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WE EDGWOU D 


- ONE OF OUR LATEST ADDITIONS - 


ASTERPIECES IN COLOR DESIGN AND 

EXECUTION OFFERING THE BROADEST 
APPLICATION OF THE TIME- HONORED 
ART OF MINIATURE SCULPTURE TO 
MODERN JEWELRY MANUFACTURE ~~ 
AN INSPIRATION TO THE DESIGNER OF 
JEWELRY IN ALL ITS BRANCHES ~~~ 
AN OPPORTUNITY FOR UNLIMITED CRE- 
ATION IN EVERY TYPE OF PERSONAL OR- 
NAMENT IN GC'D SILVER OR PLATINUM 


TRADE MARK — WEDGWOOD”™ STAMPED ON BACK OF EACH 
NONE GENUINE OTHERWISE 
































ST, Heller Som 
“( WHOLESALE DISTRIBUTORS IN THE UNITED STATES 
O08 NASSAU STREET 
NEW YORK 
PARIS, PROVIDENCE, IDAR, 


SAN FRANCISCO _. 














Special Cut Glass and Art China Section, Pages 182-213 


INDEX TO SPECIAL ARTICLES, PAGE 155 hpeentenagen DEPARTMENT PAGES, 250-287 INDEX TO ADS, PAGE 289 
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Copyright 1915, by 
The Jewelers Circular 


ai 


Publishing Company. 


II John St., Corner Broadway, New York. 


Entered as second-class matter at the New York, N, Y., Post Office. 








47th Year. | WEDNESDAY, FEBRUARY 3, 1915. Vol. LXX., No. 1. 
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Five Gold Pendants, Some Attributed to Cellini, in the Green Vault, Dresden. 











YON DER LUHE & HANNE. Y 
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Coalericemery coer I Timepieces of proven Accuracy, Dur- 
hamilton | ability and Beauty—at Moderate 
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H aml ton Watc h Com pan y No. 910. The popular new 12-size 
LANCASTER, PENNSYLVANIA Price to the Consumer......$28.00 
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To lead HAMILTON Jewelers to the 
front ranks of supplying the consum- 
ing public with what they want— 
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Prices. Jewelers, get on the firing line 
by prominently displaying these 
watches and letting your customers 
know you carry 


aoe Che 
fi amniliorn Watch 


The Watch of Railroad Accuracy 
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ATTENTION! ove Beer os 
ANNOUNCING the NEW 

No. 992 21 Jewel. The 
Popular 16-size Railroad 
Timekeeper of America. 
One of the additional fea- 
tures of this new watch is 
a gold center wheel. A 
beautiful and very attrac- 
tive damaskeen pattern. 
Place your orders at once 
with your jobber. He has 
something of interest to 
tell you. We are pre- 
pared to make immediate 
deliveries. 

Price to the consumer 


$32.50. 
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A Dawn of Great Promise 
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BEAUTIFUL, brilliant, sparkling, the finest example of 
the diamond cutter’s art, our diamonds rise supreme— 
Promising plentiful sales and fair profits to those who take 
advantage of the opportunity. Start the new year right. 


J. R. WOOD & SONS 


DIAMOND CUTTERS 


170 Broadway, Corner of Maiden Lane NEW YORK 
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When this man comes 1n to you to 


buy a wedding ring, sell him the best 
ring obtainable—one made by us. 


J. R. WOOD & SONS 


WEDDING RING MAKERS 
170, Broadway, Corner of Maiden Lane NEW YORK 
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Class Pins 
Rings 
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Greek Letter 


(General and Local) 


Pins 
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TOUT 


Trained Nurses 
Pins 
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Wendell’s Perfect Safety Catch SEND FOR SAMPLES OR SEE THE 
— 
CLOSED 


Book of Designs 


OPEN which has made many profitable sales fo 
Wise Dealers. 
—> PROTECTS POINT OF PIN TONG. ie = . 
PROT ECTS POIN! OF rn lit j I Rj the sori 7 hook you should always 
. y HANDILY LOCKED AND UNLOCKED. "itd : : 
ABSOLUTELY SECURE. - have m a handy place. 
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WENDELL & COMPANY 


Three Big Wonderful Shops 


NEW YORK CHICAGO KANSAS CITY 
47 John Street 337 W. Madison Street 1124 Walnut Street 
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Wo. 967. HEAVY to their customers and is an important factor in consummating sales. 
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FINE 14K. DIE FORGED GYPSY RINGS 


The man’s ring of today. Claw-set rings are entirely out of date 


Every man who now buys a diamond ring wants a Gypsy mounting, and almost every man who already 
owns a diamond has had or soon will have it reset in a plain, emblem enameled or fancy enameled Gypsy 
mounting. We call particular attention to our Gypsy mountings. They are hand forged and struck in steel 
dies, which insures smooth, malleable gold and perfect shapes. The gold can be hammered over the diamond 
without the danger of breaking it and the edge around stone will be clean and even. Our prices are no higher 
than cast mountings, which are porous, brittle, do not take a high polish, and in which diamonds cannot be 
evenly or securely set. As there are so many low-grade cast rings on the market, jewelers should insist upon 
having Gypsy mountings, that are not cast and are of guaranteed quality. 





PLAIN GYPSY RINGS 
Made in Two Shapes and Two Weights 


The medium weights are hollowed out 
more under the settings. The outside is not 
changed and they have exactly the same 
appearance as the heavy weights. The 
; heavy weight rings feel more substantial 
—--— ——_— —————— and are preferred by wearers of fine dia- 

No. 1. No. 1%. No. 2. monds. 

: Medium and Hea Weights. 
SPREAD SHAPE. Made in vy g PLATINUM BEZELS 





The color and appearance of a diamond 

is improved when set in platinum, while 

| the yellow reflection of a gold setting im- 

i} pairs its beauty and color. All our plain 

1} and enameled Gypsy rings can be made 
with platinum bezels when so ordered. 





We employ expert setters who do close 
or hammered in work exclusively and we 
guarantee not to chip or crack our cus- 





No. 1. No. 1%. No. &. tomers’ diamonds, as so frequently happens 
For % to1% ct. For 14% to 1% ct. For 1% to 2% ct. with setters inexperienced on Gypsy mount- 
REGULAR SHAPE. Made in Medium and Heavy Weights. ings. 
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iy | | 
No. 925. HEAVY 


No. 970. HEAVY No. 966. HEAVY No. 949. HEAVY 














| We make Gypsy Rings from start to finish in our own shops, which includes 
| forging, fitting stone, enameling cutting, enameling engraving and setting. Our 
customers’ diamonds do not leave our shops from the time they are received 
until they are returned. 
Our system of handling our customers’ diamonds is so perfect that we have 
never lost a diamond or had a dispute concerning one during the past 30 years. 


All diamonds sent to us to be mounted in Gypsy and Emblem Rings are re- 
turned within three days. This permits our patrons to make positive promises 





See our new folder for list prices. 


WENDELL & COMPANY 


The Special Manufacturers for the Retail Jewelry Trade 


47 John St., New York 337 W. Madison St., Chicago 
1124 Walnut St., Kansas City 
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Wo. 963. HEAVY No. 963%. HEAVY Wo. 997. HEAVY 
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——) SOLIDARITY: 
OF “THE CASE THAT 

SOLIDARITY COURTS COMPARISON” 

PATENT 

REVOLVING Mr. Retailer: 

PENDANTS 























The Solidarity Watch Case Co. has been established since 1885. 
(30 YEARS) 


and for 30 years every ounce of energy in the organization has 
been expended in instilling character, quality and individuality 
into Solidarity cases. 


Each year has shown a gratifying return, either in profits, in 
higher efficiency or better service. 


Could we offer you anything better than these three business 
builders QUALITY, EFFICIENCY, SERVICE to solve 
your watch department problems so far as gold watch cases are 
concerned. ? 





Ask us, or your jobber, to explain the advantages of the new 
‘* Solidarity Patent Revolving Pendants” now used on SOLID- 
ARITY cases. 


SOLIDARITY WATCH CASE CO. 


(Established Thirty Years) 
54 MAIDEN LANE, NEW YORK 


John W. Sherwood, President Louis J. Montagnon, Secretary-Treasurer 
Oscar M. Gammon, Vice-President George Salzgeber, Asst. Secretary-Treasurer 
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Bowden: Made Rings Are Quality Rings 
¥ Always 


a We've been making rings since 
1843 


Quality, Correctness in Detail, Finish, Per- 
fection in Workmanship and Beauty of Design 
are Salient Features in Bowden Rings. a ae. a 
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Solitaires 























—_____ Diamonds in Combination | 


With Other Precious Stones 
Signet Rings 
Emblem Rings 

Bent-Stone Rings 






































The Famous ‘‘ Bowden’”’ 


Seamless Wedding Rings 


Sold Direct to You at the Lowvst Prices Consistent with the High- 
est Quality Standard Which We Have Always Maintained 





























BOWDEN’S CMR ITS IITs OT THE SYMBOLS 


rRADE-MARKS OF QUALITY 
| mmm ze 


J. BX. BOWDEN & CO. 


Makers of Rings of Every Description. Dealers in Diamonds 


15-17-19 MAIDEN LANE NEW YORK 
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Dueber-Hampden Gold Filled Watches 


CASE FITTED AND TIME TESTED AT THE FACTORY 


14 Kt. Gold Filled — 25-Year Guarantee and 10 Kt. Gold Filled — 20-Year Guarantee 
NEW DESIGNS HAND ENGRAVED NEW DESIGNS 
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12 Size — Fitted with 7, 15, 17 and 21 Jeweled Movements — 12 Size 


| 
| For sale through any progressive jobber 


ORDER 


an assortment 


NOW 


Dueber-Hampden 
Watch Works 


Canton, Ohio 









































16 Size — Fitted with 7, 15, 17, 19, 21 and 23 Jeweled Movements — 16 Size 
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tick ! 


THE ONE BIG REASON 


why YOU should stock W. & H. Scapular Lockets 
generously—NOW, is that 









216 GX 
216S X 





A specimen page from our attractive and valu- 
able booklet on Scapular Lockets. If vou 


The W. & H. Line includes all the latest and best aan one drop us a line without delay. 
sk for 


ideas embodied in Scapular Locket design. 





Open 
; THE 
PROFITS on W. & H. Scapular Lockets include inet ciia llin 
more than mere dollars and cents—they include oad 
your customer’s satisfaction, repeat orders and ™ bf atid 
prestige. ” ) 
Distributed thru Jobbers. Booklet 


WIGHTMAN & HOUGH CO. 


Main Office and Factory: Providence, R. I. 
New York City: 15-17-19 Maiden Lane San Francisco: 704 Market St., Room 814 
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UR Gold Rings 


The retailer’s business gets its impetus from the new 
things he shows: 


His customers judge him by the brightness and altrac- 
tiveness of his lines—which can only come from continual 
additions of something “‘different.” 


The UR lines are a great factor in helping you toward 
this end 





Always something new; something exclusive; something 
unique; something to stimulate interest. 


or the sake of profitable business—keep in closer touch 


with the great possibilities of this line. 


Thru Your Jobber 


Untermeyer, Robbins & Co. 


71 Nassau Street New York City 
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American Beauty Watch Bracelets 


A new engraved octagon detachable case; typical of the 
extreme attractiveness of the American Beauty lines. 


THE BRACELET embodies the exclusive features of 
American Beauty construction; expands to a 50% increase; | 
has patent safety catch that cannot open accidentally. 





MOVEMENTS STAMPED “AMERICAN BEAUTY” are 
made especially to justify our broad guarantee. The Move- 
ment in the new octagon, enlarged above, is our 914° lever, 
pendant set, bridge model, all nickel plated, plain wave | 
finish, steel escapement, 7 or 1d jewels and gilt dials. | 


Ask Your Jobber 


Untermeyer, Robbins & Co. 


71 Nassau Street New York City 
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Star Watch Case Co. 














North, East, South or West, S TAR W AT C H * A s E s Sell the Best 
ALL STAR CASES are fitted with a guaranteed Safety Bow 


Licensed under Wachter Patent 916, 809 


NEW YORK FACTORY CHICAGO 
Silversmiths Building Ludington, Mich. Heyworth Building 
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SI35EN 


Brooches 
Scarf Pins 
Cuff Buttons 
Handy Pins 


Sash Buckles 
Neck Chains 
Waldemars 


Slipper Buckles 
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During 1915 


We shall increase and im- 

prove our line very decid- 
edly, keeping constantly in mind the selling 
qualities for which it has become famous. 


Prices 55¢. tO $1.00 Each 


It is not possible, however, to improve the 
QUALITY or FINISH, as every good retailer 
knows very well. 


(Me have shown that a high-class, substantial 
IOK line can be made and sold at very moderate 
prices, and at no advance over the cheap, flimsy 
lines now flooding the market. 


Every careful retailer knows that his future 
reputation and standing depend upon the quality 
of the merchandise that he sells, and that Kohn & 
Co.’s 10K is absolutely safe for him. 


(De want your account this year. 


Hat Pins 
Tie Clasps 
Fobs 
Crosses 


Bar Pins 
Lockets 
Lapel Chains 


CAMP <c- ORCHARD STS. 
NEWARKE N.J. 


Bouquet Holders Pocket Knives OH N c= ( Q) 
Lingerie Clasps Pendants 
Ke 
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_The Discriminating Lady of Fashion 



























































Invariably chooses the 
Mesh Bag as a requi- 
site for all occasions. 





Whether it is to meet the 
serviceable demands of the 
shopper or to put an added 
touch to the costume, the 
mesh bag is always in ex- 
cellent taste. 

Its practicability and pos- 
sibilities areunlimited. New 
shapes, new sizes are being 


constantly produced and 





can be supplied to suit any 
requirement. 

Especial attention iscalled 
to the completeness and 
stability of the Whiting & 
Davis mesh bag line. The 
most complete line of mesh 
bags in the world. 

Distributed by the lead- 
ing wholesalers throughout 


this COUNTTY and Canada. 


WHITING & 
DAVIS CO. 


PLAINVILLE 
(NORFOLK CO.) 
MASS. 

NEW YORK 
15-17-19 Maiden Lane 
CHICAGO 


31 N. State Street 


SAN FRANCISCO 
717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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Adapted for Men’s 
Wear 


Something New— 
Something-out-of- 
the-Ordinary 


A European custom re- 
cently introduced in_ this 
country which promises to 
come into popular favor. 

This novelty allows the 
change to be carried inacon- 
venient, compact manner, 
always readily accessible as 
shown by the illustration. 
Made in a variety of designs 
and sizes that are especially 
desirable. 

Ask your wholesaler to 
show you this newest of- 
fering from the line ahead 


of the times. 


‘‘The Premier Line 
of Mesh Bags”’ 


WHITING & 
DAVIS CO. 


PLAIN VILLE 
(NORFOLK CO.) 
MASS. 

NEW YORK 
15-17-19 Maiden Lane 


CHICAGO 
31 N. State Street 


SAN FRANCISCO 
717 Market Street 


BRANCH FACTORY 
Sherbrooke, P. Q., Canada 
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O-B News 
The Latest Styles in Rings 
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O-B Ladies’ Rings 


SINGLE STONE RINGS 








9492 
BLOODSTONE OR SARD 
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q@As you know, Single Stone Ladies’ Rings are enjoying 
an increasing popularity that takes in a great variety 
of stones and settings. @The two grades of O-B Ladies’ 
stone-set Rings—10K and 14K,—and the wonderful 
variety of the designs give jewelers the means to make 
the most of the growing demand. Let your jobber 
give you full information. 


We sell to the wholesale trade only. 
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JACQUES DEPOLLIER & SON 


MANUFACTURERS OF 


HIGH CLASS SPECIALTIES 


Distinctive in Design and Perfect in Workmanship 


WATCHES—Regular and Odd Shapes. Brace- 
let Watches, Sautoir, Locket and Pendant 
Style.’ Wristlet Watches, with Leather 
Straps, Moire Ribbon and Elastic—all parts 
detachable. 


LOCKETS—Round 
Vanity Lockets, 
mond Decorated. 

CHAINS—Sautoir, Lapel and Waldemar. 
Enamel Chains, any color. 

\ 
BRACELETS—“DD” Excess Expansion Brace- 


let for Bracelet Watches. 


and 


Dia- 


Fancy Shapes 


Enamel 


and 


Plain, and 


WATCH CASES—Hand made, regular and odd 
shapes, extra thin for complicated and regu- 
lar movements. 

ODD SHAPE WATCH GLASSES — Made to 
order. 

ENAMEL STU DIO—Artisans, Expert in 
French Enameling, New and Old School. 

MONOGRAMS — Special designs in all styles. 
Engraved, Applied, Diamond, Calibre and 
Enameled. 

REPAIR WORK—W¢« are thoroughly equipped 


to care for all kinds of watch repair work. 





DUBOIS WATCH CASE CO. 


JACQUES DEPOLLIER & SON 


Manufacturers of High Class Specialties 


Established 1887 


Platinum, Gold and Enamel Watch Cases, Chains, Lockets, etc. 


Main Office and Factory: 
316 Herkimer St., Brooklyn, N. Y. 


Complete American and Swiss Watches, 
Odd and Regular Shapes. 


Salesroom : 
15 Maiden Lane, N. Y. 
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¥ 


With 


we can link up the United States 

with Europe within 12 months’ . 
time and Every Link Single 

Soldered. This shows the capac- 

ity of our factory. 


F. SPEIDEL CO. 
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Compare 








| Quality—MahKe—Price 


of chains stamped 











with other makes 
and 
you will give us the preference 


Providence, R. I. 
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3715X MASONIC rolled plate charm. Octagon shape 
sunken fluted center, raised ae square 


edges; ——_— 
er Dozen $30.00 986A BRE TH EFRHOOD 


and compass emblem. Both sides alik 


THE JEWELERS 


OS2S 





In 2 

~~ 
So 

CI 
GQUlii\s> 


(ex 
¥ 





ly 
iv em 
1LOLOA 


DESCRIPTION 


- beveled 2566 


BENEVOLENT & PROTECTIVE ORDER OF ELKS 


ruby Set 1M €Y€..... cee ee cece eee eneenncnecs peoce 3.65 @£35£=£=£—2 «(lees okt ltititwtiwtwtiti«wt«wS!”!..!... Fach 10.00 
( — 4 ~~ IW rolled -_~ : en shape, ; ie ncnweeenken Dozen 30.00 
eveler edges. sunken tlute center, embiem i1n — . 
Sf, : ’ 0717 ODD FELLOW gold button Rayed ‘background and 
cente : -orre PEES.. «ceccesstes ) I 00 : ~ , 
enter enameled in correct colors Dozen 30 cumehall in correct colets....treaen 91.00 


BROTHERHOOD OF RAILROAD TRAINMEN gold 
button, 


gold button. 


Green gold finish; white enameled dial; 


Rim enameled in red, center in white with 


a Te "Roo ocbts negroes seesstessseus Dozen 16.00 
SHRINE gold pin. Enameled and engraved; ruby set 
Sear. EPOGR watemted, «2c cccccecvostasvens Dozen 42.00 


rHIRTY-SECOND DEGREE 


Teutonic 


MASONIC gold charm. 
Raised 
..Each 21.00 


Cross and triangle in black enamel. 


Rose Croix TeVETSC.... +++ +eeseeeerseeces 
2677X Ro lled SENGB. 606 c0b cece se bous 660 0eon6 Dozen 48.00 
RE BEK \H gold pin. Enameled in correct colors. 


ifety 


"whale 18.00 


“eee eeeeeeeereeereene eee 


Prices Subject to Jewelers’ Circular Discount 


O62 MOOSE 


2602 





RE BE KAH gold pin. 
white. 
OF 


, red and 


Funes se Se 
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954A KNIGHTS TEMPLAR 
and crown: 


KEYSTONE 
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D ENGINEMEN gold charm. 
white enameled background. Re- 


LOLOA BENEVOLENT & P ROTECTIVE ORDER OF 
finish. Elk head set with small 
box. Enameled dials. soth 


Rose 


side of 


“cl 


cy? 


Letter ‘“‘R’ enameled in green; 
rrr Dozen $18.00 5 


enameled band on neck with 


gold charm. 
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LOCOMOTIVE FIREMEN 


Emblem in center 


ELKS 


_kach 12.00 
Rose finish and burnished. 
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sunken center. Raised enam- 
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AT YOUR 
SERVICE 


THREE 
COMPLETE STOCKS 


MAIN OFFICE AND FACTORY 
95 Chestnut Street 


PROVIDENCE, R. I. 


10 S. Wabash Avenue 


CHICAGO OFFICE 


11 Maiden Lane 


NEW YORK OFFICE 





IRONS & RUSSELL CO. 


SPECIALISTS IN THE 
MANUFACTURE OF 


EMBLEMS 


THREE CONVENIENT STOCKS 
IN THREE CONVENIENT 
CENTERS 


Main Office and Factory 
PROVIDENCE, R. I. 


New York Office Chicago Office 
11 Maiden Lane 10 S. Wabash Avenue 
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oe™p» 
LINGERIE CLASP 
_— PATENTED JANUARY 1915 


Simple in action 
sir ALL INFRINGEMENTS PROSECUTED 


Non-breakable 





ONLY PRACTICAL CLASP 
IN MARKET 


MADE IN 


SOLID GOLD—STERLING SILVER 
Holds position HIGH CRADE PLATE (ALL EXPOSED 
Cuaranteed SIDES OF GOLD SURFACE) 
non-slip 


POPULAR PRICES 
PLAIN, ENGINE TURNED OR HAND ENGRAVED PATTERNS 








Illustrations exact size 


The F.-P. Co. clasp has outsold all limitations and will continue to. Is your stock, Mr. Retailer, sufficient to 
meet the demand on this fast selling clasp? Better put in a good supply. Your jobber has them and can 
deliver promptly. When ordering of your jobber ask for the F-P.. £* The Original,’’ made in any quality 


at the right price 


ASK YOUR JOBBER OR WRITE TO 


FORD-PERRY CoO. 


Makers of Fine Cold and Plated Jewelry 
70 SHIP STREET PROVIDENCE, R. I. 
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HE above illustrations show some of our up-to-date 
quick sellers. Our BI-TRI-QUADRA Waldemar meets 
the present demand, as one can have two, three or four 

articles in the pocket, each separate from the other, and 
used independently as shown in illustration. Patent pending 
on these articles. 


Our new creation, the CIGAR CUTTER KNIFE, is 
the real thing. Patent pending. It is a big seller. 


Mr. Retailer: 


If you wish up-to-date goods in your store, ask for 
BIGNEY’S new creations in ‘““MIRROR FINISH.”” Our 
one-eighth and one-tenth gold filled MIRROR FINISH 
chains look and wear like solid gold. 

Write for show case mat, velvet gold embossed banner 


and display sign. 
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We are constantly receiving ship- 
ments from Europe and are in a 
position to supply our customers 
with any merchandise usually 


bought of us, especially YI 
f GARNET AND AMBER JEWELRY | " 


A 














The “Emrich” Expansion Bracelet 
Superior to All 














15-Jeweled Movements == Good Timekeepers 


to be had in 
Beautiful Enamels, Sterling, Plain and Niello 


mr 
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chorsch 


Office 
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Factor» ‘i | | 
Pforzh G 42 E. 14th Street 
— ema, New York 
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DUQBEE & NILES COMPANY 


The concern that sells more Watch Bracelets than any other in America (and sells 
them on merit), illustrate below their latest improvements. 














SHOWING THE END HOOKS CLOSED, AND ATTACHED TO THE WATCH 


To open either hook, requires merely the pressure of the thumb nail, and the hook 
flies open automatically by means of a strong, hidden spring, and when closed is abso- 
lutely secure. 

This device is considered by the trade to be the best for the purpose ever invented. 

This feature is covered by patent in the Dominion of Canada, and patent is pending 
in the United States. 

We were the first manufacturers in the United States to make a center snap bracelet, 
and we were promptly imitated by our admiring friends. Our first center snap was imper- 
fect, in that it got out of order and bent, if care was not used. To overcome this fault, 
we devised the snap illustrated below. 


See SS C _ e e 


SHOWING THE SNAP OPEN 














SHOWING THE SNAP AND HOOKS OPEN, SIDE VIEW ; 
THIS SNAP IS ALSO PATENTED 





Always Look for the Trade-Mark 'B. & N. 














on watch bracelets, for it gives you the assurance that you have the best that is made. 
Manufactured in 18, 14 and 10K. Gold, in Sterling Silver and High Grade Gold Filled. 


BNQBDEE & NILES CO. 


162 CLIFFOKD STREET, PROVIDENCE, R. |. 
NEW YORK OFFICE, 9 MAIDEN LANE, N. Y. CITY 
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Greatest Advantages in 
Using Ney’s Gold Solders 


We believe in permitting other people to have 
views. We try also to be considerate of the rights and 
feelings of others. It is a pleasure, and our custom, 
to grant reasonable favors. Sarcasm—being a two- 
edged sword—has no place in ‘‘page 29,’’ and before 
insisting that our way is best we ‘‘make assurance doubly sure.”’ 

Yet, with all these things in view, it is imperative that we lay great stress upon 
the indisputable truth that Ney’s Jewelers’ Golds, and Jewelers’ Gold Solders are 
Leaders of the World, its Standards and its Best. Our world-wide guaranty protects 
you in every respect. Should something amiss escape our Argus-eyes before shipment, 
rest assured that we want you to return anything not entirely satisfactory. It will be 
made right zmmedzately, and we will thank you sincerely for the service. Mistakes 
will occur. Fortunately they are rare here, because of our checks and counterchecks. 

To those manufacturing jewelers who are aware that they do not know all about 
golds and solders and the results from their use, we offer an unusual service. We admit 
that, altho we have specialized in these articles over 103 years, we do not yet “‘know 
it all.”’ We study and investigate daily and nightly. We offer you and others the 
best of everything that we can put into our specialties. That means more than you 
can get elsewhere. \Ne have been longer in the business than others. 

If you are not informed of the value of Ney’s, and are open to conviction, oné 
trial of our Jewelers’ Gold Solders—all karats—will convince you of their marked 
supremacy. Do not let prejudice or lack of information debar you from making an 
immediate trial. We give you our assurance that the results will be highly satisfactory. 
We know of nothing stronger to say, to induce you to make only one trial, which we 
advise as much in your interests, as in ours. Just say, 


I'll write today If they suit me well, 
To J. M. Ney I'll surely tell 

That I’ve decided to test Them that it pays 
The Solders they claim are best. To use only Ney’s. 


But do this now. Do not delay another day. It’s time we got together. 


Nor need you defer ordering Ney-Oro Casting Golds, Gold Plates and Gold 
Wires, Silver Solder, Platinum, Platinum Solder, and Palladium, made for manu- 
facturing jewelers in this, The First American Gold Refinery. But order now ! 


‘THE PIONEER né New Gold for Old 
4 THE eb. M. NE COMPANY Send us your 


old gold, sil- 

"es IN 1812. ver, platinum, 

etc. We will 

pr sident. pay its cash 

value or re- 

turn the equi- 

THE LATE HARTFORD, 4 U.S. A. valent in 


HON. JOHN M.NEY Canux Avoress :““NEYGOLD, HARTFORD; sy = Se Gold Solder. 
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HERE it IS—PAGE 30! 
The Holdtfast 
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PATENT PENDING 


Utility Clasp 


EASY TO MANIPULATE 


MOST PRACTICAL 





WILL NOT SLIP OR RIP BUT GRIPS 
WARRANTED NOT TO BREAK 


E 
oe 


A Few of the Many Beautiful Patterns We Make in Engine Turned and Engraved, Also Plain and Polished 





The “HOLDFAST” Utility Clasp is the ideal lingerie clasp. Note particularly the back, which is 
absolutely smooth and straight—no opening for the metal to becorne rough and spoil dainty lingerie, no 
indentations to mar the skin. 

The spring tension in our “HOLDFAST” is absolute and positive. STAYS WHEREVER PUT. 
Also note rolled lip, which allows garment to slide over and will not catch or rip. 

IT’S the FIRST PERFECTED ORIGINAL REAL “HOLDFAST” LINGERIE CLASP. 

Retailers! with this clasp there will be no “comebacks.” 

Made in Gold Plate, Sterling Silver and to K. Solid Gold. 

WRITE YOUR JOBBER FOR SAMPLES TODAY, also ask to see our line of Vanity Cases, 
Cigarette Cases, Match Boxes, Hat Pins, Cuff Pins, Bar Pins, Cuff Links, Tie Clasps,‘etc., in High 
Grade Gold Filled. 


() Manufacturing Jewelers 
710 Eddy Street, Providence, R. I. 


V. E. BLACK CO. B 
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To Reap Prosperity in 1915 Sow 





Seeds of Optimism Now 




















Selected Pink and 
White. 
Real Shell Cameos 


Headquarters 


for All 
Cameo Jewelry 














Cameos, La Vallieres, Brooches, 
Pendants, Rings, Scarf Pins, 
Dumbell Links, Etc. 


To Retail at $2.00 to $10.00 Each 
























































EXQUISITELY HAND WROUGHT, PINKEY RINCS, 14-K. 
Gold. ROSE and POPPY DESIGNS, Real Pink and Wh te 
Cameos, Coral Cameos, Real Amethysts, Scientific Rubies 
and Sappbhires. 

















10 and 14 Kt. RINGS, $2.00 to $7.50 Each 
Beat the other fellow to it. 


Buy sure from this wide-awake 
house. 














Real Pink and White Extra Select 
CAMEO Pendant BROOCHES 


REAL SEED PEARLS 


These are beautiful and very low priced 


to retail at $6.00 to $15.00 each 


























M.J. AVERBECK, Manufacturer, Importer 





A LIVE WIRE HOUSE 





10 and 12 MAIDEN LANE 





NEW YORK 
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Patented Machine Made Chains 


PO ae { 


CIRCULAR-WEEKLY 


Standard Neck Chain Co. 
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10 KT. GOLD 


, 


70 Ship Street 
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WASHINGTON AND HIS MOTHER 


RWG 
SLSRUING 


The above miniature scene is a reproduction of a picture that 
goes with our Washington Window Display. 


The Washington 


F the merits of the Washington 
pattern in Sterling the trade needs 
not so much to be informed as to be 























reminded. 
To the jeweler who must concentrate 





on one complete pattern in sterling 


silver, to the dealer who seeks a pattern 
that is rich and dignified and popular 
withal, the Washington is time-tried 
and dependable. 

It has every desirable quality of a 
sterling silver service of the highest type 
and it is made complete in every piece 
needed for modern table service — both 

















flat and hollow ware. 
A profusion of advertising helps 


suited to the character of the design is 




















at the disposal of the dealer. 

Jewelers who have never before handled 
the pattern couldn’t select a better time to 
begin. With the advent of Washington's 
birthday a natural revival will be intensified 
by a country-wide distribution of appropriate 
window displays. 

Further particulars will be mailed promptly 





on request. 


R. WALLACE & SONS MFG. CO. 
Wallingford, Conn. 


New York Chicago San Francisco J e>? y 
Ad 
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HE harmonious grace and 
simplicity of the Sulgrave 
pattern represents the very best 
of the Colonial period of design 
in Sterling Silver table services. 
In its construction there is 
a new technical note which 
will be appreciated instantly 
and which we predict will 
influence the craft of spoon 
making, among American 
silversmiths, for some time to 
come. 











THE 
MOUNT VERNON 
COMPANY 
| SILVERSMITHS 


INC. 
MCMXIV 





ii POETS 


0 A SOI EG 


Works and Executive Offices 
Mount Vernon, New York 


bes Show Rooms 
1} Silversmiths’ Bldg., 15 Maiden Lane 
‘s New York 





Design Copyrighted, The Mount Vernon Company, Silversmiths, Inc. 
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Our Sterling Silver Pocket Cigar Protector 


A NOVELTY—PRACTICAL AND DESIRABLE 
AS A PERSONAL GIFT FOR MEN 


(PATENT APPLIED FOR 


The case shows just above top of Vest Pocket, has a flexible back securely and simply 
attached, easily removable, which offers a yielding surface to the body, cigars held 
loosely yet afforded complete protection. 





No. &834¢ 
$17.20 


Engraved 











No, 834f 
$12.40 
Engraved 








No. 8342. engraved, $14.30 
\ctual size ot Protector 


All Prices subject to Jewelers’ Circular Kev 





+O 


FRANK M. WHITING & CO. 


Silversmiths 
NORTH ATTLEBORO, MASS. 


New York Showroom: 15-17 Maiden Lane, Silversmiths Building 
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‘You just know it will sell—-so new, original and beautiful” 
And the ORLEANS Pattern bears out this first , 


good impression. It is winning universal favor 


The Silver That Sells 
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ROGERS, LUNT & BOWLEN CO. 


Si-kV ERS MLI MS 
GHAEENTIEL OD ..* MASS. 


NEW YORK - CHICAGO * SAN FRANCISCO 


@,.< 


TRADE MARK AC STERLING 
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THE NEWEST SMITH PATTERN 


























Graceful and beautiful — of correct 
weight and our own high standard of : 
excellence—the MARTHA RANDOLPH ; 
is destined to be the choice of all 


who appreciate the charm of quiet 
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TRADE MARK. a 
2855 FINE 






Send for Price List | 





FRANK W. SMITH CO. 


MFRS. OF STERLING SILVER 
FLAT AND HOLLOW WARE 


GARDNER .. MASSACHUSETTS 
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$3.30 NET 


ANOTHER WONDERFUL 
WOODSIDE BARGAIN 


For 30 days only we will sell this 12" 
Sterling Silver Bud Vase at $3.30 net. 


The value in this article is exceptional. 








lt is of heavy weight, beautifully made, 
perfectly finished, and excellently pro- 
portioned. 


Place Your Order Today 


You simply cannot afford to miss the 
opportunity of buying an article that is 
the fad of the minute at 


20% Under the Market 


Be the first in your town lo display 
this seller. 





The moving of our factory to Brooklyn has been 
completed, and we are now prepared to fill all 
orders without any further delay. 








170 BROADWAY 
New York 


Factory 
309-321 John Street 
Brooklyn 























+) 
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We desire to call your attention to our latest pattern in 
High Grade Silver Plate made in a complete line of staple fi 
and fancy pieces as well as Cutlery, both Hollow and 


Solid Handle. 






































8 RY SPOON 








Complete catalog of ‘‘WORLD BRAND © sent upon request, 


The American Silver Co. 


Makers of Flatware since 1857 Bristol. Conn. 


SHOWROOMS: 
New York, 15 Maiden Lane Chicago, 10 So. Wabash Ave. 


San Francisco, 711 Mission St. St. Louis, Washington Ave. and 4th St. 
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Satistied Customers 
Are Your Best Asset 





VINEYARD 


Sell goods of attractive 
designs and highest 
quality without charging 
excessive prices. To do 
this you need our two 
lines 


Lion 2 Brand 
Williams TRIPLE PLATE 





Both of which net you 
handsome profits and 
create confidence inyour 
ability to serve your cus- 
tomers properly. 








SHIRLEY 


THE WILLIAMS BROS. MFG. CO. 


CHICAGO 


5 N. Wabash Avenue 


FACTORY: GLASTONBURY, CONN. 


NEW YORK 
15 Maiden Lane 
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HE Hawthorne pattern, with its 

combination of grace, beauty and 
simplicity, has made a great success 
with dealers in every part of the 
country. 

Its excellence of design, added to 
our substantial plating of 20 to 50 per 
cent. “heavier than standard”’ brands, 
gives it a value your customer will 
appreciate. 

Rockford Silverware is sold to the 
retail jeweler exclusively, and thousands 
of dealers know what it means to buy 
silverware like the Hawthorne pattern, 
that possesses greater wearing qualities 
than other brands and carries with it a 
protection from annoying competition. 
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~ ROCKFORD DILVER Pate lo 
| ROCKFORD ¢- ILLINOIS. 
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NEWARK LEADS THE WORLD 





Riker Brothers ‘> 
Manufacturing Jewelers—14-Karat Only 


42-4-6 Court Street MARK 





SOS) Shafer & Douglas, Inc. 
Manufacturers of 


Office and Factory 
9-11 Franklin Street Opposite City Hall 





Mever & Gross 
Makers ef High Grade 
M.G. Solid Gold Set Rings 


[ rade-Mark 401-407 Mulberry St:eet 





CUT ..<«-. 
DIAMONDS REvraisi2 
See SELED BRICLIANCY GUARANTEED 


L. M. Van Moppes Co. 
671 Broad St., Wiss Bidg. Newark, N. J. 





-.. James R. O'Donnell, 
eon Jewelry. Watch Cases. Embl ems, 
wf and White a Specialty. 
350 Mulberry Street 


= 





Newark Finding Co. 


Manufacturers of 
IVELS AND SPRING — 
oe ieee Gold and Gold Ple 
N.Y. Office, 7 1 Nassau St. ohecndlansesttt.2. 





Frederick B. Weiss, Inc. 
The Up-to-Date 10-Kt. Line 


CW>IOK (473-475 Washington Street 





Taylor & Co., Inc. 


10-K. Jewelry—In make and finish unsur- 


by goods of any higher quality. x] if 


47 Chestnut Street w« «= 





Sattin & Compan 3 lo’ 
Small W Wares “Gold nd Slee 
Salesroom, 320 Fifth Ave.. 
on Ogden Street 





| 0K The Keller Jewelry Mfg. Co. 
Line that is 16K 


New York Office: 64 Nassau Street 
Factery 251 N.J.R.R. Ave. 





Stumpf & Binder 
-— =~ ~ of Fine Gold and Platinum Chains, 
Swivels, Spring Rings, in Gold and Platinum, 


50-58 Sutemtte Street Newark, N. J. 





1665 Champenois & Co. '®'5 
10-K Jewelry, Quality and Finish 
. Unequalled 


TRADEC XK MARE SO Wainut Street 








Sarry & Company 
Well Made 10K. Jewel 

~(9) Mark Our Trade Mark You. a 
10 Austin St: eet 





Eastwood-Park Co. 


Silver Toiletware, Novelties and Mesh Bags 
N. Office, 15 Maiden Lane 


€: 
Austin and Murray Streets 


J.A. &S. W.Granbery 


(a corporation) 


The 10 kt. line that sells 
Kinney, Orchard and Scott Streets 





Trade Mark 





Burstow, Kolimar & Co. 
Bracelets and Bead Necks 
18 Columble Street 


K THE HOUSE OF PROGRESS 
14K. and Piatinum Jewelry 


FRANK KREMENTZ CO. 
530 Mulberry Street 





Garland, Fisher Company 


GF 


1o-K. Mesh Bags and General Line 
. Y. Office, 9 Maiden Lane 


530 Mulberry Street 


















MAKING HIGH 
GRADE JEWELRY 


When you buy from these 
firms you are sure of getting 
the very latest numbers in 












14 a4 10K. Goods 
Platinum Goods 
Diamond Goods 
Silver Novelties 
and Silverware 









The class of goods that is 






sure to add prestige and 






reputation to your store 






and make every buyer a 






lifelong customer. 







BUY 
NEWARK-MADE 






= Link & Angell, Inc. 


14-K. 


Jewelry 
71 Austin Street 


Strauss & Strauss 
Advanced S 


Gold Set and oe Rings 
“Rings that sell themselves "’ 
8 Clinton Street 





SxS 








Emil Abig 
Specialty 10 and 14-K. Bracelets and La Vsllieres 
650 Columbla Street 





Geo. W. Heath & Co. 


Pencils and Fountain Pens 
206-208-210 First Street 





Weizenegger Bros. 


Sterling Silver Mesh Bags 
358 Halsey Street 


tenor @ uae 





J. D. Daizell & Co. 


Trade Manufacturers of Fine 14-K. Jewelry 
a 23 Marshall Street 
ark 





The Hayes Bros. Co. 


Manufacturers of exquisite 10-K. and 
14-K. Jewelry. 42 Hill Street 





L. Fritzsche - Co. 


LAK ete 10K 
Pat. Horse Shoe Nail Boncclet 


480 Washington Street 





PLATINUM 
Settings in Platinum and Gold 


Baker & Co., Inc. 


N.Y. Office, 30 Church St. 408 N.J.R.R. Ave. 





Kohn & Company 


Makers of the Celebrated 
10-K. Line with the 14-K. Appearance 


Camp and Orchard Streets 





La Seola, Fried & Ce., Ino. 
(Geld and Silversmiths) 
Specialists in Eye Glass Cases, Purses, Vanities 
and Card Cases. 
97 Chestnut Street 


<> 


Trade Mark 





= Henry Ziruth 
‘ey Unbecakahie Chaive ‘High Grade 10 and 
4-K. Gold and Platinum Chaine 


30 Court Street 








The Ledos M’f’g Co. 
Manufacturers of 
Watch Case Materials— Jewelers Findings 


No. 34 Peari St. Newark, N. J. 
1882 1014 
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Past and F uture 


In spite of political disturbances, in spite of the war, 1914 brought 
to the jewelers who sold Krementz jewelry a greater share 
of prosperity than that enjoyed by their neighbors. 


The gold and platinum designs in Pendants, Handy Pins, Circle 


Brooches, 
Studs, etc., 


Bracelets, Bangles, Tie Clasps, Cuff Buttons, Bodkin 
were the kind the jewelers bought because they 


knew that their own customers would buy them too. 


Experience shows that they were right. 


Krements 


The new, fast selling Krementz designs 
that have been brought out month after 
month have kept the trade speculating 
on what would be next. 


Yet with all their originality, with their 
unequalled finish, these new designs sell 
at prices within the reach of the most 
modest purse. We do make jewelry that 
sells at a high figure, but our equipment 
is such that we cover the entire field of 
fine jewelry manufacture, from the little 


handy pin to the exclusive piece made 
from special design. 


To those jewelers who sold Krementz 
jewe'ry during the year past we need not 
say a word. We know which line they 
will push during 1915, and we venture 
to say [the new designs we have under 
way wil! maintain the Krementz reputa- 
tion as best sellers. 


This announcement is an invitation to 
every jeweler to learn the sales possibili- 
ties of Krementz jewelry. 


‘Our Monthly Booklets 


illustrating the new and best selling designs will be sent to you for the asking. Simply send us your 
name and we will see that you receive the booklets regularly. 


4K. 


TRADE MARK 


Registered 


Krementz & Company, 


Newark, N. J. 















—_—-_+4 


14 


OAV 


\2 





y 


(YOY OY OY OLY 


(aX/a\ 


OY 


; 


YOY OY OY OY OOD) 


ay 


“(\' 





(aX/6\/a\/ 


9 


A/G \/a\/a\/e\/a) 








iN 


A Yur Wr Yur WO ODAA(aVa/a (OV (A0\/0\ ayaa’, ays WY 

















16 


THE JEWELERWS’ CIRCULAR-WEEKLY 





February 3, 1915. 


OLELEEEECECELELELCECECEEEEE ELC LELELEEELELLEEELEL] 











A Ie eo oe ee 





ERK LLLLLLALLAALAELELEALELALEAELELELELELEL EL EEE 





CEEEELEEEEEREERER PH Bp pb Sop Ob Sp oh Ob Fp oe Ob Fp op Ob Jp oe Fs Jp de oe Jp jp 





Over a Half Century 
of Experience 


convinces us that now is the opportune time to offer 
the jewelry trade a better and finer line of wares in 
Fourteen Karat Gold and Sterling Silver than this 
concern has ever produced in its past fifty years of 
conscientious effort. 


Consequently, we have devised and designed an entire- 


ly new and beautiful number of patterns in 


Novelties Mesh Bags  Lorgnettes 
Cigarette Cases Match Boxes Eyeglass Cases, Etc. 


that we believe to be the peer of anything in their 
class tuat has ever been attempted. We have spared 
neither time nor expense in perfecting every item, and 
we solicit your co-operation, and a comparison with 
others, in price, design and workmanship. 


Our new line of vanities, exquisitely decorated with 
Louis XIV designs (a combination of engine turning 
and engraving), eserves your attention. We have re- 
cently imported a number of Bead Bags, many of 
which are antiques, over | 00 years old, and our regular 
stock of modern designs in Bead Bags surpasses 
those that are of the usual sort and made generally. 


S. COTTLE CO. 


31 East 17th Street, New York City 


PARIS: 28 Rue D’Hauteville CHICAGO: H. M. Teeple, Heyworth Bldg. SAN FRANCISCO: A. E. Lee, Shreve Bidg. 
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Standard 14- K. Gold Jewelry 
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LINGERIE 
CLASPS 


. ” * 


SAFETY PINS 


* * 7 


LADIES’ FOBS 


. * * 


KEY CHAINS 


* * * 


KNIVES 


. * . 


SCARF PINS 


* * + 


SLEEVE 
BUTTONS 


* + . 


RIBBON FOBS 


* * * 


MATCH BOXES 


” 7 * 


New Flat Tie 
Clip 
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Cigar Cutters 


In Sterling Silver, 10 and 14-K. 


Gold, Plain, 
Engine Turned. 








This is 


Send for Illustrated Catalogue. 


Sterling Silver 
Se 





Engraved and 


the original patented 
flat cigar cutter and is supe- 
rior to the numerous “near” 
copies appearing on the 
market. 


= WALDEMAR 
CHAINS 


* x *« 


LORGNETTE 
CHAINS 


* * * 


NECK CHAINS 


* * * 


HAT PINS 


* * * 


TIE CLIPS 


«x *« * 


VEIL PINS 


* « * 


HANDY PINS 


* * * 


COAT CHAINS 


* * * 


SAUTOIRS 


* * * 


Staple Jewelry 
in 14-K. Gold 
and 

















TRADE 


Bi 


MARK 











ENOS RICHARDSON & CO. 


HEAD BUILDING 
SAN FRANCISCO 


23 Maiden Lane, New York 
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Seed - Pearl 
Jewelry 


Our Floral Creations 


are very beautiful and will 
be just as much in demand 
as our popular line of seed 
pearl goods in which we 
are acknowledged leaders. 


5173 





5166 





OSMERS-DOUGHERTY CO. an. 


Manufacturing Jewelers 


291-293 Seventh Ave., bet. 26th and 27th Sts., New York 


913) WADISON 
637 \ 





A rtistic 
Platinum J ewel ry 


of all descriptions, includ- 
ing dainty and inexpen- 
SlIVe 
Collars 
Necklaces 
Brooches 
Scarf Pins 
Rings 
Pendants 
Necklace Clasps 
Earrings, Etc. 





OUR SPECIAL ORDER DEPARTMENT will execute all work in the best manner 


and in the shortest possible time. 


REPAIRS AND ALTERATIONS are done by experts in all branches, and our designers 


are at your disposal. 


OSMERS-DOUGHERTY COMPANY 
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EL BROS. & CO. 
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—ABET BROS. & CO. 








COR, 58 NASSAU ST. 
We Occupy This Entire Building 


You Should Try Our 
Special Order Department 
and See the Results 


NEW YORK 


Importers 


29 Maiden Lane 


Manufacturers 


DIAMOND MOUNTINGS 
AND DIAMOND JEWELRY 








M1033, $64.00. M1034. $1380.00. M1085. $2409.00 M1036, $110.00 \k1037. $180.00. N\I1O88. $120.00. M1039. $44.00. 





fy 
"Tw Vig 








M1019, M1020, $104.00. M1021, $380.00. M1022, $690.00. M1023, $310.00. M1024, $154.00. 


S?V9O 00. 


AA NG eee 
f i 


ox 





M940, M941, $250.00. \i942. $240.00. 


KP9O0L00, 














_ 


M911. $37.00. 


M909, $32.50. M910, $43.00. 


VI9CS. 


$57.00 


We operate the largest and most perfectly equipped special order department 


in this country. . 
Our three skilled artists are at your service to supply you with designs and 


estimates gratis. 

Have you one of our wonderful business producers, “Modern Exclusive De- 
signs ”? 

A complete stock of diamond mountings and diamond jewelry of endless 
variety continually in stock. 





DIAMONDS, RUBIES, 
PEARLS AND SAPPHIRES 





M 1025, 





$260.00. 





M912. $30.00. 























ABEL BROS. & CO. wane 
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The out-of-date sun- : The scarf pin and ring, 
burst, fancy and single- D and E, may be re- 
Stone diamond sings. mounted into the at: 

tractive ring des'gn 
A, B and C, may be BB: or. with Dei 
remounted into the fie addition of a few small 
beautiful brooch, with 7 . diamonds, into the dis- 
the addition cf onyx, unctive platinum and 
ihe se crystal brooch CC 1. 


Much business may 


be stimulated by 
picturing the possi- 
bilities of remount- 
ing old jewelry into 
new and modern 
designs. For this 
service We maintain 
a force of expert 
designers to give the 
best possible results 
We offer these de- 
signs free to our 
customers. 


The La Valliere, three- 
stone ring, cluster ring 
and brooch, F, G, Hand 

| I, may be remounted 
into the elaborate Crys- 
tal and Platinum La | 
Valliere DD}. 






—— 


!'VERY conceivable combination of Diamonds 
and Colored Stones in Brooches, Bar Pins, 











JUERGENS & ANDERSEN CO. 


CHICAGO 








108 N. State Street 
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De-li oht 
“The Gebhardt Patented Solitaire 


Diamond Cluster ° 


They can be set in any mourting the same 


as a single diamond 


Strong Durable Beautiful 


Gebhardt Brothers Ciacinnati, Ohio 
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50000 TRAINS 
ARE RUNNING ON 


WATCH 


ACCURACY 
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Ball Time Inspection Service is in force to-day on The logical watch for railroad service is the Ball Watch 
125,000 miles of American railroads. The beginning designed and made by the same men who have made 
and development of railroad time inspection is in- railroad time inspection service what it is to-day. 
separably connected with the Ball name This fact is recognized by railroad men everywhere. 


Ball Watches 
The Railroad Standard 


\ccuracy, dependability, long life—these are the qualities that make Ball's “Official R. R. Standa:d,”” 16 and 18 sizes, 17, 19, 21 and 23 


BALL WATCHES appeal not only to railroad men, but to busi- jewels, sold only in Ball Model Cases. Standard Selling Prices 
ness and professional men, bankers, brokers, executives of every $35 to $100. Ball's “Commercial-Paragon,’ 16 size, 17 jewels, in 
[hese are the men whose minutes mean money. 20 year case, to retail at $30; in 14-kt. case to retail at $45. 


Ball Watches will help you increase both your watch sales and your watch profits. Let us 
tell you how to turn Ball Watch prestige to your profit. Write now 


The Webb C. Ball Watch Co. 
BALL BUILDING, CLEVELAND 
Railway Exchange, Chicago Flood Building, San Francisco Dominion Bank Building, Winnipeg 
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We Will Repair the Mesh, 
Resilver and Reline with 
Kid or Silk Any Mesh Bag 


For 65c. 


Size, 4 to 7 inches 


Special Prices on Request for lots of a dozen or more 





Guaranteed to Look Equal to 
Newand Give Perfect Satisfaction 





Sterling Silver, Solid Gold, Gilt 
and Bead Bags Repaired and 
Refinished. Also Real Gun Metal 


Charles Grabhorn 


MANUFACTURER OF 





Sterling and German Silver Mesh Bags 


Gold and Silver Electroplating 
In All Its Branches 


Silver and Jewelry Repairing 


20 MAIDEN LANE NEW YORK 


KEEP THIS PAGE FOR ADDRESS ON NEXT LOT OF REPAIRS 
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The House of Hedges 


Mourning Spectalists 


The House of Hedges is many years young. It is old 
in experience, old in skill, but it has “no lime in the 
bones.” 
Its steady growth is one of the mosi encouraging 
signs of the times in the jewelry trade— 
not as a matter of individual success ; 
but because it indicates that jewelers through- 
out the country are educating the buying pub- 
lic to appreciate real art with its refinements of 
simplicity and harmony of colors, forms and 
shapes, as exemplified, for instance, by the 
appended illustration of Neck Velvets. 
It s gratifving, too, that jewelers find this tendency 
profitable, as is evidenced by their appreciation of the 


showings and the policy ot the House ot 


A. J. Hedges & Co. 


12 to 16 John St. 


Specialists in Mourning 


























Jewelry 
Makers of 14 Kt. Jewelry New York 
W.T. CARTER W. T. GOUGH H. L. FARROW 
F. R. HORTON F. W. STANBROUGH 





CARTER, GOUGH & CO. 


ESTABLISHED IN 1841 BY A. CARTER 


We Celebrate Our Diamond Anniversary in January, 1916 


MANUFACTURERS OF 


GOLD JEWELRY 


Including a Complete Assortment of CHAINS and SAUTOIRS in Platinum 
and Gold, BEAD NECKLACES, BRACELETS and Jewelry 
of all Kinds; Also VANITY CASES, BAGS and 
PURSES in GOLD and SILVER. 


FACTORY 9-11-13 MAIDEN LANE 
Newark, New Jersey NEW YORK 
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ONE OF THE 


‘Presentation Watches 


RECENTLY MADE 


f oP =~ ~‘ 
: ’ 
— he 


PE 
A gear TRE THINKS oF THE 


UNITED STATES 


é  Geranpaurt REIBOHM 


OF THE 


Ss S$ See, 
"GONGRESS OF THE UNITEDSTATES ¢ 


iets oF 3" 
S « . FRom ™o Oo 
erYOLTY AM i 
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a Ucrogep 8-10 \9ls il J, 


TO THE 
CAPTAIN OF S.S/KROONLAND 
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y\ 
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a KY V/s 





EU American Wateb Case @o.,, ERT 


15-17-19 [Maiden Lane, New York City 


THE NEWEST THING IN’ RINGS! 


Onyx and Pearl 
Onyx and Diamond 
































We make them in a large variety of shapes, sizes and prices 








M. B. BRYANT & CO. 


arn No. 7 Maiden Lane, New York 


TRADE-MARK 
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ticularly silver, 


E illustrate herewith our 
new Emblem Catalogue, a 
copy of which should be 
in the hands of every up-to-date 


rT KA | a K N Ail _ 7 jeweler. It contains the latest de- 


signs in Fraternal jewelry—par- 


solid gold card cases. 


Copy of catalogue and selec- 


tion package sent on request. 


gold filled and 
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WHOLESALE DISTRIBUTORS 
oe OWS “ir RN a : ‘‘The 
PHILADELPHIA 

9229 CHESTNUT ST. 





& BRO. 


4 ASAE aa 4 | Sellers of Sellers’’ 


For Over Fifty Years 
Under the Trade Mark 
Rose.’’ 


71 Nassau Street 
NEW YORK 


929 Chestnut Street 
PHILADELPHIA 














THE 


To the Wholesale Trade Exclusively 











NOTICE 





Ueepnene: Is Ready for Your Inspection—Snappy Designs in Onyx, Enamel, Seed, 
MARKET 4846 . ° 
Whole and Half Pearls—Brooches, La Vallieres, Scarf Pins, V _ Pins 
Office and Factory: Chicago Office: 


18-20 Columbia St., Newark, N. J. THE FLANAGAN-KEIL COMPANY  mepuniic Biag., Tel. Harrison, 4755 


6 OUR-SPRING-LINE 




















Medals-—MEDALS— Medals 


For Every Purpose 


ARTHUR JOHNSON & CO. 


SPECIAL MANUFACTURERS TO THE TRADE 
45-49 JOHN STREET, NEW YORK 


This is the season for class pins, Mr. Jeweler. Are you getting your share? 








Class Pins, 
Emblem Pins, 
Society 
Presentation 
Jewels 














| SPECIAL ORDER WORK 
REPAIRING 
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Established 186383 


R. BLACKINTON @ CO. 


Manufacturing Jewelers and 
Makers of Small Wares in 
Sterling Silver and 14K. Gold 


North Attleboro, Massachusetts 


(Factory and Main Office) 


‘‘The Line Made and Sold on Honor’’ 


(R) Hs (©) 


TRADE-MARE 


Novelties 
Toiletware New York Salesrooms 
and Jewelry 15-17-19 Maiden Lane 


















































ASSEMBLED For Wearing ASSEMBLED FOR 
ON COAT LAPEL WearinG on Bett~ 
. y 















) CHAIN 


! y 
), A BRIGGS SALES WINNER BECAUSE IT MEETS A REAL DEMAND. 
4/ , 


( 


A double-service cl for either coat or belt (changed in a ‘“‘jiffy.’’ affording 
se ‘eral handsome designs 





chain 
absolute security at all times Made in 
L¢€ i 





THE DBD. F. BRIGGS COMPANY 
Attleboro, Mass. 
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Eye Glass Screw Driver 


. ' 
i490 “fs ilf 5 - 
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- ‘4 . ' 
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oF oster’s” for Quality 


ughout the endless variety of FF. & B. goods runs that unvarying Stand- 
ird of high qunlies, which is the source . ur customers’ satisfaction and the 


reali reason of our success 


ver 12,000 different articles, all trade marked and guaranteed. 


10 KT. GOLD 


Brooches Pendants Scarf Pins Lorgnettes 


Neck Chains Lingerie Clasps Link Buttons Pocket Knives 
STERLING SILVER 

Toiletware Cigarette Cases Pocket Knives Powder Boxes 

Manicure Goods Cigarette Holders Pocket Pencils Vanity Cases 

Sewing Articles Match Boxes Eye Glass Cases Coin Holders 

Gentlemen’s Goods Men’s Belt Buckles Lorgnettes Novelties, etc. 
ROLLED GOLD FILLED 

Bracelets Crosses Scarf Pins Pins 

Neck Chains Pendants Hat Pins Lingerie Clasps 

Long Chains Link Buttons Lockets Shoe Buckles 

Watch Chains Tie Clasps Rosaries Earrings 


Sterling Silver Enameled Powder Boxes and Novelties—Sterling 
Silver Jewelry—Rolled Gold Filled Vanities, Cigarette 
Cases, Novelties, Etc. 


Theodore W. Foster & Bro. Co. 


Established 1873 
Manufacturing Jewelers and Silversmiths 


100 Richmond Street, Providence, R. I. 


NEW YORK CHICAGO CANADA 
13 Maiden Lane Heyworth Bidg. Kingston, Ont. 


3, 1915. 


FaB 



































































Send For Selection Now 


IT COSTS YOU NOTHING TO SEE THE HIGHEST GRADE, BEST FINISHED, 
SALES-COMPELLING LINE OF THIS CLASS OF CHAINS. 

IS A MOST ATTRACTIVE PROFIT IN 
TO YOUR TRADE PRODUCE QUICK 


PRICED SO THERE 


THESE CHAINS PROPERLY SHOWN 


SALES AND PLEASED CUSTOMERS. 


1/10 14K. Gold Filled Chains 





Every chain stamped 


Pr. C. Co. 


meae® 1/10 14K G. F. 
is a guarantee to dealer and 





PROVIDENCE CHAIN CO., Inc. 


10-12 Maiden Lane, New York 


MARK | 


OUR LINE 
IT FOR YOU. 


IS 

















Waldemars, Lorgnette, Have a 14k Gold appear- 
Vest, Guard, Dickens, ance and wear as well 
Opera, Lapel and Sau- for 25 years. This is 
toir Chains. | Guaranteed. 











Telephone 3512 Cortland 
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Mr. L. RAYMOND WISE, formerly of ‘7.1. Smith Co., has connected 


himself with us and, since February First, the corporation name has been 


INCORPORATED 


We wish to take this opportunity to thank you for your former patronage 


and trust thal we may be favored with your future orders 


MAINTIEN BROS. @ ELLIOT, Inc. 


PLAINVILLE, MASS. 
February 3, 1915 












HIGH GRADE 
GOLD FILLED 


(hains 
bracelets 
‘ } 


ODS 
La \ allieres 
Pendants 


Et« . 


SOLID GOLD 


Chains 

La Vallieres 
Pendants 
Brooches 
Scarf Pins 
Etc. 








100 Stewart St., Providence, R,. !. 
ll Maiden Lane, New York City 
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GOLD FILLED CHAIN SOLDERED LINKS 








Moire Engraved 
Emblem Sets 


Single or in Five Combinations 













CUFF LINKS TIE CLASPS 


SCARF PINS No. 1. Coat Chain, Cuff Links, Scarf Pin and 
. | Tie Clasp. 

No. 2. Coat Chain, Scarf Pin and Tie Clasp. 

No. Cuff Links, Scarf Pin and Tie Clasp. 

No. 4. Cuff Links, and Scarf Pin. 

No. 5. Cuff Links and Tie Clasp. 


mt Ww ! 


a 


Stamped and Guaranteed by 
A. C. Co. 


Sold Through Jobbers Only 
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Main Office: Attleboro, Mass. New York Office: 9 Maiden Lane Chicago Office: Heyworth Bldg. 





























—The Sterling Engraving Co.— 
200-204 WILLIAM STREET lOth AVENUE and 386th STREET 
NEW YORK CITY 
Two of the largest and most up-to-date plants in 

New York City—working day and night. 


Makers of high-grade Photo Engravings for all 
illustrative, catulogue and printing purposes. 


Large Art and Wax Departments. 
Three and four color work a specialty. 


Front cover of this issue engraved by us. 


A Post Card will bring a competent salesman. 
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7 — ? | COMBS COMBS COMBS COMBS COMBS COMBS 
Over Them All |. ‘ 
Be) Gue HOME oF : 

|| INLAID-COMBS-&-FRENCH-IVORY ||E 

i BRUSHES. MIRRORS, i 

O COMBS. VANITY-CASES O 
~ _ MANICURE-SETS-ETC. . 

a'| THE LARGEST LINE INLAID COMBS | |i 

@| THE-INLAID-CO.INC.  ||f 
M MANUFACTURERS M 

B ae 4 OLA BD) Day | Os em 4s (©) D) Dams t~) Op. 8D eee Oe. © B 
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| The QUALITY of our C ¢ 
O O 
: THE : 

| INLAID CO. |. 

SOARS HIGH C : C 
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| M M 
For 83 years they have stood B AS USUAL B 
the test of competition and to- S S 
day they aie st ll inthe lead. assumes position of leadership and offers two c 
] The prices are right, the | . new Parisian Creations, the **Crystal”’ and O 
| peohits good and ther general M ‘‘Demiblonde”’ patterns. Beautiful effects, M 
| standard of excelleacy ‘jane | rs stone set with sparkling rhinestones, also col- - 

wenial ored stone set. Write us for further particulars. 

We have prepared a new and : ee P : 
up-to-date illustrated _—_cata- M Our popular price line will help M 
ee ee B to stimulate your comb sales. R 
ogue. c & 

Office: 1058 Broad St., Provid ' 
Relea G en | PS) ome Litice: 1058 Broad St., Providence, =i c 
15-19 MAIDEN LANE 7 New York Office: 200 Fifth Ave., Fifth Ave. > 
NEW YORK S Building, New York City S 
K J, COMBS COMBS COMBS COMBS COMBS COMBS 
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REGISTERED OCT. 25, 1910 


FACTORY: WAITE-THRESHER COMPANY BUILDING 
ABBOTT PARK PLACE, PROVIDENCE, R. I. 
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SELLING POWER of these Trade-Marks 





Trade-Mark 
REGISTERED SEPT. 16, 1912 


NEW YORK OFFICE: 7 MAIDEN LANE 
MR. GEO. L. CLAWPITT, Representative Telephone: Cortlandt 2375 


CHICAGO OFFICE: 1203 HEYWORTH BLDG. 


MR. A. B. P: ULSEN, Representative Telephone: Central 5955 
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ABEL BROS. & CO. 29 Maiden Lane 


Diamond Jewelry—Mountings—Diamonds 


AMERICAN GEM & PEARL CO. 


rec. Stones, except Diamonds. 14 Church St. 


M. J. AVERBECK 


Jewelry and Novelties 


ERNST GIDEON BEK 15-19 Maiden Lane 


Mesh Bags and European Novelties 


10-12 Maiden Lane 


BENEDICT & WARNER 


Precious Stones 15 Maiden Lane 


BIGALKE & ECKERT CO. 
Fine Imported Watches 527 Fifth Ave. 


S. BORGZINNER CO. 


Jewelry Cases, Trays, etc. 


J. B. BOWDEN & CO.15 Maiden Lame 


Ring Makers 


R. A. BREIDENBACK 51-53 Maiden Lane 


Diamonds and Precious Stones 


ALPHEUS L. BROWN 68 Nassau St. 


Watches: Waltham, Elgin, Howard, Hamilton 


BRUHL BROS. & HENIUS CO. 


Imp. and Cutters of Diamonds 15 Maiden La 


M. B. BRYANT & CO. 


Ring Makers 


CARTER, GOUGH & CO. 


Manufacturing Jewelers 9-18 Maiden Lane 


H. H. COLLARD 15 Maiden Lane 


Mfrs.’ Agent, Everything in Silverware 


82 Nassau St. 


7 Maiden Lane 


VON COLSON-FAY 305 Fifth Ave. Bidg. 


Representing nine Cut Glass Factories 


COMRIE & BROKAW 14 Maiden Lane 


Auctioneers to the exclusive trade 
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keeps them poor. 


Bay IN 


Foresight 


Foresight is the ability to see the 
hook beneath the bait. 


that makes men rich while lack of it 


It is a quality 


Look ahead. Don’t mourn over 
the past —it’s dead. Look to the future 
and smile, for the world loveth a cheer- 








COOPER & FORMAN 3 Maiden Lane 


Mfrs. of Diamond Jewelry und Mountings 


S. COTTLE CO. g1 E. 17th St. 


Gold Mesh Bags, Vanity and Cigarette Cases 


DATTELBAUM & FRIEDMAN 


Ring Makers 51-58 Maiden Lane 











iY] 











DAVIDSON & SCHWAB, Inc. 


Mountings and Dia. Jewelry 126 W. 46th St. 


JACQUES DEPOLLIER & SON 
Plat., Gold Novelties, Bracelets 15 Maiden La 


DERBY SILVER CO.’S 10 Maiden Lane 


World renowned Hollow and Toiletware 


HIPP. DIDISHEIM & BRO. 
Mfrs. & Importers of Watches 54 Maiden La. 


C. DORFLINGER & SONS 
Fine Cut Glass 36 Murray St. 


WM. J. DURFEY 7 Maiden Lane 


Bargains in Diamonds, bought and sold for cash 
N. J. FELIX & SONS 56 John St. 
Watch mtls., Tls. & Jwis’ Findgs, Case Reprg. 


GATTLE, ETTINGER & CO. 


Diamonds and Prec. Stone Jly. 170 Broadway 
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THE GINNEL MFG. CO.15 Maiden Lame 
Gold Plated Link Buttons, Bar Pins, etc. 


GOLDSMITH BROS. 20 John St. 
Gold, Silver and Platinum Bought and Sold. 


THE GORHAM CO. 
Fifth Ave. and 36th St. and 15 Maiden Lame 


HERPERS BROS. 
Settings 

ae * HERZOG & Co. 45 kose ~~ t.. COF. Duane 
Makers LK Ringsand EL-KAY Cuff Buttons 


I. HOCHBERGER & SONS 
Diamonds 85 Maiden Lame 


S. E. HOWARD’S SON & CO. 
Ebony Goods 16 W. 24th St 


ROBT. H. INGERSOLL & BRO. 
Watches 315 Fourth Ave. 


INTERNATIONAL GEM CO., Ime. 
Lapvidaries and Prec. Stones 816 Fifth Ave 


INTERNATIONAL SILVER CO. 
Silversmiths 9-15 Maiden Lame 


JEWELERS’ Adv. &CopyServ.1 Maiden La 
Adv. Copy, Booklets, &c. Reasonable charge. 


A. R. KATZ CO. 


Importers of Diamonds 


35 Maiden Lane 


87 Nassau St. 
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ful grinner and will buy from him in 
preference to the man who always 


sees a calamity coming just around the 


corner. 


And the best way to keep in the 
right frame of mind is to know that the 
goods you buy are right, which you can 
always be sure of if you 


BUY IN NEW YORK 








THE KELLER JEV/ELRY MFG. CO. 
10-Karat Gold Jewelry 64 Nassau St. 


KENT & WOODLAND 


Bracelets 


WM. B. KERR CO. 


Silversmiths 


KETCHAM & McDOUGALL 
Thimbles, Eyeglass Holders 15 Maiden Lane 


JULIUS KING OPTICAL CO. 
Opera and Field Glasses 12 Maiden Lane 


JONAS KOCH 


Jewelry and Watches 


LARTER & SONS 21-28 Maiden Lane 


Studs, Vest Buttons, Rings, Links & Lockets 


SAMUEL LAWSON 19 John St. 


Coral and Black Onyx Mourning Jewelry 


FRANK T. MAY CO. 2-4-6 W. 45th St. 


Mesh Bags, Vanities in Gold, Plat. and Silver 


JOS. H. MEYER BROS. _59 Nassau St. 


Richelieu Pearls (Insoluble), Diamond Clasps 


NASSAU CLUTCH CO. 90 Nassau St. 
Mfrs. Scarf Pin Clutches and Novelties 


12 John St 


15 Maiden Lane 


87-39 Maiden Lane 








OPPENHEIMER BROS. & VEITH 


Importers of Diamonds, Pearls 65 Nassau St. 
H. Z. & H. OPPENHEIMER 
Diamonds 1 Maiden Lane 


PAIRPOINT CORP’N 88 Murray St 


Cut Glass, Shefheld Reproductions, Electroliers 


JOHN M. RICHARD 65 Nassau St. 
Black Opals, Star Sapphires and Pearls 


ENOS RICHARDSON & CO. 


Manufacturing Jewelers 21-23 Maiden Lane 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths 15 Maiden Lane 


A. ROSEMAN 9 Maiden [ane 


Diamond Importer; Maker of Diamond Jewelry 


W. I. ROSENFELD 


Diamonds 


WILLIAM L. SEXTON 


Platinum and Gold Jewelry 


SINNOCK & SHERRILL 21 Maiden Lane 
Solid Gold Emblem Goods to Jobbers only 


STAIGER & SONS 2 Maiden Lane 


Diamond Jewelry and Platinum Mountings 


1 Maiden Lane 


65 Nassau St. 


Nn ae Ste) 














LOUIS ST RASBURGER Ss SON & CO. 
5-17-19 aiden ane. 


Diamonds 


L. STRAUS & SONS 42-46 Warren St. 
Art China, Cut Glass, Marbles, Bronzes 


GEO. O. STREET & SONS 
Ring Makers 2 Maiden Lane 


TOWLE MFG. CO. 


Silversmiths 


U.S. AGENCY OMEGA WATCH CoO. 


Specialty Imp’t. Bracelet Watches, 21 Maiden La. 


WAGNER COMB MFG. CO. 1182 B’way 


Tortoise Shell Hair Ornaments, Opt. Goods 


R. WALLACE & SONS MFG. CO. 
Silversmiths 11 W. 838d St 


WARWICK STERLING CO. 
Sterling and Leather Novelties 15 Maiden La. 


HAYDEN W. WHEELER & CO. 
Diamonds and Mfg. Jewelers 2 Maiden Lane 


N. H. WHITE & CO. 21 Maiden Lane 


Diamonds— Watches—Jewelry 


FRANK M. WHITING & CO. 


Silversmiths 15 Maiden Lane 


WHITING MFG. CO. 15 Maiden Lane 


Silversmiths 


A. WITTNAUER CO. 


Importers of Watches 


JULIUS WODISKA 


Diamond Mountings 


WOLFSHEIM & SACHS 


Boxes, Trays, etc. 85 Maiden Lane 


J. R. WOOD & SONS _ i170 Broadway 
Diamond Cutters—Wedding Ring Makers 


WOODSIDE STERLING CO. 170 B’way 


Mail ()rder Silversmiths to Jewelry Trade 





17 Maiden Lane 


30 W. 86th St. 


182 Broadway 
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| Designs for Gold and Silver Ware by Famous Masters of Past 


By A. rendiee 


Ch wren 





princely houses, hesitate in times of need 
to melt up their stock of gold and silver 
articles to turn them into “sinews of war” 
or for similar purposes. Many, in fact, 








Ages 








The taculty of being readily melted up, 
therefore, has been one of the main causes 
why so few of the works of the old mas- 
ters in the precious metal line have been 

preserved to us, thus 





HEN we consider the great activity 

of the many famous gold and sil- 

ver smiths of former centuries we cannot 

help wondering what has become of the 
bulk of their crea- 
tions. The great mu- 
seums and various 
private collections, it 
is true, contain quite 


a number of fine pro- 
ductions in the pre- 
cious metals —some 
undoubtedly the work 
of the artists in ques- 
tion, others merely as- 
cribed to them on 
very slim evidence— 
but all these works, 
taken as a whole, con- 
stitute but a small 
fraction of what has 
actually been turned 
out by the industrious 
metal smiths of old. 
The reason for the 
disappearance of the 
precious articles, how- 
ever, are, after all, 
not far to seek. Un- 
like other works of 
art, such as paintings, 
marble, pottery, etc., 
the precious metal ob- 
jects besides 
their artistic merits, a 
high intrinsic value. 
They can readily be 
melted up and the 
costly material used 
over again for the 
production of other 
works or even for use 
coins. 

These artic 
therefore, 
carefully hidden, in 
case of invasion by 
hostile armies, were 
the first to become 
the loot and booty of 
the enemy, which 
often did not bother 
about purely artistic objects that had no 
intrinsic value unless to destroy them for 
the mere pleasure of destroying things 
the beauty of which was not realized, 
particularly in more remote times. Nor 
did the . rightful owners, especially the 





POSSESS, 


as 
les, 
unless 





FIG. 
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DESIGN FOR A SALT CELLAR BY 


treasures with this particu- 
lar aim in view. With the changes of 
styles, too, many of the finest creations 
found their way into the melting pot, to be 
over again into what was momenta- 
considered more pleasing style. 


collected such 


made 


rily 


BENVENUTO C 


depriving the design- 
ers and workers of 
the present day of the 
benefits that would 
surely derived 
from the contempla- 
tion and closer study 
of the style and tech- 
nique of the countless 
masterpieces that have 
not survived the vi- 
cissitudes of war, of 
distress and other ca- 
lamities. 

We know the names 
of the famous gold- 
smiths of former 
times, but of many of 
them not a single au- 
thentic piece has come 
down to us, and we 
would not have the 
slightest idea of the 
result of their labor 
if it were not for the 
designs which they 
have left behind. Thi 
is especially true of 

[ 


be 





the Italian artists 

the Renaissance. 
There are whole lists 
of names of Italian 
eoldsmiths of note 
which would be per- 
fectly meaningless to 
us if we had to rely 


upon executed works 
for a study of the ex- 
amples of their skill. 
It is a well-known 
fact that many of the 
most celebrated Ital- 
ian painters, sculp- 
tors, etc., started their 
goldsmiths 


careers as 

and jewelers after 
— having duly learned 
the trade with some renowned precious 
metal worker. We need only to mention 
such names as Ghiberti, Brunelleschi, Fran- 
cia, Verocchio, Botticelli, Ghirlandajo, Pol- 
lajuolo, etc., all of whom passed an ap- 


prenticeship as gold-workers, and most of 
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Fic. 2—INCENSE HOLDER BY CELLINI. 


most meritorious creations by the talented 
goldsmiths of former times, selected from 
the large museums and private collections, 
any hints that they might convey 
modern precious metal worker could 
be turned to account. Of no less interest, 
however, are the designs that have been 
preserved to us, for it is a fact that many 


nt 
Si hat 


Li the 

















HELMETS BY CELLINI 
of the foremost artists, even 
had entered other fields of art, still con- 
tinued to furnish valuable designs and 
sketches to the “trade.” 1f we 
modern term. 

Many of the ornamettal 


after they 


may use the 


[tal- 


designs oft 
rman artists were 


— eeerg ’ 
ublished in the sl apt f ci pper engrav- 
- S. 8 e invention of this art being 
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Ghi- 
ut the 
said to 
plates 
place 


di Finiguerra), a pupil of Lorenz 
berti, who flourished in Florence ab: 
middle of the 15th century. He is 
first to fill up his niello 


ss . el 
ave peer [frie 
black paint, using it in 


of silver with 
of the customary sulphur impressions, such 
Others claim that this method 
known before him and employed by 
\mbrozio Ti tl 
famous medalists of the Ken 


skilful gold 


as pape 


— 
~ 


Was 


— 


Caradoss: ( ppa), ne o e 


most aissance 
and smith and sculptor, who 
died in 152%. 
The foremost ¢ 
eles ornament pa 


rtists of th period wer OC- 
tterns and 
various branches of indus- 
which gold and silver 


played a 


cupied ce 
motifs for all the 
trial art, among 
and 
for the majority of these old 
stated be had connection 
precious metal work, 
the immortal Michel 
graved their 

Interesting 


voo- 


sels jewelry prominent part, 
masters, as 
some with 
which is true even of 


Angelo Many en- 


fore. 


designs themselves. 
these prin 


ted and published 





February 3, 1910. 


still 


hand sketches 


CnekTaVvVINES af»©re, 


greater interest at- 
and personally 
renowned artists, which 
have been unearthed from time to time 

higily treasured as something most 
intimately connected with their work and 
their life. Like old manuscripts, they seem 
messages from the remote past. They 
goldsmiths planned their 
in human interest 
vorks which, 


tacnes to the 


drawn designs by 
— ees 
Anka aTe€ 
like 


how the old 
fFeem to excel 


show 
vork and 

least tue fully executed 
authentically attributed to a certain 
have partly or wholly 
assistants under his direction. 
The writer has been fortunate in obtaining 

number of photographs of the finest de- 
signs by famous artists, which are jealously 
euarded at the Ufhzi Galleries in Florence. 
Unfortunately many of them, owing to 
‘at age, have become too faint and 
for reproduction, but enough has 
pretty fair show- 
different styles 


even if 
maker. 


fas uoned by 


ma\ been 


their gre 
indistinct 
been 
ing. |hey plainly 


to make a 
show the 


selected 











Fic. 4—DESIGN OF NAUTILUS CUP 











HANS HOLBEIN, THE ELDER. 








1915. 


February 3, 


of the 
plainer, 


authors, some highly ornate, some 


but all should interest the modern gold and 
silver worker. 


to-day without modifications, the 


ideas from them that will prove of benefit. 
Many of these designs, to 
knowledge, |! 
fore. 


the 


Naturally, our first thought in this con- 
mection is of the foremost gold and silver 
smith of all times, Benvenuto Cellini, the 


great Ilorentine master, who in his writ- 


ings has furnished us much valuable infor- 


mation regarding other contemporary ar- 
tists in his line. Cellini, who, according to 
Plon, in Florence, had designed with ardor 
after the models of Michel Angelo and the 
frescoes of Masaccio, who in Rome had 
copied with as much zeal Raphael at the 
“Farnes:ne,’ Buonarroti at the “Sistine” 
and the Ancients everywhere, showed from 
the very beginning the greatest repugnance 
to execute goldsmithing work after the 
composition of other artists. He was still 
very young when a prelate commissioned 
him to make a salt cellar after the model 
of an antique sarcophagus, and when the 
Bishop of Salamanca ordered from him a 




















Fic. 5—EWER BY POLIDORO CARAVAGGIO. 

ewer, for which the patron furnished him 
the design, he could not resist the tempta- 
tion to add to these two pieces a number 
of ornaments of his own while fashioning 
them. One day he was given a sketch by 
Michel Angelo to be used as the founda- 
tion for a piece of jewelry, but, despite his 
admiration for this master, he substituted 





Some of them are rough sketches, 
others are carefully worked out drawings, 


It is to be hoped that, al- 
though they could not, perhaps, be executed 
modern 
jeweler will at least derive some hints or 


writer's 
have never been published be- 


therefor a composition of his own choice. 
Buonarroti and Jules Romain doubtless had 
this mdependent spirit in mind when, hav- 
ing been consulted, the former by Federico 
the latter by the Marquis of Man- 
tua, they both replied: “Cellini is an artist 
that d not need the designs of others!” 


(511 N11, 


LLOICS 


lor the purpose of submitting a sort of 
project of his composition to his patrons 
before carrying them out, and for the guid- 
ance of the many workmen working under 
his direction, Benvenuto had to make many 
\When, in the month of September, 
1540, he awaited at Ferrare the order to 
come to the French Court, he ceded 300 
of them, at one stroke, to the Cardinal of 
Ravenna for the sum of 100 crowns. Four 
years later, when he quit the Petit Nesle, 


designs. 


le left behind. as he himself states in his 
‘Treatise of his Goldsmithing.” “all * * * 
the cream of his studies,” the intimate 


treasure of the artist accumulated during 

















Fic. 6—PITCHER WITH MASKS 


CARAVAGGIO. 


BY POLIDORO 


20 years passed at Rome. Later on we find 
him at Florence furnishing designs to the 
goldsmiths of Cosimo. He also supplied 
some to the Cardinal of Ravenna, to the 
Lyonese banker Fiero Salviati, and prob- 
ably to many others. 

Nobody knows, however, what has be- 
come of all these products of his fertile 
imagination. In the rich collection of the 
\rchduke Albert at Vienna there are to 
be found, attributed to Cellini, a crayon 
drawing representing a young satyr and a 
nen drawing containing a fantastic figure 
with the head of a goat, but these two 
pieces are considered by some to be of 
German origin, Mariette owned the design 
of a chalice of Clement VII and another 
of a cardinal’s staff, the latter executed 
for the Cardinal Campeggi, and _ both 
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Cellini. Benvenuto himself 
speaks of a design which he made in com- 


ascribed 


petition with Tobia for the mounting of 
a horn of tie unicorn. The inventory 
made after the decease of the artist con- 


f Dante on a panel 
py on paper of “The Last 
Judgment,” after Michel Angelo. These 
longer in existence, but 


tained a pen drawing 


and a small c 


are probably no 
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Fic. 7—EWER BY POLIDORO CARAVAGGIO. 
there is still preserved to us the drawing 
of Cellini’s coat-of-arms, the authenticity 
of which rests upon documentary proofs. 

Although there has been some doubt ex- 
pressed regarding the genuineness of sev- 
eral of the designs and sketches still gen- 
erally ascribed to Cellini, there have been 
exhibitions of his drawings at the Exposi- 
tion of the Ecole des Beaux Arts in Paris 
in 1879, the Exposition of the Donatello 
Society in Florence in 1880 and that of 
the Arts décoratifs at the Champs Elysees. 
Some fine specimens are preserved at the 
Louvre (in the “His de la Salle” collec- 
tion), at the Munich Cabinet, and especially 
at the Uffizi Galleries in Florence, the city 
of the artist’s birth and death. The speci- 
mens illustrated here are from the last- 
mentioned source. 

There is first of all the design of a salt- 
cellar shown on page 67. This piece has 
the appearance of a hexagonal edicule, at 
each corner of which the bust of a winged 
siren forms a handle. At the sides, shells 
surmounted by masks are destined to hold 
the salt and the spices. A sort of sode, 
ornamented with dolphins, and placed in 
the center of the top of the piece, supports 
two nude female figures, each holding a 
shell in her outstretched arms. The base 
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is embellished with fantastic masks, dol- 
phins and serpents. This design, which is 


generally accepted as Cellinis, is shown 1n 


1 ‘ > ‘ ] . 1] — 
aA Liass Case Stanadaiiyv 1 he iOnL Lali CTy 
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reason catalogued as Italian ot the 16th 


credited to him. too. Nor does the attribu- 


unjustified, for the 


tion seem in aly Way 
masks and remaining ornaments’ were 
among his tavorite mots. 

\nother interesting design ascribed to Cel 


lini, which is reproduced herewith, is that 
incense-holder (Fig. 2, page O& 
finished with care, is plait 
ly a model for a goldsmith. It figured at 
Antique Art of the Don- 


Florence in 1&8). the 


t an 
[his specimen, 


the kxp sition of 


atello \ Clery 11] 




















iG. S—CASKET BY 


century, is triangular in shape. Sirens are 


placed like caryatids at the corners of the 
edicule; heads of dolphins and masks sup- 
port the base. On the platform a nude 
woman standing upright holds over her 


head a large shell. while two other temale 
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FRANCESCO SALVIATI. 


name of Cellini appearing in the catalogue 
as the author. The piece is richly embel- 
lished all over with masks and grotesques. 
It will be seen that the dragon is the caief 
motif of the decoration and that it 1s also 
placed on the top of the cover. No doubt 
it is a decorative motif that was much in 
use outside of its heraldic 

Very interesting is the plate containing 
10 designs of helmets, shown in Fig. 3 
This fine sheet also figured at 
the Florence exposition in from 
the hand of Cellini. The “Libellus Artifi- 
of Heinrich Vogtherren, of which 
several editions appeared in 
before the 


burg and 
-. , hee — — tr 
middle OT tire contains sev- 


significance. 


(page 6s). 
ISSO) as 


ciosus’ 
have Strass- 
\ntwerp = shortly 

loth century, 
helmets 
illustrated 


seem to 
Ney eT- 


Sallit 


which 
here. 


incline to the 


eral designs of 
antedate the ones 
thelk ss. two or 


forms. In the 


thre c 
Italan design attributed 
would date trom 


century. Sim- 


| 


Cellini the helmets 


about the end ot the loth 


1] } ( NnpoOostit Ss T¢ LO 1) found 1) 
he old volume plates at the National 
| ral 1! Paris. entitled “Recherches cle 


usieurs beaux morceaux  d’orne:rents 
‘comme _  trophees, 
autres de- 


(*Se] 


ises, masques, fi 
sizgmes et graves par \. oc 
n of fine specimens of antique and mod- 
such as trophies 
] 
i 


r lage etc... designed and engraved 


Perseus 
work art 


Cellini’s sketches of his and 
other still 
In existence, but this would take us beyond 
the scope of the present article. 

' Most of the’ designs at the Uffizi are 
Italian, but there are also a few by Ger- 
\mong the latter the grand 
(Fig. 4, 


some sculpture also 


‘ sta > 
aATLISLS., 


man 


Nautilus page O68) is the 


Cup 


friezes, 


february 3, I91o. 


having for its author the 
famous Basle master, Hans Holbein (born 
1498 at Augsburg, died 1549 in London). 
Holbein. as is well known, was one of the 
Renaissance, 


most interesting. 


great painters ot the German 
and also made many industrial art designs. 


decorative 


Holbein’s great importance in 
arts, including book decorations, facade 
painting, glass painting, decorative archi- 


tecture, jewelry, niello, etc., has been often 
recognized, especially in the magnificent 
His. What makes the 
2 or more designs of silver vessels which 
he has left behind most valuable 1s the 
clearly expressed spirit of the Renaissance, 
which has been of the last rem- 
nants of Gothie contours, and as’ regards 
pure nobility of outline may take a place 
with the foremost works of Italian art. 
The larger part of Holbein’s designs were 
created by him at the Court of Henry VIII 


volume ot Edward 


divested 
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biG, 10-——-RELIQUARY BY ANTONIO POLLAJUOLO 


] 


ot England and upon request of the King. 


\mong his designs is the famous one for 
the Jane Seymour cup. Here we have one 
instance of an antique design having been 
executed in modern times in its entirety, 


for various goldsmiths, among others Pos- 


sard at Lucerne. have carried out the 
artist’s ideas, thus fashioning a work of 


art excelling all modern compositions. The 
drawing for the Jane Seymour cup is high- 
ly detailed and presents a wealth of deco- 
ration almost unrivaled by any other piece. 
Still, the noble spirit of the master seems 














1915 


February 3, 


more eloquently expressed in the speci- 
mens of simple outline decorated only with 
engraved ornaments. 

Besides these drawings of vessels, among 
might be mentioned the tamous 
hour glass of Henry VIII, the astounding 
wealth of Holbein’s imagination 1s demon- 
strated in his 
cially sword hilts and dagger scabbards. A 


which 


designs for weapons, espe 
portion of them were already engraved in 
the 17th century by Wenzel Hollar. The 
originals of the designs mentioned are pre- 
served partly in the Britis) Museum (Lon- 


don Sketch Book, etc.) and partly in the 
Museum of 
Speaking of fitting to 


mention cursorily another collection of de- 


Basle. 

Basle. it seems 
signs for goldsmiths which are of exceed- 
ing interest to the history of the art and 
these are the 
three 


consequently to the trade. 
Goldsmiths’ Designs, 


signed U. R., 


S( -called Basle 


volumes of hand drawings. 

















lic. LI—SKETCHES FOR CANDELABRA 


BY POCCETTI. 


which probably formed part of the gold- 
smith’s outfit bought by the patrician and 
publisher, Bas. Amerbach, from Jacob 
Hoffmann and in 1661 passed into the pos- 

These designs are by 
A portion of them is 1n 
but the majority 
German Renais- 
review by Jacob 


session of the city. 
different authors. 
the forms of late Gothic, 
partake of those of the 
sance. According to a ; 
Burckhardt. the sketches are different in 
artistic value, but belong doubtless to the 


best of the period. They include cans for 
pouring, 
mugs, receptacles, mere show vessels, such 


as cups with high and low feet, cocoanut 


and ostrich egg cups, shell confec- 


Cups, 




















ic. 12—FAN HANDLE BY NOVELLARA. 


tionery dishes, flat dishes, flasks, ring mugs, 
etc. 

Outside of Holbein’s design, the speci- 
mens shown here are all of Italian origin, 
and among their authors are many artists 
of great renown. On toree 
pieces by Polidoro Caravaggio, a fine ewer 


page OY are 




















Fic. 14—VASE BY GIOV. BATT FAENZA. 


small ones for sprinkling, hanaps, 
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foures and ornamented 


5), another pitcher largely 


with many nude 
handle (tig. 
decorated with masks and foliage (ig. 6), 
and a third having the figure of a lion tor 
) ( Polids TO Caravag210 also 
won fame as a painter, his “Judith” hang- 
the _Or m1) Gallery al HK] rence, He 
1495 and died in 1543, being 
her of the famous Amerighi Michel- 
de Caravaggio (1569-1609), whose 


the portraits of cele- 


a handle (big. ¢@). 
Wie it 
was born in 
the fat 
angiolo 
portrait is 
brated painters at 
Salviati 1s 
isket 


7 


panels shaped as 


among 
the Uthzi Galleries. 

represented by a 
with a number of empty 


” 
medallions (fig. &, page 


l‘rancesco 
handsome Ci 


70) and two rough sketches of silver vessels 
(Fig. 9), one a deep bowl with handle, the 
other a shallow two-handled dish. Salviati 
was a friend of Vasari, who wrote the 
lives of the painters. He was born in 1510 
and died in 1563, and was a painter of 
about the same cast of mind and hand as 
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ic. 13—EWER BY B. BUONTALENTI. 
Vasari. His painting of “Love and 
Psyche” is preserved in Berlin, that of “Pa- 
tience” in the Pitti Palace, “Charity Christ” 
in the Uffizi and “St. Thomas” in _ the 
Louvre. A goldsmiths’ design by an artist 
of his fame cannot but prove of interest. 
One of the best known among the de- 
signers whose compositions are illustrated 
here is Antonio Pollajuolo, who was born 
at Florence in 1429 and died in 1498 in 
Rome. He was a most versatile artist, who 
made a name for himself not only as gold- 
smith, but also as a painter, sculptor and 



























a 


architect. Of his plastic works, the sepul- 
chral monuments ot Sixtus [\ and Inno- 
cent VIII in St. Peter’s Church in Rome 
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are wide i\ KNOWL] 1} Cresting COpper en- 




















Fic. 15—VASE BY GIOV. BATT FAENZA. 


gravings are also ascribed to him and he 
is mentioned as a leading niello worker. 
He is credited with being the inventor of 
the enamel on relief ground. Working 
mostly together with his brother, he cul- 
tivated in all his productions a somewhat 
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Fic. 17—VASE OR FLASK BY A. VITTORIA. 
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hard and severe style coupled with an ex- 
ceedingly careful execution which does him 
honor, He is considered one of the mak- 
Silver Altar of St. 


furnished the de- 


ers ot the tamous 


John at 


sign for a fine set of embroideries with 


florence, and 


- 4 —— 
er iCS1as- 


show 


scenes from the life of St. John. 
tical work being his specialty, we 
on page «) a design by him for a reliquary 
which speaks for itself (Fig. 10). 

Some interesting sketches for candelabra 
are from the hand of Bernardino Poccetti 
(1548-1621), a painter of 


left many examples of his skill in ¢ 


note, who has 
le Way 
Italy. 
These sketches were intended as sugeges- 
tions for t Ist, ex 
ing the objects, making such modifications 
and elaborations as he saw fit (Fig. 11). 
Very pretty is the design of a fan handle 
by Lelio Novellara, another renowned artist 
of that great period. This design (Fig. 
12) is full of ideas which ought 


1 
i 


of fresc Cs. 11) various places ot 


7 - 41 -* + . ? 
he workshop. the artist. e ecut- 


unique 






















k ¢ bruary 3, L915. 


to prove of interest to the modern designer. 
Bernardo Buontalenti, one of the great 
(born 1534, 


architects of the Renaissance 

















ic. 1O—TAZZA BY FRA GIOCONDO. 


died 1608), has contributed a rich and unique 


design of a ewer with handsome orna- 
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iG. IS—CANDELABRA BY BALDASSARE PERUZZI, 


February 3, 1915 


ments (lig. 15). The handle is formed bya 
snake, while the spout is supported by a fab- 
ulous animal. Busts, cherubs, animal forms, 
etc., embellish the body, which contains, 
also four medallions, the one showing in 
the picture, representing a Bacchanalian 
scene (See page 71). 

There are six striking sketches of vases 
by Giov. Batt. Faenza, from which we have 
selected two, which are reproduced here- 
with (Fig. 14, page 71, and Fig. 15, 


PC 
(2 


page 


A very ornate tazza to be executed in 
silver was designed by Fra. Giocondo. The 
cut (Fig. 16) will give a good idea of the 
details. The design of a flask or vase in 
the form of a pilgrim’s flask is the prod- 

















Fic. 19—CANDELABRA BY B. ROVEZZANO. 
uct of A. Vittoria, an artist of merit. The 
sides are formed of two fauns, to whose 
bent horns chains are attached to suspend 
the flask (Fig. 17). 

A fine collection of valuable designs for 
candelabra are to be found on the sheet 
that bears the signature of Baldassare 
Peruzzi (1481-1537), the painter and archi- 
tect, whose “Holy Family” hangs in the 
Pitti Palace. Peruzzi, half Lombard, half 
Umbrian, was a follower of the Siennese 
school. The designs of candelabra shown 
(Fig. 18) are well worth a closer attention 
and study, since they embody many excel- 
lent ideas and therefore ought to convey 
some good hints to the modern worker. 

Another candelabrum surmounted by a 


THE 
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sphere (Fig. 19) has for its originator 
Benvedetto da Rovezzano, a sculptor of 
ability (1476-1556), the author of many fine 
statues and similar works still to be found 
in Florence and other Italian cities. 

From the by no means small number of 

















Fic..20—Ewer, 16TH CENTURY. (UNKNOWN.) 


excellent designs by unknown masters, we 
have picked out three as being of most 
interest to our readers. 


One shows a ewer, attributed to the 

















XVith century; the handle and spout are 
both formed by the same animal,.a sort of 
dragon, on which the figure of a cherub 
is seated astride (Fig. 20). 

The second is a bucket 
ing many pretty motifs and interesting de- 
tails (Fig. 21), while the third is a cup of 
graceful outlines, supported on a tall foot 
(Fig. 22). 


for ice, exhibit- 








“German” Silver Barred. 


CCORDING to Consul Halstead at Bir- 
mingham, England, the use of the 
phrases “German silver” and “German 
steel” has been stopped in England since 
the war and “nickel silver’ and “nickel 
steel” substituted therefor. The consul 
adds that these new terms be noted by 
American manufacturers exporting to the 
United Kingdom articles made of these 
metals. 
Strange to say, German silver has never 
been known under that name in Germany, 
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Fic. 21—BUCKET FOR ICE. (UNKNOWN.) 
the terms being Argentan, or Neusilber 
(new silver), and German steel has always 
been Nickelstahl. 

How “false measles” came to be named 
“German measles” in England was related 
to me the other day by Mr. Howlden, an 
Englishman. At one time there was an epi- 
demic of “false measles” in England and 
the authorities, anxious to make the people 
stop using German yarn, gave out that the 
disease was caused by handling the yarn 
from Germany, which was seriously com- 








peting with the British product. Thus one 
“yarn” led to another! 
Origin of the Thimble. 
EW people know that thimbles were 


first known as thumb bells, from their 
shape and the place where they were worn. 
The finger was soon found to be a more 
convenient place for it, and with the loss 
of its position its name was modified to 
“thimble.” 
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Upon Some 


The Memorial Tablet to Wenzel Jamnitzer and a Word 
of His Works | 





lebruary 3, 1915. 

















a* exceeding propriat id irms. Sculptor Pluilipp Widmer, pro- cast medallion, the chasing and _ pattern 
act pal le comn y ot ess it Royal Art Trade School in work of which were done by Friederich 
Nuremberg placing 1 mem i Nuremberg, is the creator of the bronze Poehlman, instructor at the same. school. 
tabl el | 1itzel le tamous 

mast $1] nith. lhe tablet has beer 

D 5 rmer residence on Albrecht 

Durer St is a very ¢ ttective and ar- 

tistic pi worl Set in masonry, 

eray wit! t the narrow house which 

the master occupied after he had removed 

f 


rom Vienna (where he was born in lov’) 
inscription tablet of 


to 
reddish \ 


and master stonecutter Johann Goeschel, 
has carved in high relief t 
the goldsmith 
Vienna in 
1585.” 


Nuremberg. 
“Residence 
zel Jamnitzer; born at 
n Nurembe re? Dec. 17. 
et, shown in the first illustration herewith, 
are also presented, in the form of a medal- 
the striking features, in heroic size, of 
the master, surrounded by the inscription, 
‘itv of Nuremberg,” 


—* ee 


lion. 


vy the (4 


ity 


. ] 
Nurembder? 


1s the 


of 


‘eronese marble, on which sculptor 


15U8, died 


On this tab- 


while above, 


( f 
ie 


Wen- 








Ic. 2 TOP OF 


encircled with laurel festoons. is his coat- 
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SILVER 
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MEMORIAL 


TABLE 


HOUSE 0 











WRITING SET 
INSECTS 





RECENTLY ERECTED TO WENZEL JAMNITZER ON THE 


CT 


PIED BY HIM AT NUREMBERG, 





BY 








JAMNITZER, 
AND 


SHOWING REPRODUCTIONS Ol 


SHELLS 


\ specialty in Jamnitzer’s creations was 


the reproductions of small animals and 
plants (see top of silver writing set at 
Vienna). An example of this is to be 
found in Fig. 2. Of his numerous works 


several are preserved in home and foreign 
museums and in large collections. Thus the 
Green Vault in Dresden has a superb jewel 
casket, the Emperor of Germany a magnifi- 
cup of the artist’s handiwork. A fa- 
mous table center of his make was acquired 
Baron Rothschild in London from the 
city of Nuremberg for 70,000 marks, and 
ie afterward left it to the Louvre Museum. 
\n exceedingly clever artist, Jamnitzer, 
by reason of the character of his work, its 
unique conception and admirable execution, 
is often referred to as the German Cellini. 
Of his authentic productions there are 
hardly a dozen in existence; but they are 
of such exceptional artistic worth that they 
fully merit the high value placed on his 
work, which even from his contemporaries 
received the highest appreciation. As proof 
of this may be mentioned that there was a 
demand for them even from Denmark; and 
the king of that country, as a special mark 
of his favor, presented the Czar of Russia, 
as a most costly gift, with a Jamnitzer gob- 
let which is to this day preserved in the 
\loscow treasure house. Unfortunately, 
nothing further is known of this article. 
The Jam- 


cent 


by 


most important specimen of . 

nitzer’s work, illustrated in THE JEWELERS’ 
CIRCULAR on a former occasion, is what 1s 
as the Merkel centerpiece of the 
Nuremberg Council. which. as the council 
silver record shows, was “in the year 1549 
purchased from Wenzel Jamnitzer for 1,325 
crowns, 19 shillings and 10 pence.” After 
different vicissitudes it is at present in the 
Louvre, having been for a long time in the 
C. von Rothschild museum at Frankfort- 
on-the-Main. It is a piece of silver work 
of remarkably pure composition. On a 
three-part (trefoil) base, there rises above 


known 
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le bruary Ds 


rank growth of 
vegetation in natural castings 
almost to the knees, a female 
draped figure representing Gaea, Mother 
Earth, in a vigorous hip position, with arms 
raised to a conical vessel expanding into a 
dish borne on her head. Its lower part is 
encircled with a rich garland of natu- 
and leaf castings, and above this 


meta! and trom a 
grass and 


extending 


Steps, 


also 
ral flower 
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GOBLET BY 
GERMAN 


Kic. 3—GREAT 
BY THE 


JAMNITZER OWNED 
EMPEROR. 


three pendent child angels support the ex- 
panding rim of the dish. Ihe upper outline 
of this rim is covered with a profusion of 


ornament in the shape of tendrils and 
flowers, enlivened by color in part real 
enamel and in part lacquer. Inside, with 


erotesque figures 
crouch, supporting a small vase that con- 
tains a very natural bunch of flowers. 
Traces on different surfaces, now of silver 
indicate that on these also painting was 
originally employed. According to a col- 
ored drawing, dating from the end of the 
17th century, in the possession of the Mer- 
kel family of Nuremberg, the former 
owners of this centerpiece, the latter origi- 
nally had a counterpart of the same size. 
In connection with this centerpiece, a 
charming replica of the supporting figure 
may be mentioned which the master appar- 
ently fashioned in later years as Daphne, 
the raised arms terminating in coral 
branches which, by means of small enam- 
eled leaves, were given the appearance of 
laurels. The figure, of silver chased, served 


arms interlocked, three 
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upper body being 
full mark of the 


as a drinking vessel, the 


removable, and bore the 


master. lormerly owned by C. von Roths- 
child, on the apportionment of the estate it 
was brought to Paris. At the same time 
with this a similarly fully signed figure in 
silver—a workman in the costume of the 
period—was discovered, an inferior piece 
of work, which gave rise to the idea that 


the master also bestowed his mark on 
pieces that only passed through his hands 
in the course of purchase. 

A more 
nitzer’s is the 
tained by Kaiser 
is a powerful piece of work, 


important production of Jam- 
ereat goblet (Fig. 3) ob- 
Wilhelm from Russia. It 
destined as a 


present to Kaiser Maximilian II. by four 
princes and four free cities. The Em- 
peror’s figure, in coronation regalia, stands 


surrounded by 
prince. 


on a high pedestal on the lid, 
three spiritual princes and a lay 
The cylindrical portion is richly decorated 
in ornament and kneeling figures holding 
the enameled arms of the cities; on the 
knop appear alternate masks and free pro- 
The forming of the foot 1s 
showing four fe- 


jecting eagles. 


likewise very vigorous, 
male figures typifying the cardinal vir 
tues. 


Entirely different in character to the 
works above described is a jewel casket 1n 
the Green Vault at Dresden which, although 


not signed, is attributed to Jamnitzer by 


M. Rosenberg, rich silver ornament on 
ebony producing the decorative effect 
(Fig. 4). 

With these productions the above inves- 


“foreign col- 
does not 


tigator includes two pieces in 
lections.” the name of which he 
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embracing a with basin and a 
vessel in the shape of a huge bowl, besides 
hve others in Munich, One piece, in pos- 
session of the national museum there, is 
the handle and spout of a superb Limoges 
tankard by Pierre Reymond, dated 1562, 
with the “lucher” arms. The handle is a 


vive, ewer 


male figure bending backward to grasp the 
edge of the vessel with the hands; the spout 
is the upper body of a temale figure with- 
out arms. An exact reproduction of this 


Bavarian treasure chamber. 
two other Jamnitzer 
agate and a 
with rich 
rtistic 


piece is in the 
The latter 
productions, a cup of red 
nautilus shell cup (Fig. 5), 
ilt mountings. Of 


contains 


bi th 
silver-g great a 


preserved in the 


— 


piece 
purpose ot 
Opulentia and 


value is another 
coamber. a 


casket the which 1s 


figures, 
Custodia, in the center of the 
our caryatides support the 
structure; the space down to the 
part forms four square fillings of precious 
repousseé 


revealed by two 
broad sides. 
triglyphic 
lower 
which are shown, in 
Hercules. 

A very important work of Jamnitzer, 
commenced by him on an order from Maxi- 
but only delivered to Rudolf ie 
fragments. The whole, 
fountain, had the 

was 10 feet 
in accordance 


stone, over 


silver. the feats of 


milian II. 
exists merely in 
which was intended as a 
form of the imperial crown, 
high and half as wide, and, 
with the taste of the times, had an abun- 
dance of allegorical figures and emblems 
that appear to have been set in motion by 
clockwork. Four figures 
of the flora, Ceres, Bacchus 
and Vulcan, of gilded bronze and consid- 
erable height, in the Vienna treasure cham- 


Water 


- 


power or 
seasons, as 





Fic. 4—JEWEL CASKET BY 


JAMNITZER IN 


THE GREEN VAULT, DRESDEN, 
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ber are regarded as the remains of this im- 
portant work. 

In addition to gold and silver smith work, 
Jamnitzer also occupied himself with archi- 
tecture, mathematics and mechanics, and 
left a number of valuable drawings, as well 





Fic. 5—NAUTILUS CUP IN THE ROYAL 
BAVARIAN TREASURE. 


as a book on “Perspective.” An astrolabe 
bearing his signature is preserved in the 
physico-astronomical cabinet at Dresden. 


Prince Henry a Watchmaker 


= is not very generally known that Prince 

Henry of Prussia, the brother of the 
Kaiser, who has just been appointed Com- 
mander-in-Chief of the German Navy, 1s a 
practical horologist. It is a custom in 
Germany, the land of the greatest develop- 
ment of technical education, that even the 
a trade for which they 
Prince Henry 
horology, and is said to have mas- 
ered the intricacies of the vocation so 
ughly that he could readily 


Trova! primi CS ica} 


hav: preference. 


compete 
| wags and ill-wishers have pre- 
dicted that he will perhaps be forced to do 
so, but the Prince is not worrying just yet. 
A few years ago he visited the United 
States as the representative of the Kaiser, 
and won all hearts by his democratic and 
amiable manner 


as ux. 
iTa vi. 


been succeed 


Radabaugh, ‘Hillyard, Wash., has 


1 by Lee Strauss. 





A Remarkable Gift of Ancient Jewelry. 


EARING talk nowadays of jewelry 
dating back to 15 or 16 centuries be- 
fore the birth of Christ, we may possibly 
suppose that objects exemplifying a bar- 
baric love of splendor or desire for deco- 
ration are referred to in which the untu- 
tored tastes of people of the times were 
expressed in articles of primitive work- 
manship. When we view articles originat- 
ing from this period, or possibly a few cen- 
turies earlier, we must apologetically revise 
our opinion. 

According to Deutsche Goldschmiede 
Zeitung, there was presented to the “Anti- 
quarium,” a department of the Berlin Mu- 
seum of Antiquities, shortly before the 
war, a collection which, by reason of its 
value, its beauty and its comprehensiveness, 
may be considered one of the most costly 
donations known to the world. The donor 
was a prominent manufacturer of Frank- 
fort, Friederich Ludwig von Gans. As an 
indication of the value of the collection it 
will suffice to state that the giver was en- 
nobled for his magnificent donation. 

It is impossible to give within the limits 
of these columns an exhaustive report of 
the richness and beauty represented in the 
collection. It can only be stated that in 
every piece the execution is so surprisingly 
complex that we cannot but wonder how 
the goldsmiths of those times, with their 
certainly very primitive tools, could have 
produced such things. The ornaments, for 
the larger part, date from the period of 
the “migration of the nations,” the influ- 
ence of Islam being plainly evident. The 
after-effects of this art may be traced until 
late in the Middle Ages. It is nothing 
short of marvelous how the ancient work- 
man—we may confidently style him art arti- 
san—had mastered the arts of soldering, 
eranulating and filigree work. There are 
minute golden figures of deities, originally 
from Egypt, that formed links in neck 
chains. The Cretan-Mycenic civilization is 
represented by two signet rings, with the 
characteristic form of elongated oval 
plates, on which figure subjects are artis- 
tically engraved, These very rare and val- 
uable objects came from the famous treas- 
ure of the royal sepulchres at Mycene. 
One ring is hardly large enough to fit the 
hand of a little child, and yet on the tiny 
oval plaque an entire art scene is engraved. 

The numerous jewels serving as earrings 
or hairpins (curl holders) must likewise be 
admired. Neck chains are also fairly well 
represented in part composed of small 
golden links, partly of colored, artistically 
cut stones tastefully put together. The 
modern chains of to-day, in band form, 
were then already a favorite ornament. 

The conquests of Alexander the Great 
brought the world into contact with the 
art and wealth of the Orient. In conse- 
quence, the goldsmith work of that epoch 
is particularly fine and the ornamenta- 
tion, consisting of open scrollwork, espe- 
cially for bracelets, is especially noticeable. 
Noteworthy also are the earrings in which 
the body of the swan is used decoratively. 
Especially charming in their impression are 
the Greek inscriptions on some of the orna- 
ments—“For my bride,” or, “I love you.” 
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A very beautiful piece is a fillet of the 
Roman period which has been most elabo- 
rately wrought with precious stones. 

Typical of barbaric jewelry are the gold 
breast ornaments—-round plates with rich 
filigree work, and in the center figures in 
repoussé effect. 

The main feature of the collection, the 
value of which is certainly not overesti- 
mated at $500,000, is, however, a broad neck 
ornament of heavy gold, richly set with 
large pearls. An empress or some other 
exalted personage, such as we admire in 
Byzantine pictures, must have worn it. The 
jewel is composed of 11 almost triangular 
plates, connected together by hinges. It is 
hard to describe the magnificence of this 
neckpiece; its beauty can only be appre- 
ciated in the original. 

To complete the subject, it may be stated 
that the Gans collection includes, in addi- 
tion, costly ancient glassware which is un- 
surpassable in beauty and value. 


The “Color Show” and the Society of 
Friends of German Gem Stones. 


HE war doubtless cut short a very in- 
teresting exposition that was being 
held in Cologne, viz., the “Werkbund” Ex- 
hibition, at which the products of different 


trades and industries in Germany were 
shown. The jewelry and silversmiths’ in- 
dustries were well represented. A very 


unique exhibit was the “Color Show,” partly 
instituted by the “Association of Friends 
of German Gem Stones.” 


It is one of the aims of this society to 
create a better demand for the various gem 
stones from the famous idar district. The 
association endeavors to attain this object 
by furnishing to its members instructive 
articles and reports; by inducing artists to 
employ handsome stones in their creations 
by rendering artistic designs accessible to 
its members and, above all, by purchasing 
fine, genuine gem stones and precious 
stones, as well as artistic jewelry and orna- 
ments containing choice stones, out of the 
funds and distributing them annually by 
means of a lottery in such a manner that 
each member will receive a gift. 

A portion of these articles for 1914 was 
exhibited in 15 glass cases in the rotunda 
which connected the “Color Show” with the 
exhibit of minerals, 

In the Color Show everything was on 
view which pertains to the artistic com- 
bination and harmony of colors in the 
various industries, founded upon the ex- 
amples of nature, such as vari-colored min- 
erals, butterflies and birds in vivid hues, 
beautiful shells and flowers in manifold 
tints, thus affording the artistic jeweler 
valuable suggestions as to the treatment and 
combination of gem stones, the “flowers of 
the mineral kingdom.” 

Among the brochures to be issued by the 


Association of Friends of German Gem 
Stones, are the following: (1) “Jewelry 
and ‘Kultur’”; (2) “What Are Rhine- 


stones?” (3) “Synthetic Rubies and Sap- 
phires”; (4) “The Heliodor”; (5) “The 
Diamond and Its Treatment”; (6) “En- 
graved Gems”; (7) “The Origin of 
Agate”; (8) “Tourmaline.” 
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Tests to Determine the Character 
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Note.—One of 
Tue JEWELERS’ 


[EpiTor’s the most interesting 


articles CircuLAR has ever pub- 
lished in regard to the tests for precious stones, 
was that prepared in 1906 by E. Hopkins, a gem 
dealer of London, and published in the issue of 
Sept. 12 of that year. Mr. Hopkins’ article was 
unique in many ways and so many inquiries were 
received for numbers of that paper that the matter 
was republished in the little work on ‘Gems and 
Stones,”’ this 


the same year. Since the article was written by 


Precious compiled by journal in 


Mr. Hopkins and his tables giving easy tests to 


determine the species of precious stones were 
compiled there has been considerable develop- 
ment in the industry and a number of new 


stones have come into prominence, and new char- 
acteristics noted, with the result that the former 
tables defective for 
the use of the Mr. 
kins, therefore, has revised the same and kindly 
extended permission to us to publish for the use 
of our readers. Through his courtesy also we are 
indebted for the 
the article. ] 


article and were somewhat 


up-to-date jeweler. Hop- 


illustrations which accompany 


N former days the file was to most mem- 
bers of the jewelry trade the only test 
between the genuine stone and a paste. Of 
late years to this has been added (with a 
limited number of firms) the dichroscope. 


Lhe following notes have therefore been 
compiled, and it is hoped that they may be 
the means of furthering a most fascinating 
study which 1s beneficial both from a com- 
mercial and a pleasurable point of view. 
The chief instrument in an up-to-date pre- 
cious stone dealer’s office is undoubtedly 
Dr. Herbert Smith’s refractometer (im- 
proved pattern). With this (Fig. 1) a 
stone has merely to be placed on the instru- 
ment and the position of the shadow line 
noted on the scale, not only to distinguish 
genuine stones from paste but also to dis- 
criminate between the various species them- 
selves. The values which are given in 
Fig. 2 are those corresponding to the re- 
fractive indices. This method of testing 
has been in use among scientists for many 
years, but to the ordinary business man it 
has not been available, because the instru- 
ments utilized have been very expensive 
and cumbrous, and the observations did not 
yield the required information without cer- 
tain calculations, which, in ordinary hands, 
were liable to serious errors. These have 
been eliminated in the instrument referred 
to, which is of a handy size—3%4 inches in 
length—and in its present improved form 
will, where once tried, be kept at hand by 
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of window 


THE 


A—eyepiece. B—position 


REFRACTO METER. 
through which the light enters. 


C—center stone of small 


brooch in position. 


The interest in the subject of gem classi- 
fication has been growing for some time, 
and justly too, for hardness no longer re- 
mains the chief difference between the real 
and the artificial. Many of the manufac- 
tured “stones” of to-day cannot be 
scratched with the file, and it remains 
therefore that other means should be found 
for discrimination. 

The usual tests for these are now gen- 
erally known, but it has been thought that 
a tabulated list for precious stones in gen- 
eral would be useful for quick reference. 





all those desirous of knowing what pre- 
cious stones they are buying. Of course, 
there is the alternative of sending a doubt- 
ful specimen to an expert; but where satis- 
factory knowledge is obtainable with prac- 
tically no trouble, and in a few seconds, the 
advantages are obvious. It has often been 
a common occurrence, when the classifica- 
tion of a stone has been in dispute, to pass 
a merely personal opinion as to its genuine- 
ness or otherwise; this personal element 
alone is very unsatisfactory, because not 
convincing; but when the dispute is re- 


ferred to an inanimate instrument which 
merely gives its decision from immovable 
physical laws, many a lawyer’s fee may be 
saved. The study of refraction of light in 
connection with precious stones has not re- 
ceived in the trade the attention due to it, 
but it is now coming rapidly forward, 
through lectures, technical schools and other 
means; and when its advantages are un- 
derstood it will be justly appreciated. 
Color now is no safe criterion; tourmalines, 
among other species, have been found in 





Fic. 2. 
Enlargement of scale seen in the interior. The 
side lines have been drawn to show approximately 
the positions of the shadows cast by various gems. 


such a large number of tints that it is quite 
unsafe to rely upon this character. 

Stones of any size can be tested by the 
latest pattern of this instrument, whether 
mounted or unmounted, and even if painted 
or foiled the result is not interfered with. 
Another great advantage is that colorless 
stones can also be classified. The range 
includes all gems whose refractive power 
is less than 1.795. This includes practically 
all the “troublesome” species. 

Those registering a higher index (dia- 
mond, jargoon and a few of the garnets) 
give negative results—that is, no shadow 
line is thrown—but for these other tests are 
also available. 

It may be mentioned that it 
discriminate between the manufactured and 
the natural corundum. A strong lens is 
the best method for detecting the charac- 
teristic inclusions of a glassy appearance in 
the artificial product. While avoiding de- 
tails as much as possible (which are very 
interesting), the following description, it is 
hoped, may explain roughly the means by 
which the results are obtained from the 
refractometer. The stone C (Fig. 1) rests 
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above a certalll 


Bb, are re- 


entering 
(critical) angle, such as 
flected 

presented by DDD largely pass into th 
Thi making thi 
portion of the scale between C and E 
bright in comparison with that between C 
(not 


| 


within the instrument. while 


tnose 


stone. rhis nas the ettect ot 


very 
id F. By means of suitable lenses 
shown in the illustration) the 
| | he light and dark por- 


critical 
between the 
tion is sharply defined as a shadow edgt 
at C. It is the p sition of this shadow edge 
which indicates the refractive power, and, 
is the variation is slight in each individual 
species, this forms the most reliable test 
stones. 


. ° . 
Wie have 1or m ST OT ine precious 


Unless using the sodium flame, it will be 
found best to reflect the light from a sheet 
f white paper set at a convenient angle. 
is preferable, a thin pencil 
becomes broader 
but quite sufh- 


in daylight it 


being seen; it 
with gas or electric light, 
cient for ordinary purposes; 
full spectrum, the yellow part of 
must then be taken as the correct 

Many gems have double refrac- 
tion, and when these indices are distinctly 
apart it often gives an additional test. By 


studying the list those having double re- 


fraction can be seen; for example, thus: 
1619 1.63% 
Tourmaline to 
1.637 1.655 


extreme 
same stone, while in 
they may extend to 1.637 
refraction 


The 1.619 and 1.637 are the two 


ndices given by the 
having single 


1.716 
spinel to 
1.736 
Space prevents the explanation of fur- 
her refinements. such as in certain gems, 
the movement the shadow edges toward 


ne another as the stone is revolved on the 


glass, and the amount of “dispersion” 
shown by the width of the spectrum in 


light: these can be studied in Dr. 
Smith’s book. Enough has been shown to 
prove the utility of this very desirable ad- 
should be as necessary as a 


dition. and it 
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the coming 


dealers and 


pair of scales. In all probability 


generation of precious stone 
jewelers will consider this important branch 


7 - . g° 7 7 
as being indispensable. 


has been placed on the 


(Considerable stress 
usefulness of this 


instrument, because, while several other 
tests have been in use, this one by its 
merits has rapidly come to the front and 
covers a much larger field than any other 
being quicker, more applicable, certain, and 


also it requires no previous knowledge. 
lhe following tests may, if desired, be 
used tor confirming some of those given by 


the one already alluded t 












Fic. 4—THE DICHROSCOPE. 


A—revolving button. B—revolving end 
DICHROISM. 
Al i i] d { » f { Se. 


into a small piece of wax and can be re 


lhe stone C 1s pressed 


volved at A and at right angles to this at 


B; it can thus be examined in many direc- 


, 


tions. Light passing to the eye through the 
instrument is split in two beams, and a 
double image is produced of the square 
opening to be found at the lower end. 


\When these images, on interposition of the 
stone, are of different tints the stone is said 
o be colored. (See list 
under |.) in all po- 
same tint 


dichroic—tw 


? 
4 


Thi se sitoles which. 


sitions, show both squares of the 
‘“monochroic’—1. e., of one 
consists of only three 
eroups and are easily remembered—dia- 
mond, spinel and garnet. The last includes 
not only the ordinary garnets, but also the 
jeweler’s jacinth and the jeweler’s olivine. 
(The 
Parnet. ) 
being weak in this respect, 
distinct. the darker the 


are said to be 
color. The latter 


latter was formerly known as green 
\ll the others are dichroic, some 
while others are 


very Ci iT iT O f 
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dichroic stones the better the result, pro- 
viding light can pass through. Since even 
in dichroic substances there is at least one 
direction of monochroism, tests should be 


made in several different directions before 
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safely assured. 
only for 
having a strong or distinct dichro- 
ism. With those on the list marked “faint” 
it is not very 


result Call be 
instrument is a 


a hegative 
Che eood test 


stones 


serviceable, as the difference 
often Those 
monochroic crystallize in one 
simplest form of 
(Fig. 5), having imagi- 

right angles and of equal 
length, AA. All non-crystalline minerals 
—e. g., opal—are also monochroic. ‘The re- 
mainder crystallize in various classes and 
have axes of different lengths, caused by 
certain molecular grouping, which gives the 
property of dichroism. Fig. 6 shows such 


of tint is dithcult to see. 
which aTe 
eroup—the cubic—the 
which is the cube 


nary axes at 


axes. 
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be aneuithnies v 
IG. 0. 


A A is shown as the optic axis, and may 
be either longer or shorter than BB but is 
always of different length. (For our pres- 
ent purpcese we will ignore those having 
two optic axes.) Along the direction A A 
only the same tint will be but the 
dichroic effect becomes more and more pro- 
nounced until BB is reached, when it is at 
its strongest. In a cut stone the positions 
found by looking at the specimen 
from different points of view. Some easy 
to distinguish stones of the 
color are: 

Dichroic. Monochrotc. 
ee trom jeweler’s oliv- 
ine, and so-called 
manufactured em- 
erald 


seen, 


can be 


tests same 


Blue sapphire and 
tourmaline..........F rom _ spinel 
Fancy colored sap- 
inks 6deeeesews ‘rom fancy colored 
spinel 


SPECIFIC GRAVITY. 

This is the weight of an object in com- 
parison with an equal bulk of distilled 
water at 4 deg. Cent. As is generally 
known, all solids have a specific weight, 
which varies a great deal from substance 
to substance; for instance, a cube of lead 
is much heavier than one of wood having 
the same dimensions. Similarly, liquids 
also vary in density. One of the most suit- 
able for our present purpose is methylene 
iodide, which is about three and one-third 
times heavier than water, or, as it is ust- 
ally expressed, has a density or specific 
gravity of 3.33; anything having less than 
this would float on the surface. By dilu- 
tion with a lighter liquid, such as benzol 
or toluol, the mixture becomes less dense, 
and by careful arrangement a series of 
liquids can be made, varying from one of 
3.33 to 2.65, or lighter if desired. Let us 
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take, for example, three tubes, A, B, C 
(Fig. 7): 

In C we put some pure methylene iodide. 
In B we also place some, with a certain 
small quantity of benzol added; this will 
leave the liquid, for example, between 2.95 
and 3.02. In A we add methylene iodide, 
with still more benzol than in B, till we 
have a density of, say, between 2.65 and 
2.75. Two small pieces of minerals of 
known specific gravity, termed “indicators,” 
are kept in both A and B; one in each case 
should doat, while the other rests at the bot- 
tom. These should remain in iheir respect- 
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ive positions, thus insuring always a defi- 


nite density of the contained liquid. Benzol 
gradually evaporates in course of time, 
which leaves the remaining liquid more 


dense. The lower indicator will then rise, 
when a few drops of benzo] must be added 
to restore it to its proper position. If too 
much by accident is added, the right pro- 
portion can be obtained by taking a little 
from tube C. Now, having the tubes ready, 
the following examples will show the gen- 


eral method. A pink topaz (3.54) will sink, 


iG. 


A—the extra pan. B—stone in platinum 


while a tourmaline cf the same color will 
float in 'C. A brown tourmaline (3.08) will 
sink in B, while a brown cairngorm will 
float in the same liquid. When the methy- 
lene iodide has gradually darkened, it can 
be cleaned by shaking in a bottle with po- 
tassium hydroxide (caustic potash). With 
this test there are certain restrictions; 
spinel, ruby, garnet, etc., cannot be dis- 


THE 


wire. 
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tinguished. There is a much heavier liquid 
that can be used if desired—viz., the double 
nitrate of silver and thallium—but it is 
somewhat troublesome, since the powder re- 
quires heating in order to become liquid 
and is apt to stain the hands. Its greatest 
use would be for minute minerals; but as 
precious stones having greater density than 
3.30 are usually of appreciable size, the bal- 
ance will be found more convenient. If 
the stone is not very small this can be car- 
ried out as follows, although it generally 
takes from 20 minutes to half an hour for 
the complete experiment. The diamond 
scales can be used, but it is advisable to 
have made a small extra pan, with a ring 
beneath, to replace the ordinary one, as in 
the illustration (Fig. 8). 

The stone is weighed in air and figures 
noted; one of the pans is then replaced by 
the spare one, a piece of thin platinum 
wire hooked through the ring; the lower 
end of the wire (B) is twisted in a cup 
form to hold the stone. Before the latter 
is weighed in the liquid the weight of the 
wire when immersed must be determined. 
To do this the scales must be adjusted and 
the height to which they are raised noticed, 
so that the same amount of wire is in the 
liquid as when weighing the stone. Then, 
having obtained the weight of the stone in 
the liquid, the following is the method of 
calculation. For example: 





Weight of specimen in air...... 8.500 
Weight of specimen in water... 5.875 
ins nn baka one 2.625 


Divide the weight in air by the difference 
and the specific gravity (3.23) will be 
found. 

Toluol is better than distilled water. since 





(—glass bottle with distilled water or toluol. 


its surface tension is much less. The value 
of the specific gravity thus determined must 
be multiplied by .869, the density of the 
liquid, to yield the true value. 


Weight in air < .869 





= specific gravity 
Difference between weight 
in air and in toluol 


TEST OF HARDNESS, 


This is of secondary importance, and is 
only useful where the hardness is distinctly 
different. Four fragments are fixed in 
short holders, and consist of (according to 
Mohs’ scale) : 


Diamond representing...... weeeee 1 
Sapphire | # «vacedumwenet , 
Topaz ~~ naeeehduned és . 
Quartz = wevdesaeoenes 7 


The numbers represent merely an order, 
and not a degree of hardness: diamond its 
enormously harder than sapphire, and is 
the hardest substance in nature. Sapphire 
scratches spinel and topaz, and so on in 
each case. In testing for hardness it ts ad- 
visable to press the edge of a precious 
stone across the surface of a known min- 
eral, and not vice versa. 

THE REFERENCE LIST. 

In compiling the reference list, color, be- 
ing the most obvious character of a stone, 
has been taken as an index. Many names 
are necessarily repeated on account of the 
numerous tints that some species possess. 
For instance, tourmaline is mentioned no 
fewer than eight, and sapphire six, times. 
A few very rare colors are not included, 
but the tests are, of course, precisely the 
same. Any doubtful specimen usually met 
with in the ordinary course of business will 
be found under one of the groups. Min- 
eralogists and precious stone dealers do not 
always agree on the names of certain 
stones, and until this happens much con- 
fusion will remain. Chrysolite is very mis- 
leading; the jeweler’s stone is under the 
group of chrysoberyl, while the correct 
class should be one which includes the pert- 
dot. Again, olivine is a totally different 
stone in the classification of the jeweler 
and the mineralogist. It is to be regretted 
that the scientific terms are not followed. 
The double names are stated in the list to 
avoid misunderstanding in business; this 
might be avoided by giving both designa- 
tions on the invoice thus: “olivine” (dem- 
antoid ). 


1 


Under the heading 
notes given refer to 
similar color might cause errors. 
the information has been collected 
various well-known authorities, some of 
foot: the results of a 


Tests” the 
aig! 
which a 
\lost ot 
from 


“Easiest 
stones 1n 


which are given at 
few minor experiments carried out 
sonally with reference to turquoise, coral 
added. Dr. Herbert 
invaluable assist- 
including 


per- 
and pearl are also 
Smith has kindly given 
ance with the 
nearly all the refractive indices. 

The following popular works will be 
found useful for the study of this branch 
of the jeweler’s business: “Gem Stones,” 
by G. F. Herbert Smith, D.Sc.; “Precious 
Stones,” by Sir A. ‘H. Church, K.C.V.O., 
F.R.S.; “The Book of the Pearl,” Kunz & 
Stevenson: “The Diamond Mines of South 
Africa,” 2 vols., by Gardner Williams., and 
“Precious Stones,” by Max Bauer, trans- 
lated from the German by L. J. Spencer, 
M.A. And for those who desire to go 
deeper into the subject the following can 
be recommended: “A Text-Book of Muin- 
eralogy,” by E. S. Dana, and “Mineralogy,” 
by H. A. Miers, D.Sc., M.A., F.R.S. 


(See tables on pages 80, 81, 82 and 83.) 
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CAIRNGORM Group) QUARTZ...2.65—2.66 Faint 
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4 iry ( eter, r tne results ( yrrespond 
774 \ ilues given, use strong magnifying glass.f 
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‘milky’ appearance. 


H., and D. f1 


sapphire and tour- 


(;reate S< iration oO! ndices than topaz, from 
sapphire by R., S.G., and H.; from spinel by 
R., D., and S. G 

By R., D., and 3.G 

By S.G., D., and H. 

By R. and S.G. (when free from matrix). A s0- 


called manufactured turquoise is much softer, 
10 Opaque to give R.I., and some show minute 
racks parallel with edge. Most Egyptian tur- 
juoises are more translucent than Persian. 
Glass imitations are heavier. Turquoises should 
be always bought from a responsible dealer; oc- 
casionally they are stained. 


and H. 


By R. 


Hydrochloric acid on surface effervesces. Shows 


bony structure under magnifer. 


By R. and S.G. 

By S.G. and magnifying glass 

By R., D. and 5.G. 

By R. and S.G. Some so-callea manufactured 


sapphires are (excepting the tint) spinels. 


By R. and S.G 


Transmitted daylight in jacinth is yellow- 
has often irreg- 


RX. 
ish, in garnet redder. Jacinth 
grains. 


by 
bubbles and sandy, 


All opals having a flat polished 
used on refractometer. 


and S.G. 


can be 


R. 


Surtace 


Specific Gravity. R Refractometer. D. = Dichroscope. H. Hardness. Var. = Variety. Gp Group. 
“Bs xamining with strong magnifying glass through the table the culet and angles of the ‘ack facets in a jargoon appear double. If not 
LLy Seen, try Ough one of broad facets at the side. In a diamond thev are singel. 
Phe nt of separation between the indices will assist in some cases to define the species. To observe this the stone should be revolved 
Tully the glass hemisphere until the readings are at their widest values; these are given in the list. Care must be taken that the flat surface 
e stone a that of the glass are in contact, so that the sharp angles do not scratch the latter. 
In t easiest tests the names are those generally used by jewelers. 
Diamonds are found in several colors; all will scratch sapphire easily 
Sapphires vary in hardness in following order—Kashmir, Montana, Burma and Ceylon, the last being hardest 
lo and benzo] are highly inflammable. Toluol and methylene iodide, if left exposed in s, will injure steel parts 
If dichroism cannot be seen, it ist not be concluded that the stone has none; it may be very faint Different directions should be taken for 
ectior 
A file scratches the backs of st doublets i dull reflection from j: ‘an be seen. If made with two pieces of quartz and coloring 
ter roduced between an be detected if placed in cold water; triplets are also detected thus. 
iW hen the cloudy “silk” is seen in ruby to show crystalline formation, pronounces it to be a genuine stone. The striations or lines in .the 
ifactured corundum (ruby, sapphire, so-called “topaz” and “alexandrite”’) always curved; occasionally it is difficult to see, and must be 
ned then in a different rection. The bubbles in the artificial product a1 always “‘glassy’—round or oval in form, while in the genuine stone 
ire regular in itline. The colorless and very pale varieties of the manufactured articles show generally only the bubbles, the most minute 
hese g ire always distinguishable under a powerful lens. 
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TESTS FOR PRECIOUS 
a . | Mineralogical name Specific 
< olor. Jeweicrs name Wievre different. grat rT 
(DIAMOND. sendudetrtion tl auincas 3.52—8.55 
: JARGOON ZIRCON 4.0—4.7 
| SAPPHIRE. (Gp.) CORUNDUM. .3.96—4.10 
TOPAZ (Brazilian —_ siterip tants mean tein aide 3 50—3.60 
COLOR- 4 QUAMARINE (Group) BERYL.....2.69—2.70 
LESS = \ | 
| PHENAKITE .........-. .2.98—3.0 
| TOURMALINE Also ACHROITE 3.0—3.2 
| 8 Ee A a ae 2.84 
| . 
| ROCK CRYSTAL Eee tbeedceewss 2.65—2.66 
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[ (EMERALD... .(Group) BERYL.....2.69—2.70 
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(SAPPHIRE....... .(Gp.) CORUNDUM. .3.96—4.10 
|, ALEXANDRITE or (Gp.) CHRYSO.- 
CHRYSOBERYL....... (gk Sere 3.68—3.78 
J 
| SPODUMENE (var. 
| Hiddenite) ....cecc. weer rr TTT rT Cee r rT eT 3.17—3.20 
| JARGOON........... ZIRCON .......... 4.0—4.7 
¢ AQUAMARINE. bia .. (Group) BERYL.....2.69—2.70 
PERIDOT.. CHRYSOLITE, OLI- 
DE etiuas tices ows 3.3.—$.5 
fi 5 & 7 |) <i s Also VESUVIANITE.3.35—3.45 
| DPE: 2. ¢ecuded abs onededad’ atdecaeed eee 
2 
I an 3.16—$.20 
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I ee ec aS ae a >.8—2.5 
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(RUBY or SAPPHIRE... (Gp.) CORUNDUM. .3.96—4.10 
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PINK EEE SEE es ! 
LFEPA GOMER. «..... cccevecccvecsiscceses 3.50—3.60 


See first page for abbreviations and footnotes. 
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Hardness. 
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Casieés Les 
By H. and S.G., also single i see foot- 
note » lATL ) = 
Consid¢ ile play f r simila imond, 
very heavy, also see footnote.* 
By R., S.G. and H. Manufactured sap- 
yhire tains glassy bubbles.f 


>\ RR and >. € 2. 


By R. and S.G. Shows nearly always a tint of 
blue if held in fold of white pape: 

By R 

By R. and H. 

By R. and H. 

By R 


The colorless varieties usually seen are Diamond, Sapphire, Jargoon, Topaz and Rock Crystal. 


3y R., D. and S.G. Some from Siberia have 
faint dichroism. The refractometer immediately 
detects a// spurious imitations. 

Quartz doublets by R. immersion in water show 
the structure on the edge. 

S.G. (Sometimes exact color of 


By R. and 


emerald but always cloudy.) 

By S.G. and H. 

From olivine by R. and S.G. 

From chrysoberyl by R. and S.G. 

Turns red by artificial light. Those which do 
not change known as chrysoberyls. ‘‘Manufac- 
tured alexandrite” has some of the properties 
of corundum, but contains “‘glassy” bubbles. 

From olivine by R., S.G. and D. Very rare. 

S.G. Occasionally a green specimen with low 


R. is found which has scarcely any perceptible 
double refraction.* 


By 


By R., S.G. and H. 

By R. 

By R. and 8.G., 

By R. 

By R. and S.G. Less separation of indices than 


in tourmaline. 


By R., S.G. and H. Often contains strings of 


bubbles. 


By R., D. and S. G. 

By R. 

By H. and R. 

By R., S.G., D. and H. Concerning the manu- 


factured varieties.f A pink sapphire is practi- 


cally a pale ruby. 


By R. and S.G. 
By R. and S.G. “Manufactured topaz’ has prop- 
erties of corundum (ruby, etc.) except the 


shape of the interior bubbles.f 
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Easiest tests. 
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seen sometimes, showing cubic crystalli- 


S.G. and H. The varieties known by 


jewelers as “oriental” and ‘“‘Siberian’’ are both 


quartz. 


By R. and 


Mineralogist’s “‘oriental’’ is corundum, 
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Cry refractometer and if the results correspond 


By Res D., 
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zyiven, use strong magnifying glass.f 


S.G. and H. With exception of tint, 
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similar properties to Burmah ruby 


By R. and S. G. 


Sometimes 
and red 
andrite. 
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a brownish red; if green in daylight 


in artificial light, is known as alex- 


S.G. Transmitted daylight in jacinth 


is yellowish, in garnet is redder. Jacinth has 


Structu 


gular bubbles and sandy grains. 
S.G. With magnifying glass fibrous 
can be seen sometimes showing cubic 


crystallization. 


S.G. If clear and well cut has much 


By S.G 
> , oun ] ] } 
By R. and S.G. Transmitted daylight in jacinth 
‘7 , 7 
is yellowish, in garnet it is redder. Jacinth 
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otten irregular bubbles and sandy grails. 
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TESTS FOR PRECIOUS STONES—(Continued) 


Mineralogical name 
where different. 


Color. Jeweler’s name. 





oN ee eee } 
CROCIDOLITE | F reo) 
‘ . 1.548 1.552 
a ciitinishdgckiresveskscadennan ee) er to t 7 
HUNGARIAN | | 1.545 1.554 | 
I Nich diiinsnente sit aninincain aheseinaslis j 
TOURMALINE 
EE Se ee 3.0—3.2 ae 
SHELL or CHINESE 
iia A a WO: cockcce  -ncencacec 
wm a aa ati ii ide «ies, ssc hha ee ame a a en csecues 1.486 1.658 5 
oa es eT RET es Re DOGO RED iccccds —acvaconene 414 
PES ee 1.52 1.66 4 
f 1.444 ] 
EN cin lien be ahah dicho an tie tae th dh eth ata hal 2.1—2.2 None 4 to s 





See hrst page tor abbreviations and footnotes. 


f ORIENFAL CAT’S-EYE. ) CHRYSOBERYL or 
E-)  6CYMOPHANE 


Spectfic Refractive 
gravity. Dichroism. indices. Hardness. Easiest tests 
{ 1.742 1.749 | Ray generally brighter than quartz. By S.G. and 
7 > ¢ #e@ ~ - “ al P ' - a, . 
..0-68—5.78 Strong 4 to } 8Y4 H. If a flat polished surface can be obtained 
| 1.750 1.757 | on any of the cat’s-eyes they give similar 


indices to faceted stones if placed on re- 


tractometer. 


By 5.G. and H. (varieties of quartz). 


By D. and S.G. 


Is scratched by a knife. 

from pearl by R. and S.G. If a flat, polished 
surtace can be obtained, indices can be seen 
in refractometer. Coral effervesces actively 


with hydrochloric acid; ivory and bone slightly. 


In coraline, or stained coral, the color is skin 
deep. 

By S.G. from coral. Characteristic “sheen” often 
present in pearl. 

Ii scraped by knife gives off powder. A _ spot 
of ink on imitations having glass exterior 


is reflected on inner surface. Usually holes in 
pastes have rounded edges; some have a coat- 
ing of wax on glass, easily peeled. Glass imi- 
tation much heavier. Japanese “cultured” pearls 
have a core and also a cemented back of 
mother-of-pearl; they are occasionally stained. 


By S.G. A flat, polished surface is necessary for 
use with the refractometer. Fire marble, 
similar in appearance to opal matrix, is 


scratched by a knife. 








The Golden Book of Frankfort. 


HE Golden Book of Frankfort-on-the- 
Main is the gift of an old noble 
Frankfort family to the city of Frankfort- 
on-the-Main, and is intended to record the 
names of the most eminent of the city’s 
guests. The book is about 20x14 inches 
and about 4 inches in thickness. The upper 
cover is entirely of massive gold of an- 
tique matt color, and with Old Gothic as 
the prevailing style. Above and below each 
of the four corners rosettes are placed of 
the finest gold filigree work with enamel 
and precious stones, such as_ sapphires, 
rubies, emeralds, tourmalines, etc., precious 
stones being, in fact, used liberally all over 
the cover. 

The entire center, about 16x10 inches, is 
occupied by a superbly carved relief in 
ivory of the Emperor Charles the Great, 
under which is the inscription “Carolus 
Magnus. Synodus Franconofurtensis ad 
DCCXCIV.” In the center above, between 
the two rosettes, on a Gothic chased scroll- 
work frieze, is the Prussian eagle in relief 
with the inscription above it, “Sub umbra 
alarum,” and underneath, “7uarum protege 
nos.” Again, at the bottom, between the 
two rosettes and also on a Gothic scroll- 
work, is the Frankfort eagle, in enamel, in 
relief, with the inscription beneath it, 
“Stark in Recht” (Strong in right). 

The long side, right and left from the 
ivory relief, is ornamented by four enam- 
eled applied coats-of-arms, those of the 
bishopric and synod, on a Gothic frieze. 
At the lower smaller edge of the cover the 
dedication may be read in the following 
“Der Stadt Francfurt a/Matin 

zur Erinnerung an thr MC 


words: 
rewlidmet 


Bestehen (Dedicated to the city of Frank- 


fort-on-the-Main in commemoration of the 
MC anniversary of its foundation). On 
the long side of the binding, the opening 
side of the book, may be read: “Simon 
Moritz v. Bethmann und seine Ehefrau 
Helene Anno Domini MCMIV.” The back 
of the book is finished in red-brown velvet, 
with fine golden arabesques appliqued. 

This costly book is contained in a casket 
of white antique leather, bound also with 
gold. Design and execution are by the 
Frankfort sculptor Professor Varnesi, and 
the entire work was done in his studio. 








Wedding Ring of Martin Luther. 





ETURNING from a trip to Europe, the 
Rev. Maximilian Pinkert, pastor of 

the German branch of St. Bartholomew’s 
Church at 209 E. 42d St., Manhattan, and 
also superintendent of the Sailors’ Home at 
25 South St., New York, has brought with 
him an historical relic of priceless value, 
certainly of inestimable value to the Protes- 
tant world. This jewel is nothing less than 
the wedding ring which Dr. Martin Luther 
placed on the finger of his bride, Katharine 
Boren, when, on June 13, 1525, he led her 
to the altar. European experts have ex- 
pressed the opinion that certain historical 


conclusions warrant the belief that the 
reverend gentleman really possesses the 
great reformer’s wedding ring. 

The ring has a strange history. As far 


as can be determined, it was for about 400 
years in the possession of the baronial fam- 
ily of Anhalt-Bernburg, of which Katharine 
Boren was a descendant and from which 
the wife of Pastor Pinkert is also de- 
scended. According to family tradition, 
the ring should be worn on her finger by 
the senior daughter of the house. This 


took piace without the world at large hav- 
ing any knowledge thereof. The location 
of the precious little golden circlet had been 
unsuccessfully sought. More than 20 years 
ago, following the descriptions of the ring 
available, imitations were made and circu- 
lated. 

On his recent trip to Europe Pastor 
Pinkert was the means of bringing the 
ring, lost for centuries, back into the 
knowledge of the world. When visiting the 
old homestead the Baroness von Georgi, of 
the Anhalt-Bernburg family, surprised the 
pastor with the information that she had 
the highly prized ring in her keeping, but 
that she proposed to give it to Mrs. Pink- 
ert, there being a tradition in the family 
that it should only be worn by a pastor’s 
wife, and, Mrs. Pinkert being the only 
daughter of the house wedded to a clergy- 
man, she considered it her duty to pass the 
ring to her. 

Pastor Pinkert, delighted with the valu- 
able possession, considered it only right to 
consult experts as to the genuineness of 
the ring. The well-known authority Carl 
Jentsch ,of the Leipsic Institute of Arts, 1s 
of the opinion that the ring is genuine, 
which was sufficiently established by the 
fact of its having been for a full century 
in the possession of the Anhalt-Bernburg 
family. The ring was regarded as lost, and 
consequently, about 20 years ago, duplicates 
were made, because a really valuable his- 
torical article of value was in question. 








He who obtains property by will or 


otherwise, through undue influence, or con- 
sciously taking advantage of incompetency 
of the owner, is held in Boardman v. Ler- 
entzen, 52 L.R.A. (N.S.) 476, to commit a 
fraud of most serious character. 








hd at . => i> “ = - - - 4 
PF RE FESS IS BE Ei rch PREIS et Te Pe 


OE THE EENS 


THE JEWELERS’ CIRCULAR-WEEKLY February 3, 1919. 




















Pacific Coast 


that you look to us for the correct and latest styles, as we are 
one of the pioneers and the largest manufacturers of fine dress 


jewelry, for men, in the country. 


An unusual set, which can probably be worn on all occasions, Is 
the distinctive black and white set composed of Larter Vest 
Buttons, Links and Larter Studs like those illustrated above, and 
for the smart dresser, desiring the ultra-fashionable, we recom- 


mend it most highly. 


Contrasting with the high grade white mother of pearl center is 
the calibre-cut black onyx border set in platinum, and a choice 
of plain, whole pear] or diamond center, Is to be had. 


furthermore every Larter Stud, or Vest Sutton, is fitted with 
a Larter Automatic Back, which 


“SAVES TIME AND WORRY 
(OR MEN IN A HURRY ”’ 


LARTER & SONS 


—_— 23 Maiden Lane 


A. l. HALL & SON, Inc, 


Jewelers’ Bidg., 150 Post St., “\ 7 
San Francisco, California 1 lew York 


ar tae 


REGISTERED 
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Gem Cutting and Polishing in Ceylon. 











February 3, 1915. 
EYLON is distinguished by the seem- 
ingly inexhaustible riches of natural 
products. Not only does the sea near the 
coast yield pearls of beauty and 
value, but the island itself is noted for the 
abundance of the precious stones of all 
kinds that have been found for ages in its 
alluvial deposits. Perhaps in no. other 
country is there found so great a variety 
of gems, among which may be mentioned 
rubies, sapphires, Oriental topazes, ame- 
thysts, tourmaline. cinnamon stones, gar- 
nets, 
chrysoberyl, 


great 


alexandrite 
Oniy  taree 


cat’s-eyes, muoonstones, 


jacinth, ete. 


thing ever known before in richness. Not 
all tne stones are of marketable value, but 
enough is found to make the search a lu- 
crative occupation. 

Most of the gem pits are owned by 
\Moormen (Mohammedans), who have the 
gravel sitted and washed by naked coolies 
under strict supervision to guard against 
theft. The trade of polishing and cutting 
the gems remains chiefly in their own 
hands, only the commonest stones being en- 
trusted to the provincial lapidaries, with 
their primitive tools and methods. All the 
really valuable stones are sent to the more 





stones—viz., diamonds, emeralds and tur- 
quoises—are said to be which 1s 
rather singular in the case of the first 
mamed, as the famous diamond mines in 
southern India are not far off, though on 
the mainland. 

Ceylon has been called “the land of the 
ruby” and “the land of the sapphire,” the 
latter appellation being probably more cor- 
rect, since Burmah has a better claim to 
the first title. Nevertheless Ratnapura, the 
center of the gem district of Ceylon, signi- 
fies “the city of rubies.” It is in the neigh- 
borhood of this city that the busy seekers 
find precious stones day after day, in the 
clay or fine 


absent. 


torrents and river beds. of 


gravel, showing that if the mountain crags 
where they were washed down could ever 
would surpass any- 


b: reached, the haul 


GEM 


skilful cutters at Colombo, the capital of 
Ceylon (see illustration). But even these 
will not depart from the time-honored sys- 
tem of cutting by means of the old tools, 
striving above all to retain the largest pos- 
sible weight and size. It is for this reason 
that Ceylon gems are often recut in Eu- 
rope to bring out greater brilliancy, where- 
by the value is increased although the size 
is reduced. 

A beautiful collection of gems from Cey- 
lon was shown at the Indian and Colonial 
Exhibition in London. A remarkable fea- 
ture was the astounding variety of sap- 
phires of various hues, of which :here were 
no less than 50. E. W. Streeter, the great 
cem authority, enumerates the colors of 
Ceylon sapphires as “azure-blue, indigo 
dark red, violet-blue, poppy-red, cochineal, 


POLISHERS AT WORK NEAR COLOMBO, CEYLON, 





carmine, rose-red to rose-white, milk-white, 
French-white, lemon-yellow 
every shade of 
Ceylon, al- 


yellow-white, 
and green.” Rubies of 
color are likewise found in 
though the rose-tinted rubies of this island 
do not attain the market value of the 
blood-red rubies of Burmah. 

One variety of sapphire and ruby pecu- 
liar to Ceylon is the asteria, or star ruby 
and star sapphire, a most beautiful gem. 

C. A. B. 








Collecting Modern Silver Drinking Cups 
and Goblets a New Pastime. 


NSPIRED by artists, and with the ap- 
proval of the elegance-loving, cultivated 
upper classes, the custom is becoming more 
and more deep-seated in Europe of replac- 





ing the more commonplace crystal drinking 
vesseis with those of precious metal. There 
are already a number of ge:atlemen, says 
Luxus und Bedarf, who have abandoned 
their former fad of collecting tankards and 
rummers of late for the collection of silver 
cups and silver goblets. 

Ordinary articles are not, of course, 
sidered in this collecting hobby; only origi- 
nal single pieces of artistically meritorious 
design and _ technically perfect manual 
workmanship, which can be included with 
the other tasteful and valuable equipment 
of a refined household, have a chance. 


cone 








The stock of the estate of Mrs. Edward 


Fisher, Pottsville, Pa., recently suffered a 
loss hy fire ot about $5000. which was 


covered by imsurance. 
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- IMPORTERS oF DIAMONDS - y 
THE LARGEST MANUFACTURERS oF GOLD JEWELRY 1 WORLD 


-BRANCH OFFICES:— 
CHIGAGO. ILL. 31 North State St. AMSTERDAM, HOLLAND, 10 Tulp Straat. 


PARIS, FRANCE 51 Rue de Chateaudun. 
TO AVOID DELAY USE LOCAL ADDRESS -33T0 43 GOLD ST. 


Rings Pendants. Ring mountings. Link buttons. LaVallieres. Watch bracelets. Gold, silver and 
Chains. Brooches. Pearl necklaces. Cigar cutters. Scarfpins. Patent safety plated knives. 
Bracelets. Tie clasps. Lingerie clasps. Rope chains. Vestchains. guard bracelets. Gold, silver and 
Hat pins. Baby pins. Watch holders. Neck chains. Bib holders. Gold and silver plated thimbles. 
Veil pins. Earrings. Sautoir chains. Coatchains. Lorgnettes. match boxes. Gold and silver 
Bar pins. Key rings. Emblem goods. Locketrings. Fichu pins. Amber cigarette cigarette cases. 
Lockets. Monocles. Lapel buttons. Cameo goods. Classrings. _ holders. Gold, silver and 
Crosses. Barrettes. Studs. Fobs. Vest buttons. Onyx goods. Lorgnette chains. plated collar 


Charms. Tulle pins. Fice platinum jewelry of every description. Lapidary work B€@d neck chains. buttons. 
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Diamonds 
How Prestige Counts 


To be the largest diamond cutting establishment in America means a 
vast deal in these days of keen business competition and careful 


discrimination. 


IN THE FIRST PLACE 


It counts impressively as a practical 
embodiment of the confidence of a 
majority of the important diamond 
buyers of the United States,—a con- 
fidence earned only by the most un- 
compromising business integrity, enter- 
prise, and comprehensiveness. 


ON THE OTHER HAND 


lt isan unwritten guarantee of fairdeal- 
ing and unquestioned value of every 
purchase ; the sound business equity 
characterizing our mutual business re- 
lations, and the promptness and ac- 
curacy attending every transaction. 


We greatly appreciate your patronage and confidence 


To be listed as one of our clients, is decidedly a valuable asset in 


your business. 


Buyers will find it greatly to their ad- 
vantage to acquaint themselves with 
our complete stock 


Stern Bros. & Co. 


Cutters and Importers of Diamonds 


Office: 68 Nassau St., New York 
Cutting Works: 136-146 W. 52nd St., New York 
Amsterdam: 10 Tulp St. 





1915. 
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1 Saree: is nothing in the realm ot 

fashion that has undergone a greater 
change within recent years than the mount- 
ing and designing of jewelry. Gradually, 
an entirely new conception otf 
evolved, in 


year by year, 
jewel adornments has 
which intrinsic value is of far less con- 
sideration than the decorative qualities and 
etfect. Growing more tragile and 
delicate, the settings have receded as a part 
of the picture, until they are now almost, 
if not completely, in the background, the 
theme being expressed solely in shimmering 
gems or suggested by gossamer strands ot 
platinum, the high lights being supplied by) 
glittering stones. Pendants, tor example, 
display the simple elegance of classic de- 
signs, wrought in diamonds, with no plati- 
num in evidence save on the back, or they 
have so little of the metal visible as to 
appear to be constructed without mounting ; 
chains are of cobweb threads of platinum, 
lighted by the glint of just a sufficient num- 
ber of brilliants, strung at pleasing intervals 
and cleverly woven into a unique design. 
To attain this effectiveness, the greatest 
ingenuity of the jewelry artist is called into 
play. For, there is a perceptible advance in 
the movement toward a demand for fewer 
of the extremely small—and hence most 
expensive—stones, and a certain display ot 
the larger ones. There is less desire than 
ever to pay for exceptional workmanship. 
It is therefore necessary to substitute plati- 


been 
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Review of the Fashions in Jewelry in 1914 
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num lacework of hnest degree, with a 
clever placement of stones at points in the 
design to give brilliance and character 
of the leading manufacturers has illustrated 
the possibilities of this substitution by fash- 
ioning rings that appear to be double their 


worth. He has also simulated the emerald- 





EMERALD CUT DIAMOND RINGS. 


cut diamond by using the less expensive 
round stone in an octagonal setting. lo 
use each stone so as to develop its highest 
power of brilliance is, indeed, an art—but 
it is an imperative art of the craftsmen 
to-day, since he public that is 
critical and is also restricted by the high 
cost of both necessities and luxuries 
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PEARL AND DIAMOND CORSAGE ORNAMENT. 


One 


DESIGNS, COLORS AND STONES OF THE PREVAIL-~ 
ING MODE, 
Notwithstanding the uncertainty ; 


pense of business conditions, these develop- 


ind sus- 


ments, which made great strides last year, 
have continued—more conservatively, per- 
haps, but directly and effectually. As an 
instance, the simplicity in the character of 
designs 1s more evident than ever. Lines 
are somewhat severe—the idea must stand 
out boldly—and often the thought is de- 


veloped in open spaces or calibre setting 
gems. [he 
passed—the barest 
refined ex-~ 


upon a paved surface of 
Oriental 


suggestion remains, in a more 


effects have 


pression and treatment. They are modifed 
and subdued, while the Cubist influence, 
also, is telt only to a slight extent. The 


principal types of design lean toward the 
Louis XVI. styles, combined with the art 
nouveau interpretations. 

On every hand, the pieces must have dis- 
tinction and unique grace. Women are fast 
learning the infinite charm of a single, sim- 
ple, well-chosen ornament that harmonizes 
with the gown and becomes their features 
and coloring. Indeed, they appreciate the 
tact that individuality finds one of its most 
pleasing opportunities of expression in the 
held of With this understanding, 
they are also aware of the success of def- 
which 


jewelry. 
inite jewelry for specific gowns, in 
semi-precious stones and inexpensive pleces 
often lend themselves far more pleasingly 
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than do the ornaments of extreme costli- 
ness. 

While the cult of still rampant 
in frocks and hats, there has been a revolt 
against its dominance in jewelry, and the 
conglomerations of tones that 
last year have not been in evidence during 
the recent season. In the 
jewelry the demand 
for the all-diamond 
tume furnishing the 
contrast. Where the 
however, requires it, a touch of sapphire or 
onyx has been introduced, often en caltbre, 


col = Is 


prevailed 


most expensive 
seems to been 
ornaments. the cos- 


have 
necessary degree of 


“feeline ' of the piece 


but sometimes in single stones or oddly 
shaped cuttings. This latter feature of ir- 
regularity of outline in stones has char- 


acterized many oi the productions of the 
past year. 

Nothing has been found to rival the color 
of the sapphire, which remained in the 
front ranks of fashion. Black onyx, also, 
held its own. The calibre cuttings of this 
mineral, as well as of sapphire, is more 





ONYX AND DIAMOND LORGNETTE. 
slender and threadlike than formerly. 
Green onyx is an innovation that is note- 
worthy. In softest tone of reseda, it has 
been charmingly combined with misty crys- 
tal in low brooches and bracelets, which 
are further decorated with tiny diamonds. 

Although many of the jewelers have been 
skeptical about the use of crystal, owing to 
its brittleness and susceptibility to blemishes 
from moisture, there have been innumerable 
illustrations of its application, and no one 
can deny its illusive beauty. Some of the 
newest and handsomest this 
misty mineral as the foundation for dia- 


watches bear 


mond appliqués, graceful and dainty, In 
pendants, with rayonne or 
floral engravings, it is equally attractive. 
Oiten comb:ned with black or green onyx, 


broocnes and 





CRYSTAL, DIAMOND AND CARVED MOONSTONE 


BROOCHES. 


in diagonal stripes, or otherwise, it is spe- 
cially pleasing in the bow brooches of the 
moment. Even in rings it seems to have 
found a place, one of note being a circular 
disc, with rays on the back and centered by 
a diamond. A line of calibre diamonds fin- 
ishes the edge. 

There has been a decided revival also of 
the blue moonstone. Some of the jewelers 
prefer it to crystal, as it is more serviceable. 
In brooches, pendants, rings and bracelets 
it has a fascination all its own, the moon 
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over the engraving contributing to its pecu- 
liar charm. 
Amethyst, either 
quality, 
As a substitute for crystal, the stone 
of pale, misty caaracter is particularly well 
adopted to treatment with tiny 
In large, oddly cut blocks that ft the shape 
of the imitated ribbon bow, the deep clear 


in the ‘lear OT the cloudy 
has had a perceptible call this sea- 


Son. 


llamonds. 





CARVED MOONSTONE 
NEW FORM. 


CRYSTAL, DIAMOND AND 


BROOCHES OF 


stone has been successfully used in the chic 
bow brooches of fashion. 

Star stones also came forward during the 
year to a marked dezree. En cabocaon, are 
rimmed by black enamel and placed in a 





CRYSTAL. 


DIAMOND AND CARVED MOONSTONE PENDANTS 
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()PPORTUNITY knocks 


many times at your door. 


























One of these opportunities is 
to purchase goods right, when 
our representative calls to see 
you. 























Probably the largest and most 
varied assortment of 


DIAMONDS 














in America 1s to be seen 1n our 


New York Offices. 








E cordially invite you to 
write to us or call when 
visiting New York. 








ARNSTEIN BROS. & CO. 


170 BROADWAY - NEW YORK 


LONDON: AMSTERDAM 
AUDREY HOUSE, ELY PLACE 6 TULP STRAAT. 
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delicate gold setting for pendants and 
bro yches. 
FASHIONABLE NECKWEAR. 


One can not reflect upon the tashions of 
the period at present without considering 
a vital element, the influence of which 1s 
felt in the entire social world. At nearly 
all functions, whether formal or informal, 
dancing has come to be the feature of the 
entertainment. The thé dansant (and its 
variations) has therefore impressed itself 
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SEED PEARL AND ONYX EARRING AND VELVET 
RIBBON WITH A DIAMOND CLASP. 


upon gowns, which are quite as decollete 
for afternoon wear as for evening, and up- 
on all accessories of dress. It is thus to 


a matter of individual choice. Whether the 
velvet band or the pendant is selected de- 
pends upon the personality and the gown. 
But there are characteristics of these orna- 
ments that are interesting and expressive. 
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scintillating with every movement of the 
wearer. 

The use of silk cord shows a conspicuous 
growth. With jeweled slides and jeweled 
attachment, it has superseded the ribbon 

















AMETHYST SCARFPINS, SET WITH A PEARL OR DIAMOND. 


A new decoration for the narrow velvet 
band consists simply of a jeweled clasp that 
fastens in front. Flat bowknots of dia- 
monds, touched with onyx or jeweled 
drops, from one to two and a half inches 
in length, extremely flexible and dainty, 
have also won favor. 





SEED PEARL NECKLACE. 


be expected that jeweled neckwear of all 
descriptions is even more popular than it 
was last year. There is no particular orna- 
ment that seems to be in the lead. As in 
other departments of jewelry it is largely 


The extreme convexity of the pendants of 
last year is not so observable in those of 
the present mode. Slightly moulded in 
bombé effect, they are more skeleton-like 
in structure, as soft as possible and thus 


sautoir for holding the lorgnon. For the 
slender diamond pendant it is quite as well 
liked. As a bracelet, in which dual cords 
are held apart by daintily jeweled sections, 
it is also an object of note, although less 





FOUR FINE SPECIMENS OF DIAMOND, ONYX 
AND CRYSTAL BROOCHES OF 
UNIQUE DESIGN. 


frequently seen. Sometimes in colors, with 
tassel to match, it constitutes an interesting 
ornament, as the crystal pendant upon a 
white cord and the diminutive round watch 
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There JS a Choice 
When Buying DIAMONDS 





a choice similar 





as to the House from which you shall order 
to that exercised in your selection of your bank. 


You require the qualities of courtesy, facility, promptness, 
accuracy, and, above all—security. 


All these and more—constitute the “Lorsch Service” when 
you choose US as your Diamond Merchants. 


Some of our stones may be equalled—NONE of them 
surpassed—in quality, brilliancy, and color. 


Our stock is ample—and complete. 


For these and other equally indisputable reasons why you 
should order your diamonds from us 





Call, phone, or write 


Albert Lorsch & Co., Inc. 


37-39 Maiden Lane 131 Washington St. 


NEW YORK PROVIDENCE, R. I. 


New York City Phones, John 2161-2162 
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of paved diamonds, embellished by a circle 
of caliber sapphires and swung from a cord 
of sapphire hue. 
WATCHES. 

lt may be safely said that the most dis- 
tinct innovation of the season occurred in 
the domain of watches. While the pendant 
and the bracelet watches are still selling 
well, the newest style of the former con- 
sisting of crystal timepieces decorated with 





EMERALD DIAMOND 


PENDANTS. 


DIAMOND AND AND 


diamonds, the latest novelty was the revival, 
in an ingenious form, of the chatelaine 
watch. 

The timepiece itself in these new con- 
trivances is still small and delicate—oblong, 
octagonal, oval—handsomely jeweled and 
depending from various strands or bands of 
jeweled construction, two inches or more 
in length. A _ pin, similarly treated, at- 
taches the watch to the front or left of the 
gown. Whether this semi-fob arrangement 
is of black moire ribbon, pearl mesh. dia- 
mond-wrought band, or two single strings 
of diamonds or pearls, it is unique and most 
decorative in effect. 

THE POSITION OF EARRINGS. 

Holding second place as a novelty were 
the elongated hoop earrings, which are of 





DIAMOND AND SAPPHIRE BOWKNOT PIN. 


new construction. Of slender framework, 
they are divided at the top so that one por- 
tion clips the earlobe in the front and the 
other in the back, giving the effect of pass- 
ing through the ear. Somewhat similar to 
the old hoop earrings in their build, they are 
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quite different in general appearance. They 
grasp the ear firmly and seem to be a part 
of it, the only portion that vibrates being 
the possible diamond in the center. They 
are proclaimed far more becoming than 
any other form of earring. 

Next to these the stud earrings seemed 
single pearls are, of 
new ex- 


to be preferred. The 
course, always in good taste. A 
pression of this form is the dome earring 
of seed pearls, in which a circle of tiny 
jet beads gives an effective contrast. <A 
single pearl at the center adds to the dis- 
tinction. It is said that earrings are to be 
a prominent feature of the fashions of the 
ensuing year. 
THE BROOCHES OF THE YEAR. 

More ingenious touches recentiy 
been given to brooches, perhaps, than to 
articles of any other department of jewelry. 
Bowknot designs, for example, have been 
legion, both in outlines and colors. The 
one of platinum mesh that made its debut 
last year is now larger and more ornate; 
those of crystal are set off by black onyx 


have 





AND 


EMERALDS 
DIAMONDS WITH CENTER 
IN EMERALDS. 


RINGS OF DIAMONDS AND 


ALL 


and green onyx, and daintily lined in tiny 
brilliants. The bows of diamond lacework 
have been beautifully moulded. Those of 
amethyst are engraved, 1f cloudy, and cut 
in large slabs, if deep and clear. Even 
enamel to imitate silk brocade has found 
its way upon these dainty conceits, as have 
the black silk cord and velvet of fashion. 

The circle of friendship brooch has also 
appeared in new guises. Those of crystal 
with diamond appliques have engraved 
platinum rims. Others, more extravagant, 
are of tiny diamonds, set with calibre sap- 
phires. 

New seed pearl brooches comprise inter- 
esting floral designs—the shamrock, pearl 
centered, and the tulip being conspicuous 
examples. 

The old-time brooch of oblong or irreg- 
ular oval outline has become well estab- 
lished. In it, as in so many other pieces, 
crystal finds a happy application. Diamonds, 
however, with sapphires or onyx, are the 
leading mediums for this ornament, which 
so often is handsome enough to use as 
corsage piece as well as brooch. 

In consideration of price and usefulness, 


the extremely expensive ornaments 

tinue to be constructed so as to serve se\ 
eral purposes. A noteworthy creat.on 
formed an 
all parts were not intact, but when divided 
it developed into a handsome brooch, a la- 
of drop earrings. An 


elaborate corsage piece when 


valliere, and a pair 
otzer invention 
let of diamonds and calibre sapphires. It 


was a semi-flexible brace- 





BROOCH OF DIAMOND, ONYX AND CRYSTAL. 


may be separated into two bar pins and a 
jeweled section for a velvet bracelet or a 
bar pin, velvet neckband ornament and vel- 
vet bracelet. It is simple and easy of ad- 
justment and comes in an attractive case. 
RINGS THAT ARE FASHIONABLE. 

The ring that has been considered most 
fashionable is pre-eminently the one having 
a single large stone, with diamond embel- 
lishment extending on the ring band. 
Round, emerald-cut, or in imitation of the 
latter by means of the setting, the diamond, 
sappuire or emerald is placed amid delicate 
diamond-work that is quite bombe in form, 
and by far the most striking ring yet pro- 
duced. Calibre sapphire or onyx in finest 
threads has often been blended into the 


design. Sometimes the same effect was 





SAUTOIR WITH CLASP USED AT THE BACK OF 
THE NECK. 


attained by the use of laciest platinum, as 
described above. 

Men’s rings continue to be fashioned of 
platinum, often gray-finished, with cabochon 
sapphires or diamonds, and sometimes the 
use of cal:bre sapphires on the sides. Black 
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All Stones for All Uses 


STONES 


Precious Reconstructed Imitation 





@ We place unreservedly at your disposal the complete stock 
of stones frcm which many of the biggest manutacturers 
draw their supplies. 

@ The prompt, efficient service which has made us “ head- 
quarters for stones’ to a constantly increasing number ot 
discriminating customers; the reliable guarantee of quality 
that accompanies all our merchandise and assures your 
satisfaction in every sale. 

@ The practical advantages of direct dealing with a house of 
international standing, owning and controlling its own 
laboratories, shops, factories and foreign offices. 

@ The ability to supply you with novelties and styles when 
they are new. 

@ The same intelligent but unobtrusive co-operation in the 
building ot your stone business that has assisted hundreds ot 
jewelers in increasing their profits in pearl strings. 

g Do these advantages appeal to you? 

@ Supreme quality—with our guarantee. 

q Efficient service—with intelligent co-operation. 

@ Newest creations—before they are common trade property. 

@ Prices—based on cost of making in our own plants. 

g Do you appreciate these ? 

@ If so, send us your orders for stones! 


THE LOW-TAUSSIG-KARPELES CO. 


Providence Paris New York 





Address All Communications to Providence 
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VERY business move made by us has had for its object the increasing of your 


business. 


today unless the selling of them was profitable to the jewelers. 


@Q LA TAUSCA Pearls would never have become the success they are 


q Let these two 


La Tausca qualities still further enlarge your income from the sale of Pearl Strings. 





[ ayausch 


Panama Perles 


by placing before your customers a wonderful value in 
an Oriental Pearl selling to the consumer for $5 or S6a 
string. 

The tint and lustre are truly Oriental—the clasp is solid 
gold. Each string is encased in an attractive cabinet. 


Costs you $3.00 net each. 


LaTausc® 


Perles de Ceylon 


Guaranteed indestructible and insoluble. 

Sells to the consumer for $10.00. 
Every detail bespeaks quality—the shimmering beauty 
of the pearls, the solid gold clasp, the exquisite cabinet. 
Many jewelers have been losing patrons who desired a 
beautiful pearl string—a little above the ordinary in 
price. Perles de Ceylon will attract this eminently de- 
sirable patronage. Costs you $6.65 net each. 


Twenty Other Qualities to Retail from $3.00 to $100.00 the String 


THE LOW-TAUSSIG-KARPELES CO. 


Providence 


New York 


Address All Communications to Providence 
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Established 1860 


EICHBERG & CO. 


DIAMOND 
MERCHANTS 


65 Nassau Street (Prescott Building) 
NEW YORK 


SIMON SICHEL BENJAMIN EICHBERG WM. HOFMAN 
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enamel with diamonds is also used, as are 
gold inlays in platinum inlays upon a gold 
ground. 
BRACELETS 
The three-quarter sleeves for afternoon 





DIAMOND AND SAPPHIRE AND PLATINUM 


wear have insured the fashion for bracelets, 
and the semi-flexible bangle seems to be in 
the foreground of sales. The tightly fit- 
ting flexible band, with bowknot design in 
the middle, is another popular style, while 
the one of last year of uniform width, con- 
sisting of a string of square or square-set 
diamonds, supplanted by one in which round 
stones are so set as to appear navette in 
outline, being also placed in diagonal posi- 
tion with relation to one another. Still a 
third form of the flexible type was com- 
posed of two strands of stones—diamonds 





LADIES’ DIAMOND AND SAPPHIRE RINGS. 
(Bottom ‘:llustration shows the domino ring.) 


and sapphires—gracefully twisted and so 
wonderfully made as to be possible of un- 
twisting to a certain extent. 

Another new bracelet is of engine-turned 
flexible links of green gold combined with 


The metal is diversified by 
diamonds, square-set and positioned at wide 


with jeweled clasp 
has been as fashionable as ever. 


DIAMOND SET BRACELETS. 





MEN’S PLATINUM 


PLATINUM COMBINATION CORSAGE 


LORGNONS. 
Charming works of art are the newest 
lorgnons of the season. lhe round lenses 
are preferred, because of their practical 
features, but in the handles the designers 
have displayed rare taste and ingenuity. 
Here, as elsewhere, the illusive crystal of- 





DIAMOND AND SAPPHIRE FRIENDSHIP CIRCLE 
AND CRYSTAL CENTER PLATINUM 


BROOCH. 


fers itselt for daintiest diamond applica- 
tions. Where color is essential, softest, 
palest, amethyst, or barest suggestions of 
onyx may be woven in. Again, French 
enamel has been applied in tones of 
gray, blue or green, with fascinating 
chains to match. For the conservative 
woman the slender green gold, engine- 
turned lorgnon has been a very. suc- 





PIECE SHO WING FINE EXAMPLE OF LACE WORK. 
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Diamonds 


Wm. I. Rosenfeld 
1 Maiden Lane 
New York 
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cessful piece during the past season. 
BAGS, PURSES AND VANITY CASES. 

Following the shapes of the silk and vel- 
vet bags of fashion, those of gold mesh 
have developed into the Gothic styles— 
long, pouch bags, gathered to a point and 
terminated by a pearl-tipped tassel. An- 
other new form called the “safety bag” 
had its clasp in the handle. 

Vanity remained practically the 
same, save for variety in the engine-turning. 
The beveled edge case of octagonal lines 
is a slight digression from the usual style. 


CaSeCS 


AVI US VVVOIBKA 





DIAMOND LACE BROOCH. 


A combination cigarette and vanity case 
was also among the best approved articles 
in this line. 

Then there was the diminutive, engine- 
turned vanity case called the “tango-box,” 
made in imitation of the leather boxes that 
have become so universal. Only two and a 
half inches long, this little contrivance holds 
a surprising number of toilette accessories. 

The party box, larger than the tango box, 


DIAMOND LAVALLIERE, 


was made both in gold and silver, and had 
a wide popularity. Convenient and _ at- 
tractive, it possessed all the features that 
bid for a welcome and reception and a long- 
continued demand. 
SCARF PINS AND CUFF 
Among latest scarf pins, three styles have 
stood out prominently—the single stone, 
frequently square with rounding corners 
and having only a simple treatment of mill 
graining around it; the cabochon or flat 


LINKS, 


THE 
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stone with diamond decoration, and the pin 
in which the decorative portion was a pen- 
dant consisting of a jeweled ornamentation 
ot some kind, often of diamonds and sap- 


phires. Green onyx has been used in this 





JUlius WopIgks 


DIAMOND LAVALLIERE. 
connection, while tourmaline is a 
prominent stone for the solitary effect. 

Waistcoat sets remained about the same 
as heretotore. The newest ones, however, 
showed rimless crystal or onyx, diamond- 
centered. The crystal may be engraved 
with rays and the onyx carved in all-over 


green 


design. No metal appears in either case, 
except for the mull-graining around the 


central diamond. 

(Note—The designs which have 
used in the foregoing pages and on page 
102 are for the purpose of showing in 
more detail some of the general styles ot 
diamond and gem settings referred to in 
the article, although none of these pieces 
is particularly descr:bed by the author. 
These designs were generously contributed 
by a number of jewelry houses, through 
whose courtesy we are able to offer them 
to our readers for general use in the trade. 
Many of them are so drawn that the whole 
piece or part, or even small sections, may 


been 


Sugvges- 


be used by jewelers in the way of 





101 


four brooches On page 93. as well as for 
the two beautiful pendants 1n the first col- 
umn of page 95, we indebted to the 
Osmers-Dougherty Co., 291 Seventh 
New York; while to the Juergens & An- 


dersen Co.. are indebted for 


are 


Dos 
1VC., 


(hicago, we 
the handsome designs of brooches and 
rings on page %, and to Abel Bros. & Co., 
37 Maiden New York, for the de- 
signs of the diamond bracelets, the many 
beautiful varieties of rings, the oval brooch 
rich combination used on 
page 99. Julius Wodtska, 182 Broadway, 
New York, kindly supplied the designs for 


Lane. 


and the piece 
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DIAMOND LAVALLIERE, 


the three lavallieres, the brooch and brace- 
let on this page, and the S. Cottle Co.. 
31 E. 17th St.. New York, the designs otf 
the pouch boxes and vantty cases used on 
page 103. To these firms we extend our 
sincere thanks, both in our own behalf and 
whose use the 

offered.— THE 


subscribers’. for 
have 


im our 
many 
EDITOR. ) 


desiens been 








The Roeder Jewelry Co., Springfield, 
Mo., recently received its second visit ot 
thieves within a month. A man threw a 


brick through the plate-glass window of 
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DIAMOND BRACELET 


tions to customers for special order work. 
For these we are particularly indebted to 
the following firms: For the 
the rings and collar on page 89, as well as 


designs of 


for the beautiful lorgnon brooches and pins 
on page 91, to J. Mehrlust, 14 John St., 
New York: for the designs of the earrings 
and slide, the pins, seed-pearl necklaces and 


WII 


H BOWKNOT DESIGN. 


was about to reacn into tne 


opening when he was frightened by pedes- 


the store and 


7 


The police have tailed to find any 
first robbery oc- 


trians. 
trace of the robber. The 
curred in December, when a thief obtained 


$100 worth of articles from the window. 
[It is believed that the same person com- 
mitted both crimes. 
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The <cifect of the European War on the 
World’s Supply of Ivory. 


HE 


has 


supply, which 
important 
further 


question of ivory 
become _ particularly 
for some years past, has been 
complicated, according to a New York 
ivory broker, by the war situation. Up to 
this year ivory users have been worried 
over the steady decrease in the supply of 
elephants in Africa, for although there are 
several hundred thousand of the animals 




















still existing the supply is diminishing 
steadily as thousands are killed each year. 
Germany, Great Britain and Italy some 
J 
a 
P 
f 
\ GRACEFUL FORM OF THE POUCH BAG, 


MOUNTINGS. 
101.) 


WITH ELABORATE 
(See text pages 89 to 


time ago took drastic steps to protect the 
clephant, and by reducing the slaughter 
of elephants made way for a smaller but 
more permanent supply of ivory for the 
future. Belgium and her African posses- 
sions simply placed a heavy tax on ele- 
phant hunters which served to increase the 
income of the State, but did not keep up 
the ivory supply. 

With three of the four countries already 
at war, and with plenty to worry them at 
home without bothering about the ivory 
supply, it is very probable that the present 
supply of elephants will be greatly re- 
duced. It is stated that under present con- 
ditions it will not be 10 years before the 
users of ivory will be facing a famine in 
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that particular supply, which leads to an 

earnest consideration of suitable substi- 

tutes for that important product. 
Celluloid and other products have been 
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PURSE AND VANITY CASE. 
(See text pages 89 to 101.) 


tried as substitutes for ivory, but with lit- 
tle success. Various chemical composi- 
tions with milk as a basis which have been 
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SPECIAL VANITY BON, 
(See text pages 89 to 101.) 





LQ: 


especially highly developed in Germany 
have held more promise as_ substitutes. 
“Galalith” 1s highly spoken of, but other 
substitutes turn dark and develop other 
faults of an annoying character. It is 
probable that as a result of the war some 
satisfactory substitute for animal ivory 
may be discovered. There is a consider- 


able question regarding the so-called sup- 
ply of ivory dug up in Siberia and other 
countries that belong to forerunners of 
the present elephant family. 

Such supplies, even if existing as 
claimed, are uncertain, and for the most 
part inconsequential, and therefore not to 
be depended upon. Piano keys have at 





























FORM OF POUCH BAG. 
101.) 


ANOTHER 


(See text pages SY to 


various times been made of wood, mother- 
of-pearl, silver and other materials. Prob- 
ably the scarcity of ivory will lead to new 
activity on the part of inventors.—\/usic 
Trade Review. 








An application was made to the Governor 
of the State of Pennsylvania recently 
by Ferd. Dilsheimer, I. Dod Israel, Meier 
Rosenstein and Roy Levine for a charter 
of incorporation for Ferd. Dilsheimer & 
Co., Philadelphia, Pa., who desire to incor- 
porate their business under the name of 
Ferd. Dilsheimer & Co., Inc., the object of 
which is to manufacture, buy and sell 
watches, silverware and jewelry at either 
wholesale or retail. The officers of the 
company will be Ferd. Dilsheimer, presi- 
dent; I. Dod Israel, vice-president: Meier 
Rosenstein, treasurer, and Roy Levine, sec- 
retary. 
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Ludwig Nissen & Co. 


Specialists in Pearl Necklaces 

















Apropos of Pearls 


HIS branch of the business is only in its infancy in the United 

States as compared with other countries. The jewelry estab- 
lishment not having a proportionately adequate assortment of Pear! 
Goods in its stock will find itself behind the procession. We have 
long made special efforts in the direction of meeting this increased 
demand of fashion and can help you complete your stock or fill 
your orders. 


We also have the finest collection of all kinds of Precious Stones, including the 
RAREST GEMS IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES. 
And, of course, we have all the regular goods in the above lines. Also carry a 
complete line of Mounted Goods. 


LUDWIG NISSEN & CO. 
182 Broadway, New York 
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EWELRY designed and manufactured 
in America by Americans for Ameri- 
cans 1s the forecast for the coming year. 
\With the greatest attention paid to style 
and finish such jewels will embody the new 
idea. reshness and individuality will be 
their keynote, and a complete departure 
from the old ruts in pattern and make will 
be the outcome. If ever there was a need 
old, time-worn 


for an overthrow of 


pre- 





ic. I—NEW PLATINUM WIRI 


cepts and principles in jewelry designing 
it is needed now new will 
“take,’ and only the most attractive jewels 
can command any attention at all. New 
York has no one to look to now as to what 
shall or shall not be, and she,will take her 
place as the leader of jewelry styles with 
the opening ot the Spring season. 

In each line among the finest jewels to 
be brought out there is to be shown for the 
first time some fresh points in design and 
finish, the “new twist” or “latest wrinkle,” 
as one likes to call it; and as it is these 
tine jewels which form the criterion for 
subsequent fashions they alone will be con- 
sidered in the fi 


at wail +1 
Wilell Oliy L11e 


+ 


recast. 
General Make-Up and Character of Lat- 
est Jewels Show Variety and 
Individuality. 

It will not be the rule during the year 
to designate any piece as “new” just be- 
cause it happens to be revived. Such 
jewels have been so miscalled for the past 
two years, until the name “rew” has al- 
most lost its significance. A line will be 


drawn by American designers between the 
really fresh, new idea and the rehash of 


old 


patterns in <n altered guise. And it 


THE JEWELERS’ CIRCULAR-WEEKLY 





105 





NECKLACES 























A Forecast of the New Jewelry Styles for 1915 


By Isabelle M. Archer 





is very satisfactory and quite encouraging 


to know that the Spring output of the 
jewelry trade in New York city will in- 
clude in each line some definite, readily 
marked new point of compelling interest. 
It is not a matter of one-man leadership 
either. When a dozen or a score of promi- 
nent jewelry firms come out simultaneously 
with new patterns in engine-turning, new 


wrist watches or new gem cuttings the 


~ 
- 
- 
- 





AND DIAMOND-STUDDED PENDANT. 
latest vogue is launched and the world of 


fashion set a-talking. So this Spring many 


variations will be seen worked out on 
similar style-deciding themes. 
As to materials there is much that is 


different in their use, in their combining 
and contrasting, but diamonds among the 
gems and platinum among metals will still 
be the leaders. Gold as a setting for fine 
jewels has been generally discarded, and it 
is difficult to find gold used in the shops 
except where its color has been utilized as 
a telling point in the scheme and for gen- 
eral tone effect. In the largest Fifth Ave. 





stores gold-mounted diamonds are not car- 
ried in stock, but must now be especially 
ordered by those still preferring the old 
form. 

Where color is desired a great amount 
of originality and ingenuity has lately been 


— ~~ 
et Lg 





SECTIONAL PENDANT, WITH 


UNITS. 


PRINCIPAL 


displayed in the arrangement of variously 
colored gold and silver, and even copper 
and bronze have come in for their share of 
notice. This use of the baser metals in 
conjunction with gold and silver will con- 
tinue in the “art jewels” of the coming 
year and many very pleasing combinations 
are under consideration. 

Gems have followed the same trend and 
while diamonds and pearls hold their un- 
disputed place as the leaders, there is also 
a demand for combinations and contrasts 
in colored gems and precious stones that 
will be a factor later in the Spring, after 
the Lenten season. 

Such color jewels show blends of 
transparent blue stones; the opaque blue 
stones combined; the mingling of some 
of both the transparent and opaque blue 
gems and stones. 


the 


The reds. vellows. greens 
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TRIANGULAR AND OVAL 


BROOCHES. 
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and violets are likewise used in this way, 
and then there is the contrasting of the 
prismatic colors. Red stones are contrast- 
ed with yellow or green stones, or all three 
colors are used together, and so it is 
with the whole gamut. 

A word must also be said on the per- 
vogue for the so-called black and 
white jewelry which is sure to gain in im- 
portance as the year advances despite its 
already long Mourning jewelry 
will also be in demand, not alone for wear 
by those in mourning, but it will be taken 
up by other men and women, just as black 
hats and gowns and men’s suits to simu- 
late mourning clothes are now being worn. 

Jewelry sets, that is, two or more 
in matching patterns, like in color or set 
with opposing gems, are to be used still 
more frequently. Some such do not 
deserve the name, and yet pieces are 
designed to be worn together and planned, 
and lefts, as with 


sistent 


SCason. 


pieces 


sets 


these 


CaYr- 


. | 
rignts 


either for 











IG. 4—BOUQUET AND GIRDLE PINS. 
rings or finger rings, which are worn on 
opposite hands, or for matching or 
contrasting jewels, as the set of five slim 
bracelets all to be worn, one above the 
ther, on the forearm, which are 
shown and sold as one jewel. 

Particular attention is called to the lat- 
est method that is used in forming the fin- 
jewelry. It 


sets of 


Ssalne 


is called the sec- 
and is the overlaying of one 
These new “pieces are 
and the type is seen in 
—serpentine bracelets 
scale-like sec- 
necklaces 
formed of 


est diamond 
tional form 
unit above another. 
built up in sections, 
the new—really new 
with their minute overlaid, 
tions, and in the larger 
and flexible tiaras, which are 
separate details and finished by fastening 
all together with invisible pivots 
and hinges. This is the latest phase in 
designs with planes in rising tiers of enam- 
gems and it the ap- 


1 
| 


pieces, 


almost 


. | 


Cis Or 


pearance of a jewel. 


adds greatly to 
Necklaces Without Pendants to be Made 
in Sections. 

The season’s necklaces form an interest- 
ing group, showing much that is different 
and a striving after a complete change in 
both contour and construction. The tend- 
ency is toward the long, narrow shape 
with pendant and chain portions incorpo- 
rated. This form is growing in popularity 


as it leaves the old idea of separate drop 
and chain shown in the sautoir and laval- 
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liere. During the next season it will un- 
doubtedly be greatly developed. 

The pendant that is worn on a chain 
made of fine platinum links is heavier and 
more elaborate this year, and diamond en- 
crusted drops, in odd shapes and weighed 
with gems, are to be used for their bril- 
liant effect. 

There is a notable 
contrast to be seen throughout 


method of gaining 
all the new- 





-NEW DESIGNS FOR FINGER RINGS. 


Fic. 5 


shown in many neck- 
laces. Massed gems are thrown into re- 
lief by the use of much fine wire work— 
producing a simple yet very effective ar- 
rangement. 

The two necklaces in Fig. 
of this contrasting of mass 
the necklace on the right the details on 
either side of the center at the top and 
lower part of the ‘ewel are formed ot 
closely set diamonds, pearls and topazes, 
which the line of fine platinum wire and 
chainwork show up to perfection in the 
completed jewel. 

The same idea is carried out 


est jewels and it is 


1 give an idea 
and line. In 


with bent 


wire linked to the mountings of tiny bril- 
liants in the necklace on the left in the 
-ketch. These are forerunners of others 


designed which follow, more or 
less closely, the pleasing idea of line and 
mass contrasted. One of the latest neck- 
planned has for its mass a group of 
lozenge formation 


now being 


laces 
sapphires, box-set in 
ith a base-like border of millegram wire. 
\nother example is in jade and gold. The 
jade is in small irregular pieces in closed 
settings intersected by a fret of flat gold 
wire. Plaques of gem-studded gold form 
the masses with chains of box-set gems 
for the lines in a beautiful design, and 
masses of brilliants are most strikingly 
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FIG. 6—PATTERNS FOR SERPENTINE BRACELETS. 


used in contrast with lines of small pearls 
on some other necklaces of this type. 
The pendant shown in the center of the 
first illustration hangs from a triple chain 
which is crossed as it runs through a 
slide, an arrangement that is as new as the 
pendant itself. This jewel, finished on all 
sides alike, is a gem-studded collapsible 
tube, hinged between every box-set dia- 
mond and finished with a globe made in 
the same way. A new neck chain that is a 
remarkable example of ingenuity and skill, 
and just completed, has been copied from 
this piece. It is likewise round and jointed, 
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one of its units forming a perfect ring of 
four diamonds which is attached by tiny 
links to similar rings until the whole tube 
makes a 16-inch chain. 

Quite a different pendant is given in 
Fig. 2 as an example of the sectional 
jewels which are built up by the overlay- 
ing process of adding one above 
another. Llhis pendant has a baroque pearl 
drop above a square skeleton frame with 
three hanging pearls which has beneath it 
an open = circle. 


section 


One of these new tiered pendants has a 
disc of brill iants as a foundation, and on 
top of this are piled no less than five 
other pendant motifs. The first over the 


disc 1s a long, narrow openwork drop; then 
come three sapphires hanging below a cir- 
cle of pearls, and in the center of this cir- 
cle swings a diamond. 
Gem-Studded Bands the Latest Collar- 
ettes. 
Neckbands ot vem-sel 
supersede the slide 


gold or platinum 
mounted velvets 

















FOR NEW ARMLETS. 


Fic. 7—DESIGNS 


Summer wear. Like the 
velvets they matched by a pair of 
bracelets, and they are worn with or with- 
out a dress collar. The bracelets are worn 
on the forearm or around the wrists over 
the fashionably sleeves. 

The bands are made of woven gold wire 
chain links, studded with large 
or smaller faceted gems, and 
feature is the hanging chain and 
from the top— 
collar—over the 
inch or so be- 


and 
come 


for Spring 


1 
sneer 


or small 
opaque 
their latest 
gem drop which 
the upper edge of the 
woven band half an 
low. The bands come from half an inch 
to two inches in width, some quite plain 
and simple, others elaborate with intricate 
gold work and many gems. 


Sti mes 


swings 


and 


Yellow topazes are set in one of these 
collarettes of broad. flat-faced gold links. 
The band is an inch wide, and three oval- 
faceted topazes, each an inch apart, and 
mounted in carved frames, are set across 
the front. Between these stones there 


hangs from the top edge of the collar a 
fine gold chain caught up into three loops, 
and on -these three pear-shaped topazes 
the central one larger than the other two. 

Besides the collarettes of gold, silver 1s 
used, and one novelty shows the success- 
ful combining of silver and bronze. Oxt1- 
dized silver set with cabachon garnets— 
the old carbuncles of former times—is to 
be worn, and there are a few collarettes 
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made up in platinum, and in platinum and 
gold alternated stripes. 

The regular diamond and platinum col- 
lar is used this year only by the matrons, 


the young folks preferring jewels of a 
daintier and lighter form. 
Long chains, short chains and strings 


inno’ 


, 
. 


E 
F 
zs 
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of beads are being designed in double and 
triple strands instead of the 
row. Beads and chain links are used to- 
gether in some of the latest patterns, and 
future orders taken on this line mean that 
they will be an all-year jewel in 1915. A 
characteristic design is an inch-wide affair 
with three lines of work joing a 
single row ot large stones. The chains are 
of fine platinum links and the 
knife-edge settings are alternated peridots 
and sapphires. Two rows ot gems are 
seen in another handsome chain, pearls and 
diamonds being 
are opposite and alternating with the dia- 
monds. For daytime wear there is a dou- 
ble chain of links set with 
large opaque stones in closed settings. Ihe 
stones carry out an Oriental color scheme, 
starting with a single piece of red coral, 
followed by lapis lazuli, a 
single disc of smoked amber, two jades, 
one turquoise and two beads of rich sepia 


usual single 


chain 


stones 1n 


so placed that the pearls 


COarse Qi Id 


two beads ot 


agate. The single stones are flat, broad 
discs and the twin stones are oval-shaped 
heads. The two chains running between 
them are attached to the stones ‘by gold 
links. 


Brooch Pendants and Corsage Ornaments 
to be Worn Without Neck Chains. 

There 1s a strong tendency shown on the 
part of jewel wearers to slight the pend- 
ants and swinging necklaces and in their 
place to favor brooches and ornaments 
which can be fastened securely to the gown 
whenever dancing is form of enter- 
tainment, and, as there is so much dancing 
nowadays, many have discarded necklaces 
except for the opera and are wearing hand- 
some brooches in their stead. 

For this reason interest has again turned 
toward pins and brooches, and, in their ef 
fort to 
sible and a worthy rival of the begemmed 
necklaces, designers seem to be endeavor- 
ing to set brooch frames with as 
many diamonds as possible to load 
upon them. The frames are of platinum 
knife-edge and wire construction, and when 
foundation is 


the 


make them as attractive as 


pOs- 


these 


it 1s 


the jewel is complete the 
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practically hidden beneath a mass of gems. 


Iwo of these brooches—the first and sec- 
ond in Fig. 3 (page 105)—are set, the first 
with diamonds, emeralds and pearls, and 
the heavy oval affair with diamonds and 
faceted onyx. 

The triangular-shaped brooches represent 


IMA, 





FOR EARRINGS, 


the latest idea in “V” 
direct 


pins, and are the 
type’s popularity. 
tri-cornered brooches are solid 


utcome ot this 


These new 








Log 


platinum wire comprises the standard 
framework for a great majority of 
new brooches, no matter what their shape 
or size, anything from a bar pin to a 
Ornament heavy with pendant 
gems, being formed over this foundation. 
Variety is given the surface by raising the 
gems in tiers by the skilful management of 
the ensuing planes. 
varied from the general favorite of all dia- 
monds or diamond and pearls designs by 
the utilization of many of the uncommon 
as well as the known transparent 
semi-precious the colored 


tne 


oreal 


corsage 


lhe color scheme is 


better 
stones besides 
cvems. 

The latest brooch innovation is the bou- 
quet holder and girdle pin illustrated in 
lig. 4 (page lO7). The back of the ch 
is curved high above the pin allow the 
Hower stems to rest between. With the 
vogue tor and for 
bedecked gowns, these holders are very ap- 
propriate. 

Girdle 
pins are 
the modish 
ribbon belts 

The sash 
cuard, shown in 
jewel. It is of 


br oO 


7 
| 
i 


Youtonnieres Hower- 


sash buckles and ribbon 
also being ‘used extensively 
crushed chiffons and 
and girdles. 

pin with attached chain and pin 
Kio. 4, is typical of this 


cold, though a few are of 


clasps, 
with 


=P 
rOoiaed 











with gems, after the first brooch in the platinum, and, like the majority of these 
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L1G, Y—WATCH BRACELET AND PENDANT WATCHES OF UNIQUE DESIGN. 


drawing, or of a freer and more open pat- 
tern, like the other three-sided design, a 
skeleton of platinum wire sparsely set with 
gems. 

Box plain or millegrain 


settings and 





new fancy pins and brooches, it is gem- 


mounted. 
The New Finger Rings are Large and 
Handsome. 


There 1s a splendid array of finger rings 
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2517 ~=«~*Piat. Waldemar 
Oriental Pearls. . $62.50 


3218 Plat. Bar Pin, Oni- 
ental Pearls and 


Diamonds $27.00 
1227A Plat. Pendant 


Pearls, Onyxand 
Diamonds on 


Velvet Ribbon. . $32.50 
2978 Plat. Pendant, 


Pearls, Sapphire. 
Diamonds and 


Crystal $26.75 
538B Plat. Scarf Pin 


Oriental Pearls 


and Diamonds. . $14.00 


566A Plat. Scart Pin, 
Sapphire and 


Diamonds. $19.00 











1219-8 


654D 14 Kt. LaValliere, 
Aquamarine 
Pearls and Dhia- 
mond _.....$20.00 

1219B |4 Kt. Pendant, 


Aquamarine and 


Pearls $12.50 
1204A 14 Kt. Pendant, 


Aquamarine 
Pearls and Dia- 


mond. $10.75 


742A Seed Pearl Brooch, 
14 Kt. Mount- 


ing... $10.75 
1054A Seed Pearl Pen- 

dant.. ... $6.00 
1196A Seed Pearl Pen- 

dant......... $5.50 


2110 Seed Pearl Neck 
Chain 14 Kt. 
Mounting. $10.50 


CROSSMAN COMPANY 


THREE MAIDEN LANE 


NEW YORK CITY 
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in the leading establishments this season, 
and an interesting year is in promise for 
this line. The upright bezel is uncompro- 
misingly the leader, none of the “ring- 
around-a-rosy” effects in diamonds being 


—_ 


seen with the exception of those novelty 
rings which expand and contract to fit any 
finger, which necessarily have a single row 
of matching gems. 

Three samples of the latest ring designs 
are shown in fig. 5. They should be 
called, rather, the earliest of the new de- 
signs instead of the latest, for they are not 
as yet on the market, the sketches having 
been taken, like many of the illustrations of 
the other jewelers, from the designers’ 
working plans. 

lhe first is for diamonds, pearls, em- 
eralds and prominent platinum wire work. 


‘ 





lic. lO—GEM-SEI 


The center ring is set with a huge sap- 
phire, diamonds and pearls, and the third 
is a striking design, with a square-cut ruby 
raised in a platinum frame above four 
pearls. The lines of the design arg unique, 
and it has already an established leadership 
and many flattering followers. 

The Serpentine Bracelet, the Latest De- 

velopment in Flexible Jewels. 

This serpentine bracelet differs radically 
from its prototype, the even line of hinged 
box settings. The contour of this bracelet 
shows a broadening toward the center and 
a narrowing at the clasp, while the myriads 
of minute hinges which make it so ex- 
tremely flexible are completely hidden be- 
neath the scale-like units forming the 
bracelet band. 

A hint is given in Fig. 6 of the varying 
patterns these little scales can attain, the 
possibilities for building up original de- 
signs by means of them being apparently 
endless. Altogether such bracelets are 
even more difficult to manufacture than the 
other flexible jewels. The setting of the 
gems in one of the scales is alone a master 
task. 

The overlapping scales constitute in 
themselves a valuable pattern asset, but ad- 
vantage is also taken in some of the clev- 


erest designs of the chance for startling 
crisscross effects in the play of light and 
shade in the colored gems. Checks, stripes 
and spirals of rainbow lines and peacock 
colors will be seen in these bracelets later 
in the year. Stunning black-and-white con- 
trasts can be obtained better in this way 
than with any other mode of construction. 

Several more or less successful attempts 
have been made during the past season to 
discover a bracelet that will fit the arm 
and, without gripping too tightly, hold 


firmly in place. The latest offering in this 
style has just been finished and brought out 
by one of the leading firms. The secret of 


its staying im place wherever it is put on 
the arm is in the two springs joining the 
two circles which make up the bracelet. 


Its recommendation lies in the fact that the 
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HAIR ORNAMENTS, 


hand can go through it as though it were 
an ordinary bangle, and it can be sprung 
into place with one hand without any 
troublesome clasps or fastenings. But it 
is not a perfect jewel nor an ideal brace- 
let, for it is not beautiful to look at and it 
does not enhance the beauty of the arm. 
It is, however, the best that has been ac- 
complished in its line and it will doubtless 
be an inspiration for others to try, for 
nothing new in the way of a bracelet 1s 
needed so much as some easily managed 
affair that will hold comfortably snug and 
stay in place instead of falling in a mean- 
ingless heap about the hand. 

Armlets as something extreme and bi- 
zarre have been known in previous seasons, 
but armlets as a regular modish acquisition 
to the jewel box are something different. 
They have come into their own now that 
evening gowns are worn sans sleeves or 
with almost invisible puffs of tulle in leu 
of sleeves, and these gorgeous and very 
becoming jewels are cordially welcomed as 
a useful and practical addition to the jewels 
worn at dinner, opera or dance. 

Three sketches are given in Fig. 7 illus- 
trating some of the latest patterns, the cen- 
ter design being quite fresh with its two 
bands of gem-set gold joined by linked 
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chains. Above the three armlets is a detail 
from another armlet showing the method 
of piercing the metal and setting the gems 
atter the antique or modern Russian work- 
manship. 
Originality and OQuaiutness of the New 
Earrings. 
There is especial demand for earrings 


just at present, but those to whom earrings 





iG. LI—NEW DESIGNS FOR HATPINS. 


are particularly becoming are not prone to 
wearing them. It is for these more or less 
independent thinkers that the new earrings 
are being designed, and, as might be ex- 
pected, the patterns follow individual tastes. 
Four designs given in Fig. 8 (page 109) 
show some out-of-the-ordinary ear pend- 
ants. he first is of onyx and diamond 
mounted platinum, the second in diamonds 
and pearls; the third has two large pearls 
and flexible strings of box-set brilliants, 
and the forth is mounted with a baroque, 
diamonds and pink pearls. 

Individuality the Keynote in Watches. 

What appeared at first to be a jewelry 
fad of the moment not so very long ago 
has now settled down into a commonplace 
necessity and the watch bracelet of the fad 
days has become the plain, strong and serv- 
iceable wrist watch of to-day. Of course, 
there are relics of the fad that are more 
modish now than the ultra-fashionable 
watch bracelets were in their time. 

Designers are keeping to the rules for 
all new bracelets, as is shown by the one 
in Fig. 9, which follows the trend of all 
other bracelets this year. It is wider in 
the center, narrowing down to a mere strip 
of single gems, and it is built up of the 
scale units of the regular serpentine brace- 
lets. 

Pendant watches have become recognized, 
apart from their time-keeping value, as a 
beautiful jewel, and in this capacity they 
will be seen during the coming year. Two 
examples of the new odd shapes are given 
above the wrist watch in Fig. 9. They are 
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UR first ambition in the diamond trade was to attain the position where 
we could truthfully say, *‘ We are the leading dealers in East Indian and 





Brazilian square cut or Old Mine diamonds in this country” and we believe 
we have attained that position—not by tavor but by merit. 
EMEMBER that we have all sizes and qualities of *‘Old Mine’ stones 


in stock trom mele up to 2 carats and larger. Also remember that 





we are always as ready to buy for cash as we are to sell, both “Old Mine” 
and regular cut stones either loose or mounted 


Che O1d Mine Diamond Mouse 
3 Maiden Lane Chas. S. Crossman & Co. New York 
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heavy with gems and enamels, and are bril- 
liantly colorful. 


Pins and Combs Lead the Hair Orna- 


ments, 


Interest in hair ornaments will not cen- 
ter in the bandeau, fillet and tiara this year, 
but in the smaller but no less brilliant and 
attractive new combs and pins. These 
are gem-encrusted and made of 
platinum as well as of silver, gold, ivory 
and tortoise shell, while some very hand- 

pins carved trom the opaque 
semi-precious stones. 

There 1s a long 


pieces 


some Aare 


ranve in the sizes of 


these pins, which have either one or two 
prongs, and the combs, which have three, 
and their forms include anything that will 
help to ornament and decorate the coiffure. 

A variety of pins and a large Spanish 
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garnets and moonstones 
sometimes used—are half surrounded by 
gold or silver wire. Ihe effect is good, 
and there is plenty of chance for artistic 
arrangement in the contrast of gem and 
wire, solid mass and open line. 


malines, beryls, 


Slipper Buckles as Important Jewelry 
Adjuncts, 


The slippers and low shoes of the coming 
seasons will be plain and neat, relying for 
their attractiveness on the gemmed orna- 
ments with which they will be decorated. 
Therefore buckles and fastenings will be 
important, and to meet the demand many 
pretty patterns are being prepared. 

Three side buckles for fastening the 
latest side-strapped slippers are shown in 
Fig. 12. Colored enamels and 
used, besides brilliants and pearls. 


vems are 


Plati- 





comb of jet are illustrated in Fig. 19. Dia- num, gold, silver and all-jet buckles are 
iG. 12—sIDE BUCKLES FOR THE SLIPPER. 

monds are most favored, but sapphires, also to be used, and they are to contrast or 

emeralds, rubies, amethysts, topazes and to match the slipper, as preferred. 


peridots are used in mass formation on 
both the combs and pins. 

Jade carved into the shape of a two- 
pronged pin makes a splendid ornament 
when a row of graduated diamonds is set 
in the bent bow of the top. Smoked amber 
is always a favorite hair decoration for the 
brunette, and there are new designs in 
carved and polished amber, coral or ivory 
that are pleasing enough to be_ widely 
copied. 

But these heavy materials can only be 
used for the smaller pins; when the larger 
combs are considered, lightness of weight 
is of utmost importance. A fatal mistake 
was made in the manufacture of one of the 
past season’s fancy side combs and it has 
had to be discontinued just because of its 
too great weight. It did not balance and 
was uncomfortable to wear, and even its 
unique and attractive appearance could not 
redeem this fault nor prevent it from being 
an utter failure. But it served to bring to 
the the designers that 
of weight is the first consideration, and the 
will 


minds of iiohtnecs 


coming year show that they have all 

profited by this one conspicuous mistake. 
We have had gemmed |! 

but after the long run enjoyed exclusively 

by gold-headed return to 


an old 
style will not be harshly criticized. 


atpins before, 


pins a 
There 
is a choice of size, too, and large pins may 
be had later on for use with the broaden- 
ing brims of the hats. 

The 
shown on the preceding page, 
amples of the latest 
the opaque stones in the new wire heads. 
The stones—lapis-lazuli, jade, malachite, 
jasper, turquoise and carnelian, with tour- 


lio. Il. as 
show ex- 
mounting 


illustrations given 1n 


method of 


not a line from necklaces to 
buckles without its innovation this 
year, and in every line there are many new 
offerings. 


There 1s 


shoe 








Costly Ikons. 


i the objects that have come in 
for a share of attention since the great 
European conflict began are the ikons, or 
holy pictures, of the Russo-Greek Church, 
some of which are accompanying the Rus- 
Sian armies to the front. Many of these 
ikons, which are all regarded as miraculous 
either in power or origin, consist of costly 
materials richly adorned with jewels, and 
are consequently of considerable intrinsic 
value. 

A recent photograph showed the Czar 
displaying a highly embellished holy ikon 
to his soldiers, who knelt around him in 
reverence. This was shortly before the 
Russian army invaded the fertile fields of 
Kast Prussia. 

\ recent that the 
most venerable ikons in Russia, represent- 
ing the vision of the Virgin to the Russian 
saint Sergius Radorejisky at the time of 


report says one of 


the overthrowing of the Tartar yoke, was 
sent to the headquarters of the Grand Duke 
Nicholas Nicholzvitch from Moscow. This 
ikon, which has accompanied the Russian 
armies since the time of Alexis, father of 
Peter the Great, was received at the front 
Oreat ceremony by a procession of 
clergy and the Grand Duke with his staff. 

A golden ikon encrusted with precious 
stones and handsomely worked was pre- 
sented to the present czarevitch, Alexis, 


heir to the Russian throne. when he became 


with 
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two years of age. It has three panels, thus 
partaking of the form of a triptych. Each 
panel contains a picture in enamel of a 
prominent saint, surrounded by a finely 
executed frame in repoussé work. In the 
upper part of the picture have been in- 
serted portraits of the baby Alexis and its 
mother, the Czarina. f thi 
cred image picture was 20,000 rubles, which 


The cost of this sa- 
was subscribed by (the captious say “ex- 
acted” from) the soldiers of 
ment which had been formerly and was at 
that time in the Far It must 
called that the heir to the throne of the 
Impure of ali the Russias was born at the 


every regi- 


Kast. be re- 


very darkest moment of the fortunes of 
Russia—viz., during the war with Japan. 
The Novoe l'remya of St. Petersburg, 


] 


now Petrograd, stated recently that the 
Germans, in occupying Chenstochoff, had 
entered the monastery of Yasnogor, where 
the famous and much revered ikon of the 
Mother of God is kept, along with many 


other precious ikons whose cr 


vestments were decorated with costly 
stones, diamonds, pearls, etc. 
The fear was expressed that 
mans, in retaliation for the devastation of 
Kast Prussia, including the Kaiser’s estate, 
by the Russian soldiers, would confiscate 
these but it 


the (,er- 


precious articles, un- 
likely that the custodians would allow such 
a rich booty to fall into the enemy’s hands 
instead of taking them to a place of safety. 

Among the valuable jewels adorning the 
ikons at the monastery was an emerald of 
more than 300 carats placed in the collec- 
tion plate by an unknown person in 1812; 
also a large ruby from the hilt of the yata- 
ghan, or Turkish sword, which King Jan 
Sobieski obtained near Vienna. Another 
jewel was a pearl of great value and rarity, 
originally a gift of a Turkish ambassador 
to the Chancellor Prince Lynbomirsky, who 
presented it to the monastery, where are 
also preserved thousands of poods of gold 
and silver gifts left by pious pilgrims. 

There are, of course, also simple ikons, 
constituting merely pictures, mosaics, etc., 
of the Virgin, Christ or some saint or 
martyr, while others are combined with 
reliquaries in cloisonné enamel, etc. 

The small metal plaques with images or 
portrait figures venerated by the adherents 
of the Greek Church are usually in archaic 
Byzantine style. 

Altogether the veneration of 
stitutes a survival of the “image w 
which the religious 
“image breakers,” 
in the eastern empire dur- 


seems 


ikons con- 
rship,” 
against party of the 
Iconoclasts, or 


relentless 


waged a 
war 
7 


ing the eighth and ninth centuries. 
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A Sapphire Containing a Bubble. 


A T the National Museum in Washington 
a sapphire weighing nine carats 1s 


preserved that encloses a bubble which 
, : 

changes of temperature cause to appear and 
disappear. The theory has been put forth 
that there must be a cavity in the gem 


containing a quantity of carbonic acid un- 
der great pressure. 

It is thought that temperature 
reaches the critical point for that gas, it 
becomes visible owing to liquefaction due 


when-the 


? 


to the pressure that 1s exerc‘sed upon 
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i:ditor’s Note—Mr. Levy, the author of 
the following article, is noted for his spe- 
cial knowledge of the so-called anti-trust 
laws, having made a careful study of the 
subject for over 20 years. He was inter- 
ested in some of the first cases under State 
siatutes that arose in the jewelry trade 
more than two decades ago and has had 
continuous experience im litigation relating 
to such laws, both as counsel for the Gov- 
ernmeni and for defendants against whom 
such statutes were invoked. Mr. Levy was 
a spectal assistant to the Attorney General 
im the prosecution of the famous cases 
agaist the Tobacco Trust under the Sher- 
man law, and was later counsel for the 
Vational IWVholesale 
when the members of that body were sued 
under the same statute. Jt was due to his 
efforts that the suit against the jobbers end- 
cd in a satisfactory settlement with the 
Government by a decree entered by consent 
f all parties. Mr. Levy ts thoroughly 
familiar with the gewelry trade and other 
industries, and his analysis of the present 
amendments to the anti-trust law, particu 
larly the Federal Trade Commission act 
and the Clayton bill, should be especially 
interesting to our manufacturcrs, whole- 
salers and retailers alike. 


Jew clers' AS sociation 


FS hears widespread discussion, the Fed- 
eral Trade Commission law was 


adopted by Congress and signed by the 
President on Sept. 26, 1914, and the Clay- 
ton law on Oct. 15, 1914. So far as the 
general business interests of the country 
are concerned as distinguished from the so- 
called “Trusts,” these two laws comprise, 
for the most part, all of the general subject 
of trust legislation which is of present in- 
terest. = 

When the announcement was first made 
by President Wilson, in January, 1914, that 
extensive legislation would be inaugurated 
in Congress with respect to business prac- 
and procedure, the business com- 
munity immediately exhibited apprehension 
as to the process to which it would be 
subjected. It was principally on account 
of the disturbance and anxiety thus created 
that the majority of the business men of 
this country directed their protests against 
the proposed legislation. They feared that 
the business community, already weakened 


crises 


by a protracted business depression, could 


not with safety endure the unrest, uncer- 
tainty and anxiety which would be brought 
about by the discussion in Congress of the 
proposed legislation and by the new cond1- 


tions which such legislation would create. 
[t is a most gratifying tact, 

that, now that the agitation and 

as to the final outcome have been ended Dy 
the consummation of this legislation, it has 
turned out that the apprehension and alarm 
entertained by the community were un- 
founded, and that the present condition re 


however. 


uncertainty 
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With Comments on the Recent Decision in the Suit Against the Keystone Watch Case Co. 


hee __| 





By Felix H. Levy, of the New York Bar 





sulting from the enactment of tue new 
legislation is one which need give the av- 
erage business establishment, in contrast 
with the great trusts and monopolies, no 
reason for alarm or apprehension whatso- 
ever. Primarily this legislation was aimed 
at the repression and disruption of the 
great trusts and monopolies. Unfortu- 
nately the bills which were introduced in 
Congress in response to the President’s rec- 
ommendation were not, however, limited in 
their scope to the trusts, but were made to 
include business transactions of many 
kinds, whether committed by trusts or by 
ordinary business concerns. In the form, 
however, in which this legislation has been 
inally consummated—namely, in the Fed- 
eral Trade Commission act and the Clay- 
ton act—the original purpose has been sub- 
stantially restored and the scope of these 
two new laws is, for all practical purposes, 
limited to the prevention of monopolistic 
practises. 

The Federal Trade Commission Act. 

The principal respect in which the new 
commission will affect the general business 
community is the provision of the new law 
which declares that unfair methods of com- 
petition in interstate commerce are unlaw- 
ful and which gives to the Trade Commis- 
sion the power to prevent the use of un- 
fair methods of competition in interstate 
commerce. 

The new law does not define or explain 
in any way the meaning of the expression 
“unfair methods of competition.”  Inas- 
much as this provision will in all probabil- 
ity prove to be highly important in its effect 
upon business procedure, it will be useful 
to present the various expressions which 
have been made from authoritative sources 
concerning the scope and meaning of that 
expression. 


In the report made by the conference 
committee of the two Houses of Congress 
the following is stated: 

It is impossible to frame definitions which em- 
brace all unfair practises. There is no limit to 
human. inventiveness in this field. Even if all 
known unfair practises were specifically defined and 
prohibited it would be at once necessary to begin 
over again. If Congress were to adopt the method 
of definition it would undertake an endless task. 
It is also practically impossible to define unfair 
practises so that the definition will fit business of 
every sort in every part of this country. Whether 
competition is unfair or not generally depends 
upon the surrounding circumstances of the par- 
ticular case. What is harmful under certain cir- 
cumstances may be beneficial under different cir- 
cumstances. It is now generally recognized that 
the only effective means of establishing and main- 
taining monopoly, where there is no_ control 
f a natural resource as of transportation, is the 
unfair competition. The most certain way 
) monopoly at the threshold is to prevent 
unfair competition. This can be best accomplished 
through the action of an administrative body of 
practical men thoroughly informed in regard to 
business, who will be able to apply the rule enacted 
by Congress to particular business situations, so as 
to eradicate evils with the least risk of interfering 
with legitimate business operations. 
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W ith 


rezard to this statement it is ob- 
vious that it leaves the matter in a very 
indefinite form. The reasonable interpre- 


tation is very clear, however, to the effect 
that the unfair practises referred to are 
declared by this statement of the confer- 
ence committee to mean such practises as 
are likely to lead to monopoly, and it is 
probable that this is as near as it will be 
possible to in advance of definite 
decisions made by the new Trade Commis- 
to a definite understanding of the 
meaning of this new and important provi- 
sion of law. 

Strong confirmation for this view is fur- 
nished by a recent public statement made 
by President Wilson, in which he said: 

Congress has sought in the Trade Commission 
bill and in the Clayton bill, to make men in a small 
way Of business as free to succeed as men in a 
big way and to kill monopoly in the seed. Before 
these bills were passed the law was already clear 
enough tnat monopolies, once formed, were illegal 
and could be dissolved by direct process of law. 

* But there was no law to check the prac- 
tises by monopoly was built up until the 
tree was full grown and its fruit developed, or, 
at any rate, until the full opportunity for monopoly 
had been created. With this new legislation there is 
clear and sufficient law to check and destroy the 
noxious growth in its infancy. 


come, 


sion. 


1 


which 


Virtually the same view was expressed 
by ex-President Taft in the following 
words: 

It is hard to reach any other conclusion, after- 
consideration of the old legislation and the new, 
than that unfair competition only includes those 
methods and practises in interstate trade the effect 
and intent of which would bring them within the 
scope and condemnation of the first and second 
sections of the Sherman act. 

All of these statements from these highly 
authoritative sources agree that the prin- 
cipal purpose of this new provision is to 
make it possible to arrest in their earliest 
stages any efforts to create a monopoly by 


the resort to practises which the Trade 
Commission shall deem to be_ unfair. 
Stated in other words, the chief purpose 


of this new enactment is to enable citizens 
who claim to be aggrieved by oppressive 
or unfair methods of business to obtain 
speedy relief, by giving them the right to 
resort to the Trade Commission and there- 
by obtain a more speedy determination of 
their complaints than has been possible 
heretofore under the Sherman law. 

It is clear that the new commission will 
present substantial advantages. It will fur- 


t 
47 
Li 


nish a prompt and readily accessible 
method for ascertaining whether or not 
particular acts are lawful or unlawful. 


Heretofore this could be ascertained only 
after long and expensive litigation. Ac- 
cordingly, it is desirable and advisable that 
the business community should give to the 
new law active and favorable consideration 
and should stand 
commission in 


to resort to the 
any methods of 
legality of which 
way 
number of 
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Our representatives are now on 
the road carrying a full line of 
our goods, which have been 
selected with the utmost care. 
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decisions from the commission from which 

it will be possible to determine the true 

scope and extent of the new provision. 
The Clayton Act. 

The second of the two new business laws 
passed by Congress is the Clayton law. In 
this law there are combined the several 
bills which were at first intended to meet 
the President’s recommendation upon this 
subject. Subsequently these various bills 
were combined into and accordingly 
the new Clayton law contains provisions 
which are not in fact properly contained 
in one law. In addition to the provisions 
in regard to price discriminations and thi 
prohibition of what are called “tying con- 
tracts,” the new law contains provisions re- 
lating to interlocking directorates, to hold- 
ing compainies, and also to various questions 
affecting labor. 
do not directly 
ness community in such a way as to 
them the proper subject of discussion at 
this time. Accordingly, consideration will 
here be given only to two sections of the 
Clayton law which are of 
interest to merchants generally. 

The first of these provisions is contained 
in Sec. 2 of the new law, and provides, in 
substance, that it shall be unlawful in i 
terstate transactions (but not in dealings 
with foreign countries) to discriminate in 
price between different purchasers of com- 
modities “where the effect of such discrimi 
nation may be to substantially 
petition or tend to create a monopoly in 
any line of commerce,” such discrimination 
being permitted, however, when based upon 
differences in grade, quality or quantity, or 
difference based upon the cost of selling or 
transportation. discrimination 1s, 
moreover, permitted where it is “made in 
good faith to meet competition.” The 
qualifying clauses above mentioned, which 
provide that the discrimination, to be un- 
lawful, must be such as to lessen substan- 
tially competition or to tend to create a 
monopoly, and the further qualification that 
such discrimination will be lawful when 
made in good faith to meet competition, 
were not contained in the bill when first 
passed by the House of Representatives, 
but were subsequently added in the Senate 
and then adopted by both Houses. Before 
these words were added the effect of the 
new provision would have been to prohibit 
any person from discriminating in price 
between different customers, without ref- 
erence to the effect of such discrimination 
in respect of creating a monopoly. Strong 
protests were made that the effect of such 
a provision would be to prevent single busi- 
ness concerns, without any qualities of a 
trust or monopoly, from making different 
prices in different sections of the country, 
even though such different prices were ad- 
visable for sound and useful business rea- 
sons; and it was further objected that the 
real purpose of the proposed law being 
only to prevent the establishment or con 
tinuance of a monopoly, single business 
concerns engaged in business without com- 
bination with other business concerns wer‘ 
not in a position to acquire a monopoly and 


one, 


subjects 
busi- 


These last three 


atrect the veneral 


make 


more immediate 


lessen com- 


Such 
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; 
ought therefore to be excluded from the 
provisions or the new law. Phe change 
which was made in the Senate, as has jus 
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been stated, has resulted in satisfactorily 
meeting this objection. The result now is 
that single business concerns may continue, 
as heretofore, to establish such prices as 
they see fit, even though such prices be 
different to different customers, provided 
that the result shall not be a subsantial 
lessening of competition or tend to create 
a monopoly, or provided that such dis- 
crimination is made in good faith to meet 
competition. In short, the practical result 
of this provision is merely to prohibit ef- 
forts to create a monopoly through the 
driving out of competitors by resorting to 
discrimination in prices. As is well known, 
this was a favorite method resorted to by 
the great trusts for the elimination of com- 
petitors, and the new law is, speaking 
intended merely to prevent the 
price discrimination upon 
trusts as well as of all 
concerns that are aiming at a 
monopoly. Putting the matter briefly. 
therefore, the effect of the new provision 
is to make unlawful price discriminations 
practised by ‘“intendine 
but to leave ordinary business con- 


same position as heretofore. 


— 


broadly, 
continuance of 
the part of great 


business 


when trusts or 
trusts,” 
cerns in the 
The remaining provision of the Clayton 
present interest is con- 
This section provides that 
it shall be unlawful in interstate transac 
(but not in dealings with foreign 
countries) to lease or sell or contract t 
sell commodities or to fix the price thereof 
or rebate upon such prices, 


law which is of 


tained in Sec. 3. 


tions 


or a discount 

upon an agreement or understanding that 
the lessee or purchaser shall not use or 
deal in commodities of a competitor. Such 


7 


a transaction is, however, declared to be 
unlawful only where its effect “may be to 
substantially lessen competition or tend to 
create a monopoly.” These last qualifying 
words were added in the Senate after the 
bill had passed the House, and were sub- 
sequently adopted by both Houses in the 
final form of the bill. The effect of the ad- 
dition of these words is practically the 
same as the addition of the similar words 
in Sec. 2—namely, to limit the effect of 
Sec. 3 to transactions where a monopoly 
is aimed at. 

Chis new section is obviously intended to 
prohibit the well-known practise of trusts 
in compelling customers to refrain from 
handling goods of a trust’s competitor by 
the trust’s refusal to sell to such customer 
except upon his agreement to confine his 
dealings to the trust. By reason of the 
control which many of the great trusts ex- 
ercised over staple lines of merchandise 
they were able to compel their customers 
to agree not to deal in similar goods of 
the trust’s competitors before the trust 
would agree to furnish to such customer 
the goods dealt in by the trust. The addi- 
tion of the words just referred to, whereby 
such transactions are made unlawful only 
effect may be substantially to 
lessen competition or tend to create a mon- 
poly, has resulted in leaving unchanged 
the position of the ordinary business con- 


where the 


cern having none of the qualities of a trust 
and not aiming at a monopoly; and its ef- 
fect is limited to making unlawful trans 
indicated, where re- 
of driving out 


kind 


purpose 


actions of the 
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; 
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sorted for the 
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competition or of creating a monopoly. 
Accordingly, it is evident that neither 
Sec. 2 nor Sec. 3 of the new law will have 
any effect upon the ordinary business con- 
cerns, as contrasted with trusts or “intend- 
ing trusts.” The consensus of opinion in 
Congress as to the reason for these new 
provisions was that price discriminations 
and exclusive selling arrangements were 
the favorite devices of trusts for driving 
out competitors, and that it was advisable 
to make each of these practises specifically 
unlawful, so that the victim of such prac- 
tises would not be compelled to wait until 
an offending trust had consummated its 
purpose of crushing its competitors and 
gaining a monopoly, and thereby coming 
within the prohibitions of the Sherman law, 
but could immediately make complaint to 
the Federal Trade Commission and pro- 
cure an order compelling the discontinu- 
ance of such practises. In short, the pur- 
was to prevent the formation of a 
trust by forbidding these practises before 
a trust could consummate its purpose of 

1g a monopoly. 
hus appears that, in spite of the long 
discussion which prevailed 
country from the time 
this new legislation 


DOSe 


gainil 

It t 
and heated 
throughout the 
when, in January, 1914, 
was projected in Congress, the final result 
is such as to remove from the general busi- 


ness community, as distinguished from 
trusts, any cause for apprehension or 
alarm. Speaking somewhat broadly, but 


with substantial accuracy, it 
may be said that, in so far as the vast ma- 
jority of business establishments are con- 
cerned, there has been no_ substantial 
change made in the law as contained in the 
Sherman Anti-Trust law and the decisions 
of the courts under that law. The substan- 
tial effect of the new legislation has been 
the creation of a new commission to which 
is given the power to prevent practises al- 
ready condemned by the Sherman law and 
possibly additional practises of the same 
general nature, and to bring about a dis- 
continuance of such practises in a far 
speedier and less technical manner than 
under the Sherman law. 


nevertheless 


No Attempt to Mitigate the Severity of 
the Sherman Lew. 

When the Supreme Court rendered its 
decisions in the oil case and the tobacco 
case, and made evident to the community 
the drastic and far-reaching nature of the 
Sherman law, a widespread demand arose 
upon the part of the business community, 
and especially on the part of those who 
were engaged in business on a very large 
scale, that the drastic features of the Sher- 
man law were unnecessarily severe in con- 
demning many transactions based upon 
concerted acts of competitors the effect of 
which was beneficial. The fact that the 
Supreme Court had interpreted the Sher- 
man law in such a way as to make its pro- 
visions extremely drastic is evident from 
some of its recent decisions. In one of 
these decisions the Supreme Court said that 


certain transactions were in violation of the 


Sherman law. notwithstanding the tact 
that they were made for purely defensive 
purposes and becaus¢ they vere necessary 
in order that the persons engaged in such 
transactions might maintain their independ- 
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enti existence. The court said that such 
transactions involved an unlawful restraint 
without regard to the motive or 
necessity upon which they were based. 


In the Danbury hatters case the Supreme 


OT trade 


Court declared certain acts to be unlawful. 
although, to use the court’s words, “the 
impelling 
an efttort to better the condition ot the 
combiners, which, except for the anti-trust 
act, might be proper and lawful.” In an- 
Supreme Court, 
Sherman 


motive of the combination was 


other recent case the 
speaking of the provisions of the 
law. said: 


Nor can they be evaded by good motives. The 
law has its own measure of right and wrong, of 
what it permits or forbids, and the judgment of the 
ceurts cannot be set up against it in a supposed 
accommodation of its policy with the good inten- 
tion of the parties, and it may be, of some good 
results. 


It thus appears that the Sherman law 
has been given a most comprehensive eftect 
by the Supreme Court, so that practically 
all agreements among competitors whereby 
competition among them is_ substantially 
reduced are declared unlawful, without re- 
spect to the fact that such agreements may 
be based upon good motives and may re- 
sult beneficially. 

In this respect the courts of this country 
take a radically different position than the 
courts of foreign countries, notably Eng- 
land and Germany. It is a matter that will 
require serious concern whether the rigor 
with which our Sherman law is enforced 
cannot with advantage be relaxed to corre- 
spond with the attitude thus shown by the 
English courts In other words, it ought 
to be possible to bring about such a change 
in our laws as will enable courts to ex- 
amine into the merits of each case and de- 
termine whether in fact there is public det- 
riment or public benefit resulting from any 
given combination, with the power to de- 
clare lawful such a combination when its 
results are beneficial and to prohibit it 
when it is injurious. 

The recent decision by the United States 
District Court at Philadelphia, in the suit 
brought by the Government for the disso- 
lution of the Keystone Watch Case Co., 
seems to indicate a tendency toward a 
more lenient interpretation of the law on 
this subject. The court declared unlawful 
the attempts which the Government claimed 
that the Keystone company had made to 
forbid jobbers who handled certain of its 
products from handling similar products of 
other manufacturers, and also declared un- 
lawful the attempts of the company to fix 
a retail selling price, admitting, however 
the right of the company to fix the whole. 
sale selling price of articles covered by 
patents. 

In all other respects the decision was fa- 
vorable to the Keystone company, particu- 
larly in the refusal of the court to direct 
the dissolution of the company as de- 
manded by the Government. The essential 
basis upon which the court rested its de- 
Cision against requiring dissolution appears 
in the following parts of the court’s opin- 
ion: 

Even with this proportion of the business (42 
to 47 per cent.) the defendant did not dominate 
the trade. It had then, and has always had, a 


number of active and successful rivals, and we see 
no reason to doubt that there was business enough 
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for all. No complaint on the part of the other 


manutacturers would have been made or would 
have been justified, as far as we can determine, 
if the defendant had not undertaken the _ policy 
we have condemned (1. forbidding jobbers 
from handling products of other manufacturers). 

The record satisfies us that the watch 
case business is not suffering from the absence of 


live and healthy competition, and except in the 
directions already mentioned—namely, the retail 
sales of the Howard watch and the policy of boy- 
cott we think th: court 1s not called upon to 
interfere. 

The court directed that an injunction 
should issue against the two practises just 
mentioned, but refused to go any further 
in meeting the Government’s demands, and 
said: 

We think it no more than reasonable to say 
that when a large business has proved itself to be 
beneficial and not harmful to the community it 
should not be condemned merely because it is 
large. 

The words last quoted bear an interest- 
ing resemblance to the language used by 
the Privy Council of England in the Aus- 
tralian colliers’ case, where the controlling 
test was whether the community was in- 
jured or benefited by the conditions under 
complaint. 

In the further amplification and applica- 
tion of this test will probably be found the 
solution of the trust problem. If the courts 
and the new Trade Commission be given 


the power similar to that which was exer- 


cised by the Privy Council of England in 
the colliers’ case, and which has often been 
exercised by English courts in other cases, 
a line of discrimination will be drawn be- 
tween the admittedly oppressive practises 
of great trusts and fraudulent or unfair 
agreements among competitors, on the one 
hand, and agreements among competitors 
which determine prices and amount of pro- 
duction and similar matters, on the other 
hand, where the resuit is economically bene- 
ficial. As the law now stands in this coun- 
try the latter class of agreements are un- 
lawful, although in England and other for- 
eign countries they are lawful. In the light 
of the decision in the Keystone company 
case and of other recent similar decisions 
(none of which, it must be added, have 
been yet reviewed by the Supreme Court), 
there is reason to believe that a changing 
sentiment is being created whereby the dis- 
crimination above pointed out will be made 
effective, either by new legislation or by a 
changed attitude of the courts, so that, by 
applying the test of public benefit, wicked 
and oppressive acts of competitors acting 
in concert will, on the one hand, continue 
to be forbidden, while wholesome and bene- 
ficial acts of competitors acting in concert 
will, on the other hand, no longer be 
deemed unlawful. A_ sufficient safeguard 
against anv abuses in making this much- 
needed discrimination—a_ discrimination 
which the business concerns of this coun- 
try which are not trusts would strongly 
welcome—would be created if the new 
Trade Commission should be given the 
power to investigate any such concerted 
acts and decide whether they are beneficial 
or oppressive, and the further power to 
approve such as are beneficial to the public 
and to disapprove such as are oppressive. 
It would be hard to exaggerate the relief 
which the plain business interests of the 
country, as distinguished from the trusts, 
would feel if this desirable change could 
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be brought about so that they would be 
enabled, within reasonable limits, to make 
agreements among themselves, where now 
practically all agreements among competi- 
tors, be they useful or not, are forbidden 
as long as they substantially lessen or in- 
terfere with the full power of competition. 








Amethyst, the Birthstone for February. 


HE birthstone for the month of Febru- 

ary is the amethyst, a variety of quartz 
to which the presence of a small quantity 
of peroxide of iron or manganese imparts 
a beautiful or purplish violet 
color. 

One of the most ancient of precious or 
semi-precious stones, it formed one of the 
jewels set in the breastplate of the High 
Priest of Israel, and was known as ach- 
lamah, biblically as onyx, while by the 
Greeks and Romans it was esteemed as a 
preventive of intoxication, and wine cups 
of amethyst were used at banquets by those 
who wished to indulge in wine without 
feeling its effects, and they also wore such 
a stone as a pendant from a necklet. En- 
graved and carved amethysts are frequently 
ornamented with representations of Silenus 
and Bacchus, and the very name is a Greek 
word signifying “unintoxicated.” 

The amethyst is found widely distrib- 
uted, and specimens of quartz that are not 
true amethysts are often found with an 
amethystine tinge owing to the presence in 
them of the peroxide referred to. While 
not a highly valuable precious stone, it is 
extensively made use of for jewelry and is 
particularly popular as the material for 
seals, signet rings, scarfpins, etc. Beautiful 
specimens of amethysts wrought into cups, 
vases, statuettes, reliquaries, etc., are to be 
seen in museums and private collections. 

Some of the finest specimens of amethyst 
are obtained in India, Ceylon and Brazil, a 
mass of this substance weighing 98 pounds 
having been sent from Brazil to Calcutta. 
France, Scotland, Prussia, Hungary, Ara- 
bia, Ceylon, Kamschatka and other coun- 
tries furnish the world’s supply, while 
choice amethysts are obtained from the vi- 
cinity of Carthagena, Spain, and some of the 
the church in that country have elaborately 
worked specimens on their altars and in 
their treasures. It is found in veins or 
cavities of basaltic, diabasic and other igne- 
ous rocks, often in large pieces. One of 
the most beautiful forms in which it occurs, 
however, is in the interior of hollow balls 
or geodes of onyx, in which it f 


violet-blue 


forms a 
close covering or lining of brilliantly beau- 
tiful purple crystals. The National Mu- 
seum at Washington, D. C., contains a fine 
example of amethyst crystals in this form 
from one of the western States. 








P. T. Ives, a Col ny St., Meriden, Conn., 
jeweler, has returned from a week’s stay 
in Philadelphia, where he has attended the 
meetings of Billy Sunday, the renowned 
evangelist. Mr. Ives was deeply impressed 
by the man and his preachings, and while 
in Philadelphia collected a great many pa- 
pers and pamphlets on Billy Sunday and 
his work, which he offers for the use of 
any who are interested and care to read 
them. 
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BLACK OPAL 


as described by 


Du Ble 


“To realize its dark and glowing charm, the 
| subtle changes from storm to light, from cold 
emerald greens and piercing blues to crimson 
fire; to see in the depths of it, miniature moun- 
tain peaks bathed in sunset or stretches of blue 
sea broken by jagged rocks, or yet again the 
| towers and minarets of a fairy city, one must 
| finger the black opal and dream over it.” 





| This gem, of which we are fortunate in having an un- 
| usual stock, is one of the many described fully in 


“A Guide for Gem Buyers” 


a booklet full of information for Jewelers, which we 
will send without charge on request. 


| 45 to 47 John Street 
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Notable Works in Gold, Rock Crystal, Bronze and Porcelain in 
the Altman Collection at the Metropolitan Museum of Art | 
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HE noted merchant, benjamin Altman, 
died in New York on Oct. 7, 
to the Metropolitan Mu- 
collection of art objects 
which is now on exhibition at the museum 
and which is notable both tor the wide 
range it embraces and for its uniform high 
quality. It was Mr. Altman’s desire to 
leave to the people of the metropolis a col- 
lection of high standard, with this ob 
ject in mind he spent years in gathering to- 
gether the objects now placed on view for 


who 
1913, bequeathed 
seum of Art a 


and 
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kK IG. I—GOLD AND ENAM PTYCH. 


the enjoyment of the thousands who visit 
the museum each year 

Mr. Altman was born York July 
12. 1840, and his ‘ollector of 
art objects began in 1882 with the purchase 
of a pair of Chinese enamel vases. He laid 
no claim to being a connoisseur, but he pos- 
sessed a discriminating taste for fine quality 
in the objects which he added to his collec- 
tion, and it was this which makes the col- 
lection rank high above the ordinary. He 
often sought the advice of experts in re- 


in New 


Career as a 


gard to purchases, but not even an authority 


in whom he had the most confidence could 
persuade him to buy a thing which he him- 
self did not like. 

[In a brief sketch written by Edward Rob- 
inson, director of the Metropolitan Museum 
of Art, it is said of the late Mr. Altman’s 




















tic. 2—THE ROSPIGLIOSI COUPE BY 
BENVENUTO CELLINI. 
work as a collector: “His tastes varied, 


and the character of his collection changed 
accordingly. Chinese porcelains he began 
to acquire early, and he retained to the last 
interest in these, with the wonderful 
results that we now see. Japanese lacquers 
were at one period a favorite, but his in- 
terest in these was not long maintained. 
Those that he left were bequeathed to the 
museum, but not as a part of the “collec- 
tion” properly speaking, though they are at 
present exhibited with it. For a time he 


as 
1S 





























Fic. 3—RENAISSANCE PENDANT. 


purchased American paintings, and though 
he afterward disposed of these, his interest 
in American art is shown by his bequest to 
the National Academy of Design of $100,- 
000 to provide a fund for prizes. Then 
came paintings of the Barbizon school and 
a few English paintings, all of which were 
finally ruled out of the collection, and in 
1893 he purchased the splendid Renaissance 
crystals of the Spitzer collection.” 

Of special interest to the jeweler visiting 
the museum to inspect the Altman collec- 
tion is the display of goldsmiths’ work, 
which is arranged in Case B in the center of 
Gallery 2. While the articles displayed are 
comparatively few in number they have 
been selected with great care and include 
some of the work of that master artisan— 
Benvenuto Cellini. 


Notable among the exhibits is a gold and 





























Fic. 4—TWO PRICKET CANDLESTICKS, 
enamel triptych, Milanese, late 15th cen- 
tury, which at once attracts attention be- 


cause of its exquisite workmanship. This 
clever example of the goldsmiths’ art which 
is illustrated in Fig. 1, rests upon a roundedi 
base from which rises a support bearing the 
oval of the triptych. The doors are of gold 
enamel in translucent the 
outer appears a representation of 
the Nativity. On the inside to the right 
and left, respectively, are the Delphic and 
Krythraean Sibyls, who were supposed to 
have foretold the virgin birth. When open 
these doors show a superb clouded agate 
with an intaglio of Saint Sebastian, a rep- 
resentation of the Virgin and the Christ 
Child. Framing the panels of this artistic 
house altar is a delicate outline of scroll 
work bearing inscriptions: Primo 
genitum peperit filium suum (she brought 
her first born son) and Ora pro 
Sebastiane 


colors. and on 


side 


these 


nobts. . ? 
(pray for us, Saint Sebastian). 
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Surmounting t val is a cross bearing the 


heure of our Lor 


iT] Lhe saAlllt Las Ls One Oy] rue IQ S| 
high] reasi ieces in the Altman col- 
1 -: P : — a 
lection it . or salt containet 


, > ‘ ‘ : 
alled the Rospigliosi Coupe, the work ot 


Benvenuto Cellini vold and enamel. 
lhe illustration, Fig. 2, fails to do justic 
to this exquisite piece of handicraft. It is 
made entirely ot gold and is most delicately 
1 artisticall ishioned. A tortoise en- 
ne le 1] el] black t Titis the bas 


n which rests a dragon with spread wings 
Lhe dragon 


> | al , ] 
In turn supports a Dasin tormed 
In the 


q* 


1] } 
, j 
i LISI 


shape ot a shel lon ft 


and p don ti 
rim of the shell is seated 
is beautifully modeled with 
wings and tail enameled and showing bril- 
and blues. <A large pearl 
smaller pearls 


inside. On thi 
a Sphinx which 
liant greens, reds 
depends from the neck and 
decorate the ears. 

In describing this most 
we quote from the 


artistic production 
\luseum Handbook of 


























Fic. 6—WATER VESSEL OF 


ITALIAN DESIGN. 


the Altman collection as follows: “It be- 
longed formerly Prince Rospigliosi of 
Rome, who inherited it from his grand- 
father, Prince D. Clementi Rospigliosi, 
Grand Master at the Court of the Grand 
Duke of Tuscany. Prince Rospigliosi did 
not have any documents of a nature to es- 
tablish positively the absolute authenticity 
of the attribution. On the other hand, 
modern criticism has been able to trace 
definitely, from the descriptions in Cellint’s 
writings, but one of the larger pieces which 
Benvenuto classed under the comprehensive 
term ‘grosseria. This single 
cellar made for 
now at Vienna. However, 
men, who 
study of Cellini and his works, hold that 
this “‘Rospigliosi Coupe’ is undoubtedly his 
handiwork, the sumptuousness of the de- 
sign, the subtlety of its workmanship, and 
the richness of the enameling corresponding 
to a taste of which no other artist of the 
time was capable.” 


piece, the Sail 
; [ of France. is 
Plon and other 


themselves to a 


Francois 


Nav devoted 


Interesting also is a gem studded pendant 
typical of jewelry of the Renaissance period 


THE JEWELERS’ CIRCULAR-WEEKLY 


illustrated on page 121 by Fig. 3. It is 
of .gold and embellished with 
stones. On one side is a_ beautifully 
wrought representation of Neptune stand- 
ing between columns bounding a niche of 
architectural design. On the reverse 
Neptune is shown riding upon his chariot 


mad 


precious 


side 
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Fic. 5—-TAZZA OF ROCK CRYSTAL AND 


ENAMELED GOLD. 


pended by a fine chain from an arch work 
resting upon an oblong base. Fine pearls 
hang from the pendant and the whole com- 
pletes a most artistic bit of workmanship. 
Another exhibit in Case B is a jasper cup 
which is modeled in the form of a shell and 
mounted in enameled gold. A sea dog sits 
on the lip of the cup. The clear workman- 
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Fic. & KE-COLORED CRYSTAI 
ship of the artisan is notable in the detail 
f outline and exactness of execution 
shown. 

Aside from the work of the goldsmiths 
there is much in the Altman collection 
which will interest the jeweler. Rich rock 
crystal ware, bronzes, enamels and porce- 
lains are embraced in the collection and 
many fine specimens are now on exhibition 


unusual inter- 
\ and B, which 
a pax, a portable | 


\ltman valle ries. \ ft 
est are t 
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all Loe 
le CryStaisS 1n Cases 
include a re oly 


water stoup, tw Pricket candlesticks, a 


ewer ot smoke coior, a water vase and a 
LaZZa. 
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blacks. The history 
yt crystal from the early ages down to the 
interesting, thousands 
objects have been fashioned 
many of the cl 
ft which are now displayed in museums and 


this and foreign countries. 


present time is and 
ot 


Fer 7 ? ] 
[TOM Cr\yStal, 


: 
' 
i 


eautitul 


loice specimens 











Fic. 7—ROCK CRYSTAL RELIQUARY. 

ancients, rock crystal was 
sacred scarabs and seals and the 
Greeks fashioned crystal into vases and 
ther objects of art. In order, however, to 
of the best examples of work in 
rock crystal one must turn attention to the 
period of the Roman Empire, during which 
ime fabulous sums were paid for perfect 
bjects in rock crystal. W4uith the decline 

' the empire, demand for crystal de- 
creased, but with the beginning of the 15th 
century it again popular, reaching 
the height of its in the 16th 
century. 

In the museum collection are shown two 
candlesticks which were without question 
intended for an altar of importance. They 
are mounted on rounded bases of silver 
eilt and decorated with figures of animals. 
The candlesticks which are illustrated on 
page 121, Fig. 4, are remarkable for their ar 


\mong the 


used for 


i j 
ind Some 


became 


popularity 
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tistic handiwork. 
duction and 

In the same case 
is a tazza, illustrated in 


They are of German pro- 
date from the 16th century. 
big. 5, 
its beauty and 
proportion at once attracts attention. It 1s 
mounted rounded embellished 
with gold setting and jeweled with rubies, 
sapphires and pearls. It is of Italian make 
and dates from the 16th century. Another 
Italian workmanship, 


remarkable piece of work. 
base 


upon a 


Importanc piece of 
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Fig. 9—PAX OF MILANESE WORKMANSHIP. 
also dating from the 16th century, 1s dis- 
played in the same case. It is a portable 
holy water stoup which is said to have 
formed part of the ecclesiastical series of 
the great Spanish cathedral at Valencia. It 
is embellished with floral festoons and the 
handles are mounted in gold and enameled 
in beautiful colors and set with pigeor- 
blood rubies. 

A water vessel of 4talian workmanship 
mounted on a rounded base and beautiful 
in proportion and decorative design is also 
included in the collection and is shown in 
Fig. 6 (page 125). 

The rock crystal reliquary, Fig. 7, in case 
B, and the ewer of German workmanship 
set with rubies, which is illustrated in Fig. 
8, are also both of the 16th century. The 
reliquary is oval in form and is mounted on 
[t bears a panel represent- 
The ewer is of 


a rounded base. 
ing the Annunciation. 
smoky crystal. 

The pax, shown in Fig. 9, is of unusual 
beauty, and is probably of Milanese work- 
manship. ‘The central representation of the 
Adoration of the Magi is framed in gold 
set with pigeon-blood rubies. The plinth 
and the entablature are decorated with 
circular medallions, representing a doctor 
of the church, Saint John, Saint 
bishop, Mary Magdalen and Saint Francis 
The entablature is surmounted by Saint 


Peter. a 


George and the Dragon in enameled gold. 
In describing this beautiful bit of work, 


THE 


(case A) in the center 
which is a 
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the Handbook of the Altman Collection 
SAYS: 

“In the early Christian Church before the 
celebration ot the Eucharist, the bishop 
saluted tie congregation with the words. 


‘The peace of God be with you,’ the con- 
gregation answering, ‘And with thy spirit.’ 
Thereupon the deacon bade them salute 


each other with a Kiss of Peace in sign of 
a pertect reconec:hation, the clerics embrac- 
ing the bis:op and the laymen each other. 
the men the men and the women the women. 
In the 15th century this practise had fallen 
into general disuse, partly owing to the 
fact that the Church had departed from its 


























tig. LU—VASE OF THE KANG HSI PERIOD. 
original custom, the male and the female 
worshippers no longer being separated dur- 
ing the service. In lieu of this, the Church 
substituted the pax, upon which the wor- 
shippers bestowed the Kiss of Peace—the 
baiser de paix. Now the pax is not ordi- 
narily used. The members of the clergy 
in the service of the mass give the Kiss of 
Peace as they did in the early church, but 
he congregation no takes part in 
the ceremony.” 

Other pieces of rock crystal include ex- 
There is a 


longer 


Italian production. 
bowl dolphin handles, a cup in the 
torm of a lobed shell and a rose water vase. 

The Chinese porcelains in the Altman col- 
lection are shown in Galleries 3 and 4, and 
include a wide variety of choice selections. 
In order to give a clear idea of the porce- 
lains 1t would be necessary to devote much 
more space than is available in this article 
to a detailed description of some of the 


amples of 
with 








LZa 
more wumportant exhibits. The collection is 
arranged in chronological order. 

There are 429 examples of porcelain in 
ihe \ltman collection, all of which typify 
he best of which China’s art was capable 
in its last brilliant period. 

The vase represented herewith in Fig, 10 
is of the Kang Hsi1 period (1062-1722), 


which may be said to be the first part of 


the most brilliant epoch in the making ot 
Chinese porcelains. 
Noteworthy also are the bronzes, most 


1 which are grouped in Gallery J. although 
various other 


a few are scattered about in 

rooms. The figure of “Peace,” illustrated 
in Fig. 11, 1s the work of Alessandro Vit- 
toria, and shows a finished handling. He 
was the closest pupil of Sansovino, for 


whom he did much architectural and deco- 
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IG. i] BRONZE BY ALESSANDRO VITTORIA 
rative sculpture. lhe companion piece, 


“War,” is by the same sculptor. 
There are in all 27 pieces of sculpture in 
the collection. The Italian school has the 


largest representation—l15 examples—which 
include bronze, stucco. marble and terra 
cotta. Nine pieces are French, one is 
Dutch, one German and one Roman. The 


[talian sculptures are of the 15th and 16th 
centuries and the French, with one excep- 
tion, of the 18th century. 

lf space permitted, a description might 
be written of the enamels and numerous 
miscellaneous articles embodied in the col- 
lection which are of interest to the jeweler, 
but at present a detailed description of all 
the articles is impossible. 











i THE JEWELERS’ CIRCULAR-WEEKLY rebraary 5, 2956 














MEYEROWITZ BROS. 


170 Broadway, Cor. Maiden Lane, New York 


IMPORTERS AND CUTTERS OF 


DIAMONDS 


PEARLS AND ALL OTHER PRECIOUS STONES 


LONDON: 14 Hatton Garden TORONTO: 33 King Street, East ANTWERP: 48 Rue Simons 
PARIS: 58 Rue de Maubeuge ESTABLISHED 1896 AMSTERDAM: 2 Tulpstraat 


























BENEDICT & WARNER 


IMPORTERS OF PRECIOUS STONES 


15 MAIDEN LANE NEW YORK 


Announce that they have secured the 
Exclusive Selling Agency for the new 


FREDERICS’ SCIENTIFIC PEARLS 


























~ 
tas 
oe 


Sam 


Lap La Lam deo La te Led: 
\Ae 


aN ee 





LEAL TORR 





THE HOUSE OF VALUES 


He_sein, ScHwaArzsrein,Jr,& Co. 


IMPORTERS &6 CUTTERS OF 


VAM LOIN TOES) 


CHICAGO ANTWERP 
B1Q REPUBLIC BUILDING S58 RUE DU PELICAN 
COR. STATE & ADAMS STS BUREAU 50 














RRR 


SESSLER LLBLLRRRRRIRES. 


BLL ERPPRPR ALAA 














February 3, 1915. 














4 Brief History 


| Of Une of the Pioneer Statutes to Eliminate 
of the Jewelry Trade Were Res tble for Its Intr tt : ) 

0, [she tive \ ad ¢ Cre tesponst rl Jo) [ts lntroduction and yor Its / aSSUGEe. 

the Former Senator and ex-Jeweler Responsible for Putting the Law upon th 





ITH the nation-wide campaign against 
fraudulent advertising and the in- 
troduction in many States of laws for- 
bidding misrepresentation of any kind in 
announcements relating to the sale of 
merchandise, the jewelers of the country 
have had mucl do, and there has 
scarcely been a retail jewelers’ convention, 
State or national, in which the so-called pure 
advertising laws have not received a hearty 
approval and indorsement. While the 
jewelers’ work in the present campaign is 
generally known and appreciated, it is a 
fact, but little known to any outside of the 
few interested in the early fight, that the 
jewelers were responsible for one of the 
first ani most effective advertising laws 
ever placed upon the statute books of the 
State—namely, the New York Advertising 
law—which has served as a model for so 
many State statutes and ordinances that 
have been passed in recent years. 

This law, which in 1904 became sub- 
division 2 of Chap. 364 of the old New 
York Penal Code, was started and intro- 
duced, on behalf of the big silversmiths of 
the country, about 1897 and pushed to suc- 
cessful enactment after a fight lasting two 
sessions of the Legislature by the then 
Senator and now Supreme Court Justice 
Charles L. Guy, a former jeweler and son 
of the well-known jeweler and silversmith. 
The law as it now appears on the statutes 
is Sec. 421 of the New York Penal Code, 
and reads: 


to 


Any person, firm, corporation or association, or 
any employe thereof, who in a newspaper, circular 
or other publication published in this State, kuow- 
ingly makes or disseminates any statement or as- 
sertion of fact concerning the quantity, the quality, 
the value, the method of production or manufac- 
ture, or the reason for the price of his or other 
merchandise, or the manner or source of purchase 
of such merchandise, or the possession of rewards, 
prizes or distinctions conferred on account of such 
merchandise or the motive or purpose of a sale, 
intended to give the appearance of an offer advan- 
tageous to the purchaser which is untrue or cal 
culated to mislead, shall be guilty of a misdemeanor. 

“Any person, firm, corporation or association, or 
any employe thereof who violates any provision of 
this section shall be liable to a fine of not less than 


$25 nor more than $100 for each offence 


This to a large extent, a literal 
translation of a German law covering the 
same subject, and was passed by the New 
York Legislature only after a most stren- 
uous fight on the part of its sponsor, Sena- 
tor Guy, who had also been in charge of 
the sterling silver laws when they were 
passed by the New York Legislature. 


law 1s. 


Senator Guy, whose father had been a 
silversmith and later conducted two jewel- 
ry stores in New York, during his career 
in the Legislature had paid special atten- 
tion to laws relating to the elimination of 
fraud, and had taken keen interest in the 


fight for the honest marking of silverware. 
As a member of the Judiciary 
he had shouldered the 


Committee 


burden of the fight 
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The New York Law Against Fraudulent Advertising 





VWisrepresentation in 


ldvertis« MleHTS, 
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and the 
conclusion. 
In connection with this work his atten- 
tion had been called not only to the mis- 
branding of silverware, but to dishonest 
and misleading advertisements of these 
and other articles, and he gave study to 
the subject to see if there was not a rem- 
edy in some general statute which would 
prevent fraud of this kind. Acting for the 
leading silversmiths of the country, the 


saw laws pressed to a successful 


late Newton Dexter came to Senator Guy 
misleading 


with a law to forbid and un- 





JUSTICE CHARLES L. GUY, EX-JEWELER AND 
FORMER STATE SENATOR, WHO INTRO- 
DUCED ONE OF THE FIRST ADVER- 
TISING LAWS IN NEW YORK. 


true advertisements, and Senator Guy, as 
a member of the Judiciary Committee, 
framed the law along the lines proposed 
and introduced it. Even the attempt to 
get such legislation in those days caused a 
stir, and the bill was received with protest 
at first and then with laughter; but when 
the legislators discovered that Senator Guy 
was in earnest in pushing the measure, the, 
buried it in committee and the first measure 


never saw the light of legislative discus- 
sion. 
In no way daunted by the general an- 


tagonism to his measure, Senator Guy de- 
cided to introduce the bill the following 
year, and this time there was brought t 
him Mr. Dexter and sponsors a 
draft of a statute found to be effective in 
Berlin, Germany, which was literally trans- 
lated into a bill and introduced again. By 
reason of his prominence as a member ot 
the Judiciary Committee Senator Guy was 
able to force this second bill into the open 
and have it passed, first by the Senate and 
then by the Assembly, toward the last part 


his 


by 





12a 
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How Members 
[Intervie ck it l 


Books. 


Showing 


P f ls I} 


When it went to 
Governor Black for his signature the Gov- 
ernor hesitated, and it was only at Senator 


of the legislative session. 


Guy’s most urgent request and after the 
strongest arguments that the Executive 
was made to see that the bill was not 


“freak” legislation but was a necessity for 
the protection of the people of New York, 
and he finally gave it his approval. The 
bill, once on the statute books, never 
repealed, and when the penal law was gen- 
erally amended was finally incorporated as 
2 1, 

Since this law was adopted by New York 
State many other States have passed simi- 
lar laws, what is more, even 
among the most noted being San Francisco 
and New York, have passed ordinances 
modeled generally on its lines. Under the 
able leadership of Printers’ Ink a bill was 
drawn whose text is slightly different from 
the New York law, believed by 
many to be even more effective, which has 
already heen passed by the States of lowa, 
Louisiana, Minnesota, Michigan, Nebraska, 
New Jersey, North Dakota, Ohio, Rhode 
Island, Washington and Wisconsin, and 1s 
now in or ready to be introduced into the 
levislatures of other States. Other adver- 
tising laws have been passed by Connecti- 
cut, Indiana, Maryland, Massachusetts, 
Oregon, South Dakota and Utah. 

The so-called Printers’ Ink model statute 
reads as follows: 

Any person, firm, 
with intent to sell or in 
chandise, 
by such 


Was 


Pec. 


and. cities, 


but 1s 


corporation or association who, 
wise dispose of mer- 
securities, service, or anything offered 
person, firm, corporation or association, 
directly or indirectly, to the public for sale or dis- 
tribution, or with intent to increase the consump. 
tion thereof, or to induce the public in any manner 
into any obligation relating thereto, or 
title thereto, or an interest therein, 
makes, publishes, disseminates, circulates, or places 
the public, or causes, directly or indirectly, 
to be made, published, disseminated, circulated, or 
placed before the public, in this State, in a news- 
other publication, in the form of a 
notice, hand-bill, poster, bill, circular, pamph- 
letter, or in any other way an advertisement 
regarding merchandise securities, serv- 
the public, which ad- 


any 


to enter 
to acquire 


hefore 


paper OT or in 


hook, 
let, or 
of any sort 
ice, oO! anything so offered to 


contains 


ertisement any assertion, representation 
or statement of fact which 1s untrue, deceptive or 
misleading, shall be guilty misdemean: 

[his statute has been indorsed by jewel- 
ry organizations in many sections of tne 
country, and its enactment in many cases 


has been made with their help. It will be 
seen, therefore, that the jewelry trade not 
only taken 
tising legislation in the past, and is doing 
same work at the present 
responsible for 
the kind in 


] 


has a prominent part in adver- 


its share in the 
time, but is also distinctly 
pioneer statutes of 
of the Union. 

“father” of the New 
he may be called, has been 
he jewelry trade, and his 
the Legislature and 
llowed with deep 


one of the 
the leading Staies 

Judge Guy, the 
York Statute, 
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Established 1878 


Incorporated 1911 





WM. S. HEDGES & CO. 


IMPORTERS OF 


DIAMONDS 





i170 Broadway, Corner Maiden Lane, New York 
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SAUNDERS, MEURER & CO. 


IMPORTERS 


PEARLS 


Necklaces — Studs — Scarf Pins 
65 Nassau Street 
New York 














Fancy Diamonds 
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Abr. A. Han Praag 


EXPERT 
DIAMOND CUTTER 


One of the Oldest and Most Experienced 
Diamond Cutters in New York 





ALSO CUTTING FOR THE TRADE 


284-286 Pearl Street 
Cor Beekman Street 


NEW YORK CITY 
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ASK “GEMFINDER” FIRST 


Save time, trouble and expense. When you want 
rare and precious stones of any description, com- 
municate with ‘‘Gemfinder.’’ Exquisite specimens 
of star rubies, star sapphires, seal sapphires, seal 
diamonds and seal rubies, alexandrites, cat’s-eyes, 
etc., always in stock. Cable ‘‘Gemfinder”’ or write. 


F. A. JEANNE 


Diamonds, Pearls and ; 
5, SQUARE DE L’OPERA, PARIS, FRANCE. 


Colored Stones 








Same old standfor TYAN [, MURRAY 


Diamonds at Great Bargains 


Over '% carat of white snappy diamonds in 14 
Kt. mounting for $33.00 net, others $20.00 to $200.00, 
sent on Memo. to retail dealers, cash with report. 
Send to me for a Memo. selection as prices will surprise 
you. 





past ten years 


Diamond Broker 3 Maiden Lane, N. Y. 
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& CO. 


PEARLS 
Pearl Necklaces 


1 Maiden Lane 
4th Floor 

















JOS. LEUDAN Co. 


Importers and Cutters of 


DIAMONDS 


S7 Naseau Street 
New York 


Amsterdam: Sarphatistraat 32 
Antwerp: 27 Boulevard Leopeld 
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ELK “TEETH 


Every size, shape and nature- ‘colored to be had. 

ll genui teeth unm dd. After 12 years 
handling jm I have many good shippers right 
trom the fields Can supply any factory or manu- 
facturing jeweler on short notice. Have many 
beautiful pairs of nature-colored tips always on 
hand, sent on selection to responsible jewelers 
and manutact urers of emblems. When ordering 
name about the sizes and number wanted. As low 


cab chon stones of all kinds on memo. All the 

colors in sy é sapphir ne quality. Rough 

—_ minerals “. cutters. Li ion, cat and cnale 
laws. Price list dona. 


. W. STILWELL 


Deadwood, South Dakota 














MEXICAN OPALS 


ONYX ana GENERAL 
LAPIDARY WORK 
Mayer & Miller Co. 


Lapidaries and Importers of 


PRECIOUS STONES 
12-16 John Street, New York 








as the lowest at wholesale prices. Faceted and 








ARREAUD & GRISER 


45 John St., New York 


LAPIDARIES "EESIous 


EMS in Unique Cuttings 





interest by many members of our industry, suaded his brother Senators that the law and it was opposed by many peopl 
who teel that in him not only the jewelry was not only right but necessary, and was’ did not fully appreciate what it meant 
trade but the business world at large has a step that would place New York in the the mercantile interests or to the people 
had a friend and ally in all movements for position it needed as one of the foremost the State as a measure of protectiol 1 lie 
the uphtt of industrial conditions. States in the enactment of legislation neces- bill dragged on until toward the close of 
Charles L. Guy was born in New York sary to put business and business men on _ the session and was passed, if I remem 
in 1856 and was the son of Pierre A. Guy, higher plane of honesty and protect the among the last of the measures, and G 
a manufacturer of silver-plated ware in th public at large from frauds in advertising ernor Black, when it came to him, hel 
old building formerly at 11 John St lis that had practically become rampant. tor a lo me, doubting the advisab 
tather was later superintendent ot lo do this required courage; to succeed otf signing what was. the such radica 
coger & Bro. tacto1 d in addition « quired influence with as well as the r legislatiotr tlowe when he was 
icted two jewelry sin New York sp ot his colleagues in the Legislature, conversa! wit e conditions t 
O1 Vhird Ave ween 15t nd 16 ind particularly with Governor Black. But need of 1 statute. as well as e bi 
Sts., and the othe: Lkighth Ave. betwee: he work was accomplished and the law en lat woul ‘crue ‘etr signe 
4 ind 15th Sts lhe s itter recei\ ACLC( establishing a precedent which, as and eCalnit la 
: education New York schools as already been said, has be tollowed am @Q “i at mal r 
ntered the Colleg le City of New by the leading States of the Union States have llowed the example ot Ne 
Yor and at the sami ime took a prom! Of the many ther important bills whi York e efrort to suppress fraudul 
| rt in the conduct of his father’s Senator Guy had charge of during his ca advertisements every kind; and 
jewelry stores. Wh pursuing his course’ reer in the Legislature the jewelry trad [ am not conversant with the legislation 1 
C llege he DOU ie stock tor b las little to do, but his Career proved On other States tf rec vears. am hap 
stores, and became roughly conversan that was both honorable to him and bene that our State was a leer in eliminating 
\\e e needs of jewelry trade ficial to his constituents in the State trade abuses. What has been done under 
ter leaving college he decided not to After retiring from the Legislature h« this New York law I cannot tell you. 
eC a jeweler, but tered the Colum resumed the practise of law, was School While it was tended in at way 
bia Law School and was admitted to th Commissioner for two years, and then be to cover stock-market transactions, ive 
I ut the traditions of the silverware came Assistant Corporation Counsel in heard that o1 t the first convictions under 
ind yj velry trades ul been s firmly mM charge of the bills which affected the City it was that ta lian who advertised talse 
planted in him, and he was so conversan of New York. In 1897 he was honored by rumors with the intent and purpose of 
Wi he conditions and evils which ex a nomination and an election to the Su- pressing prices and causing a Wall .St 
Ist that he never lost interest in the in preme Court, and was later elevated to the panic. I understand there have been sev- 
dustr f his youth and his services wer: \ppellate Term and is now presiding jus eral convictions since then directly on the 
eve at the disposal the jewelers o1 tice tf that tribunal. lines the statute was intended » Cover 
thie usiness men who sought to remedy [In talking with Judge Guv a few days and cannot but feel gratified at the tact 
abuses from which business world at ago a representative of THE JEWELERS’ that 11 has to 2 large extent stopped yt 
large had suffered CIRCULAR referred to the advertising law only fraudulent advertising in this State 
‘§ Mr. Guy’s successful career as and its early history, and Judge Guy said: but advertising which tended to injure 
lawve little need he said. nor also of his ‘Yes | well remember the Statute, as 11 prominent manufacturers. 
rapi ise in politics, until he was hon- came up after the silver laws for which “It may hardly be fair reter to me as 
“eK vy his neighbors and ass ciates our trade, and your journal particularly. a jeweler, althoug! f course, as vou know. 
ing sent to the Senate of New York in nade such a strenuous fight. The original my boyhood was spent in the jewelry bus 
I894. Here his acute and able mind rap statute was brought to me, 1f I remember ness with my father and I bought the stock 
idly brought him to the forefront and his correctly, by Newton Dexter, who was act for his stores while | was at college. How 
ability as a thinker and speaker was quickly ing for the leading silversmiths. I think ever, you can safely say that outside of 
recognized, until he was made a member’ the Gorham company was a prime mover. my connection with the bill the jewelry 
Ot hie Judiciary, fs tmimittee. one ot the 7 recognized immediately the necessity trade is responsible for it. because. first 
most important committees of the Upper for such a statute, but it was such a dis- the matter was put up to me through the 
House, where his talent for framing spe- tinct departure in legislation that I knew  silversmiths and, second, my interest in 
cial legislation and his general knowledge the fight to get 1t would be a hard one, and pushing the measure came through an in- 
of business and mercantile conditions this proved to be so. I do not think that vestigation of misleading advertisements 


proved most valuable to the business co 
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m the first bill [| introduced was drawn on which directly ; 





iffected silversmiths. Cer- 


munity as well as to the people of the ihe lines of the law as finally enacted, al- tain firms had advertised well-known 
State. though it covered the same ground, It brands of silver at reduced prices, and an 

When the first’ silver laws were intro- was not taken seriously in the Senate and investigation showed that they had only 
duced into the New York Legislature in at first was the subject of all sorts of one or two pieces of such silver and were 
I894 Senator Guy gave them hearty sup- ridicule; but when I started to push :: “all out” of the advertised product when 
port, his special knowledge of the jewelry it met with violent opposition and was the bulk of the customers came to call for 
and silver trade showing him exactly why buried in committee, and I could not get them. This not only brought people to 
they were necessary for the protection of _ it out. their stores on a fraudulent pretense, but 
he public as well as for the uplift of the “The next session told a different story. also did serious injury to reputable houses 
industry. It was this special knowledge | determined to reintroduce the measure, and tendered to discredit the standard 
which made him such an effective cham- and Mr. Dexter. or somebody. came to me brands in the eyes of the public. There 








pion tor the laws, and it was due largely with the statute which had been picked up was no way of reaching such an abuse 
to his personal support and influence 1n in Berlin and found to be very effective under the laws, and was with this situa- 
the Senate, backed by the co-operation of in that city. Whether this was merely tion in mind that I was able to interest my 
\ssemblyman Laimbeer in the Assembly, local law or one relating to the entire Ger colleagues in the Legislature in a bill that 
that the New York silver laws were en man Empire I do not now recall. However, would prevent all kinds of fraudulent stat 
acte: | studied this with care and found that 1 ents in advertts1 Cl erally ‘ 
\ satished w his, he jumped int covered the subject of fraudulent advertis 
the each as soon as the advertising law ing so thoroughly and effectively that th Lhe Roches Retail Jewelers’ Associ: 
was suggested, seeing how it complemented — bill which | introduced was almost a literal tion will hold a reception and dinner in the 
ind supplemented the work that he , translation of a part of the German stat- Rochester | n Tuesday evening, Feb. 
alre pushed | though laughed at al ute There were, of course, some phases J the di committee are fF. H. Rees 
first tor his ad icy at what was en of the German law which could not be e1 kK. Si rlin, J. J. Ernisse and Geo. Klee. 
proclaimed t T ‘ak statute, b in icted by our Legislature, and those I left Lmong th ited guests are Col. J. L 
perseveralhc Vas able Fe 1] Shi | tne I SLOT \\ *h Case 
hearing for f it had once been “pu t was rot easy sailine to get this meas New \ Howe, Syracuse; Ben 
to lnominious! ind lt lo ure throug [ ia@ht was hard on au \ ). Bald, Buffal 
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ESTABLISHED 1839 


SIMONS BROS. CO. 


PHILADELPHIA 


Write for Catalogue 


NEW YORK CHICAGO SAN FRANCISCO 


13 Maiden Lane 431 N. State St. 717 Market St. 


THIMBLES 
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JUST ARRIVED 


NEW LOT OF 


Coral and Shell 


Cameos 


ALL SHADES—ALL SIZES. 








Send your orders on time, so as not 
to run short on any of the sizes. 


| BORRELLI & VITELLI 


CORAL MANUFACTURING COMPANY 


401 Broadway New York 














HENRY. GREEN 


Importer of PRECIOUS STONES 
SAPPHIRES A Specialty 


65 Nassau Street 
New York 
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OR the last 1( 
e las re 
}- oon t 10 years or more inquiries 
ave continued to c “on Sense, | Miles. . . 
_JEWELERS’ CIRCU ; ome to JHE Beach & Ward........... Hartford, Conn 
‘ CULAR 1 o Relknan. S.....i«wi«‘<i‘ Hartf ieccce Cae D : 
American silversmiths and j ce to old Benjamin, esepraseeniens Boston, Mass. . pees 1708 Seow, 0 i Ciinbeeteces New York 
worked j a ; nd jewelers wh Bentley, T............... New Haven, Conn... - Mewburynort. Mass. 1815 
in silver, whose names s who Besley, Thauvet........ .Boston, Mass onn... 1840 Dubois, J..........:++«-. Philadelphia, Mass. 1780 
appear on hollow and fl oo, oF Saree ee <n OR De .New York.......... 1737 Dummer, Jeremiah....... New York. Pa.... 1797 
saves 2 y and flat ware and the 1 ingham, gigeccesecccoso em —_ 727 Dunleve remiah....... en Mien?" * 1798 
: est in the subject of old-ti ’ the im- Black, John.......... .; Boston, Mass........ 1848 Dunn ee Robert........ Philadel = _— 1680 
continues to grow as rd yid-time crattsmen ns Jehen_ piso see Philadelphia, . P, cos — Dupuy, Deniel e6eeseesene New oy Pa.... 183] 
ws lle: acl e years go ¢ ' elen, a soe tattle ...New York..... wees a. ae Philadelphia. Pa. .__ 1765 
iuthentic and complete li go on. No a "See Yak... 1850 Downing | ee A er Boston —~ Pa.... 1796 
ar aa ist of early A : Bogert, Albert........... ——.— 1702 helps... , Mass...... 1 
can silversmiths has y Ameri- aon... N ork...... 16 ....New York - 1685 
notre , Ss Nas, to our knowledge one sar Stephen. “ate cee oo , - “Saaieees sane ae 1810 
wee compiled, although in a s “9 er — nw i hlales, York.......... 1730 rw & Genford.....__. Nantucket, R. I 
articles published a numlt a series ol oa | aan anima’ . New ay Conn... 1750 oo —_ Nantucket, RoI ren 
THE ; ae yer of vears < . Bo en AGE om alll 180 rds, Thes.......... ston, Mass....... 
. JEWELERS’ CIRCULAR, th y . ago in ay Ry meg al eteieha ties oe Sie aaues a Emery. coo 7°7***? te a aiee én 1796 
Buck gave a brief summa Selina J. H. Boyd & (ai ‘Albany, N. Y ee — England, Wi oe oe Mass....... 1789 
_ : : : aryv . . ° ford...... ’ SS esr ’ ———. =" ston, Maa = 
silversmiths in business f y of the principal Boyer, Daniel............ Albany, N. Y¥....... — Eoff, oo ceeccees Philadelphia, kiweses 1813 
i Siess trom Cole a i Bradbury & B ee*eere ... boston, Mass eece 840 Eofft & Cc Tose ©4060 o & Oa New Y ’ Pa. eee 1718 
up to the middle of the nial times Brady, William V.... 72. Newburyport, Mass.. 1748 = Eoff & Phyfe tte teens New Ei peeerecess 1811 
‘th ° — _ last century : Brasher ; veces -.New York... ass.. 1800 Eoff ee N Pre 183 
e names and the initials whicl y, with Brevoort Ephraim... a eee rns 1835 Ettine Shepard Now York.. 1850 
"7 . . 11C a a . ’ i... aw Week g; hat ee ew Y ce PS eeee 
The question of ere : C 1 they used. et hee “ aie ae York..... . : 1786 Evans, ioe errr TT eT New Yok et pee eee 
early workers in sil 1 a list of our ilione Timothy. .. bake ‘ian a Rcawes 1751 Seomn John... eeieln se known)........ 1769 
siadilice silver has oft % cea enppenee * 4 ae 181 s, Robert............ ew York.......... o—_ 
broached and there are, n foul en been tee a ene AS ~algaenap es Evertson, John........... Boston, Mass....._. — 
in the trade who would : “8 aou dt, people Ce Tagg New so errr r ree 1725 Rie le Albany, N. Y....... 3813 
tain such “4 list O only like to ob- Brower, s. D. rt. .... salem, Mass Steen 1833 Faber & Ho ec ceceeoes Philadel h: 
work on lis , but would be willing to dc —— eh Sk ciale Troy, N. Yoo... 1834 Farman, Henry......... Philadelphia, 7 a 
, a list of this kind if O om & Ghepeer........ any, N, Y....... dn mae 7" Bosto » ©a.... 1837 
sc eateal this kind if a nucleus ow liad epper........ Philadelphia, Pa... po hte ay SE eines Bost > Saye 1800 
ation of the work was laid. | ‘ “— Burger. D, PETS * Nantucket *R Pe. ... 1819 Fellows %& b Hunneaell Seaton, — Se 1833 
names Cc tle , ‘ . irom the a New , R, I.... 1810 Fieldi reen...... Ki , ___ SPPvere 
S ympiled by Mr. Buck and f + se gt Se a eae New ba Mee ckna¥s 1805 + er George......... ee, ee — 
sources. the following list of 0! rom other Burrill _* ivnecaacuae - «clei err 1786 a Hiram............ Albe as eemies Po 
and silvers é : ba) AST Ot oid 2 yidsm_ths Burt, Benj Trerrrerecert gt. Boston g Rng ie a 1834 Fletche Josiah. cf ee ee + er N. Y. sol hs 1840 
was c niths in bus ‘ness prior to 1850 oe Salle Boston, Mass Faveees 1733 Scheme, > ne. = *** an a rete eee 1765 
bea: compiled some time ago < : —_ Burt, Samuel............ Boston, Mass....... ri Forbes, B, G (-gbpeingeacne Albany N.Y es See 1809 
iished herewi ; ago and is pub- — ww... Boston, Mass....... 730 Forbes, Coli Le sn hae wait New Y ie ery 1781 
on Seiies >with for the benefit of the trad Butler & McCarty........ en, |... 1700 Forbes, olin, V. G...... New York aire peeiee 1833 
at large. There is no clai e trade Fescccees Philadelphia, Pa.... 1746 Forbes, Ms eget corsets ees New York.......... 1816 
in any sense ¢ claim made that it is Caldwell & Lawrenc + os Forbes. ee te New York pha patie ale. 1816 
most ¢ Ft] se complete, though it contain sao Alex. welhiniene: py i Mas 1850 a | Se blade New i pe 
SL ©O 1e me . . , C S amp ell. R eeeoreeeeed any, N. Kea 6 ord ee eee _ iiiadialladlata iad 839 
seca nee or silversmiths and as A... Baltimore, ms ina = a gag Ms, waggle " Pudladalohie, "ela 1773 
i ' irking in silver, and in additi Canfield Bros, & Co...... Baltimore, Md...... 13 Foster, John............. Baltimore. Md ene Soe 
a large numbe , 1 addition, ee ee cw ee Baltimore, Md...... 850 = gallate Boston. Mass....... 1802 
at wo | ber of men whose names are Carrol, aaah New York.......... 1850 Foster. har ” Sehbitatetes Seaton, Mess Saeed 1795 
at present unknown, and who hi s are Carson & Hall........... Albany, N. Y....... sass Fen, Andvow — Mowberypert, Wass. 1808 
been trace ; o have only eae Albany, N. ¥ sae 4 Francis, N "acted Hartford ass. 1820 
: : aced through their work It oT ae re a ao — Frobisher —— as New — iwieeces 1840 
no ¢ oubt serve as a Start to t — om Otis.. atvosseeuaaa rad oaks 1845 Fryer, John Ww were Boston, Mass....... po 
or manufacturers i e student a-ters, Cann & Dunn.. artford, Conn Fueter, David........... Albany, N -+++ 1834 
1tfacturers intereste , Chart Dann... Meow YWork.......... 1841 F ’ ag N u _ ea 1813 
giving him a bas! ested in the subject Chene, D | RR eS New ne sete cece 1850 han se eas anna — Seaeepees 1789 
ny ; 1 a basis on which he can build t ’ Childs, wong ARE New — eho ceauet 1844 ueter, Lewis......... “> York.......... 1159 
a lnNOTe complete and austin : . Ip Chitr @ Gece eeeeees Philadel ~ “ae? “Sekt 1786 Gale Ps 1775 
nerfrect cot F Bese phia, Pa 1 , Jesse 
names. omptiation ol aa wee New York...... ves pet! hala a —_— 
The list is ; Churchill & esis’ <" Mecten Mass....._ —— oo —........ New York.......... oes 
el ol iS arranged alphabetic: 1] : C app & Riker....... ae Mass....... 1815 Gale & Hayden.......... New York... relic 1816 
not accordin: : tICally and lark, C. & G .-New York.. Gein & Take New York seco Be 
ing giv ding to location, the surname be i og ainmee Boston, Mass....... 1833 Gale & Stickles seesrpates New York.......... 1816 
g given first and the Christi: c- Clark, Metcalf........... Portsmouth, N. H... oe Galo 6 Eker... .. Tt  ~pebebebhi 1833 
then the address .Stian name next Clark. Samuel............ Boston, Mass ™ Gale, Wood & Hughes... New York.......... 1822 
ong address and the date he was know . 2 ees oa ee 1s Gale & Willis ite. he ta... ..... 18— 
to e in business n the \. : > pale n Cleveland, Rao s+ o0eee R. {enn cane Gardiner, een ers New York.. neta > we 1833 
Setien cee te, ul ast column. The Cleveland, B............. orwich, Conn... .182 Gaskins. Jas............. i wo . 1857-60 
‘an given 1s either that of the maker's tangs ala ladadala ae Me Gaede. 1770 es - etigeneltdahiade ates Pete 829 
y as a freeman, the first year his sail ae agg ee hess ae Sa 1800 a &. 8. RE a Pa.... 1788 
Was found on dated ieoraune . al Coen. oa” prvartneene ata. 1765 Germon, G D eee ee New York reeecesoes 1833 
year his 1iame was ‘ e or the first Ay aaa New York.......... outta + nls ae | eA ele 1836 
; liame Was found to have appe: Cole ala alata —— 1789 Gilbert, Ye ee ee ha ng a 2 Pa.... 1819 
ina directory or an advertis appe ared Coles, John enrecssenese New York.. eT ae oa Gilbert, pallial New oy Pa.... 1788 
Abbott, John. ‘ ertisement. NN Ins ccccrccceses New York.......... eos. Gilbert & p Sh St GDR New York........ 1841-60 
AMA, Fede. -->+++0008 aie i. oe eae *eorseesees New York.......... ee Goddard & Co. ~ wee New York.......... 
a 3... caxdehneaia wns 1889 Cony, “John............-. New York....... . 1816 Goelet, Phillip | .. Worcester, Mass... 1839 
aes “aes ots trereres * Philadelphia. moons ae Pn on whe Boston, Mass... - oe a. a. New York s.... 1840 
Alexander, pee et aes: Tie Cooper, BF. W....-+.+eees Philadelphia, Pa... 1792 Gordon. Allyn deen pen Boston, Mass. ...... 1833 
Es ec cken iladelphia, — cooper, F, N..... ssecooeNew York...... as ordon, A, ie Tah lucien astferd. Goan... 
a, wees Patiatetente. a aad Copp, Nathaniel pape Philadelphia, eres 1840 Gordon & Scalia babawes ... New cr Trrer 1840 
ae, eget s sed Ws cctecccces 1716 Cornelison, C..... pate he ‘ia =). er .. 1834 Gorham & Son, J........ Boston, Mass....... 1796 
prot ee Se — ® Toibeeeeest “Sng aebeee 1834 Gorham & Webster. Providence, R. i.... 1841 
po strong, John....... Phil de phia, Pa.... 1770 a Sahm. ..-... —"* Mass...... 1728 Grant, William .. Providence, R ee 1841 
mstrong, J. J., & Son... Ph adelphia, Pa.... 1811 Crosby, Jonathan......... ew York.......... + a Philadelphia, P — 
— Ridden N iladelphia, Pa.... 1811 ep. 1 eae aR Boston, Mass....... 1 15 Gray, Robert...:........ Boston, Mass... a 
ustin, Nathaniel... -++ee Newport, et Cumming, David B x: . Boston, Mass....... ca Greene, R............ ... Portsmouth N. H. > oo 
, - on, Mass........ 1789 Curry, JomM....-...0.000. Philadelphia Pa.... 5 Griffin & Hoyt....... ..Boston, Mass....... 1839 
Bailey, Loring... rail age Philadelphia, Pa... sii Grigg. W. oyt. me cnn 1729 
Bailey & Co..........0., Hingham, Mass..... —_ fo os" ss .... 1881 Grignon, B.......... oe ~~ See sees 
mine & » i eppbihtee  ~ ena 1860 — Es veuaie atodetenin, Pa.... 1796 Gurnee, B. os Had eees Norwich, Conn...... ne 
win & Jones.. oe mess 1784 avis, Joshua............ iladelphia, Pa.... 1837 Gibney, M............... ae ae 
Ball, William............ Dosten, Maas... 1784 = Davis, Samuel........... Boston, Mass... .. 1796 Had Leeteeeees.s. (mot known).. _ 
5, Seah eReeer adelphia, Pa. > ay wpekpheddeeee ymouth, Mass..... addock, ' ee 
- ened pS hahaa a Ma. ron 1802 Davison, sina ... Boston, tans... eae aaa Haddock Py we: Se Aigahcanl Boston, Mass 
soe, & Setch......... eet’ York.... ...-. a4 Menlan’ AS" Speen font known)........ Haddock & Andrews...... Boston, Mass... .... 1850 
_ ® Hoffmen......... Phil and, Me....... 1847 enise. J. & T.......0. — hie 1539 Hall. Drew... se eees .. Nantucket, as” 1847 
ard & Lamont... ...+ Philadelphia, Pa.... 1837 ian we... ew York.......... a ee Mn eo New York. _... 1820 
Bard & Son ~eeeeee Philadelphia, P DeRemier. Peter......... New York _... 1798 Hall & Brower.......... Albanv. N YY... . 1789 
oman eens ts eese ees PI ia, Pa.... 1841 .. rr ——- ... 1733 rower. . ys Y.. ~ 
arrett, S...... nn ae ag Pa.... 1850 Diamond, Isaac M ..-New York...... 176 Hill & Hewson ...... Albany, N Y tb 
a on... antucket, R, I... * 1800 Dickerson. John.......... New York.......... 4 9 Hall. Hewson & Brov ‘Albany. N. ¥....... 1853 
ae fs Baltimore. Md * Tieeell Sebm .....cccecs Philadelphia. i 37 Hall, Hew rower.. Albany, N -.-+- 1819 
Bayley & RS ere i Ph Dodge, Fn a aaa . Boston, Mass “ me t+ Halsted. ~ ie & Merrifield. ‘Albany, N. ; 1845 
Feb New York.......... 1798 Dorsey, Joshua... ae - Providence, RoI. a aaa et ; --—, | leone 1840 
Dowig, George eteeaaolcs beige iladelphia, Pa.. 1797 Harding. Newell. eee @ Boston, Mass. bé@ue« 1764 
pegecwor Baltimore, Md.... _. 1789 Harris & Wilcox. ....Roston Mass....... sees 
“- Harris. Stanwood . 6: ... Troy, N. Y.. | To oo ‘ 
o...Boston, Mass....... ete 
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Haskell, Barnabas....... Boston, Mass....... 1833 Pear, Edward........... Boston, Mass....... 1833 Wendt & Co., J. R...... Boston we ... 1850 
Ee New York...... lic a Ge Ec co 6 cue eeenn Boston, Mass....... 1850 We. Bc ccsccoceces i are 1739 
ee New York.......... 1763 0 Se eee (not known)........ —- Westervelt, J. L......... Newburgh, N, Y. 1862 
Pe Ms scacucecenes Mow ZOGR.....-.... ee re Pe . CS 66 adodson 1750 Whartenby, Thos......... Philadelphia, Pa.. ... 1811 
Hebbard, H. eee OT eee 1847 Perkins, Jacob..........--. Newburyport, Mass.. 1790 Whartenby, John......... Philadelphia, Pa.... 1831 
Henchman, Daniel. ares ae Boston, Mass..... 176uU Perraux, Peter........... Philadelphia, Pa.... 1797 Whartenby & Co., T...... Philadelphia, Pa.... 1850 
HMoemaricase, B....scccccece a ee ee 168 Phillips, Samuel......... Saiem, Mass........ 1721 Whiton, Ebel............ Boston, Mass........ 1826 
Heutrin, William........ WOW BOF. nc ccccccs 1731 els Oe GE Tic ccc etctten Hartford, Conn..... 1838 Willing, George.......... Philadelphia, Pa.... 1819 
th. UM rseeteaee ee New York.......... 1798 Ll ee Boston, Mass....... 1789 Wilson, Albert........... Troy, N. X¥......... 1834 
Maver & Gale......<-ees ee 1807 Ee MGW BOOM. cc i cccc . 1839 Wilson, George..... _..«» Philadelphia, Pa.... 1850 
Hobbs, Nathan....... ... Boston, Mass....... 1820 Se are ee “Ws sen cewws 1759 Wilson, Robert.......... Philadelphia, Pa.... 1819 
Holmes, William......... Boston, Mass....... 1796 i nn +s 6 ap eed ee ae Boston, Mass....... 1789 .. 8 errr New York.......... 1805 
Holmes, William......... Boston, Mass....... 1760 SS re Boston, Mass....... 1775 Wilson’s Sons, Wm......New York.......... — 
Hotchkiss & Schneider....Syracuse, N, Y...... 1850 * 2 errr rr (not known)........ os Wiison, Wililam... .. Philadelphia, Pa.... 1850 
Houlton, John.......cecce Philadelphia, Pa.... 1797 ME 66s vec eeecineseuawe (not known)........ — Wilson, R. & W.........Philadelphia, Pa.... 1831 
a aaa a iotll Salem, Mass........ 1810 Wiltberger, Christian.....Philadelphia, Pa.... 1793 
BIGWGEL, DOB. oon cccccccces Philadelphia, Pa.... 1811 Quintard, P.............. ee 1731 Winslow, Edward........Boston, Mass........ 1702 
ames & GO., G..cccecces Baltimore, Md...... 1773 Ts Mica ccccsccccce Mt MOMEEs ec ccccess 1789 
- '- “Seer Boston, Mass....... 1649 Rach, Anthony...........Philadelphia, Pa.... 1815 Wood, Benj..............New York.......1794-1812 
Hull & Sanderson........ Boston, Mass....... 1652 Rach & Willing..........Philadeljhia, Pa.... 1819 Wood, J, E.............. New York.......... 1845 
Humphreys, Thos........ Philadelphia, Pa.... 1814 Reeder, Abner....... _...FPmladelphia, Pa.... 1797 Wood & Co., A. W.......New York.......... 184 
Hunt, Edward... ........ Philadelphia, Pa.... 1718 Revere, Edward.......... Boston, Mass....... 1789 Wood & Hughes. . _Mew York.......... 1845 
Huntington, Richard..... Utica, N. Y¥........ 1829 Revere, Paul............. Boston, Mass........ 1725 Woodward & Grosjean.... Boston, Mass........ 1847 
Huntoon, Lemuel........ Springfield, Mass.... 1845 Revere, Paul....... top eee Mes csces 1760 Wool, J. Ward.......... New York.......... 1791 
Ey Ms cocedentad Boston, Mass....... 1765 Revere, Paul............ _Boston, Mass........ 1789  Wriggins, Thos.......... Philadelphia, Pa.... 1841 
Be, GOED. ccccccvccses Boston, Mass....... 1725 Revere, Thos............ Boston, Mass........ 1760 Wyncoope, B............ New York.......... 1698 
Hutton, Isaac... ...... Aibony, MW. ¥.....-. 1790 Revere & Son.......... .Boston, Mass....... 1796 Wynkecp, G...... . .cc- Mow Zork.......... 1727 
BGG. GOMER. cc ceccecces ME. on 6 1646 8 1720 Rice, Jos, T... » ey sys Hr Bb ecaocee 1813 
Hutton, John S.......... Philadelphia, BO@.ccs Bees R:ch, Obadiah. coeds MDs 6 scsa. 1835 
aE SE Ee OW BOTH... cece, 1828 ami 7 , 
Inch, John......e.eseesee Annapolis, Md...... 1755 Richards & Williamson... Philadelphia, Pa.... 1797 A Tamil Lady and Her Jewelry. 
Richardson, Francis...... Philadelphia, Pa.... 1716 
Jackson, John....... Vea ML Des wee 1731 Richardson, Jos...... .... Philadelphia, Pa.... 1796 HE acc ; . , — 
Jacobs, George.......... Baltimore, Md....... 1802 Ridgeway, Jas...........Boston, Mass....... 1789 ~ accompallying puotograpnh snows 
Johmaon, MM. W..cccccces MR, Te Bo cccce. 1815 Ridgeway, John.......... Boston, Ma-z....... 1807 Tamil lady with her typical adorn- 
Se, BE. cc cccnseceeses SS SS eee 1783 Ridout, George.......... New York...... eee Be - g ; a ee 
Johnson & Godley........ Albany, N, Y....... 1847 Riker, P. .....New York...... .. 1801 ments of jewelry. he ‘Tamils inhabit 
i 2 a ekcns cweuenees Boston, Mass....... 1830 Riker & Alexander... (00 ce BA iwscecees 1798 “evlo ry » Sinohalese are con- 
Jones, Low & Ball...... . Boston, Mass....... 1835 ee. ee. .  encduccecees New York.......... 1786 Ceyl = th th hy inghalese, but are con 
Ritter, Peter............ ae. eee 1785 sidered of inferior caste by the latter. 
Ketterlinus .......cece Sn 1885 ND a ote ee eh eS ee 1731 _ . oom ‘ , = rT a 
Kidney, Cann & Johnson..New York.......... 1850 Robinson & Harwood bien Philadelphia, Pa.... 1819 Hence there are not ns real ladies 
Kiersteade, C.........+0. New York.......... Fe ~~ a Sapa eippe Boston, Mass....... 1840 among them, but the one depicted here 
Kingston, John.......... Serer 1775 Rogers & Wendt......... Boston, Mass....... 1850 
ee ae 1702 Rominie, J...... ob 68% Qe Bhs oe eeean 1770 
RR Baltimore, Md...... 1817 a ee ee ins sccccces 1738 
meee Ge Gg Bc toc ccccse Philadelphia, Pa.... 1837 
 M. scpesavescand Boston, Mass....... 1725 Sadtler, Phillip.......... Baltimore, Md...... 1824 
Bremer, POCeP Be.ccccccece Philadelphia, Pa.... 1850 Sanderson, Robert........ Boston, Mass....... 1850 
Krider & Biddell......... (not known)........ —— re Nantucket, R, I..... 1828 
Savage, Thos......... ....Boston, Mass....... 1695 
Dh Me Becsgeeceene Boston, Mass....... 1835 ME. 6 6sctensreeewe i 1805 
Laforme, Vincent........ Boston, Mass....... 1850 Sayre, John...... ee OS 1798 
Lamar, Matthias......... Philadelphia, Pa.... 1796 Ee BOW BOOM. ccc ccccce 1708 
Lawrie, Robert D........ Philadelphia, Pa.... 1841 Schofield, S......... so pei iesecees 1815 
Leonard, Barton & Reed..New York....... 1828-30 Schroeder, A. B......... . (not known)........ —_ 
DAE. Mo ccceseveece -,.New York.......... 1739 | ne Philadelphia, Pa.... 1819 
DO. Gc nc es oodesees 5 - Serre 1722 Seymore, Jos..... ......Syracuse, N, Y..... 1846 
Leach, Nathaniel......... Boston, Mass....... 1789 RE, SUED. pres cccecce Philadelphia, Pa.... —— 
Leverett, Knight......... Boston, Mass....... 1720 Se, We Ge Gen cc cvceun Philadelphia, Pa.... 1850 
ie, CBs cvececvess Baltimore, Md...... 1773 She ook en teeoee , —_— i oa oo 
Lewis, Harvey........... Philadelphia, Pa.... 1819 Shepherd & Boyd........ Bee, Be Ececcce: 1810 
Lewis & Smith.......... - Philadelphia, Pa.... 1811 Shepper, J. D............ Philadelphia, Pa.... 1819 
Lincoln, Elijah........... Hingham, Mass..... 1818 Shoemaker, Jos.......... Philadelphia, Pa.... 1796 
Lockwood, F......cssccce . eee 1845 Simmons, Anthony....... Philadelphia, Pa.... 1796 
LeTUme, HORT... ccccece Boston, Mass....... 1798 i Ts Mba seseeeex Boston, Mass....... 1780 
DE. GU. cccoceesesee , Boston, Mass....... 1788 i Me... ceseveecees HOW BOT. cccccccss 1756 
Lownes, Edward........<- Philadelphia, Pa.... 1819 i a ee Be” Bcc cccvesés 1765 
i Ce. +  ssecoset Philadelphia, Pa.... 1796 ee er Boston, Mass....... 1842 
Leownes. J. & J. Hi. cccces Philadelphia, Pa.... 1819 I i i a Bcston, Mass....... 1789 
Luscomb, John G........ Boston, Mass....... 1813 a dai an oll eae 1784 
.. Moss c0edec06eeene ee Tn. «ue cnee Ee TS wg! 5 sp erekeae Boston, Mass....... 1819 
Lyng, J. Burt......cesces OU Wess cswsvnss 1761 Stanwood, Jas........... Boston, Mass....... 1846 
Stanwood & Halstrick.... Boston, Mass....... 1850 
Marshall, Jos........seece Philadelphia, Pa.... 1819 ee GP GD. ov ccccncces 7 1841 
i. Ee Ms<éeeec eve Rochester, N, Y.... 1842 Stodder & Frobisher...... Boston, Mass....... 1817 
Pe, Dr. a6 sveebapewus New York....... .. 1756 Stoutenburgh, T.......... ee 1731 
McClymon, J. C.......... oo a. Pre 1805 Sutherland, Geo.......... Boston, Mass....... 1810 
McFarlane, John......... Boston, Mass....... i769 Seat — Sas aralel aaaanee by 3 Mass.... 1750 
McMullin, John.......... Philadelpnia, Pa.... 1/69 Synge ee Philadelphia, Pa.... 1712 : se ; — ’ 
McMullin & Black....... Philadelphia, Pa.... i51: Syng, Phillip....... .**..Philadelphia, Pa.... 1740 TAMIL WOMAN WEARING HER JEWELRY. 
BEOOUM, GOO. .cccccceces . Boston, Mass....... 1820 
Merriman, S.....-..+.. ..- Litchfield, Conn..... 1800 r — 7 ' —— 
Minot, Samuel.........-.. Boston, Mass....... 177 a pa ind: Philadelphia, — on can hold her own beside her Singhales 
Mix, JameS........+.+e08 BIDORY, Bis Beveeee: 1813 Ten Eyck, C............. New York.......... 1716 sisters. 
Moffat, F. W........+.0- New York......... . 1853 Thomas, W.............. New York......... 1769 mM. TPT: ; 
Mood, John........+.06. eee an Thomson. Jas............ New York.......... 1839 Che Tamils are a handsome race. Both 
te: cc ccemseveed Charlestem ..cccccce r wa. 4 ee — ee mn 
im, © @......000002. iow fox......... We Seen, Meay h....... anew, BS ae | et ane women are well made, and thei 
ME, Os Dec ccevesececes = a TITti rere ee Tyler, Andrew........... Boston, Mass....... 1728 love of jewelry Ornaments 18 very marked. 
Se ene, eee Ee, RR «oe SS ee... 789 Every available part of their bodies is thus 
a. a eetteeeees ee na sete cae Underhill, Thos.......... New York.......... 1787 embellished; even the nose is not over- 
i, Dn + seg eneees oston, a ees , 4 ' ; 
Morse, Moses........... . Boston, Mass....... 1825 Vacersill & Vernen...... Mow ZOrk.......... 1766 looked, the wing of the nostrils being 
rn: UW. GF Becsescocee< oe OW NOFK....... -. 1T@ ; yerced to receive a iewe late atte 
Mouliner, J........... vceNew York.......... oo eee Meese ei Sess Bae Ree | to receive a sensi Heavy ¢al 
Sanlten Whossener...... *Mesten, Macs....... 1708 Giaticamionns * Sedat a at 1701 rings of excellent executi adorn the 
Moulton, William........Newburyport, Mass.. 1790 Vandyke, P pe Vepgealty ta iow YX... 1734 lobe as well as the middle “ the 
Mulford & Wendell.......Albany. N, Y....... 1968 = Van Wess & Wateman.... (not known)... ”_ a ddle and tne top 
- ange Praga secee coo ea =>: =a Van Voorhis. D few Yu... 1788 the ears. Chains are thrown over the 
Myers, OBR .cccse ereetee ila elphia, Be... a, i Sie —_.* re - ; atta oieene - es 
th cs Keeaneees > eee 1746 — Pc nag ag Auge ed —- pee eres a4 dn shoulders, and _ light-fitting chains with 
Vergerau, P.............. New York.......... 1721 brooches, etc., are clasped around the neck. 
Nevill, Richard.......... Boston, Mass....... 1674 Wee, «IB. kk wcccccecn Me. 1789 + ‘ c wiete and ankles are 
Newhall, Dudley......... Salem, Mass........ 1730 Wermenm & Gei, Pecccceces WOW BOG sc ccccccce 1798 Feet and arm re wrists and ankles, are 
Ph 2, suséeeesceas > re 1716 Vernon, Samuel.......... Newport, R, I....... 1710 loaded down with heavy ornaments of 
Nichols, W. 8S.......+- .» Newport, R, I...... 1810 we ri ’ i “hin — 
Norcross, Nehemiah......Boston, Mass..... .. 1796 Ward, Samuel L......... Boston, Mass........ 1834 glass, bronze and silver. Even the toes 
BOSCO, BOM sec cccccccs oo menten, Mass....... 1810 hate Pe: Wile belted wid Hartford, Conn...... 1789 are decorated with rings. All of this 
ar artholomew....Hartford, Conn...... 18 D csaies = Ol . 1° “te 
Olmsted, Nathaniel... .,.New Haven, Conn... 1846 Ward, Bartholomew & 0¢ jewelry is of native workmanship skilfully 
ll a ere New York....... .. 1898 GS eae ea gf Hartford, Conn...... 1809 made. Cc, A. B. 
DOROTM occ cece: _ «- e Utica, N. Y. .. 1800 fee Philadelphia, Pa.... 1811 
Otis, Jonathan...... »+eee Newport, R., . 2 . 1750 Lo 2 eee Boston, Mass........ 1833 c 1 . . 
Ott, George habstnmaniniin . Norfolk, Va..... -.. 1810 Warner, Andrew E.......Baltimore, Md...... 1811 Last Sunday night thieves gained en- 
Mie ae a eta de oooNew York.......... 1701 arner, Andrew E....., Baltimore, Md..... y ' a rin 
Onderdonk, M. & D......New York.......... as ‘tlhenen Ses. ". Philadelphia, — Lond trance through the rear win low of the 
Warner, A. E ‘& T. H...Baltimore. Ma... isos store of William Lambrecht, Chicago, Tl. 
CO 0 1769 attes . Philadelphia. 'e — of ‘ on ee , 
Parisien & Son..... |) U.S 1789 Webb, George W........ ~ Bhiladelpt oF tt ae aan and escape d with seven gold watches value 


Paddy, Samuel......... -« Boston, Mass....... 1659 Welles, George I .. Boston, Mass........ 1813. at $150. 
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EVER SHOWN 





JEWELRY 





is comprised 1n our new Spring 
stocks. We have spared no et- 
torts to make our 1915 lines the 
the best in the market. 


In Jewelry and Watches we 
show all good sellers. 


Our salesmen are now on the road. They are: 


STEPHEN H. BRIDGES MAX NOEL J. H. RALSTON 

E. D. GALLAGHER JOE BLOCK HARRY F. FRUER 
F. R. GREGORY LE ROY CRAM W. A. SCHLOSSMAN 
GUS. WEINFELD 


If none of them calls on you drop us a card. 








Despres, Bridges & Noel 





Wholesale Jewelers and Diamond Importers 





Kesner Building 


Chicago, Illinois 


= 
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THE CLASSIEST 
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Executive Committee and Officers of the Jewelers’ Protective 
Union Re-elected at Annual Meeting. 











Ts ofth annual meeting of the Jewel- 
ers’ Protective Union was held on 
Tuesday, Jan. 26, at the offices of the 
Union, in the Silversmiths’ building, 15 
Maiden Lane, New York, and was attended 
by Oliver G. Fessenden, August Oppen- 
heimer, Leopold Stern, Frederick H. Lar- 
ter, Charles G. Alford, Augustus K. Sloan, 
William T. Gough, M. Luther Bowden, 
David Kaiser, Louis Kahn, Charles R. 
Jung, Jacob Goodfriend and Joseph L. 
“erzog. 


The meeting was called to order by the 





FESSENDEN, RE-ELECTED PRESIDENT. 
president, Oliver G. Fessenden, and after 
the roll-call the minutes of the previous 
annual meeting were read and approved. 


The report of the executive committee, 
hereto attached, was then read and ap- 
proved. It was as follows: 


REPORT OF THE EXFCUTIVE COM MITTEE. 
Jan. 26, 1915. 
To the Members of the Jewelers’ Protective Union: 

Dec. 31, 1914, marked the close of a period of 
36% years of active service by the Jewelers’ Pro- 
tective Union. 

At the last annual meeting the by-laws were 
amended to provide for the closing of the fiscal year 
to agree with the calendar year 
Dec. 31. As formerly the fiscal closed on 
Keb. 28 of each year, the report of the secretary- 


closing of the 
year 


presented at this meeting, 
10 months from March 1, 


treasurer, which will be 
a period ot 


1914 


covers only 
1914, to Dec. 31, 

You will recall that in our last annual report 
we called attention to the loss sustained by three 
members in Chicago. We are pleased to 
report that the Jewelers’ Protective Union suc- 
ceeded in having arrested and convicted the man 
who committed not only the thefts mentioned in 
our last report, but still another in the same city 
in the early part of 1914. In the opinion of your 
committee the arrest and conviction of this man 
is of the greatest benefit, as it not only clears up 
the Chicago cases, but puts aways in prison for 
a term of years the most dangerous jewelry thief 
we have come in contact with for years. If the 
Jewelers’ Protective Union had accomplished 
nothing else during the year than the conviction 
of this one man it justifies the continued loyal sup- 


of our 





port of all its members and the time and money 
expended. 

In recent years the Union has extended its ac- 
tivities far beyond the arrest and prosecution of 
thieves robbing the stocks in the custody of trav- 
eling jewelers for which the Union was originally 
organized. For example, the Union frequently 
receives complaints from traveling salesmen of 
certain conditions in hotels and railroad stations, 
or calling attention to practises by transfer and 
express companies which we believe are detrimental 
in our interests. The Union in all cases reported 
to it makes such investigation as is necessary. It 
has received the testimony of traveling salesmen, 
from time to time, of great improvement over the 
former conditions. 

The Union gives careful attention to the 
investigation of missing or lost packages shipped 
by registered mail or express, with the result of 
obtaining for its members settlements from the 
express companies much more promptly than here- 


also 


lotore., 

The previous records of traveling salesmen regis- 
‘ered as custodians of the stocks owned by mem- 
bers of the Union are investigated and scrutinized 
most carefully in this department of the Union’s 
work. Much other work is also done which, while 
not so very important taken alone, all goes toward 
making the Jewelers’ Protective Union the most 
efficient organization of its kind in the country. 

During 1914 eight of our members were robbed 
of trunks or telescopes as follows: 


Telescope stolen at Lima, O. Same was later 
found with some of contents missing. 
Two telescopes stolen at Chicago by Barney 


Riffmann, who was later arrested and convicted. 

Rcom of salesman entered in a hotel at Cleve- 
land, O., and trunk rifled of its contents. Pending. 

Trunk stolen at Hoboken, N. J. It was taken 
from the platform. The trunk was later recovered 
in Seattle, Wash., minus contents. + ending. 

Room of salesman entered in a hotel at Balti- 
more, Md., and trunk rifled. Goods stolen re- 
covered. 

Trunk stolen from baggage room 
Shore Railway, Chicago. Total loss. 

Salesman’s grip stolen by carrier in New York. 
The thief was arrested and the grip with a por- 
tion of the contents recovered. 

Salesman’s grip stolen at Norwalk, 
thief was arrested and convicted and 
with its contents recovered. 

We also investigated 28 cases which were called 
to our attention which are termed miscellaneous. 
\ve append hereto a list of the cases investigated 
and the result of our investigation. 

The total number of cases investigated was 72 
and were as follows: 

Twenty-nine cases of trunks astray—recovered. 

One case of trunk sto!en—no recovery. 

One case of attempted robbery of trunk—no loss. 
stolen from trunk—no re- 


of the Lake 


O. The 
the grip 


One case of goods 
covery. 

One case of trunk stolen—trunk 
contents missing. 

One case of personal effects of salesman stolen 
from trunk. 

Six cases of telescopes going astray—recovered. 

One case of telescope stolen—no recovery. 
telescope stolen—recovered but 


recovered but 


One case of 
contents missing. 
Two cases of telescopes stolen—part 
and thieves arrested. 
One care of goods lost by messenger—recov\ ered, 
messenger—no re- 


recovered 


One case of goods lost by 
covery. 

Seventeen cases of articles missing from custody 
of salesmen—no recovery. 

One articles missing 
salesman—recovered. 

One case of articles thought missing from custody 
of salesman—no loss. 

One case of articles stolen from custody of 
salesman—part recovered and thieves arrested. 

One case of personal effects of salesman claimed 
stolen. 


case of from custody of 


Two private cases. 

One case of package sent to salesman care of 
a hotel—given out to wrong person, recovered. 

One case of package sent to salesman care of a 





25 


hotel— stolen by employes of hotel, part recovered 


One case of package sent to salesman care of a 
hotel—lost by hotel, no recovery. 

Regular meetings of your committee have been 
held during the year and all matters attended to. 

Travelers holding certificates suspended in 1914, 
one; reinstated, one. 

The matter of delivering goods from travelers’ 
trunks checked as baggage is still undecided at 
this date. The case has been submitted to the 
Interstate Commerce Commission at Washington, 
and we hope for a decision within a reasonable 


time. 
secretary and 


The 1 treasurer's report. will be 
submitted to you and from it you will know the 
financial condition of your organization. 

Respectfully submitted, 
O. G. FEesseENnpDEN, President. 

The report also included a tabulation of 
the cases investigated between March 1 and 
Dec. 31, 1914, showing the number of each 
name and address of 


case. the date. the 





IRA GODDARD, RE-ELECTED SECRETARY. 


the member, the complaint and the result 
of the investization. 

After the reading of the report and 
financial statement of the treasurer and 


the report of the secretary, the meeting 
proceeded to the election of the executive 
committee, waich resulted as follows: Ira 
Goddard, of Ira Goddard: Oliver G. Fes- 
senden, of Hayden W. Wheeler & Co.; 
August Oppenhe:mer, of Oppenheimer 
gros. & Veith; Leopold Stern, of Stern 
Pros. & Co.; Frederick H. Larter, of Lar- 
ter & Sons; Charles G. Alford, of C. G. 
Alford & Co., Inc.; Augustus K. Sloan, 
of Sloan & Co.; William T. Gough, of 


Carter, Gough & Co.; M. Luther 3owden, 
of J. B. Bowden & Co.; David Kartser, of 
David Kaiser & Co., and Louis Kahn, of 
L. & M. Kahn & Co. After the election 


the meeting adjourned. 

Immediately following the annual meet- 
ing the newly elected execut.ve committee 
was called together for a special meeting 
for the election of officers. Th's resulted 
in the election of Oliver G. Fessenden as 
president, Frederick H. Larter as _ vice- 
president and Augustus Oppenheimer as 
second v:ce-president. Ira (coddard was 
elected secretary-treasurer and Fred L. 
Goddard assistant secretary-treasurer tor 
the ensuing year. 
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Vert TAIN 


New Ways to New Business 
tor the Retail Jeweler 


New ways to new business——that, in short, is what the Gruen proposition 
means to you. 

The Gruen Verithin Watch—‘the watch hat fits your pocket like a silver dollar’—has estab- 
lished a new watch standard for the modern American. Its beautiful thinness makes it so dis- 
tinctive, so appealing that it will create many ew watch buyers for you, putting you far ahead of 
competition. Its extreme accuracy will give the buyer a very high regard for your reliability as a 
jeweler. The extensive national magazine adver ising behind it makes sales easier, greater in volume. 

The Gruen Dealers’ Advertising Sales De>artment is continually preparing new ways and plans 
to help you get more business—not only in watches, but in everything you sell. 





At present new plans that are epoch-making in watch merchandising are being perfected—plans that 
will mean more sales of fine watches. 


The Gruen proposition, to sum up, extends nusual business-building, sales-making opportunities to 
you. Write, and let us tell you more about it. 


Gruen Watch Manufacturing Co. 
The D. Gruen, Sons & Co. 


a ( | - N Wristlet Cincinnati, 
2 , Watches U.S.A. 


Canadian Office: 


C.P. R. Bldg., Toronto, Can. 









































OE en ee ee aw _ 





AMARA 





<a ee - a - _ . ~ we a rer a —— — 


AKAKKKABAALPABAKABAAASALALL4ALPAAA,ALLASL.AE.AKKAKAAKAAKAA 











ee 








a mn ee — 











ee ee = | 





Ce ee 


















































Officers and Directors Elected at Annual Meeting fof the 
American Jewelers’ Protective Association at New York. 














7". annual meeting of the American 
Jewelers’ Protective Association was 
held last Wednesday afternoon at the of- 
fices of the National Jewelers Board ot 
Trade, 15 Maiden Lane, at which time 
othcers and directors for the ensuing year 
were elected and other business of the or- 
canization transacted. 

The meeting was called to order about 
245 p. mM. by the president, Ludwig Nissen, 
and the minutes of the last annual meeting, 
which were read by Assistant Secretary 
Charles L. Robinson, were approved and 
ordered filed. 

President Nissen then delivered his an- 
nual address, It follows: 


ANNUAL ADDRESS OF PRESIDENT NISSEN. 

In my last annual report reference was made to 
ur efforts, then under way, ‘‘to induce the Gov 
ernment to assign some special agents exclusively 


to the work of preventing or detecting smugglers 
ind undervaluers of our particular line of com 

odities,”” and I regret to say that these efforts 
have not met with success up to the present time 
Later on, however, in this report, reterence will be 
made to certain special co-operation by the Gov- 
ernment in a matter of great importance to this 
issociation. 

In January, on receipt of advices by cable trom 
kKurope, one of oul othcers had occasion to visit 
loronto, and succeeded in frustrating an attempt 

smuggle in a good sized shipment of diamonds. 
in April, another trip to Toronto was necessitated 
by the operations of the same party, and elaborate 
plans were made to apprehend him, or his asso- 
ciates, on their arrival there, but at the last 
moment his courage seems to have failed, and 
instead of shipping to Canada, as we were in- 
tormed he had done, he brought the goods on his 
person without consular invoice, which may be 
considered as very good evidence that he intended 
to smuggle, and he declared on arrival in New 
York about $45,000 worth of goods and the Gov- 
ernment received $9,000 in duties. 

\s this party was unknown in the trade gen- 
erally, we suspected that he was merely a tool for 
more responsible parties financially, but we found 
that he had to pledge his entire importation to 
some One who loaned him the money to pay the 
jutv, and that his customers were mostly, if not 
entirely, on the east side. Since April this party 
nas made some more trips abroad, and on his 
eturn from one of them he was thoroughly 
searched and interrogated by the authorities, and 
being under close surveillance not to dwell on 
the financial cendition of his customers due to 
the war, it is not likely that he will be a source 
of much annoyance in the near future. 

During the year we have further perfected our 
already quite efficient arrangements for representa- 
tion abroad, and this policy should be further 
broadened as conditions warrant. 

At a meeting of the board held in June, a com- 
mittee was appointed to consider the possibility 
of enlisting the co-operation of the employes of 
the steamship lines in the work of detecting smug- 
glers, and a plan as devised by that committee in 
such connection. However, before it was possible 
to put the plan in operation to any great extent, 


the entire sailing schedule was disarranged by 
the breaking out of the war, so that until matters 


become normal again it will be impossible to 
idge of the full value of the procedure. 
Immediately on the outbreak of the war we 
warned the Government of the new and unusual 
ingers if ight spring fro t. especially in 
n with the Canadian boundary, and we 
eceived prompt assurance that every possible pre- 
would be taken to meet anv new conditions 
, c 1Se 
{ ni e-een I ce ~ sult of the 
v\ S Ere eiate |: 
e] ed tha 1 toreig é found that 
I ne diamonds here e thet ! } 
ehouse, thus delaying ayment of 
the Is Ww < l le 





them, within three years of 


enabling him to take 
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operation oO! one 
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were locked up in the Tombs for several months, 
pending trial, but the jury decided that they were 
not technically guilty of the crime of smuggling. 
The goods were confiscated by the Government, 
but the civil suit has not yet come to trial, and 
the district attorney is unable to say just when 
the case will be heard. If it is finally decided in 
tavor of the Government this association should 
obtain a very handsome moiety. 

\ tew weeks ago, on complaint of one of our 
members, we assisted in the arrest of a dealer 
from .Antwerp, who had no evidence with him of 
having paid duty on his goods, but on examination 
at the Custom House he satisfied the authorities 
that the duty had been paid. 

In fact, we have had occasion to investigate o 
number of alleged irregular dealings on complaints 
1f members, which were found to be groundless 
when the surrounding facts were unearthed. For 
instance, we had three complaints in one week 
that a certain house, a former member of the 
issociation, was not only selling goods below cost 
ut on terms of payment that precluded competi- 

} 


tion \t considerable expense, we finally found 
that the suse was selling from necessity and not 
ITO che 


With respect to special co-operation of the Gov- 
ernment, previously alluded to, the Secretary of 
he Treasury detached from the Secret Service a 
man whose reputation for accomplishing results 
is second to none. He was placed in charge of a 
ase having many ramifications, and in the outcome 
f which we are deeply interested. Large inter- 
ests are involved and unless all signs fail, there 
will be results in due time that will be well worth 
vaiting for. Since the matter is now pending it is 
not practicable to give further details at this time. 

Again I will end my report by bespeaking for 
ny successor that same generous consideration and 
‘o-operatior which I have had the pleasure of re- 
eiving from the members of the board of di- 
rectors and the members of the association gen- 
erally. It must be patent to you all that, having 
within the last week been elected to the presidency 
‘f the National Jewelers Board of Trade, it would 
not only be very indelicate and impolitic, but ab- 
solutely impossible for me to continue to give you 
further service in this office. 

The treasurer’s report was next submit- 
ted by Assistant Secretary Robinson and 
was accepted and ordered filed. 

The directors were re-elected for the en- 
suing year. They are: H. H. Butts, Mi- 
chael Dreicer, Arthur Henius, Ferdinand 
Hotz, Samuel Jacobson, Lee Reichman, 
Louis Kahn, Henry Kryn, Clifford E. La- 
mont, Fred H. Levy, Arthur Lorsch, Rol- 
land G. Monroe, Ludwig Nissen, Julius S. 
Oppenheimer, Albert Shire, William I. Ro- 
senfeld, M. D. Rothschild, Simon Sichel, 
Otto Wormser and St. John Wood. 

The meeting then proceeded to the elec- 
tion of officers, with the following results: 
President, Rolland G. Monroe; first vice- 
president, M. D. Rothschild: second vice- 
president, Michael Dreicer; third vice- 
president, William I. Rosenfeld. 

[he secretary and treasurer were to have 
been elected at a meeting of the board of 
directors held yesterday, after THE JEWEL- 
ERS’ CIRCULAR went to press. 








Bippart, Griscom & Osborn No. 1 bowl- 
ers are the new champions of the Jewelers’ 
League, which has been playing a series of 
games at Newark, N. J. They captured 
the title for this season by winning 25 out 
of 28 games. The team representing Car- 
ter, Gough & Co., which won the title last 
year, 1s holding second place at present. 
Should the Shiman-Miller representatives 
capture the four remaining games they will 
tie the former champions for second hon- 
ors and a roll-off for the place will then be 
necessary. Herman Richter, of the Shiman- 
Miller team, has the highest individual av- 


erage, 1t being 189.6 for 24 games. 


~ 
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ROTARY JEWELRY 


International Rotary Emblems 
Are made by us in 10 and 14kt gold 





OFFICIAL BUTTON 


Scarf pins, brooches, hat pins, lockets, Waldemar slides, wrist 
bands, neck bands, charms, La Vallieres, coat chains, gold pocket 
knives all with Rotary emblems. 


Correspondence invited. 


THE MILLER JEWELRY CO. 


Manufacturing Jewelers 
Rotarian—J. C. Miller, Pres. 


6th & Vine Sts., Greenwood Bldg. CINCINNATI 

















BONNER MEG. CO. 


MAKERS OF 


Diamond Mountings, Mounted Jewelry 
{mporters of Diamonds 


87 MAIDEN LANE 
Order Work a Specialty NEW YORK 


Chicago Office, Heyworth Building 
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Ca) Face. — A Line Marked by Characteristics That Sell jewelry a —— 
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Commonwealth Trust Co. Appointed Re- 
ceiver for Landaw Bros., Pittsburgh, 
Pa., After Creditors Start Bank- 
ruptcy Proceedings. 


PITTSBURGH, Pa., Jan. 28.—Creditors of 
Landaw Bros. filed a petition in involun- 
tary bankruptcy against that firm in the 
United States District Court at Pittsburgh 
a féw days ago and the affairs of the con- 
cern have been placed in the hands of the 
Commonwealth Trust Co., receiver. In 
discussing the failure with the Pittsburgh 
correspondent of THE JEWELERS’ CIRCULAR 
Samuel J. Landaw said that their assets, 
he believes, are around $75,000 or $80,000, 
the l'abilities being somewhat larger. He 
will not know exactly until the appraisers 
to be appointed by the Court have finished 
their labors. Landaw Bros. expect to of- 
fer creditors a composition. 

The petitioning creditors and the amounts 
of their claims are: Ostby & Barton Co., 
$146; E. L. Spencer Co., $464, and Weight- 
man & Hough Co., $566—a total of $1,176. 
The members of the Landaw firm are Sam- 
uel J. Landaw, Hyman Landaw and Harry 
Landaw, and ther place of business is at 
219 Federal St.. floor, Pittsburgh 
Life building 

It is alleged in the petition that the firm 
while insolvent paid A. Roseman, on Jan. 
16, $564 in discharge of a claim of Rose- 
man, who lives in New York, and that on 
Jan. 18 the firm paid F. H. Noble & Co. 
$266. S. Leo Ruslander is att rney for the 
Manufacturing Jewelers’ Board of Trade, 
which is looking after the affairs of the 
creditors. Landaw Bros. were perhaps the 
largest dealers in watch-repairing articles 
in Pittsburgh, and recently had also en- 
gaged in the jewelry and diamond busi- 
ness. 

Samuel J. Landaw said: 


second 


“Tf we had stuck to the watch-repairing 
end of the business and let diamonds alone 
we would not be in this trouble to-day; 
but we had too much money tied up in 
them, and that is the cause of our trouble. 
Then we have suffered some large losses 
since Jan. 1 by reason of several failures. 
I expect that our losses since the first of 
the year total from $7,000 to $8,000. Some 
of our creditors, however, have been press- 
ing us very hard lately, and we simply 
could not do what they wanted. Then, 
again, we had indorsed some notes and | 
expect we will have to pay these. We have 
just had a little hard luck and have fared 
badly at the hands of some who we had 
every reason to believe were our friends, 
since we helped them. 

“But I have had several offers of help 
and I think tiat we will be able to make 
some sort of an offer to settle with our 
creditors. We have been in business for 
the last 13 years and have done our best 
to make good. [I think that offers of help 
on the part of some of our creditors prove 
that. I feel confident that our assets will 
b: fully $75,000, chiefly diamonds and good 
collectable accounts, but unfortunately our 
liabilities are much more. The Court has 
given the Commonwealth Trust Co. au- 
thority to continue the business in the 1n- 
terest of all the creditors, and we will 


therefore continue open in the hope that 
we will pull through our difficulties. It 
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will be best, I think, to continue the busi- 
ness under .a receivership. 

“We had great hopes of being able to 
weather the storm, and had no idea that 
we were going to be thrown into bank- 
ruptcy. We have been unfortunate, and 
that is liable to happen to the best of us.” 

Much surprise was expressed here when 
it became known that the firm had failed, 
as it was supposed to be doing well. But 
it was also known that the firm had met 
with some heavy losses. It was thought, 
however, that it would be able to stand it. 

This concern engaged in business in the 
Hamilton building 13 years ago, and after 
being there for seven or eight months 
moved to the Pittsburgh Life building. The 
Commonwealth Trust Co. took charge im- 
mediately upon being appointed receiver 
and has filed a bond for the faithful per- 
formance of duties, and business is being 
transacted with the firm the same as be- 
fore the bankruptcy proceedings were be- 


gun. Ihe Court signed the necessary order 
permitting the receiver to carry on the 
business. 








Midnight Chase Results in Capture of 
man Who Robbed Newark Jeweler. 
NEWARK, N. J., Jan. 27.—John Dolivo, 22 

years old, was held in the sum of $3,000 

to await the action of the Grand Jury 
when arratgned to-day before Judge 

Mancusi-Ungaro in the Fourth Precinct 

Court on three charges of breaking and 

entering with the intent to steal. 

Dolivo was caught early yesterday morn- 
ing by Charles Strumfield, a jeweler at 19 
Jones St., who, though dressed only in his 
night clothes, chased the young man sev- 
eral blocks through the city streets. He 
turned Dolivo over to three policemen who 
were returning to their homes after finish- 
ing their work. 

Strumfield, who l:ves on the floor above 
his jewelry store, was awakened early in 
the morning and, stealing downstairs, saw 
a man with his arm through a hole in his 
store window. ‘He grabbed the intruder, 
who was able to wrench himself awav. The 


chase followed. The jeweler alleged that 
about a score of watches were missing, 


but none of them was found on Dolivo 
when he was arrested. 

When booked at the Fourth Precinct 
Station Dolivo gave his address as 35 
Hayes St. When detectives called at that 
address they were told that Dol.vo for- 
merly boarded there, but left on Jan. 11, 
taking about $50 worth of clothing belong- 
ing to a fellow boarder. A week later 
Mrs. Migorelli, the boarding-house keeper, 
fourd him in the hallway, she alleged, with 
property belonging to her, and valued at 
$245, in his arms. Judge Mancusi-Ungaro 
held him on these charges, as well as that 
made by Strumfield. 








The regular quarterly meeting of the 
officers and directors of the Wasconsin 
Reta:l Jewelers’ Association, who also fill 
similar offices with the Jewelers’ Mutual 
Limited Fire Insurance Co. of Wisconsin, 
will be held at the Stecher store, 276 3d St., 
Milwaukee, Wis., during the first week of 
February. Several important matters will 
come up for discussion. 
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Government Approves of Plan Adopted 
by Pittsburgh Pawnbroking Estab- 
lishment to Avoid Stamp Tax. 
PITTSBURGH, Pa., Jan. 28.—While nearly 
all the pawnbrokers of Pittsburgh and 
other sections of the United States are 
paying the stamp revenue tax on all loan 
transactions, the firm of Jos. DeRoy & 
Sons, of this city, at great expense and 
considerable trouble, has found a way to 
relieve it of this burden and the method 
is not disapproved of by the Government. 
Instead of making all loans on a sort of 
promissory note form, the DeRoy house is 
simply giving a pledge ticket describing the 
goods pledged for the loan, the amount of 
interest charged, the “money delivered,” as 
the pledge ticket says, and the terms and 

conditions by which the loan was made. 

As is known, every pawnbroker must 
pay a license of $50 a year to the Govern- 
ment as well as place a stamp tax on every 
pawn-ticket which is in the shape of a 
promissory note. The DeRoy house took 
the matter up with its lawyers and also got 
into communication with the Treasury De- 
partment, with the result that word came 
that so long as the pledge given did not 
constitute the provisions of a promissory 
note it would not be necessary to place a 
stamp tax on tickets. As a result of tis 
ruling the DeRoy house has changed its 
entire system of tickets issued for pledges 
and hopes to use this system for all time 
to come, having been advised that it will 
protect the house to the same extent that 
was enjoyed under the old system in vogue 
for many years. 

One of the members of the DeRoy firm, 
in discussing the matter with the Pitts- 
burgh correspondent of THE JEWELERS’ 
CIRCULAR, said that during the Spanish- 
American War the same trouble arose. 
First there came a ruling that all pledges 
must be stamped, and then it appears that 
some change was made in this and a 25- 
cent stamp tax ordered placed on all re- 
ceipts for storage, the ruling being that 
these were storage-house certificates and 
therefore must bear a stamp. Then the 
stamp tax on pledges was removed, and 
finally, after much controversy on the part 
of many pawnbrokers, the department ruled 
that it was not necessary to place the 25- 
cent tax stamp on storage certificates but 
that it must be placed on pledge tickets. 
Then all pawnshops had to place a stamp 
on every ticket issued. 

It was discovered that the 25-cent stamp 
required for certificates was an actual 
hardship on persons borrowing but $2 or 
$3, for no matter what the amount of the 
lcan was this stamp tax had to be paid; 
hence the department ruled it was not 
necessary to place this tax on certificates. 

It is said on very good authority that 
upward of 500 pledge tickets are issued 
every day in Pittsburgh by the various 
pawnbroking establishments, all of whom 
are managed in accordance with police 
rules as set up in a city ordinance bearing 
on that subject. Most of the pawnbrokers 
know nothing about the new system put 
into force by the DeRoy house. 








J. Richard Feenan, Albany, N. Y., has 
been succeeded by Feenan & Beman. 
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ORIGINAL CREATIONS 


R' PRESENTING the ch Nicest 
liamond mountings are her 


‘ < 











designs of platinum jewelry and 


constantly shown. The unusual 
beautiful creations, and the wide range of prices afford 
latitude for 


variety « 


the widest appropriate selections that have ever been 


offered to the trads. Exclusive designs are gladly submitted with- 


out cost 
LaVallieres, Brooches, Rings, Bracelets, General Line, Mountings 
Designs and Estimates Submitted Without Cost 


John Schumacher 











Manufacturing Jeweler 


1 Maiden Lane, New York 


February 3, 1915. 
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NEW YORK OFFICE: 65 Nassau St. 


The Line With the 


FASCINATING FINISH 
SCHLESS, BROD & Co. 


Makers of Gold Jewelry to the Jobbing Trade Exclusively 














26-28-30 Beecher St., Newark, N. J. 


CHICAGO OFFICE: 29 E. Madison St. 














3 Maiden Lane, 


BOYAJIAN BROTHERS 


New York City 


FULL LINE OF 











Seed Pearl Jewelry 
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San Francisco Jeweler Falls Victim to 
a Clever Swindling Scheme. 

SAN FRANCISCO, Cal., Jan. 28.—A dealer 
of this city was the victim of a carefully 
planned plot recently, but he is sensitive 
about having his name used in connection 
with the matter. The game was worked in 
this way: A finely gowned woman called 
upon a well-known physician, a specialist 
in brain trouble. She told him she had a 
brother who seemed to have a_ halluc:na- 
tion about diamonds. Would he. if 
could get her brother to see him on some 
pretext, talk with him and see if he could 


she 


be helped? The physician said he would. 
The lady left, saying she would try to 
arrange the call within an hour or two. 


prosperous-looking 
a limousine at the 


Soon afterward the 
woman alighted from 
jewelry establishment. She said a relative 
ot hers and of her brother-in-law, Dr. 
So-andSo (naming the well-known physi- 
cian), was to be married and the families 
were combining in making a present and 
she wanted to look at some diamond brace- 


lets. She finally selected three from which 
to choose, and said she would like the 
doctor to help her decide. Could the 


jeweler send someone with her to take the 
bracelets to the doctor’s office? She said 


she would speak to the doctor over the 
telephone to ascertain if he could see her 
then. 

\n employe of the store did the tele- 


’ 


phoning and the answer came back “Yes.’ 
The clerk and the customer then went to 
the doctor’s office. When it came time for 
the next patient the woman said she would 
speak to the doctor first, and went in alone, 
carrying the box of bracelets. 

She told the doctor that her brother was 
waiting outside and that he must be care- 
ful and not let him talk on the subject of 
diamonds. She went out by another door 
and the “brother” was sent for. The physi- 
cian immediately engaged him in conversa- 
tion. The man said, “But these diamond 
bracelets; what did- ” The doctor cut 
in, trying to quiet the man; but he g 
much excited over the diamonds and the 
doctor had him locked up in a private room 
in his hospital, where he stayed until the 
next morning. 

The woman and the bracelets have not 
been found. 


? 
yL 





Thief Loots Auction Room at San An- 
tonio, Tex., and Escapes with 
Property Worth $5,000. 


) 


San ANTONIO, Tex., Jan. 28.—A 
thief perpetrated a robbery at the store 
which is being used to auction off the 

stock of the Alamo Collateral 
Between 6 and 7 o’clock last Fri- 
while L. S. Arbetter and M. 
Scharlock were absent from the store at 
supper, a rear door was forced and 
yewelrv and watches valued at about $5,000 
were taken. 

\ccording to their custom since starting 


daring 


bankrunt 
Bank 
dav evening, 


open 


the auction, the goods were left in the 
showcases between the hours when the auc- 
tion was held. The robber entered by the 
back door and emptied the trays of mer- 


‘hh. ]: : ons stave 
chanad:se 1nto two suitcases. 


\t the time the robbery was comm‘tted 
Houston St., on 


which the store faces. was 


THE 
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thronged with people, and, as the entire 
front of the store 1s of glass, it seems al- 
most impossible that such a deed could be 
committed without detection. The police 
and city detectives were at once notified, 
but were puzzled and had very little to 
work on, although it is understood that 
several arrests have been made to-day that 
may to some information. 

A reward of $500 is offered for the ar- 
rest and conviction of the burglar and 10 
per cent. of the value for any portion of 
the stolen jewelry which may be located 


lead 








and recovered. 
Jewelry, Clocks, Watches, Silverware 
and Kindred Lines Exported from 
New York. 


WASHINGTON, D. C., Jan. 27.—The fol- 
lowing were the exports of jewelry, silver- 
ware, optical clocks, watches and 
kindred lines from the Port of New York 
Dec. 30 to Jan. 4, 


2 ( r( yds. 


from inclusive: 

Antilla: 1 case plated ware, $101. 

Bahia: 3 cases plated ware, $447. 

Buenos Aires: 9 cases plated ware, $565; 4 cases 
optical goods, $2,094; 1 case plated ware, $170; 2 
cases jewelry, $194; 2 cases watches, $1,975; 14 
cases clocks, $476. 

Callao: 2 cases plated ware, $519. 
Havana: 21 clocks, $612: 6 
ware, $532; 12 cases plated ware, $548. 

Havre: 1 case jewelry, $200. 

Hull: 16 cases clocks, $224. 

4 cases clocks and watches, $114. 
Lagos: 7 cases clocks and watches, $265. 
iverpool: 22 cases clocks, $472; 2 cases jewelry, 
$227: 37 cases watches, $4,798: 324 cases clocks, 
7 goods, $1,308; 1 


cases silver- 


cases 


Kingston: 


$7,986: 10 cases optical case 
jewelry, $200. 
London: 2 cases watches, $2,005; 203 cases 


clocks, $3,801; 2 cases optical goods, $670; 10 
cases scopes and views, $874; 1 case jewelry, $200; 


22 cases optical goods, $9,815; 57 cases clocks, 
$1,426; 1 case watches, $1,377; 3 cases optical 
goods, $1,105. 

Madrid: 1 case optical goods $101. 

Mianchester: 65 cases clocks, $925. 

Martinique: 2 cases jewelry, $163. 

Montevideo: 18 cases plated ware, $1,305; 4 
cases silverware, $214; 1 case jewelry, $261; 5 
cases plated ware, $426. 

Petrograd: 1 case optical instruments, $1,417. 

Rio de Janeiro: 6 cases plated ware, $649; 8 


cases jewelry, $492; 2 cases clocks, $140; 5 cases 
plated 525; 2 cases optical goods, $405; 1 
case silverware, $310; 4 cases plated ware, $1,069; 
clocks, $2,397: 2 optical goods, 


ware, $f 
103 cases cases 
$196. 

Santander: 1 case optical goods, $635. 

Sidney: 470 cases clocks, $8,550; 11 cases plated 
ware, $779; 6 cases optical goods, $785; 6 cases 
clocks, $214. 


Trinidad: 5 cases plated ware, $359. 








Judson H. Stafford, Saratoga Sorings, 
N. Y¥., Sold Out by the Sheriff. 
N. Y., Jan. 28.—The 
business tr Judson H. Stafford, 
one of the oldest jewelers in this section, 
became acute when an action was started in 
which he was closed out by the sheriff. 
\lr. Stafford has been in business in the 
vicinity of Saratoga for over 30 years, He 


SARATOGA SPRINGS, 
ubles of 


started in 1884 as a member of the firm of 
lTolmie & Stafford and succeeded to the 
business after his partner died, in 1887. 


For 2O years he continued the business 
alone, until he met with financial 


in 1907. He went through bankruptcy and 


reverses 


then started in business again. 


for a long time he was located at 4% 


1 


broadway and last Summer m 


establishment to 384 Broadway. 
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Board of Directors of lowa Retail Jewel- 
ers’ Association Plans for State 
Convention at Des Moines. 

Mason Ciry, Ia., Jan. 27.—The board of 
directors of the Iowa Retail Jewelers’ As- 
sociation met here Jan. 24 to make ar- 
rangements for the coming convent:on, 
which will be held in Des Moines on April 
15, 14 and 15. It was decided to have the 
headquarters, convention room and all ex 
hibits located in some one hotel, rather 
than to have the exhibition and convention 
hail in one place and the headquarters at 
some other hotel, as in past years. Ar- 
rangements for the accommodation of ex- 
hibits and guests will be about the same as 
case at the national convention in 
last large dining room 
utilized convention room 
balcony leading off 


was the 
year. A 
for the 
and parlors 


Chicago 
will be 
and the 
from it for exhibits. 

The following committees have been ap- 
Convention hall exhibits and en- 
tertainment—K. K. Keith, Eagle Grove, and 
Mac A. Hurlbuf, Fort Dodge; committee 
on speakers for program and circularizing 
the retail jewelers of the State of lowa— 
J. H. Lepper, Mason City; committee on 
printing and soliciting advertising for the 
program—C. ‘H. Haney, Hamp- 
ton, Mac A. Hurlbut, Fort Dodge; 
legislation committee—Mac A. Hurlbut, 
Keith and J. H. Lepper. 


pointed : 


souvenir 
and 


K. K. 

\s the State Legislature is tn sess:on at 
the present time, it is the hope of the lowa 
retail jewelers, in co-operation with various 
other retail bill 
through on fraudulent advertising. A bill 

probably be presented for the 
articles left for repairs but not 
The last subject is something 


associations, to get a 
will also 
sale of 
called for. 
that interests retail jewelers in the large 
cities more than it does those in the small 
towns, as it is much more difficult to re- 
member customers in a large place than in 
the country town. The small jeweler ts 
also less likely to be bothered with “float- 


ers,” who are here to-day and away t 
morrow and who will never call for re- 
pairs. 


A very fine educational program has been 
outlined and speakers will be obtained who 
are authorities on each subject selected. 


The Iowa association has been increas- 
ing during last year under the present 
management, and a very large attendance 


is expected. 
Firms desiring exh:bit on 
consult at once with Karl K. 


space should 


Keith eagle 
Grove, la.. for rates. location, etc. 
J. H. Lepper, Mason City, 


of the State association. 


is president 








W. F. Reuther, Meridian, Miss., Offers 
Creditors 50 Cents on the Dollar. 


\IERIDIAN, Miss., Jan. 29-—W. F. Reuther, 


a retail jeweler of this place. has offered 
creditors 50 cents on the dollar, payable 25 
cents in cash and 25 cents in notes, payable 
on or before one year from dat 

He has stock, $1,600; accounts, $350: fur- 
niture and safe, $792. and miscellat 1S 
$110, making a total of $2,852 Phe habili- 
ties are placed at $3,000 

\Iir. Reuther commenced business in 1907 
at Starksville. Miss 
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WS Established [830 \y Incorporated 1904 
i? C.F.RUMPP & SONS 


Wy Manufacturers of 


Fine Leather Goods 


Philadelphia 


New York Salesroom-683-6385 Broadway 


Radio Active 
Illuminating 

















| Substance 


of unexcelled illumi- 





nating power, supplied 


by reliable concern. 
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“> The Empire Knife Compan New process. 
( BPD p pany p 
a el CS Established 1856 Address ‘6 H 8246M 93 
SOLE MANUFACTURERS OF EMPIRE POCKET KNIVES 
Trade Mark “EMPIRE” Registered}U. S. Patent Office Haasenstein & Vogler, 
In pocket knives all gold sides are mounted on inside skeletons. Why mount gold i 
heap quality blades? The cutting quality ot blades is of as much importance 1n Milan, Italy. 
gold knives as in any pocket knives. Jewelers should insist on having their gold knives 
with “Empire” blades. “Empire” blades are made from the highest quality cutlery st-el 
le by Thos. Firth & Son, Shetheld, England, with high polish keen edges, and open- 
and closing smoothly. : 
Made by THE EMPIRE KNIFE CO., WINSTED, CONN. THE W ASHBURN 
Highest stendzrd of quality for over sixty years SECURITY MAGIC NUT 
Auiomatic Holder for ear — scarf-pina, 
etc. 


for all sizes of scarf- 
parr wite. Guaranteed. 





| B. ROEDE & SONS FINE ALL PLATINUM 
Mansfactoring KRING MOUNTINGS 


Jewelers Also LA VALLIERES and BROOCHES Already Mounted 













Send for Illustrations of Other Patterns EAR WIRES 


for umpierced ears. 


these 


SAFETY CATCH 


‘or Brooches, etc. 
Can be applied to any 
work where pin tongues 


SPECIAL GROER WORK. 


<2 = 
FRANKEL BL'D'6, 3 


ntation 
all open 


n 














45-49 JOHN ST. BB os a 
New?ORK Z5s =< = 
Closed. Open. Closed. 
Descriptive Circular on Application. 
Peart Drilling and Adjusting a Specialty. 
We Have Just Received a Shipment of Special Order Work and Repairing. 


C. IRVING WASHBURN, 45 49 John Street, N.Y. 


IMPORTED BEAD NECKLACES 
in PEARL, JET and Colors; also ITALIAN JET 


Necklaces and Chains. Amber Necklaces 
Imitation Tourquoise, Jet, Amethysts 


Our line of FANS is of the same high class as usual and our , Suitetion Tourvest 
assortment is complete. n Ral yoy | stock. 

t is complete. Send for selection mentioning price y meal Corals in All Shades. 
Pearl and sora 


LEWY & COHEN, 321 Fifth Avenue, New York City Pe Collars in all’sizes and qualities, 





Even and graduated necklaces in 





made up to order. 


GARNET BROOCHES, 











CONCH SHELL CAMEOS. 


Selection tackages sent to reliable 


| Phone Gramercy 5265 Established 1879 L ° B O N E = parties only. 
CAMEO PORTRAITS | QQ) eine ei chen 
Samuel Brand & Sons asap, 4 


INCORPORATED 

















MANUFACTURERS OF for Silverware 


i Pp y Wis Manufacturers 


importer of Precious Stones Chas. M. Prior 
; 18 East 23rd Street New York City 41 Union Square, NEW YORK 145 West 45th St. New York 


Diamond Mountings 
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Beware of This Swindler Who Repre- 
sented Himself to Baltimore Jewel- 
ers as a Government Officer. 

BALTIMORE, Md., Jan. 29.—The down- 
town jewelry district was vis.ted by a very 
clever swindler a few days ago who suc- 
ceeded in victimizing three very prominent 
stores. He represented himself as a Gov- 
ernment officer, and his tall, commanding 
appearance, rugged and bronzed face, and 
well-made black clothes helped out his 
scheme. He entered four stores and se- 
cured art:cles from three of them. Those 
reporting losses were Arthur C. Macy, 205 
N. Charles St.; Raymond Hughes, 322 N. 
Cnarles St., and the James R. Armiger Co., 
310 N. Charles St. ‘He visited the store 
of F. Bucher & Sons, 218 N. Charles St., 
but failed to secure anything. 

The jewelers reported missing diamond 
rings, watches and other jewelry to the 
value of about $200. In each of the stores 
his method was the same, only he gave a 
different name eacn time. Once he was 
“Captain Knowles,” another time “Captain 
Howard,” and again “Captain Hall.” His 
affable disposition, together with his ge.- 
eral appearance and the fact that he stated 
he was connected with the tow.ng depart- 
ment of the United States Navy, made it 
possible for him to get away with his 
scheme in three out of four attempts. 

He stated he desired to purchase some 
pieces of jewelry for members of his crew 
who had done faithful service, and he 
aroused no susp‘cion when he selected the 
pieces and asked to have them charged. In- 
vestigation showed that no such person was 
connected w:th the towing department of 
the Navy. Tne sw-ndler had a narrow es- 
cape at the Hughes store for he had made 
the selection while Mr. Hughes was absent, 
and upon returning immediately after the 
“sale” he was told of the transaction and, 
hecoming suspicious, sent his negro porter 
to follow the man, but he had disappeared. 

The swindler is described as being about 
60 vears old, five feet 10 inches tall, of 
dark, ruddy complexion, and alluring gray 
ha’r and mustache. He claimed he lived at 


Relay, Md. 








Michigan Retail Jewelers at Work to 
Make State Convention a Big 
Success. 

KALAMAZOO, Mich., Jan. 29.—Plans 
already under way for the annual meet- 
ing of the Michigan Retail Jewelers’ As- 
soc‘ation, which will be held here May 26 
and 27. 

President Toepel has decided to organ- 
ize a “Get Acquainted Squad” composed of 
representatives of the concerns which ad- 
vertise in the program of the conven- 
tion. Many wholesale houses have already 
asked permission to send representatives 
to the meeting, not for the purpose of ex- 
hibiting merchandise, but because the con- 
vention will afford so excellent an oppor- 
tunity to become acquainted with jewelers. 
Many jewelers have already asked the Kal- 
amazoo Jewelers’ Club to make hotel res- 
ervations. 

The jewelers are urged to bring their 
wives, and the local club is planning mati- 
automobile rides and many other 


are 


nees, 


pleasures for the‘'r entertainment. 
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President Toepel is trying to get every 
jeweler in the State to attend, whether he 
is a member of the State association or 
not. The present outlook promises a most 
enjoyable convention. 





- 





Minnesota Retail Jewelers to Meet at 
Minneapols for Their Annual 
Convention. 

MINNEAPOLIS, Minn., Jan. 28.—The next 
aniual convention of the Minnesota Retail 
Jewelers’ Association will be held in this 
city at the West Hotel, eb. 23 and 24, and 
preparations are now well under way to 
make this convention the best that this 
organization has ever held. An elaborate 
souvenir program is to be published and 
manufacturers and jobbers are invited to 
exhibit their lines at the convention head- 
quarters, arrangements for which can be 
made direct with the manager of the West 

Hotel. 

Among the speakers who are expected to 
attend the convention are Hon. W. Nye, 
Mayor of Minneapolis; Governor Ham- 
mond of Minnesota, A. E. Swanson, Chi- 
cago, who delivered such an interesting and 
instructive address at the last national con- 
vention in Chicago; T. L. Combs, president 
of the national association; Col. John L. 
Shepherd, of the Keystone Watch Case 
Co.; A. W. Anderson, secretary of the 
national association, and others whom the 
jewelers of the northwest will be pleased 
to hear. 

The convention will close with a joint 
banquet with the Minnesota Association of 
Optometrists, on the evening of Feb. 24. 
Charles D. White, president of the Min- 


nesota Retail Jewelers’ Association will 
welcome the guests and. introduce the 
toastmaster, Col. John L. Shepherd. Gov- 


ernor Hammond will be a guest of honor 
at this banquet. 








Importations at the Port of New York. 


——$—_———= 


Weeks ended Jan. 24, 1914, and Jan. 23, 1915. 


China, glass and earthen ware: 1914. 1915. 
SE ee ee eee Te $45,931 $90,519 
MOTEMONWOTE oc cccsccsess 21,886 18,904 
CO eT ror e ee 41,980 42,990 
CeeOOE, GUEIEEE. 6 ccc covccns 3,541 §,548 

Instruments: 
ere 22,864 31,825 
PE hd ok eens cde enes 8,182 11,493 
FREOOOPMICES ccccocecces 4,206 840 

Jewelry, etc.: 

DE tpekentecaenagna 23,210 5,691 
Precious stones .......-. 275,525 197,648 
Ph. .cccaveseeeones 1,244 49,836 
Metals, etc.: 
Ne ioral weed aeretee alia 459 275 
CANE cccccccecneipees 31,968 36,784 
RE ee es eye 32,727 15,615 
yo ke 202 2,976 
dc aet es eee 4 4,503 1,031 
Miscellaneous: 
Alabaster ornaments 280 674 
No 5D oe ee ee ow int 423 5,678 
be sas ween een éee ee 16,913 14,949 
a 12,105 7,630 
dali ee pe ee Oa 3,233 1,606 
Fancy goods Se baie Gea 8 20,959 21,725 
Peer rr Terre Ty tre 1,576 21,820 
Ivory, manufactures of.. Saree 
Marble, manufactures of. 24,701 3,266 
ED 55.4 ns oe b tascntices 3,870 4,681 








he stock of Henry F. Lovejoy, Ludlow, 


Vt., has been attached and a keeper is in 


the store. He began business early in June, 
succeeding W. H. Bixby. 





145 


Jfficers Elected by the Manufacturing 
Jewelers’ Board of Trade at 
Providence. 

PROVIDENCE, R. I., Jan. 28.—As noted in 
the last issue of THE JEWELERS’ CIRCULAR, 
the directors of the Manufacturing Jewel- 
ers’ Board of Trade were elected at the 
annual meeting of the Board, held Jan. 22. 
Since then the directors held a special meet- 
ing and elected the following officers to the 
Board for the ensuing year: President, 
frederick D. Carr; vice-presidents, Charles 
A. Russell and C. J. McClatchey; secretary 
and treasurer, Horace M. Peck; honorary 
secretary, Marcus W. Morton; executive 
committee, Frederick D. Carr, Alfred K. 

Potter and Frederick A. Ballou. 

The new secretary and treasurer, Horace 
\l. Peck, was. formerly manager of the 
Board, and was elected to that position on 
the resignation of Marcus W. Morton, who, 
as told in full in the last issue of THE 
JEWELERS’ CIRCULAR, retired from his old 
position as active secretary, after 27 years 
of service, and was presented with a hand- 
scmely engrossed set of resolutions express- 
ing the deep appreciation of the members 
of the Board for tie work he had done 
for that body. 








Mail Order Corporation of R. Chester 
Frost & Co., Chicago, Said to Have 
$21,000 Liabilities and $3,800 
Assets. 

CHICAGO, Jan. 27—The business known 
Chester Frost & Co., a mail-order 
corporation of this city, is insolvent. The 
concern’s assets are said to be about $3,800, 
while the liabilities are now said to exceed 
$21,000. <A petition in bankruptcy has been 
fled in the Un‘ted States Court in this city 
and a trust company has been appointed 

as receiver. 

This mail order business was established 
by R. Chester Frost in 1893. “It was in- 
corporated under IIl-nois laws the follow- 
ing year with a capital of $50,000 and met 
with reverses in 1902, the creditors in the 
bankruptcy proceeding rece:v:ing 50 
en the dollar. The old concern was wound 
up, but the stock, fixtures, mailing list, 
name and good will were bought by Har- 
ris & Co., and later the stock was bought 
by Herbert L. Joseph & Co., Inc., of this 
city, an instalment house. The R. Chester 
Frost & Co. business was continued as a 
mail-order adjunct of Herbert L. Joseph 
& Co. until 1910 when it was transferred 
to the Gross Bros., Samuel E. Gross later 
becoming president and Emanuel J. Gross 
secretary and treasurer of the house. The 
Gross brothers were also engaged in a pc- 
ture frame business on Monroe St., which 
was burned out and they were arrested in 
connection with a fire which occurred Oct. 
298, 1909. but the case has never come for 
trial. 

Herbert L. Joseph, who formerly owned 
the concern, has had no connection with 
the business for some time. He 1s a cred 
for $4,000, while Louis Strasburger’s 
& Co. is to hold a claim for 
about the same amount. 


as R. 


ceits 


itor 


Son said 








Mrs. C. Fluke. Altoona, Pa.. 
succeeded by C. G. Brenneman. 
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Write to-day for selection parkaney 


The House For Rings 


QUALITY—STYLE-FINISH 


Rings that challenge criticism and command admiration. 


If it's a Ring we can make it. 








NN 








Look for our 


co. 
rie, 
4 K. 


Trade Mark 


OF 


Silverware 





Our new stock 
| of Spring mer- 
chandise has 
arrived. Lots of pretty, new things to 
? brighten up your stock. Send your re- 
pair jobs to us. Returned same day as 
received. Give us a trial. 


“43 years with H. F. Hahn & Co.” 


We aim to please. 





ALBERT M. MIX @ CO. 
RINGS 
108 Fulton St. New York 


for selection package 














Estate A, O. BAUMANN 


Manufacturers of 


GENUINE IVORY GOODS 


J. M. Joseph & Co. ne Repairing ia all te branches. 
Wholesale Jewelers 54 West 37th Street NEW YORK 
Heyworth Blidg. Chicago, Ill. 


Jrite to-day 
‘tiny umyrayas any lirg-oy apapgy 
































Balance, Weights 
and Sieves 


Send for Catalogue. 


DAUBE & HOPKEN 


Established 1907. 
39 Carton Ave., Jersey City, N.J. 


Everything in 


Genuine Ivory 


J. R. Hooker WORKSHOP NOTES 


423-427 Kent Avenue Brooklyn, N. Y. For Jewelers and Watchmakers 
Cloth Postpaid $2.50 | 2 


2 

; Published by 

OO Sat COS Swat, Leow rere The Jewelers’ Circular Publishing Co. 
li JOHN STREET, NEW YORK 




















Salesroom: 
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Infringement qr™yery 
Warning 7” 


DUE NOTICE is hereby given that 
I am the sole owner of U. S. Patent 











No. 1,117,033 on cigar cutters and 
cigar cutter combinations, Also U. 
S. Patent No. 1,111,743 covering 


Pocket Knife Retaining Clips for 
gold, gold tilled and sterling silver 
to a skeleton knife. By means of 
this clip the shells or sides can be 
attached to any knife without the use of solder or 
rivets. I am advised by counsel that certain cigar 
cutters and knife clips which are being sold infringe 
me or more of my patents, and DUE NOTICE is here- 
by given that suit for infringement has already been 
. brought in one instance and other suits will follow, 
if necessary, to protect my rights. The trade in general are warned not to place any 
orders with any agent or agents of either FKuropean or American firms for skeletons 
of this construction, I intend to stand on my legal rights and prosecute all dealers or 












firms handling any of these infringing devices. 
SAUL GRABOFF MORRIS M. BRENNER 
Manufacturing Jeweler Sole Selling Agent 
71 Nassau Street Mfr. of Gold Novelties 





New York 71 Nassau Street, New York 
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Creditors of the State Jewelry Co., Chi- 
cago, Appoint a Committee to Man- 
age the Business. 


Cuicaco, Jan. 30.—The State Jewelry 
Co., J21 W. Madison St., is financially em- 
barrassed. The business is a corporation, 


and out of 25 shares Harry M. Baskin, 
who has been president and manager, for 
merly held 12 shares, which he since 
transferred to a New York creditor. The 
latter 1s willing to turn the stock back. 

\ meeting of the concern’s creditors was 
held at the Chicago othce ot the National 
Board of Trade last Thursday. 
merchandise 


has 


Jewelers 
‘The 
The assets consist of stock, $2. 738 : fixtures, 
$950; deposit with landlord for rent, $500, 
or a total of $4,190. It that a 
committee of creditors be appointed who 
should control the corporation, and the 
stock transfers were arranged for. The 
committee is as follows: Mr. Altbach, of 
Altbach & Rosenson; Clarence Williams, 
of A. L. Williams & Co., and Emil Braude, 
of Emil Braude & Bro 

The committee is to supervise and man- 
continue it if in 


indebtedness 1S $4.52. 


was voted 


age the business and to 
their opinion such course is advisable. The 
committee has the right to close out the 
business and distribute the proceeds to 
creditors pro rata, if this course is deemed 
best. 

The meeting decided to transfer the 
business to the original stockholders after 
In the meantime the 
secured by four 
promissory notes, as follows: lo per cent., 
due April 10; 15 per cent., due May 10; lo 
per cent., due June 10; 5 per cent., due 
July 10, 1915. 


it pays ov cent. 


indebtedness is to be 


per 








Creditors Listed in Bankruptcy Sched- 
ules of Mendelsohn & Cohen, 
Boston, Mass. 

Boston, Mass., Jan. 30.—Numerous Bos- 
ton and New York jobbers appear in the 
list of creditors of Mendelsohn & Cohen, 
who did under the name of the 
Union Diamond Co., on Hanover St., and 
for a brief period as the Arthur Sheldon 
Co,. on Washington St. Most of them 
were creditors chiefly of the Hanover 5t. 
establishment. 

Among the firms and amounts scheduled 
are: Samuel Magid & Co., $179; Hanover 
Jewelry Co., $234; M. S. Page & Co., $564; 


business 


H. Levitan, $220: Dennison Mfg. Co., 
S90 : ( rf rice n & Marg lis. $458 : i). ... Per- 
cival & Co., $50: I. Alberts Sons, Inc., 


~ 


$811; Globe Optical Co., $34; David Nem- 
ser, $737; Daniel Pratt’s Son, $630; Poole 
Silver Co., $102; Boston Jewelry Co., 45; 
H. Vinick, $ Globe Optical Co., $35; 
J. Rubin, $52; Louis Dinsfriend, $ 
American Watch Case Repairing Co., $20; 
A. Luftig, $47; Charles Carrol, $56; H. O. 
Rogers Silver Co., $1,126; J. D. Bergen 
Co., $352. 

Providence—L. J. Anshen Co., $1,448; 
Sundlun Jewelry Co., $314; S. L. Anshen 
Co., $552; Morgan Jewelry Co., M65; R. I. 


-_ 
_ 


) 


Ring, $236; Max Dentz Co., $57; O’Neil 
& Block, $331; Edwin Lowe & Co., $78. 


New York—S. Langsdorf & Co., $2338; 
Leon Abeles & Co., $378; R. H. Ingersoll & 
sro. $67 : Sterling Mtg. Co.., Heart 
Jewelry Co., $401; Wm, A. Block, $100; 


——— 
br ee, ° 
“ ° , 
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Louis L. Grey Co., $1,393; Omega Watch 
Co., $147; M. Schreiber & Son, $82; 
Laubheim Bros., $554. 

The liabilities total $17,917.99, and the 
assets are nominally $11,497. 

Death of John V. Mesch. 

CINCINNATI, O., Jan. 28.—John V. Mesch, 

62 years of age, better known as “Gus” 


Mesch, died Sunday, Jan. 24, at the Seaton 
Hospital. News of his 
shock to many of the 
Cincinnati. 

He was connected 
Jewelry Co. and later 
important retail stores in and at 
the time of his death was proprietor of a 
retail store at 8th St. and State Ave. 
survived by a widow 


death came as a 


o:der jewelers ot 
Duhme 
other 


wit! the 
with 
this city, 


— 
SCveTali 


Deceased 1s and 








MESCH 


THE LATE JOHN V. 
four sons, one of whom, Joseph H. Mesch, 


is of the Mesch-George Jewelry Co., job- 








bers in the Wiggins block, Fountain Sq. 
Two daughters also survive. 
Custom Officials Charge Hotel Guest 


with Smuggling Gems from Mexico. 


SAN Francisco., Cal., Jan. 2¢7.—Samuel 
Seleeby, a guest at the Palace Hotel in 
this city, was arrested by United States 
Government agents on Monday and 


charged with smuggling $25,000 worth of 
diamonds into this State from Mexico. 


Mr. Seleeby, who is a Mexican, arrived 


in San Francisco on the Pacific Mail 
steamer City of Para on Jan. 19. Special 
Treasury Agent William H. Tidwell 


learned that an attempt would be made to 
smuggle diamonds across the line, and fol- 
lowing up a clue he ran across Seleeby. 

After his arrest Seleeby was taken to the 
Palace, where a search of his effects re- 
sulted in uncovering the following articles: 
Six diamond rings, four double diamond 
earrings, 28 pearls, one diamond diadem 
and a quantity of gems. Seleeby 
claims that he was given the jewelry by the 
wife of a Mexican general for disposal in 
this city. 


loose 
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Death of William A. Smith. 
PROVIDENCE, |, L., William <A. 
Smith, of Smith & Conley, electroplaters, 
St., died a few days ago 


110 W. Exchange 
in this city an illness of neariy two 
troubles. 


Jan. 3U. 


after 
from heart 
4th year. He 1s 

Mr. 


tober, 


years He was in his 
survived by three sisters. 
born in this city in Oc- 
secured his education in 
here, after which he en- 
employ of his cousin, William T. 
Smith, in the refining business on Black- 

st. After a few years the deceased 
started in the refining business for him- 


Smith was 
Lol, 


the public schools 


1 
| 


anid 


tered the 


stone 


self at 5 Mathewson St., having at dif- 
terent times several partners associated 
with him. About a dozen years ago he 


gave up the refining business here and went 
tc Calitornia, where he worked for several 
mining concerns as an assayer. 

Mr. Smith returned to 
tc Providence and secured a position with 


\ few years ago 


the late Ralph E. Sturdy as an electro- 
plater, with whom he remained until Mr 
Sturdy’s death, when he purchased the 


plant and business and with Parker A. 
Conley as a partner, formed the firm of 
smith & Conley. For the present the busi- 
ness will be continued under the manage- 
ment of Mr. Conley. 








Members of Pennsylvania Retail 
Jewelers’ Association to Decide Upon 
City for Annual Convention 
By Ballot. 

PHILADELPHIA, Pa., Jan. 30—Members of 
the Pennsylvania Retail Jewelers’ Associa- 
tion throughout the State are voting on a 
convention city for the next annual con- 
vention of that body. Five cities are under 
ccnsideration, Pittsburgh, Harrisburg, 
Reading, Lancaster and Philadelphia. 
Cards have been sent out by William Sut- 
ton, secretary of the organization, and the 
city receiving a majority vote will probably 
be decided upon by the executive com- 
mittee. 

No date has been determined on for the 
convention. The committee in charge will 
take action on a date and location next 
month. It is thought that May will be the 

] 


| 
month selected. 








Government Solicits Bids for Tower 
Clock on Boston Custom House. 

WASHINGTON, D. C., Jan. 30.—Sealed pro- 
posals will be received in the Office of the 
Supervising Architect, Treasury Depart- 
ment, Washington, D. C., until Feb. 16, 
1915, for the installation of a tower clock 
in the extension of the United States Cus- 
tom House at Boston, Mass. 

Members of trade interested who 
wish to refer to the announcement to this 
effect by the Government may refer to it 
which is 2087. 


4] 
tne 


by the number, 








City, 
with 


The Meyer Jewelry Co., Kansas 
Mo., has advertised its stock for sale 
the idea of going out of business. Mr. 
Mever been ill for more than five 
months, and this, coupled with the high 
rent of Main St. property, is said to be 
the reason. The stock is being sold very 
rapidly. Mr. Meyer’s intentions for the 
future are 


has 


not known, but he probably 
will leave the city for his health. 
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Recent Decisions by Board of General 
Appraisers of Interest to Jewelers. 
Among the decision rendered by the 
United States Board of General Apprais- 
ers during the past week was one on the 
protest of A. Strauss & Co., New York, 
regarding the classification of brooches, 
necklaces, watch fobs, chains, bracelets and 
so-called microscopes. On these articles 
the Collector assessed duty respectively at 


G60 per cent. ad valorem under Par. 448 
as jewelry; at 60 per cent. ad valorem un- 
der Par. 421 as beaded articles and as 


microscopes at 45 per cent. ad valorem un- 
der Par. 111. The importers contended 
that this duty was excessive and claimed 
the merchandise was entitled to enter this 
Port as manufactures of metal or paste at 
i; per cent. ad valorem under Pars. 199 
or 109 and as toys as provided for under 
Pars. 431 and 418 of the Act of 1897. 
After examining samples and hearing tes- 
timony, the Board ruled as a matter of 
law it could where the merchan- 
dise would be more properly classified un- 
the importers 


not see 


der the paragraph claimed by 


than under the jewelry paragraph as as- 
sessed by the Collector on some of the 
mechandise. It was further stated that 
these articles are purchased by many who 


are not in condition financially to become 
owners of more expensive articles, and 
that they are used as articles of adorn- 
ment in the same manner as the most cost- 
ly jewelry. The protest in regard to that 
section of the protest was overruled. As 
io the microscopes, the Board ruled that 
as the protest was devoid of sufhcient evi- 
dence showing that the articles are toys, it 
feels that they dutiable as 
riginally classified by the Collector. 
D. B. Fisk, et al. Chicago, were 
among the importers whose protests were 
upheld. On a consignment of merchandise 
described as steel buckles, hat pins and 
various millinery ornaments, the Collector 
placed a duty of 60 per cent. ad valorem 
under Par. 434 of the Act of 1897. The 
importers claimed that these articles were 
entitled to this Port at 45 per cent. 
ad valorem under Pars. 112 or 193. Ina 
wus case decided in 1905, similar mer- 


are properly 


also 


enter 


previ 

‘yandise was held dutiable as manufac- 
tures of metal or paste. In view of this 
lecision the Board reversed the UCollec- 
tor’s original classification and placed the 


the lower rate. 


L. Metzger & Co. were also upheld in 
protest asking for lower duty on 
Kies ornaments and cabochon which 
Collector ssessed at 60 per cent. ad 

r Par. 4354 as jewelry. The 

gures t the llector, the importers 
re excessive, and they contended 
merchandise was properly dutiable 

per cent. ad valorem as manufac- 

glass or paste In view of testi- 

given by one of the examiners, in 

lar protest was 

r years ago in tavor of the 

t ¢ classificati f the 

r { laced 

ters 

rr wa rotest entered 

> stag & Hilder Bros.. New York 

f t] iT} chai t glass 
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beads, which tie Collector assessed at 60 
per cent. ad valorem under Par. 421. A 
duty of 35 per cent. ad valorem was 
claimed proper by the importers on the 
merchandise in question. As the importers 
offered no evidence in support of their 
contentions they were overruled, and the 
duty allowed to stand as originally placed 
by the Collector. 

Cohn & Rosenberger, New York, were 
given a rehearing on a decision rendered 
by the Board Nov. 10, 1914, regarding the 
duty on vanity cases, gun metal bags, coin 
holders, purses, etc., which the Collector 
assessed at 60 per cent. ad valorem. The 
unporters based their rehearing on the 
contention that the merchandise was en- 
titled to enter this Port as manufactures 
of metal at 45 per cent. ad valorem under 
Par. 199. In view of a stipulation agreed 
to between counsel for the importers and 
the Attorney-General acting on behalf of 
the Government, the Board, amended the 
decision of Nov. 10, by adding certain 
items enumerated in the schedules which 
are now held dutiable as manufactures of 
metal at 45 per cent. ad valorem under 
Par. 199. The protest asking for the lower 
duty on these items in addition to those 
covered by the previous decision were, 
theretore, upheld by the Board. 

Another instance in which the importers 
were sustained was on the protest entered 
by the Pearl Waste Co., New York, on 
merchandise described as pieces of mother 
of pearl. The Collector levied a duty re- 
spectively of 35 per cent. ad valorem un- 
der Par. 464 of the Act of 1909 and 25 
per cent. ad valorem under Par. 369 of the 
Act of 1913, classifying them as manufac- 


tures of mother of pearl and shell. The 
importers claimed free entry under Pars. 
647 and 9570. Alternatively, they also 


claimed that the merchandise is waste and 


is dutiable at the rate of 10 per cent. ad 
valorem under Par. 479 of the Act of 
I!09 and under Par. 384 of the Act of 
i913. After hearing testimony, the Board 


held that the merchandise was _ properly 
classifiable as waste as claimed by the im- 
porters and sustained the latter’s protest, 
holding the merchandise dutiable at 10 per 
cent, 


John Wanamaker, Philadelphia,  Pa., 
protested against the duty placed by the 
Collector on a consignment of imitiation 


pearl beads, which were assessed at 35 per 
cent. ad valorem under Par. 421 as beads. 
lhe importers claimed that as the articles 
were intended for use in the manufacture 
ot jewelry, they were properly dutiable at 


20 per cent. ad valorem under Par. 449 
\s no evidence was offered and nothing 
could be tound after examination the re- 
port to confirm the importer’s contention, 


the protest was overruled and the original 
duty allowed to stand. 
Another protest, wich 


the Board was one made by the Rosen- 


was upheld by 


s oe 


thal, Sloan Millinery Co., St. Louis, Mo., 
regarding the duty placed on hat pins with 
tops of rhinestones, or of paste in imita- 
tion of jet. These articles the importers 


claimed to be properly dutiable as manu- 
factures of glass or paste under Par. 112 
r as manufactures of metal at 45 per cent. 


valorem under Par. 193. The Collec- 
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tor in assessing the merchandise classified 
it as jewelry and dutiable under Par, 434 
of the Act of 1897. The Board finally 
ruled that as the evidence presented at 
the trial was undisputed and showed that 
the beads are composed of paste, the 
merchandise, therefore, comes directly un- 
der the provisions of Par. 112 as claimed 
by the importers. The duty was, there- 
fore, reversed and set at the lower figure. 


Isaah Vought & Co., New York, were 
among those importers whose _ protests 
were overruled. Brass stampings and 


material suitable for use in the manufac- 
ture of jewelry and valued respectively at 
less than 72 cents per gross were assessed 
by the Collector at 85 per cent. and 60 


per cent. ad valorem under Par. 446. The 
importers, however, contended that the 
merchandise was enttiled to enter this 


Port at 45 per cent. ad valorem under Par. 
199. The testimony failed to convince the 
Hoard that the Collector had erred in his 
classification and the protest was, there- 
fore, overruled, 








Chicago Creditors of Henricksen Jewelry 
Co., Duluth, Minn., Suggest Trus- 
tee Be Appointed. 


CHicaco, Jan. 50.—A meeting ot the 
(Chicago creditors of the Henricksen 
Jewelry Co., Duluth, Minn., was held at the 


the 
Board of Trade last lriday. 


National Jewelers 
Mr. Henrick- 
sen, who was present, stated that the com- 
pany had paid 80 per cent. of its indebted- 
ness under its old extension, with interest, 
hut was unable to meet its maturing obli- 
gations. He stated the company’s indebt- 
edness was now $30,000, and that its assets 
were worth $44,800. 

The mecting 
recommended that a deed of trust be given 
and that the trustee l.quidate the estate by 
that sufficient 
mcney be collected to pay the creditors 50 
per cent. of their claim the remaining as- 


(hicago othce of 


creditors present at the 


an auction ‘sale: also when 


turned over to the Henricksen Co. 
In the event of the assets not bringing an 
amount sufhcient to pay the creditors 50 
per cent. of their claim, all creditors are 
to share pro rata. 

J. Ziegler was made trustee and a copy 
of the minutes sent to New York city for 
thc approval of the eastern creditors. 


sets he 








Philadelphia Jewelers’ Club to Select 
Officers, Feb. 9. 
PHILADELPHIA, Pa., Jan. 30.—The annual 
eicction of the Jewelers’ Club will be held 
The nominations, 
have closed, consist of the follow- 
(one to be voted for), N. 
l. Eltinge, A. Rutherford; vice-president, 
Herbert Slater; secretary, Robert L. 
treasurer, William H. Long; board 
of governors (five to be voted for), L. J. 
McGrath, L. P. White, A. J. LeJambre, L. 
L. Lawton, Geo. W. Read, A. M. Hill, Jr., 
A. C. Braun, Jos. Pryor. 
The annuai banquet of the club will be 
held at the Bellevue-Stratford Hotel Sat- 
urday evening, Feb. 20. 


Tuesday evening, Feb. 9 
which 
ing: President 


( oates: 








W. H. Kress, Cheboygan, Mich., has 
been succeeded by the firm of W. L. 
Hagadorn & Co. 
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Buffalo Jewelers Celebrate Victory of ‘‘ Auction Hill.’’ 





William Ehmann Reviews Campaign Which Defeated Auction Houses—Banquet a Big Success 











BuFFALoO, N. Y., Jan. 28.—A: hundred 
members of the Buffalc Retail Jewelers’ 
Association, with their guests, gathered 
around the festive board last Tuesday 


evening in the Lafayette Hotel and sang 
the praises of the committee of the asso- 
ciation which fought the successful battle 
of “Auction Hill.” V from every 
angle it was by far the most successful 
affair ever held under the auspices of the 
association of this city, and 
will live long in the memory of those who 
were fortunate enough to participate in it. 

The affair began with a fine menu. The 
big banquet hall was splendidly decorated 
and excellent music was rendered for 
the occasion. While the members 
dining cabaret 


ewe] 


progressive 


and 


their were singers 


guests 


sang several songs. 





CHAIRMAN 
CONDUCTED CAMPAIGN 


WILLIAM F. OF COM- 


MITTEE 


KHMANN, 
WHICH 
AGAINST AUCTION HOUSES. 
With the menu served and everyone in 
the best of humor, President Eugene Tanke 
presented State Secretary Adfred O. Bald 
as the toastmaster of the affair. Mr. Bald, 
as toastmaster, assured all a delightful 
He is possessed of a pleasing per- 
hand an end- 


time. 

sonality and always has on 

Iess number of stories and jokes. 

Gustave A. Frisch de- 

talk. His straightfor- 
rang forcibly in the 
He said he proposed 


President-elect 
Jivered an 
ward speech 
his auditors. 


earnest 
surely 
ears of 
to carry on the 
tration which his predecessor had instituted, 
and what was more, he not only expected 
but would insist upon undi- 
vided and unselfish support of every mem- 
her. of He was given a 
hearty ovation at the conclusion of his ad- 


same aggressive admunis- 


having the 
the organization. 


dress. 
William F. the next speaker, 
was also serious in his remarks. He re- 
7 


sponded to the call of Toastmaster Bald to 


Ehmann, 


relate the story of how the successful fight 
against the jeweiry auctioneers was con- 
ducted by the committee of which he was 
chairman. Mr, Ehmann paid an excellent 


tribute to his associates on the auction 


committee and also several of the mem- 
bers who gave their time, energy and 
money to aid the committee in its fight. 
He exhibited a box of “fake” jewelry 





GUSTAVE A, FRISCH, 


PRESIDENT-ELECT. 


which representatives of the committee had 
purchased in the various auction houses 
and which were being held as evidence in 
prosecutions which are expected to follow. 
He continued his address as follows: 


WILLIAM F. EHMANN. 


Here I have a watch which was sold under the 


ADDRESS OF 


representation that it was gold and was guaranteed 
to be gold and wear for 20 years. This is an example 
swindled by the auc- 


ot how Tne poor people were 


tion houses. This watch is pure brass and is not 
worth $2: works, jewels and all. In fact it is one 
of the grossest misrepresentations, yes, frauds, 


ever perpetrate 1 upon an innocent 


which was 
public . “ 
>ut, my gor 


id friends, why worry about the past, 


Here we are to-night seated about this festive 
board in the most happy mood. Think of it. 
There ‘s not a single auction house in the city in 
yperation to-day, I refer, of course, to jewelry 
auction stores. No, not one is running. There 


then figuring 


were seven a year ago, and we were 

on how to get rid of them. To-night they are 
cleaned out and we will see to it that they never 
return. But this situation was not brought about 


without a strugele In fact it has been one oft the 
think every retail 
voice will agree 
toughest years in 


hardest years of my life, and | 
jeweler within the sound of my 
with me that it was one of the 
il] our experiences. 

At this time last year we 
to wipe out tne 
for him to do business. A little less than a year 
vuuncil of the city passed 
an ordinance ' would do 
the trick. This ordinance prohibited the sale of 
jewelry by auction between the hours of 12 o clock 
noon and 12 figured our 
friends, the much in the 
morning or after midnight. But we figured without 
often found to be curious 
creatures of lezislation, and despite the fact that 


were figuring on how 
auctioneer by restricting the hours 
ago now the Common Ci 


which we firmly believed 


o'clock midnight. We 
enemy, could not do 


the courts. ( ourts are 
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our own attorneys and the corporation counsel of 
the city were of the opinion that the new ordinance 
was constitutional, the courts, I mean two courts, 
determined otherwise, and our friends went on 
merrily and did more business than ever. 

We were disappointed, yes, disheartened. But 
we could not throw up the sponge. That is not 
the spirit that wins out in any matter, and we 
and determination. 
I do not want you to give me all the credit. There 
are many other men who worked hard and faith- 
fully, and not put in their time and energy, but 
also their cash in this fight. When we realized 
that the battle of the courts was turning against 
us, we way. We knew that the 
auction men were deceiving their customers. We 
knew that they were cheap jewelry and 
representing it to be the real stuff. 

So we decided to go after them 
of fraud. We hired 


we Our success to Our courage 


decided on another 
selling 


on the charge 
private detectives to get the 


evidence, and how well they succeeded can best 
be understood by you in looking over the grand 
exhibition I have before me. We realized early in 
the fight that we must reach the auctioneer. You 


know that in orde: to auction a man 
license from the Mayor, and that 
only by the 
the auctioneers. We 
and then put 


must get a 
license can be 
Mayor So we got after 
found out they were 
them out of 


taken away 
who 


We got the 


business. 


evidence against them and brought one of them 
up betore the Mayor and he surrendered the li- 
cense. Then the others who held licenses also 
came to the iront and surrendered theirs. Then 


the proprietors ot the 
get any licensed 
tor them and 


houses could not 
take the platform 
there are no ™ore auctions 


auction 
auctioneer to 


“Tre ’ 
presto: 





BALD, TOASTMASTER. 

of jewelry in Buftalo, and will not be any more 1f 
our Mavor has anything to do with it, because he 
? 


icenses to them 


will not issue any 
\ir. Ehmann was given a splendid ova- 
tion at the remarks, 


everyone 


conclusion of his 
joining in cheers, 


and E. L. 


Parker, a local collector of precious stones, 


J 
Fred Ehrenfried also spoke, 


cave a delightful talk on rare and precious 

h he exhibited and explained to 
The ladies were particularly 
feature, and many ad- 
stones of all kinds in 


eveems. whic 
those present 
with 
brilliant 


pleased this 
mired the 
the collection. 

Fred J. Dorn, who was chairman of the 
banquet chorus 
singing. 

Many wholesale jewelers and manufac- 
turers attended the event. At the conclu- 
sion of the banquet dancing was enjoyed 
until an early hour of the morning. 


S | | 
committee. led in the 








Motz. Danville. O., has been 


T. Watson. 


Charles T. 
succeeded by W 
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Schedules in Bankruptcy of Sharfman & 
Sharfman, Worcester, Mass., Show 
Large Liabilities. 

Boston, Mass., Jan. 30.—Much surprise 
was occasioned here by the showing in the 
United States District Court of the sched- 
ules just tiled of Sharfman & Sharfman, 
the Worcester jewelers who were peti- 
tioned into bankruptcy earlier in the month. 
The list shows liabilities ot $32,174, with 

practically no assets. 

Lhe assets are in the hands of the as- 


signees, A. A. Ginzberg and D. P. Calla- 


han. 

The following are Worcester creditors: 
A. Lewis, $800; S. Marcus, $300; American 
Publicity Co., $25; Evening Gazette, $32; 
Goldstein & Swank, $26; David B. lIsen- 
berg & Co., $335; Rudolph Libby, $520; Mer- 
chants’ National Bank, $4,622; N. E. Sugar 


Supply Co., $1,241; New England Tele- 
ph ne & Le legraph Co., $52; Worcester 
Evening Post, $i; Electric Light Co., $87. 

Other creditors are: |. Alberts Sons Co., 
$603; L. J. Anshen, $777; M. Avelrod, 
$300; S. IF. Boasberg Sons & Co., $1,844; 
krederick Be rener w LO., S24i \laurice 


Cohen & Co., $182; 1. Charach, $242; Den- 
nison Mfg. Co., $184; William L. Gilbert 
Clock Co., $165; Louis L. Grey & Ce., 
$1,379; Robert H. Ingersoll & Bro., $155; 
Internationai Silver Co., $539; Italo-Amert- 
can Jewelry Co., $167; Max Jersemann, 
$100; Kronheimer & Oldenbush, $76; A. 
Kratz, $90; Mark Livingston, $1,000; S. 
Langsdori & Co., $86; M. Levy, $1,618; 
Laubheim Bros., $}F,856; Morris, Mann & 
Reilly, $143; Samuel M. Magid & C 
$530; Manutacturers National Bank, $3,- 
000; L. J. Miller, $500; D. Nemser, $356; 
M. S. Page & Co., $686; D. C. Percival & 
~o., Inc., $623; Queen City Ring Co., $360; 
I. Ruby, $149; H. O. Rogers, $95; Roter & 
Blanchard, $375; C. W.Sweetland & Sons 
Co., $98: N. I. Sharfman, $1,817: D. Shikes, 
$400; J. Silverman, $750; B. Spector, $300; 
Tremont Trust Co., $1,200; Saul E. Writ 
& Son Co., $403. 


Poo 
a 


~ 








Window Smasher Visits Store of Fea- 
gans & Co., Los Angeles, Cal., and 
Obtains Valuable Loot. 


-) 


~6.—F ollowing 


Los ANGELES. Cal. Jan. 
closely upon the robbery of Montgomery 


Bros.’ window, Broadway and 4th St., came 
that of the window of Feagans & Co., 218 


W. >t . wl ic] was efttected in a very 


° , | * | 
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ings but were unable to discover any fin- 
ger prints. It is presumed that the man 
took the precaution tO Wear gloves. The 
robbery occurred between 5 and 6A, mM. A 
watchman who passed at 1) minutes past 9 
is positive that the glass was not then 
broken. The noise seems not to have been 
heard by any one. lhe porter who came 
to open the store at 6 A. M. was the first 
man to discover the crime. No clew to the 


] 


perpetrators has been found. 








Rochester Retail Jewelers Entertain 
President Combs of the National 
Association. 

RocHESTER, N. Y., Jan. 30.—President 
T. L. Combs, of the American National 
Retail Jewelers’ Association, arrived here 
last Thursday on his way home from the 
New York conference. and S. D. Burritt, 
president of the local association, gave him 
a warm welcome. President Combs was not 
expected, but when he got here he tound 
the local jewelers prepared at short notice 
to give him fraternal greetings. A dinner 
was served at the Rochester Club and Mr. 
Combs spoke afterward on the result of 
the interview with the silver manufacturers. 

Among the concessions granted to the 
national and State associations, he men- 
tioned the agreement of a large manufac- 
turing company to give exclusively to as- 
sociation retail jewelers three new styles 
of silverware. 

President Combs complimented the local 
association and said that the work here is 
watched and followed by many other asso- 
ciations. 

President Combs left for Omaha, Nebr.. 
after the dinner. 








Missing San Francisco Jewelry Sales- 
man May Have Met with Foul Play, 
but Embezzlement Is Charged. 

SAN FrRANcISCcO, Cal., Jan. 27.—The mys- 
terious disappearance of Albert Williams, 
of 214 6th St., this city, on Jan. 18 with 
$3,500 worth of jewelry led to the issuance 
of a warrant on Jan. 20 for his arrest on 
a charge of embezzlement preferred by the 
srilliant Jewelry Co., for whom he was a 
salesman. 

His wife expressed the fear that he had 
met with foul play. According to Mrs. 
Will:ams, her husband left San Francisco 
on Monday afternoon about 3 o'clock to 
go to Oakland, where a friend of his who 
was about to be married had made an en- 
gagement with him to buy some jewelry. 
The name of this man is not known to the 
police, and they are concentrating their 
efforts on establishing his identity. 

The missing salesman is a Greek, and 
well known in the local Greek colony. He 
is 33 years of age. When he left home he 
wore a dark suit and was well dressed. 
He is five feet nine inches in height and 


weighs about 165 pounds. 








Thieves recently used a rope to descend 
nto the store of Robert Erwin, Chan- 
dler, Okla.. and stole about $50 worth of 
goods. Thev were not able to obtain any 
of the valuable stock, which was in a safe. 
The theft is thought to be the work of 


Does Any Reader Know the Manufac- 
turer of This Platinum Ring? 

In connection with an investigation the 
agents of Doughertys Detective Bureau 
have been inquiring of ring manufactur- 
ers in New York city and vicinity to find 
the maker oi the ring shown in the accom- 
panying illustration. While it has been 
shown to many manufacturers and ring. 





makers, the detectives have thus far failed 
to procure an identification of it. 

lf any reader of the JEWELERS’ CiRCULAR 
can identify this ring or knows who manu- 
factured or sold it, he is requested to notily 
Dougherty’s Detective Bureau, 31 Broad- 
way, New York, or send the intormation 
lirect to THE JEWELERS’ CIRCULAR 








Supreme Court Justice Holds American 
Citizens May Take Advantage of 
European Moratorium. 


According to a ruling handed down on 
Jan. 26 by Supreme Court Just’ce Erlanger, 
American citizens who incur debts in Eu- 
ropean c:ties where moratoriums were de- 
clared after the beginning of the war have 
the right to take advantage of them by de- 
laying to meet their obligations. A case 
under these conditions was decided aga:nst 
Michael Goldmuntz, a diamond dealer at 
87 Nassau St., New York, who sought to 
collect a debt incurred by Samuel Spitzel 
& Co., diamond merchants of Antwerp. 

A bill of goods, according to Mr. Gold- 
muntz, was sold to thts firm by his Ant- 
werp office and was shipped to this coun- 
trv. The defendants, however, pleaded that 
the moratorium gave them the privilege ot 
delaying the payment. Mr. Goldmuntz’s 
attorney argued that as both plaintiff and 
defendants had places of bus:ness in New 
York the moratorium did not appl 

Mr. Goldmuntz, when interviewed by a 
JEWELERS’ CIRCULAR reporter, stated that he 
holds other papers for merchandise sold 
to foreign concerns but will not seek to 
collect thes debts until after the Wal. 
Many merchants of this city, Mr. Gold- 
muntz said, were undoubtedly surprised a 
his action in instituting this suit; but he 
stated that as a partner of the defendant 
firm was an American citizen and the goods 
were sold in Antwerp and sent to this 
country, he believed that the moratorium 


Sam Spitzel, of Spitzel Co., stated tha 
the goods were sold in Antwerp, but were 
t shipped to this country and that his 
concern has no branch office in the United 


States. He said his stay in New York 1s 
nly temporary and that he will return to 
Antwerp after the war, 
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Robbers Bind and Gag Three New York Jewelry Clerks, Secure 
Booty Valued at $15,000 and Make Easy Escape. 

















ITH drawn revolvers three men last 
Saturday robbed the pawnshop and 
jewelry store of Adolph Stern, 1508 Third 
Ave., New York. After binding and 
ging three clerks the robbers looted the safe 
of diamonds said to be worth $10,000, jewel- 
ry and pawned articles worth $4,000, rings 
valued at $800 and about $200 in cash. The 
three hold-up men managed to escape and 
as yet no clue has been found by the police. 
About & o'clock on Saturday morning 
the pawnshop was opened as usual by Jerry 
Stern, son of the proprietor, and two of 
the clerks, Edward Schwartz and Morris 
Dickler. The store was put in order and 
about 8.30 young Stern went to the rear 
of the store and opened two safes. About 
845 a man wearing a brown overcoat and 
soft brown hat, according to te clerks, 
entered the store. Dickler, who was behind 
the counter, went forward to wait upon 
him. The man upon entering asked to be 
shown a suitcase, While the clerk and his 
prospective customer were engaged in con- 
versation a second man, wearing a black 
overcoat and a cap, came into the store. 
He asked for a ring, and the son of the 
proprietor came forward. 

Dickler, 
man, reached up to a shelf 
while Stern was engaged in getting a tray 
of diamonds. Suddenly the door of the 
pawnshop opened and a third man, wearing 
a gray overcoat and cap, entered, locking 
the door behind him. As the two clerks 
were about to place the suitcase and rings 
on the counter they were eac') confronted 
with revolvers in the hands of their pros- 
pective customers. 

Upon hearing the third man come into 
the Schwartz, another clerk, went 
forward to wait on him. Upon coming 
from behind a partition he was also held 
up at the point of a revolver in the hands 
of the third man. All three jewelers were 
then pushed into a room in the rear of the 
store and, according to a story told to the 
police, their hands and feet were bound 
with cord and all were gagged. After per- 
forming this task the robbers, one acting 
as a lookout, went about rifling the safe 
The clerks three 
the highwaymen 
with jewelry and money. Cautioning the 
clerks not to make an outcry for at least 
half an hour, the thre: men, carrying the 
filled suitcases, bolted from the store. 

According to the clerks, they were lying 


gag 


who was attending the first 


for a suitcase, 


store 


and the showcases. 


suitcases were filled by 


Say 


in the back room for almost an hour be- 
fore one of the trio managed to escape 
from his bonds. He immediately cut his 
companions loose and telephoned to the 


proprietor, The police were then called on 
the telephone and a few minutes later a 
squad of detectives were on the scene of 
the robbery. \t first the police believed 
the robbers had escaped by means of an 
automobile, this statement being made by 
a number of who later claimed 
they saw a motor waiting near the pawn- 
s] about the time the robbery was re- 


persons 


ported to have taken place. Other persons, 
the police also claim, were found who said 
they had seen the three men go to the ele- 
vated station at 84th St. about 9.30 A. M., 
one of the trio carrying.a suitcase. 
According to the police the three rob- 
bers were men with swarthy complexions, 
whom they believed to be Italians. The 
proprietor of the establishment believes 
that the robbers were frightened away be- 
fore they finished their job. To corrobo- 
rate this statement, Mr. Stern said he found 
the cash drawer looted of all the coin and 
small bills, amounting to only $200, but 
that $00 in bills which was lying under 


a coin box which fitted into the till had 
he. Nn overlos ‘ked. 
PHILADELPHIA, Pa., Feb. 1.—A man reg- 


istering at Greene’s Hotel in this city as 
“E. Renau,” of New York, was taken into 
custody by the local police to-day. 
According to the New York police au- 
thorities, the prisoner is known to them as 
Klmer J. Smith, and it was at first believed 
that he was implicated in the Adolph Stern 
robbery in New York. It was later deter- 
mined, however, that the prisoner was im- 
plicated in several hotel robberies only 
wich were committed in New York. 








Bankruptcy Schedules of Walter Mark- 
off, New York, Show Assets of 
$5,510 and Liabilities of 
$8,505. 

Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Saturday by Walter Markoff, a retail 
jeweler, 182 Fulton St., Manhattan. These 
schedules show assets of $5,510, consisting 
of stock in trade, $3,500; debts due on open 
accounts, $2,000, and deposits of money in 
the bank, $10. The liabilities aggregate 
$8,505, this indebtedness constituting wages, 

$70, and unsecured claims, $8,435. 


Among the largest unsecured creditors 
are: Aisenstein & Woronock, $250: Eu- 
gene Freiberger, $301; Ginsberg Bros., 


$418; J. L. 


& Co. $40: 
295 


Goldenberg, $150; H. Hailparn 
Max Jersemann, $89; Charles 


Kahn, $275; Stein & Hochberger, $114; 
Eyron L. Strasburger & Co., $1,157; Leon 


Hirsch, $182; Lugerman & Morrison, $147; 
Import Co., $73; A. & Z. 
Chain Co., $345; Keppler & Weidelich, $59; 
Morgan Jewelry Co., $151; Morris, Mann 
& Reilly, $89; Reed & Barton Co., $219; 
\dolphe Schwab. S85: M. Sokolow. DH? : 
David Ullman & Co., $188; Charles Wag- 
ner, $88: I. Wolf, $946; Empire Mfg. Co., 
$185; Masin Bros., $47; Reliable Chain Co., 
Robt. H. 


Ingersoll & 
Edwin Lowe & Co., $144; F. L. Shepard- 
son & Co.. (;sustave 


kox Co.. S50: 
Doehrmann & Goldfuss, $49; O. R. John- 
son Co., 


Louis L. Grey, $501; Cohn 
& Rosenberger, $125; Adler & Heine, $206; 
[deal Mfg. Co., $65; J. M. Jablow & C 
$160, and H. Baum, $712. 
Mr. Markoff, as previously 
these columns, executed a general 


Transatlantic 


$103 : bros.. S130: 
S160: 


aie 
' 
Si4: 


reported in 


assi2zn- 


149) 


ment for the benefit of his creditors on 
Dec. 31, 1914. Creditors on Jan. 15 last 
filed an involuntary petition in bankruptcy 


against the jeweler. 


Rhode Island Jewelers and Silversmiths 
to Exhibit Products at Panama- 
Pacific Exposition. 


PROVIDENCE, R. I., Jan. 30.—During the 


past week it became positively assured 
that there would be an industrial exhibi- 
tion from Rhode Island at the Panama- 


Pacific Exposition, due largely through the 
personal eftorts of Maurice J. Karpeles, o 
the Karpeles Co., of thi 
city, chairman of the 

committee of the Providence Chamber of 
Commerce to arrange for Providence and 
Khode Island exhibits, as well as chairman 
of the export and foreign trade committee 
of the New England Manufacturing Jewel- 
\ssociation. 

been 


rr, 


w 


l aussig, 


Low. 


who 1s exposition 


ers’ and Silversmiths’ 
Mr. has 


his interest 


very active 11 
endeavors to tie manufactur- 
ers of this section in the project, and a 
announced that a sufficient 
number of firms had taken space to make 
the local exhibit and that con- 
racts had been signed for the erection of 
the pavilion for the Rhode Island section 
in the Manufacturers’ building. One of 
the best locations has been given for the 
Rhode Island exhibits, being directly in- 
side the main of the Palace of 
Varied Industries, and will occupy a floor 
space of square feet. The exhibits 
will be shown on a raised platform and 
will be of an individual character with 
clear on each side, the whole 
covered by a pavilion effect, which will 
cost about $1,200. It is estimated that the 
entire cost of the Rhode Island exhibit 
will be about $25,000. 

Fifteen concerns have already signified 
their intentions of participating in the dis- 
play, among thes: being the following rep- 
resenting the manufacturing jewelry and 
silversmithing industry: Lyons Mfg. Co., 
Wightman & Hough Co., Baird-North 
Low, Taussig, Karpeles Co., Inlaid Co., 
and H. N. Pervear Co. The schedule calls 
for the shipment of the exhibits from this 
State on Feb. 4, and the representative of 
the Providence Chamber of Commerce will 

1} 


Karpeles 


few days ago 


pr issible 


eni.rance 


2 OOO 


aisle space 


leave for San Francisco on Feb. 10. All 
the exhibits will be shown in specially 
constructed glass cases. 

The Gorham Mfg. Co. will make an ex- 
hibit. having its own pavilion, the in- 


Ci sting ah 11T S50 000, 


dividual exhibi! 


Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York. 
lV ee ended Jai 30, 191. 
The U. S \ssay Ofhce reports 
(,old bars ex nanged or g | 1 s s4 
(, ] ha Ss 9 é to! i? 44 $4) 
lot . } J 
()f | 1S me i ) ~ t  ¢ 4 
i — Té T _ i Vs 
lan. “ ‘ 
ws ee ~*~ ~ ~ 
>? ) 70.4 
Se 77,942 j 
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Slightly Better Conditions Reported in the Diamond Markets 
of London and Amsterdam. 

















Lonpon, Jan. 20.—Taking all facts into 
consideration, particularly the critical con- 
dition of business since the war and the 
generally bad effect on the diamond trade 
since the outbreak of hostilities, the new 
year has not opened as badly as might have 
been expected. [here has actually been 
some activity in goods of medium grade. 
Some wholesale firms who did not purchase 
at all during the Autumn and holidays have 
come into the market and bought a fair 
amount of goods, mainly of the cheaper 
class of diamonds. 

This corroborates the statement made in 
these columns several times in the past 
that during the present year there would 
be a much greater activity in the sale of 
medium grade diamonds than there was 
during the last half of 1914. In fact, Clerk- 
enwell jewelers, as well as those manufac- 
turers who supply them, will probably do 
better business than the jewelers at the 
west end of London, who cater to a very 
fine and high-class clientele. The latter 


jewelers have been very hard hit. 


During the past week a very well-known 
importer of rough diamonds has been in 
London and bought £40,000 worth of rough 
diamonds from the Premier Co. which 
when cut will consist of medium grade 
eoods entirely. 

One point which is now becoming under- 
stood by the trade, and which should be 
impressed upon all merchants, is the fact that 
the general public has not entirely stopped 
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cious stones, will be interested in learning 
-d trom business Mr. 
Henson started in business over 40 years 


mal ‘ +] | 
ago and was in touch with people all over 


the world, particularly those interested in 


the scientific side of precious stones. It ts 
reported that his retirement may be only 
temporary and that he may resume busi- 
ness after the war is over. 

AMSTERDAM, Jan. 19.—After one of the 
worst periods that this market has seen in 
years, the reports are beginning to be much 
more reassuring, More business is being 
done in medium qualities of diamonds and 
a number of jewelers in these lines have 
been benefited by this slight resumption. 
There are at present a number of Antwerp 
diamond merchants residing in Holland 
who through their commercial connections 
in America and Canada are still doing some 
business, although on a very small scale 
compared to what they used to do before 
the war broke out. But the activity which 
this business has produced has added con- 
siderably to the sale of the cheaper lines. 

There are rumors continually circulated 
to the effect that some of the Antwerp dia- 
mond men contemplate opening a factory 
in this city at Scheveningen, where their 
families are temporarily staying, but very 
little credence is given to these reports at 
the present time. Generally speaking, how- 
ever, the bulk of the trade residing here 
are doing practically no business at all. 
There are about 700 diamond workers em- 
ployed at the present time by a few of the 
principal manufacturers, and these chiefly 
cut tor the American market. . 

\n ofhcial report issued by the Dutch 
Chamber of Commerce, which relates to 
the diamond industry during 1914, shows 
that during the first nine months of the 
year there was exported from Amsterdam 

\merica rough and cut stones to the 
value of 12,761,000 florins, against 25,890,000 
1913, a 


- 


florins during the same period of 
decrease of about one-half. 

Until now it has been very difficult to 
attempt to predict what will be the future 
course of business after the war is over. 
\t the present time there is a general feel- 
ing of optimism prevailing in all circles of 
ur trade which, it is unnecessary to state, 
has greatly strengthened the market, and 

gestions are constantly made as_ to 
methods for mutual co-operation of all the 
rganizations of the various lines in the 
diamond trade to protect the interest of the 
entire industry as soon as business resumes 
its normal cours: 

\merican dealers who in their occasional 
visits to Amsterdam have become familiar 


with t Diamond Bourse will regret to 
hear ot the death of A. L. Van Minden, 
ne of the managers of the Bourse, who 
r a long number of years was connected 
with its administration. His vast experi- 


ence in local trade matters and his general 
. | | . 

knowledge was ever at the disposal of the 
many foreign visitors, to whom it may be 


said he served as a sort of “trade oracle.” 








Merchandise worth $1,500 was stolen last 
Thursday night from the store of the 
Woscher Jewelry Co., 819 Main St., Hous- 
ton, lex. 
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Traveling Jewelers’ Association Elects 
Officers at Annual Meeting in 
New York. 

The annual meeting of the Traveling 
Jewelers’ Association, the auxil.ary of the 
srotherhood of Traveling Jewelers, was 
held last Saturday afternoon in the room 
of the Jewelers’ 24-Karat Club, in the Sil- 
versmiths’ building, 15 Maiden Lane, New 
York, at which time officers for the en- 
suing year were elected and other busi- 

ness of importance transacted. 

The meeting was called to order shortly 
after 2 p. mM. by Irving Royce, who pre- 
sided in the absence of President Kaas. 
After a few brief words of welcome, the 
presiding officer called upon Secretary Tut- 
hill, who read the roll call and then pre- 
sented his report as secretary-treasurer. 

The secretary’s report showed that 36 
new members had joined the association 
during the past year and that the total 
number of members is now 209. The 
financial report showed the organization to 
be in fine condition. In his report Secre- 
tary Tuthill called attention to the fact 
that there had been five deaths in the or- 
ganizations during the past year, the fol- 
lowing having died: W. C. Nellis, A. J. 
Parker, J. S. Jepson, C. A. Hulstrom and 
LL. Kleim. 

Frank T. Sloan, as chairman of the 
membership committee, submitted a verbal 
report, in which he called attention to the 
fact that there had been a decided increase 
in the membership during the past year 
and that the committee had made a strong 
effort to interest those members of the 
Brotherhood of Traveling Jewelers who 
are not members of the Traveling Jewelers’ 
Association to join the latter body. 

\. F. Carter, as chairman of the nomi- 
nating committee, submitted the following 
slate, which was unanimously elected: 
President, Frank T. Sloan; secretary and 
treasurer, A. B. Tuthill; board of directors, 
F. L. Wood, D. B. Pickering and N. B. 
Kiting. 

The newly elected president was then 
escorted to the chair. He thanked the 
members of the organization for the honor 
conferred upon him and spoke briefly of 
the formation of the society and the ob- 
ject for which it stands. 

John W. Sherwood introduced tor dis- 
cussion the subject of placing a limit on 
the amount of benefit which should be paid 
to the beneficiary of a deceased member 
and considerable consideration was given 
this matter. It was finally decided, how- 
ever, to make no changes at present. 

John Morss said that out of respect to 
the memory of deceased members of the 
organization he would suggest that a list 
ye compiled, and that while this list is being 
read at each annual meeting the jewelers 
in attendance remain standing. This sug- 
gestion was accepted and in future will be 


—" 


carried out. 

A new membership committee, consisting 
ot Messrs. Russel, Morss, Reeves, Eckfeldt, 
Carter and Schuyler ,was appointed for the 
ensuing year. 

After votes of thanks had been extended 
to the retiring officers, and to the 24-Karat 
Club for the use of its rooms, the meeting 
adjourned. 
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Wireless Time Signals Sent Out from 
Illinois Watch Co.’s Observatory at 
Springfield, Ill., Heard at Lan- 

caster, Pa. 

LANCASTER, Pa., Jan. 27.—A very interest- 
ing wireless receiving test was conducted 
Bowman's Sons, watchmakers, 
at Franklin and 
night, during 


by Ezra F. 
ot Duke and Chestnut Sts., 
Marshall C Monday 
which time signals sent out by 
Watch Co. at 


Springtield, LIL, 
The experimenters made a test of a 


lege, 
the Illinois 
were plainly 
heard. 
new radio detector, used in connection with 
the Bowman wireless time receiving instru- 
ments, with wondertul results. 

\ remarkable that 
system of four or six wires tor an antenna, 


fact is instead of a 
only a single wire was used, this wire being 
ot the 


(about YU teet 


300 feet long and attached to the top 
flag staff at one end 
the “old building” at the other 


college 
high), and to 
end (about 55 feet high). 

With this simple antenna and the instru- 
ments mentioned, Prof. J. A. 


the college, and Richard M. Barr, who has 


4 wireless station at Nevin and Chestnut 
Sts.. and C. M. Bowman heard the wire- 
less time signals sent from the _ Illinois 


from Springheld The signals 


Watch Co. 


were so strong that three pairs of head 
phones were connected together and the 
three men could hear the signals simul- 


The signals could be heard six 
It is under- 


taneously. 
inches away from the phones. 
stood that no station so tar west 
Lancaster betore, 
the Bowman tirm was pleased 
instru- 


WaS eCve©r 


heard in and it is need- 
less to Say 
with the record made by the new 
ment. 

The Illinois Watch Co. factory has its 
own observatory for taking time, which 1s 
then calculated to central standard time 
and sent in that form by 8 


M.., but since this city 


wireless at 

o'clock P. uses CdaSt- 

ern standard time the Illinois wireless sig- 

nals were heard at our 9 o'clock. 

At 10 o'clock the Washington D. C.., 
\rlington, 

are sent Dy 


less time signals, sent from 
heard, as usual, and as these 
eastern standard time, they were heard just 
one hour later than the Illinois signals to 


the second. 








Creditors Join in Bankruptcy Petition 
Against Jacob Bernard, New York. 
bankruptcy 
District 


against 


petition in 


states 


\n involuntary 
was filed in the United 
Court, New York, last Monday 
Jacob Bernard, a jeweler at 196 Fulton St., 
Manhattan. S. Kaplan & Co., with a claim 
for $500; Royal White, for $80, and Rose 
Goldberg. for $80, are the petitioning cred- 
itors. The assets of the jeweler are said 
to be $5,000, with approximate liabilities of 
$15,000, 

The usual allegations relative to the mak- 
ing of preferential payments are made in 
the petition. It is also alleged that a judg- 
ment was entered under the laws of New 
York State for $300 in favor of Jablow & 
Co., and that an execution has been issued 
and a marshal is in possession of the place. 

Jacob Bernard was formerly a member 
of the firm of Suderer & Bernard arid Ber- 
nard & Taylor, both firms conducting busi- 
ness in New York. He was later employed 





THE JEWELERS’ CIRCULAR-WEEKLY 


by Oppenheimer & Stern, 41 Maiden Lane. 
In 1908 he became a member of the firm 
of Cohen & Bernard and in 1909 succeeded 
to the entire business. This enterprise he 
continued alone until January, 1912, when 
Isaac Roman he formed the firm of 
Koman & Bernard. They, however, dis- 
solved on May 1, 1912, and Bernard since 
that time has been conducting business at 


with 


his present address. 








Montreal Police Arrest Men Charged 
with Robbing M. Solomon and Re- 
cover Jewelry Valued at $4,000. 

\fter a lively 

one oO! 


Que., Jan. 30 
two 


\MIONTREAL, 
fig it 
whom a police record, were arrested 
mn Craig St. last Wednesday morning and 
were found to be carrying more than $4,000 


with detectives. men, 


nas 


worth of stolen goods. 

Inspector McLaughlin received 
tion that three men were trying to dispose 
7 valuable jewels in 
and de- 


intorma 


| 
} 
i 


arge quantity of 
the Craig St 


(OI A 
second-hand stores 
tectives were put on the cas The officers, 
three men, one ot 
whom had just entered a store. The off- 


if the men into custody on 


i1tter a search. found the 


cers took two 
and searcied a suitcase that one 
of them was carrying. As Detective For- 
get gripped one of the men the latter drew 
a revolver and pointed it at the detective. 
\s he was about to pull the trigger De- 
tective Tierney suddenly struck him and 
knocked him to the sidewalk. 
\V hen the detectives took the men to the 
police station, just across the Champ de 
found that the suitcase con- 
tained $4,000 worth of goods 
stolen on Jan. 23 from the store of Martin 
Solomon, 520 St. Lawrence Boulevard. 
| here men’s watch chains, 16 
women’s chains, 18 bracelets, 16 handbags, 
mounted in gold, nine boxes 
‘ontaining 360 rings of value, several 
watches and a number of other articles, in- 
cluding a number of rare coins and medals. 
that he 


tne street 


Mlars. it 
more than 


Was 


were 116 


Saries 


iz T 


ne of the men arrested denies 
had any part in the robbery. 

The robbery at the establishment of Mr. 
which 1S On} te second floor of 
the Main building, cor. of St. Lawrence 
and Ontario Sts., occurred between | and 
4+ o'clock 1n the morning on Jan. 23. Access 
to the office was gained by smashing the 
glass in the door, It was an easy matter 
for the burelars. they entered the 
building by way of a cellar door, to get 
up to the second floor without being ob- 
served, as they had no watchman to con- 
tend with. The only person in the build- 
ing at night is a young man who operates 
the elevator, and who occupies a room on 
the second floor, directly opposite Solo- 
mon’s He was not in the building 


Solomon. 


once 


omece. 


Friday night. 








Navy Department Solicits Bids on 
Clocks, Watches, Etc. 

\V ASHINGTON, D. C., Feb. 1.—The Bureau 

of Supplies and Accounts of the Navy De- 


partment will receive bids under the fol- 
lowing schedules: 

Until Feb. 9 on schedule 7845—Watch 
caps. 

Until Feb. 16 on schedule 7823—Boat 


clocks, deck clocks, spyglasses, stop watches. 
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Police Officer Captures Man Who Robbed 
Brooklyn Jewelry Store and 
Recovers Loot. 


Early last Monday morning a thief 
gained entrance to the store of Charles 
Wagner, 135 Grand Sa., Brooklyn, and 


tried to escape with jewelry amounting to 
$500, but was captured by Officer Lhornton 
in a running fight. 

The officer was passing the store about 
3.00 A. M., when the noticed that the light 
suspected something 
store tor 


at once 


He stood 


was out and 


was wrong. outside the 


a minute and then stepped back into the 
shadows, and as he did so he saw a man 
come toward the tront door and swing 


> 


over the transom to get out of the store. 

\s the man dropped to the street Thorn- 
ton ordered him to halt. Instead the man 
swung at him with a short-handled ax, the 
blow cutting a terrible gash in the offcer’s 
his foot slipped 
1 the man fled 


hand. Thornton fell, as 


on the icy pavement, an 


down Grand St., holding the ax in his 
hand. The officer; was up instantly and 
after him. The officer fired three times in 
the air with his revolver and was gaining 


when at Berry St. the fugitive 
turned the and Thornton shouted 
that he would shoot him if he did not halt. 
The man suddenly stopped and began to 
advance on the patrolman. Thornton fired 
twice, exhausting the cartridges in his re- 
At the second shot the man fell. 
shots soon brought 
other ofhcers to the scene and one of them 
called Dr. Miller from the Williamsburg 
Hospital. The burglar was lying in a pool 
of blood, but no wound was visible. At 


first the doctor thought the man was dead. 
of life and was 


rapidly, 


COrTrner, 


volver. 


The 


sound ot the 


| 


but he soon 
carried to the hospital 
When interviewed by a reporter of THE 
JEWELERS’ CIRCULAR the man gave his name 
Garlinckar. He described him- 
self as a tailor, 19 years of age, and resid- 
: 262 Metropolitan Ave., Brooklyn. 
\t the hospital it was thought that the in- 
juries suffered by the man were caused by 
his tall from the transom of the jewelry 
store to the street. In his pockets were 
feund the watches and jewelry which he 
liad taken from the store, but no letters or 
to identify him. 

ntrance to was gained by 
climbing the 1ron bars in front of the show 
over the 

aoor. The man then went to the big 
sate and broke the combination with an 
not open the 
articles in the 


showed signs 


is Starius 


<4 


ing at 


cards that S ¢ rved 


7 
tne store 
glass 


window and breaking the 


ax. Upon finding he could 


safe he gathered up the 
showcase. 

\t the back of the store the police found 
tnat the iron shutter of a window had been 
forced open, but the iron bars inside had 
\fter that failure, the 
police believe, the man summed up more 
courage and tried the front entrance. 


prevented entrance. 


Bayonne, N. f., 


were 


The police of have ar- 


rested three boys who accused ot 
opening a showcase at the store of Isaac 
Wigdor, 450 Broadway, and stealing four 
or five razors, some silver match boxes and 
a pair of automobile glasses. The boys, 
when taken to Headquarters, confessed the 


rT‘ \bbery. 
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tical detectives for over 25 years. If you have 
a proposition that requires skill, experi- 
ence, clever, shrewd detective ability 
it will pay you to get in touch with 
us. All work performed by this @ 
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of one of the Mr. Doughertys. - — 
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Investigate 


Government Officials to 
Rentz-Collins Mfg. Co. 

In connection with the case of the Rentz- 
Collins Mfg. Co., bankrupt, Wells, Minn., 
the United States Government has detailed 
Post-Office Inspector Hugdall, St. Paul, to 
conduct further investigations in this mat- 
ter, which may involve additional charges 
being brought against at least one of the 
men now under arrest and awaiting trial. 

lt will be remembered that the Rentz- 
Collins Mfg. Co. filed a voluntary petition 
in bankruptcy in January, 1914. Certain 
circumstances surrounding the failure 
aroused the suspicions of tie National 
Jewelers Board of Trade, which sent a spe- 
cial investigator from the 
Sufficicnt evidence was discovered to cause 
warrants to be issued for the arrest of 
and Frank Kentz, who were held 
for trial under a $3,000 bond each. 

Further investigation by the Board’s rep- 
resentative brought to lght a large quan- 
tity of merchandise which had been con- 
cealed in a storage warehouse, and also re- 
sulted in the arrest of James Collins, who, 
in default of bail, was put in jail. On Oct. 
Ys, 1914, the Grand Jury returned three 
separate indictments, two joining George, 
Bert and Frank Rentz with James Collins 
for conspiring to conceal assets and con- 
spiracy to defraud by the use of the mails, 
respectively. The third indictment joined 
Krank Rentz and James Collins with actual 
concealment of assets while bankrupt. All 
defendants were held for trial at the next 
term of court under bond except James 
Collins, who was released on his bond, 
having been in jail for five months, 

As the United States Government has 
proposed to go into the matter very care- 
fully, preparatory to trying the case at the 
\pril term of court, it is quite probable 
the developments will be interesting, and 
they will no doubt be awaited with interest 
by the trade in general. 


(Chicago office. 


Ger ree 


Sneak Thief Again Operates at Maiden 
Lane Store of the Gorham Co. 

lor the 

weeks the 


within the past six 
Maiden Lane store of the Gor- 
ham Co. was visited by a shoplifter, The 
last attempt, which occurred Wednesday, 
resulted in the arrest of a man giving the 
name of Robert Foley, of 219 Adelphi St., 
Brooklyn. Foley was later arraigned and 
held in $500 bail on a charge of petit lar- 
ceny. 

On the day of the Foley 
walked into the store and, looking at some 
articles displayed on a table which were 
being disposed of at reduced prices, asked 
a salesman how long the sale would con- 
tinue. The clerk, replying, told him sev- 
eral weeks. In the meantime Charles Hoff- 
man, employed as a porter, who was walk- 
ing about the store, detected Foley in the 
act of picking up a sterling silver whisk 
broom and a shaving brush, valued at about 
$15. Hoffman immediately notified Joseph 
>). Little, the manager, and the man was 
detained until a policeman arrived. 

When searched at the Gorham store the 
art cles stolen from this concern were found 
in Foley’s possession, as well as a number 
of rings and other pieces of jewelry. He 
was later arraigned in court. Bail for the 


second time 


robbery 


THE JEWELERS’ CIRCULAR-WEEKLY 


prisoner was not produced until Monday 
morning. After being released on bond 


Foley again went to the Gorham Co.’s 
store, where he pleaded with Mr. Little, 
the complainant, to drop the charge. Man- 


ager Little, however, refused to listen to 
this request. According to the police Foley 
is also known to them as Thomas Richards. 
The first visit of shoplifters, As reported 
in these columns last December, netted the 
thieves about $200. 
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Bankruptcy Notes. 








H. C. Montgomery, Campbellton, N. B., 
(Canada, has made an assignment. 

R. H. Callings, New Waterford, N. S., 
Canada, has assigned to Isaac Greenwell. 

S. R. Venning, Manning, S. C., ts offer- 


ing creditors 33's cents on the dollar. He 
has been in business at Manning since 
ISOS. 


A voluntary petition in bankruptcy has 
been filed by R. ‘H. Wilkinson, Boise, 
Idaho. The first meeting of creditors is 
scheduled for to-day. 

A voluntary petition in bankruptcy has 
been filed by the Toledo Sample Jewelry 
Co., Toledo, O. The officers of this com- 
pany are: ‘Harry Lowenthal, president; 
Amma M. Lowenthal, treasurer, and 
Charles Marks, secretary. 

Harry Havener, a retail jeweler at 150 
Merrimack St., Haverhill, Mass., has as- 
signed to E. H. Saxton. Mr. Havener en- 
gaged in business at ‘Haverhill in 1898. He 
was first located at 193 Merrimack St., and 
moved to 27 Merrimack St. in 1903. From 
there he moved to his present location in 
1913. 

Albert A. Syman, retail jeweler at Saska- 
toon, Canada, is offering creditors 25 cents 
on the dollar. He has merchandise valued 
at $2,629.29 and fixtures placed at $1,820.15. 
His liabilities are $7,179.80. He was pre- 
viously employed in this line as a clerk, 
and started business on his own account in 
June, 1912. 








New Enterprises. 


R. Abbott will open a jewelry store at 
Troy, Mont. 

Elias Nerantzi has started in business at 
60 W. 27th St., New York. 

James Lyons will start in the jewelry 
business shortly at Columbus, Nebr. 

Myer Simon has started in business for 
himself at 47 13th St., Philadelphia, Pa. 

William Marsden has opened a jewelry 
store on Catawissa St., Nesguehoning, Pa. 

Harry Bernert has opened a jewelry 
store in the Peerless Drug Store, Enid, 
Okla. 

A jewelry store has been opened at 479 
Sixth Ave., New York, under the name 
“Victor.” 








Robert S. Pedrick, 85 years old, a retired 
manufacturer of watch cases, died recently 
at the Odd Fellows’ Home, 17th and Tioga 
Sts., Philadelphia, Pa., where he had been 
a resident since 1895. Mr. Pedrick had 
been ill for several years. When he retired 
from the watch case business he became 
superintendent of the Norris City Ceme- 
tery, where his body was interred. He was 
for 65 years a member of Franklin Lodge, 
No. 5, I. O. O. F. 
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H. Popper & Son, New York, Assign for 
the Benefit of Creditors. 

At the County Court House in New 
York last Friday the firm of H. Popper & 
Son, Inc., manufacturers of badges, medals. 
etc., 102 Fulton St., Manhattan, executed a 
general assignment for the benetit of cred- 
itors. The assignment papers named David 
I. Shap‘ro, an attorney at 99 Nassau St., as 
the assignee. 

When interviewed by a JEWELERS’ Cir- 
CULAR reporter the assignee stated that the 
liabilities of the delinquent firm amount to 
about $2,000. No estimate as to the amount 
of assets, Mr. Shapiro stated, could at this 
time be determined, machinery, fixtures and 
a small amount of stock being the only 
things on which the assignor can realize 
anvthing. 

Herman Popper, the founder of this 
business, was a cha‘nmaker by trade and 
started in business on his own account in 
1881. For a time he had a retail store on 
Third Ave., New York, but later discon- 
tinued this business and opened another 


establishment at 102 Fulton St. About 
1898 he gave his son an interest in the 
business, and in 1902 the main plant was 


removed from Essex St. to the present 
Fulton St. address. The business was in- 
corporated in 1908, under the laws of New 
York State, with an authorized capital 
stock of $10,000, claimed fully paid in. 
They have since opened a small branch 
store at 895 Prospect Ave. The factory 
was recently moved to 12 Dutch St. 








J. W. Roop, Dayton, O., Who Suffered 
Loss by Flood Is Now in Bank- 
ruptcy. 

Dayton, O., Jan. 30.—J. W. Roop, a 
jeweler at 1932 E. 3d St., has filed a volun- 
tary petition in bankruptcy. The assets are 

listed at $4,231, with liabilities of $5,149. 

Mr. Roop, who is a watch repairer, 
started in business at Hollensburgh, O.., 
and later opened stores at Hagerman and 
Goldwater, O., and one at Centerville, Ind. 
In 1899 he moved to Greenville, O., and 
opened a store under the style of Roop & 
Co. Seven years later he filed a petition 
in bankruptcy. The same year he opened a 
store at Dayton, O., and later occup‘ed 
other stores. Two years ago he took a 
partner in the business and moved to 1301 
W.3d St. During the Dayton flood he lost 
a considerable amount of money and the 
was sold. Later on he opened a 
store at the present address. 


business 











Market Prices for Silver Bars. 
The following are the quotations of sil- 
New York as 


ver bars in London and 


reported last week: 
New York 
selling price. 


London. .999 Basts. 


eee ee ee eee 22 3-4d. $0.51 
7 ) rere ree ere res 22 5-8d 50% 
pe ee ee meee 22 5-8d. 507% 
le SAS 22 5-8d. 50K 
: Dttds 4'smabihoudee sees 22 5-8d 50% 
hv sé ecatccvesédenateneoue 22 5-8d 50% 








John Weisenborn, a watchmaker 62 years 
of age, and a member of one of the oldest 
families of Frostburg, Md., died recently 
of cancer of the liver. He was never mar- 
ried. He resided with his sister. The other 
survivors are two brothers and two sisters. 
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HE season of 
State conventions 

by the retail jewelers’ 
associations will open 
little earlier this year than usual, and it 
is gratifying to note that some good work in 
arranging the dates of these most important 
gatherings was done at the meetings of the 
executive committee and the administrative 
council of the American National Retail 
Jewelers’ Association held in Chicago two 
weeks ago. There is no doubt that con- 
flicting dates have been forced upon differ- 
ent State associations in the past owing to 
the fact that most of the conventions were 
set for the latter part of the Spring and 
the beginning and middle of the Summer, 
when business among retail jewelers was 
light, but all could not be held before the 
national convention in August without a 
number of the dates overlapping. The good 
work of the officers of the American Na- 
tional Retail Jewelers’ Association and the 


State Conventions 
Begin Early. 


State associations in arranging dates that 
begin with this month will be appreciated 
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by the trade at large, inasmuch as it will 
give the national officers and the repre- 
sentatives of the various wholesale and 
manufacturing houses who wish to exhibit 
at these conventions a chance to attend 
practically all of them. 

The first State convention scheduled to 
take place is that of Connecticut, which be- 
to-morrow at Hartford, while other 
arranged for this month are 
those of Nebraska, to be held Feb. 15 and 
16. and Minnesota, which will be held Feb. 
293 and 24. In March the conventions thus 
far settled upon are those of Missouri and 
Maine, the former to be held on March 15 
16 and the latter on March 17 or 24, 
April two have already been set- 
Oklahoma on April 5, 
April 13, 14 
May include 


gins 
conventions 


and 
vhile in 
tled upon, that for 
6 and 7 and that of lowa on 
and 15. The conventions for 


those of Illinois, May 3, 4 and 5; Kansas, 
May 6 and 7; West Virginia, May 10, 1] 
and 12; Virginia, May 18 and 19; New 
York, May 24, 25 and 26, and Michigan, 
May 26 and 27. The June conventions so 
far scheduled are those of North Dakota, 
June 17 and 18; Indiana, June 23, 24 and 
25, and Ohio, June 28, 29 and 30. The Wis- 


consin convention is scheduled for July 20, 
21 and 22, Among the State associations 
convention dates are still open are 
North Carolina, Oregon, Pennsyl- 
South Dakota, Texas and Wash- 


whose 
[daho, 
vania, 
eton. 
Irom present appearances interest in as- 
ociation work has taken on a new lease 
of lite. and ther: is little doubt that the 
“tate conventions of retailers this year will 
interesting character and more 
attended than ever before. If 
entirely avoided by 
the new arrangement much will be done 
to increase the attendance and to add to 
the interesting features of all, and the 
work of the national and State officers in 
arranging these dates to the mutual advan- 


be more 
ge~ erally 


conflicting dates are 


uld have the co- 
trade. 


tage of all associations sh 
operation of all members of the 


——_ 


OR a long time it 


Our Forty-sixth it has been the cus- 


Anniversary. tom of THE JEWEL- 
ERS’ CIRCULAR to get 

out but one so-called “special” number each 
year, this being in celebration of the anni- 
versary of the foundation of this journal 
and occurring with the first issue of Feb- 
ruary. he issue of to-day celebrates the 


anniversary of the founding of 
journals which go to make 


includes 


forty-sixth 
the first of the 
up the consolidated 


paper, which 


not only THe JEWELERS’ CrrcuLar, but The 
Horological Review, The Jewelers’ Weekly 
and The Jewelers’ Review, and we hope 
that th pe of the efforts of the editors 


and publishers will be considered a number 


tiat -htt ew commemorates so important 
an occasion. While not quite as large as 
some of the previous anniversary numbers, 


this issue will be found by many to be fully 
as interesting, instructive and important as 
a hand book of general information to the 
trade as many of its predecessors, 
while certain features, 
of jewelry fashions of 
forecast of the jewelry 


because, 
such as the review 
the year and the 
styles of the year 


(Continued on page 161.) 
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Begin now and travel the road of progress. 


OUR LOOSE DIAMONDS 


will immediately show you profitable returns 
and brighten up the way to your using some 
of our up-to-the-minute, popular priced 


DIAMOND JEWELRY. 








We can also offer a complete line of 
WATCHES, JEWELRY, COMMUNITY SILVER AND 
JEWELERS’ SUPPLIES. 


CROSS & BEGUELIN 


Established 1863 


23 MAIDEN LANE NEW YORK 
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Arthur Henius, of the Bruhl Bros. & 
Henius Co., 15 Maiden Lane, sailed Satur- 
day on the Lusttanta. 

Mayer, formerly with David 
Maiden Lane, sailed for Rotter- 


Isadore 
Mayer, 14 
dem yesterday on the Kyndam. 
eold 
refiners, have moved from the ground floor 
to the floor above in the building at 129 
Park Row. 

(harles S. Rivchun, 
Heart Jewelry Co., 42 Maiden 


|. Hamerschlag’s Sons, and sliver 


with the 
lane. has 


formerly 


accepted a position as assistant jewelry 
buyer and manager with Berner bros., ot 
Albany, N. Y, 

frank LeBron, of the United Jewelers, 
Inc., 31 Union Square, this city, is conva- 
lescing after an operation for appendicitis. 
Mr. LeBron it is expected will return to 
business in a short time. 


loseph Montalto, manutacturer of dia- 
mond mountings, 1472 Broadway, an- 


rounces that he has formed a partnership 
with his brother Leonardo Montalto, under 
the firm name of J. & L. Montalto. 
Dreher & Walder, 
cutters of precious and semi-precious 
stones, formerly located at 49 Maiden Lane, 
have moved to new and more commodious 
quarters in room 52, 35 Maiden Lane. 


Bros. importers and 


James L. Hand, an auctioneer, [4 
Maiden Lane, is now selling the stock of 
the Ryan Jewelry Co., Omaha, Nebr. The 
sale is for the purpose of reducing the 
stock prior to the removal of the company 
to a new store. 

E. M. Stark, vice-president of the North 
American Watch Co., Mansfield, O., spent 
a few days at the New York office, 15 
Maiden Lane, recently, and sailed on Jan. 
21 for South America for a three months’ 
business and pleasure trip. 

Samuel Jacobson, of Jacobson Bros., who 
is also vice-president of the United Dia- 
mond Works, Inc., and F. J. Loopuit, with 
the same company, sailed last Saturday on 
the Lusitania to the European markets for 
the purpose of purchasing rough diamonds. 

Benjamin Ash, president of the New 
York State Retail Jewelers’ Association, 
was in this city last week attending the 
conference between retail jewelers and 
silverware manufacturers. He was among 
the visitors to the offices of THE JEWELERS’ 
CIRCULAR, 

A meeting of the creditors of Joseph 
Klein, 90 Nassau St., will be held at the 
office of William Allen, referee in bank- 


) 


ruptcy at 67 Wall St. on Feb. 9 at 5 Pp. M. 
Creditors may attend to prove their claims, 
examine the bankrupt, appoint a trustee and 
transact such other business as may come 
betore them. 
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Llenry Neuwirth has been admitted as a 
Mantz & 


at 35 Maiden 


Pey ser, 
wholesale Lane, 
which firm will in the future be known as 


member of the ftirm of 


jewelers, 


Mantz, Peyser & Co. Wm. J. Mantz, 
Michael Peyser, Henry Neuwirth and M1il- 
ton Danziger, will cover their respective 


territories and will soon start out. 

Joseph Klein, Inc., is the name of a con- 
cern that has applied to the State Depart- 
ment, Albany, N. Y., for papers of incor- 
poration to engage in the jewelry business 
The capital is placed at $5,000 
and the incorporators are Jacques L. 
Woldeberg, Edmond R. Lyon and John J. 
Hayden, all of 258 Broadway. 

A petition praying for a discharge in 
bankruptcy was filed in the United States 
District Court last Thursday by Louis 
Landin and Louis Goldstein, doing business 
under the firm name of Goldstein & Lan- 
din, manufacturing jewelers, at 99 Canal 
St. A hearing on the petition will be held 
before the United States District Judges 
in the Post-offce building on March 1 at 
10.50 A. M, 

Charles H. 
eversoll & Bro.., 


ciation known as the United States of Eu- 


in this city. 


Robert H. In- 


‘s the president of an asso- 


Ingersoll. of 


rope Association, which has been organ:zed 
to urge the immediate convening of the 
Hague Congress to stop the war by remov- 
ing its cause, which, it is said, is commer- 
Announcements were sent out last 
which 


cialism. 
week calling attention to a meeting 
was held in the large parlor of the Hotel 
Martinique. 

Toseph and Isaac Greenbaum, 
doing business as Machof & Greenbaum, 
jewelers, 189 Bowery, filed a petition in 
the United States District Court last week 
praying jor a discharge in bankruptcy. A 
hearing on the petition will be held before 
United States District Judges in the Post- 
office building, on March 1, at 10.50 a. M. 
asked to attend and show 

should be 


Machot 


Creditors are 
cause, if any, why the discharge 
denied. 

The bankrupt stock of Bertha Ritter, 
jeweler, at 518 Willis Ave., against whom 
an involuntary petition in bankruptcy was 
filed last October, will be sold at public 
auction Thursday, Feb. 11. The 
the assets which starts at 10.30 a. mM. will 
be held at the North Side Storage Ware- 
house, Bergen Ave. and 139th St., Bronx. 
Jewelry, clocks, fixtures, safe, show cases, 
etc.. will be among the articles which will 
be offered for sale. 

A voluntary petition in bankruptcy was 
fled in the United States District Court in 
this city last Thursday by E. Langley 
Yates, an optometrist, at 366 Fifth Ave. 
The schedules filed with the petition list 


sale of 








1 


of debts due 
insur- 


the assets at $1530. consisting 


S4: 


accounts, 
S1.000 : or 


Oh open policies ot 
reversion. re- 
property claimed to 
The liabilities approxi- 
all unsecured 


allce, yperty in 
mainder and trust. S60: 
be exempt, $225. 


mate $2,534, which constitute 


claims. 
Under the laws of New York State Hy- 
man W. Edson, jeweler, 2575 Broadway, 


this city, executed a general assignment for 
the benefit of his creditors last Thursday. 
Gabriel Heatter, 189 Montague St., Brook- 
lyn, was named as the assignee. In an in- 
with M. M. Black, the attorney for 


the jeweler, a JEWELERS’ CrRCULAR reporter 


tery Tat 


was told that the assets of the assignor ag- 
eregate about $500. ‘The liabilities he esti- 
mated approximate about $1,600. A meet- 
ing of the creditors, Mr. Black stated, 
would be called following the sale of the 
assets which took place yesterday, (Tues- 
day), at the jeweler’s premises. Hyman W. 
dson was formerly employed by his 
father, A. Edson, at 134 Bowery. The for- 
mer recently opened an establishment at 
the above address. 

A general meeting of the members and 
subscribers to the old Jewelers’ Relief As- 
sociation took place yesterday afternoon at 
the rooms of the National Jewelers Board 
of Trade after THe JeEwevers’ CIRCULAR 
went to press. Ihe Jewelers’ Relief Asso- 
ciation formed in the latter part of 
1893, and was very active in the following 
year during the panic and business depres- 


Was 


large number of 
workmen out of employment. A 
fund was trade to take 
Care ot the needy CaSeCS, and the associa- 
) the late Max 


sion which threw a 
jewelry 


subscribed in the 


tion, under the direction of 
J. Lissauer, its president, did an enormous 
amount of good in helping worthy jewelry 
workmen who had destitute as a 
result of the shutting down of the industry. 
The association has disbanded but 
even atter the depression had ceased it was 
continued for the purpose of helping needy 
trade, and 
practically dormant of 


become 


never 


while it has been 
recent years, par- 
ticularly since the death of Mr. Lissauer, 
its president, and Mr. Hodenpyl, its treas- 
urer, the organization has been kept in- 
tact in order that it would be ready to 
meet emergencies, there being still some 
money in the treasury. The meeting yes- 
terday was called by M. D. Rothschild, the 
present treasurer of the association, who 
invited the old subscribers to the fund, the 
members and others interested in the work 
to determine, if possible, whether there is 
any need of the association doing active 
work at the present time, and whether or 
not sufficient cases of destitution exist in 


cases in the 





(New York Notes continued on page 159.) 
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A BANK FOR JEWELERS 


To the jewelers and jewelry trade, we take this opportunity of offering the services 
of a highly efficient organization, backed by experienced men, with ample capital and 
resources to handle the legitimate needs of its customers. 


Resources of over - - $11,000,000.00 
FIDELITY TRUST COMPANY 
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Chambers Street, Hudson Street and W. Broadway, New York City © 

SAMUEL S. CONOVER, President © 

JOHN W. NIX, Vice-President GEORGE HENRY SARGENT, Vice-President | @ 
ANDREW H. MARS, Secretary .- 

STEPHEN L. VIELE, Asst. Sec’s ARTHUR W. MELLEN, Asst. $ec'y and Trust Officer | @ 
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Member of the New York Clearing House © 





EE 444444644646 OOO HY 


PODHGDOGHODGODOGGDGGOHH SHH OOO HO OOOOH OHODOO OOOH 














THE 100 Years a Commercial Bank 


| CHATHAM The Phenix National Bank 


Organized 1812 


The Chatham National Bank 


Organized 1850 


The Chatham and Phenix National Bank 


Consolidated 1911 





Around these names is associated more than 100 years of suc- 
cessful banking, and pages, even volumes, of unpublished New 
York financial history could be written of these institutions—each 
individually a bulwark of community confidence in its day, and 
collectively with a career without spot or blemish of more than 
a century. 

This career has been splendid in purpose and achievement, yet 
without sensational events to record, but rather a history of con- 
servative, persistent and intelligent upbuilding, serving faithfully 
and fully the needs of the period. 


LOUIS G. KAUFMAN, President 





FRANK J. HEANEY, Vice-President RICHARD H. HIGGINS, Vice-President 
WILLIAM H. STRAWN, Vice-President BERT L. HASKINS, Cashier 
192 Broadway HENRY L. CADMUS, Assistant Cashier NORBORNE P. GATLING, Assistant Cashier 
| WALTER B. BOICE, Assistant Cashier HENRY C. HOOLEY, Assistant Cashier 
Cor. John St. | GEORGE M. HARD, Chairman 
NEW YORK | We invite the Accounts of Banks, Bankers, Manufacturers, Merchants and Individuals 








Het Manter Foscral keene bone RESOUrces, Thirty Million Dollars 


House—Member Federal Reserve Bank 


The Market and Fulton National Bank of New York 


ORGANIZED 1852 81-83 FULTON STREET 


CAPITAL, $1,000,000 SURPLUS, $1,900,000 
PROGRESSIVE—CONSERVATIVE—SUCCESSFUL 
Invites the Accounts of Jewelers 





























ALEXANDER GILBERT - - President 
ROBERT A. PARKER’ - Vice-President Will extend every facility that good banking will justify 
JOHN H. CARR - © «© « « Cashier 





W.M. ROSENDALE - - Asst. Cashier SAFE DEPOSIT VAULTS 
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the trade to require a reorganization on 
progressive lines. 

Flias Nerantzi, watchmaker and jeweler, 
has opened a store at 60 W. 27th St., this 
city. 

A regular meeting of the National So- 
ciety of Craftsmen was held last Friday 
evening. 

William Maintien, of Maintien Bros. & 
Wise, Plainville, Mass., was visiting the 
trade in this city last week. 

\W. A. Henry, with Hutchison & Huestis, 
15 Maiden Lane, is on a trip to Philadel- 
phia, Baltimore and Washington. 

Dan I. Murray, auctioneer, of this city, 
is at present conducting a sale for the 
Crawford Jewelry Co., Tampa, Fla. 

George Semple, representing Bates & 
Bacon, 9 Maiden Lane, returned last week 
from a western trip and was at the New 
York ofhce for a few days. 

J. W. Wentworth, with A. Ludeke & Co., 
170 Broadway, left last Wednesday on a 
trip to the middle west. S. W. Pickering 
left the same day for Boston. 

Under the style of “Victor” a jewelry 
store has been opened at 479 Sixth Ave., 
where a wholesale and retail business in 
diamonds, watches, etc., will be conducted. 

Hugo Oppenheim, of Oppenheim & 
Strauss, 87 Nassau St., sailed for Europe 
on the Rotterdam last week. Mr. Oppen- 
heim wile abroad will visit the European 
diamond markets. 

ln the United States District Court, this 
city, on Jan. 26 Simon Spiro, jeweler and 
dealer in diamonds, 71 Nassau St., was 
granted a discharge in bankruptcy. He had 
liabilities of $28,542. 

kK. J. Court, formerly New York repre- 
sentative for T. Quayle & Co., 15 Maiden 
Lane, has accepted a position as superin- 
tendent for Lane Bryant, 25 W. 38th St.. 
dealer in dry goods. 

John R. Greason, of John R. Greason & 
Son, 4 John St., recently celebrated his 
golden wedding anniversary at his home, 
283 Carroll St., Brooklyn. The gathering 
was attended by 12 members of the family. 

Rosenzweig Bros., 51 Maiden Lane, took 
out a charter of incorporation at Albany 
last Thursday, with a capital of $20,000. 
The incorporators are Arthur Rosenzweig, 
J. |. Musliner and Louis I. Musliner, all 
of this city. 

The corporation doing business as W. 
Barrett Shaw, Ine., 1341 Broadway, has 
been dissolved and the Shaw Jewelry Shop, 
Inc., has succeeded to the business. A new 
wholesale and retail store has been opened 
at 59 W. 42d St. 

The Horton-Angell Co., Attleboro, Mass.. 
discontinued its New York office at 15 
Maiden Lane on Monday. G. E. Heywood, 
who has been with the company for the 
past 11 years, will hereafter make his head- 
quarters at the factory, Attleboro, Mass. 

Among the out-of-town jewelers in this 
city during the past week were G. Cross, 
ot J. & G. H. Bliss, Norwich, Conn.; Mr. 
Vaughan, of Flournoy & Vaughan, Green- 


ville, S. C.; E. S. Brooks, Palmer, Mass., 
and Milton E. Meyers, St. Charles, Mo. 

The Bargain Jewelry Co., Ine. has 
taken out papers in Albany to engage in 
business in this city, with a capital of 
$3,000. The incorporators are David L. 
Horowitz, 159 Ludlow St.; Max Eigenfeld, 
231 Eldridge St., and Harry Fichgender, 
148 Norfolk St. 

An exhibition of jewelry, porcelains, an- 
cient enamels, etc., were placed on display 
last Saturday at the Anderson Art Gal- 
leries, Madison Ave. and 40th St. These 
objects are from the art collection of H. O. 
Watson & Co., of this city, and will be 
placed on sale on Feb, 9, 10 and 11. 

M. E. Meyer, of Ed L. Meyer & Son, 
St. Charles, Mo.; Charles Chilson, of Chil- 
son & Saunders, Blissfield, Mich., and Don- 
ald W. Martin, of T. W. Martin & Son, 
205 Genesee Ave., E. S., Saginaw, Mich., 
are in this city for a short time. They are 
making their headquarters at the Hotel 
McAlpin. 

Papers of incorporation were filed at Al- 
bany, N. Y., last week by the Duboise 
Jewelry Co. authorizing it to manufacture 
jewelry. According to the charter the capi- 
tal is placed at $10,000, and the following 
are the incorporators: J. B. H. Ash, Nel- 
son Ash and Victoria Ash, all of 516 Deca- 
tur St., Brooklyn, N. Y. 

\ charter of incorporation was applied 
for at Albany, N. Y., during the past week 
by the Keystone Novelty Mfg. Co. for au- 
thorization to deal in jewelry, novelties, 
etc. The incorporation’s capital was placed 
at $5,000, with the following as the incor- 
porators: Samuel Rubin, Abram K. Horn- 
stein and Benjamin H. Robssler. 

The installation of the newly elected off- 
cers of the New York Jewelers’ Benevo- 
lent Association will take place on Sunday, 
eb. 7, at Laurel Garden, 75 E. 116th St. 
\t the conclusion of the installation a ban- 
quet will take place. The installation will 
take place at 5 o’clock and the banquet at 
(} Pp. M., which will be followed by a dance. 

A window smasher visited the store of 
P. Reiner, 143 Eighth Ave., about 6 o’clock 
last Sunday morning and, after smashing 
the windows, took 12 chains, five mesh 
hags, a tray of spectacles and six fobs. 
\Ir. Reiner, who lives above the store, was 
not disturbed by the breaking glass and 
did not know about the robbery until noti- 
fed later. The robbery was discovered by 
the officer on the beat. 

\mong the callers to [HE JEWELERS’ CrrR- 
CULAR office last week were T. L. Combs, 
Omaha, Nebr., president of the American 
National Retail Jewelers’ Association, and 
\. W. Anderson, Neenah, Wis., secretary 
of the same body. Mr. Combs and Mr. 
Anderson left New York Wednesday eve- 
ning, after attending a meeting of the 
executive council of the American National 
Retail Jewelers’ Association. 

The examination in bankruptcy of Joseph 
B. Kislinger, formerly in the jewelry busi- 
ness in this city, has again been postponed. 
The hearing, whic) for the third time has 
heen put over owing to several indictments 
upon which Kislinger is waiting to be tried, 
will now be called on March 18 at 12 
o'clock noon. The case of Kislinger and 
Miss Bonner, who in November, 1913, it 
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is alleged, absconded from this city with 
gems and jewelry valued at over $125,000, 
which it is claimed they obtained from New 
York jewelers on memorandum, will be 
called to trial within a short time. 

Mr. and Mrs. Lazar Kroll tendered a 
banquet to the employes of L. Kroll & 
Son at their home, 17 E. 97th St., last 
Saturday evening, in honor of the firm’s 
removal from 49 Maiden Lane into larger 
quarters at 30 Maiden Lane. The event 
proved a most enjoyable one. Beautiful 
souvenirs were given to all who attended, 
while a handsome silver loving cup was 
presented to Mr. and Mrs. Kroll. 

The annual meeting and election of off- 
cers of the Associated Commercial Travel- 
ers of America will be held in the Hotel 
Imperial, Broadway and 32 St., Feb. 8, at 
& p. M. Reports of the various committees 
will be read and all business in review, 
together with the general plans for the 
year 1915, will be on the program. On Feb. 
20, at 6.30 Pp. mM. in the Hotel Imperial, the 
first annual dinner‘of the Association will 
be given. Speakers of national reputation 
have been invited and the affair is expected 
to be both interesting and enjoyable. Dur- 
ing the last year the membership has in- 
creased over 300 per cent., and a vast 
amount of work has been done to improve 
conditions on the road for commercial men. 

Samuel Maltz, a jeweler of Chicago, was 
arrested last Saturday on the pier of the 
White Star Line after landing from the 
steamship Arabic. Customs Inspector Wes- 
ley charges that Maltz tried to pass a box 
of uncut diamonds, valued at about $5,000, 
to a dock laborer, without declaring them. 
Maltz, it is claimed by the Customs ofh- 
cials, when taken into custody stated that 
he had not declared the stones because he 
had taken them to South Africa from this 
country. Abraham Busansky, who says he 
is a draper’s clerk and claimed to be a 
companion of Maltz, was also detained. 
Following the examination of both men 
last Monday morning by the Surveyor of 
the Port they are still being detained until 
a more thorough search of the men’s bag- 
cage can be made. 

An announcement of much interest to the 
trade was made last week by the Gorham 
Co.. Fifth Ave. and 36th St., this city. This 
concern within a short time will move the 
complete stock of its wholesale department 
to the factory and new showrooms in 
Providence, R. I. This move will affect 
tie Fifth Ave. store only. At the uptown 
establishment a complete line of samples 
of the merchandise manufactured at the 
factory will, however, be carried. Joseph 
[). Little, manager of the downtown es 
tablishment, 15 Maiden Lane, stated that 
the Gorham Co. has a direct telegraph line 
from the stores in this city to the factory 
in Providence. This enables the placing of 
an order of a bill of goods selected from 
tie sample line in New York with the fac- 
tory in Providence within a few minutes. 
Goods shipped from the factory will reach 
their destination as quickly as 1f sent from 
the New York store. Mr. Little further 
announced that there would be no change 
in the present arrangement at the Maiden 
lane store. This branch will carry its 
usual line. 
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\ complete line of everything the 
jeweler needs, where quality and de- 
liveries are right. 

\ trial order will convince you. 


JACOB J. SCHMUKLER 
133-135-137 Canal St., New York 
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By Lionel Laurance 


Price, $2.50 





Size 6'4x9. Bound in Cloth. 
3960 Pages. Fully Illustrated. 

The author has covered in 
this work and in “General and 
Practical Optics” all that 1s 
essential for Opticians and 
()ptometrists. 


Optical Publishing Co. 
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to come, have been retained owing to their 
great popularity on previous occasions, al 
attempt has been made to get away slightly 
from the beaten track and publish a vast 
amount of information of general interest 
on subjects not heretofore’ generally 
touched upon. 

For instance, instead of publishing the 
description of one or more of the great col- 
lections of silverware of past ages, we have 
used as the opening feature an article upon 
the designs for jewelry and _ silverware 
which were produced by the great masters 
of olden times and which are still preserved 
in various parts of Europe. As the author 
says, the great masterpieces in gold and 
silver now extant in no way represent the 
amount of work produced by the great 
artists, inasmuch as large numbers of their 
productions have disappeared, and even 
many of those now held and attributed to 
the artists sometimes have their authen- 
ticity questioned. There is no question, 
however, as to the designs which were 
made by these master craftsmen, and the 
illustrations published are not only inter- 
esting from a historical standpoint but may 
serve to give to the jewelers of to-day 
some authentic ideas of the individual char- 
acteristics of tie work of such great ar- 
tists as Cellini, Holbein, Pollajuolo anla 
host of others. A few words on the work 
of Wenzel Jamnitzer are also to be found 
in another article, with illustrations of some 
of the products of this master artisan of 
the Germans. 

Of general interest to the trade are the 
articles on tests for precious stones by E. 
Hopkins, the description of the Altman col- 
lection of art objects in the Metropolitan 
Museum, the synopsis of the Federal Trade 
Commission act and the Clayton bill, and 
the story of the first New York Advertis- 
ing law, the movement for which was 
started by jewelers and the bill introduced 
by an ex-jeweler. 

In the Storekeeping, Retail Advertising, 
Liorological and Workshop Notes depart- 
ments are a host of general articles of vital 
interest to the jeweler in the conduct of his 
business. In fact, there are so many of 
those that to enumerate all would require 
entirely too much space, but mention should 
especially be made of those entitled “Hu- 
man Interest Stories of Successful Retail- 
ine’: “Creating Business for the Easter 
“Opening Up the Clutch on the 
Koad to Prosperity”; “How an Advertiser 
loosened Up a Pessimistic Public’s Purse- 
Strings’; “Psychology Applied to Jewelry 
\dvertising’; “Benci Problems”; “The 
Time of Vibration of a Balance and Its 
lormula”’; “Watchmakers and Their Em- 
ployers Suggest Plans for Increased Efh- 
ciency’; “How to Make Beading Tools”; 
“The Pasting on of Whole Pearls,” etc., 
not to speak of the practical hints that are 
to be found in “Little Lessons in Store- 
keeping” : “Store Inquiries Answered” 
“Practical Publicity for the Retailer,’ and 
the special arvicles on watches, clocks, tools 
and various matters of etching, cleaning, 


. ” 
season 


etc., and the preparation 


of different alloys. 


Even the cut glass and china department 
has been extended this year to give not 
only an idea of the products on the market 
but to include hints to jewelers in tie way 
of selling arguments and other matters 
which will aid them in making their cut 
glass and china departments a success. 
The matter generally contained is of such 
a varied character that we do not expect 
there will be many of our subscribers who 
will be interested in each and every ar- 
ticle published, but if there is any man in 
the jewelry trade who cannot find one or 
more articles of interest and profit to him. 
and if most of our subscribers do not find 
many tiat will both interest and instruct 
them, we will be seriously disappointed. 
On this occasion we wish to again take 
the opportunity of thanking our large fam- 
ily of readers for their help and co-opera- 
tion in the past. which has been such a 
large factor in enabling us to get out a 
journal of value to the trade at large, and 
to express the hope that the plans we have 
under consideration for the coming year 
of making tie paper bigger, better, brighter 
and more valuable to our readers will be 
realized to the extent of meriting a con- 
tinuation of this co-operation and support. 
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In the New Year for Business. 


(From Advertising and Selling Magazine.) 


W* feel it tn our bones—1915 1s going 
to st nd up—brace up—look up— 
push up! 

We can see it in the crop money—ten 
billions from 1914’s harvests, with an up- 
ward boost from 1913 of $83,000,000. 

We can see it in the now smooth finan- 
cial machinery, oiled by the new reserve 
system. 

We can see it in the collapse of the old 
spirit of snarling at success in_ business, 
by the common people and by the halls 
Congress. 

We can see it in the effects on busi- 
ness, of the surgery of hard tinaes—the 
cutting away of inflation, sores, tumors 
and wild flesh 
septic to business, as starvation is to the 


Panic 1s a master anti- 


poisons of the body. 

And in the European war we see the 
grim hand of fateful progress, shifting 
to America the world’s centers of many 
more peaceful activities than ever before, 
and almost cuaranteeing that Amer ca for 
50 years shall be trade’s great field and 
factory. 

As John Hay said prophetically at the 
McKinley monument unveiling: “That 
world leadership which has during all his- 
tory resided always somewhere between the 
banks of the Euphrates on the east and 
the banks of the Thames on the west, has 
silently moved to the banks of the Hud- 
son, almost between daylight and dusk!” 

Yes, it’s to be a great New Year! 


eS 








Consular Agent Louis G. Dreyfus, Jr., 
Ouibdo. Colombia, reporting to the Depart- 
ment of Commerce and Labor, at Washing- 
ton, D. C., regarding the mining and in- 
dustries of the Choco, calls attent:on to 
the fact that the mining of gold and plati- 
num is the principal industry of the Choco 
Intendency of Colombia. The platinum- 
producing district is about 100 miles square, 
covering the headwaters and _ tributaries 
of the San Juan and Atrato rivers. A 
New York company has recently had eng!- 
neers looking over the field and, it 1s re- 
ported, will soon install an up-to-date 
dredge. The only large concern at work 
in the Choco has within the last few years 
purchased considerable mining property in 
the San Juan district, principally on the 
Condoto and San Juan rivers, which are 
rich in platinum. For two years this com- 
any, which is a subsidiary of a South 
African concern, has maintained a staff of 
10 to 20 foreigners and 150 to 200 peons en- 
raged in prospecting. The report also states 


i 


1: 


hat although it has a much smaller produc- 
tion than the rich Ural district of Russia, 
the San Juan province of the Choco In- 
tendency is the second largest platin 
producing region in the world, notwith- 
standing that it is as yet an undeveloped 
held. The principal platinum streams ar 
the Condoto and San Juan rivers. 
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“A. Lincoln from Illinois” 





On one occasion when Abraham Lincoln addressed 
an eastern school the teacher asked him who he was. 
He answered simply: 
**A. Lincoln from Illinois.” 


Many Years before this Hennepin wrote: 


“The name Illinois comes from the Indian ‘Illini,’ signi- 
fying a complete, finished and perfect man imbued with 
the spirit and bravery of the men of every nation.” 


Could a better description of Lincoln be given ? 
Now comes another “A. Lincoln from Illinois.” 


As the man, so the watch made in his home town and 
named for him. 


That’s why its sales are growing so rapidly and that’s 
why it bids fair to be the most popular watch with the 
rising generation of watch buyers. 


Are you ready for them? If not, specify a few of the 
new 12 size A. Lincolns in your next watch order. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





Harry Kaplan is on a visit to New York. 
The State St. stores were all busy tak- 
ing inventory last week. 
la Fountain & Co., 

have removed to Princeton, Il. 

Harry Greenblatt, Omaha, Nebr., was re- 
cently in Chicago visiting friends. 

The Chicago office of D. F. 
has added a new vault and new 
tions. 

Jack Adams, of the silver department of 
C. D. Peacock, 1s serving on the jury this 
week. 

Clarence J. Roehr has returned from a 
visit to the factory of the Bassett Jewel- 
ry Co. 

Rud Noel has returned from York 
and opened an office in the Columbia Me- 
morial building. 

Fred Fuchsberg, representing the Shep- 
ard Mfg. Co., is making a trip including 
Michigan points. 

A. C. Becken, accompanied by his wife 
and family, left last week for his ranch 
near Florence, Ariz. 

A meeting of the creditors of Fred H. 
Allen will be held before Referee Eastman 
on Feb. 9 at 10 a. M. 

Victor B. Hume, Chicago, representative 
of the Chas. E. Hancock Co., has returned 
from a northwest trip. 

M. Cohen, represent:ng A. G. Schwab & 
Sons, Cincinnati, has opened a Chicago of- 
fice in the Masonic Temple. 


Gibson City, IIL, 


sriggs Co. 


decora- 


New 


S. E. Dickson, representing the Jno. I. 
Mauran Mfg. Co., has returned from a 
visit to the factory at Providence, R. | 


A meeting of the creditors of S. Trocky 
and the Halpern-Landsman Co. will be 
held before Eastman on Feb. 11. 

Geo. E. Smalley, western representative 
of the Simeon L. & Geo. H. Rogers Co., 
Hartford, Conn., is on a trip to the fac- 
tory. 

Frank M. Hickok, manager of the Chi- 
cago office of the National Jewelers Board 
of Trade, made a trip to Minneapolis last 
week. 

Geo. H. Thomas made a trip to Milwau- 
kee last week and leaves this week on a 
trip to St. Paul and Minneapolis and other 
points. 

R. P. Ream, former representative of the 
Bristol Silver Co., is located at Los 
Angeles, Cal., where he is interested in the 
moving picture business. 

Adolph Mueller, who severed his connec- 
with the A. C. Becken Co. 
is now a member of the manu- 


Referee 


TOW 


tion several 


weeks ago. 


facturing firm of E. T. Hadovec & Co.. 
3¢ S. Wabash Ave. 
D. A. Wilkins, Pacific Coast represent- 


ative of the Ostby & Barton Co., is on a 
visit to the factory, accompanied by Roy 
H. King, of the Chicago office. 

H. W. White, formerly with the Baldwin, 
Miller Co., Indianapolis, Ind., has been en- 
gaged by the Hart Jewelry Co. to travel 
in Indiana, Illinois and Michigan. 

Roberts & Co., now in the North Ameri- 
can building, have leased the store at 
9 W. Madison St., beginning May 1 next, 
for a term of years at about $6,500 a year. 

Albert R. Canberg, formerly with L. H. 
Schafer & Co., writes from Cleveland, O., 
that he has resigned as president and treas- 
urer of the F. N. Gear Watch Co., of that 
city. 

Nic Bedessen, 305 W. Division St., has 
bought the store of Jensen Bros., 2351 Mil- 
waukee Ave., from Mrs. Fredericka Jen- 
sen. He will close out his W. Division St. 
store. 

Nathan Strauss, traveling salesman and 
formerly in the retail jewelry business at 
Peoria, Ill., dropped dead of heart disease, 
while in the lobby of the Hotel Morrison, 
last Wednesday. 

Farmers near Bloomington, Ill... have a 
gold fever “in their midst.” Recently sam- 
ples of pay-dirt sent to the Goldsmith Bros. 
Smelting & Refining Co. assayed $21 to the 
ton. 

Win. M. Alister, of the Norris, Alister- 
Ball Co., has now returned from Califor- 
nia, where he has spent several months, re- 


stored to health. and is now at his desk 
aga:n. 
The stock and fixtures of Harry M. 


Baskin, doing business as the Regin Jewel- 


ry Co., 152 N. Clark St.. was sold last 
week for $3.200 gross. The indebtedness 
is $13.000. 

The Standard Gem Co. has been suc- 


ceeded by F. J. Essig & Co. Frank V. 
Brach, who recently bought the assets, was 
married last week to Miss Eunice Essig, 
daughter of F. J. Essig. 

After being in the reta:l jewelry business 
for many vears, Geo. W. Strebel, 2732 
N. Clark St., has retired. The fixtures 
were sold to Theo. Propp, who has opened 
a new store in the premises. 

J. H. Kuh, formerly with Sproehnle & 
Co., has quit the jewelry business to enter 
the motion picture film enterprise. He ts 
president of the E—L—K Film Co., with 
offices in the Mallers building. 

Michael Tauber, an auctioneer 
last week for selling alarm clocks full of 


arrested 








salt water, was freed by Judge Prindiville 
last week. He proved that the clocks he 
sold were advertised as damaged. 

J. R. Hewett is a new traveler for the 
Chicago office of the John T. Mauran Mfg. 
Co., and leaves this week on a southern 
trip: Hugo Thelen, of the same office, ts 
on a middle west trip, and S. E. Dickson 
leaves this week on a trip around the cir- 
cuit. 

The merchandise and fixtures of I. Co- 
hen, formerly in business on S. Halsted St., 
was sold recently by Samuel Winternitz & 
Co. to Ben Roth for $14,200 net to the 
estate. This was the highest net bid made. 
The accounts will be collected by the trus- 
ree. 

It takes a countryman to beat the city 
people. Len Emerich came in from Elgin 
last Wednesday night, accompanied by his 
wife. They went to the Midway Gardens, 
entered several dancing contests, and won 
every prize offered, including a silver lov- 
ing cup for amateur tangoists. 

\n individual petition in bankruptcy was 
filed Bernard Landsman, 
formerly a partner in a retail jewelry busi- 
which went into the hands of a re- 
ceiver and was sold by the trustee many 
months ago. Landsman disappeared from 
Chicago and has never been found. 


recently against 


ness 


John H. McLean bought a diamond for 
$150 and a watch for $150 from Marshall 
Field & Co. last week. He had them 
charged and sent to a well-known cus- 


tomer. Then he went to the customer’s 
house and tried to get the articles, saying 
their delivery was a mistake. He was ar- 
rested. 

The stock of merchandise and fixtures 
of the Loeb-Kahnweiler Co. was not com- 


pletely closed out by auction last week. 
M. Tauber, the auctioneer, who guaran- 
teed $8,000 net, has sent his check for this 


amount to F. N. Wood, trustee. The un- 
sold merchandise has been removed to a 
storeroom and will be sold later. 

After a long, faithful and meritorious 
service of 21 years with the A. C. 
Co.. Herman A. Bredel has severed his 
connection with that concern. For the past 
15 years Mr. Bredel has been general sales- 
and in full charge of the watch de- 
partment. Mr. Bredel has not decided yet 
what he will do in the immediate future. 

The following travelers from the Chi- 
cago office of the Watson Co., left thts 
week for their respective territories : Harry 
D. Wachholder in Kentucky, Kansas and 
Oklahoma: L. B. Hales, Missouri; L. L. 
Dewar, Michigan. C. L. Taylor, traveling 


sJecken 


man 
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Edwards - Ludwig - Fuller 
Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 


WHOLESALERS OF 


Jewelry, Watches, Diamonds, 
Clocks, Silverware, Cut Glass, 
Tools, Materials, etc. 


Catalog on Request 














Enamel Ring Mountings 
All Platinum Mountings 
Platinum Inlaid Mountings 
Platinum and Gold Mountings 


Original and artistic designs that will ap- 
peal to your customers. 

People want something out of the 
ordinary. 

We are specializing in this line and are 
prepared to send convincing designs any- 
where on request. 

Don’t overlook this 
profitable business. 


MEYER JEWELRY CO., 
Boley Building 














opportunity for 


Kansas City 
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C. C. HOEFER W. H, JOERS E. O. BAUMGARTEN 


Hoefer Jewelry Company 


WHOLESALE 


WATCHES 
DIAMONDS 
JEWELRY 


MERRY BUILDING 
No. 1009-11 Walnut St., KANSAS CITY 
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Porter & Wiser Jewelry Co. 


Manufacturing Jewelers, Engravers, Repairers 


Evans Building, Kansas City 


QUICK REASONABLE 
SERVICE 
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from the same office, is spending 10 days 
at Excelsior, Minn., hunting and ice fish- 
ing. 

Saml. Winternitz & Co., who guaranteed 
the merchandise stock of J. Cohen to bring 
$14,200, has disposed of it to Ben Roth and 
Jos. Brown for that amount. Roth and 
grown sold the fixtures, the bulky stock 
and other stock to the value of $10,000 to 
Benjamin B. Drell, son-in-law of I. Cohen, 
who has formed a stock company, known 
as the Cohen Jewelry Co., which is doing 
business at the old stand, 1318 S. Hal- 
sted St. 

At a recent meeting of the stockholders 
of the J. H. Stouffer Co., decorator of 
hand-painted china, the following were 
elected officers for 1915: President, Finley 
M. Drummond; vice-president, Chas. P. 
Stouffer, and treasurer, Jacob Kiefus. Mr. 
Drummond will best be remembered as as- 
sociated many years with the Towle Mfg. 
Co., and who several years ago distin- 
guished himself by making a trip around 
the world. 

In the matter of Marcus J. Herzberg, 
retail jeweler at 719 S. Fortieth Ave. and 
13 S. Crawford Ave., Walter J. Wiegand 
has agreed to buy the estate at a price 
which will amount to 30 per cent. of the 
creditors’ claims. Twenty-five per cent. 
will be paid in cash and five per cent. will 
be paid by note due May 15, 1915. The 
nominal assets are $7,379 and the liabilities 
are $10,631. Thirty-five of the 48 creditors 
have so far accepted. 

The Advertising Clubs of the World will 
hold their annual convention in this city 
in June, and coincident with the convention 
the annual National Graphic Arts Exposi- 
tion will be held in the Coliseum from June 
19 to 26. The exposition is under the man- 
agement of the National Exposition Co., 
which is now organizing and managing the 
National “Made in the U. S. A.” Industrial 
Exposition, which will be held in Grand 
Central Palace, New York, March 6 to 13. 


The Koch Cut Glass Co., in the Mallers 
building, is spreading out. Twelve sales- 
men have been hired, who will soon cover 
all parts of the country. The entire show- 
room will soon be refitted at an enormous 
expense, and the idea is to have this the 
finest cut glass showroom in the United 
States. New lLInes of cut glass are con- 
stantly being added, and everything in cut 
glass from the lowest to the highest price 
will be featured. Edward J. Koch, the 
president, has a record of 40 years in the 
cut glass business exclusively. 

The annual report of Sears, Roebuck & 
Co. for the year ended Dec. 31, 1914, 
shows net sales of $96,024,754, compared 
with $91,357,276 in 1913, and profits of 
$9,081,520 applicable to dividends, com- 
pared with $9,027,670 in the prev-ous year. 
After paying preferred stock dividends at 
the rate of seven per cent. there was a 
balance of $8,522,317, equal to 21.30 per 
cent. on $40,000,000 common stock. Seven 
ner cent. was paid in dividends on that 
issue, after which the surplus for the year 
stood $5,722,352 and the total surplus $23,- 
449 989. The directors, it is announced, will 
declared «a stock distribution against the 
latter accumulation. 

Among the buyers in town recently were 
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the following: S. A. Asquith, of S. A. As- 
quith & Bro... Waterloo, la.: Hi. W. Le 
Rette, Morris, Ill.; Carl Oécesterle, Joliet, 
lll.; Orr L. Keith, of Keith & McChesney, 
lowa City, Ia.; I. L. Grady, Jackson, Tenn. ; 
\. Lundquist, Crystal Lake, Ill.; O. C. 
Zinn, Hastings, Nebr.; O. L. Gilmore, 
Fisher, Ill.: Ben Overstreet, Paxton, IIL; 
Plath Bros., Davenport, la.; S. Joseph, Des 
Moines, Ia.; M. Henricksen, Duluth, Minn. ; 
H. Williams, Delavan, Wis.; C. S. Sands, 
Kirksville, Mo.; J. W. Buehler, Osage, la. ; 
H. S. Record, Cambridge, Ill.; Geo. E. 
Fatzinger, Zanesville, Wis.; E. J. Booth, 
Walworth, Wis., and G. T. Gustafson, 
Baraboo, Wis 

An examination in bankruptcy of S. 
Trocky, formerly in the retail jewelry bust- 
ness on Halsted St., was held by F. N. 
Wood, attorney for the National Jewelers 
Board of Trade, recently. Trocky’s testi- 
mony showed that on June 1, 1914, he 
claimed a net worth of $15,890 and on Dec. 
1, 1914, his affairs showed a deficit of 
$13,000, a difference of $28,800. Trocky 
was robbed of $14,000 by a clerk and an 
accomplice, and admitted the police had 
turned over to him the sum of $2,600 in 
cash which they found on the men, and 
they still held $8,000 worth of merchandise, 
which is to be used in evidence against the 
men. Trocky testified on the stand that 
he was also in the wholesale business and 
during the year had sold to the Sears-Roe- 
buck Co. one bill of $800 and one of $400 
for watches. 

















Notices were sent out to the trade dur- 
ing the past week announcing the removal 
of Leo C. Leary, watchmaker, formerly 
located in the Oliver building, to room 1224 
Park building, Fifth Ave. and Smithfield 
St., this city. 

At a meeting of the board of direct- 
ors of the Jewelers’ 24-Karat Club oft 
Pittsburgh held last week at the Hotel! 
Anderson it was decided to give the an- 
nual banquet the first week in April, 
probably April &, although no exact date 
was set. Nearly all the directors were 
present and a committee was appointed for 
the purpose of visiting hotels to ascertain 
what arrangements can be made for giving 
a minstrel entertainment in connection with 
the dinner. It was decided that the dinner 
should be from 7 to 9 Pp. M., with an hour’s 
speechmaking from 9 to 10, and that the 
entertainment should last one hour, from 
109 to 11. It was also decided to give sou- 
venirs to ladies only. President August 
Loch promised on the day of the last an- 
nual outing that if he had his way the 
ladies would be present. Secretary Frank 
Burger will send out the names of the va- 
rious committees to arrange for the affair 
within a few days. The annual election of 
officers will be held in February, as usual. 





It 1s reported that a mortgagee is In pos- 
session of the business of J. Scott Turney, 
Sedro Woolley, Wash. Mr. Turney com- 
menced business at Sedro Woolley in April, 
1910, succeeding Buhn Bros, He was pre- 
viously at Everett, Wash. 
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Richard Albert has gone into Tennes- 
see and Georgia territory, and Joe Arnold 
is in western Ohio. 

B. S. Newman, of Frohman & Co., left 
Monday for the north. John Gerwe left 
Tuesday for the south. 

Frank Krohme, of the Miller Jewelry 
Co., 5th and Elm Sts., is on a trip to 
western Kentucky and Indiana cities. 

Fred G. Gruen, president of the Gruen 
Watch Co., has returned from Chicago and 
New York, where he attended jewelers’ 
banquets. 

M. A. Hurlburt, Ft. Dodge, la., former 
president of the American National Re- 
tail Jewelers’ Association, visited Cuincin- 
nati last week. 

Mrs. Catherine Bennett, wife of Clifford 
Bennett, treasurer of the Frank Herschede 
Jewelry Store, 24 E. 4th St., has been 
elected vice-president of the Cincinnati 
English Opera Club recently formed by 
the foremost local singers. 

ferd Phillips, of Richter & Phillips, 114 
Sixth Ave., has returned from Chicago, 
where he was a delegate to the American 
Hlebrew Congregation conference. Henry 
Gabe is in the south, Harvey Phillips in 
Ohio, and Sam Young in Indiana. 

Kd Duhme, Covington, Ky., and one of 
his neighboring merchants recently opened 
a soup house on the second floor of the 
principal market house of the town, and 
ted hungry unfortunates. The Cincinnati 
Times-Star published a long account of the 
work that had been done. 

\W. J. Stahl, Georgetown, O., accompan- 
ied by his wife and son, visited Cincinnati 
last week on their way home from Cleve- 
land, O., where they visited relatives for 
10 days. Among the other jewelers who 
were here were: W. A. Wilkinson, of the 
Wilkinson Jewelry Co., Eastman, Ga.: R. 
Moss, Owensboro, Ky., and W. A, Beer, 
Milan, Ind. 

William Ptlueger, a well-known sa!es- 
man, Feb. 1 joined the force of F. & F. 
Felger, Inc.. Newark, N. J. Mr. Pflueger 
has covered a vast territory in all direc- 
tions for Joseph Noterman & Co., whom he 
has represented for the past 26 years. Be- 
fore going with the Noterman house, Mr. 
Pflueger worked for seven years in the 
store of Clemens Oskamp, one of th 
largest Cincinnati jewelry stores, where he 
omplete knowledge of jewelry. 
He is a > Mason, being both a Knights 
Templar and a Shriner. He is also a mem- 
ber of the Southern Jewelry Travelers’ As- 
sociation of New York. His son. Arthur 
Ptlueger, is an official in the A. J. Rankin 


Co., Roanoke, Va. 


gained ac 
“36 


The F. D. Hall Mfg. Co., Attleboro, 
Mass., has been incorporated by the State 
Commissioner of Corporations at Boston. 
A certificate has been secured for the pur- 
pose of dealing generally in precious 
stones, jewelry, bullion, clocks, watches 
and other similar articles. The capital of 
the company is $50,000, consisting of 500 
shares of common stock having a par value 
of $100. Three hundred and fifty shares 
of this stock have already been issued. 
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1m° KET) he AC |] Mr \! rrech 
wl s resione his position with the 

\ f mpanyv. 
| 7 * soca & 7 r , ‘ " 
David Goldwass manutacturing jewel- 

el oston, W recently made an assign- 

. ‘ ] | — 1, ] _— . : _2 : 

nt . |. Harris. has been petitioned 1n- 

ankrupte y three creditors whose 
claims amount S205. 


(,eorge Smith. western 


ne Watch | 


san ! 


representative ot 


(+! } ] 
Witih Cad- 


Kex St 


been spend 


reports 


ers 1n 


business 


rospects good tor the coming year. 

Harry Papin formerly with the Dona- 
van & Seamans 145 S. Broadway, has 
gone into 1 eal estate business and 1s 
devoting himself to the sale of a new tract 
of land in the suburbs of this city 

J. CG. Durett, f erly with Montgomery 
Bros., Broadway and 4th St. and more re 
cently with S. Nordlinger & Sons, 631-633 

Broadwa has ] S ret rit to Los 
Angeles after fo months spent in Texas 


Sidne: | formerly with the E-. 
Bastheim LO 174 Ss. Broadway, has re 
turned to this citv, having sold his mer 
chandis¢ siness in Torrance, a_ small 
town 11 . where he has been 
dur neg : \ ears 

( ] rles Snell. head t yptical de- 
partment of kK. W. Reynolds Co., 342 
S. Broadwa er two weeks’ confinement 
in a local hos following a serious sur- 
gical operation, is rapidly improving. He 
1S T) ' i his h ne an expects soon To be 
back and attend his duties. 

Out-of-town jewelers who have been in 
this city recently nclude: i. (;. Gsrieck 
and J. O. McC! ck, Hollywood; R. L. 
Morse, Lamanda Park: J. F. Reed, Santa 


Pasadena: A. 
ido: Namnam. Anaheim: 
Whittier: EK. Vi. Wilkinson 


Monica; Jf. 


arks. t thre asky Marks ir VA elry 
& Optical Co. San Diego. was here re- 
cently on his w ack from Arrowhead 
Hot Springs, w e he had been tor a few 
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wing a case of poison 


lavs toll 
ing. He is slowly regaining his heaith and 
to attend to his 


ptomaine 


expec cS soon to TY 


able 


1 


diamond 
Broadwa\ 


depart 
the 


Was a 


koessler. tf the 


f Montgomery 


Bros.. 

as suffered a severe affliction in 

Mrs. 

eifted woman and had in 
Mr. Roesslet ne with the 

remains to his former home in Cumberland, 

‘Id. He 


, 
rp 17) TT? " 
aves 1 the 


vife. Roessler 


his 

many triends 

, . =<4 1, 

his city. Nas ge 
7 ’ . 

has the his 

store. 


Ira Bb. Smith, manufacturers’ 


ASS()- 


svmpathy ot 


agent, L009 


Broadway Central building, has returned 


from an extended business trip which 1n- 
cluded Salt Lake City, Denver and all the 
ir? cities of the Pacific Coast from the 
Canadian line down. As he sells only to 


wholesalers, he did not stop at the smaller 


places. He reports having tound business 


conditions quite satistactory. 


BOSTON 


Dirate Fat a » 


- ~ 20 








wir vere 
4 : 


co! 





Houghton has returned trom a 


uusiness trip to New York and Philadel 
phia 

\. Whitney has severed his connec- 
tion with the yobbing house of David Nem 


Ureayer, ot the reaver \i te. C = has 


been on & business trip New York city 
the past week. 

Jas n Weer, of Jason Weiler & Son, 
has returned to business after an absence 
of a week, due to an attack of influenza. 


The Smith, Patterson Co. Mutual Benefit 
Association, employes of the 
concern, held annual ball Feb. 2 
at the Hotel Tuileries, Commonwealth Ave. 

James Tod, formerly well known in this 
city and Waitham as a diamond cutter and 
jewel maker, died Jan. 26 in Malden. He 
6] ot 14) 


comprising 
sixth 


? 
ITS 


was years and retired about 


ave 
VCars ago. 
\n 


has been filed in the 


bankruptcy 
District 
Williams 


in 
United States 


this city against W. C. 


involuntary petition 


(Court in 


& Son, manufacturing jewelers, 299 Wash- 
ington St 

C. W. Harmon, secretary, and Howard 
lLeavi superintendent of the plant, repre- 
senting Joseph Fahys & Co., were at the 
Boston office of the house last week ona 
business visit. 

louis Guiness, traveling salesman _ for 
A. S. Hirshberg, and who was married at 


1 


the Dorchester Woman’s Club . 
\liss Gertrude Bocholtz, Malden, 
returned from the wedding trip. 

of the W. A. Thompson 
in the Jewelers’ building, 


Jan. 


2() 


tO 
of has 
The business 


L O.. will be con- 


tinued under the management of Harry 
Wright, who had been with the late Mr 
Thompson for the past 10 vears 


N. Vinton, a retired manufactur- 
ing optician, died Jan. 26 in Somerville. 
Mr. Vinton was in bus:ness up to 12 years 
ago at Southbridge, and previously was 
located at Lowell and Pawtucket. He was 


~~ 


Henry 


vears of age. 
The Waltham Watch Co. 
reduction in the factory time 


This 


announces a 
schedule to 
is taken. 


four action 


days a week. 


| 
- 


KLY 





february 3, 1915 


says Manager Conover Fitch, in order to 
tie help, as laying ott a 
f hands would enta:l hard- 


amiulies. 


retain most ot 
number 
ship on many 
\t a meeting tn bankruptcy proceedings 
Jan. 25 in the ¢: \lendelsohn & Coren 
Arthur Sheldo: Co. and the Uni 


ond Co.) a composition offer of 


ise yt 


ly) 


cents on the dollar by the debtors was re- 
fuse ind later they withdrew it. tae re 
ce:ver, [Torrance Parker. being authorized 
LO st I] stock and tixtures tor the benefit oft 
+] —_ 


if g 
Hloward ( lock (0 
four dial 


on , 
ror | 


Lie CTeQ 

The E 
nished a 
tower clock 


Pacific He 


recently fur- 
Illuminated — striking 
building erected at the 
sition at San Fran- 


Panama xD 


i 
Netherlands commiss‘on’s ex- 


tf the \etherlands. lt 


is understood that this the only 


cisco tor the 
hibits ret products 
will be 


ock feature of the kind on the exposition 
D. J. 
ilding, is an expert a 
like father, and 
e $200 prize Cup and medal 
Club last 


Dannehy of Dannehy 
ie Jewelers’ bu 


son 


> 


oreen. his 


1) b- 


of the Boston Bowline Green 


week. The cup is to become the property 
ot the member WHI n.ne?e it in three Success- 
ive vears. Youne Dannehy will have to 


look to his laurels. however. for his father 


announces his intention of 
the 

Russell & 
a larger 
sets than usual oftered in this market since 
New Year’s. to 
the noticeabl of dividends, or to 
dividend on New England 
transportation industrial securities. 
This has 


boxes and 


competing for 


trophy neXt season 


Sime, diamond cutters, report 


number of old diamond jewelry 


and attribute the increase 


passing 
reductions, 
and 
out 


brought from safety-deposit 


other sources a number of heir- 


looms and various valuables convertible 
into cash. One rarely beautiful blue-white 
diamond+recut by the firm last week 1s 


valued at upward of $3,000, and came from 


the (goleonda mines. 








Woreester, Mass. 





 & 


Jewelry | 


t the Trombly-Allen 
rcester, Mass. is making a 
the interest of 
M. WKwaufman, Worcester, Mass.. 


lrombly, 
.. W 
western trip in his concern. 


leaves 


to-day tor an extended pleasure trip 
through [lorida: he expects to be gon? six 
weeks 

L. W. Rubenstein has closed his Front 


st \\ Fro ester. 
advertising 
St. st 


Mass.. 


cle Sing 


at 
in 


store al and 1s 


present out sale 
Main 

for breaking and entering the whole- 
sale store of the Trombly-Allen Jewelry 
Co., \orcester, Mass., on the night of 


Dec. 11, John Lee, (alias) Broncho Lee, 


his 7: 


vas sentenced to not less than three nor 
more than six years in State prison by 
Judge Sanderson. Russell Kennedy, ac- 
cused of the same crime, was placed on 
probation; both men pleaded guilty. 








|. E] 
phia, 
1 welry 


Oth St.. 


Philadel- 


their retatl 


rlich & Co., 27 S. 
Pa. discontinued 
department and have moved to 
quarters in the Denckla_ building, 
northwest corner of llth and Market Sts. 
They will continue the wholesale business 


have 


new 
s | 


only. 
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B. Brier, of the Brier Mfg. Co., 70 Ship 
St., has left this city for an extended trip 
south. 

ce Ps 
middle west in the 
AN Russell Co. 

W. Irving Bloom has severed his con- 
nection as southern representative for the 
A. & Z. Chain Co., of this city 

Harry B. Kennion, of Park Bros. & 
Rogers, is covering the trade in the middle 
west in the interest of that firm. 


Rogers is visiting the trade ot the 
interests of the Irons 


An inventory of the estate of John 
Heathcote was filed in the Municipal Court 
last week, showing a balance of $59,035.38. 

Harry H. Miller, western representative 
of Hutchison & ‘Huestis, has been visiting 
the firm’s new factory at 150 Chestnut St. 
this city. | 

The plant of the Co-operative Seamless 
Wire Co. at Pawtucket 1s being offered for 
sale by the F. A. Keddy Machinery Co., of 
this city. 

Samuel A. Powell is the proprietor of 
the Elmwood Novelty Co., 195 David St., 
according to information just filed at the 
city clerk's office. 

The machinery, stock and fixtures of the 
Ideal Chain Co. will be sold at auction at 
receiver’s sale at 7 Eddy St., at 12 o’clock, 
Saturday, leb. 6. 

Arthur W. Claflin and Henry D. Sharpe 
were elected members of the board of 
directors of the Workingmen’s Loan As- 
sociation on Wednesday. 

F. Salow, of Salow & Irvin, Havana, 
Cuba, and John T. Blake, of Saks & Co., 
New York, were among the jewelry buyers 
in this city the past week. 

\ quarterly dividend of 1% per cent. on 
the preferred stock of the United Wire & 
was declared payable on [Feb. | 


2), 


Supply Co. 
to stockholders of record ot Jan. 

The plant of the Gorham Mfg. Co., at 
Elmwood, which closed down Saturday, 
Jan. 23, for the usual two weeks’ vacation 
period, will resume operations on Monday 
next. 

David Mendelson, 283 Thurbers Ave., is 
owner of tie business being conducted un- 
der the name of Curtis & Guild, according 
to his statement just placed on file at the 
city clerk’s office. 

Miss Helen R. Ostby. accompanied by 
her brothers, Erling C. Ostby and Ray- 
mond E. Ostoy, sailed last Thursday from 
New York for Nassau, where they will re- 
main several weeks. 

The store of H. C, Nott & Co., 14 Olney- 
ville Sq., was broken into Thursday night, 
through a cellarway, but the thieves were 
frightened away before securing any great 
amount of property. 

Manuel IF. Williams has withdrawn his 
interests from the firm of Donnelly & Will- 
iams, real estate and insurance brokers, and 
will devote his attention to the affairs of 
his jewelry business. 

Mr. and Mrs. Nathan B. Barton and 
their daughter, who were at the tavern at 
Mansfield, Mass., after they closed their 
country home at Sharon for the Winter, 
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are now at Lakewood, N. J., for a stay at 
laurel-in-the-Pines. 

At the annual installation of officers of 
Encampment of Odd Fellows, 
East Providence on Thursday 
frederick Gottschalk was in- 


l‘'raternity 
held at 

evening, E. 
ducted as outside sentinel. 

Joseph P. Burlingame was elected second 
vice-president of the Warwick Health 
League at the annual meeting held last 
Thursday evening. Sylvester K. M. Rob- 
ertson was elected treasurer. 

Benjamin Blacher, 19% Pratt St., has 
filed a statement with the city clerk’s of- 
fice that he 1s; owner of the manutacruring 
jewelry business at 12 Beverly St., being 
conducted under the name of Blacher Bros. 

Jeremiah D. Fowler, ot Fowler Bros., 
has the sympathy of a large circle of ac- 
quaintances in the death of a brother, John 
|. Fowler, the past week from pneumonia. 
He was at one time bookkeeper for Fowler 
Bros. 

Dexter B. Potter, trustee of Kk. L. Logee 
Co., who is also president of the Provi- 
dence Telephone Co., visited Boston the 
other day on the occasion of the Trans- 
continental conversation between Boston 
and San Francisco and was one of those 
who talked 

The first meeting of the creditors of 
Vincent Sorrentino, Inc., manufacturing 
jeweler of this city, will be held at the of- 
fice of the referee in bankruptcy, 87 Wey- 
bosset St., at 10 o’clock to-day, at which 
time a petition for the sale of all the assets 
will be heard. 

\rthur L. Aldred, president of the B. H. 
Gladding Co., returned last week from a 
several weeks’ stay in the south. During 
his absence he entered the golf tournaments 
at Pinehurst, N. C., and is showing a hand- 
some silver loving cup as evidence of his 
prowess on the links. He also visited St. 
Augustine, Fla. 

The Guinti Mfg. Co., 9 Federal St., is 
being conducted by Russell R. Fray of 890 
Smith St., according to his statement filed 
this week at the office of the city clerk. 
A. C. Guinti has recently disposed of his 
entire interests in the concern to Mr. Fray, 
but will remain with the company as man- 
ager of the manufacturing department. 

Fire which started near a forge in the 
manufacturing jewelry establishment of 
the Royal Mfg. Co., on the second floor 
of 120 Clifford St., early Monday night, 
caused considerable damage from water 
and smoke. The building is owned by John 
Olson, who conducts a hardening and an- 
nealing shop on the first floor. Alfred J. 
Cyr, die cutter, has a shop on the second 
floor. 

Among the largest taxpayers in_ the 
town of Warwick, according to the report 
of the tax assessors just filed, are: George 
B. Champlin, $95,000; George B. and Waity 
Champlin, $15,600; Waity A. Champlin, 
$50,000; John H. Collingwood, $12,5')); 
James A. Foster, $103,600; Henry A. Kir- 
by, $73.180; John S. Palmer, $25,040; Ju- 
lius Palmer, $11,000; Frederick T. Rogers, 
$17,560; John A. Straight, $10,180; George 
G. Wheeler, $10,260, and John L. Thorn- 
ton, $11,720. 

A meeting of the directors, elected at 
tie annual meeting of the Manfacturing 


Jewelers’ Board of Trade on Jan. 22, held 
a meeting for organization the past week 
at the rooms of the association in the 
Turk’s Head building. Frederick D. Carr, 
of the Ostby & Barton Co., was elected 
president. The other officers are as fol- 
lows: \ ic2-president Charles \. Russell 
and C. J. MicClatchey; secretary and treas- 
urer, Horace M. Peck; honorary secretary, 
Marcus W. Morton; executive committee, 
frederick LD. Carr, Alfred K. 
l'rederick A. Ballou. 

James Linton, of Linton Bros., manufac- 
turers ot paper boxes, cardboard, tissues, 
cic., for jewelers’ purposes, died at his 
home in this city last Sunday, after an ill- 


Potter and 


bess Of some two weeks of pneumonia. 
lle was 75 years of age and leaves three 
Gaughters and one son. He was born in 
Scotland, in « small town near Paisley, but 
coming to this country when about seven 
years old he Seekonk, Mass.., 
which later became a part of Pawtucket. 
\tter learning the paper manufacturing in- 
dustry he began business for himself in 
iX70 and made a success of it. He was at 
one time a member of the Rhode Island 
General Assembly and was for many years 
a member ot the Board of Tax Assessors 
of Pawtucket. 


settled in 








‘ 
, | 
Lie 


PP ‘ 


aay id "4 
ee See 
ZT ~ ‘ 
~, - 63S 
-- _ 


Nig. ab te 
¥s ” ~= ~*~ « Cr a — 








Notice is given to creditors of Frederick 
b., William and Walter Turton, individ- 
ually and as partners, trading as the Leedin 
Silver Co., Newark, N, J., that a meeting 
of the creditors will be held at the office 
of Atwood L. Def oster, referee in bank- 
ruptcy, 776 Broad St., to-morrow, at 10 
A. M., at which time creditors may attend, 
prove their claims, appoint a trustee and 
transact such other business as may prop- 
erly come before the meeting. 

Theodore Schanbacher, manufacturing 
jeweler at 67 Hamilton St., Newark, N. J., 
and Leopold Engle, for nearly 30 years a 
manutacturing jeweler of that city, have 
formed a copartnership for the manufac- 
ture of jewelry at 67 Hamilton St., under 
the name Engle & Schanbacher. Theodore 
Schanbacher was formerly employed by his 
father, Otto Schanbacher, a manufacturing 
jeweler at 32 Marshall St. He went in 
business for himself a littke over a year 
ago. Leopold Engle conducted his busi- 
ness at 26 Beecher St. for many years, and 
a few years ago moved his factory to 32 
Marshall St. Under the new partnership 
\MIr. Engle will have charge of the factory, 
while Mr. Schanbacher will represent the 
firm on the road. 








A. C. Mehl, a retail jeweler and optician 
at 527 W. Broad St.. Richmond, Va., is 
offering creditors 20 cents on the dollar. 
He has merchandise valued at from $300 
to $400 and his indebtedness is about $1,300. 
Mr. Mehl went to Richmond in 1908 from 
Pennsylvania. He was previously in bus!- 
ness in Ohio. For a time he was employed 
in Richmond by R. A. Burton & Co. and 
the Nowlan Co., and in June, 1913, began 
in business on his own account. 
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ESTABLISHED 1818 








For practically a century 








Cut Glass has been the world’s 
standard of excellence. 


In all that time never, to our knowl- 
edge, has the Libbey name been 
etched on any piece except the 
highest quality, which has given 
us the reputation of the “World’s 
Best.” 








With such scrupulous exactness char- 
acterizing Libbey methods, 1s it 
any wonder that you and your 
customer know there is but one 
choice in selecting cut glass? 








THis wamE ETcHED (LibSey) on every PIECE. 


TRADE MARK 


LiBBEY GLASS Co. ToLEvo Onto 
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of an Old Glass Cutter. 





By J. D. BErcen. 


- 


FIRE engine horse, which had served 
his allotted years and had been re- 
placed by a younger and stronger horse, 


was through force of circumstances brought 
back to act as a substitute. At the first 
alarm he dashed into his place and there, 
with ears forward, eyes dilated, nostrils 
quivering and every nerve on edge, he 
awaited the old familiar order to start. In 
complying with your request to write 
reminiscences in connection with cut glass, | 
find myself to a degree like the old fire 
engine horse, through my being even for a 
few moments “playing the game again.” 

It is vear lacking a half century 
since | put an apron on and started to work 
at a glass cutting frame. At that time the 
table ware which was cut in this country 
was copied from English patterns and was 
radically different from the cut glass of to- 
day. C. Dorflinger & Sons and John 
lloare & Co. were the parents of the pres 
ent American style of cut glass, which was 
distinctively different from the cut glass 
in any other country. T. G. Hawkes 


one 


made 





No. 100 


GRAPES IN 


WONDERFULLY 
COPPER-W HEEL 


WORKED DESIGN OF 


ENGRAVING, 


degree that 
prize at the 
Glass Co. 


& Co. developed this style to a 
enabled them to take the first 
Paris Exhibition. The Libbey 
was an important factor in helping the good 
work along, and in the infancy of the 
ent stvle of cut this company 
second house in the 
and quality of the manufactured. 
The Mt. Washington Glass Co.., 

| the Pairpoint Corporation, did its share 
and established a business on this 
work that to-day in 
its specialties. 

| mention the above natnes because the 
numberless successful cut glass manutac- 
turers in business at present did not exist 


pres- 
glass was 
to no other charactet 
goods it 


predecessor 


class of 


has made it a leader 





whicl 


time of 
was no department store 


or were not prominent at the 
| write. There 
trade at that 


York city 


time. The dealers in 


were the 





No, 09 BI 


ENGRAVING 


COPPER-W HEEL 
IN COMBINATION WITH 
MITER CUTTING. 


AUC TIFUL 
HIGH-CLASS 


and Wilhelm & 
Bros, in 


Gilman, D. B. Bedell & Co. 
Graef and Tiffany, and Ovington 
Brooklyn. In Philadelphia there is Tyn- 
& Mitchell, Caldwell & Co., Bailey, 
Biddle and the predecessor of 


dale 


Banks & 


New 
Collamores-Davis & 





Wright, Tyndale & Van Roden—the name 
escapes me. Buffalo had Glenny Sons & 
Co.; Cleveland, C. A. Selzer; Chicago, Bur- 
ley & Co. and others; Boston, Richard 
Jones, McDuffey & Stratton and 
the Abram French Co.; St. Louis, Mermod 
& Jaccard. In Washington was Beveridge, 
and in Baltimore, Chilas and J. Seth Hop- 
kins, of very pleasant memory; 
Schultze of Cincinnati. I have no memo- 


briggs. 


also 


randum to refer to and these names 
appeal to me as | write. There were a 
number of others in different cities, but the 


names above answer the present purpose. 
The dealers in cut glass then required at 

least commercially perfect goods, and com- 

petition among the manufacturers was not 


severe. An article’s price was not based 
on its actual cost, but rather on how it 
compared in appearance with a similar 
article. 


With the advent of the department store 

















No. 10] 


INEXPENSIVE 
ROC K-CRYSTAL 


LIGHT CUTTING OF THI 


ORDER 


came the quantity orders at cut prices. The 
first cut was preliminary to others and this 


continued until in some ins 


was tances it 
was not a matter of quality, but of price 
only. This condition came so quickly Lilal 


a number of cut glass manufacturers re- 


fused to sell this trade. 

| have in mind the following instance: 
\Ir. Fensterer, of Fensterer & stuhe, a 
genial gentleman, who has since passed 
away, came to see me at Meriden, and said: 
“Bergen, | am here to place with you a 
$2,000 order. These goods are to be 


charged to our firm, but they are wanted 
for a department store on 23d St.” | turned 
the order down with the remark that “it 
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Bergen Rich Cut Glass 


Our Motto 


Is QUALITY ail PRICE 
with our GUARANTEE 
back of it. 


Our New No. 51 
CATALOGUE 


Now ready for distribution 





Look for BERGEN Trade Mark 


FOR THE 


Spring Trad 
Cut Glass Novelties, Silver Deposit 
Ware, Plateaux, Brass Goods. We 


manutacture the Glass in both En- 
craved and Cut. 
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‘ASTER,’”’ No. 384—3 in., 4 in., 5 in. Puff 




















Our Salesmen 


Are now on the road with our new 
lines, and we kindly ask you to look 
our samples over before placing your 
Spring Order, or call at our differ- 
ent Salesrooms, where we keep a full 
line of samples on display at all 
“ALPHA,” No. 1305—8 in., 10 in., 12 in. Basket times. 


NEW ORK 6 sd he: J. DD. BERGEN CO. _ . SiicAco 


SALESROOMS ; SALESROOMS 
Main Office and Factory 
50 Park Place MERIDEN, CONNECTICUT 10S.Wabash Ave. 





























19]., 


lebruary 39, 


would not be good business policy tor us to 
sell a department store.” Conditions have 
changed, and | know of only 
turer who would not gladly accept such an 
order at this time. It be truthfully said 
that the department store has been a most 
important tactor 
a figure not dreamed of 


one manuftac- 
can 


in increasing the sales of 
cut glass to before 
they handled these goods. There was this 
drawback, however; thev usually carried cut 
glass in the basement next to the pan and 
always shown under elec- 
not 


pol department, 


tric lghts where imperfections were 


easily discovered. 
lt 1s 
manutacturer 


. - 
cut Lidss 


oratitude. 


that the 
debt ot 


The jeweler bought nice goods (not neces- 


to the jeweler 


OWeS a 


sarily expensive goods), but as the buyer in 
was the proprietor of the 
and shown 
in the selection, and quality cut a most 1m- 
portant The goods were displayed 
to the the hand- 
some cases they were kept clean and never 
\s a matter 


many instances 


store, discr:mination taste was 


figure. 


very best advantage—in 


had a shopworn appearance. 
of tact, the jeweler is to a large degree 
responsible tor the continued demand for 


cut glass. Possibly he charged a little more 


feature of every well regulated home now. 

In 1874 | worked for the Dorflinger com- 
pany at White Mills. The 
constituted the town. !lhere 
tunity to spend money. | 
weeks and saved $60. If | 
since and saved at the same ratio and 
invested my savings in Brooklyn real estate, 


elass workers 
was no 
there 
remained 


Opp iT 
Was SIX 
had 


| 


there 


where | belonged, | would be a millionaire 
The 


after- 


now. Honesdale was five miles away. 
cutting shops that 

ward tound a home there were not thought 
of at that time, as |. B. Clark, the first to 
start there, did not until seven 
vears afterwards. J. Hoare & 
Llawkes 


glass 


NuMierous 


commence 
\t this time 


Co. was the only one in Corning; 


started there about 1879. When | worked 
in White Mills C. Do.tlinger was not a 
young man, and as far as | know he 1s 


hale and hearty yet. I! cannot 


White Mills without paying a compliment 
to his [t was quite a cliange for a 
young man from Brooklyn to White Mills. 
\ly boarding house was also the post-office 
and the lock house on the canal. During 
the first few days that | was there | met 
Mrs. Dorflinger and she gave me the priv- 
ilege of taking from their post-othce box 


close with 


W fe. 
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bubbles and 


in and 


trom 
will get 
7* = " 
vet delivered to the cut glass manufacturer. 
ln which 


see that the blank is free 
stones, but even then they 


case the manutacturer does his 





No. 1O4—THIS IS A GOOD EXAMPLE OF FLORAL 
CUTTING DONE BY MEANS OI] \ 
STONE WHEEL. 
best to put the pattern on the piece so that 


cut out. But that 
is not always possible, and many times he 


these imper fections are 
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USED 


than the department store, but the quality 
of the goods which he carried warranted 
him in doing so, and the satisfaction to the 


custom’ - more than offset any slight addi- 
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4 STONE WHEEL 
CUT 


CUT WITH 
MITER- 


SHOWING THE BUD ROSE 
AND A RICH 


BORDER. 

tional charge. The jewelers’ method of dis- 
playing goods, in my opinion, is responsible 
for the china and glass cabinet, which 1s a 


LIGH] 


FOR 


CUTTING ON LIGHT FOOTED 


M ARM ALADE, 


THREE 
HORSERADISH 


GLASS: 


JAMS, 


and removing wrappers, for the purpose of 
reading the same, newspapers and maga- 
zines addressed to them. It may not have 
meant much to her, but it meant a lot to me, 
and I remember it with pleasure, although 
the incident took place 40 years ago. 

Possibly | may add to this article at a 
later day, as we old glass cutters do not be- 
lieve in saying, as the Roman gladiators did 
when they entered the arena to engage in 
mortal combat, .Wortturt salutamus—We, 
who are about to die, salute you. 


Is There Such a Thing as a Perfect Piece 
of Cut Glass? 


ANY complaints have been made by 
cut glass manufacturers that jewel- 


ers are too particular over cut glass, and 
that they will examine an article all over 
with an eye-glass, such as used to inspect 
watches, diamonds, etc., and if there is the 
slightest irregularity will return it as im- 
per fect. 

This is hardly a fair way to cut 
elass. A jeweler may be just as much too 
particular as some are lax in their pur- 
chases. The perfect—that is, absolutely 
perfect—piece of glass is along the order 
of hen’s teeth. 

It is the object of the manufacturer to 


test 


COM PURTS 
OR MUSTARD. 


ND FOUR JARS THAT MAY B. 


has to cut the blanks and sell them as 
onds or to members of the retail 
trade who will always find their way to the 
cutting shops. 

Glaring errors in a piece of cutting, of 
course, should not be allowed to pass, but 
those that can only be discovered with the 
use of a magnifying glass should not be 
the cause of returning the goods. It is a 
foregone conclusion that a customer won’t 
examine it in this manner. So long as the 
work is as good as human endeavor can 
make it, and the wrinkles are all out, all 
the miters or flowers perfectly cut and a 
final brilliant polish put on, you have a 
piece of cut glass that you can confidently 
offer your customer. 


SeC- 


some 


interpreted 
into meaning that you should not be par- 
ticular about getting good cut -that 
is the thing that should always be first in 
vour mind. But don’t for an instant think 
that every piece will bear a minute inspec- 
tion under a magnifying glass. 

Bear in mind, cut not like dia- 
monds. Then, be fair to the manufacturer. 
It doesn’t pay him to pack goods, ship 
them and bill them, only to receive them 
back under a flimsy excuse that they won’t 
bear careful examination under a magnify- 


This is by no means to be 


glass 


olass is 


ing glass. 
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Designers and Markers of 
REAL CUT GLASS 


ANUFACTURED complete in every 
detail in our own factory from the 
finest material and with great pre- 

cision and care. Patterns are beautiful— 

finish and workmanship perfect. 











Exhibits are now ready at our various 
branches. 


Our salesmen are also on the way. In 
the meantime we hope we may have the 
pleasure of receiving your inquiries for 
Pairpoint Genuine Hand Cut Glass. 

















Photographic Books | 

showing any of these 
_lines complete loaned 
to the trade on appli- 
cation for inspection: || 
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| | Cut Glass : Silver Plate 
| Electric Portables | | 
| | PrizeCups: Brass Goods 

| | Sheffield Reproductions | 
| 

















The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: NEW YORK, 38 Murray St. MONTREAL, Coristine Bidg., St. Nicholas St. CHICAGO, 402 Columbus Bldg. SAN FRANCISCO, 717 Market St. 
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The Art Glass Trade’s Oracle. 


His Suggestions, Criticisms and Opinions. 














REAT feelings of expectancy permeate 

he minds ot the manufacturers, 
hopes for good business for 1915 and the 
real inward feeling that such conditions 


keep abreast of the times and take particu- 
lar notice of all the new items that are be- 
ing offered 

















No. 105—THIS ALL-FLORAL DESIGN UPON JEWELERS’ SPECIAL ITEMS 
HAS PROVED QUITE POPULAR. 


will materialize, seem to be rife through- 
out the whole cut glass trade. Jrade can- 
not be worse than it has been during the 
vear 1914, for as a whole it may be said 
that it holds the record. Retailers gener- 
ally have ordered from hand to mouth, 
have urged their sales force to sell old 
stock, and have avoided putting too many 
goods on their shelves in case there was 
no call, or that the trade fell off badly, 
realizing that at the last minute they could 
secure goods from some manufacturers at 
short notice from stock. 

Now here are the results, stocks run 
down very low, no variety of goods to offer 
customers looking for the new, and a con- 
dition that should put the jeweler in a 
buying frame of mind.- For at the last 
minute, or more correctly speaking, the 
last few days before Christmas, the spirit 
moved a good many of the beneficent pub- 
lic, and they could not resist the same im- 
pulse that prompted them year after year 
to send Christmas presents. So that at 
the wind-up of the season the results were 
not so bad. 

* *' x 

During the season last vear when shop- 
ping for Coristmas gifts was rife, no better 
showing in any one particular line was 
made in the jewelers stores than that of 
cut and decorated glass. It has the tw-- 
fold advantage of being highly decorated 
and extremely useful. Jewelers should 
look into this class of goods more deeply, 


be more useful than ever, realizing in this 
utilitarian age that the purely ornamental 
has not so large a sale as that which serves 
the dual purpose. 
* * * 

During the month of February, the 
Grand Hotel, 3lst St. and Broadway, New 
York, will be converted into a temporary 


Manufacturers are using their 
best efforts to invent new shapes that will 
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crystal exhibition. In the Imperial Hetel, 
too, there are usually one or two cut class 
exhibits, while the McAlpin Hotel houses 
several ot the china and glass firms’ 
samples as well. This is the opportunity 
for the jeweler to see the latest things 
being offered the trade. Those who had 
not thought of coming to New York, would 
find it would pay them to make a special 
trip if only to keep themselves posted as 
to what is being done, and those who are 
in New York at this time, whether perma- 
nently located or just visiting, will do well 
to visit these interesting exhibits. The 
salesmen in attendance are a courteous lot 
of fellows and are always glad just to 
show their lines. 
* * - 

This is the first anniversary number of 
THE JEWELERS’ CIRCULAR, wherein appears 
the special cut and decorated glass section. 
It is the forerunner of many, and as the 
years roll by you will all agree that it is 
a department that is well worth your at- 
tention, The jeweler is handling more cut 
glass than ever and the public is going to 
him because it can trust him. He is a con- 
scientious in his desire to offer a good 
article at a fair profit. He is not offering 
unheard of bargains on a few items and 
then soaking the profit on to others. His 
is a steady consistent business with a list 
of customers that rely upon his word, and 
he cannot afford to mislead them. Not 
that he desires to, for should he attempt 
to, it would not be long that he could re- 
tain that feeling of personal confidence that 
each individual customer reposes in him. 

The jeweler cannot afford to neglect the 
perusal of these columns. Their object is 
to keep him posted, help him keep abreast 
of the times, show him illustraticas of new 
things, fine things and cheap things. In 
this respect THE JEWELERS’ CIRCULAR will 
be glad to tell any of its readers the names 
of the makers of any of the articles illus- 
trated should they wish to know where to 
obtain them. 

These illustrations are of goods that are 
selected from the market for no other rea- 
son than that they are particularly adapt- 
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- BOTTOM CUTTING ALONG DIFFr RENT LINES. 
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OPEN STOCK 
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S$8$-page catalog of table glass for jewelry stores 


has just been finished by the printers and will be sent, 
free of charge, to any jeweler of financially good standing, 
at his request. 


SAMPLE ROOMS : 


NEW YORK 25 Park Place CHICAGO :: 706 Kesner Building ST.LOUIS :: 402 Equitable Building 
Messrs. Cox & Lafferty. Mr. Earl W. Newton Mr. M. E. Lafferty. 
TORONTO :: 122 Wellington St. West NEW ORLEANS:: Art and Villere Sts. SAN FRANCISCO :: 718 Mission St. 
Toronto - European Agencies. Mr. Emile Schuliagkamp. Messrs. Himmelstern Bros. 
FACTORY : 
| | | 


; : ERI , —wTry . 
Bellaire, Ohio “S88 
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able to the jewelers’ trade, either from the 
standpoint of shape, design, quality or 
value. Some items, in fact, most of them, 
are chosen because of their two-fold pur- 
pose, utilitarian and ornamental. 

To-day the purely ornamental does not 
have so great a sale as the useful and 
ornate. This may be said, too, that the 
tendency is to make the useful more orna- 
mental and get away from th. ungainly 
shapes and crudeness, while the great en- 
deavor is to make the ornamental pieces 
more of a useful nature, so that what was 
hitherto more or less of a luxury has be- 
come almost a necessity. 

* * * 


Cut glass has been looked upon as a 
luxury. But is it? I claim that it is as 
much a necessity among a certain class of 
people as pressed glass is among another. 
Those of refined nature find it necessary 
to their happiness to be surrounded by the 
niceties of this life, and having the money 
to satisfy their craving for beauty, who 
should call'it a luxury for them or an ex- 
travagance? 

Those of more moderate means also have 





No. 107—A GRACEFUL AND ARTISTIC FLORAL 
DESIGN ON A VASE. 


an inborn liking for the esthetic, and 
owing to the improvement in method of 
manufacture which reduces the cost of pro- 
duction, are enabled to satisfy their desires 
by purchasing the less expensive cut glass. 


This is true of the women who must wear 
jewelry. When they cannot afford the 
finest gold, they satisfy their craving by 
purchasing gold filled or plated articles. 
So it 1s equally true of cut glass when the 
more expensive is beyond their means, they 
are contented to have the cheaper grade. 
There is room for all qualities. A dealer, 
however, when selling cheaper goods should 
explain the difference in quality and process 
of manufacture, just as he would explain 





5 aa 
ae ee | a 
EP he hy OK, PIP poe yp 
ee 


Pan 

















No. JOS—aA SERVICEABLE VASE WITH A GOOD 


DESIGN, 


why a 22-karat gold ring costs more than 
a 10-karat or gold filled or plated one. 
i 4 

The real cause for complaint against the 
bargain stores is that cut glass is sold as 
just cut glass. The quality of the glass, 
the workmanship on it, and the method of 
its making are not explained. The articles 
are left to the uninitiated to judge for 
themselves. Later, when they discover the 
vast difference between two pieces of ware, 
they remember where the poor quality was 
bought and are very careful about future 
purchases at that particular store, or they 
may resolve never to trade there again. 

It is hard to catch a woman twice with 
the same trick. Women are clever shop- 
pers, they soon get on to things and ex- 
perience has taught it is useless to try to 
deceive them. It is the old, old saw put 
into practise that pays every time, “honesty 
is the best policy.” 

It may not be exactly dishonest to get 
good big prices for cheap goods, and it 
may not be cheating according to law to 
sell a cheaply made article at the price of 
a better one, since it may be said that the 
customer was not compelled to buy, but 
there is the moral feeling behind the trans- 
action that—well, it was hardly according 
to Hoyle. 

* * * 

I heard of an instance of one “smart” 
salesman who had bought a certain cut line 
glass article for $12 a dozen. One of these 
pieces he sold to one of his high-class cus- 
tomers. 

In some mysterious manner this piece 
got broken. The customer said she did 
not break it, nor did her maid, but the fact 
remained that it was broken. She asked 
the salesman to replace it as she needed it 
badly that night. He had to send for one 
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specially from the manufacturer. When 
asked by the maker’s representative what 
he did in such cases, and if he charged for 
the new pieces, he said: “Oh, no! I won't 
charge for it; she is entitled to another 
anyhow; she paid me $12 for the one she 
broke.” 

When this woman finds out how she has 
been robbed, by paying at least five or six 
times what would be a good price, do you 
think that Mr. Smart Salesman will be able 
to hold her confidence or trade? 

Although there is no violation of any 
law, to my mind it’s a strict violation of 
confidence. 

* * * 

That jewelers, as well as members of 
pther branches of retail industries, don’t 
study their trade organs, is often brought 
home very clearly to them. Then they 
suddenly wake up and realize what they 
are losing. Only last week, when calling 
upon a jeweler, he wanted to know who 
was making iced-tea pots in glass and what 
they looked like. I showed him a copy of 
THE JEWELERS’ CrrReuLAR of Aug. 27, where 
an illustration of the very thing he wanted 
appeared. 

“Funny,” says he; “thought I looked 
through that; must have missed it in some 
Way. 

This only goes to show how it will pay 














No. 109—RICH FLORAL DESIGN OF UNCOMMON 
ORDER. 


to give strict attention to what is put before 
you for your information. Men are paid 
high salaries for digging up useful news, 
telling you of the newest methods of mer- 
chandising, of storekeeping, of advertising, 
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aA WILEMAN (Shelley China) is the me- 


dium price ware of artistic specialties in 
China and Earthenware. In this line are 
some of the most pleasing conceptions in 
both decorations and shapes. Unique and 


quaint vases, beautiful dinner ware, tea and 
coffee sets. 


ALLERTON (Bone China) is the pop- 
ular ware of the masses and contains won- 
derful values in attractive breakfast sets, 


coffee and tea sets, bouillon and luncheon 
sets. 


ALL the above lines are especially adapt- 
ed to jewelers’ trade, and as we carry large 
open-stocks from all the factories we can 
make immediate delivery. This is the estab- 
lished policy of the house. 


MADDOCK & MILLER 


Sole Representatives in the United States 


54 Murray Street - - - NEW YORK 
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of the best things offered on the market, 
all with the express idea that you shall not 
only glance over the columns, but that you 
shall read, mark, learn and inwardly digest 
and profit thereby, getting much more than 
a 1,000 per cent. on your subscription in- 
vestment. 
k * * 

When on my travels | was asked if what 
had been said in these columns about cut 
glass on pressed blanks was not rather 
along the line of apologetic. 

I had not thought so, nor was it in- 
¢ended. A good deal has been said pro 
and con, but more with the idea of ex- 
plaining the various methods of manufac- 
ture and showing that there were not only 
various grades but, further, various grades 
in these different classes; so much so that 
a high-grade pressed blank well finished 
is better than an all-cut blank that is 
coughed and poorly finished. 

It is true that cut glass made from a 
figured blank is as truly cut glass as that 
made from plain blanks. The finish of any 
cut glass is what makes it good or bad. 
When a figured blank is smoothed prop- 
erly, every scallop gone over, and all 
wrinkles wooded out and carefully pol- 
ished, it is far better than many of the 
cuttings on plain blanks that have the pat- 
¢ern roughed in. If a rougher is careless 


ars td 


THE JEWELERS’ CIRCULAR-WEEKLY 


to buy them would far prefer to buy a 
perfect specimen of the craft, and those 
buying them for presents would hate to 
have their gifts criticized or even have the 
feeling that they might justly be con- 
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there is more made than the year before. 
It is another instance of labor-saving. The 
glass is absolutely the same, the only dif- 
ference being that one has the design im- 
pressed upon it by a mold that has been 

















No. L10—ARTICLES OF EVERY-DAY 


demned as poor representations of the art 
of glass cutting. 

It is rather a delicate matter to handle, 
and has many sides. My object here is not 
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his pattern is not geometrically correct; 
he may depart in some way from the origi- 
gal design in some little detail so that each 
piece, although so intended, does not ab- 
solutely coincide with its mate. Then, 
after this process, the same method is 
adopted as with a figured blank; and if 
this is neglected and carelessly handled, the 
result is that the plain all-cut blank is not 
as good as the figured cut blank. There 
are many cutters offering all-cut or, as they 
call it, genuine cut glass that is not a patch 
on a good deal of the cut figured glass. 

Those cutting the figured blank poorly, 
neglecting to grind out the wrinkles, cut 
scallops and letting the acid do the most 
of the work, are the manufacturers who 
are responsible for low prices and the de- 
moralization of a craft that should be kept 
at the pinnacle of perfection. 

There is no need to cheapen what some 
might term luxuries; those who can afford 








SPECIALS, ALWAYS SALABLE, 


to hurt either class of product, but, rather, 
to give the good points in both and to 
show the jeweler that if he is not careful 
ne may be as badly caught buying cheap 


USE ATTRACTIVELY DECORATED. 


made with absolute perfection at great ex- 
pense, while the other has the design 
roughed in by expert workmen after it 
has been painted on the piece. One might, 
with justification, call the figured blank a 
“roughed-in” blank. 


It has been said by some glass manu- 
facturers that the prismatic colors are more 
brilliant in the all-cut, and that the com- 
pressing of the glass by the plunger in the 
figured blank tends to deaden this effect. 
If this is so, it is so slight that I have 
never been able to discover the difference. 
It may be so, but I should rather prefer to 
hear an explanation for it by an expert 
chemist who could tell why this is so, if 
it is. 

So wonderfully are the “roughed-in” 
blanks made that 99 per cent—lI might say 
999 per cent.—of the jewelers of the coun- 
try could not detect the difference in some 
of them. And if this is so, why should 
they not be as popular as any other kind? 


* * * 


Are there any jewelers not getting the 
cut glass they order? If so, do they ever 
stop and consider the real reason why this 
is so? Do they not think that it is most 
likely because they do not live up to the 
terms of sale laid down by the manufac- 
turer? 
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all-cut glass as buying cheap figured cut- 
tings. 

The figured blank has come to stay and 
increase in popularity yearly. Each year 





These are pertinent questions, and ones 
that many jewelers will do well to ask 
themselves—that is, of course, those who 
have wondered why the repeat orders were 








192 


THE JEWELERS’ CIRCULAR-WEEKLY bebruary 4, 














Artistic and 
Exclusive Designs 
and Shapes 





Careful and 
Prompt Shipments 














1915. 








Everything 
in 
Hand Decorated 
China 








| 
| 




















Resolution adopted by National Retail Jewelers Association at Convention held in 
Chicago, August, 1914—‘“‘We will support those who support us.” 


Stouffer’s Fine China 


Guaranteed Hand Decorated 


Proof that our line is practical, popular and profitable to handle is the fact that 
1914 proved to be our banner year. 
OUR 1915 line comprises even a greater variety of new, bright, snappy designs and 
shapes, at prices that make our wares quick-moving and with a handsome profit 
to the merchant. 

No advance in prices on either fancy or imported dinner ware, decorated by us. 


PLEASE HOLD YOUR ORDERS FOR OUR REPRESENTATIVE. 


The J. H. Stouffer Company 


Studio and Showrooms-—3225-3231 Calumet Ave., Chicago, III. 
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not shipped and why a cut glass manufac- 
turer did not ship a first order. 

The usual terms are two per cent. 30 
days, or net 60 days; longer terms than 
these must be by special arrangement. The 
manufacturers have to submit to these 
terms for their blanks, besides which they 
have to pay weekly for all labor on the 
goods; and this is the greater part of the 
expense. lo give six, nine and 12 months’ 
credit is out of the question for them, un- 
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CLOCK MOUNTED IN CUT GLASS. 


less higher prices are charged and consid- 
erably more capital put in their business 
to carry the accounts. 

If jewelers would realize these condi- 
tions and live up to terms, they would 
often be offered specials or close-outs upon 
which large profits are made. But no such 
favors or privileges are offered to delin- 
quent creditors. Fortunately, not all jewel- 
ers are in this class; still the percentage 
is far too high. 

* ok 

Many jewelers are jeopardizing their 
chances for business in cut glass by not 
having enough stock on hand. Not once or 
twice but constantly I hear cut glass manu- 
facturers complain that they receive orders 
for articles with “rush” marked on in red 
ink, simply because the jeweler has let his 
stock run so low that he has had to sell 
to his customer from a catalogue, not hav- 
ing the actual goods to show. Should the 


cutter be out of the particular blank 
ordered, naturally a delay occurs in pro- 
curing it from the blank makers, then a 


further delay is necessary in order to have 
the piece cut, and the time consumed in 
transit of the blanks and finished goods 
consume two days, apart from the cutting 
operation. So that it often happens that 
a week or 10 days must elapse before the 
jeweler’s customer can expect the goods. 
The custemer naturally frets under the en- 
forced delay, goes to another store where 
they have it in stock and cancels the first 
order. StR ORACLE. 








Anniston. Ala... have 
to their landlord, Mr. 


R. Steele & Son, 
given a bill of sale 
Zinn, for $2,400. 





An Association for Uplift and, Betterment. 


HAT there is an association of Ameri- 
can cut glass men who are banded to- 
gether for the general uplift of the trade 
in general, may not be known to the major- 
ity of jewelers. 

The title is the National Association of 
Cut Glass Manufacturers. It is composed 
of leading manufacturers who cut lead 
blanks, those cutting lime blanks not being 
Its objects are to promote bet- 
ter quality of goods, to use its influence 
to secure proper finish of the same, to 
establish standard terms of sale, also to 
use itS power in assisting merchants to 
secure lower freight rates. 

In this latter relation, this is entirely 
in the interest of the merchant or retail- 
er, as all cut glass is sold f.o.b. factory. 
Therefore, the purchaser would directly 
benefit from any reduction that has been 
made or might be obtained by their en- 
deavors in this direction. They have al- 
ready secured in the eastern territory a 
reduction of 25 per cent. from freight 
rates, but up to the present time their 
efforts in the western and southern terri- 
tory has been unsuccessful. 

The reason for this is that the rates com- 
inittees, representing the railroads, always 
contend that the merchant or retailer in the 
territory made no complaint, and inasmuch 
as the manufacturers do not pay the freight, 
they consider it more the concern of the 
merchants to whom the goods are shipped. 

lf jewelers when met in convention 
would take this matter up, and make an 
effort to get a reduction of these freight 
rates and file complaints at the right place, 
it would materially help the association in 
securing the reduction, at the same time 


eligible. 
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manufacturers that rates in these districts 
should be decreased about 50 per cent. If 
this can be obtained, the money saved dur- 
ing the year to jewelers handling cut glass, 
would be a very considerable item. 

The association also maintains a collec- 
tion bureau, reports being made each month 





RICH CUT GLASS CLOCK. 

on collections made and accounts re- 
ceived. H. D. Carey, of the Laurel Cut 
Glass Co., Jermyn, Pa., is president; J. E. 
Marsden, of the Liberty Cut Glass Works, 
Egg Harbor City, N. J.; first vice-presi- 
dent, I. P. Strittmaker, of the Quaker 
City Cut Glass Co., treasurer, and Arthur 
L. Blackmer, of the Blackmer Cut Glass 
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No. 115—TWo HANDSOME CUT GLASS 


saving themselves considerable charges 
during the year. 

The association would give all the as- 
sistance possible and be glad to render 
whatever aid the jewelers needed in mak- 
ing the protest. 

As the larger proportion of the cut glass 
manufacturers are in the east, the southern 
and western merchants suffer the most. 


It is the contention of the cut glass 








VASES AND HANDLED CUT GLASS DISH. 
Co, New Bedford, Mass., secretary. The 
next meeting will be held this month in 
New York city. 
Members of the pottery, glass and kin- 
dred trades are looking ahead to Feb. 11, 


which 1s the date which has been selected 
for the annual dinner. It will be held this 
vear in the grand ballroom of the Hotel 
Astor. 
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“UTOPIAN” Silver Deposit Ware 


The Line which keeps the Retailer's Store alive with appreciative customers, 
because it combines more strong selling points than any other Silver Deposit 
Ware produced— 








Unequalled Quality 


Originality in Design 
Right Prices 


Artistic Character 


re 





The New ‘‘UTOPIAN”’ Ice Tea Set—11 Pieces, $38.50 


This attractive novelty is an indication of the distinct advance represented by the “UTOPIAN” 
line for 1915 in the production of high-grade, original wares at very moderate prices. Each piece 
in this Set, except the Tankard and the Glasses, is made from a special mould designed expressly 
for our exclusive use. The I1 pieces comprise a handsome Tea Tankard, or Jug, 6 tall Tea 
Glasses, an Ice Tub, Sugar Bowl, Lemon Dish and Rum Bottle — the latter being included in 
recognition of the popular Southern custom of drinking Ice Tea with a dash of old rum. 


Each piece is richly decorated with heavy sterling silver bands and a sterling shield for engraved 
monogram, in the thorough manner characteristic of all “UTOPIAN” articles. 


The Tankard and 6 Glasses may be purchased separately, at $17.50 for the 7 pieces. Also the 
Set, without the Ice Tub and Rum Bottle, 9 pieces in all, at $25.50. 


(These Prices are subject to the ‘Jewelers’ Circular” Kev.) 
TERMS: 2% 10 davs; 30 days net—F. O. B. New York. 


Visiting Buyers are cordially invited to call at our Sample Room and Factory—the largest and 
best-equipped plant of its kind in the world. We are always pleased to furnish dealers with com- 
plete details and prices of our goods. Inquiries invited. 


UTOPIAN SILVER DEPOSIT & NOVELTY CO. 


MANUFACTURERS 
261-263-265 West 36th Street NEW YORK CITY 
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Products for the Jeweler in the Glass and China Markets. 





A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and 
China and Metal Wares Now Offered by the Leading Manufacturers and Importers. 








N presenting to your notice this depart- 
ment in the Anniversary Number of 
THE JEWELERS’ CIRCULAR a great variety of 
designs in cut glass, china, lamps, etc., have 
been chosen for illustration for many rea- 
sons. Price is not the main consideration. 


The decanter No. 99 (page 183) is a good 
example of the high-class domestic cut 
glass product. Not a country can produce 
anything better. The floral copper-wheel 


engraving on the center panel is as fine as 
can be executed, the miter wheel work is 

















No. 116—HANDSOME 
Value may be one of the important ones, 
but the one idea borne in mind is that they 
are all goods that jewelers can readily han- 
dle with advantage to themselves and pre- 
sent to their customers articles of daily 
use and ornamentation under conditions 
that are different from those which obtain 
in shops showing cheap household lines. 
There will be found among them handsome 
pieces of cut glass fit for the prince’s pal- 
ace and inexpensive items of artistic merit 
that may more easily be purchased by those 
of smaller means, Should any of the read- 
ers wish to know where they may be ob- 
tained, a postal card or even a telephone 
call will readily be answered and the de- 
sired information given. 

That jewelers are handling cut glass in 
greater quantities than ever is apparent. 
During a trip through the middle west it 
was remarked by a traveler calling upon 
jewelers that more window display was 
given to this product than ever, whole win- 
dow fronts being devoted entirely to cut 
glass. This leads one to believe that the 
jeweler is realizing that the percentage of 
profit in this commodity is larger than is 
obtainable on many other lines that he has 
to sell, and he also realizes the great pro- 
portion of his customers will buy from him 
in preference to the bargain stores, feeling 
that they are getting good value for their 
money and that what the jeweler tells them 
may be relied upon as true. There is a 
greater feeling of responsibility resting on 
the shoulders of the individual jeweler than 
can possibly be borne by the department 
store salesman, whose main desire is to 


sell the goods, no matter what description 
may be given of them, in order that they 


SILVER-DEPOSIT TEA 





AND COFFEE SET. 


done with the utmost care, while the final 
polishing and finishing can only be realized 
by being actually seen. Pictures cannot do 
justice to such work as this, but when a 
specimen of it is displayed in a showcase 
or window it never fails to secure the ad- 
miration of all lovers of the beautiful. 
No. 100 (page 183) depicts another speci- 
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(page 183) are decorated in a similar man- 
ner and the cutting employed is known as 
rock crystal. It is not so many years ago 
when all this fine work was imported from 
abroad; but now that it is so difficult to 
get prompt shipment on foreign goods and 
retailers have to fall back on domestic 
manufacturers, they are beginning to real- 
ize that the United States is producing this 
class of ware even better than the Euro- 
peans. And certainly the glass is of equal 
purity—in fact, it may be said, the Ameri- 
can glass is the superior of any made in 
any other country. 

The row of light-cut glassware in No. 
102 (page 185) is a good representation of 
this class of work. [It is delicate and re- 
fined in its general appearance, and the 
pieces shown are those that every woman 
wants on her table. The tall-footed com- 
ports are most useful for candies, con- 
serves, etc., and make a very graceful 
adornment to a well-set table, and the jars 
for jams, marmalades or even mustard or 
horseradish are as attractive on a table as 
they are useful. “Any of these pieces may 
be engraved with an initial or special de- 
sign. 

The sandwich plate No. 103 (page 185) is 
perhaps the most naturally executed rep- 
resentation of a rose in full bloom that has 
ever been done by means of stone-wheel 
work. Of course, in copper-wheel engrav- 
ing you can get a little nearer the actual 
thing, but for stone work this is decidedly 
a wonderful likeness to the rose. The rich 
miter border shows off the floral center to 
excellent advantage. 

The tray shown in No. 104 (page 185) de- 


picts what natural floral work is being 

















No. 117—ARTISTIC SILVER-DEPOSIT WORK ON GLASS. 


men of this style of glass craftsmanship. 


may increase the receipts of the department 
and thus be able to bear their share of the 
tremendous expense in advertising and gen- 
eral overhead charges, so securing their 
position for at least another month. 


It will readily be seen how exquisitely are 
the grapes and vines reproduced on glass. 
It requires an artisan of the highest order 
to accomplish such results as these. 

Then the little vases shown in No. 101 





done in another direction. The graceful 
curves of the foliage and their stems en- 
twining around the blossoms cover the 
piece well, thereby making a very rich 
showing. 

Another, and one that may be classed in 
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Coffee Percolators 


Over 100 Styles and Sizes—Copper, 
= 2 Nickel Plate, Silver Plate. For the 
—— Range and with Alcohol Lamps and 
SESS Set Electric Heaters. 





° « With “Alcolite’’ 
Chafing D Is hes Wick Feed Burners 
Casserole Dishes Tea Ball Tea Pots 












Relish Dishes Table Kettles 
Salad Sets Sandwich Trays 
Trivet Trays Alcohol Gas Stoves 


MANNING-BOWMAN & CO. 
MERIDEN, CONN. 


NEW YORK CHICAGO 
SAN FRANCISCO 
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2025 Set 
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the first ranks, is the floral design shown 
in No. 105 (page 187). Upon close inspec- 
tion it will be seen at once how true to 
nature this decoration is. But chief among 
its merits is the perfection of the work and 
the great care with which the design is ap- 
plied. The crystal clearness of the blanks 
upon which it is cut is another of its great 
advantages. No tinge of yellow or dirty 
brown appears in this line, for each piece 
is carefully selected before being passed 
to the workman to cut. 

On the same page, in No. 106, 1s another 
variety of floral design, but this is in com- 
bination with what is known as “C. B. C.,” 
or chair-bottom cutting. There is some- 
thing very attractive in this design—the 
way it spreads over the blank, yet not 
crowding it—and the graceful turn of lines 
forms altogether a fine pattern. 

The vase No. 107 (page 189) again shows 
what good effects are being obtained 10 
floral work on glass. Each manufacturer 
is vying one with the other to produce the 
best results along these lines, with the re- 
sult that the public never had a greater or 
more artistic array of cut glass to select 
from. This vase is a fine specimen of ex- 
cellent workmanship and is artistic. 

The cut No. 108 (page 189) shows an- 
other variety, both in design and _ shape. 
The piece itself makes a bold appearance 
and its shape lends itself to the cutting 
admirably, so that all the work, both floral 
and miter, shows up to excellent advantage. 

Still another flower, this time the pansy, 
is shown in No. 109 (page 189). The palm- 
like effect of the leaves as they encircle the 
vase and the bold sprays that encompass 
the blossom lend a rich effect that can be 
better appreciated in the actual ware itself 
than in any illustration. However, it is a 
design that will continue in favor. 

Another turn to the combination of geo- 
metrical work with floral display is seen in 
the jug in group No. 110 (page 191). In 
this the miter work shows in the middle 
of the jug and in the flower sprays above 
and below. This is a pleasing relief. The 
large bowl, as will be seen, is all floral, and 
the liberal distribution of the leaves around 
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(page 191). Each piece is just the thing 
for milady’s boudoir. They are daintily 
cut and will find much favor among the 
ladies. It is these little special pieces, all 
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The novelties in the illustration No. 112 
(page 191) are all useful as well as attract- 
ive. They are well cut with good designs 
and made of pure crystal glass of lead. 

















No. 
made with the object of being useful and 
serviceable, that bring in excellent profits 
to the coffers of the needy jeweler. They 
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No. 
the flower forms a panel that is attractive. 
Some extremely salable items for a 


jeweler—puff and jewel boxes, cologne bot- 
tle and candlestick—are shown in No. 111 


119—FOUR-PIECE SILVER-DEPOSIT WARE 


WHISKY SET. 


will not only pay your electric-light bill 
and 
other items, but they will bring profits, so 
don’t hesitate to feature them. 


settle your printer’s bill and many 





118—RICH SILVER-DEPOSIT 


AND STONE-WHEEL ENGRAVING. 


lhe hand-cutting and high polish upon 
these goods will sell them when their use 
is explained to prospective customers. Nov- 
elties are always good things to have on 
hand; they help to get away from the mon- 
otony of the usual store displays. 

Clocks are always salable things, but 
clocks in cut glass surroundings are novel- 


ties that appeal to those looking for the 
unusual. Those shown in_ illustrations 
Nos. 113 and 114 (page 193) are good ex- 


amples of such devices, which are becom- 
ing more popular daily. The two designs 
are entirely different, yet each one is as 
good as the other. The engraved floral 
decoration on the one is very dainty, while 
the chair-bottom cutting on the other is 
rich looking. Manufacturers are careful 
to use guaranteed movements so that they 
will serve the purpose for which they are 
intended—namely, to tell the 
rectly. 


time cor- 

The pieces shown in No. 115 (page 193) 
have another treatment of the flower and 
chair-bottom cutting. The piece in the 
middle would be useful for a sandwich 
tray, the handle being very serviceable to 
hand it around by. The sexagon-shaped 
vase is an extremely handsome piece, and 


the square one runs it a close second. Both 
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New Creations 


offered by us from time to time are 
each of them MASTERPIECES, that are 
the result of thoughtful study by the 
artist designer, careful execution by 


the highly trained artisan, and the 
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watchful inspection of our factory super- 
intendent, who allows nothing but 


absolute perfection in cut glass to leave 








our factory, yet our prices leave you a 


good margin of profit. Write us and we 





will tell you more. 


Cuthill Cut Glass Co. 


MIDDLETOWN, N. Y. 



































No Catalogue 


of our product is published 
for broadcast distribution. 


To responsible dealers, who are interested, we will 
cheerfully loan a book of 


Original Photographs 


from which a sample assortment may be safely selected. 





We manufacture a comprehensive line of moderate- 
| priced cut glass and in addition to staple items we 
particularly aim to introduce sane novelties which 
should appeal to 


| Discriminating Jewelers 


Our customers, old and prospective—are most cordially 
invited to visit our very modern factory and to inspect 
our ware at every stage of its production. 


“eit. SEEM LUZERNE CUT GLASS CO. 


MIDDLE WEST PITTSTON o - PENNA. 


Travelling—Mr. A. 1. Duval 
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are extremely decorative pieces and would 
make a noble showing in any store. 
Silver Deposit Ware, 


Silver-deposit ware of good quality 
is as popular as ever. The cheaper kind 
has had its run, petered out, and now 
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Mounted China Cooking Ware for the Up- 


to-Date Jewelry Store. 


O line of goods has sprung into popular- 
ity among jewelers more quickly than 
the mounted line of china cooking ware, 
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of an original shape, a footed comport, 2 
fruit bowl and a low-footed tray that wilB 
serve many purposes. These would al 
look well in a jeweler’s showcase and help 
to make an attractive show window deco- 
ration. 
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No. 119A—NICKEL-PLATED MOUNTED COASTER TRAYS WITH ORNATE PLAQUE CENTERS. 


people know the difference between the 
good and the bad, with the usual result. 
The elegantly shaped china tea and coffee 
set shown in group No. 116 is a good ex- 
ample of good silver-deposit work. The 
designs are elaborate and the effect charm- 





nickel-plated goods and copper percolators, 
etc. They are made in such a tasteful man- 
ner, with an eye to beauty that is fairly 
astonishing. Take, for instance, the coaster 
trays as displayed in No. 119A (on this 
page). ‘Here are china plaques with nickel- 











i a 


ntti 
_ 
9 ote: « SPE aN 
sf. iat } « . 
MS 











No. 120—HAND-PAINTED CAKE AND FRUIT DISHES ON PLATED METAL MOUNTINGS. 


ing. Such goods as these make most ac- 
ceptable wedding gifts. 

A further example of less expensive 
silver deposit on glass is shown in group 
No. 117. Here the design is less intricate ; 
still the effect is most artistic, the shapes 
good and the workmanship beyond ques- 
tion. 

A rich effect is obtained in silver deposit 
on the pieces shown in the illustration No. 
118. The sandwich plate has a well-chosen 
up-to-date design. The jug and pitcher 
show silver deposit and light cutting in 
combination, a style that is much in vogue 
just now. 

The set shown in No. 119 (on page 197), 
of high-grade silver-deposit work, consists 
of a small decanter, whisky glass and high- 
ball glass, and a tray, four pieces in all, 
each of which is heavily hand-engraved. 
Each piece except the tray has a shield of 


plated galleries around or mounted in other 
serviceable manner. The decorations are 
all carried out in colors true to nature, 


In the next illustration, No. 121 (on this 
page), are shown articles of a very practical 
nature. The earthenware jar for mustard 
is a pioneer in this line and is entirely new. 
Its frame is a drawn shell from one piece 
of metal. The two side handles are of rec- 
tangular shape. The metal is heavily silver 
and nickel plated. The advantage of this 
piece is that it is so constructed that the 
mustard cannot come in contact with the 
metal. The ramekins and custard cups 
are all made in the same manner as the 
mustard jar and are all of the same high 
class, vet their cost is small. 

The casseroles in No. 122 (shown below), 
as will instantly be seen, are just the kind 
for the jewelry trade. Great care has been 
taken in conceiving an artistic framework 
in which to mount the earthenware dishes. 
The pierced metal work is well executed. 
Well designed handles have been added 
and the tout ensemble is one that instantly 
appeals to the eye. 





No. 121—CUSTARD CUP, RAMEKIN, MUSTARD POT AND COVERED DISH 


ON SILVER OR NICKEL PLATED 


which make them bright decorative spots 
on any table upon which they are in use. 
These are good lines for jewelers. 

The next illustration, No. 120 (on this 


MOUNTINGS. 


The condiment dish in No. 123 (page 
201) is a popular article, a sort of multum 
in parvuo. There are four divisions, or, in 
eality, four separate dishes, each one a 

















No. 122—UNIQUE DESIGNS IN MOUNTED CASSEROLES. 


heavy sterling silver upon which a mono- 
gram may be engraved. This individual 
highball set has been produced only within 
the last few days, therefore is absolutely 
new. 


page), is one of a still more ornamental 
character. The china, which is mounted, is 


all hand-painted, and each piece is one that 
any woman would be proud to display on 
There is a handled cake tray 


her table. 





quarter of a circular dish. This is a useful 
addition to any housewife’s table articles 
and may be made to serve many purposes. 
Different kinds of jams, pickles, nuts, can- 
dies, etc., may be contained therein, and 
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The bottle with barrel shaped tum- 
bler is 7%" high and the tray is 8x 
614” with mahogany finish frame, 
with cutting on glass base to match 
set. 


A dainty bedroom Water Set that 
sells on sight. Made in both shapes 
as shown, and comes in four designs 
of cuttings. 


The Cuttings are Daisy, Half Daisy, 
Rose and Aster. 


Will ship sample set, including tray, 
prepaid at $1.25. 

















The Geo. H. Bowman Company 
CLEVELAND, O. 














Sugar and 
Cream Set 


‘The Koch Cut Glass Co. 


MANUFACTURERS 





Seventh Floor Mallers Building 
No. 5 So. Wabash Ave., Chicago, II. 


Write for Our A-14 Catalogue 


Edward J. Koch, President Factory: Elgin, Ill. 
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a guest being handed such a dish has a 
varied choice right before him. Not that 
it would be well to put pickles and jams 
side by side, but a variety of four of either 
of the commodities mentioned could be put 
in one of these handy dishes. Jlhe point 
is that a jeweler in offering such an article 
for sale has many talking points to help 
him consummate a sale. 

The tea kettles in No. 124 (shown here) 
need very little explanation. The illustra- 
tions show at a glance their ornate shapes 
and the useful purpose for which they are 
designed. They are equipped with safety 
alcohol burners, which will boil the water 
or keep it at boiling point for a long time. 
One or two of these placed on a showcase 
inside a store would entice many a dollar 
from old customers who come in to have 
a piece of jewelry repaired. 

No jewelry store to-day is complete with- 
out a few coffee percolators, but when one 
is fitted up so conveniently as that shown 
in No. 125 (on this page), with the latest 
domino sugar tray, cream jug and dainty 
hand-decorated china cups, it certainly 
ought to find a prominent position in the 
finest stores in the country. A more useful 





No. 123—a 


VERY 
CONDIMENT 


USEFUL AND 
DISH. 


ATTRACTIVE 


wedding present could not be found; the 
whole thing complete with tray makes a 
very compact and acceptable gift. 

Another unique percolator, with tray, 
sugar basin and cream jug, made in copper 
or plated ware, is shown in No. 126 (on 
this page). Ihis set is more of the mission 
order and is a most popular design. It 1s 
substantial and serviceable, at the same time 
handsome in appearance. 

On page 203 the illustration No. 127 
shows an entirely new idea in aluminum 
goods. Here are shapes that are graceful, 
and intended for people looking for 
useful things that depart from the usual 
uninteresting domestic shapes. These items 
show good taste in selection of design and 
should have quite a sale among the jewelry 
trade. They are highly finished and shine 
with an exceptional brilliancy that in no 
way detracts from their appearance. 


are 








Samuel A. Boyd, one of the oldest em- 
ployes of Shreve & Co., San Francisco, 
Cal., from point of service, died at his 
home in that city on Jan. 20, at the age of 
53 years. ‘He had entered the employ of 
the jewelry firm 25 years ago, since which 
time he was continuously in the silver de- 
partment. The deceased was a native of 
Pittsburgh, Pa. He is survived by a widow, 
Mrs. Edith H. Boyd, and two daughters, 
aged eight and two years respectively. 
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A Word About Fine China. 


—_—————— 


HILE it has been abundantly borne 
in upon us more and more that all 
nations are more or less interdependent 
upon each other, there is nevertheless one 
commodity for which one does not have to 
step outside the realms of “Made in 
America”—in a word, it is fine china. 
The movement recently revived by mer- 





201 


Our chats with dealers extensively han- 
dling this china have shown that many ad- 
vantages accrue from its use. No matter 
how closely a dealer may watch his stock 
of dinnerware it continually happens that 
he is out of one or more of the many 
items that come under the heading of 
“open stock.” How simple a solution of 
the annoyance to either telephone or wire 
the American manufacturer, whose every 
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No. 124—HANDSOME TEA KE 


chants and manufacturers to make better 
known and appreciated the goods made in 
America will enforce upon the attention 
of the American public a proper recog- 
nition of the fact that fine china can be 
made, and is being made, in their own 
country, a fact that should stir with pride 
the heart of every American taking an in- 

















No. 125 


-MCST USEFUL AND COMPACT COFFEE 
PERCOLATOR SET. 


terest in the country’s growth. It is true 
that the United States is but an infant in 
the art of china manufacture, but it is also 
true that the progress made here during 
the last 25 years will favorably compare 
with a century of effort on the part of 
noted English makers. 

Should any dealer, by his unfamiliarity, 
be inclined to entertain doubts it would 
be well worth his time to investigate fine 
American-made china. He _ will readily 
concede that for a most pleasing variety 
of models, translucency and purity of body, 
loveliness of glazing and decoration, it pos- 
sesses a distinction, originality and charm 
all its own which are quite unsurpassed by 
the products of any other country. 


-TTLES WITH 


ALCOHOL BURNERS. 


endeavor is to keep a stock of blanks and 
to decorate and make deliveries of these 
shortages inside two weeks’ time. Again, 
in these days of intensive buying, when 
milady insists upon considering every de- 
tail of her purchase, not infrequently re- 
questing a special decoration that will ac- 
cord with the interior furnishings of her 
house, whether it be Colonial, Louis XVI. 
or Sheraton period, the home manufacturer 
retains a staff of artists whose business it 
is to prepare and submit by return mail, 
with prices, sketches to conform with cus- 
tomers’ wishes; or, if desired, to sketch 
suggestions for approval. Similarly, 
sketches of special monograms, crests or 
coats-of-arms can be quickly dispatched by 
mail. 

In conclusion made 


should be 


mention 
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No. 126—COFFEE PERCOLATOR SET IN COPPER 
OR PLATED METAL. 

of the immense variety of novel items that 
fine American china offers for every con- 
ceivable table use. These items that 
have been primarily designed for the par- 
ticular needs of the American family, not 
adapted from some foreign source, and are 
specially suited to the class of trade ap- 
pealed to by jewelers. 


are 


The Japanese are sending more and more 
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SERVICE PLATES Breakfast 
Luncheon and 
Banquet Services Tea Sets 
Dinner Services Mayonnaise 
Bowls 
Fish and Game 
Sets Flower Bowls 
Salad Sets Vases 


Dessert Sets Lamps, Ete. 








Spring Exhibit at the Wolcott Hotel, W. 3ist St., at 5th Ave., New York, Feb. Ist to March 3lst 


LENOX, INCORPORATED 


TRENTON, N. J. WALTER S. LENOX, President 
































MONOGRAM 
CHINA AND GLASS 


Complete lines or single dozens 
furnished on short notice. En- 
crusted gold borders and plates of 
unique and unusual designs in 


English and French China. 


Hand Painted Enamel Glassware 
in Tableware and fancy pieces. 


Send for Booklet and Samples 





EDMONDSON WARRIN 
SUCCESSOR TO 
WARRIN & SON 
ESTABLISHED 1860 


Decorators of China & Glass 
49 WOOSTER ST. NEW YORK CITY 




















$179 Sample Assortment 








barrel containing eight pieces, as 
shown in illustrations. 

All cut on best quality lead blanks and 
hand finished. 

ORDER ONE BARREL NOll’ on 
approval and you will surely order 
more, 








CRYSTAL CUT GLASS CO. 


HONESDALE, PA. 
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of their choice ware here every season, and 
such vases as those shown on page 203 in 
No, 128, are of a highly decorative nature. 
Such things as these brighten up a store, 
create sales and add to the much-needed 
bank roll. ‘The pictures show up the de- 
signs and scenes depicted on the ornaments 
clearly, so that one can readily form a clear 
idea of them, although to be thoroughly ap. 
preciated the coloring has to be seen. 

As stated in another column, the domestic 
potters are producing goods that equal any: 
thing received from abroad. The items in 
No. 129, on page 205, for beauty of glaze 
coloring cannot be surpassed anywhere. It 
is absolutely impossible to give an adequate 
description of the flamboyant reds, the 
beautiful rich blues, the gorgeous yellows 
and greens produced by the means of their 
fire glazes. The shapes, as will be seen, are 
quaint, and are used for flowers, bulbs and 
plants. The craze for the Japanese style 
of flower arrangement has _ popularized 
these articles very greatly. They are of the 
highest possible class pottery. No two 
pieces are exactly alike, yet all are equally 
attractive. 

k x x 

There can be nothing more exquisite in 
workmanship or design than the beautiful 
gold encrusted service plate in No. 130 
(page 205). This is a domestic product. 
both the ware and the decoration, the only 
pity is that an illustration will not do 
justice to either design or ware. The little 
combination set, with teapot, sugar and 
cream, all in one, is an ideal number for 
a useful novelty, for use in a bedroom or 
sickroom. The marmalade jar is another 
article for which a jeweler must often have 
a call. It is this class of china that a 
jeweler can handle with great profit to 
himself and satisfaction to his customer. 
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Wonderful Lamps and Illuminating Devices. 





NE department or side line that is 
always a good one for jewelers to 
consider is that which embraces the illumi- 
nating end of things. This does not refer 


to the ordinary chandelier, hanging dome 





203 
On page 207 three groups of electric 
portable lamps are shown. In No. 1381 are 


two adjustable desk lamps that have elbow 
joints, permitting them to be placed at al- 
most any angle. The bases are heavily 
weighted so that they can be placed on a 
piano, for instance, with the lights bent 





No. 127—HIGHLY FINISHED ALUMIN 


or such lighting devices, but to the pretty 
and dainty little lights that milady delights 
in or the handsome and substantial elec- 
tric portables that are so useful in a draw- 
ing room or library. These all show a 





No. 


It builds up a name for his house as being 
one that only carries goods that satisfy, 
helps to enlarge his circle of the desirable 
class of customers. It is not always price 
that counts. Some people prefer exclusive 
things, and china such as this fills the bill. 








R. Abbott will open a jewelry shop in 
the Troy Pharmacy, Troy, Mont. 


128S—JAPANESE VASES OF 


MORE THAN ORDINARY MERIT. 


mighty good profit, and better prices will 
be paid a jeweler, because of the advantage 
he has among rich surroundings, than to an 
electric shop or department store. lhe 
pretty cut glass candlesticks and electro- 
liers, the adjustable reading lamps, the 
electric portables, candelabra, etc., are all 
correct goods for the up-to-date jewelry 
store. 


UM UTENSILS OF ELEGANT DESIGN, 


over to shite on the music, and will not 
tip over or fall down. It will be seen how 
decorative the glass panels are. The color- 
ing is rich and the designs that overlay the 
glass are well executed. 

Nos. 132 and 133 show an assortment of 
portable electric lamps with shades that are 
of many different shapes, yet each one is 
as equally attractive as the other. 

For a table center, to make a rich dis- 
nlay the candelabrum in No. 134 (page 209) 
could hardly be excelled. The sparkling 
cut glass standard, with six candle arms 
around it and its candle holder in the 
middle, make an impressive showing. This 
is a good showpiece for a jeweler’s window. 

Then, for pure art in colored glass 
shades as shown in No. 135 (page 209) are 
1 shining example. The delicacy shown in 
the floral treatment and the artistic ability 
displayed in the coloring such that 
would attract anyone looking for a lamp 
that would be a real joy to possess. 

On the same page, No. 
other and pleasing style of illuminating de- 
vice. The shade and standard are of 
smoked bamboo, the shade being lined with 
rich crimson silk. For Summer cottages 
and handsome veranda lights these are just 
what 1 


are 


136 depicts an- 


is needed. 

The cut glass electrolier in No. 137 (page 
209) is out of the ordinary. Its very shape 
and cutting make it a desirable ornament, 
while the brilliancy that must of necessity 
shine through a cut article of this 
kind makes it a most practical lighting con- 


olass 


trivance. 
Three more cut are 
shown on page 211, of varying shapes and 


electroliers 


glass 
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‘Good All the Year 








No. 1020 No. 1018 
6in. Vase Euclid 6in. Vase Albion 


No. 1385 
6 in. Vase Arco 


The Excellent Values offered here are just what you 
are wanting for inexpensive high class gift trade. 


Kelly & Steinman, Inc. 


DEPGSI none N.Y. 


Cut Glass Manufacturers 


ST 
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SPECIAL 
PRICE 


10 in. 
Sandwich 
Plate 


$2.00 


EACH 


12 in. 


93.00 


EACH 


These handsome, heavy-footed Sandwich Plates of 
purest crystal glass and richly cut, are worth $3.50 
and $4.50, respectively. Immediate shipments 
can be made. 

We also manufacture a complete line of useful, 
dainty and rich novelties in cut glass. Just the 
things for the jewelers’ trade. 

Send in your order for plates and we will tell you 
something about our complete line. 


STAGE BROS. CUT GLASS —" 


LAWRENCEVILLE, ‘(o> PA. 








“aid 








: ; | 
Big Value—Small Price Trade-Mark 


ime WATER SET 
, $4.45 Each 
Half-pint $10.00 per 

Subject to Catalog Discount 


3-pint Jug 


Tumblers, Dozen 











These sets are cut 
and finished in the 
Clark way, on se- 
lected pure crystal 
glass blanks and 
are fully up to the 
standard guaran- 
teed by our trade 
mark. 


Sample sets will 
be sent upon re- 
quest at wholesale 
rate. Write now. 


T. B. CLARK 
\ C0. 


esti Pa. 























‘ “ROSE ‘. DESIGN 


This is the original “ROSE” 
are many imitations, but only 
lower, as shown above 


design. There 
one perfect 


\Ve are leaders in all our patterns. You will 
like our goods and be pleased with our prices. 


Write for Samples and Prices. 


DEMER BROS. CO., Inc., Hallstead, Pa. 
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designs. The work on these is equal to 
any procurable. The designs are in line 
with the prevalent floral conceptions. 

The newest and perhaps quaintest wall 
lights that have been offered lately are 
shown in No. 139 (page 211). These are 
made of pottery in art glaze 
shades procured by means of acids and 
furnace firing. The results obtained in 
this manner are extremely decorative, the 
rich coloring lending a general brilliancy 
or rich somberness, according to the effect 
desired by the potters. These are decidedly 
items that jewelers should look into. 


domestic 








The Prince of Wales’ Feather. 


HE heraldic device of the Prince of 
Wales (the three ostrich plumes held 
in a coronet, with the German motto “/ch 
Dien,” said to have been the crest of the 
King of Bohemia, adopted by his con- 
queror, the Black Prince, after the battle 
of Crecy) is familiar to most people. 
There are few, however, who know that a 
tuft of feathers on the apex of the crown 
worn by the Prince on state occasions is 
valued at $50,000, and is the only one of 
its kind in human possession. 

The bird from which it is obtained, 
known as a “periwak,” frequents the dense 
jungles, the lair of man-eating tigers, and 
its value is due to the danger of getting it. 








Where the Trouble Often Lies. 


HE cut glass man is often harassed for 
one article, the profit of which is eaten 

up in special attentions, and the jeweler re- 
ceives a cancelation of the order because 
he cannot give quick service. He in his 
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Ceramists to Convene at Detroit Feb. 15. 





HE seventh annual convention of the 
American Ceramic Society will be held 

in Detroit, Mich., Feb. 15-18. The meeting 
will begin on Monday, rather than later in 
the week, on account of the fact that the 
National Brick Manufacturers’ Association 
has co-operated in arranging their meeting 
this year. This is the second time the so- 





2005 


of the American Ceramic Society. The 
second amendment applies to similar organ- 
izations, to be known as “Student Branches 
of the American Ceramic Society,” and they 
may be established at institutions in which 
regular courses of instruction in ceramics 
are maintained. 

A lengthy program of papers is expected 
and several committee reports will be 
awaited with interest. Among other things 
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No. 129—BEAUTIFUL ART POTTERY OF 


ciety has met in Detroit, the former meet- 
ing being in 1900. 

The following ticket for officers for the 
ensuing year has been prepared by the nom- 
inating committee and will be acted upon 
at the February meeting: For president, 
Richard R. Hice, Beaver, Pa.; vice-presi- 
dent, Raymond T. Stull, Urbana, Ill.; sec- 
retary, Edward Orton, Jr., Columbus, O.; 
treasurer, Herford Hope, New Brighton, 














No. 130—DOMESTIC POTTERY AND CHINA OF 


turn berates the manufacturer because 
shipment was not made promptly, as he 
terms it, when he has really received the 
quickest possible attention. 

The difficulty is that the jeweler is de- 
pending upon the manufacturer to carry 
stock for him, and has neglected to supply 
his store with a sufficiently varied stock, 
depending and relying upon the manufac- 
turer to fill small rush orders on time, 
instead of putting himself in a position to 
fill orders from his own shelves. 

The profit on cut glass is so-good that it 
is good business policy to be always well 
provided with a good selection. Don’t de- 
pend upon your manufacturér foo much. 








MERIT. 


SPECIAL 


Pa., and the following for trustees: Homer 
F. Staley, Ames, Ia.; F. W. Walker, Bea- 
ver Falls, Pa., and George H. Brown, Pitts- 
burgh. 

Two important amendments to the rules 
will also be voted upon. It is proposed to 
charter local sections of the association, 
the purpose of such sections being to 
strengthen and extend the work of the so- 
ciety by more frequent meetings in local 
centers than are possible by the society as 
a whole, and by bringing the benefits of the 
work to persons who would not otherwise 
be reached. Each section will have its own 
charter and executive officers; the coun- 
cilor must, howevér, be an active membér 


EXQUISITE COLORING AND QUAINT SHAPE, 


to be discussed will be the possibility of a 
Summer session in San Francisco, in con- 
nection with the Engineering Congress and 
other scietific gatherings scheduled for the 
exposition in 1915.—Pottery and Glass. 


Officers Elected by the Crockery Board of 
Trade of New York. 


HE annual meeting of the Crockery 
Board of Trade was held at the Hard- 
ware Club, New York, Jan. 13, and the 
election of officers resulted in the follow- 
ing ticket being chosen: 

President, L. S. Hinman; first vice-presi- 
dent, Geo. B. Jones; second vice-president, 
Wm. F. Dorfiinger; treasurer, C. A. Hol- 
brook; secretary, L. S. Owen. 

Executive Committee—Lee Kohns, James 
Davison, C. A. Holbrook, J. Rosenfeld, G. 
M. Smith, Harry O. Phillips and John J. 
Miller. 

Arbitration Committee—Robert Slimmon, 
L. D. Bloch and K. L. Wedgwood. 

Membership Committee—Wm. R. Noe, 
W. F. Dorflinger, E. F. Anderson, E. J. 
Ridgway and Julius Rosenfeld. 

Trustees for Term Expiring January, 
1I918—F. P. Abbot, Geo. B. Jones, James 
Davison and L. S. Hinman. 








Hand-decorated china in both fancy 
pieces and dinnerware seems to have again 
come into its own, and is more popular 
and more sought after than ever before, ac- 
cording to the statements of some manufac- 
turers. The J. H. Stouffer Co., 3225 Calu- 
met Ave., Ghicago, in an announcement re- 
cently sent out stated that the year 1914 
proved to be the banner year of this com- 
pany in the sales of such pieces, despite 
the general depression of business. The 
company’s line of decorated china will this 
year comprise new and unique departures 
in both shape and decoration. 
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TANGO PATTERN. 
A complete line in stock. 


Something ee 


[he 1853 line of Cut Glass is complete and v aried enough to suit nearly every 
taste, but there is one thing lacking—when a dealer wants glass “at a price,’’ we do 
not try to compete. 

But the Jeweler who has a good reputation in his town—who sells satisfaction 
as well as merch andi se oaallion tries to gain ste ady customers do es not want glass ‘ ‘at 
a price.”” He wants glass made by skilled and conscientious artists—glass that he 


can sell with pride and 

profit. 

Save J AOARE & CO 
Jewelers that have been . 
handling 1853 CUT GLASS oc — 


for the past sixty-one 
years. CORNING, NY. 


Catalog A5 shows the better en (EEN 
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class of glass. a 185 3 Ps LOE =) CUT “Foy 








A postal will bring your copy. 



































No. 1615. 10 in. No. 555. 


lower Vase. Rose Bowl. 9 in. 


Everyone knows our reputation through the popular RAMBLER ROSE, 
so that when we present this line known as the SYRINGA, 


that the quality is all that can be desired. 


The Syringa is destined to be popular for another reason. We 


the same quality of work in it as in our more expensive patterns. 


WRITE FOR PRICES. THEY WILL PLEASE YOU. 


ENTERPRISE CUT GLASS CO. 


ELMIRA, N. Y. 





. 
4 


We manufacture the 
) ees variety of 
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Cut Glass 


Lamps 


and can make im- 
mediate delivery. 
Write for our latest 
catalogues on Lamps, 
made in all sizes. 
Get sample of Lamp 
illustrated, 12 inches 
high, 6 inches across 


Dome. 
Complete with Bulb Special Price in 


ml Fire POO Hecate 
CENTRAL CUT GLASS C0. 


1114 East 63rd St. CHICAGO, ILL. 


oO 
Flower Vase. 


they know 


F. 0. B. Our Factories; 


are putting 

















Teapot 6-in. Nappy, 
Baneeel” No. 9. Cut and Copper-wheel 
Engraved. 








New Creations in Cut and Sculptured Glassware 


If it is Copper Wheel Engraved, or cut and engraved glass- 
ware you are looking for, write to me for illustrations of the 
two new designs. 

My line is sold to the best jewelers only. Your business is 
solicited on Monograms, and goods for special requirements. 


JOHN N. ILLIG 


MFR. OF CUT, ENGRAVED AND SCULPTURED GLASSWARE (ROCK CRYSTAL.) 
136 W. Tioga Avenue 


CORNING, N.Y. 
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J. W. Wadsworth, Famous Designer for 
Minton’s, Ltd., Becomes Affiliated with 
the Royal Worcester Porcelain 
Works. 





7. be able to design decorations on 
china for people of nationality 
does not always mean that these same de- 
signers a please the of those 
of anotier country, therefore to have the 
faculty to fs the most fastidious users 
of high class china in England and at the 
same time be able to present before con- 
noisseurs of this country styles and con- 
ceptions that please them, demon- 
trates that an artist who can accomplish 
this one no mean order. Many 
foreign potters have attempted to do busi- 
ness here with the idea that the 
and shapes that are in common use in their 
country could immediately be adopted here. 
Experience has taught them that they must 
appeal to the American by giving him 
what he wants, not what has been popular 
elsewhere. 


one 


tastes 


too, 


1S ot 


designs 


Therefore it is particularly apropos that 
the announcement comes along from Eng- 
land that on Dec. 31, J. W. Wadsworth, for 
many years chief designer at Minton’s, had 
severed his connection with that  well- 
known firm to assume similar duties at the 
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by 
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country 


especially 
\Vadsworth, 
to predict that the leading 


will 


mated interest. 


designed 


th:s market 
quite safe 
china firms of 
with ani- 


for 
it is 


and 


‘nspect them 








British Pottery and Glass Exhibition. 
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lected 
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No. 132—ELECTRIC LAMPS WITH SHADES OF 
As Mr. 


as a 
Ameri- 


Worcester Royal Porcelain Works. 
Wadsworth has become famous 
designer of china fashions for the 
can market, the acquisition of his services 
would indicate a determination on the part 


of the Worcester Royal Porcelain Co. to 
leave no stone unturned in its efforts to 
deserve the support of the American 
trade. 

The Koyal Worcester staff has hereto- 
fore included the foremost talent in every 
department except a genius capable of 
creating styles for the American trade, 


and in Mr. Wadsworth it has undoubtedly 
found the missing link to the chain. 

At the office of Maddock & Miller, the 
American agents for the Worcester Royal 
Porcelain Co., it was learned last week that 
samples have already arrived which have 
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ARTISTIC CONCEPTION, 
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A New and Convenient Trunk for Cut Glass. 


HE 


greatest bane of a cut glass trav- 

eling man’s life is the packing and 
unpacking of his trunks. The multiplicity 
of pads, wrapping, etc. that he has to 
carry, to wrap each piece separately to 
prevent the possibility of breakage, is 
enormous. This condition may now be 
remedied. .\long comes a salesman who 
has been through all this, no less a man 





AND ELECTRIC PORTABLE LAMP. 


W. Tucker, 


AN 


than that genial southerner, J. 
who goes to his trunk maker, a prominent 
New York firm, and propounds a propo- 
sition: “I want a trunk with a separate 
compartment, thoroughly padded, for each 
sample I carry, each tray to be padded 


between top and bottom, so that all I 
have to do when packing is to slip each 
piece in its place, shut up the trunk, and 
away we go.” 

The order has been filled, and Mr. 
Tucker, who usually carries about eight 
trunks, found when the new httings were 
made he got all his samples tnto six, with 


the exception of about half a dozen pieces. 

When you stop to consider what this 
means in the saving of excess baggage and 
time consumed, it will readily be seen that 
an initial expense of $100 or more extra is 
a2 most economical expexditure. 


Mr. Tucker is now traveling through the 
south, working his way to the Coast with 
his newly fitted trunks. 








The jeweler who fails to read his trade 
paper because he thinks he is too busy 1s 
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No. 133—VARIETY OF SHAPES AND STYLES OF RICH ELECTRIC PORTABLE LAMPS. 


Trent. 
of 


turers. 


a 


committee 


of 


The display is under the direction 


0 leading manufac- 


the one who lets the other fellow get the 
benefit of many valuable suggestions which 
mean dollars and cents. 
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Process Patent 


The Very Latest 


in cut glass. The flowers in this design 
are delicately colored and when laid out on 
white linen tablecloths present at once a 
fascinating and handsome appearance. 


This is an ideal jeweler’s line. 
Send for full particulars and samples. 


R. H. PITTMAN CO. 


Tioga Co. LAWRENCEVILLE, PA. 





























HAVILAND & ABBOT 
COMPANY 


‘The “G.D. A.” | <8 
boy | ° ° ° EGDAY 
IF Uy & 
Va Poe 7 


=< | Limoges China| “s:* 























A great variety of articles 
especially adapted for wedding 
and anniversary gifts. 








China for the Jewelry ‘Trade 








Send for Our New Catalog 


95 MADISON AVENUE 


Corner 29th Street 


NEW YORK CIrTy 








You can sell this 10-inch 
Cut Glass Sandwich Plate 
and 8-inch Cut Glass Bowl 
| at $1.98 each, and make a 
good profit. 





























Write Us 


GIOMETTI 
BROS. 


Corning, N. Y. 
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This is one of the 


‘items in a 21-piece 
assortment that we 


sell tor $50.00. 





Send for an illus- 
trated circular, giv- 
ing all details. 


It 1s our silent-sales- 
man assortmentand 
saves you the 10 per 
cent. it costs to 
travel a man on the 














~ road. 
12-inch No. 11E Vase. WRITE NOW 
$2.35 Each. 


VON COLSON-FAY 


RICH CUT GLASS 


305 Fifth Avenue Building 
200 FIFTH AVENUE New York 
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Coatings of Patina. 





7= processes of producing on bronze, 
copper or brass the familiar patina 
coloring are quite numerous. In the course 
of the last few years, partly during a 
course in metal coloring at the Gmunden 
trade school, partly in the metal coloring 
courses held in the Wurtemberg schools, 
I have tested and modified a number of the 
recipes there recorded, says A. M., in 
Deutsche Goldschmede Zeitung. The prin- 
cipal defects they revealed were as follows: 

Solutions containing combinations of 
chlorine and vinegar darken considerably. 
These processes are, therefore, always to 





No. 134—IMPOSING SEVEN-LIGHT CANDELA- 
BRUM WITH CUT GLASS STANDARD. 


some extent uncertain, the final color not 


being fully apparent during the process. 


Other kinds work too slowly, especially 
those with oxalic acid, vinegar, etc. If 
there is acetate of copper in the solution 
the patina color, it is true, is quickly 
formed, but it does not adhere well and 
moreover is apt to become glaring. If by 
means of sulphur combinations, for in- 
stance, by liver of sulphur solution, a dark 
under color is first produced, we often en- 
counter the trouble that the dark layer in 
spots is subsequently eaten away by the 
patinizing fluid or it scales off. This de- 
feet can, in most instances, be prevented by 
a nitric copper-silver solution. 

Solution I. Dissolve in a liter of rain or 
distilled water 150 to 200 grammes of 
nitrate of copper and % to % gramme of 
nitrate of silver. The fluid, owing to the 
presence of the silver salt, keeps best in a 
colored bottle, preferably in a brown one. 
It works on copper as well as on bronze 
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and brass. For the latter, rather more 
nitrate of silver should be used, and gen- 
erally speaking, every addition of this salt 
makes the color déeper. 

















No. 135—ELECTROLIER WITH A UNIQUE AND 
ARTISTIC SHADE DELICATELY DECORATED. 


Solution I]. One liter of water and 150 
grammes nitrate of copper. 

Method of use. First cleanse the metal 
and rinse it, drying is not necessary. Then 
apply the solution with a brush or wadding 





No. 136—JAPANESE ELECTROLIER, SHOWING 
SMOKED BAMBOO SHADE WITH SILK 
LINING AND BAMBOO STANDARD. 


until an even, deep color is produced. The 
fluid that collects in the recess should be 
mopped out and the high places brushed 


7 
; 


off a little. It is then dried in a drying 
stove at 80 to 100" C (higher temperatures 
accelerate the process, but require greater 
care), or it may be dried over a gas flame 
until the green patina appears. Drying over 
a gas flame is quicker, but spots that are 
overheated acquire a blackish color. The 
process may be repeated, but with a little 
practise this is not necessary. The metal, 
while still hot, is cooled in water. This al- 
lows an excess of green to be readily wiped 
or brushed off, and a light after-oxidation 
produces a fine, yellowish brown shading. 
If the high parts are to be made lighter, 
which is often desirable, they are lightly 
rubbed off with moistened pumice powder. 
The solution II is now _ painted on 
thoroughly. This is again followed by dry- 
ing in a stove or over a flame, as previously 
described, cooling in water, and if neces- 
cary, wiping off, for the purpose of after- 


oxidizing. ‘.he whole process up to this 
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No. 1837—CUT GLASS ELECTROLIER WITH PRISM 
AND HANDSOME CUTTING ON TOP OF DOME. 


point may, if desired, be in part or alto- 
gether repeated. After prolonged use a 
little nitrate of silver should from time to 
time be added to solution I. 

The waxing is the next process. If tle 
patina is too strong in places a reduction is 
effected by working it over with a stiff 
brush to which hard wax has previously 
been applied, so that the too vellowish 
green shading is reduced or partly re- 
moved. The high places of the metal are 
then rubbed over lightly with a rag wrapped 
about the finger which, before and during 
the work, is rubbed lightly with wax. 
inally rub with a dry rag, which enhances 
the beauty of the shades. The rubbing must 
not be too hard, otherwise on the high 
places, the fine, brownish vellow oxide will 
disappear. 

The patina obtained by this method holds 
well, is light proof and is of a warm tint. 
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CROUCH & FITZGERALD 





SAMPLE TRUNKS for CHINA and GLASS 


TRUNKS for PLATES 


Special Trays for Cut,Glass; padded space for each sample; to order only. Estimates furnished. 


NEW YORK 


14 West 40th St., 


Opposite Library. 


154 Fifth Ave., 


Cor. 20th St. 


177 Broadway, 


Above Cortlandt St. 























WILLS & GARDNER, - 683 Lorimer Street, 


SOME OF THE 


LARGEST RETAILERS 


are our best customers. 
WHY NOT YOU ? 


We make a specialty of Vases 
as on the extreme left of illustra- 
tion, at low pricrs. 

The exquisite engraved glass as 
in the other portion of the picture 
is particularly adapted to the jew- 
elry trade. 


LET US GET YOU ON OUR 
BOOKS 





We make a specialty of Light 
Cuttings. 

No catalogue issued but samples 
will be sent on application. 


BROOKLYN, N. Y. 








We have some specials in the following items that we are sure 


A trial order for a few samples will 


will increase your sales. : 
nce prove this. All cut on plain LEAD blanks by expert workmen. 
"> © Beautiful flower patterns. 


TUMBLERS, SUGAR and CREAMS, NAPPIES, NABISCO, DOMINO SUGAR, 


A # D EK N V I # L E, Pp A ° Every piece a leader. Every piece finished right. 


prise you with the price and samples on above. 
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SIROIS & OLIVER, 


PPOSS ELST OCT OSSTOSSSSOOMOSOCSSSOCCOOCTs WTLIE EI and PI NION 


CUT TING 


ESTABLISHED 1869 


} LOUIS W. HRABA Fine Leather Goods $ ODEL-MAKING 





Let us sur- 





| Maiden Lane, NW. Y, City 
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Enamel Painting. 


MONG the processes employed former- 


ly for the ornamentation of watch 
cases and similar small objects, enamel 
painting played an important and consiu- 
erable part, which it has nowadays, un- 


fortunately, in great part lost. It was em- 
ployed particularly for miniatures and the 
decoration of snuff boxes, watches. 
and case lids of watches of the 17th to the 
19th centuries and wealth of 
talent employed on these articles. 
words on the technique of enamel 
will doubtless be of interest. 
Painting on enamel—which is something 
entirely uifferent from the art of enameling 
entails great difficulties in execution, 
which can be overcome only by thorough 
practise and experience. Its chief value 
consists in its absolutely unchangeable 


dials 


shows the 
artistic 
\ tew 
painting 


character. It resists the effects of. air. 
water, moisture, heat, cold and dust and 
all other destructive influences to which 


oil painting and every other kind of paint- 
ing is exposed. Enamel painting neither 
fades nor darkens. As it leaves the hand 
of the artist so it remains for all time. 


\s the foundation for the painting, a 
domed copper or gold plate is emploved 


which is 
enamel. 


coated with an opaque white 
On the reverse side this is usually 
coated with some other enamel (generally 
waste or residue), so that when it is taken 
from the enameling furnace an equable 
cooling will result (counter enamel). The 
enamel ground may also be made trans- 
lucent to be then painted on (translucent 
or transparent enamel). In this case the 
bright effect of the metal can be brought 
-out by open work or engraving. For this 
description gold 1s used preferably on ac- 








“tT "ry. Misie pers reat tee a 
re # s ens as aaa - 2 
An Pi #; it 














No. 139—vUNIQUE WALL LIGHTS MADE OF 
DOMESTIC POTTERY IN ART GLAZE SHADES. 
count of its fine effect, rarely silver or 

Ci pper. 
The colors for enamel painting consist, 


like those for the enamel ground, of 
colored glass fluxes, which, in finely pul- 
verized condition, mixed with lavender oil, 


are applied by means of the brush or spe- 
cial small spatula-like instruments 
ing to the 


Accord- 


character of the work. enamel 





painting, in the course of its execution, 
must be “fred” from two to five times in 
the enamel furnace. It may happen, and it 
by no means rarely occurs, that a piece, 
unfortunately, owing to some unforeseen 
happening, fails in the firing, that fire cracks 
appear or the plate drops, unevennesses 
and roughness, or lack of purity occurs. In 
this manner the result of many days’ or 
even weeks’ work may be jeopardized. The 
art of the enamel painter therefore con- 
sists in large part that he prepares his 
work by a carefully considered method ot 
working for every firing, so that it will pass 
through it uninjured. Only when the last 
been successfully accomplished 


fring has 


Russian 
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the second half of the 17th century it came 
to Germany, and was frst practised by 


goldsmiths in Nuremberg, Augsburg, 
Munich and Berlin. In the 18th century 
especially enamel painting flourished in 


Swiss goldsmiths, too, especially 
in Zurich, practised the art as part of 
their trade. Nowadays it is recognized as 
a special calling. 


Germany. 








A Valuable Beqnest of Art Works to the 
Louvre Museum. 





B* the decease in August last of Baron 
Schlichtine, a leading member of the 
colony in Paris, the Louvre in- 
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can he be certain that his work is satis- 
factory. 
The great chance to which the enamel 


painter is exposed consists, of course, in 
fixing the price for his effort. Technically 
good and artistically faultless enamel work 


must always be well paid. Famous mas- 
ters in this art, like Jean Petitot, of 
Geneva, have demanded and received im- 
mense sums for their work. 


ln producing certain metallic effects, the 
enamel painter employs small metal foils, 
hammered out in ornamental shapes, known 
as foil leaves, of gold, silver or platinum, 
usually with 
transparent enamel. 

\ large portion of the 
enamel painting are 


which are coated colorless, 


Ci lors applied in 


ae oe ; 
Subject to Change Ol 


effect by firing; they are likewise dull when 
applied and obtain their brilliance only 
after firing. The enamel painter must 


therefore foresee the final effect ot his 
work if he would avoid being deceived. The 


enamel masters of the first half of the 19th 
century knew how to impart to their finest 
paintings so brilliant a gloss that some 


with a fine, 


—_—- 


pieces looked as though covere 


close fitting glass. 
Enamel painting, as described above, was 
first practised in Paris and Geneva. In 


ARTISTIC C 


number 


UT GLASS ELECTROLIERS. 


ereat art collection, valued at 
franes ($30,000,000). It in- 
cludes, in addition to valuable old masters 
by Rubens, Boucher, Fragonard, Natier 
and others, a unique collection of 142 snuff 


herits his 
100,000 000 


boxes. one of which alone, ornamented 
with miniatures by Fragonard, is valued 
at $100,000. Glass and pottery are also 


included. 
The late ]. P. Mo 
offered $2,400,000 for the 


boxes alone. 


rgan is said to hav 
collection of 14 
snuff 








A firm in Australia has informed an 
\merican consular that 11 
establish commercial relations with 
exporters of 


wishes to 
4 \me ri- 
high- 


ofthcer 


Call manutacturers OT 


class decorative and useful silver-plated 
table and house furnishings, antique brass 
vases and jardinieres, electric fittings and 
table lamps, shades, etc., wooden wares and 


utensils. The firm desires to act 
from samples. It is ex- 
plained that thx will forward photo- 
craphs or cuts of the lines which meet 
with favor in that country. For further 
information regarding this 
the Bureau of Foreign and Domestic Com- 
merce, Washington, |). C., and 


a tld 
bedded 


kitchen 
as agent and sell 
firm 


iress 


matter ad 


quote file 
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Reproductions 
of 
Historic Pieces 








Edenhall 
Crystal 









“The drinking glass of crystal tall 

They call at the luck of Edenhall.”’ 

—LONGFELLOW. 

CHINA SERVICES 
AND CRYSTAL SETS 
REPRESENTING 
EVERY SCHOOL AND 
PERIOD OF 
DECORATION 


The Famous Italian 
Ginor1 


W are 


Since 1735 the China of Royalty. 








HENRY CREANGE, Inc. 


FIFTH AVENUE BUILDING 
MADISON SQUARE, N. Y. 


~ 
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WHY NOT BUY 


pour cut glass from a factory that cuts an exclusive jewelry 
ine, thereby insuring yourself of getting only the best finished 
crystal glass obtainable. 


Try a sample barrel consisting of 


3 12-in. Vases, Jug and 6 Tumblers, 

2 10-in. Vases, Sugar and Cream, 

4-in. Flower Pot, Square Dish, 
10-in, Fruit Nappy 5-in. and 6-in. Nappy, 
8-in, Berry Bowl, 9-in, Salad Bowl, 

2 Compotes, 5-in. Whipped Cream Bowl, 


3-Footed Sandwich Plate and Celery Tray. 


All Combination, Mitre and Floral Cutting. It will con- 
vince you. 


Our entire line will be on display at the New Grand Hote! 
during the month of February. 


PIONEER CUT GLASS CO. 
CARBONDALE, PA. 





























Manipulation 
of Steel in 
Watch Work 


By John J. Bowman 


The Jewelers’ Circular Publishing Co 
11 John Street, New York 











Reduced Price, 50 Cents, Postpaid 
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How a New Jersey Jeweler Features His 
Cut Glass Department. 





OW one up-to-date jeweler regards 
his cut glass department is shown in 

the accompanying photograph. This illus- 
tration shows one section of the jewelry 
store of Arthur C. Reichel, 207 Bergenline 
Ave., Union Hill, N. J. Mr. Reichel, like 
many other progressive jewelers, has come 
to regard this branch of his business almost 


S ot SW i 
- tp ee. A 


VIEW OF STORE WINDOW OF A. 
SHOWING CUT 


as important as his many other depart- 
ments. 

In speaking to a JEWELERS’ CIRCULAR re- 
porter of the building up of his cut glass 
department Mr. Reichel said: “My cut 
glass department is a branch of my busi- 
ness of which | feel very proud. Some 10 
years ago [I handled products such as are 
to be found in all department stores. My 
sales were satisfactory, but the trade was 
increasing and I noticed a tendency for 
high-grade goods. [| therefore desired to 
meet these demands, and after clearing out 
as much as possible of the cut glass | 
thereafter confined my purchases to the 
products of three of the leading manufac 
turers in this line. My sales increased, 
and I now believe I have a cut glass trade 
in this locality which compares very favor- 





ably with that of any other jewelry house.” 

The jewelry store of Mr. Reichel, which 
is located on the main thoroughfare of the 
town, has a frontage of 26 feet and a depth 
of 85 feet. The front of the store is di- 
vided into two sections, with the entrance 
in the center of the establishment. One of 
the windows Mr. Reichel devotes almost 
exclusively to the display of cut glass, and 
the other window to watches, jewelry, etc. 
The establishment is one of the largest 


‘\ 
a ‘e - 
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REICHEL, UNION HILL, N. f., 
ASS DISPLAY. 


stores in the locality. It embodies all ot 
the latest improvements and is thoroughly 
protected by the Holmes system. Aside 
from the display of cut glass in the win- 
dow, Mr. Re:chel devotes almost one-half 
of one side of the store to this product. 








The illustration of the cut glass vase on 
this page is an example or specimen of a 
line that is made exclusively for jewelers, 
and is only one of a large variety of shapes 
cut with the same decoration. Care has 
been taken to finish all the goods with 
extra pains, knowing full well that a jewel- 
er has to guarantee each article sold. If 
each manufacturer would be equally care- 
ful department stores would never have 
been able to offer the cheap goods that 
they have on hand. 
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Trade Notes, 


H. Benedikt, 4] Murray St., New York, 
has been appo.nted local agent for the 
Corona Cut Glass Co., Toledo, O. 

The E. W. Hammond Co., New York, 
has been appointed New York agent for 
Knowles, Taylor & Knowles of domestic 
chinaware fame. 

Vol Colson-Fay is now showing sam- 
ples of cut glass from the Central Cut 
Glass Co. as well as the Output Co. of 
America, having been appointed agent for 
both firms. 

The Pairpoint Corporation, for so many 
years located at 38 Murray St., New York, 
has leased the sixth floor of 43-47 W. 23d 
St., formerly the old Flint building, and 


will occupy the premises some time 1n 




















A DESIGN CUT ESPECIALLY FOR THE JEWELRY 
TRADE ON A FULL LINE OF BLANKS. 


April or May. The floor space is 61x197 
feet, and has frontages on 23d and 24th 
Sts. Elaborate plans are being completed 
for fitting up this showroom in a manner 
befitting the excellent character of cut 
glass and Sheffield silverware made by this 
firm. 

THE JEWELERS’ CIRCULAR is pleased to 
quote the following from the Crockery and 
Glass Journal; “The feeling of optimism 
which began a month ago ts spreading rap- 
idly, and this in itself helps business. Keep 
the good work eoing! Be cheeriul and 
talk cheerfully! Show your faith in the 
coming prosperity by buying all you can 
use; get your goods in early; do business 
on the principle and in the belief that you 
are going to make money, and you will.” 


1 


This :s the spirit that keeps things moving. 
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atermans © 
Ideal 
inPen 











A strong line of merchandise that is especially well- 





known to the public everywhere. I[:verybody writes 
and eventually buys Waterman’s Ideal as the standard 
equipment. Every individual requirement can be ful- 
filled from this line. The product of the largest and 
most efficient pen factories in the world. Standard 
In price and quality. Most careful and thorough at- 
tention to the requirements and interests of the trade. 
Sell the pen that is known to give satisfaction. 


Regular, Safety and Self-Filling Types. 


L. E. Waterman Co., 173 Broadway, New York 


24 School St., Boston 115 So. Clark St., Chicago 17 Stockton St., San Fraacisco 
107 Notre Dame St. W., Montrea!] Kingsway, London Calle Lima 480, Buenos Ayres 
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That this department shall prove mutually bene- 


ficial to our readers, it is desirable that the mem- WS 
bers of the trade generally communicate with THE Ks 
JEWELERS CIRCULAR regarding any advantageous i 

device or plan which they are utilizing in con- \ 

nection with their business. 
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Being Interviews With Retail Jewelers Who 
Partner—How the Co-operation 


Human Interest Stories of Successful Retailing 


Have Made Good—Started at Forty and Made a Success—Securing the Right 
of Worthy Manufacturers Was Used to Advantage—The ‘* Double 
Guarantee ’’ Policy—Getting the Co-operation of Employes 














66 URS was a case of 
shoestring,” said the head of the 
answer to that always interesting 
“How did you arrive?” 

“There are so many factors in the growth 
oft a business that I cannot hope to do more 
than touch the high spots or sketch the 
salient features of our rise. 

had been working for others for years, 
my employers including some well-known 
both wholesale and retail: but al- 
ways my ultimate aim had been a business 
of my own. I acquired experience as many 
men acquire capital—with the idea of max- 
imum return. One of my employers once 
said to me, ‘Save your money, and some 
time, some way, perhaps when you least 
expect it, the opportunity will come which 
will enable you to cash in big.’ I was not 
a great success, however, as an accumulator 
of capital, but I did put away a consider- 
able fund of experience on which I not 
only have cashed in but am still cashing in. 

“Naturally I did save something, too, and 
by the time I was 40 I was ready to launch 
out for myself. Rather late in life, you 
think; but until that time I did not feel 
that | possessed either the experience Or 
the capital requisite for such a move. I 
was working up to it all through the years 

paving the way. When [ did start in for 
myself things were much easier than they 
would have been had I become a proprietor 
at 30—and results were quicker. 


starting on a 


firm in 
question, 


houses, 


“There is, to be sure, danger that the 
man who has worked for others for a long 
period will lose his self-reliance, initiative 
and originality. This was a_ possibility 
which I foresaw and guarded against. The 
point I wish to make is this: when I started 
in business for myself I was equipped. 
thoroughly grounded in everything that a 
jeweler ought to know. Many failures are 
traceable to the fact that the merchant does 
not know his own business. [n my 
if such a thing be possible, the other 
treme was reached. 

“But you are impatient to know some of 


case, 
CX- 


the things I did. You want ideas which 
“the other fellow’ can adopt and profit by. 
Well, I am not so narrow as to be unwill- 





ing to give you the benefits of my experi- 
ence, 

“One of the first steps I took, after defi- 
nitely deciding that I was ready to hang 
out a shingle of my own, was to look about 
me for associates who were willing to cast 
in their lot with one who had definitely 
different ideas of conducting a jewelry 
business. 

“Fortunately the right men were found 
in course of time. I realized that under 
the complexity of modern business a one- 
man concern is likely to remain a one- 
horse concern. Present-day business, being 
many-sided, requires many-sided abilities 
in the men back of it. 

“Some men are gifted with the versatility 

be buyer, artisan, credit man, business- 
getter and bookkeeper all in one, but such 
men are rare. ] knew my capacities. I am 
an executive and a merchandiser, but when 
it comes to detail there are plenty who can 
give me points. 

“I wanted, as one wing of my forces, a 
practical, reliable detail man whose ideas 
and ideals were consonant with mine. Then 
[ wanted a mixer; one who could control, 
create and hold trade. I found them, as I 
say, though it wasn’t easy. 

“As we are only touching the high spots, 
let me say that the next most important 
matter after the personnel of the business 
was the care we took to deal only with 
manufacturers and jobbers of the most pro- 
eressive type—firms on whose reliability 


and on the quality of whose goods we 
could absolutely depend. 
“When we satisfied ourselves that a 


wholesaler was working along the same 
lines as ourselves—that of giving the ut- 
most value consistent with a fair and legiti- 
mate profit and making the customer’s in- 
terest paramount—we gave him preference 
and co-operated with him in every way 
to extend the sale of his lines. 
“We were not chary of mentioning him 
in our advertising or using such selling 
helps as he was willing to accord us. | 
know that this policy is diametrically op- 
posed to that of many successful jewelers, 
but it has proved most satisfactory with us. 


Je yssible 


“Exclusiveness is an old-world idea. 
Why hang aloof from any identification 
with the manufacturer of the lines you 
handle? It is patent to all thinking per- 
sons that the retail jeweler does not make 
the goods he sells. Then why should he 
exclude the manufacturer from the credit 
due him for producing goods of a quality 
high enough to receive the retailer’s com- 
mendation and indorsement as evidenced 
by his giving these goods a place in his 
stock? Why should not the retailer take 
the stand that his selling of an advertised 
line adds value to it? Should not a double 
cuarantee—that of the retailer backed up 
by the manufacturer—be more valuable 
than that of the retailer alone? 

“In my judgment it is a stronger mer- 
chandising policy than that of the exclusive 
jeweler whose own reputation is the only 
backing for his wares. It has worked out 
to our certain advantage, for we have won 
not merely the confidence of the public but 
the co-operation of the manufacturer and 
jobber as well, with the result that we have 
greatly increased our volume of sales. Vol- 
ume has come, as it generally does, at the 
expense of quality of patronage, but cer- 
tainly not at the expense of profits. 

“Nearly 95 per cent. of our business 1s 
cash. Our collection cost is almost noth- 
ing. If we were catering to an exclusive 
trade, long-time credits would eat in’ 
profits and our turnover would be mate- 
rially reduced. 

“True, we should have the satisfaction 
of dealing with ‘the best people,’ but that 
wouldn’t increase our bank account or es- 
tablish our credit with the wholesale trade. 
And, as it is, we get a share of the best 
trade; for they come here when we offer 
prices that are lower than elsewhere for 
equal quality. 

“The third essential factor in the success 
of this business has been our selling policy. 
I have always tried to see the signs of the 
times and to be governed by them. At the 
present moment, it seems to me, the public 
is demanding service as never before. 
There has been a gradually ascending wave 
of sentiment in favor of the store that puts 
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MABIE; TODD & CO. 


PENCILS 


MABIE,- TODD & CO. 
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14K. AND 10K. GOLD, 
STERLING SILVER, 
GOLD FILLED, 











\ssoriment illustrated in sterling silver, including velvet display stand $7.80 net. 


MABIF, TODD & CO. 


i MANUFACTURING THE MOST EXTENSIVE AND 


17 Maiden Lane, NEW YORK 
209 So. State St., 


COMPREHENSIVE LINE OF HIGH 


CHICAGO 


GRADE PENCILS IN THE COUNTRY. 
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Storekeeping Department. 





the customer’s interest first. Such things 
can be carried too far, and yet we all know 
how well it has paid those who have been 
consistent exponents of the service idea. 

“One store, for instance, marks all goods 
in plain figures. In less than a generation 
this becomes the universal practise. One 
merchant formulates the proposition that 
‘the customer is always right,’ and, in- 
spired by his success, others rapidly fall 
line. 

“IT notice that a certain trade paper in a 
recent issue suggests the present European 
war as the excuse for a return to old 
standards. To quote this publication: ‘The 
present, with its shortage of merchandise, 
is the time for the merchant to abolish the 
trade evil and wrong idea of letting the 
customer do anything he or she wants to 
do—taking goods home, returning them 
after use, etc., etc. This merchandising 
crisis gives the store, the manufacturers 
and the mills the opportunity of a lifetime 
to get back to correct methods of doing 
business.’ 

“Some will take issue with the editor on 
this advice. His mistake, in my opinion, 
is in calling that a trade evil which puts 
the satisfaction of the customer first. If 
the customer’s credit is good, and the store 
does a credit business, the customer has a 
right to have goods sent home for leisurely 
comparison and approval, and few who are 
worthy of credit will abuse such a privi- 
lege. 

“We are thorough believers in this mod- 
ern business gospel of service, and we carry 
it out in every way that we know. We 
have made it the theme of much of our 
advertising of late, and we are seeing re- 
sults. Our sermonettes on service are get- 
ting under the public’s skin, and, other 
things being equal, most people seem will- 
ing to give us the preference on account 
of this extra something which we are edu- 
cating them to expect here. Our policy in- 
spires their confidence. 

“Another certain and vital factor in our 
success has been our attitude toward those 
whom we employ. We have always been 
careful to keep and to deserve the good- 
will of our employes—just as considerate 
of their interests on the one hand as of 
our patrons’ on the other. We have stu- 
diously, assiduously cultivated ‘store spirit.’ 
The result has been that we have never 
found it difficult to get or to keep our em- 
ployes. The labor problem has been no 
problem to us. 

“It may sound a trifle boastful, but I 
have no doubt that there are men now em- 
ployed by other jewelry stores in this city 
who would willingly work here for less 
money simply because they know the con- 
sideration they would receive here. 

“A fair attitude on the part of employers 
is a very important element in the success 
of any business, and I have noted with in- 
terest articles in THE JEWELERS’ CIRCULAR 
bearing on this subject. 

“A wise woman has written that ‘love is 
reflected in love’—a true statement which 
must sweeten and elevate the relations of 
employer and employe when it is more 
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(Continued on page 231.) 
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ae | Making the Show Window Sell More Stock 
| emenien Written expressly for The Jewelers’ Circular. 
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trim of some shops 1s remarkable. with the merchant, but from the lack of 
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eternal sameness of the window [his is not due to the lack of originality 
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DISPLAY PADS AND PEDESTALS ADVANTAGEOUSLY USED. 








ANOTHER DISPLAY OF MISCELLANEOUS TEWELRY ON FORMS AND PADS. 
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JUNGHANSCHIME CLOCKS 


Striking Westminster Chimes on Five Straight Gongs 
TRADE Sih MARK TRADE oF MARK 
wl * ite 


A Large Selection of A Large Selection of 




















Cuckoo Clocks 
French Clocks 


Mantel Chime Clocks 
Wall Chime Clocks 


Hall Chime Clocks Nickel Clocks 
Four-Hundred Day Leather Folding Clocks 
Clocks 


Ask for 
Catalog 


Ask for 
Catalog 





No. 7767. WILSON 
Genuine Mahogany Case, TAMBOUR SHAPE with Inlay 


Height, 13% inches. Width, 19% inches. Rich Silver-Plated Dial, 614 inches. 
Solid Flat Brass Bezel with Bevel Convex Glass. | 


Full Westminster Chimes on Five Straight Gongs Eight- Day Quarter-Hour Strike Movement 


Half-Hour 
Strike 
Mantel Clocks 


Genuine Mahogany 
Cases 
Silver-Plated Dials 
Bevel Glass Doors 
Solid Brass Bezels 


Fourteen-Day Move- 
ments 


Halt-Hour and Hour 
Strike on Cathedral 
Gong 


A Good Selection 
Always on Hand 





No. 7516. TRENTON ) No. 7504. DURBAN 
Height, 1134 inches. Width, 9% inches. Height, 12 inches. Width, 9% inches. 
Silver-Plated Dial, 7x6 lnohes, Ask for Catalog Silver-Plated Dial, 7x6 inches. 


SUSSFELD, LORSCH & CO. 


PARIS NEW YORK BERLIN 
90-92-94 Maiden Lane 


Importers and Manufacturers’ Agents 
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proper means to put his originality into 
practise. 

or instance, here is a jeweler who Nas 
a nice little window. He has a_ good 
paneled back, or perhaps a drape back 
ground his window. ‘This is unchange 
able because it was costly and it is not 
worn out. The average merchant wishes 
to make everything in the way of equip- 


last 
wish, but should not pre- 


ment wear and as long as possible. 


This is a worthy 
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is to con- 
displaying 


best method 
hxtures for 


displays and the 
tinually add new 
ditferent articles. 

\ jeweler who had a 


aSSOTI- 


eautiful 
complained 


ment of lad:es’ leather goods 


that he was not selling enough of them to 
turn his stock fast enough. He was asked 
if he showed them in his windows and ad- 


newspaper. He 
found 


7 
local 


inquiry it 


them in his 


“Yes.” Upon 


verti seq 


said was 


that he placed a half dozen or so in the 
window, occasionally, among the other 
goods he was showing. Asked why he did 


not make a stronger showing of them in his 
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A SUGGESTION 


vent the installation of ideas and 
newer business methods. 

If the jeweler will take down his drapes 
and put in another kind of a background 
for a change he will find people remark- 
ing upon the change in his windows. He 
will be creating a desire to see his window. 
This means more goods sold. On the 
other hand, the jeweler who has had his 
beautiful paneled back showing nakedly for 
a year, will find it profitable to hang a 
drape before it for a change. 

It must not be thought that the drape 
that is taken down is of no further use. 
If it is in good condition it should be 
carefully taken care of, as it may be used 
again when a change is again desirable. 


hew 


Every effort should be made to get away 
from the deadly 


sameness in the window 








FOR THE ATTRACTIVE DISPLAY OF WATCHES, 
admitted he had no fixtures 
them on, Asked if the fixtures 
expensive, he admitted that they 
were not. He then saw the point and 
bought several stands that he found use- 


ful for displaying other goods as well as 


window, lhe 
to display 


were very 


hand bags. His leather goods sales be- 
gan to creep up and he is now satisfied 
with the turnover. The window fixture 


and a little ingenuity did 

The built-up floor, covered with a pleas- 
ing shade of veivet or velour is a favorite 
method of covering the bottom of the 
jeweler’s window. This is sometimes 
shown stretched flat on a flat surface, 
while at other times it is draped over 
boxes, stands, etc. This is a good thing, 
but it is not enough in the window. The 
eternal sameness is always staring the cus- 


NOVELTIES, 





rd 


Window fixtures are 2 
a splendid investment 


tomer in the face. 

necessity. lhey are 

for any merchant. 
One of the handiest 


are polished 


a show 
Thes 

and thi 

These 


things in 


window olass shelves 


SiZeS8, 


cifterent 
variety. 


are obtainable in 
ieweler should have a 
chiefly by a 
rious finis! 

the shelves 


supported by various means, 


telescoping stand, made in va les. 


These stands admit of placing 

any desired height. for showing vari- 
ous lines im the jewelry stock there is 
nothing that can take their place 


edestals of beautifully finished woods 


| a RRR» 


ETC, 


to harmonize with the finish of the back- 
ground are worth considering, 
be used in many ways to give distinction 
to the display. A single piece of bric-a-brac 
cut glass shown on one of these in 
the window, although with other 
will be noticed and will often make 
a sale directly from the display. The same 
article shown among the other goods on 
display would hardly be noticed and will 
certainly not create a desire for its pos- 


These can 


or ot 
shown 


£ Or cls. 


session. 

It is said that one of the most impressive 
window displays of jewelry ever shown in 
a New York store was made without any 
fixtures at all. The jeweler placed a 
handsome table and chair in his window 
and carelessly (the carelessness was appar- 
ent only, for the display was studied out: 
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PATTERN NO 210. 


Bungalow Size. 








Che ierschede Hall Clork Cn. 


MANUFACTURERS OF SUPERIOR QUALITY 


Hall and Mantel Clocks 


Cases 
The well-known standard of elegance and 
superior quality of the cases made by us in 
the past are embodied in the many new and 
beautiful designs of the “‘Adam,” “Colonial” 
and other periods, which we added to our 
extensive line of Hall and Mantel clocks. 


Movements 

‘“Herschede” made Tubular chiming move- 
ments, made in our own extensive movement 
factory in Cincinnati, have set a new high 
standard in modern and scientific construction 
and finish, containing important and patented 
improvements not to be had in any other 
make Tubular chiming clocks of European or 
American make. Our five and nine tube move- 
ments are “Standardized” to the _ smallest 
details, the great importance and benefit of 
which are obvious. to every discriminating 
buyer wanting the best clock movement. 


‘“Herschede” made Mantel clock movements 
with lever or pendulum escapement are su- 
perior to any on the market. Every part of if 
is “Standardized” and every movement is fitted 
with our patented bezel which does away with 
“springing in” Crystals. 

Our enlarged facilities enable us to fill all 
orders without delay. 


CATALOG ON REQUEST 


Che Herschede Hall Clock Co. 


Office, Showrooms and Factories 


McMillan and Essex Place, Cincinnati, Ohio, U.S. A. 
A. I HALL & SON 


Pacific Coast Agents 





























Februarv 3, 


7/79 © 
Lele), 


Storekeeping Department. 








articles 
would be 
But how many 


showed 
woman 


to a nicity), 
stock that a 
place in such a position. 


jewelers could get away with such a win- 
dow? Not one in a thousand. It requires 


a master mind to make such a setting. 
And as the average jeweler is an 
man, he has to depend upon artificial aid 
to make his windows attractive. There is 
no aid he can invoke s 
of the window decorator. 
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We might go on mentioning many differ- 
ent kinds of stands for showing the many 
different classes of goods the jeweler car- 
ries, but this would only be an index to 
the catalogue of the fixture man. And yet, 
it will be wise to mention some of the 
different stands and fixtures that the jewel- 
er can use so that he may look into their 
adaptability to his own window. 

Window dividers are a necessity in large 
windows, and very effective even in small 
windows. 

Umbrella stands and brackets are almost 
a necessity for showing beautifully mount- 


ed handles. Brackets and stands with 
hooks upon which to hang articles help 
the handy window trimmer out in many 


ways. In fact there is hardly a stand made 
by the fixture houses that cannot be utilized 





from his 
likely to 


average 


easily as the aid 
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in the average jeweler’s window at some 


time, But there is usually a limit upon 
his purchasing ability. This makes it neces- 
Sary for him to caretully look over the 
catalogue and select the stands and fix- 
tures that will be of the greatest use to 
him, 

The writer has advocated the 
plan of purchasing equipment of an) 
kind. After the minimum amount of equip- 
ment necessary to do business with 1s de- 
cided upon, this should be kept at that 
point. Each year there must be a certain 
amount written oft for depreciation. Let 


following 





Si a a 





HOLLOWWARE AND FLATWARE. 


that amount be spent each year for the 
purpose of keeping up the equipment to 
the minimum amount. If there is a sud- 
den demand for a purchase of equipment 
that was not previously prepared for, the 
equipment account may be maintained until 
it reaches, through depreciation, the mini- 
mum again, when it should be kept at that 
point by fresh purchases of necessary fix- 
tures. 

lf this system is followed it becomes a 
duty for the jeweler to look into the mat- 
ter of purchasing some equipment every 
year and he will keep in touch with the 
market, he will necessarily see the new 
things that are being shown every year. 

Beautiful fixtures will add a great deal 
to the attractiveness of any window, and 
especially is this true in the window that 





odol 


Is in no wavy overcrowded with goods. 
We might say a word about lighting the 
window. This is a matter that is often 


oked after properly. The lighting in- 


not lk 
stalled may have been of the best at the 


time it was placed in the window, but it 


has since gone out of date. There have 


been great strides in lighting fixtures In 
the last few years. ‘the latest and best 
is none too good. The window 1s the eye 


don’t give people the impres- 


+ “ . Re< : * 1 ‘ 
your score 1S half aAsi€ep 


ot the store, 
sion that 
hest lighting system you can af 
that 


ford and then see it is working while 





there are people on the streets to view 
your displays, Don't 
o'clock and keep your windows dark until 
you go back again the next morning. 

There are a number of “time- 
switches’ to be had at a low price that 
will take care of the lighting of the win- 
dows at the time you think it 


leave the store at 6 


good 


shoul@ be 
lighted. These pay for their use in a short 
while. It is only human to desire to leave 
the store behind one when leaving it at 
night, and the merchant who goes back- 
ward and forward to the store, night after 
night, soon gets tired of that and allows 
the windows to go to sleep when they 
should be wide awake. Get a time-switch 
and avoid the worry of looking after the 
lights at night. 

There are three things mentioned in the 
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New Year 


New Goods 


Newest Originality 


The House of Newness 


CLARENCE F. BAYER 








STERLING BAGS 
PARTY BOXES 
VANITY CASES of every de- 

scription 
GUN METAL GOODS 
GUN METAL NOVELTIES of 
every description 
CIGARETTE CASES of every 
description 
FANCY CHAINS 
VANITY NOVELTIES 
CORALS 
FANCY STONE NECKS 
GARNET JEWELRY 
WHITBY and ITALIAN JET 
BRACELET WATCHES 


(large variety 











Sole Agents in the United 


States and Canada 
FOR THE 


Celebrated Lisbeth 
Indestructible 
Pearls 











BYRON L. STRASBURGER 


Be a Discriminating Buyer 


W ait—Be sure to see our 1915 lines 


now ready. See them!!! 


In spite ot all obstacles, the 
‘House of Newness” will present 
as complete and sales-compelling 


lines as ever. 


Lines now to be seen at our 
show rooms, and will be soon 
shown in the large cities. 


Many of the novelties have 
never before been shown to the 
trade. 


Never were real novelties in 
greater demand. Our facilities 
enable us to supply immense line 
of better and more scarce novel- 
ties. A showing unequalled in 


this country. 


You cannot match our values 
because you cannot match our 
goods, and your profits are not 
kept down by competitive mer- 


chandise. 


Insist upon seeing our specials. 
You'll buy them. You'll sell them. 


ALBERT PRETZFELDER 








BRASS GOODS 
DESK SETS 
SMOKERS’ ARTICLES 


ENGLISH SHEFFIELD PLATE 
CHIME CLOCKS 


NOVELTY CLOCKS 


FOLDING CLOCKS (large 
variety ) 


LEATHER NOVELTIES 


PLATINOID CHAINS and 
JEWELRY 


LORGNETTES 
EYE GLASS CASES 











Sole Agents for 
Evian Freres Watch Co. 
GENEVA 
Novelty and 
Bracelet Watches 





Build up your depleted stock by our live-wire lines 


Sole agents for the new ‘‘ Wilhelm’”’ Indirect Lighting Lamp. 


Big new item. 


BAYER & PRETZFELDER CO. 


5 East 17th Street 


Manufacturers and Importers 


NEW YORK 
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above that should impress itself on the 
mind of the jeweler: 

First, that the windows should be made 
to show a changing appearance all the time. 

Second, that the best way to secure this 
desirable change is by using the necessary 
window fixtures. 

Third, that after the windows are prop- 
erly taken care of in the first two in- 
stances, it should be properly lighted at 
night to secure all the effectiveness there 
is in the trims. 


. = * 

A window display that caused much fa- 
vorable comment was made by L. S. Plaut 
& Co., Newark, N. J., during the holiday 
season. The back and sides of the win- 
dow consisted of old-gold Louis XIV. 
frames, with panels of white moire silk. 

The stands, boxes and display steps on 
which the various articles were shown were 
made of silk plush, the combination 
forming a very rich effect. The display 
was originated and carried out by Harry 
Hibscher. (See top photo on page 217.) 

Interesting the Employe. 
NE of the secrets of success in a mer- 
cantile institution is securing the en- 
thusiastic interest of the employes. That 
seems like a trite thing to say, and yet its 
importance is likely to be overlooked. 

An impolite, negligent or careless clerk 
can do more harm in a single day than one 
with the opposite traits can repair in a 
month. 

Experience has proven that the best 
method is to appeal to the self-interest of 
the employes by paying them a regular sal- 
ary commensurate with their worth, and 
then giving them a bonus based on the net 
profits of the store. 

In this way they will realize that every- 
thing they do has a direct bearing on the 
compensation they receive. Those who 
have tried a plan of this kind have been 
surprised at the results secured. They 
have found that not only will sales be in- 
creased, but that little leaks will be stopped 
and the general economical conduct of the 
business greatly improved. 

“ The-‘Boss’-pays ;-I-should-worry ” atti- 
tude that is so often present is most costly, 
and if it can be changed something really 
worth while has been accomplished.—7 win 
City Commercial Bulletin. 
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Getting a Mailing List. 


A RETAILER built up a good mailing 

list by advertising in his local news- 
paper that he would give a handsome souve- 
nir to everyone who called at his store and 
In one corner of the store he had 
arranged, on a big stand, a large register, 
with pen and ink close by. Visitors who 
here were forwarded a hand- 
with the advertiser’s name 
printed in lower left- 


registered. 


registered 

some calendar 

unobtrusively 
ind corner. 


7 
tne 








James Lyons is to open a jewelry store 
in the building formerly occupied by Gus 


Ransom, Columbus, Nebr. 


Pre- 


RETAIL SELLING AND STORE MANAGEMENT.’ 
pared in the Extension Division of the University 
of Wisconsin by PAut H. Neystrom, Ph.D., as- 


sistant professor of political economy. Published 
by D. Appleton & Co., New York, Chicago and 
London. 280 pages, bound jn cloth, title printed 


in gold. Price, $1.50. 


R E TAIL selling is receiving more serious 

consideration right now than ever be- 
Less than a decade of years ago the 
literature on the subject was scant indeed, 
and it was then rather unusual to find college 
professors interested in the subject. But 
the evolution which has been going on for 
years in merchandising has wrought a 
change, and the business man can now have 
recourse to quite a few very helpful books 
on advertising and selling. 

Mr. Neystrom’s book is the first of a 
series on commercial education and is de- 
signed to be of practical help to all engaged 
in actual business, both employers and em- 
ployes. It is very comprehensive and writ- 
ten in clear, scholarly style. The contents 
include: “The Salesman,” “The Psychol- 
ogv of Selling,’ “How Instincts Aid in 
Selling,” “Attracting Attention,” ‘“Arous- 
ing Interest, Desire and Determination,” 
“Closing the Sale,” “Special Problems in 
Retail Salesmanship,’ “Leaks and Losses 
in Retail Stores,” “Window Display and 
Other Aids in Selling,” “Relation of the 
Salesman to His Employer and to the Pub- 
lic,” “Efficiency and Store Organization,” 
“Standards of Efficiency in a Retail Store,” 
“Store Policy,’ “The Cost of Selling,” 
“Buying for a Retail Store,” “Retail Ad- 
vertising,” “Retail Credits and Collections” 
and “Relation of the Store to Its Sales- 
people and to the Public.” 

This little volume is certainly one of the 
best that has come to the writer’s attention 
and is well worth a careful reading from 
cover to cover. 

The book abounds in suggestions and 
useful instruction. 

The man who sells things will find in this 
hook a résumé of mostly everything which 
he ought to know as a storekeeper. The 
right way to figure profits, turnover, etc., 
is clearly demonstrated. Even the wrong 
methods are presented and shown wherein 
they are fallacious. 


7 re, 


The following excerpts from the chapter 
on “Special Problems in Retail Salesman- 
ship” will give an idea of the pleasing 
manner in which the topics are treated: 

“Personality of the Salesman.—There 
are many possible reasons for such occur- 
rences. Perhaps the most important factor 
in bringing such things about, however, is 


the personality of the salesman. People 
are not cold-blooded, logical machines. 


Facts and reasons are not everything with 
anybody. The subtle influence of the man 
behind the goods helps make or spoil many 
a sale. 

“What Is Personality?—It is hard to de- 
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fine personality. It is hard to tell what 
its causes are. There seem to be some 
qualities in every person that attract and 
others that repel, entirely aside from any 
ideas that may be expressed by him. These 
positive and negative forces in a person 
assist or detract from his power to influ- 
ence his fellows. There are some who are 
declared to be natural born leaders; people 
seem to expect to follow them and to do as 
they direct. We say they have strong per- 
sonalities. Many of their qualities are such 
that they can be analyzed and pointed out; 
among the most common of these are hon- 
esty, loyalty, self-confidence, initiative and 
resourcefulness. A person of vigorous 
health—who is full of energy, and who 
looks it—always commands more attention, 
other things being equal, than the weak, 
sick or lazy type. A person who knows his 
business, and has a reputation for knowing 
it, has at least one of the elements in a 
strong personality. 

“Personality in Selling—After physical 
health, appearance, courtesy and knowledge 
of goods, strong personality in selling is 
more than anything else a combination of 
two things-—tact and enthusiasm. 

“Tact—lTact is the ability to get along 
with people, to lead them, to tell them the 
truth without giving offense. Tact is the 
result of a keen sense of other peoples’ 
feelings and a knowledge of what they like 
and dislike—of what pleases them and what 
hurts them. A tactful person is one who 
can see clearly the other fellow’s point of 
view. Those who are tactless are usually 
self-centered, with their thoughts solely 
upon themselves. Knowledge of the prob- 
lems of other people, together with a sufh- 
cient experience in these problems to know 
how other people feel, is the surest way of 
acquiring tact. The tactless person ex- 
plains how he hurt someone’s feelings by 
saying. ‘1 didn’t think.’ That is just it. He 
did not think of the effect of what he said 
or did before the act. A little more atten- 
tion to the points of view of others would 
lessen the number cf such mistakes. 

“Sane Enthusiasm.—If a man is enthusi- 
astic, that fact proves his interest in his 
voods, and his interest will attract others’ 
interest. Enthusiasm in selling is ex- 
pressed by the bright eye, the clear-cut, 
straightforward, sympathetic expression, 
dignity without frigidity, optimism without 
bragging or bravado, naturalness and not 
affectation in manner, and readiness to do 


the next thing, whatever it may be. The 
salesman’s language should consist of 
direct, concise ideas and not of hollow 
words and phrases. All of these things 
and more, too, have a part in creating the 


desirable impression of enthusiasm. 
“Faith—Personality is improved by one's 

attitude toward the goods he has to sell. 

One cannot hope to exert positive influence 
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Quality “i Distinctive Styles 


DEALT IN AND USED 


BY THOSE 


DEMANDING THE BEST 


“CIRIEILSEA” 


8 DAY 
HIGH GRADE—LEVER 


CLOCKS 


Mantel, Office, Marine, Autoclocks and 
Striking “Ship’s Bell’? Clocks and Hour 
and Half Hour Striking Clocks 











CORRESPONDENCE SOLICITED FROM RELIABLE DEALERS IN HIGH 
CLASS JEWELRY, WHO, AT PRESENT, ARE NOT HANDLING 


“CHELSEA” CLOCKS 


CIHIELSEA CLOCK CO. 


16 State Street Boston, Miass., U.S.A. 
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inless he has the utmost faith in his goods, 
in his house and in its way of doing busi- 
ness. Ihe ‘knocker’ may have reason for 
his fault finding, but his selling ability is 
lowered by his mental attitude. 

“Bluthng.—The ‘bluffer’ 1s weak in per- 
sonality. He may succeed in ‘putting up a 
front’ a few times, but it is contrary to 
nature for him to succeed always. He does 
not know what he is talking about, and he 
knows that he does not know. This fact 
will be sufhcient to undo him. Someone 
will soon see through him. 

“Manner of Speaking.—Manner of speak- 
ing is important as a part of the personal- 
ity. What a salesman says should be clear 
—so simple that there can be no misunder- 
standing. He should never seem to be at 
a loss for something to say, and yet what 
he says should express definite ideas. Re- 
peating from memory always gives a bad 
impression as does a cut-and-dried style of 
description. The salesman needs to culti- 
vate new ways of expressing his ideas 
suited to the changing needs of his cus- 
tomers. 

“Know 
ple by name. 


Customers Names.—Know peo- 
It is surprising how pleasing 
it is to most people to have others know 
them and call them by name. The speak- 
ing of the name secures an extra hold on 
the attention of the customer. As a matter 
f habit we all give our full attention to 
the man who calls us by name. The sales- 
man places himself in a position of power 
right at the outset by this means. The cus- 
tomer likes it and naturally returns again 
to the one who knows him personally. It 
will pay any salesman in any city, large or 
small, to learn the names of as many cus- 
tomers as possible. Many successful busi- 
ness men made it a part of their early 
raining to speak to all of their customers 
and to call them all by name. This is a 
detail that is worth cultivating. 

“Contrary Customers.—lhere 
customers who are hard to lead in the mat- 
ter of selection. They resist any direction 
ther than through suggestion unless the 
the salesman is definitely asked. 


are some 


help of 
In fact, to make a sale to some people 1t 
is necessary to do as the Irishman did 
who drove his pig to Dublin by making the 
pig think that he wanted to go the other 
Way. 

“Attend Closely to to Customer.—When 
waiting on the customer the salesman 
should give the customer his entire atten 
tion. Salesmen should not speak to one 
nother in the presence of customers except 
in the necessarv service of a customer. The 
ld 1 interested listener 


salesman should be an 


to what the customer has to say, and her 


point of view should be thoroughly re- 
spected. The store 1s for the customer, 
and not the customer for the store, lf 


there were no customers, there could be no 
but there could be people without 
stores—especially could they 
without the stores that do not adequately 
serve them. 

“Profit by Complaits. 
reason for the complaints that 

A store should be glad to have them 

The dangerous kind of complaints 


ST Tes, 


vet along 


Oftentimes there 
is a are 


made. 


~-Ome, 





THE 


JEWELERS’ CIRCULAR-WEEKLY 


are those which do not come in until they 
traveled from person to person for 
No store is perfect. No salesman 
Open-mindedness is shown by 
the desire to learn weak points and to have 
them corrected. Our critics are unwitting- 
ly our best friends, for they make us im- 
prove. 

“Should a Retail Clerk Try to Sell Any- 
thing.—Should a retail salesman attempt to 
sell things, other than those which the cus- 
tomer comes in to buy? Recently a young 
salesman said, ‘Why, I wouldn’t do that. 
The customer knows what she wants. To 
try to torce anything else, or more than she 
wants, on her, would be a kind of hold-up.’ 
[his salesman thought his entire duty had 
been performed when he had given courte- 
ous attention to the customer’s demands. 
But he was not a salesman. He was mere- 
ly an order-taker, though in this case a 
fairly good one, because he was good man- 
nered and active. 


have 
weeks. 


is perfect. 


“Service to Customers.—After what has 
already been said, it is hardly necessary 
to show in detail why a salesman should 
attempt to sell more goods than those the 
customer comes in to order. There are 
two reasons why the salesman should do 
more than merely wait on his customers. 
The first is that this service is due to the 
customer. To customer what she 
does not want is absolutely wrong, and the 
business that attempts to this cannot 
stay long in existence, and does not de- 
serve to do so. But to tell a customer of 
new things, new uses, and new qualities, 
to advertise the fact that you have the 
goods that she may think can only be ob- 
tained elsewhere, is a matter of education 
for the customer, for which most people 
are really thankful if the service has been 
rendered in a tactful way. 


sell a 


do 


“Service to Employer—tThe second rea- 
son why retail salesmen should try to sell 
ther those the customer 
comes in to buy is that it takes sales to 
make profits, and it takes profits to con- 
tinue the growth of a business. No sales 
mean no profit. One article sold means one 
profit; two articles sold means more profit. 
\ good salesman not only serves his cus- 
tomers by satisfying them, but he also 
serves his employer. It is his business to 


besides 


oe 4 yds 


make sales. 
“So the retaii salesman 
business. but. of course. he should use tact 


should go after 
and knowledge of his business in making 
his attempts to sell. The greatest danger, 
however. is not that mistakes will be made 
in pushing the business, but rather that the 
business will not be pushed enough, Bet- 
ter err on the side of being a hustler than 
Work 
the 
successful 


on the side of being overcautious. 
along all legitimate lines 
prestige of your business. A 
business reflects full credit on the 


increasing 


success- 
ful salesman in that business. 

“Find Out Cause of 
favorably, the salesman should attempt to 
learn why he failed. Let him analyze his 
goods and see why the customer did not 
buy them, and let him frankly analyze 
himself and face the reasons why he could 
not make the sale. The salesman should 
temper. Even when treated 


eh a 
i118 


never lose 





spe 


should remember that he is a 
gentleman and that he represents a respect- 
able house that wants him to be a gentle- 
man. Let the customer see that the sales- 
man cannot be aggravated or irritated, and 
in most cases his appreciation of the sales- 
men will rise. 

“Leave Customers with Friendly Feeling. 
—When leaving a customer, whether she 
has purchased or not, make sure that the 
spirit of the occasion is not such that she 
will not want to see you again. Business is 
impersonal, but business relations are ex- 
tremely personal. The most successful 
salesmen are those who draw the good will 
not only of their customers, but also of 
those who do not buy. Some time or other 
the latter may buy.” 

In a paragraph entitled “‘Trade-marked 
and Nationally Advertised Goods,” the au- 
thor makes some statements with which 
national advertisers may not entirely agree. 
The greater part of the discussion, how- 
ever, is favorable toward manufacturers’ 
co-operation, when a worthy product is ad- 
vertised, 


| 7 > | 
shabbily, he 


Mr. Neystrom says, for example: “There 
is one situation in which nationally adver- 
tised and trade-marked goods undoubtedly 
offer the best opportunities to the retailer, 
and that is in the small town where the 
local brand or name of the dealer stamped 


on the goods would not be nearly so ef- 
fective in selling them as the nationally 
known trade-mark of the manufacturer. 
Manufacturers and other large distribu- 


ters who use national advertising are rapid- 
ly coming to see the retail merchant’s point 
of view, and are fitting their policies to the 
needs of the retailer.” 

Referring to “The Trade Papers,” Mr. 
Neystrom has this to say: “There is an- 
other means of euucation for salespeople, 
which should not be neglected, and which 
has grown in importance with every year. 
We refer to the trade papers and magazines 
and the books written on business subjects. 
There is now no general retail business 
without its trade papers. These vary in 
quality and usefulness to the store em- 
ployes, but on the whole, they present the 
facts and suggestions which no good pro- 
salesman can afford to be without. 
these trade 
and 


YTeSSIVE 
That some of the material in 
papers is the managers 
higher officials of the store will not do the 
salesman a bit of harm, for it is the sales- 
man’s failures to understand the problems 
of the man up above that is often the rea- 
son for his being inefficient. Modern busi- 
ness is moving swiftly, and there are con- 


addressed to 


ditions which must be grappled with almost 
at the moment that they appear, or failure 
will result. There is nothing so well fitted 


and so able to furnish knowledge of these 


things as the trade papers. 
“Every store should be a subscriber to 
the papers that deal with its special needs, 

. om ¢ ; . . ] ‘ } 7 . . 
and every retail salesman should be a con 
reader of as many of these trade 


ssible.” R. F. N. 


stant 


papers as D 
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thieves broke a show 

Feagans & Co., 
W. 5th St., Los Angeles, Cal., recently, 
using an old sash weight, and stole jewelry 


valued at S&00. 


Professional 
dow in the store of 
hv 
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SOMETHING WORTH SEEING 


OUR NEW LINE OF 


SEAMLESS GOLD SHELL 


AND 


STERLING SILVER 











20467 20339 


[t includes over 2,000 distinctive and up- 
to-date designs. 

We call your attention particularly to 
our |-20th Gold Filled Bracelets. Their 
wearing qualities and beautiful appear- 
ance insure their popularity. 
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90335 


We have recently added a very hand- 
some line of Sterling Silver Brooches, 
consisting of black enamel circles, heart 
shapes, crescents, etc., also Sterling 
Silver Bar-pins, Scarf-pins, Hat-pins and 
Pendants set with reconstructed rubies 
and rhinestones, all of which are prov- 
ing ready sellers. 





W rite to-day for samples and quotations. 


look for our exhibit in the Manufac- 
turers Building at the Panama-Pacific 
Exposition at San Francisco. 
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LYONS MANUFACTURING CO. 


MAKERS OF 
RINGS, BRACELETS, NOVELTIES 


Main Office and Factory 
PROVIDENCE, R. I., U. S. A. 


San Francisco 


704 Market St. 


New York Chicago 
Maiden Lane 1111 Heyworth Bldg. 


101 Hatton Garden 


Lon don : 
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The Jeweler who doesn't sell “BREAKLESS BAR 
PINS ’’ is making customers for the dealer who does. 


We know our patented ‘“‘BREAKLESS BAR PINS" to be the best 
selling and most satisfactory pin ever offered for sale. A trial display 
stand holding one dozen assorted sizes, you will find a good invest- 
ment. Our mail order department is anxious to assist you to “keep 


up to the minute” with new novelties. 


FISHEL NESSLER COMPANY 


MANUFACTURING JEWELERS 


184 Fifth Avenue, New York City 


ESTABLISHED OVER A QUARTER OF A CENTURY 
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Little Lessons in Storekeeping. 


Written expressly for The Jewelers’ Weekly by A. E. Edgar. 
Author of ‘*‘ How to Advertise a Retail Store.’’ 



































Getting Good Credit Accounts. 
(Continued from issue of Jan. 20.) 
— jeweler who does a credit business 

at all knows that it is sometimes a 
problem to tell just who to trust and who 
to refuse to credit to. And in a 
measure that will always be the merchant's 
problem, for it will never be solved infalli- 
bly. 

The losses from overdue accounts, from 
misplaced judgment, from dishonest cus- 
tomers and from accounts that are abso- 
lutely of no value are enormous every year. 
The pity of it is that a great percentage of 
these losses can be avoided by a little sys- 
tem in granting credit. 

The jeweler in the large city where there 
is a large transient population has a harder 
time to select good pay credit customers 
than the merchant in the smaller places. In 
these city stores the system should include 
some kind of a lease, note or mortgage, 
upon which the merchant can depend to se- 
cure judgment and possible recovery of ar- 
ticles of value when they are not paid tor 
at the stated time. 

The number of jewelers in smaller cities 
and towns is great. lor these we will out- 
line a system that should help them prevent 
a great many losses. 

First of all, we might say that if the 
merchant has any doubts of the advisability 
of granting credit to a customer, he should 
say, “No.” If he does not know for a fact 
that the customer is in a position to p*y for 
the goods given on credit, he should say, 
“No.” If he does not know positively that 
the customer is worth granting credit from 
a moral standpoint, he should say, “No.” 
He should run no unnecessary risks; he 
runs enough from those he thinks he knows 
are worthy. 

The jeweler who grants credit 
make it a part of his business to secure a 
rating report of some nature upon possible 
customers. 

This does not presuppose a report trom a 
recognized financial rating agency like Dun 
or Bradstreet. But it does mean that he 
should lose no opportunity to secure in- 
formation about possible customers. 

If a jeweler does a credit business, and 
he can afford to extend his credit business, 
he should make an effort to do so. If, then, 
he wants credit business, he should have a 
list of possible customers who will buy on 
credit and who are worth granting credit 
to. Then he should advertise to this class 
lf his list is a good one, 


give 


should 


of customers. 
carefully compiled, and his judgment is not 
at fault, he can secure a class of business 
that is worth a great deal. 

To secure such a list of names is an easy 
matter. All property owners are surely 
worthy a place on this list, therefore a tax 
list will give him a good list to start with. 
Every man in a salaried position who has 
been steadily employed for a number of 
years is worthy of credit up to a certain 
amount, according to his earning ability. 
All professional men and merchants should 


be worthy, but are not. In fact, the same 
thing may be said of property owners, but 
these at least have something back of them 
that makes an collectible. 

The jeweler, as a rule, does not go after 
credit accounts—he merely accepts those 
that come to him. This makes his percent- 
age of losses high, for the simple reason 
that he cannot select his risks but must 
accept them as they come. By selecting 
good risks and soliciting business from the 
proper source he secures a high grade of 
risks and consequently reduces his loss per- 
centage. 

The jeweler should conduct within his 
business, as it were, a rating agency. If he 
has a man on his list and he does not know 
anything about his situation, his ability to 
pay, his willingness to pay, etc., he should 
set out to secure the proper information. He 
can get many pointers from fellow mer- 
chants by asking questions in an unobtru- 
sive manner. He can ask, “Does Mr. So- 
and-So deal with you?” “What kind of a 
customer is he?” “Does he pay cash, or do 
you give him credit?” “Does he pay prompt- 
ly?” These and other questioons are prop- 
er ones to make between friends, and much 
valuable information can be secured in this 
way. 

The credit rating systems of the retail 
merchants’ associations is based upon this 
very list of questions, and if there is an as- 
sociation in the city the jeweler should be 
a member of it, and help himself and the 
other merchants to secure a properly rated 
list of customers. 

After he has secured a list of customers 
that he desires to give credit to he should 
advertise to this class in a manner that will 
bring him returns. 

This may be done by a personal letter, 
sent out occasionally, stating that the cus- 
tomer is welcome to credit at any time. The 
conditions of payment should also be stated. 
These conditions should be about as fol- 
lows: Accounts are to run only for a stated 
time. Or, they may be the subject of pri 
vate agreement. It will be far better for 
the merchant to err in his own favor than 
to risk trouble from misunderstandings. It 
is not too much to ask a customer to pay 
for goods within 60 days, and to demand a 
note for the account if credit is desired for 
a longer time. 

No matter what the terms of credit the 
merchant exacts, the customer should un- 
derstand them. If there is no misunder- 
standing of the terms there will be little 
friction in collecting accounts. 

As many jewelers have accounts that are 
lagging, it might be a good plan to give 
here a series of letters that one merchant 
has tried out and found very satisfactory: 


account 


LETTER NO. l. 


“Requiring the use of a large amount of 
money right now, it is found necessary to 
collect in some ready cash, and this request 
is being made of you, along with others. 
What you can do in the way of assistance at 





s)e)™ 


ant int A 


the earliest possible date will be highly ap- 
preciated. Please do what you can, and 
oblig 4 Yours truly. 

“Amount due, $...... . 

This letter has been found very effective, 
as most customers will appreciate the fact 
that the jeweler has bills to meet as well 
as they have. If this does not bring in a 
payment On account Or a reason for 1on- 
payment, which can usually be turned into 
an agreement to pay at a certain time, the 
second letter should be sent. 

LETTER NO. 2. 

“If requests for settlement are sometimes 
expressed more plainiy and vigorously than 
at other times, it 1s because business re- 
quirements prevent the prolonging of 
credits. Your indebtedness is past due. 
You have been given a long time, much 
longer than was agreed upon, and present 
circumstances are such that your assistance 
is much needed. Please give this your im- 
mediate attention, and oblige, 

“Amount due, $...... “Yours truly.” 
lf after the customer has time to answer 
this second letter, and does not, then it is 
time to take more drastic steps, and the 
third letter, which is much different in tone, 
may be sent 
LETTER NO. ¥. 
reference to your indebted- 
ness, it has necessary to remind 
you that it is still unpaid. There is no wish 
to make you any cost, but it must be insisted 
upon that this claim be paid at once. It is 
not desired to crowd you, and nothing more 
is asked of you than necessity demands. 
Please be prompt; we need the money. 
“Yours truly.” 

The fourth letter of the 
served for those who pay no attention to 
the other three, and is as follows: 

LETTER NO. 4. 

You have been repeatedly asked for a 
settlement, but seem to have given these re- 
quests no attention. If the amount is not 
paid, or in some way adjusted, in the next 
10 days, you can blame yourself if such 
proceedings are entered as will collect it. 
Please save any trouble. 

“Amount due, $...... “Yours truly.” 

These letters are sent out about a week 
anart for city customers. For out-of-town 
customers the time allowed 
graded to the extra time it is likely to take 
for the customer to find it possible and 
convenient to call. 

The merchant who has a large outstand- 
ing indebtedness should not allow the ac- 
counts to grow stale. He should get after 
them at once and not fear the loss of cus- 
tom. It is more lkely that he is losing 
more by having some of the accounts on his 
books than he would if he took disagreeable 
steps to collect them. 

He should remember that the loss of any 
ne account means the loss of profit to that 
amount. This is overlooked. 
Only a few days ago, in discussing an ac- 
count, a jeweler said, “I don’t lose a great 
deal when I lose that account because the 
article sold bore a good, stiff profit.” He 
forgets that the loss of the account means 
the loss of profit to the amount of the bill. 
Every loss of nature, like the loss 
through depreciation of stock, is a loss of 
profit, because it must lessen the profit ac- 
count that much. 
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W-8012 PAT. APPLIED FOR 


THE “SLADE”- 





Patent 


Interchangeable 


Watch Bracelet 


HIS is the only practical watch bracelet. 
if It is made especially for a watch. It 

will not break. It will snap on to any 
bracelet watch or attachment. Made in extra 
heavy rolled plate. 


Send for samples of this i’em, as it is inexpen- 
sive and a ready seller. These bracelets are 
shipped with a signet trimming connection, so that 
they may be worn without a watch if necessary. 
In this way you have a complete bracelet ready 


to wear at any time. 


WHOLESALE TRADE ONLY 


Manufactured by 


E.. A. Slade & Co. 


Attleboro, Mass., U.S. A. 
New York Office, 9 Maiden Lane. 
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An Instantaneous Success 


The Bassett Handy 
CIGAR CUTTER 





RASSETT HANDY 
CIGAR CUTTER, 
Closed. 


\\Ve illustrate this Sure Selling Novelty. 

Your sales will be larger, your re-calls 
greater by reason of carrying an assortment of 
our best designs. 

It’s the one REAL CIGAR CUTTER Oper- 
ated with ONE HAND. 

A slight pressure on,the cigar opening and 
cutter 1s ready tor operation, 

The act of cutting off cigar end secures 
cutter in original position. 

Always ready for service at any time. 

Spring action is strong, positive, secure, 

Made in Plain, Engraved and Engine Turned 


designs, Gold, Gold Filled and Sterling Silver. 


SEND US A TRIAL ORDER 


Retailed for $3.00 


COSTS MUCH LESS 


In Sterling Silver or Gold Filled 


The Bassett Jewelry Co. 


Manufacturers of 
Fine Gold Jewelry and Plated Chains 
Aborn and Mason Streets, PROVIDENCE, RHODE ISLAND 
NEW YORK OFFICE: 37 Maiden Lai 


MINNEAPOLIS OFFICE 1116 Lumber Exchange. 
CHICAGO OFFICE: 705 Columbus Building 
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Figuring the Proprietor’s Salary—Stock Depreciation— 
Tried Methods of Preventing Frosting of the Show Window | 


Storekeeping Inquiries Answered. | aa 
: 





















































Proprietor’s Salary.—Can you 
some idea as to how the owner of a store 
should fix his own salary? S< i fa 

ANSWER :—Proprietors very often take a 


give Hie 


regular salary from their business, some 
taking all the business would stand, some 


taking as little as they can get along with, 
and some at various points in between. 
Some proprietors sell but little goods, giv- 
ing up practically all their time to planning 
business, buying, advertising, and, often- 
times, watchmaking and repairing. Some 
sell more goods than any of their salesmen. 
Hence there can be no standard rate quoted. 
A great deal of the plan of standardizing 
of costs methods, etc., in retail stores ts 
impractical. Until the work necessary in 
each store becomes standard there can be 
no standards of costs. But any results that 
can be made known are very valuable for 
comparative purposes, and may eventually 
lead to a measure of standardization. 
Stock Depreciation.—I/ill you kindly 
tell me about how much depreciation ts fig- 
ured on jewelers’ fixtures? J] would like 
to know this. as I am about to take inven- 


tor. T. D. 
ANSWER :—It is usual to depreciate these 
at the rate of five per cent. every year. 


This is a very important item to consider 
in taking inventory. Many jewelers, by the 
way, take inventory both on the selling 
price and on the cost price of the stock. 
One large retailer, 
throughout the country, takes inventory 
only on the selling price. The former 
method, however, it is claimed, is most ad- 
visable, although it may entail a little more 
labor. Too much information cannot be 
obtained at inventory time. The right in- 
formation know 


having several stores 


enables the merchant to 


how he stands, and thus prevents much loss 
and trequently many failures. 


) 
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OJ wWtil 
trouble an 


Frosting of Show Windows. 
tell me how to prevent frosting 
dows. I have a great deal of} 
this respect. 7. &. 

ANSWER :—In some of the large 
Greater New York the practical solution of 
both problems has been undertaken by shut- 
ting off the show windows completely by 
means of a casing, in some instances air- 
tight. The space thus shut out from the 
main store, besides being kept free from 
the vapor-carrying atmosphere of the place, 
is warmed by dry 


stores 1n 


air to a degree sufficient 
to maintain between the atmosphere and 
the surface of the glass an equilibrium of 
temperature sufhcient to leave undisturbed 
any particles of vapor present. This sys- 
tem has proven very successful. It might 
be modified by the construction of windows 
with double plates of glass, having an her- 
metically sealed space | This 
would make the use of heat unnecessary. 
The use of double windows on dwelling 
houses in Winter is familiar, especially in 
the colder parts of the country, the extra 


vetween them. 


window being made in a single sash cover- 
ing the window frame completely on the 
outside and leaving a space several inches 
between itself and the ordinary window. 
These double windows are designed pri- 
marily to assist in keeping the house warm, 
but the plan serves also to keep the glass 
free from frosting. 

Steam and frost are successfully kept off 
windows in some of the large New York 
stores by the radiation of heat from the 
sill of the casement. It might be an ex- 
cellent idea to keep a forced current of dry 
heated air playing upward against the glass 
in sufhcient volume to dissipate the atoms 
of vapor carried against the surface. 

This appears to be the more perfect way, 
and a surer one, in the case of windows 
exposed to all the effects of the inside at- 
mosphere, than the method sometimes rec- 
ommended of coating the window with 
some transparent water-repelling substance 
dissolved in alcohol and left on the glass by 
the evaporation of the spirit. The entire 
subject is one well worthy the study of 
practical-minded men in mercantile life. 

THE ALCOHOL LAMP METHOD, ETC. 

“During the last Winter,” says a corre- 
spondent, “| made a number of experi- 
ments in removing ice or congelation of 
water from window panes, using 14 meth- 
I found them efficacious in every 1n- 
stance, but some far superior to others. 
That which worked best is No. 1; the sec- 
ond best, No. 2, and so on. I noted that 
in stores where there are so-called ‘box 
windows’ the congealing was more appar- 
ent, and in some where there was a com- 
paratively dry heat the windows were not 
materially affected. 

“T placed the efhcacy of the remedies in 
the following order: 1, Flame of an al- 
cohol lamp; 2, sulphuric acid; 3, aqua- 
ammonia; 4, g] ), aqua-regia; 6, hy- 
drochloric benzine; 8, hydriodic 
acid; 9, boric acid; 10, alcohol; 11, nitric 
acid; 12, nitrate; 13, infusion of 
nugails; 14, tincture of ferrous sulphate. 

“I found,” adds our correspondent, “that 
by the use of an alcohol lamp (which, of 
course, has to be handled with great care) 
the results were immediate and the effect 
more nearly permanent than by any other 
of the experiments. The sulphuric acid ap- 


ods. 


ycerine; 


acid : i. 


— 
cobalt 


plication was made with a cotton cloth 
swab, care being taken not to allow any 


dripping; and so with all other acids. 

“The effect of the aqua-ammonia was 
almost instantaneous, but the window was 
frosted again in a short time. With the 
elycerine there were very good results, but 
slight stains on the window, which were 
subsequently removed.” 

THE USE OF THE ELECTRIt 
THE WINDOW. 

It is stated by a representative of J. H. 
Bunnell & Co., dealers in electrical sup- 
plies, New York, that electric fans kept 


FAN IN 


running in such a way as to keep the air 
near a window in circulation wil 
prevent moisture or frost from forming on 
It would depend upon the size ot 
the window whether one fan or more 
would be required. A large New York dry 
goods house has installed electric fans in 
its show windows for this purpose. 

The theory is that the revolution of the 
fans keeps the air in such constant circula- 
tion that moisture cannot be deposited on 
the cold glass rapidly enough to form vis- 
ible sweat or frost. The principle is prac- 
tically the same as that at the base of the 
well-known fact that rapidly running water 
will not freeze. , 


| 
‘ 


active 


glass. 


VENTILATING VALVES. 

The closed space of the display window 
shouid be kept as much as possible at the 
temperature as that of the outside air. The 
air or ventilating valves at the bottom of 
the window should be arranged so as to 
direct the current of the entering air along 
the window plate, and not allow the air to 
spread itself at will in the display room, 
1s 18 often the case. 

The valves are attached to the bottom of 
the display window by joints and provided 
with leverages so that they may easily be 
opened and closed from the store side and 
without disturbing the display of jewelry. 
In the Summertime, when there is no vapor 
or freezing, the valves can be closed in 
order to prevent the entrance of dust, etc. 

Display windows which are not boxed 
are not as easily kept transparent as the 
former, because the entire temperature of 
the store acts upon the window plate, and 
here the air valves cannot produce a suft- 
cient current along the glass plate to cover 
its entire surface. In this case the frosting 
can be prevented by applying some chemical 
mixture of which we have spoken. A suit- 
able tool for the purpose can be made from 
a stick of sufficient length, from which at 
one end another short fastened 
crosswise; this cross stick is padded with 
linen cloth, which latter is covered with a 
clean piece of soft chamois Before 
passing this buff over the window pane it 1s 
thoroughly moistened with the following: 
One part of alcohol and one part of 
solution (one-half pound of common salt 
in one quart of water). 

The application of the done 
by long strokes, from the upper part of the 
plate downward, on the inside only, with- 
out exerting any great pressure and until 
there are no vapor or water bubbles left on 
the plate. The best time to do 


stick is 


skin. 


mixture is 


this is in the 
evening. before the closing hour. The last 
operation is especially important, because 
otherwise the small vapor bubbles would 
freeze to the window during the night. 
This is prevented bv the application of the 
” I 
alcohol-salt mixture. A mixture of one 
quart of alcohol < 994 orains of glycerine 
uart of alcohol and 924 grat f glycerine 


is also recommended. 
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Era of Prosperity 








Our farmers are getting the highest prices for their products—prices higher than 
we have seen in a generation. The railroads are getting busy and the factories 
are resuming everywhere. 

We have made all preparations to give the jewelers an opportunity to meet all 
demands for rings. Our lines are larger and more comprehensive than ever. 
Our travelling men are in their respective territories, and are showing a large 
variety of new and attractive patterns. 


jt will pay you to wait with your purchases until our salesman calls. 








Queen City Ring Mfg. Co., Buffalo, N. Y. 




















Confidence is the 
Keynote to Prosperity 


Above all things it is necessary for a retail jeweler to 








have confidence in the wholesaler from whom he buys. 


Our 1915 edition of our illustrated catalogue inspires 
confidence in every one who sees it. 900 pages. The 
finest jewelry catalogue on the market. 


SEND FOR IT 


~The Oskamp-Nolting Co. 


‘‘Mammoth Wholesale Jewelers ’’ 


Cincinnati 


Ohio 
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Human Inoterest Stories of Successful Retailers 
(Continued from page 217.) 





widely appreciated and applied. Of course, 
it is a rule that works both ways. The em- 
ploye must have for his employer no less 
a degree of consideration, fairness and 
faithfulness than the employer has for the 
employe, otherwise injustice is done the 
employer. But I think it will generally be 
found that the employe will respond to 
kindness, and that right treatment will bear 
fruit in the greater enthusiasm, loyalty and 
co-operation of the employe. This is our 
policy toward our helpers, and it has 
‘worked’—has worked wonders. I cannot 
speak for others. I can only say, ‘If you 
haven’t tried it, do so. You'll never make 
a better investment or one that will result 
in a more immediate gain. And there’s no 
risk whatever.’ 

“Naturally there have been many reasons 
besides those mentioned which have con- 
tributed to our success. Without going into 
detail I might mention the character of our 
advertising. Broadly speaking, it has re- 
flected our general selling policy of service 
—the ‘customer first’ idea. 

“One thing which we have done, and 
which [ think every jeweler should do, is 
this: We have had our advertising handled 
by a professional. |] am primarily a jew- 
eler—a business man, but not an advertis- 
ing man. Advertising as [ see it is a field 
in itself. It is, I regret to say, a field which 
I have been able to explore only super- 
ficially and tentatively. There are men who 
have devoted a good portion of their lives 
to advertising. They ought to know more 
about it than I, just as I ought to know 
more about jewelry than they. 

“IT can have the benefit of their experi- 
ence for a comparatively small sum. Why 
shouldn’t I avail myself of it? I consider 
the service and counsel of an advertising 
man well worth what it costs and, in fact, 
essential to best results from advertising 
expenditure. 

“We spend several thousand dollars an- 
nually for many forms of advertising. Is 
it not a wise investment to add a few hun- 
dred to those thousands for advice and 
ideas as to most advantageous methods of 
spending the money? 

“We think so. We would not plead our 
own case in a lawsuit nor personally draw 
the plans for a new store building. Why 
should we assume the responsibility in the 
case of our advertising? We shouldn't, 
and we don’t; and the only reason some 
jewelers still do so is because they either 
do too little advertising to warrant calling 
in outside advertising assistance or else 
they are back numbers and haven’t waked 
up to the advantages of such assistance. 

“T except the very few stores that have 
completely equipped advertising depart- 
ments of their own. Even these will, I 
think, in most cases be found to have, in 
addition, some connection with an outside 
advertising service of some sort. 

“There are other reasons why we have 
succeeded, but most of them can be traced 
back to those I have mentioned. We do 
things ‘our way’—a little differently. Here 
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is an instance of how we use current events 
in our advertising: We subscribe to a 
clipping service. Among other things sent 
us are cartoons from the metropolitan 
newspapers all over the country. From 
these selections are made. They are then 
pasted on these gray mats with suitable 
wording to make theim applicable to some 
item in our stock. Here, as you see, is a 
picture of Andrew Carnegie looking at his 
Hague Peace Palace, while the dove of 
peace lies mortally wounded in the fore- 
ground. 

“The man who is responsible for our 
window displays has printed in the appro- 
priate wording, ‘We don’t know what Andy 
thinks of the war, but we’re sure he would 
approve the savings you can make on these 
wrist watches.’ 

“To-morrow another timely cartoon will 
supplant this, and so on through the week. 
It costs little, it’s a novel idea, and it sus- 
tains interest in our displays. People are 
always looking in our windows. They look 
at the cartoon first. Then they look at the 
merchandise. The cartoon directs their in- 
terest to it. Often they come in and buy 
or ask to see other lines. It is only one of 
our ways of using our windows as an ad- 
vertising medium—and using them differ- 
ently. 

“To sum up, here is the recipe for our 
success: An ample amount of experience 
strengthened with assistants who fit their 
places, leavened with a liberal policy 
toward those from whom we buy and to 
whom we sell, as well as toward those 
whom we employ. Sounds simple, does it 


not? Is simple. But it embodies a lot 
that many jewelers are not wise enough or 
wide awake enough to commit them- 
selves to.” 

How to Treat the Customer. 
(By E. Sr. Ermo Lewis, in The Business Phil- 


osopher.) 


HE personality of an employe may be 
either an asset or a liability to the 
company that employs him. The proprietor 
of a store may be reflected in a hundred 
ways—through his ads, his store atmos- 
phere, his show windows and, most of all, 
his employes. 

The employe soon adopts the attitude 
of the management—the public-be-damned 
company never has public-be-pleased em- 
ployes. 

The consequences are vital to the com- 
pany’s money drawer. 

THE PUBLIC-BE-DAMNED WAY. 

Mrs. Jones goes into the public office 0: 
a gas company, for instance. She walks 
up to the New Business desk and says: 

“T am about to move into my new house 
in the north-end district. I find by some 
oversight on the part of some one that the 
gas heater has not been put in. Isn’t there 
some way by which I can have this done 
by to-morrow night?” 

Percy Pinhead is behind the counter. 

He says: “The charge is $5.” 

Mind you, that $5 charge is flung in the 
customer’s face the first crack out of the 
box. 

She flashes back, following the lead of 
Pinhead : 

“T don’t see why you have to charge for 


it now when you have to put it in anyhow.” 

To which Percy makes the illuminating 
reply: 

“That’s our regular charge, madam,” and 
examines his well-manicured finger nails to 
see if Florence has put on the tint. 

“T suppose I shall have to pay it, but | 
think it is an outrage,” egrumbles Mrs. 
Jones. 

Percy has created another liability for 
the gas company. 

If the manager sees only the figures of 
his business he looks only at the balance 
sheet. When he sees that $5 to the credit 
of the service department, he _ thinks: 
“Good service department! Fine service 
department !” 

Mrs. Jones, of course, reads the service 
advertisements with a sweet smile of hearty 
approval, and the advertising department 
has a fine chance to sell her a gas heater 
for the sun parlor, hasn’t it? 

Who’s the fault? 

Let us look on the other side of the pic- 
ture. : 

Mrs. Jones enters the service department 
of the New-Kind-of-a-Gas Co. She makes 
the same statement to the clerk behind the 
counter. 

“We are very glad to do that as a special 
favor to you, madam,” replies the new- 
kind-ot1-a-clerk. 

“What is your name and address? You 
are going to move in to-morrow morning? 
Of course, that rushes us a good deal, but 
I think we can manage it for you.” 

Mrs. Jones is beaming. 

“Can’t the men get in to-night?” asks 
the clerk. 

“Yes, I will arrange so that they can,” 
replies Mrs. Jones. 

“All right. We shall have to send a 
special crew ef service men over there. 
They will have to work overtime, for which 
we will have to pay them extra, as they 
have to come from another section of the 
city. We make a small charge of $3 for 
the special service. You needn’t pay now. 
I'll just put it on your monthly statement.” 

I leave it to your common sense and ex- 
perience which clerk is an asset of his 
company. 

They both get the money. Doesn’t it 
make any difference how they get it? 

I say it makes all the difference in the 
world. How do you insure that kind of 
attention to your customer? Do you get 
it by sending out beautifully printed no- 
tices to all the departments that all the 
employes must be polite? 

No. 

You get it by thinking the public-be- 
pleased thoughts—by training—by giving 
your people directions on how to handle 
the public, by making them understand that 
the way they treat your customers—their 
employers—you will treat them. 

A little understanding of the man on the 
other side of the counter—though he may 
be wrong or misinformed, he is always a 
human being—will work wonders in mak- 
ing any company an asset of the com- 
munity and the community an asset of the 
company. 








An involuntary petition in bankruptcy 
has been filed against M. Goldman. Perth 
Amboy, N. J. 
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JORGESON & CO., 159-167 Ann St., CHICAGO 





a See = High Grade Jewelers’ Fixtures 
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No. 123 Wall Cases and 107 Counter Cases and Tables carried in stock. 


® WARNING ®|. . —— 
Bring yout Eaibleus Steck up to date J. /IEGLER & C0. 


with a line of 


BLACK and WHITE 
EMBLEMATIC JEWELRY WHOLESALERS OF EVERY- 


THING THAT IS BEST IN 








Gold, Gold Fiiled and 








Diamond Set Jewelry 





We illustrate a few Lapel Buttons with applied 
trimmings. Either octagon or round may be ordered 
in any of the leading Societies. 


SOLD THRU THE JOBBER 


HARVEY & OTIS 31 North State Street, CHICAGO 


PROVIDENCE, R. I. 
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Creating Business for the Easter Season. 


Written expressly for The Jewelers’ Circular. 























IGHT after the holiday season comes 
Easter. Easter this year falls on 
\pril 4. As a gift-giving season it is sec- 
ond only to Christmas. The giving of gifts 
tor Easter is developing into a fixed cus- 
tom which operates most favorably in be- 
half ot the jeweler. Ni twithstanding the 
opportunity afforded by this occasion, many 
jewelers are slow to see the selling possi- 
bilities which surround them. 

Kaster was formerly strictly an ecclesi- 
astical season, but is now both an ecclesi- 
astical and a social season, and the jeweler 
is capable of catering to both sides. Rosary 
beads, for instance, may be advertised ad- 
vantageously just before Easter in the daily 
and religious press, while a general assort- 
ment of novelties and wedding gifts should 
re generously exploited in the local news- 


_' 


paper. 
Send out circular letters by all means, 
even if you do extensive newspaper adver- 
tising, remembering there’s nothing like re- 
inforcements. 
Here is a sample of a letter 
a jeweler, who reports that it brought him 
od results: 


sent out -by 


7 


Dear Sir: 
April 4. We write to remind you that 
wwe have in stock a most exclusive line 
of artistic jewelry, including all the 
requisites of the well-dressed man or 
WOnLAN. 

A new and exclusive piece of jewelry 
cvorn on Easter gives a dash of smart- 
ness and a touch of fashion to the 
wearer. We would respectfully call 
your attention to the following: (Jn- 
sert list of articles, with prices.) 

Assuring you that it will be a great 
pleasure to display our new jewelry to 

u whether you purchase or not, we 


Faster occurs thts year on 


are, Very truly yours, 


Here are two more: 


Dear Sir: Easter. as is well known, 
is a movable feast, and this year tt hap- 
pens to come in the diamond month, 
the diamond being the birthstone for 
April. If your best girl chanced to be 
among the fortunate born in April, and 
even tf the wedding does not occur this 
year, this is indeed the most fitting time 
to present her with the “Queen of 
Gems,” a brilliant, flawless diamond. 

By a fortunate purchase we came 
into possession of a number of perfect 
stones, weighing between three-quarter 
and one carat, and we are disposing of 
these at very moderate prices im order 
to please our old customers and to win 
new ones. As the number of these 
stones on hand is limited, early pur- 
chasing is advisable. It will pay you 
to call. Yours truly, 





* * K 


Dear Sir: Our general line of wed- 
ding gifts this year is well worth see- 





ing. We have everything in cut glass 
and silverware, besides a miscellaneous 
collection of all the leading designs in 
laz allieres, brooches, rings, lockets, 
necklaces, wrist watches. etc, 

Assuring you of our honest effort to 
please you in every respect, both as to 
price and quality of the stock pur- 
chased, we are, 


Yours very iruly, 


A Good Side Line for Easter. 


Walking umbrellas make 
side line at any 
localities, but 
This 


opportunity to use a 


sticks and 
time in cer- 
particularly for the 
latter time 


a ee Od 
tain 
aster 


season. offers a 


particularly fine 


High-Grade Walking Sticks 
for the Kaster Fashion Parade 





The well-groomed man on Easter will cer- 
tainly carry a Walking Stick. We have iust 
received a line of the most beautiful Walking 
Sticks which we have ever seen. And the 
preses are very moderate, ranging from $— 
to $—. 

it will pay you to call and look over our 
assortment. When you do, we are sure that 
you will 


Add One to Your Cellection 


You will find here Ebony sticks with silver 
band and Buffalo horn handles, silver-capped 
Malacca sticks, Malacca sticks with fancy 
silver handles, Ebony sticks with Cape Horn 
handle and gold band and Ebony sticks with 
Briar handles and silver bands. 


| JOHN JONES & CO. 


Jewelers 








\N ORIGINAL SUGGESTION. 
advertising. 
both of these articles make desirable oifts, 
and even if not advertised as gifts canes 
cught to make ready sellers as dress requi- 
sites. A half-dozen well-selected walking 
sticks arranged three standing on either 
side of the window, and each group of 
three tied with a large silk ribbon of lav- 
ender, purple or white, will, if linked up 
with the right kind of newspaper adver- 
tising, be found to be a good attraction. 


clinching argument in_ the 


A large jewelry concern in the west 
sends out cards measuring eight by three 
inches, illustrating by means of two plates 
21 different styles of walking sticks. These 
cards are of a fine quality of cream-colored 
paper, and the illustrations and printing are 
in photographic brown. The text reads: 


“The walking stick is essential to the 
outfit of a well-dressed man. In addi- 
tion to the large collection of fancy 
sticks from which the illustrations are 
taken, we now have the largest and 
finest selection of single-joint, all-bark 
Malacca canes in the country. Prices 
from $15 upward. See special price 
list enclosed.” 
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Hopeiulness When Really Needed in 
Business. 


66 UNNY TENNESSEE” is an appro 


priate name for that State indeed 


if we can judge not only the 
the natives’ 


climate. but 


temperament as well, from 


some of the advertising which has been 
appearing recently in_ local 
The subjoined was used by a concern in 
Shelbyville, John W. Ruth & Sons, and 1t 
is worth reading at this time. 

The firm ran the following in an adver- 


newspapers 


74 Seer es ahi .e oe cy JO» : ~} " 1gle ‘ oe 
risement measuring 24°74 incnes, SINLIC Col 
aad an: S larce. re: Inhle 4 The | 
llth, S€ IT} arge, Teacdavie type. ne aad 
vertisement appeared just betore the hoh- 


] 
| 


dav season. retreshing to read 


It is 
~~ 41 . . “on t¢hinfé tmo4 
announcement by the concern that, instead 


of retrenching. it is branching out, having 


as the annoucemet states, “just moved int 
ne of the handsomest stores in tle 
] ssee 

lhere is a will behind thts announces 


BE OPTIMISTIC, 


i aa ~~ .* , , : ” wie ot fe, oe 77 7 ; 
lhts LS 20 Tle TO? hard Clee §. You 


may think so—momentarily—but doz 
deep in your heart you know there 1 
excuse for hard times. 

Not for years has the crop yteld been s 
large—corn, wheat, etc.—and ell bringing 
a good price. 

Look at he mone iw deposit 1 hie 

eS. 

Think of the food and manufactured 
‘o0ds Europe will be forced to pur 
[rom Us. 

Think for a minute what itmmens 
benefit the regional banks will be to th 


manufacturer 
pera 


MUSLUCSS 


farmer, the merchant, the 
] ] 


and everyone. With these banks in 
tion Wall St. cannot throttle the 
| tf this great count ‘y. 

partner to the on 


. , - ee ee ge LaF - ' . ail . 
MRLILG ,O) EA CUS. De i U I] hf JECA SUCH if 


Var is a welcome 


partner and fall into a state of inaction. 
Cheer up—hustle “good times” and 
we will have good times. 
Ve have just completed and moved int 
one of the handsomest jewelry stores im 
Tennessee—this store was built for your 
convenience and comfort. We have planied 
to have the best Christmas business we 
have ever had during a Itfetime in the 
business. And we are going to 
have it, too—we are going to “hustle” for 
it, because we know the people have the 
money and are not going to deny self or 
family when tt articles im our 
store—because our are goods of 
quality and the prices are right. 


- 
talk 


1C 7 elry 


comes to 
goods 








Articles of incorporation have been filed’ 
Secretary of State at Pierre, 
S. Dak., for the National Co-operative 
Jewelers’ Co., with headquarters at Minne- 
apolis, Minn., and a capital of $1,500,000. 
The purpose of the corporation as shown 
by the articles is that of dealing generally 
in jewelry and diamonds. The incorpora- 
tors are Henry ‘'H. Austin and William J. 
Towles, both of 932 McKnight building, 
Minneapolis, Minn., and H. W. Mountain, 
of Britton, S. Dak., who is the South Da- 
kota incorporator required by law. 


with the 
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THE BEST LAVALLIERE VALUES IN THE MARKET 














10 KT. SOLID 
GOLD LAVAL- 
LIERES, SET 
WITH NICE, 
WHITE, SNAP- 
PY, GENUINE 














CUT DIA- 








MONDS ABOUT 
ss- COMPLETE 
WITH 15-INCH 
GOLD CHAINS. 





Write for New Cir- 
cular illustrating 
other Good Values 


in Diamond Jewelry. 











Nos. 719 TO 730—$30.00 THE DOZEN. 


GENUINE ONYX DROPS. 
51-53 Maiden Lane 


JOSEPH FRACKMAN CO.., INC., DIRECT DIAMOND IMPORTERS ~° New YorK 
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GOLD PLATE 
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Price 50 Cents 


HOLD-ON” CLUTCH 


OG00600 | 


FOR SCARF PINS AND BROOCHES 


44608 
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VI ITERS ! 



























Notice 


AS TO SCARF PIN PROTECTORS 


On November !7th, 1914 Judge Sanborn, United States 
District Judge Southern District of New York, decided 
that the Scarf Pin Guard called the UNEEDA GEM 
SCARF PIN GUARD is an INFRINGEMENT of the well 
known Hold-On Clutch, and gave us a decree against 


the defendants, together with costs. 
The trade is warned again not to handle or sell the 


following guards, as they are infringements: 
LUCKY—UNEEDA GEM—E.Z.—VERY BEST—HANGON 
—etc. 
We intend to stand on our legal rights and prosecute 
all dealers or firms handling any of these infringing 


devices. 
The “HOLD:ON”’ is the best and is guaranteed— 


why incur any risks by handling infringements ? 


HOLD-ON CLUTCH CO., 85 John Street, N. Y. 
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“Opening Up the Clutch” on the Road to Prosperity. 


Little Plans and Methods That Speed Up the Sales. 





Written expressly for The Jewelers’ Circular. 























N enterprising watch repairer enlivened 
business when things were compara- 
tively dull by conducting a competitive trial 
of watches. A large number of men, irre- 
spective of the fact that they were patrons 
of the store or not, were invited to bring 
their watches to the store, and the watch 
repairer took the pains to test all without 
prejudice or partiality. A receipt was given 
to each watch owner who left his time- 
piece. Each watch was tagged with a check 
number, and when a sufficient number had 
been tagged the whole lot were placed in 
the show window for a week. A chronom- 
eter regulated by Washington time was 
placed in the center of the display. The 
watch repairer offered five prizes to the 
owners of the five watches that kept the 
most perfect time during the week. 
a 
A “Factory to Pocket” window display 
wase made by a Canadian retailer during 
the holiday season. The display was linked 
up with newspaper advertising which made 
an unwilling public sit up and take no- 
tice. One of the announcements measured 
14 inches 5 columns wide. In a panel at the 
top of the announcement, under the firm 
name, was the significant sentence, “The 
store that makes the busy bee look like a 
loafer.” In bold type at the bottom of the 
announcement was the sentence, “Factory- 
to-pocket Jewelry Store.” The argument 
used in the announcement was chiefly one 
of price. 
Part of his introduction read as follows: 
“Our spot cash system, quantity pro- 
duction and straight factory-to-buyer 
method of selling, precludes the pos- 
sibility of any merchant anywhere 
meeting our prices. We would, there- 
fore, ask you in the name of common 
economy to call and give us the oppor- 
tunity to convince you that no matter 
what your wants in jewelry are we sat- 
isfy them at prices that will make your 
holiday money go doubly far. By call- 
ing im the mornings and eveniigs you 
can shop with greater comfort, as you 
avoid the great crowds that pack our 
store every afternoon.” 
k * x 
The H. Morton Co., Oakland, Cal., in a 
neat little folder, 2°4x3% inches, entitled 
“Old Jewels,” in a few words calls atten- 
ion to its facilities for remodeling old 
jewelry. The paper used for the folder 
was of a tancolor. The printing was done 
in green. Here is the text, which will give 
suggestions to other jewelers: 
“Old-fashioned jewelry is always highly 
prised but seldom worn. The jewels lack 
brilliancy in their old-time setting. Given 
a modern setting, they would gain new 
beauty and value. If you have any treas- 
ured rewels 11 old-fashi ned mountings of 
gold you can enhance their value greatly 
by having them reset in platinum, with 


which material the most delicately beauti- 
ful effects are obtainable. Upon request we 
will gladly submit, without charge, designs 
for remounting jewels.” 

The same concern in a four-leaf folder 
advertised diamond jewelry and silverware. 
The silver advertising was particularly 
noteworthy, and was shown on the inside 
pages. 

a. 

J. Clare Crawford, of W. W. Wattles & 
Sons, Pittsburgh, Pa., had a very attractive 
window display recently using green and 
gold in the drapings. Mr. Crawford was 
among those who attended the recent meet- 
ing of the 24-Karat Club, in which an ad- 
dress was delivered on window trimming, 
and took one of the most active parts in the 
discussion. The Wattles windows have al- 
ways been among the best trimmed in 
Pittsburgh; but last week they attracted an 
unusually large crowd, pedestrians being 
two and three feet deep at times. 

* * * 

W. B. Shaw, New York city, sent 
out attractively printed folders describing 
and illustrating Christmas suggestions. Mr. 
Shaw is evidently trying to meet the com- 
petition of the department store, which is 
shown by a glance at his advertisement. 
The prices quoted alongside of articles il- 
lustrated in the folder range from 19 cents 
to $1.99. 

An ingenious method adopted by this 
jeweler to secure a mailing list consists in 
offering to send an enameled flag pin free 
(valued at 25 cents) to anyone who will 
fill out a blank which he incloses with 25 
names and addresses of “friends or neigh- 
bors.” Four cents in stamps is requested 
to defray the expense of postage. This 
year 10,000 circulars were sent out by this 
firm and the flag offer brought hundreds of 
replies, according to Mr. Shaw. 

™ k ok 


The Henry Demisch Co., Rochester, 
N. Y., is presenting to customers a minia- 
ture calendar for 1915 and stamp case in 
red leather cover. It may be conveniently 
carried in a lady’s purse. The company has 
devised a plan to dispose of slow-moving 
stock. Leather goods, canes, odd jewelry 
and silver are placed in a separate show- 
case in one of the rear aisles. A sign on 
the case reads, “All goods in this case 50 
The goods are marked in 
plain figures. The customer may discount 
the cost himself. Notice is given that all 
sales from this case are non-exchangeable. 
The plan has proven a profitable one and 
will be a fixture in the store’s system. 

x * 


‘ a 2 
per cent. off. 


“Openings” often prove advantageous as 
a means of stimulating interest in the store. 
The advertising of an opening should be 
intensive. Newspaper space should be used 
generously and the text should say some- 
thing that will make the reader want to 


visit the store. An inducement to come to 
the store during the opening should be 
given by the advertiser. This inducement 
may be the distribution of souvenirs, spe- 
ciai values, the giving of a concert, or 
something equally alluring. Some firms 
even go so far as to furnish refreshments 
to visitors. It is always desirable to have 
a large book in a readily accessible part of 
the store where visitors may register their 
names. This, of course, will furnish ma- 
terial for an excellent mailing list. Among 
the souvenirs which may be distributed 
flowers will be especially appreciated. 
*“ * * 

Paul Korshak, the retail jeweler on the 
Randolph St. side of the Masonic Temple, 
Chicago, gets considerable publicity by 
using a little horse for advertising pur- 
poses. The little animal is only three feet 
high. On his back is a covering lettered 
with the words: “Use a little horse sense 
90 feet from State St—30 miles from 
State St. prices. The horse was entered 
in the Knights of Pythias parade and pa- 
raded up and down State St. 

k *« * 

Calendars distributed during the past 
holiday season by retail jeweleds were 
not quite as numerous as on _ former 
occasions. One of the most beautiful seen, 
however, was that distributed by Sam F. 
Sipe, Pittsburgh, Pa. This measured 
14x10%4 inches, the jeweler’s name being 
embossed in gold in the lower right-hand 
corner. Tipped in a panel in the center 
was a beautiful hand-colored portrait of 
a young girl holding in her tender hands 
a bouquet of orchids colored to represent 
the natural flower. Significant at this time 
was the inscription in the lower left-hand 
corner of the photograph, “Printed in Ger- 
many.” A bowknot of baby-blue ribbon 
set off the top of the calendar. Mr. Sipe 
enclosed, with other business literature, a 
return postcard by which the recipient was 
to acknowledge receipt of the calendar. 
Ruled space was left for the name and ad- 
dress. ‘These return postcards are care- 
fully filed. 

The same jeweler sends out attractive 
little leather-bound memorandum books 
with the recipient’s name printed in gol 
in the lower part of the cover page. The 
books are 2% inches wide and 5 inches 
high. A card sent out by Mr. Sipe, printed 
on fine hard bristol-board, shows on the 
left a raised design of two lighted candles 
and calls attention to the jeweler’ 

7 ’ 


Patrons were urged to call as early 


——. 


s stock. 
in De- 
{ . 4 i 4 : { 4 
cemper as convenielll in order mo seller 
their gifts and “have them laid aside’ while 


the stock was complete. 








\ recent fire at Forest City, Ia., caused 
a loss of $65,000, which was partly covered 


by insurance. Among those who suffered 
from the fire was N. P. Nelson, a jeweler. 
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SAMPLE CASES 
TRAYSanad TRUNKS 








Complete Outfits for 
Jewelry and Silver- 
ware Salesmen. 

















NO. OA TELESCOPE CASE Agents for “‘“FABER MADE ”’ CLIMAX TRAY 
Jewelry Trunks 


RUECKERT MANUFACTURING CO. 


162 Clifford Street a PROVIDENCE, R. I. | 




















Alliance Wedding 
Ring Hall Clocks 








Rapidly supplanting the old style 
band ring. Is graceful in style and 
the secrecy of its construction and the 
hidden engraving add to its selling 
qualities. Joints are invisible, but can 
be readily opened with a pin. 


Our 1915 Catalogue, comprising 
over 600 pages, illustrating DIA- 
MONDS, WATCHES, JEWELRY, 
14 kt. $1.80 per dwt. net....In dozen lots $1.25 dwt. net, U MBRELLAS. CLOCKS, SIL- 
18 kt. $1.45 per dwt. net....In dozen lots $1.40 dwt. net, VERWARE, CUT GLASS, is now 





AVERAGE WEIGHT, 8 DWTS. EACH. ready for distribution. 
LEONARD KROWER (Canal and Exchange Place 
IMPORTER OF DIAMONDS—JOBBER OF WATCHES NEW ORLEANS, LA. 


MANUFACTURER OF FINE GOLD JEWELRY 











| JOHN AUSTIN & SON 


Gold, Sliver and Platinum 
Assayers, Refiners and Smeltters 


74 and 76 Cilfford St., PROVIDENCE, Rh. |. 


We Do Our Own Smelting 

















Elliott’s Celebrated Tubular 
Chime Clocks 


Harris & 
Harrington, 


12 West 45th St. 
NEW YORK 





Sole Agents to the Trade 


J. J. ELLIOTT & CO 
LONDON 





Formerly at 12 Barclay St. 


























| OTTO BUCHHOLZ | 


Dutch Silver 


1i7O Broadway 
NEW YORK 
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Linking Up the Sh Wind ith the Diff t Holid / 
In ing p e OW Ingow wil e lireren O1ldays | 
Original Displays for St. Patrick’s and Lincoln’s Day, Washington’s Birthday, Valentine’s Day and Easter. || 
| Written and designed expressly for The Jewelers’ Circular, by Otto Jonas. 
| 
St. Patr ick’s D (Ona parasol: stop and read them LO become sufficiently 
Q> a bright green base lay out flat silver ‘Twill shade vou from the sun's interested to step in and buy. 
to form a gigantic clay pipe. In either hot rays— Easter. 
corner of the window use the same ma- lll gladly be the man that pays. Kggs halved and used “a la cornucopia” 
terial to outline harps and in the center a ra 





plug-hat design. Aside from the novelty, 
the opportunity for a splendid display of 
Hat silver is too good to be missed. A 
couple of little “near-poetry” cards will add 
to the attractiveness of the show. Write 
with white ink on green cardboard. 

Here are suggestions for text: 








St. Patrick’s Day or other days, 
We sell the best—it always pays. 











And on the 17th of March 
‘Tis customary yet 

For all who can and have the price 
To buy a silver set. 








The food we eat St. Patrick's Day 
Will taste just twice as good 
If the table be set with silver like 
this— 
It adds to the worth of food. 








St. Patrick was a gentleman— 
That no one will deny. 

Now if he’d seen this silver line AN 
He could not Pass it by. 





ORIGINAL DISPLAY FOR ST. VALENTINE’S DAY. 





On a locket: to strew the window base with various 
St. Valentine’s Day. Could photo inside but be mine, small wares make a very effective show- 
Depicting the various styles of valentines How glad l’d make this locket thine. ing, Ordinary round hatboxes pad led it 
and the various methods of transporting On a lavalliere: one end, and the whole covered over with 
them will make a most interesting window Around your neck this golden smooth white paper, will make well- 
for that occasion. trinket. appearing giant eggs. 
Here is a partial list of ways and means — — 


of sending valentines: 
Runner (messenger boy). 
Carrier pigeon. 
Boat. 
Train. 
Bicycle. 
Stage-coach. 
\utomobile. 
\eroplane. 












































Suppose you place in the center of your 
window a good-sized fancy valentine. Sur- 
round this by small models representing 
these various ways of sending the message. 
Any firm that sells favors for balls or 
parties can supply you, or you can cut out 
pictures and mount them on cardboard. 

Describe the window by a card reading, 
“Ways of Sending Valentines.” 

Then fix a few valentines—i. e., notes on 
cards more or less fancy—partly protrud- 
ing from envelopes, so they can be read, | 
and place them on various articles; as, for 





























; 7 
instance, on a watcn: 


() lady fair, \ FLATWARE DISPLAY FOR ST. PATRICK S DAY. 


{ mow a re 5 t « j | 4 

: v declare, Of course, I know, it’s bold to Your sign might read: 
( uld / hut dare LO Nahe the time think rf IV ’ have } ’ >}? t rithate :7 , 

a is ( a ¢ (Jt ¢ j i : i/ : 
Thie watch would be mv aift to thee an Mica | | | | | | 
Phis watch would my gift to thee. Che lines are not intended as models of curiig a few genuine Roc egg 
On a jeweled garter: literature, but rather to give you an idea use in our window. You we 

Give me the right to present this, of catchy jingles which will accomplish breciate the buying values 


And I'll exchange it fora kiss. their only object 1f they cause people who 
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att) 


Storekeeping Department. 











An Easter Displa-:, 

\n outline of a rabbit running, cut out 
of stiff material (cloth or cardboard) 
and laid on a white background, might be 
utilized as an excellent pincushion to dis- 
play every possible variety of stickpins. 


crossing the Delaware. Dolls (or cut- 
out pictures) may be so arranged as to de- 
pict this well-remembered incident. Small 
slabs of glass, a few broken bits of glass, 
some green cloth, a handful of powdered 
isinglass and a few smooth bars of ordi- 
nary .white soap can be so assembled as to 
make a very realistic ice-filled river. Add 
to these a toy boat and a few cloaked fig- 














ee aan | 


(ienuime Rec Eees 


sto 











HUGE IMITATION EGGS 


The other parts of the window can be filled 
in with various articles useful for persona: 
adornment. 

Signs to fit in could read, 


“Like the rabbit—get the habit— 


Come in here to buy.’”’ 


OT, 





‘‘Buying here is not a task | 
We sell you that for which you 


ask.”’ 


Make use of various sized pads rounded 
and of a proper color to imitate the yellow 


f eggs. Lay these pads on a background 


-_ 


of white and use each one to exhibit some 
specialty. Have signs worded appropri- 
ately: 
“The best of the egg is the yellow 
The best’s none too good for my 


Le 


fellow. 


Or some similar doggerel would go with 


accompany goods suitable for women: 








*‘The worth of the egg’s inside the 
shell 
The worth of our wares a glance 
will tell.” 
Washington’s Birthday. 
The history of Washington is incomplete 


witnout tnat fam us scene snowing him 





CONTAINING EASTER GIFTS. 


ures with cocked hats of blocked paper and 
the “trick is turned.” 

Prepare your scene in advance, at leisure 
moments, and all you then need to do 1s to 
place it in the middle of your window 
when the time comes to make use of it. A 
neatly lettered card should announce, 


Washington Crossing the 
Delaware 
Around this scene arrange your display 


of stock. 
The clocks could have a card reading, 





“In Washington’s time, clocks 
like these were dear in price. To- 
day they’re reasonable.” 


i 





‘ —— 


The watches might bear a sign thus: 


| 


A watch like this would have 
been an invaluable aid to Wash- 
ington. 


| YOU, TOO, could use one. 





On ladies’ watches a_ suitable note 

would be: 

pee ee 

| The beaux of Washingion’s time 
would have been delighted to give 
their sweethearts one of these. 


Washington at Valley Forge. 


Show a camp scene. In these days of 
war and warlike rumors, anything apper- 
taining to war or scenes depicting camp 
life will prove a drawing card. 


To get the right effect, cover your win- 
dow base with cotton batting and sprinkle 
over same a quantity of powdered isinglass, 
and then assemble your camp scene. Form 
a tripod of three rough twigs, and under- 
neath same build a fire of fagots and swing 
a kettle (any small metal article). An elec- 
tric light under the fagots will improve 
the effect but is not absolutely necessary. 
The tent is a strip of white cloth drawn 
over a frame. You will also need a small 
flag and a company of marching tin or 
wooden soldiers, with a few detached sol- 
diers as guards around the tent. A few 
soldiers ought to be lying around the camp 
fire. 

The entire display is inexpensive and not 
hard to arrange. It should, of course, be 
labeled “Washington in Camp at Valley 
Forge.” 

Lincoln’s Day. 

A favorite picture of admirers of Lin- 
coln is that of him shown with his son 
standing beside him. Why not dress two 
dolls to make a model of this picture 
and use them as a centerpiece. The figure 
of the martyred President is, of course, 
seated in a small chair. Back of the figures 
drape a small United States flag. Around 
the group your regular display of goods 
can be arranged to advantage. 

The father-and-son idea could be neatly 
utilized by using one side of the window 
for gifts suitable for men, supplanting them 
with a card reading, “Give your dad a 


9 


On the other side arrange gifts for young 
fellows, and let the card read, “Give your 


7 


boy , i 





Business Is Picking Up. 





VERY day brings additional evidences 

of the return of prosperity. A new 

and hopeful spirit is everywhere apparent. 

The courage and resourcefulness of Ameri- 

can business men are rapidly clearing the 

pathways of progress and confidence is 
crowding despondency to the wall. 

The novel conditions which were created 
by domestic legislation and by the paralysis 
of foreign trade resulting from the war 
have not only been largely overcome but 
are being turned to good account. The 
agencies of exchange, temporarily closed, 
are being put into operation again. The 
machinery of production, partially halted, 
is resuming its normal activity. News of 
factories starting up is taking the place of 
news of factories closing down. 

Influences are still to be found here and 
there to deny the return of good times, 
but such denials are designed mainly to 
furnish basis for argument. They are con- 
stantly being weakened by the contradic- 
tion of facts. 

Business is picking up and prosperity is 
on the way.—Votions and Fancy Goods. 





In accordance with their usual custom, 
the officials of the E. W. Reynolds Co., 
Los Angeles, Cal., are distributing a neat 
and convenient little memorandum book 
among their customers. The one issued 
this year bears on its cover a gilt picture 
of the fine building in which the company’s 
business is located. 
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How Clever Advertising Loosened Up a Pessimistic Public’s 
Purse Strings. 


Written expressly for The Jewelers’ Circular by J. C. Strauss. 




















HE average merchant may think that 
there is enough business coming to 
him at the Christmas season not to make 
an extra effort to get more; but when 
everyone is crying “hard times” and a gen- 
eral air of calamity seems to prevail, such 
as existed in 1914, and your old conserva- 
tive business associates tell you they will 
be glad if they do 60 to 75 per cent. of 
what they did last year, you begin to look 
around for a stimulant for your trade. 

The idea for a “Christmas Opening” pre- 
sented itself, first, because an opening at 
this season of the year is unusual; second, 
because openings by jewelers are rare; and, 
third, during the cry of hard times you 
grasp at every opportunity to bring trade 
to your store. 

The jewelers of the west seem to give 
openings and other special events a fairer 
trial than we in the east. It is only be- 
cause a thing has not been tried before 
that we are loath to give it a trial. So it 
was with something of a feeling of failure 
that we looked forward to our “Christmas 
Opening” after the first of our plans had 
been laid. 

We sent out announcements to a selected 
list Of customers and ran a quarter-page 
advertisement in each of our five dailies. 
We announced souvenirs to adults and 
music in the evening. For four days pre- 
vious to the night of the opening all jewel- 
ry stores in the city were open every eve- 
ning, and the sales barely paid electric light 
bills and prospects for the “big event” were 
far from encouraging. We made efforts 
to reach our personal friends by telephone 
and tell them to be sure to attend. We did 
this to encourage mouth-to-mouth adver- 
tising should our other methods have failed 
to stimulate. But we were not to be dis- 
appointed. 

During the afternoon of the opening day 
the showcases were lined with people, some 
who simply wanted io “look around,” but 
most of them made a purchase before leav- 
ing the store. As far as the afternoon 
went we were satisfied, and were looking 
forward to what the evening would bring. 

With the arrival of the music, which con- 
sisted of harp, ’cello and violin, at 7 o’clock 
came customers in crowds; some _ stood 
around listening to the music, others kept 
the clerks busy showing goods, and sales 
were good. Souvenirs, which were more 
than plentiful, as we thought, gave out 
shortly after 8.30; but we took the names 
and addresses (these for our mailing list), 
explaining that one would be sent to them 
as soon as a fresh supply could be gotten. 
Everyone seemed satisfied and we have 


heard many favorable comments since to 
assure us that the opening was one of the 
best pieces of advertising we have ever 
done. A detail that we failed to take ad- 
vantage of until late in the evening was to 
get as many names and addresses of vis- 
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every change you may make. Every year 
much good money is spent advertising in the 
newspapers, yet many jewelers neglect their 
windows, which are seen by more people 
than read their advertisements. Jewelers 
who would contract for $30 or $40 a month 
for space in some small-town newspaper 
of limited circulation and poor facilities 
for decently setting up the advertisement 
would think $10 a month too much to spend 
on their window. Such jewelers would be 
satisfied to display goods in a window 
draped with cloth at 50 or 75 cents a yard 
instead of rich plush at $3 or $4 a yard. 
It is little wonder that the public raves 
when some merchant “spreads” himself and 
has an exceptionally attractive window dis- 


play. And this is especially true of jewel- 
ers’ windows. A firm may have a neat 


window, but it must have a touch of “some- 
thing different” to attract. Department 
stores realize this. No one could imagine 
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Faust & 


Friday, December 18. 


CHRISTMAS OPENING 


Music 7 to 9.30. 





Landes’ 


Souvenirs to Adults 











A grand opening in time for Christmas. You will 
become acquainted with our immense Christmas assort- 
ment of Gift-pieces and with our method of doing busi- 


| ness. We want you to come in and look around and ask 





questions. You will not be pressed to purchase—we want 
you to know us and what we have to offer. There will be 
a souvenir for all adults and there will be music in the 
evening while you feast your eyes on the many beautiful 
things on display. Be sure to come early. 





| Diamonds 


No stone can possibly reflect the 
sincerity of friend or lover as can 
the Diamond. Always beautiful, the 
Diamond also retains its value—not 
only retaining, but ever increasing in 
value 

Diamond Rings, small size $9 to $35 
PECERGTR GIOD cc cccccesovas $40 to $85 
Medium size 
EMP GBD. occccovceces $2.50 to $4.00 
“Diamond Jewelry, — Scarf Pins, 
Brooches, Cuff Links, Ear Rings, etc., 
$3.50 to $300.00. 








Your own Diamond can be mounted in a new 
setting made to your order. "This insures exclus- 
ive design and originality of manufacture. 





| heart or sister 


y Platinum Jewelry 

The richest and most exclusive of metals used for 
jewelry. A piece of platinum jewelry will wear 
from three to four times longer than gold. Dia- 
monds mounted in Platinum have an added lustre. 
Rings are made with platinum heads, brooches, 
bracelets, La Vallieres and cther pieces of jewelry, 
platinum throughout. Let us show you platinum 
pieces. 





punctual 
cases with an 


La Vallieres 


The gift for the girl. A 
dainty chain of gold with every 
link soldere,j to insure strength 
A pendant of finely woven gold 
set with Pearls or Diamonds or 
some other well selected pre- 
clous or semi-precious. stone. 
The new kind which can be us- 
ed as a finger ring, is unique, 
attractive and practical. 





La Vallieres may be had for 
as little as $3.50. The finer de 
signs and qualities from $5.00 
to $300.00. 











A Watch Gift 


A parent's gift to the son or 
daughter—a sift for wife, sweet- 
What can be more 
serviceable than a watch. 
advice more necessary than to be 
Gold aad 
Elgin, 
Hamilton, Gruen, Howard—in fact, 
any reliable movement—it’s the 
only kind we'll sell you. 


Gentlemen’s Size 


Gold Open Face 
Gold Closed Case 
Filled Open Face 
Filled Closed Case 

Wrist watches for hunters, mot- 
orists, policemen, etc. 


Ladies’ Size 


Gold Open Face .....$16 upward 
Gold Closed Face...... $20 upward 
Filled Open Face 
Filled Closed Face 

Wrist watches—‘“a twist of the 
wrist and you have the 
$2.50 to $50.00. 


Gold Jewelry 


Gifts for Men 


Scarf Pins $1.00 to $50.00 
“igarette Cases ..... 
Pt Se. cco cenceeted 
Military Sets peedcgene 
ee sseseaecooses 
Belts 906006¢0060660 NEED On ee 
Pocket Knives ...... 
Waldemar Chains 





Pt ee cnc scagaaedoee4 
EP ee ae $1.50 to $5.00 
Gifts for Women 

Brush, Comb and Mirror Sets, $5.00 to $40.00 
Traveling Sets, leather ...... $4.50 to $15.00 
Chain and Lockets ..........$8. 

i 2 > seecedseqneres $1.50 to $10.00 
Dy d<cvcgeseueenegeed 

Leather Desk Sets .......... 
Bedroom Clocks ........ oe . 
OT CT $2.50 to $10.00 
Pin Sets ... 
Manicure Articles ........... 
Pt Pe tvcsece enebedea 
Bracelets . 


Clock 


From the tall, imposing Hall Clock, @ 
that strikes every fifteen minutes on 
deep toned tubes, down to the simple 
little alarm clock—you will find a 
gift for some one. 





What 
Gold-filled 
Waltham, 














rs $20 upward 
....$25 upward 
jawes $10 upward 

...$12 upward Hall Clocks—Westminster Chimes, 
$150.00 to $250.00. 

Mantle Clocks with Chimes, $20.00 
to $50.00. 

Other beautiful clocks in Gilt, Ma- 
bogany or Oak, with cathedral gongs 
from $4 to $25. 

Dining Room Clocks ....$3.50 to $8.00 
Kitchen Clocks ........ $2.75 to $8-00 
Bed Room Clocks ....... 75¢ to $5.00 
Alarm Clocks .........-. 75¢ to $2.50 
Traveling Clocks with case, $5 to $15 


.. $7.50 upward 
...$12 upward 


time,” 











| Remounted while 
| you wait. 











| Diamonds FAUST & LANDES 


Successors to E. J. Faust and Fahler & Landes 
| 28 Hamilton Street, Allentown, Pa. 


Watches regulated 
by wireless 


time service. 
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ADVERTISEMENT USED BY A JEWELRY FIRM IN ALLENTOWN, PA., TO STIMULATE BUSINESS. 


itors as possible. These names will make 
an excellent mailing list, and lists like these 
are important factors in advertising and 
should not be overlooked by the merchant. 

I want to mention here the value of a 
good window display, whether for a spe- 
cial occasion like an opening, holiday or for 


for a moment the big stores employing 
high-salaried men to trim their windows if 
it did not pay. In some of the large stores 
individual members of the firm have their 
own pet windows, in which are displayed 
certain lines of which they have made a 
hobby. These windows are critically ex- 
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Retail Advertising Department. 
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paper: riow u e cleanliness ot the 
window pane, tne Drigntiness oT tii goods 


displayed and the contrast of arrange- 


ment? Do you change the display daily, 
weekly or 12 times a year? Dwell se riously 
on this matter; it is of great importance to 
you. 

Our wind opening 
zens of people, the most at- 


w tor the was. we 


were told by di 
tractive 
for years. The 
justice. It can only 
few 
cards. We : 
some of the unusual ones, such as fine dia- 
lavallieres, we got through 


window in the 
cannot do it 
outline. A 


jewelry store 
illustration 
clve the 
of the 


had many fine pieces displayed; 


mond pieces and 
the kin f the j} 
ung plans. 


bbers to whom we 


neESS 
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explained our ope! 


People like to look at beautiful things, 
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ra e usual te] lhroughout 

the wll Ww were sprigs of holl\ istily 


arranged. This gave the window a genuine 
Christmas spirit. 

There are two things that appeal strongly 
to the feminine heart, and they are jewelry 
and fi or plants, and |] 
wonder but what the latter 
the better of the argument, 
least. Our window display contained both. 
The plant was a and was admired 
by the men quite as much as by the women 
passers-by. (Ihis should be remembered 
at Easter.) In the selection of jewelry 
for the window my aim was not so much 
as harmonious effects. So many 
make the mistake of trying to 
crowd too much into their windows; this 
quite naturally leads to inharmonious ef- 
fects. A window should be like a picture 
—detail, background, lights, shadows, con- 
trasts, harmony, etc. A window should be 
well balanced; not to crowd one side and 
have the other bare. Not to have all the 


heavy pieces on one side and the light on 


sometimes 
little 
sometimes at 


have a 
beauty, 
quantity 


jewelers 


windows that can stand 


such arrangemenis. (are should be take! 
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much time and consideration as 


trade. How 


quite as 
vhat lines to add to your 
direct 
on souvenirs, etc., requires its share 
firms place a limit ot 


much to spend on newspapers, on 
mail, 
tf thought. 
two per cent. 
at three per cent., and some still more. 
How about your advertisements as they 
appear in the newspapers? Look through 
your daily papers and see what your busi- 
ness friends in other lines are doing. You 
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HOW FAUST & LANDES’ SHOW WINDOW 


can almost pick out the successful ones by 
their style of advertising. I recently saw 
a full-page advertisement of a department 
store. Under the head of “Christmas Sug- 
gestions” it listed merchandise for sale on 
the different floors and named every one of 
the many lines displayed on each floor, 
but not one price mentioned. 


~ 


Che successful stores are the ones whose 
advertisements tell the tale in as few words 
as are necessary to give a clear understand- 
ing; but it does not tell all there 1s to 
know. You will learn what when 
you cail to see the articles advertised. This 
part is up to the salesmen. Advertisements 
like this quote prices frequently; bargains, 
fakes, never. Don’t be afraid 


this is 


occasionally, 


to use large space once in a while. It is 
the large advertisement that is read more 


‘ ; ° » | 4 
tnan tne an article tna 


small. If you have 
can be run as a special at a reduced price, 
. sales are not as 


advertise it. Cut-price 


much of a success for the 1eweler as for 


ther lines. 


some 

\dvertise prices. Don’t run advertise- 
ments day after dav with nothing but 
words. Mention prices even though it is 
nly a range, such as “from $1 to $5,” etc. 
Pick up some of your past advertisements 





"AS LINWKED UP 





ind ive them honest criticism. \WWatcn 
your Copy Car fully betore it goes to the 
printer and atterward. If the printer does 

: ] > ] 7 , - 
not give you a good set-up have alk 
with him about You are paying money 
for the space and have something coming 


[here is a lot to learn about ad- 


vertising. Not every jeweler can be an ad- 


' 
learn to tell good copy 


‘*Made in America.”’ 


t doe Made in America movement, started 
some time ago, 1s now in full swing, 
and many merchants are making the most 
f it. A jeweler during the holiday season 
little announcement, four 
inches single column, advertised 
“Made in America,” and, 
time when the public’s mind was being filled 


ina measuring 
watcnes 


doing so ata 


WITH THE ADVERTISIN' 


with ideas and suggestions regarding the 
movement, increased his business consider- 
Although the advertisement did not 
occupy a great amount of what he 
had to say counted. The illustration which 
he used, consisting of an eagle with out- 
spread wings decorated with an American 
The adver- 


al rly 
Space, 


watch, was quite appropriate. 
tiser aimed to reach all classes, for he ad- 
vertised watches “from one dollar up.” 
\nother dealer attracted great attention 
to his show window by making a display 
which he entitled “Made in America Week.” 
window he placed silverware, cut 
umbrellas, watches, diamond jewelry, 
and gold and novelties. \ large 
card in the background bore the 
tion, “The 


tT Namper 


In the 
glass 
silver 
inscrip- 
alterations going on abroad do 


our enterprise in the least 








3 investigation of the 
Charles Greene & 
Pl.. Passaic, N. J.. 
made in last week’s issue of THE JEWELERS’ 
that the loss a 


kurthet 
Son, 
mention of whicn was 
\_ IR LAR, ré veals the fact 
lat store was smaller 
posed, a 


mercil. 
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Some Examples 





Psychology Applied to Jewelry Advertising. 
of Individualized Jewelry Advertising—Reasons Why This Advertiser Does Not Quote Prices— 
Distinctive Typographical Display—Direct and Indirect Advertising Reinforced 
by Personal Calls Two or Three Times a Year. 


Written expressly for The Jewelers’ Circular. 


























desirable thing, 
of course, 


NDIVIDUALITY 1s a 
even in advertising, provided, 
(as our lawmakers are wont to say), that it 
unfavorable 


is not so eccentric as to cause 
comment. There is an abundance of ind:- 
viduality in the announcements of M. Ro- 


who conducts one establishment at 
and another at 527 

These ads occu- 
double column. 


senberg., 
South Hampton, L. L., 
Fifth Ave., New York. 
pied a Space of 7% inches, 
Mr. Rosenberg is building up a good busi- 
ness by sensible advertising, 
is making a strong appeal to read- 


means of 
which 


or of any commodity whose value is not 
understood except by experts or judges, 
must rely entirely upon the honesty of the 
dealer, whose business should stand for 
everything that represents honesty and re- 
liability. Mr. Rosenberg feels that the 
quicker the merchant can establish such a 
feeling between his customers and himself 
the sooner he will be on the right side of 
SuCCeSS. 

What he says in regard to quoting prices 
Of course, many jewelers 
but Ais particular 


is interesting. 
will not agree with him; 








SPSS SS SSS SSS ttesetetts++e++% 


It must be admitted, in justice to this 
advertiser, that his advertising is certainly 
one of the best forms of jewelry publicity 
which have come under our observation in 
a long time. 


Plans to Increase Business. 


’ 
' 


sends out a calendar which 
and address on 
that recipients 

this printing 


NE jeweler 
does not bear 

any part of it. He] 
will remember him 


his name 
elie, es 
without 


+ 


Awe KNOWN and clever matron was in 

the other morning. She said: “Do 
you know, Mr. Rosenberg, I really enjoy the 
months of September and October in South- 
ampton. 

“You see the surf bathing is over with—and 
our Social Obligations (note “obligations’’) 
Thank the Lord, are done with—now we can 
get acquainted with ourselves again.” 

“Ourselves again,” gave me the thought of 
telling her that I thanked the Lord every morn 
ing for giving me a Conscience. 

I am acquainted with myself every moment 
of the working day. I know that I am oid- 
fashioned, and am ‘n an old-fashioned business 
and am selling Old-Fashioned Artistic Mer- 
chandise—we serve our patrons in the old- 
fashioned way:— honestly, honorably, and 
speaking the truth. 


WE WELCOME YOU FOR A “LOOK 
ABOUT” AND A CHAT—NO OBLIGA- 
TION TO PURCHASE. 


Ye Clorke e Rouse 


1%h Seasoe ia 
MOSES ROSRIEES 


Hill Street, cor. Moses Lane 
Phone 344 W SOUTHAMPTON, L. I 
(of 527 Fifth Aveuse, New York) 
Jewelry (unusual), Antiques, Articles de Luxe 


Open daily from 8 & m Saterday, after Sundown 





Individualism = Faddiam 


HE GENTLEMAN who has given 
his Time, Money and Mind to the 
Success of Southampton’s Art Museum is not 
a Faddist. No Big Man is a Faddist. Fad is 
Fleeting, Temporary, “—.-y* Unsubstan- 
tial and Characterless. e Faddist usually 
belongs to the High Collar Brtgods A Grain 
of Intelligence is enough to blow him over. 


The Individualist possesses Character, 

Personality, Refinement, Unstudied Perfection 

the very Atmosphere delighting in his 
Presence. 

The sudden amassing of Wealth does not 
bring with it Individualism. It cannot be ac- 
quired that way. In Business we often meet 
with a Bunch of Money writhing in Agony 
and Ashamed of tts P Possessor. How well placed 
is Money in the Hands of the Individualist! 


The Clocke House is a shop for Individ- 
ualists. Our Jewelry is known as Character 
Jewelry —because vey * article is made es- 
pecially to Conform to the Character and Per- 
sonality of the Individual Wearer. We do not 
make two articles Our’s ts a Unique 
Shop and our Service is Unique. We want 
you to feel as Free here as you ought to at 
your Mothers-in-Law’s. 


MOSES ROSENBERG 


Ye Clocke House 


1%h Season in Southampton 
Hill Street, cor. Moses Lane 
Phone 344 W SOUTHAMPTON, L. I 
(of 527 Fifth Aveuwue, New York) 
Jewelry (unusual), Antiques, Articles de Luxe 


Open daily from 8 a. m Saturday, after Sundown 





Art aud Otherwise. 


HE ancients believed and so do we that 
MAN is but half Human the other halt 
Animal—that during our waking hours one or 
the other prevails in us—The Human in us 
tending towards a High Uplift, Beauty, Charity, 
Kindness, and all Good— While when the Ani- 
mal is Boss—S ordidness, Meanness, Badness 
assert themselves. 

Terpsichorean Dancing as demonstrated by 
such an artist as Miss Isidora Duncan as Com- 
pared to what the Near-artists of the Common 
Stage are doing, is an example of Moment. 

One may be as scantily draped as the other— 
still Miss Duncan sends us home with our finer 
Emotions stirred, with a high Conception 
woman kind—Better husbands and sons. 

While with the Near-artists—well —Sutfici- 
ency. 

The Clocke House is an artistic Shop- 

You may come here with your wife,— 

with your daughters,—debuted and unde- 

buted—even with Babes-in-arms. You 
and they will be the better for having 

Scented an Artistic Atmosphere. 

MOSES ROSENBERG 


Ye Clocke House 


19h Season in Southampton 
Hill Street, cor. Moses Lane 
Phose 344 W SOUTHAMPTON, L. I 
(of 527 Fifth Avewue, New York) 
Jewelry (unusual), Antiques, Articles de Luxe 
Open daily from 8 a. m Saturday, after Sundown 


R. PESSIMIST dropped in—and in the 
M course of his talk—said: “I have only two 
lependable Friends in this World: My God 
and my Pocket-book.” 

I thought that was saying very little for 
Humanity, so I asked him: “Mr. Sour Grapes, 
What about the Social Mingling of People, the 
Gay Beach, Dinner Parties, Week-ends, Me 
Laughter and Good Fellowship that we see 
‘round about us?” He replied: ““That’s a Game 
—You wear out your Mind and Body betore you 
know whether you have Won or Lost.” 

I wouldn’t swap with that Gink for all the 
money that the European War is going to cost 
—I think God meant this world to be a good 
place for Human Kind to Live in—We make this 
world what we are—I wake up every morning, 
after a good night’s rest, with a free mind 
owing no Human Being a cent—ready to give 
the best of me to everybody I meet. 

You are welcome to visit my place to 


prove it. 
MOSES ROSENBERG 


Ye Clocke House 


1%h Season in Southampton 
Hill Street, cor. Moses Lane 
Phone 344 W SOUTHAMPTON, L. | 
of 527 Fifth Aveuue, New York) 
Jewelry (unusual), Antiques, Articles de Luxe 


n daily from 8 a. a Saturday, after Sundown 
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FXAMPLES OF 


ers, for the simple reason that he has in itt 
not only character but a amount 
of frankness and human interest. 

It is not necessary that a jeweler should 
have a palatial establishment in order to do 
impressive advertising. Many a man has 
built up a successful jewelry business from 
small quarters simply by getting close to 
the public through the instrumentality of 
advertising that is “different” from the 
stereotyped kind. There is nothing stereo- 


goodly 


typed about the above-mentioned adver- 
tisements. All of the announcements illus- 
trated herewith may be read with very 


much interest. 

Mr. Rosenberg conducts an establishment 
in the Summertime at Southampton, L. L., 
and advertises most extensively during the 
months. His advertisement ap- 
newspaper, covering a 
Next Summer 


Summer 
pears in a weekly 
double column of 18 inches. 


he intends to advertise in three different 
newspapers in surrounding towns. Besides 
his newspaper advertising, he distributes 


about 3.000 folders. 
He gives as a reason for not quoting 
prices that the average buyer of jewelry, 


DISTINCTIVE 


? 
must be considered. “Quoting 

advertisements,” he told the 
a tendency toward attracting 
‘bargain’ hunters. The latter do not care 
whether they get the ‘bargains’ from Tom, 
Dick or Harry; and, in fact, they very soon 
realize that the ‘bargain’ was far from 
what was expected, and just as soon forget 
from whom they got it. ‘Bargain’ hunting, 
in my mind, belongs in the same class as 
canned stuff or ready-made art, absolutely 
eliminating the personal element. No high- 
class dealer in any merchandise would 
shout out prices, but would attract custom- 
ers by reason of his fair dealing and com- 
mon interest in things human.” 

Mr. Rosenberg reinforces his advertising 
by personally calling upon the more de- 
pendable customers two or three times a 


clientele 
prices in 
writer, “has 


Vear. 

He takes special pains in the typograph- 
ical display and the lay-out. He says that 
his printer tries very hard to please him, 
but does not quite come up to the standard 
which he has set. He sends out a letter to 
persons on his mailing list about three 
weeks before Christmas. 


ADVERTISING BY A RETAIL JEWELER OF NEW YORK. 


and that they will appreciate it all the more, 
inasmuch that they will feel that the dis- 
tributer has foregone the privilege of using 
it as an advertising vehicle. He has no 
doubt whatever but that it is an excellent 
as stated above, 
giving it will 
remember 


means of advertising, but, 
feels that the very act of 
cause those who receive it to 
him favorably. 

k * x 
Cincinnati, O., 
cards, 


The Loring-Andrews Co., 
sent out beautiful bristol-board 

'<x5% inches, calling special attention to 
the repairing department. The text was 
highly embossed and printed in red. The 
following circular letter, engraved in blue, 
was also sent out: 

“Anticipating an wnusual holiday de- 
making an exceptional dis- 
including some of the 
newest Parisian designs set with diamonds, 
rubies, emeralds, sapphires, pearls and 
semi-precious stones. Our assortment of 
gold ornaments contains the best examples 
of the goldsmith’s craft in the latest fash- 
ionable jewelry. Prices are as low as con- 
sistent with high quality.” 


mand, we are 


play of fine rewels, 
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Stationery Selling During Easter Time. 


HE stationery department does not al- 
ways receive as much attention as it 
should. A good reason for this is that it 1s 
not always very actively patronized, There 
is no reason though why this department 
could not be made profitable, especially 
during the Easter season. There is some- 
thing artistic about fine stationery, and for 
that reason it ought to fit in well with 
jewelry. A jeweler in Albany, several 
weeks before Easter, advertises this de- 
partment by the distribution of a neat four- 
leaf folder 2% inches high by 7 inches 
wide. The outside front cover contains 
simply the words, “High Class Stationery,” 
and under this the jeweler’s firm name. 
On the first inside page, under the inscrip- 
tion “Some Suggestions for Distinctive and 
High Class Stationery,” are printed the 
names of standard and recent brands of 
the best paper by well-known manufac- 
turers. On the third page will be found 
the following: 

“With the approach of Easter and 
the many weddings that come about 
that time, it will be necessary to Se- 
lect stationery that is dignified and 
first class in every respect. Mr. Blank 
of our firm gives this work hts per- 
sonal attention, and spares no pains to 
secure the best quality of stationery 
obtainable at unprohibitive prices. 

“Our facilities are unexcelled for 
monogram and crest work, dye stamp- 
ing and hand illuminating. 

“Patrons will be given pencil sketches 
at any time upon request. The giv- 
ing of these sketches incurs no obli- 
gation to accept.” 





Current Events and Profits. 


EYING the store up to the interest 
shown in important current events 
always wins popular approval. This is the 
attitude that makes the public feel that the 
merchant is enterprising and up to date. 
The merchant who will get the cash hence- 
forward is the one who will be able to turn 
local events and the various holiday sea- 
sons into capital. 

The small merchant can do this as well 
as the big one. No matter how small the 
show window, it is at least big enough to 
contain something to suggest the event or 
occasion which is engaging the public’s at- 
tention. The main purnose is to keep your 
business in the limelight. 

Business itself is a dumb sort of thing. 
You must speak for it through the instru- 
mentality of good advertising, attractive dis- 
plays, the right quality at the right price. 

The instinct to observe some salient fea- 
ture about a business which can be talked 
about favorably is worth a great deal of 
money to any merchant. This is an instinct 
that cannot be cultivated or nurtured to 
much, and this is where imagination counts 
in business. 

Cultivate, therefore. the 





power to con- 


+ 


ceive original methods of getting close to 
the purchasing public by making them de- 
sire to buy what you have, because you 
make them feel that what you have will 
render them either pleasure, happiness or 
increased wealth in another form. 
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Intensive Advertising Campaign to Keep Trade at 
Home. 


Written expressly for The Jewelers’ Circular. 


























a of talking and theorizing as to 
the best way to keep trade at home, the 
retail dealers of Covington, in northern 
Kentucky, a couple of months ago “got 
busy” and adopted a plan which jewelers 
in other towns might imitate with profit. 
A prominent daily newspaper in that town 
invited some of the well-known business 
men to write convincing little talks for the 
paper showing why people should buy in 
the home town. A generous amount of 





( No. 6) 
Home Town 


Shop Talks 


Justice—Service—Economy 


By jJoseoh F Pieper eof F Pieper 





Aside from the obligation to support the deserv- 
ing ome-town merchant, becagse he in turf sup- 
ports the home tows bs investing bis money in its 
property 'Y promoting and assisting in the mata 


tenance of its educational system, by contributing 
toward the ceas of al! of its celebrations designed 
o make the howe town prominent and a worthy 
wbyect of emulation. there is a genuine economk 
reason why the bome-towxn merchant should be 
patronized 

if e.‘ery one in the home town want outside to 
purchase there would soon be no home tdwn,. no 
monament to our civic pride. no individual intervst 
in municipal development The Lelief that moneys tis 
saicd bs buying out of toar merely psychologe al 
aud not baeed en fact 

No merchaot in the big city ‘akes as much per- 
sonal interest ip {ragsient trade as the home-town 
merchant takhe<c In the trade of the resident ouye: 
The home-tov « merchant must give satisfaction vf 
zo out of business. The home-to®n merchant «s a: 
a‘s “on the spot ready tu make good any unsat 
isfactors sate 

Menes spent in the home town 
minute in the interest oheve r. home-townu resident 
Money ent in the home town ia th bread cas' 
ipon the waters Ten sears ago a Covingtor wan 
put his oattlals on @ dollar bill The next das he 
spent it with @ lecal merchant Before the end of 
the sear he got the dollar back Four times in six 
\ears tre dollar came Yack to him in change Twice 
tt was donated through him to a tocal charity. an.» 
three times he heard of it in the pockets of his neigh 
or The lact time he got tt bach- -four years 


“orke @rvor’s 


: he sen! it te an out-of-town department store 
tle hae never seen that dollar Inll since and never 
That dollar «ill never pas any more »sc!ool 


tax for him. will never build nor brighten any of 
the homes in the community lie sent it entirely 
our of the circle of usefulness tu himself and bis j 


neighbors when he sent it out of his home town 

So. for justice and economy sakc, it will pay you 
to shop at home and help to build a Greater Howe 
Torn 





« ts che sitt) of « series of talk*e by Breominen: Purlness 
 Norhern Kentur' Watch for the next one 











CLINCHING ARGUMENT USED BY COVINGTON, 
KY., JEWELER TO KEEP TRADE AT HOME, 


space was allowed; sometimes as much as 
eight inches, double column. Above the 
article was printed merely the name of the 
writer and the firm of which he was a 
member. No free advertising, aside from 
this, was given to any retailer. The chief 
purpose of the campaign was to keep trade 
at home, and the plan certainly worked out 
very resultfully. The arguments were 
printed under the title “Home Town Shop 
Talks,” and under each talk was printed: 
“This ts the sixth (or whatever it 
was) of a series of talks by prominent 
business men of northern Kentucky. 

Watch for the next one!” 

The talk printed by a well-known jeweler 
of that place, Joseph F. Pieper, with F. 
Pieper, stirred up an unusual amount of 
interest, and for that reason is reproduced 
herewith for the benefit of other jewelers. 
This is a good object lesson to other re- 
tailers. 


Any newspaper will undoubtedly be glad 
to co-operate with retailers in a plan like 
this to boost business in the home town. 
lt will pay every retailer to read this 
“home town talk” carefully and the sug- 
gestions given may be used to advantage. 

lt will readily be seen that the cumula- 
tive effect of the publication of a number 
of these “talks” in the local newspaper 
was very convincing. Besides this, the 
moral effect was something to be reckoned 
with. 

It might be stated right here that one of 
the real reasons given by economists who 
advocate price maintenance is that fixed 
prices on trade-marked and patented ar- 
ticles have a tendency lo keep trade at 
home. With the same price everywhere 
there is not offered the temptation to go to 
an out-of-town department store to buy a 
well-known, nationally advertised article at 
a slight reduction, only to be obliged to 
pay a big price for something else in order 
to make up the loss. 

The argument used in the accompanying 
“shop talk” gives many reasons why home 
dealers should be patronized. An impor- 
tant reason is given in the third paragraph, 
in which it is stated that the home town 
merchant is always on the spot ready to 
make good any unsatisfactory sale. 

The local newspaper, by the way, showed 
excellent taste in setting up the matter. 
The result of the little campaign will un- 
doubtedly make Covington more appreci- 
ated and a better patronized town. 





A Suggestion for Direct Advertising. 


LOTTERS are often found effective 
as an accessory form of advertising. 
Good text, of course, should be printed om 
the obverse side. Although these blotters 
are frequently sent out during the holiday 
season, they might be used advantageously 
in conjunction with newspaper advertising 
for the approaching Easter season. A sug- 
gestion for text for an Easter blotter is as 
follows: 


LOOK WELL AT EASTERTIDE. 


You will need 
trinket to set off your new clothes. 
have beautiful 
jewelry at prices to suit every purse. 

For the Easter weddings we have 
made a special effort to secure jewelry 
of exclusive design. Bride and groom, 
best man and bridesmaid may be sup- 
plied here at prices that 
duplicated, quality considered. 

We are always ‘on the spot’ to make 
good, should dissatisfaction ever arise. 


some new jewelry 
We 


a most collection of 


cannot be 








Members of the Jewelers’ Association at 
Erie, Pa., will close their stores at 6 c’clock 
every night except Saturday. The arrange- 
ment was completed through P. A. Good- 
nough, president of the association. 
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How to Get Out an Educational Booklet. 


Interesting Information Which Might Be Given to the Public. 





























UCCESSFUL selling requires the giv- 
ing of interesting information to the 
purchaser. It is not enough simply to put 
the article before the prospective buyer, 


allow him to look at it and wait for his 
decision. The seller ought to be able to 
tell all about the article, its process of 


manufacture, etc. This statement would 
sound very lofty to storekeepers of the old 
school, who were merely buyers and sellers, 
the “take-it-or-leave-it” kind. 

Sut modern merchandising is different. 
The successful retailer is a man of brains, 
and a very generous amount of brains, too. 

Buyers to-day seek the merchant who 1m- 
presses them. There are various ways of 
impressing the public. One in the distribu- 
tion of educational advertising literature. 
By educational advertising literature is 
meant pamphlets or booklets which give 
information about the stock carried by the 
dealer. The jeweler, for instance, can give 
a great deal of useful information on the 
care of jewelry; little educational talks on 
watches; information about the chemical 
composition, hardness, color, etc., of the 
precious and semi-precious stones; the 
meaning of the words “karat” and “carat,” 
which are used so often and about which 
so little is known by the layman; and so on. 

Suggestions are given herewith which 
may be used either in whole or in part by 
jewelers who wish to do this kind of edu- 
cational advertising and thus increase their 
business by increasing the public’s confi- 
dence in them as being competent and ca- 
pable in every respect. These suggestions, 
it should be remembered, were used by a 
jeweler in France; but many of them, if 
not all, will be interesting anywhere. 


IDEAS FOR A BOOKLET. 
THE PURCHASING OF JEWELRY. 


The profession of jeweler demands as 
much conscientiousness and_ scrupulous 
honesty on the part of those who follow it 
as that of watch and clock maker, there- 
fore one cannot be too strongly advised to 
go to a house well known and worthy of 
confidence. 

There are many qualities of diamonds 
and of precious stones of equal weight but 
of which the value varies very consider- 
ably. The same can be said of two jewels 
which may have nearly the same appearance 
but differing in style, setting, the quality of 
the stones, the weight of matter, etc. 

Under these conditions it is very difficult 
to judge the exact value of the object one 
wishes to buy unless one refers to a 
jeweler. 

Distrust all jewelry bargains offered as 
having been in pawn, or in public sales, and 
which are manufactured specially for this 
purpose by bad workmen from poor ma- 
terials. 

Apply only to an honorable and well- 
known merchant, whose name will be your 
guarantee, and you will have nothing to 
fear. 


HOW TO KEEP JEWELRY AND TRINKETS 
IN GOOD ORDER, 


Jewelry and trinkets do not need as much 
looking after as a watch does, nevertheless 
they require some care; blows and falls 
must be avoided, and after any accident of 
this kind the state of the gems and the set- 
ting ought to be examined. Rings espe- 
cially need looking after, as gloves rub the 
claws of the setting. 

Gems set in platina or silver are cleaned 
with a soft brush and whiting moistened 
with water. The article must be lightly 
rubbed until it is clean, and then washed 
in warm water with a soft brush and white 
soap. It should then be dried in warm saw- 
dust, which is brushed off with a very soft 
brush. If sawdust be lacking, the trinket 
(if it has no pearls in it) can be dipped 
into spirits of wine. Jewelry or trinkets 
set in gold are cleaned in the same manner, 
but by using polishing powder instead of 
Spanish whiting. 

The preceding directions relate neither 
to old-fashioned jewelry—i. e., of which 
the stones are not in open settings—nor to 
jewelry with miniatures, which ought to be 
simply dry rubbed and cleaned. 

It is better, however, to send the jewelry 
to one’s jeweler to be cleaned, who will be 
pleased to render this service, for his work- 
men inspect the state of the stones and of 
the setting, the latter precaution being es- 
pecially necessary when the pearls are only 
stuck in. It is prudent, also, to have pearl 
necklaces threaded again every year, as the 
thread wears out rather quickly. 


HOW TO KEEP PLATE AND CUTLERY IN 
GOOD ORDER, 


To clean plate and table silver, wash it 
well with soft soap and warm water and 
dry it in sawdust or with a soft chamois 
leather. If the silver has become very 
oxidized (discolored) it will be necessary 
to rub it with whiting moistened with 
water, using a soft brush or a piece of fine 
linen. Articles of chased silver or silver- 
gilt ought simply to be soaped and wiped 
dry with chamois leather. 

Avoid putting good cutlery in water, es- 
pecially in warm water; the warmth melts 
the cement, and the damp may rust the 
stems and cause the mother-of-pearl or 
ivory handles to turn yellow. The blades 
of silver knives can be rubbed with whiting, 
but if they are plated they should be 
cleaned with a fine damp cloth and polished 
with chamois leather. 

When the plate and cutlery are cleaned 
they should be put away carefully to avoid 
knocks or scratches. It is useful to take 
them up with a piece of leather to put them 
in their cases. Silver or plated knives 
should never be used for real cutting or 
carving. 

LEGAL STANDARDS OF GOLD AND SILVER 

IN FRANCE. 


standards which watch and clock 


The 


manufacturers, jewelers, and gold and sil- 
ver smiths may employ are the following: 
Gold— 
First standard: 920/1000, or about 
22 karats. 
Second standard : 840/1000, or about 
20 karats. 
Third standard: 750/1000, or about 
18 karats. 
Stilver— 
First standard: 9500/1000. 
Second standard: 800/1000. 


The standard allowance for gold is 3/1000 
and for silver 5/1000. 

By an act passed Jan. 24, 1884, there ex- 
ists a fourth standard for gold (583/1000, 
or 14 karats), to be used only for cases of 
watches to be exported. The same act au- 
thorizes manufacturers to use all the other 
standards for articles made exclusively for 
exportation. Articles thus manufactured 
do not bear the stamp of the Government, 
but they ought to be marked with the spe- 
cial stamp of the manufacturer indicating 
the standard of the alloy. 

3y the terms of the first article of the 
Decree of the Consuls, Fifth Germinial, in 
the year 12, no medals nor counters can 
be struck anywhere except at the mint, un- 
less with the permission of the Govern- 
ment. The standard of the medals struck 
at the mint in Paris is 916/1000 for gold 
and 950/1000 for silver. 

THE CARAT AND THE GRAIN. 

Diamonds are always sold by weight. 
The unity of weight for all precious stones 
is the carat of four grains. Pearls are 
weighed by the grain. 

The carat, although extensively employed 
in the jewelry trade, is not exactly the 
same in all countries, as is indicated by the 
following table: 


Grams. 
ain gare tie mieariis 205,500 
EE h eiidictsccnnesenen 205,409 
es ais eared ben nda kind 205,750 
CG ceding aided ae aebin 205,399 
I iid ed i did tb tal 205,044 


One might also explain the new metric 
system as adopted in the United States, 
described in full in THe Jewerers’ Crr- 
CULAR some time ago. 





Writing an Ad. 


(By L. N. Fuint, in the American Printer.’ 
H* wrote a head: “The Time is Ripe,” 
Then listed the goods in his store; 
He added his name in big black type; 
Could angels have done any more? 
As a glaring sign it wasn’t bad; 
But you couldn’t call it an ad. 


Another “try” he said he’d take, 
And he wrote some red-hot stuff— 
“The best, the cheapest, finest make”’—- 
Till the adjectives cried, “Enough,” 
The display of superlatives wasn’t bad: 
But it didn’t work like an ad. 


Once more he made a bid for trade 
By the “Wonderful bargains shown.” 
They were all “Below the price we paid,” 
For he’d “‘Cut ’em to the bone.” 
As a bunch of lies it wasn’t bad: 
But mighty poor as an ad. 


And all this time the other fellow 
Was getting the cream of the trade. 
Simple and straight and never yellow, 
The selling talk he made. 
The returns he got were never bad. 
For he wrote an honest ad. 
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Practical Publicity for the Retailer. 





Getting the Proper Insight Into the Needs of a Community—A Word About Side Lines— Advertising Jewelry as the 
Best Valentine or Easter Gift—Lasting Value of Jewelry Versus the Paper Valentine— 
Recent Successful Advertising Campaigns Described. 


Written expressly for The Jewelers’ Circular by Robert Francis Nattan, 


























ao ib PTING a proper insight into the aster season. A paper valentine is better His booklet is entitled “The Ideal Gift.” 
needs of persons living in your than nothing, but a jewelry trinket is bet- The firm’s name is not printed on the 
community is absolutely essential in build- ter still, and the public might be educated cover, but simply the text under the title 


a Trustworthy Store.” 


~ 


“As Suggested by 
The booklet suggested, with a range of 
prices, “gifts for women,” “for little folks,” 
“for men” and “for the home.” 


and yet a great maiy up to realize the advisability of giving an 


inexpensive piece of jewelry instead of a 
Cl Cap paper valentine, which soon becomes 


nz up a Dusiness, 
‘ontinue trom year wit 


the requirements of their 


year LO 
ver studying 
- -ominent iled and is discarded. 


7 
| 


customers, said a pl jeweler. Si 
New wants may be created by retail ‘en- Moreover, a paper valentine is often At this time, when dealers have their 
epreneurs’ (as tae economists call them) thrown away upon its receipt. The recip! troubles with fly-by-night concerns, many 
\ know how make the most of every ent looks at it, thinks favorably of the of which sell stock of very questionable 
ittle circumstance in the home town. Our _— sender, and, if a busy individual, throws it value, if not entirely worthless, the follow- 
firm was the first in this territory to boost 
tle powder box made in solid gold and s 
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silver. his little ni velty was featured ex- . a issee ocaseaihgses | tine 
sively in our newspaper advertising, 1n THE PEE | 
ur show window and 1n leaflets which we \ RING-—N * FOR. MINE! Ava 
_ + : @ ta ame . — +1 TT ’ MTT y ' : 
names oa selected list. dur sales in this We WT y Se MMT 
. 1 :; . , ye : UAT) N 
| ( ¢ rf remarkable: in tact, we Nave hes? y 
} * 4 ] ‘ ] . ‘ -+ ] , ] Th (hid J : pe KS 
pecn accused oO} laAVINNY Started ad tal { # J 1 / 
ces were made order tor us, accord- ING Mt ACSS 
G ur own specifications and sugges- pier . a, 
. by, | Bf ~~ 
sass tatiahiens 777 ST. VALENTINE’ DAY, FEBR' 
— - - ' 7 : ZA 
Profitable handling of a side line de- Zr Noth; 
pends largely upon the jeweler’s location, othing can more ap 
s evervone understands, and tor that rea- ately express the senti 
son e needs and conditions in the loca- St. Valentine s Day tha 
' pet ; ‘ : 
Bronzes, our beautiful diamond ris 


ould be carefully studied. 


cr 


a held in some 
territories, sold at all by 
a jeweler in another territory. The jewel- 
mmon sense must tell him what side 
: ' Many 
jewelers make a mistake by believing that 
State, makes a 


busts, etc., will find 
and could not be 


er’s Cc 
line. (if any) he should carry. 
because Jones, in another 
of a certain side line he can do the 
same in his town. Business methods are 
something like medicine—that 1s, they must 
be adapted to the particular requirements of 


> ™ °*fo 
SUCCCSS 


| | P 1 7 | 
tne Dusiness arter tne latter nas been tnor- 


ughly examined by a capable, painstaking 


am iid 


siness diagnostician—and the _ retailer 
nself knows his own business conditions 
best, although he may have to call some- 


from outside tor “curative” aid. 


Some jewelers in the State of Pennsyl- 
a big business in photograpiic 
supplies and stationery. Some even carr\ 
sportsmen’s supplies with profit. Don't, 
vever, ( Se side line before first 
zing the problems which you will have 
~ el} 
Jewelry the Best Valentine Gift. 
| 1 jewelers this year conductet 
| ising campaigns mn 
standing the much-flaunted depres 
- es ertis iny instances 
satis esults. [THE JEWE! 
ERS S ime prior ft ht 
seas lished numerous sugges- 
S al ginal articles showing how ex- 
sting tions mig e met by adver- 
: T tising cy e] S he nost desirable an 
| rohtable gift from an economic 
VIEW \ similar plan might be 
adopted for the approaching valentine and 





In anticipation of your wants we ; 
great variety of choice stones in all poy 
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You will find here many gift selections 
to carry a full measure of Sentiment to 
pressing the beautiful meaning of St. V 

saint of lovers in all ages. Diamond R = 


JEWELERS AND OPTICIANS 
“FB Browdway, Fargo 





M. A. HAGEN- NEWTON 













TWO JEWELRY FIRMS WHICH SEE THE 





ADVERTISING JEWELRY 


POSSIBILITIES OF 


FOR VALENTINE’S DAY. 


without, of 
hurt the 


into the waste hasket, 
course, intending in 
feelings of the sender. 

Right now is the time to conduct a vigor- 


at once 


any Way to 


ous advertising campaign, urging the giving 
of jewelry as valentine gifts. 

Send out 
with your newspaper advertising. 

\lake your window display timely. An 
display may be made 
The local 


circular letters in conjunction 


attractive window 
without incurring much expense. 
newspaper will note your ingenuity and 
glad t 
the public to take 


will be ) give you a reading notice, 


thus. helping notice of 
your merchandise. 
Your opportunity is here. Grasp it. 
Combatting Fly-by-Night Competition. 
Conrad J. Brotherly, watchmaker, jeweler 
Newark, N. J., 


and optometrist, of sent 


out about 8,000 booklets to a selected list. 


ing text, which was printed in the booklet 
under the caption “A Necessary Word of 
Warning,” proved both timely and inter- 
esting: 

“Usually the purchaser is most concerned 
with the thought of choosing the right grtft. 
Under present conditions, however, it 1s 
very important, first, to choose the right 
store. Transient dealers of cheap imitta- 
tion jewelry and fake auctioneers, who lo- 
cate in large cities like this for a limited 
time, have been doing a flourishing business 
in Newark. They locate in the most promi- 
nent places, and by attractive show win- 
dows and the lavish use of electric light 
cause people to forget that ‘all is not gold 
that gittters’ Many wictims, who care- 
lessly bought these goods in good faith and 
used them for gift purposes, were greatly 
embarrassed by the bad iwmpression they 
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created when the poor sail became ap- 
parent. In buying at an old-established 
store of unquestionable reputation like this, 
where a frank statement of quality accom- 
panies every sale and the purchaser's con- 
fidence 1s never abused, your gifts are sure 
to make the good impression you expect of 
them.” 


One of The Jewelers’ Circular’s Selling 
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give $25 in gold to the baby 
old receiving the largesi 
between this date and 


11 which we 
under two years 
number of votes 
O1, 1914. 

Your child, we believe, is eligible for 
entry. We would like very much to have 
you enter at your earliest convenience. 
Remember, it doesn't cost you a cent to do 
this—-just call at our establishment and give 
us the name. This will entitle the baby to 
100 votes for nomination, Then, upon the 
first purchase of $2 made by you or any of 


Plans Put to a Practical and your friends, We wll issue an order which 
Profitable Test. will give you a photograph of the baby 

The following letter was received from made without charge by either of ————’s 
DeHart & Holmes, Maryville, Mo. photographers. 

“We are sending you, under separate Il’hen your friends and admirers of the 
cover, some advertising copy which has baby know that your baby ts in the race, 
appeare d in our local papers this season. they will save the votes which are given 

‘You wil notice we have used several by us with each cash purchase. 
[ Hy] . 
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“ 2 
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| Contest Opens Toda y Feather _Fans—~ C4 ‘S UDO. py, 
, nD *hewe, 
Closes December 31, 1914, 6 p. m. - ~~ 
e mo f | STAND 
De Hart & Holmes Qur Second Shipment 
} Maryville Live Jewelers Is Here 
an — = _ i a - , HK here are only 3 dozen: 
t The colors are black 
“ e, blue, pink—the price 
An he , ibe agreeably surprised 
Detiert S Holmes 
we daccnent 











ENTERPRISING ADVERTISEMENTS 


ideas or suggestions from your good paper, 
and we feel that your suggestions are a 
help to anyone trying to handle the adver- 


tising. We are sending this copy to you 


just to show you how we have used your 
suggestions to advantage. 
“Yours very truly, 


“DeHart & 
“By W. L. 


The suggestions referred to by the firm 
appeared in the issue of THE JEWELERS’ 
CIRCULAR Oct. 28, 1914, and it will be in- 
teresting to see how they were carried out. 
A well-written letter sent out to a 
selected list, attention also being called to 
the contest in a fewspaper. The 
space occupied by the announcement meas- 
ured 10 inches, triple column. The concern 
asserts that very favorable results accrued 
from this little trade-stimulating plan. 
Here is the letter sent out: 

Dear Madam: Surely you will want your 
baby to be in the Prettiest Baby Contest, 


Holmes, 
DeHart.” 


Was 


local 


USED BY 


DE HART & HOLMES, MARYVILLE, MO. 


We trust you will consent to having your 
baby enter our contest. Call and see us— 
our stock 1s now complete. We like to 
show our pretty things. If you will give 
us the opportunity we will pretty nearly— 
but not quite—break our necks to please 
you, Sincerely yours, 


announcement entitled “The 
Spirit of Christmas” has been reduced from 
a space of 71% inches, four columns wide. 
The typographical arrangement might be 
improved, too great a diversity of type 
fonts having been used. The concern about 
a week before Christmas, in a local daily, 
ran a full-page announcement on the 
ond page which evinced considerable mer- 
chandising ability. Some manufacturers’ 
standard lines were included in the adver- 
tisement. 

In its advertising the firm adopted the 
plan set forth by THE JEWELERS’ CIRCULAR 
—that is, to advertise jewelry as the most 


The firm’s 


scc- 








249 


desirable gift, on account of its lasting 
and money value, and for other economic 
reasons. 

2 * oo” 


The same concern sent 
showing the interior of the store, 
tone photos of the proprietors on either 
side. This card was sent to a selected list 
of 2,500 names. The firm shortly afterward 
conducted a campaign to boost the sale ot 
jewelry in with the 


out a postcard 
with halt- 


accordance ideas set 


forth in recent issues of [HE JEWELERS’ 
CIRCULAR, 
Newspaper Space and Show Windows 


Work Hard for This Concern. 


An unusually enterprising advertiser is 
the firm of Hulse Bros., Middletown, N. Y. 
Some examples of its advertising are 
shown herewith. This concern uses 
throughout the year 1,000 inches, or 14,000 
agate lines, and begins its holiday adver- 
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Yea, we value you more highly than our entire 
étock of coathy jewe'ry 















Our estore, with ite beautiful 
tomorrow 


fixtures, might Ourn 









Or a fteod may scatter broadcast ovr sive 
ay and preciove geme and si!) we would not 
re ret 





Fc d have teft, you nfiderce * ug 
built up > on  ounee of wcrest mer netin ng. 

i re e ce [ ard jewelry, Sut ne 
> at fidence in va. established 
torougr years Lf painetah ing efforts, once ft le de 
ttroyed 





And «0 we guard ~ —<. — jewelry of 
e > 


cvown, and evr owen oe is ; come 
we 


just —¥~ this the weet tire you desire 
sormetning ia 


HULSE BROS. : 


3 der the 
+ y 
MAKE EVERY CUSTOMER A SATISFIED ONE. 


RELIABLE DIAMOND MERCHANTS, 
JEWELERS, 
6 James 6trect, 
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TWO TYPOGRAPHICALLY ATTRACTIVE ADVER- 
TISEMENTS THAT SAY SOMETHING 
WORTH READING. 
tising about Nov. 15. It uses manufac- 
turers’ co-operative dealers’ helps to some 
extent. When THE JEWELERS’ CIRCULAR 


asked the firm if it advertised jewelry as 
valentine gifts to counteract the extensive 
giving of paper valentines, it replied that 
it had not thought of that but considered 


the idea one of exceptional value. The 
firm does some advertising during the 
Easter season. The advertising is done 


not only in the newspapers, but by means 
of booklets, folders, etc., many of which 
come from manufacturers and which are 
left on the counters and mailed out at dif- 
ferent times during the year. 

The window displays are changed twice 


a week by Hulse Bros., and thus the public 
is not allowed to tire of looking at any- 
thing. Hulse Bros. believe in intensive 


advertising and in intensive window dis- 
plays, and they spare no effort to keep the 


purchasing public always interested. 


The concern is a staunch advocate of 
fixed prices on trade-marked and patented 
articles. 

Silverware is pushed rather vigorously 


and sold extensively by this concern, which 
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has built up a thriving business by its en- 
terprise and scientific selling methods. 
Other Resulttul Pians. | 
‘The Ideal Christmas” was the title of a 
} 


> 


neatly printed booklet syndicated among a 

= = . ry” 7 > | ‘ . art 
number of jewelers. The booklet measured 
4x6 inches, the cover pages being [Ta ood 


quality of corrugated parchment paper. 


- 





CLEVER DEVICE TO ADVERTISE “THE ROBBINS 
NEST,” ST. LOUIS, MO. 


Tipped on the cover was a reproduction of 
a profile of a beautiful girl admiring a 

ing of pearls. This was printed in pho- 
tographic brown. Lune cuts illustrated the 
inside pages. The chiet purpose ot the 
booklet was to demonstrate to recipients 
the advisability of buying gifts at the 


eeeteeeeee 
seertesreeet? 


Start a set ot 
table silver for 


the mistress of 
the household 


A dozen knives and 
forks in any of the stan- 



















siete dard designs will be an 
Bt excellent beginning, and 
ist can be matched later in 
Si3se teaspoons, tablespoons, 
e333 salad forks, butter 


gr spreaders, and so on. 


i 

Ee: Or, for those who 
ri} want to add to the set 
33 they already have, csoc- 


Olate spoons, dessert 
forks, oyster forks, 
boulllon spoons, etc., 
will prove a welcome 
addition. 


Our line of silverware 
«6 «distinguished for its 
wearing qualities and ar- 
tistic merit, and is guar. 
anteed for—years of ser- 


vice The prices are 
within the range of every 
buyer 





| R. P. THORN 
|  & SONS 
“jf 10 North Pearl St. 
q Est. 1850 


GRUEN 


Veri TNinWatch |/Re 
socstsssssssesssesesesss + siitzsss HE 





























ENCOURAGES THE PURCHASE OF SILVER 


jewelry store and to give some suggestions. 
\ range ot prices was quoted. 


x 


Novel greetings sent out by “Mother 
Robbins and the Birds” have been effective 
in bringing bevies of buyers to “The Rob- 
bins’ Nest,” in the Holiday building, St. 


Louis, Mo., for Christmas buying. ‘Rob- 
bins’ Nest” is the singularly suitable name 
that has been chosen by Mrs. Annette T. 
Robbins, proprietor of the Robbins Jewelry 
Co., for her establishment high up in the 
Holland building. Mother Robbins is, of 
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Come and see the robbins 
In their cozy nest; 
They are here to help you 
Choose the very best. 
Everybody is also admonished to “get the 
elevator habit and save money.” 








it better than you, once you have looked over our mag- 








Fa Fiftasry Diamond Rings 


A gold ring makes a very &ppro- An exclusive stook for your eeleo- 
gitt for youn or old. You tion. No matter what price you may 
ean get them in piain finieh, engraved 


or eet with precious and semi-precious | “'e? te pay, we have them in stock 


Prices range 


$1.00 to $200.00. $5.00 to $250. 
Emblen 
and 
Signet Rings 


of all principal ordere .. $3 and up 
Solid gold, set with precious and 








BABY SPOON 


Signet Ringe for men $3 and up 


Inexpensive Christmas Gifts 
of Lasting Quality 


You may have the impression that all high-grade jewelry ipenpensive, This is an erroneous impression, and no one wil! 


urse if you buy & piece of jewelry of us, no matter how inexpensive, you can rely upon ite durable quality, for this is 
the only kind we can afford to sell. ' , ‘ 
&>> BRACELET La’ Vallieres 
WATCHES in wnique designe ... $3 and up 
a tity gold and a —~ In gold and piatinum, eet with pre- \ 
L.. with thelr use cleus and asmi-precious stones; 
make them very popular exclusive designe .... $26 and wu 
$15.00 to $75.00 Bar Pens tn os - with ncn : 
- pearie ...... peccese : -.. $8.00 
< Others ...... . $2.00 and up 

















cent stock, a good portion of which consists of very moder 





Women's Diamond Rings $5.00 and up 
Women's Rings, set with sem! 


precious stones . $3.00 and up ! 
Signet Rings for women $1.50 and up 
Necklaces of Pear! $2.50 and up baad 





WATCHES HAMILTONS AND HOWARDS. 
A real man’s gift—onep that he wil! 


proudly cerry, for they are bBullt te 
Famed for 
give a lifetime of scourate service 


Their You can get them in all sizes and 
Accuracy styles at prices to suit. 








The brilliant sparkie of high-grade 
cut giase adde life to a table and 
properly sete it off. You will find CUT 
our eut glass department full of hun- 


drede of dazzling designe in cut giase GLASS 


of the beet makes. The prices are i 
very moderate. 


Open Evenings 
Until Christmas 











Penolie in steriing and goid, of sterling eliver ... 50c and up 
$1.25 and up | Food Pusher of eteriing silver, 

Pooket Knives in gold and siiver, $1.50 and up 
plein engine turned and Combination Set ef Spoon and 
SIGNED ccescceves : $3 and up a $3 and up 

BRACELETS Infert’e and Children’s Solld Gold 

in relied gold .......... $2 and up Rings at ... .. $100 and up 

Bracelets in solid goid . $7 and up hild* TT rinking C 

Set with diamonds and precious Cane? Giver Craters a - 
etomes ....66-. sees 12 and up $2. e “ep 

Ear Orope of solid gold, some infant's Locket and Chain, solid 
with diamond settings .. $5 and up GO ccccccccccccececes $3 and 


ULSE BROS. 9 James St. 
Middletown, N. Y. 























ANOTHER AD THAT FORMED PART OF HULSE 


course, herself, and the birds are her seven 
pretty salesgirls. 

Accompanying a rhymed greeting is a 
photograph of Mother Robbins and her 
birds, in wings and plumage, in their nest. 
The novelty of the idea, which was worked 
out by Mrs. Robbins, has won many com- 
pliments and, what is more to the point, 
has brought a great many Christmas buyers 
to the “Robbins’ Nest.” 

The poem that goes with the picture is as 
follows: 


Sing a song of Christmas, 
Pockets full of cash; 

Four and twenty greenbacks 
Often spent for trash. 


When the trash is opened 
On the Christmas morn, 
Gladness turns to sorrow; 
Trash-gifts bring but scorn. 


Something neat and dainty 
Needn’t cost you much— 

Crystal glass or silver, 
Rings or pins or such. 


BROS.’ CAMPAIGN IN MIDDLETOWN, N. Y. 


Mother Robbins’ bird are the Misses 
Genevieve Ball, Eleanor Ball, Mamie Mc- 
Derby, Gertrude Casey, Mamie Kelahan, 
Lambie Beers and Helen Fitzgibbon. 


x * * 


The ad of R. P. Thorn & Sons tur- 


————_ = —————— 
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Watches as Gifts ! 


The chooaing f a Christmaa Gift often entaile a certain 
ag@sount of difficulty too often this difficulty is experienced ! 
i 
/ 


> 


-—=— 


with late Christmas shopping and its attendant “hurry up : 
I} selections : 
Would you want a more useful gift than a reliable Lady's 
| or Gentleman's Wa 


tch 
COULD YOU GET ANYTHING BETTER?’ 











Oceriainly nothing with as moderate a price as that offered if 
in our line of watch spectals u 4 
We suggest you come in now and i 
select one of our WATCHE t 
| You could not give anything better. 4 
| 1 | 
i] | " 
| CA. Olmsted & Son Ff 
i} Jewellers-and Opticians it 
| 208 SPARES 8ST., OTTAWA. Phone Queen 1430. | 
i y) 
NS —_—a Ee aT ee W) 7 
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WATCHES WELL FEATURED. 


nishes much food for thought. It occupied 
a space of only six inches, single column, 
but is bound to get the attention of every 
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a set of table silver 
household” sug- 


and sugges- 


housewife. “Start 
for the mistress of the 
gests something worth while; 
tion is the great secret of efficient sales- 
manship. Note how cleverly the text 
under this caption tells how begin the 
accumulation of a set of table silver. The 
second paragraph is designed to appeal to 

















WAR’S EFFECT 


ON THE DIAMOND 


3 

} 
Immediately on thw outbreak of the war now rag- f f 
t 

| 

ft 

f 

" 


—~. - 
4 


ing in Europe, the Diamond mines in South Africe 
closed operations. — 

* The invasion of Belgiem by thé Germans closgd 
+ the Diamond cutting ;lants in Antwerp ; 
Holland called her men to arms, this closed the 
Amsterd»m plants—so to-day there is no Diamond 
cutting in all Egrope. “ | 

f 

‘ 


Ea ~ 


Prices can’t belp but adwanee under these con- 
ditions—our stock was bought last June at right prices 
and we offer this stock to you at a right price. 

Our selected Diamonds at $25.00 to $100.00 are 
worth the consideration of prospeetive buyers. 


} 

F 

& 
YOU CAN DO THE BEST AT FISHER’S | 
ee ee 

a 


W. W. FISHER 


The Jeweler and Sjiversmith. 








“wWwAR’S EFFECT ON THE DIAMOND EXPLAINED. 


those who already possess a set of silver. 
Suggestions, specific statements and tnduce- 
ments—not misrepresentations or exag- 
gerations—will increase the efficiency of 
any business far beyond the advertiser’s 
anticipations. 
x * * 

Watches as gifts are well advertised by 

C. M. Olmsted & Son, Ottawa, Canada. 


When we say that our rings are bet- 
ter we are sticking right up to the 





; cherry tree of truth and we want to 
| prove it. 
| There's class and character ifn 


every design.. When you buy a ring 
here you are buying mgre than gold— 
| | you are ‘buying the pratiuct and skill 
of the best artiste the counrty/affords. 
Nowhere in Piqua can you.éind the 
same designs as we buy every 

. ving bold here. 





You will always find samples of 
these rings in our windows 


“THE QUALITY SHOP” 
OPEN EVENINGS 


E. C. Scott | 
JEWELER 
and Optofiictrist 




















RINGS STRONGLY ADVERTISED. 


he original space used was 3% inches, 


double column. 


* * * 


Some good diamond ta/k is embodied in 
W. Fisher, Sun- 


the advertisement of W. 


THE JEWELERS 


gestions on 


bury, Pa. Thé announcement originally 
occupied a space of 5% inches, double col- 

rr . <a . ” 
umn. War’s Effect on the Diamond 


makes a good caption. For further sug- 
diamond selling, readers are 
referred to this department in the issue of 
14, 1914. 
* *K * 
advertisement 
used ina space 


Rings are featured in the 
of E. C. Scott, Piqua, O.., 


hs 


2 a 


Deiiies a4 


0.9 we ia “ge, 6 


ce Sia ee 





dividuality. 





the best satisfaction. 


consKleration. 


WHEELERS a 





Claud 


’ CIRCULAR-WEEKLY 
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A Ring---that 


: article of jewelry, which, if 
properly selected, indicates good taste nad in- 
Besides our stock of choicely 


chosen and exclusive diamonds, our line of fancy stone set 
rings is so carefully selected as to please the most critical. 


The message of pleasure and happiness which a ring con- 
veys 1s typical of the good-will. of the Christmas season. 


The spirit. of Christmas is evt- 


dent in evéry department of our store. 
shave eclipsed all former attempts to serve our patrons to 
: Students will find it to their advan- 
eee ee tage o buy their gifts here before leaving for the holidays. 


Our gifts represent all prices, but every one is 
a quality.gift—-from the store where quality 


247 


Many words and few ideas seem to be 
the feature of some advertisements. Few 
words and many ideas characterized the 


little announcement of Mr. Harding, Fos- 
toria, O., which he ran a short time ago in 

local daily. Twenty-six words comprise 
announcement, excluding the 
He simply said: “Every- 
up-to-date at Harding’s 
No juggling of prices. We 


the whole 
street address. 
thing new and 
Jewelry Store. 
















We 







is the first 








Wheeler 












A CLEVER CONCEPTION BY CLAUD WHEELER, COLUMBIA, MO. 


double column. The border 


appropriate. 


of 5% inches, 
is dignified and 
xk ok x 

\bove is a very attractive announcement 
which was used in a recent issue of the 
University Missourian. It originally occu- 
pied 13% inches, five columns wide. It 
will be noted that rings are advertised al- 
most exclusively, which is a good plan. 
Rings make a most desirable Christmas 
gift and may be purchased at almost any 
price. The advertiser, Claud Wheeler, Co- 
lumbia, Mo., secured good results from 
the announcement. 


Give us a trial. 
The size of 
2% inches by 


treat everybody alike. 
Harding, one-price jeweler.” 
the announcement was only 
314 inches. 

a a 


Montgomery Bros., Los Angeles, Cal., 
find it very advisable to sign personally 
many of the New Year cards which they 
send out. Sometimes a facsimile is used 
which can hardly be detected from the 
original. The cards sent out this last sea- 
son were printed in gold and brown, and 
contained the following text: 

“May the return of peace and good will 
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upon the earth be hastcned, and 

may we, by our optimism and industry, 

hasten the new era of happiness and pros- 

berity which we believe is held in store for 
lt 11 file NEU year.” 

* * * 
\t \dvertiser in Pittsburgh headed his 
liday announcement “Christmas Jewelry.” 


While this mav be a desirable heading, 1t 


will nevertheless bring to mind to many the 
ld joke told by a well-known vaudeville 
team. One of the latter asks his partner, 


“\What turns green at Christmas-time?” To 
ch the response is given, “Christmas 

| Good jewelry is good jewelry, 
ether it be sold at Christmas or some 
me. Perhaps better heading 

be one of the following: “Appre- 
lewelry,” “Gifts That Endure,” 
Something That Will Last,” “Gifts 

Will Make You Favorably Remem- 
bered” or “Jewe Iry of Quality.” These are 
estions, but every advertiser must 
be careful to refrain from anything that 
uld suggest the least thought untavor- 


47 e > ey + hiec } ; : 
he advancement ot his business. 


The human mind works rapidly, and the 
association of ideas is oftentimes respon- 
le, even in the prosaic occupation ot 
ising and selling, tor results that art 


vavs profitable 
ee ~ K 

s * ‘ » . 11 = : : - ; -_ 
» aa Gattle Ww Co., well-known j¢ welers 
y 4 . } . rt, liad 7 20 
New York, in their holiday campaign 
isecaq sec’ eral announcements mMeasurill2 v 72 
+s. ’ 
| ‘ iS .i Ipt 


e column. The location was 
clearly fixed in the minds of readers by 
the sentence at the bottom of the announce- 
ment: “Opposite St. Patrick’s Cathedral.” 
very commendable feature of the an- 
nouncement was the statement that many 
things in jewelry can be beautiful and yet 
stly. E. M. Gattle & Co. call them- 
Platinumsmiths and Jewelers.” 
* * * 
arry W. Yaseen, Chicago Heights, III., 
stimulated his Christmas business by dis- 
ibuting circulars 20x11% inches, printed 
red and green and advertising a well- 
selected lot of jewelry, accompanied by 
prices. The holly border added to the an- 
incement’s Yuletide appearance 
K * ~ 
|. H. Lepper, Mason City, la., followed 
the suggestions given in November by THE 
JEWELERS’ CIRCULAR urging the advertising 
[4 Irv as the best gift. The introduc- 
is well written. Mr. Lepper says: 


1% VA ‘ 


welry, the tdeal Christmas gtft. 
- , . : , 
re are hundreds of reasons why you 


uld give jewelry as Christmas gifts, and 


lid reason why you should not. 

hus lreds ft d llars SP nt f rr 

} h tniftes that last a da r two at th 

‘ , same money shi ii f r good 

7 uld have afforded pleasure and 

remembrance of the Christmas 

Tor ) Come. /t 1s LION t rus to 

repay nristma velry 40 or 50 years 

ur | hristmas gift ft 1914 he 
romemberecd t yr 50 vears to come.” 


[here is a convincing argument in this 


> 


introduction, and it certainly had its eftect 


‘aa 
on the minds of many. 



































Advice for Writing Form Letters. 





By D. E. Paris, in Associated Advertising. 





























RITE as you feel—always—not as you 


think a form letter ought to sound. 


Look over the carbons of the letters which 
you have actually dictated and note how 
few of them begin with a question or with 
a broad general statement. ‘hese are the 
indelible brands of the form letter. This 
book will make no attempt to give you ad- 
vice as to how to word your letter beyond 
saying what you have to say as the thought 
takes verbal expression in your mind. 
Bulky books on letter writing purporting to 
show scientifically how to get the thought 
across no matter what it is are the lineal 
descendants of the “complete letter writer” 
with which our parents and grandparents 
were prone to do their courting. 

The business letter can no more be stand- 
ardized than the love letter; and if a thing 
is said in an unusual way, even though 1t 
be slightly crude, it is better that the letter 
lis indication that it be written by a 


> 


real man than to have it appear that it was 


bear tl 
written from printed directions in a book. 

In every letter, no matter whether it 1s 
one that goes to many or 1s sent to but one 
person, there should be some word or 
phrase or thought which brings the mes- 
sage close to the man to whom it 1s ad- 
dressed. 

There are many men who write good let- 
ters who have one big failing—their per- 
sonal letters, even though well phrased, 
sound like form letters, because they lack 
the faculty of “getting close.” This does 
not mean getting familiar or insinuating, 
but it means saying the thing to each man 
in a way you would not say it to everybody 
else writing on a similar topic. 

No ordinary letter should run over three- 
quarters of the length of a page. No man 
likes to read a letter longer than this. If 
circumstances seem to require that a letter 
run over two or more pages it is up to you 
to decide whether this matter is sufficiently 
important to justify your writing a letter 
which may tire the reader. There are, ot 
course, times when a letter must run sev- 
eral typewritten pages. There is nothing to 
justify a form letter doing this. If your 
message is that long it is for a folder or 
booklet, and typewriter type is not suitable 
and your printer should be consulted. 

Business letters should deal with one sub- 
ject only. If you have several subjects to 
treat of with a man you may write him 
several letters and enclose them in the 
same envelope. But for convenient filing, 
and in order to prevent one letter which 
contains matters relating to several depart- 
ments of the same business being routed 
through various departments and requiring 
several different answers, one from each 
department, every subject should be treated 
na separate sheet of paper as though 1t 
were the only letter mailed that day. Imag- 
ine the convenience to you if all the letters 
that come to you were done in this way, 
and you will realize what a good rule it is. 


tlere is a suggestion given the writer 
some time ago which proved quite helpful: 
Ask your stenographer to save some extra 
carbon copies of the longer and more im- 
portant letters you write for a period cov- 
ering, say, one month. Then, when this 
has been done, take the first two hours or 
so you can find for unimterrupted work and 
go over these letters critically, as if some- 
one else had written them. 

Keep an eye out for “set” expressions— 
habits of expression we are all apt to fall 
into. See if unnecessary words are used 
and if the sequence of thought has been 
kept. The letters by that time have grown 
“cold” and you may not recognize them as 
your own, in which case you can get a 
fairly good idea of how they appeared to 
the people who received them. 

With regard to the stationery you use, 
whether your letters are duplicated or not, 
remember this—magazines are full these 
days of numerous advertisements featuring 
cheap letter paper—paper that cuts down 
overhead expense, paper upon which you 
can save money—paper that is good enough 
tor all minor correspondence—all this paper 
Is water-marked and most of these adver- 
tisements are read. When a business man 
receives a letter on water-marked paper, 
which is the same paper advertised as cheap 
paper, he can only be impressed with this 
fact—his correspondent has been struck 
with the appeal of a paper whose biggest 
selling argument is low price. This does 
not react favorably upon the credit of the 
letter writer. Also the recipient is apt to 
reason like this: “That fellow bought this 
paper on an appeal to use cheaper paper on 
minor correspondence. Is his correspond- 
ence to me minor ?” 

It pays to use good stationery. 





To the Courageous Belong the Profits. 


RITERS on economics lay much 
stress on what they term “entrepre- 
neurs.” This type of business man is the 
one who undertakes. In a word, he is the 
enterpriser—the man who begins to do 
something that shows originality and enter- 
prise, who risks his capital. ‘He takes the 
chance. He stands to lose a great deal 
very often if he does not win. The win- 
nings, however, that accrue to the success- 
tul entrepreneur frequently compensate for 
all the chances which he may have taken, 
so the game is often worth the candle. We 
Nave some entrepreneurs in a small degree 
in the field of retail jewelry advertising. 
They are not as numerous as they ought to 
be, but those who have adopted the right 
method of persistent, original advertising 
have never for a moment regretted the 
undertaking. 








D. Ross & Son. Inc. Wilmington, Del., 
have been succeeded by the D. Ross & Son 
Co., Ine. 
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Advertising and Costs. 


is a very interesting article entitled “Ad- 

ertising and the High Cost of Living,” 
the editor of Obitter Dicta, the house organ 
ft the Curtis Publishing Co. cleverly at- 
tempts to dispute the statement made by 
the United States Senate that 
the enormous amount spent for advertising 
is largely responsible for the cost of the 
things which we buy. 

“With the stub of a pencil, the back of 
an envelope and a tolerable acquaintance 
with long division,” says the editor, “any- 
one can figure out the impossibility of this 
Anybody knows just how much 
country for advertising. The 
most reliable source estimates $616,000,000 
a year for printed advertising contributed, 
$300,000,000 of this to the newspapers and 
$50,000,000 to the periodicals. 
$616,000,000, 


members ot 


assertion. 


spends 


this 


“The cost of advertising, 
“People in the United States, 90,000,000. 
“Cost of advertising per capita, $6.85. 
“Has the cost of living in your family 
increased only so much in the past quarter 
century? Or, take periodical advertising 
$50.000.000 90,000,000 people 


alone a year 


and cost of advertising in the periodcals, 


Stop and think what 
has been the increase in the cost of living 
compared with this. 

“Those who believe that advertising 1s a 
tax, an 


Oo» cents per capita. 


barren waste. believe that it is a 


addition to the price of goods advertised, 


if it were, who would it tax? Directly it 
would tax the seller and consumer of ad- 


vertised goods, adding to the price, which 


would make the job of selling more 
arduous and the incentive to buy less 
strong. 


“Advertised goods, carrying this millstone 
of unwarranted expense, would be at a 
disadvantage in competing with non-adver- 
tised goods. In a long run, not so very 
long either, the advertised articles would 
lose their market. But what really does 
happen? It is the advertised lines which 
are making the commercial history of the 
day. * * °% 

“As a matter of fact, the cost of adver- 
tising usually disappears in the economies 
which it affects, creates a wider demand, 
and thus enlarges the production of the 
commodity.” 





Be Prepared. 





NLESS you are perfectly familiar w:th 
your goods and can answer in a satis- 
factory manner any question put to you re- 
garding them, your customer will not feel 
satisfied to buy from you—and what 1s true 
of you in this respect is also true of your 
clerks. Whenever a new line of 
comes into the store it is well to have a lit- 
tle catechism class of those whose duty it 
| dispose of the goods. Study the 
needs be, to learn the con- 
struction, where made, by whom made, and 
anything and everything of value connected 
short, be pre- 


9o0ods 


will be to 
well. if 


eee) yds 


with the manufacture. In 


pared to answer all possible questions of 


the customer. 
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That's 
all - 
what they all say when they pass our 


— that a lovely window!” 


show window these days. We are now ex- 
hibiting our new arrivals in gold and silver 
ware, cut glass, precious stones in the latest 
settings, watches, clocks, etc. You never 
saw as handsome a display as this, and the 
prices are right. We would be pleased to 
have you look over our stock when doing 
your Easter shopping. J. F. Denniston, 
Hagerstown, Md. 


k *k x 


China dmnerware. A set of china din- 
nerware makes an ideal gift for your wife, 
or your real sweetheart. We are now 
showing some 18 beautiful open-stock china 
dinner Prices range from $20 and 
then gently upward to $105. Come have a 
look at our magnificent china; it will do 
you good. Yesterday we were notified of 
another shipment of six handsome sets of 


Sets. 


\ustrian china dinner sets—these should 
reach us not later than Monday. They 
came through the war zone in safety. 


These were imported to sell at $28—we are 
going to sell them at the very special price 
of $19.50 per hundred pieces. W. H. Lud- 
wig, Chambersburg, Pa. 

*k *k x 


“The Silver Shop.” Lavallieres and sau- 
toir pendant watches dainty enough for a 
fairy. What girl can resist the charm of a 
dainty lavalliere, a veritable lacework of 
gold or platinum set with precious or semi- 
precious stones! Ihe designs this year are 
so unusually lovely, so delicate and fine, we 
are sure they must have been inspired by 
the fairies. Especially charming, too, are 
our sautoir pendant watches. A more pleas- 
ing gift could not be chosen, or one that 
combines so much beauty with practica- 
bility. Come in and look them over— 
whether you intend to purchase or not. We 
know it will be a treat to you to see these 
exquisite pieces of jewelry. W. J. Lukens 
Co., Wheeling, W. Va. 


* 


Engraved writing cards. These cards 
are now in very general use in polite cir- 
cles and, of course, are greatly to be pre- 
ferred over the time-worn, garish styles of 
the past. We are now displaying an un- 
usually attractive line, also a stylish display 
of monogram stationery in plain or gift 
boxes. H. L. Rost & Son, Columbus, Md. 


* 


In buying jewelry we pay at- 
every little detail in the manu- 
facture—that’s thing that makes it 
wear so well. Another thing is the quality 
and quantity of gold or 


silver in the goods 
about that we are from Missouri: 


Jewelry. 
tention ti 


one 


and 





ate 


“they have to show us.” Weclaim that we 
cannot be undersold. Our prices are as low 
as is consistent with quality, good 


manship and artistic designs. We allow no 


misrepresentation, either in our advertising 
or by anyone in our store. You will find 
each piece exactly aS represented, We 
make no promises that we are unable to 
carry out. You have our guarantee that 


any goods from this store will give satis- 
factory service. The remaining stock 
bought from J. R. Graves at reduced prices. 
Clary & Stone, Corry, Pa. 


kK * x 


Gifts of gold. Our department of gold 
jewelry offers unlimited selection in lovely 
things suitable for every gift requirement. 
The short hatpins of unusual and exclusive 
patterns; the very new velvet band drop 
pendants; the velvet bracelet, jewel- 
mounted; the clever handkerchiet holder, 
plain and jewel-set; unusual showing of 
new brooches and pendants, plain and 
jewel-set, in the rich green gold; the wide 
range of beautiful’ pieces in black and 
white jewelry for both ladies and gentle- 
men—these are but a foretaste of the in- 
numerable new gift suggestions awaiting 
the seeker for the unusual and the refined. 
The celebrated May productions in bags, 
vanity cases and cigarette cases, sold ex- 
clusively by Brock & Co. in southern Cali- 
fornia. Brock & Co., Los Angeles, Cal. 

k * * 


Getting your money’s worth. You'll find 
it pays to buy at my store when your jewel- 
ry buying is done with a view to getting 
full value for your money. Do you ask the 
reason? It is because my long-establ 

buying connections and my knowledge of 
the markets enable me to buy as low as 
any concern in the country—not excepting 


incin- 


| 
r 
' 


ae 
ished 


the big jewelry houses of Chicago, (| 


nati, New York, Boston, etc. When you 
buy jewelry remember this: the price of 
gold is standard the country over. No 


concern is able to buy it at a lower price 
than others; and for equal weight, work- 
manship and design, my prices are as low 
as those of any jewelry house in the land. 
No disappointment to my customers. My 
stock of gold gift jewelry is bigger and 
better this year than ever before. A wider 
variety of design is shown. It is possible 
even to get a small sized solid gold article 
here, such as a scarfpin, etc., at almost as 
low a price as a good quality gold-filled 
article. Then, too, in buying from me you 
have the satisfaction of seeing the goods 
before you pay the money. There’s no 
chance of being disappointed in the article, 
or, if you’re buying it for a gift, of having 
too little time for exchange. I stand back 


of every piece. My merchandise is one 
price to all. Prices marked in plain fig- 
ures. Wallace’s, San Diego, Cal. 
* uw * 
Solitaire diamond rinkgs. We are tf ¢ ring 


W ¢ ek 


diamonds i1 


. . ‘ Ion | , ~— 2A w+ ~ + 
this remarkably fine collection of 
. 

7 


| . . > -— aan. .« 
e newestf piatinum ind cold 


7° ' a F : ; ry . : a i . . 
solitaire mountings. These rings range in 
. . ~ - ~ . I ‘* 
price from $25 $150. Joseph diamonds 
have a reputation behind them. This repu- 


tation has been established on fairness in 
all dealings. low values and absolute truth 
in all 


yvears. «I 


representations extending back 43 


1 . t . y 
Joseph & Sons, Des Moines, Ia 
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V.1. F. 


‘The World’s Best Watch Glass”’ 





The Label of Quality 
Aven Jo foqey oq]. 





Your jobbers are able to execute all orders for V. 'T. F. Glasses, with serv- 
ice and quality fully maintained to previous standards. 


HAMMEL, RIGLANDER & CO. 


IMPORTERS 
47 Maiden Lane, New York 


P. S.—The dearth of Watch Glasses in the United States resulted in the importation of some glasses intended for use as 
Watch Glasses. Examination of these so-called Watch Glasses by the discriminating user will 


prove the unqualified superiority of the V. T. F. Glasses. 











































































































Bench Problems. 
Butting Action—Guard Pin with Table Roller 


Written expressly for The Jewelers’ Circular by T. J Wilkinson. 





























HE relationship of the guard pin to 

the table roller, in single roller es- 

capements, is a study both practical and 
profitable for young watchmakers. 

We shall investigate the subject of pin 
and roller chiefly from a practical stand- 
point, confining our present paper to dis- 
cussing the cause of the guard pin butting 

rf 


ible roller. We 


against the edge of the 


S 


F 





A 


Fic. 1. 


shall also endeavor to explain how this 
error can be corrected. 

Bench problems as a rule seldom allows 
us to apply direct theoretical conditions. 
Nevertheless, a workman who knows the 
theory underlying the principles of escape- 
ment construction has an advantage over 
the workman trained in the old practical 
way, viz., bench experience only. 

The student who understands the theo- 
retical aspect of a bench problem is there- 
by enabled to take a broader view of es- 
capement conditions; therefore, to obtain 
a clearer insight into the problem before 
us we will treat it theoretically, placing 
the subject in such a light that the aver- 
age student will gain knowledge from a 
combined practical, and theoretical stand- 


point. By doing so, the watchmaker will 
understand the whys and wherefores of 
matters connected with our subject. 

We know that when the lever is resting 
against one of the banking pins, the guard 
pin, under normal conditions, 


escapement 








} 
A 


Fae. 3. 


from the table roller. 
By normal escapement conditons, we 
imply that the slide, or slide lock, is 
present. All escapements, no matter what 
their type may be, will, when the slide 
is present, show a certain amount of space 
or freedom between the guard pin and 
edge of the table roller when the lever is 
resting against its bank. 

The lever, during the ordinary course 
of an escapement’s action, passes from 
bank to bank; in order to do so, the guard 
pin passes through the crescent, or passing 
hollow, which is provided for this purpose 
in the edge of the table roller. We there- 
from deduct the fact, that to some extent, 
there exists an intersection of the guard 
pin with the periphery of the roller. This 
statement we shall explain by the aid of 
drawings, as the extent of intersection has 


will be separated 





a direct bearing on the subject we are now 

treating. 
Let A B 

A being the 


(Fig. 1) be the line of centers, 
pallet center, and B the 
balance center. The point B also repre- 
sents the center of the table roller. The 
point C represents the position of the 
guard pin when the lever is resting against 
its bank. The marked DEF 
being the edge of the table roller. When 
slide is present, and the lever is resting 
against its bank, the point C, representing 
the guard pin, will be separated from the 


circle 


edge of the table roller marked DEF. 
Between the edge of the table (DEF) 
and the guard pin (C), a space exists 


known as the freedom between guard pin 


and roller. We now have before our 





B 
Fie. 3. 


minds the relative position of the acting 


parts. 
In Fig. 2, as in our previous illustra- 
tion, A, is the pallet center, the point B 


being the center of the table ro‘ler, and 
consequently the balance center. The point 


C represents the guard pin, with A as 
center and AC as radius, we have de- 


scribed the arc HH. The arc HH shows 
the path the guard pin travels along in its 
excursions from bank to bank. The draw- 
ing (Fig. 2) shows two intersecting arcs, 
viz., D, E F, whose center is at B, and the 
arc HH, centered at A. When the 
crescent, or passing hollow, is in that posi- 
tion, depicted in Fig. 2, we learn from the 
illustration that in the event of the guard 
pin C being thrown off its bank and 
brought in contact with the edge of the 
table roller, it would be impossible for the 
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Howard Watches 


N.a storeful of fine goods, the HOW A RD 


Watch stands alone as the jeweler’s one 
article of known class for men. 














Even the jeweler who puts his best foot for- 
ward in trying for the women’s trade, too often 


keeps his HOWARD Watches hid in the safe. 


The way to get sales of HOWARD Watches is to 
show the watches. Nearly every man in town Is possessed 
of the desire to own a HOWARD). 





You can sell them their HOWARDS—or they may 


| buy them somewhere else. 





EK. HOWARD WATCH WORKS 


a ee 
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lever to reach its opposite banking, be- 
cause of the correct intersection of their 
respective arcs H H and D, E F. When- 
ever the guard pin touches the edge of the 
table, which at times must happen, because 
a watch receives all sorts of usage, vary- 
ing with the occupation and disposition of 
its owner, the correct amount of inter- 
section as mentioned is as necessary as the 
correct amount of draw, in order to in- 
sure the lever returning to its bank and 


a 


= 


B 
Fic, 4. 


so retain the action of the escapement, as 
otherwise poor timing results, or stoppage 
will ensue. Having explained what 1s 
meant by correct, or theoretical conditions, 
we shall now take up the question in- 
volving an erroneous position of guard pin 
with relation to the diameter of the table, 
an error resulting in a butting action. 

In Fig. 3 Jet AB represent the line of 
centers, A being the center of the circle 
DEF; this circle represents the edge of 


the roller. The are HH represents the 
path of the guard pin, the point C being 
the guard pin. If we cause the circle 


DEF (Fig, 3) to travel in the same direc- 
tion as the point C, which represents the 








guard pin, it would produce a tendency of 
the point C to butt or jamb against the 
edge of the circle DEF: this illustration 
will aid students toward understanding 
the nature of a butting error. 

In Fig. 4 we have illustrated the con- 
ditions which greatly decrease the tend- 
ency of the guard pin to butt or stick 
against the edge of the roller. The line 


AB (Fig. 4) is the line of centers, it 
being similar in length to the distance of 
centers shown in Fig. 3. The circle 
DE F (Fig. 4) represents the edge of the 
roller, and its diameter equals its corre- 
sponding part as depicted in Fig. 3. The 
radius of the guard pin, that is, the dis- 
tance from the pallet center B to the guard 
pin C has been increased over that illus- 
trated in Fig. 3. The increased guard pin 
radius in Fig. 4 is shown by the increased 
intersection of the arc HH with the cir- 
cle DEF. By increasing the intersection 
of the arcs above mentioned, a decrease 
in the tendency of the guard pin to butt 
or stick against the edge of the roller is 
thereby secured. We have given the above 
examples as an aid to students to help 
them toward reasoning out the causes 
which are productive of butting errors. 

lf we omit from our discussion of this 
subject the fact that the pivots of the bal- 
ance or pallet staff working in holes too 
large tor them is a frequent cause of a 
butting error. We can, broadly speaking, 


assign this class of escapement error to 
three causes. The causes we desire to 


ment.on are: First, the distance of cen- 
ters between the balance and pallets being 
too far apart; second, the diameter of the 
roller may be too short; third, the guard 
pin radius is insufficient that is the guard 
pin may not be set sufficiently foward. 
The errors stated will be better understooa 
by the following: 
CONDITIONS PRODUCTIVE OF A BUTTING ERROR. 
A 
Distance of centers correct 
Roller diameter correct. 
Guard pin not forward enough. 
B 
Distance of centers correct. 
Guard pin correctly located. 
Roller’s diameter too small. 
C 
Distance of centers correct. 
Roller diameter too small. 
Guard pin not foward enough. 

The conditions mentioned under head- 
ings A, B and C are sufficient for our pur- 
pose, namely to start the young watch- 
maker on the track of such errors. 

As a course of instruction we will dis- 
cuss those conditions under heading A. 
Let the line AB (Fig. 5) represent the 
distance of centers between the pallets and 
balance staff; this distance of centers be- 
ing assumed as correct. The letters M N 
© (Fig. 5) represent the edge of the rol- 
ler, whose center is at B; the diameter of 
the roller also being given as_ correct. 
From A to C is the radius of the guard 
pin and the arc LL denotes the path of 
the guard pin C. It will be observed 
(Fig. 5) that the intersection of the arcs 
LL and MN is somewhat less than that 
shown for similar arcs in Fig. 2. As stated 
under heading A, the guard pin is not 
forward enough, its position being such 
that it produces a butting error. We have 
endeavored to explain that this type of er- 
ror is due to an incorrect intersection; this 
lack of intersect.on 1s shown in Fig. 5. 

From the standpoint of the man at the 
bench, a butting error may be corrected 
in two ways, viz., by changing the diam- 
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eter of the roller, or by altering the posi- 
tion of the guard pin, or by combining 
both alterations. Errors due to misplaced 
distance of centers, verges into theory, 
which for practical reasons will not be 
discussed. 

The question which will now arise, in 
the mind of a student is: How can I de- 
tect a butting error in an escapement, and 
when discovered, in what way can I effect 
a correction, or at least decrease the error? 
This we will next try to explain. The 
correction of a butting error is sometimes 
not an easy proposition for the novice. 


Ss 


-A 


iG. 6. 


The detection of such a defect is, how- 
ever, quite a simple matter. Assuming we 
have a movement before us, the motive 
torce being applied to place the escapement 
nm action, we commence our test by first 
gently placing a finger on the balance and 
rotating the balance so as to bring the rol- 
ler jewel well past the end of the horn of 
the lever. When this position has been ob- 
tained cease rotating the balance, but retain- 
ing the posit.on indicated. If so desired, 
to allow of greater ease in making the test, 
slip a paper wedge under the balance rim 
to secure its position; the method of wedg- 
ing, especially for beginners, has its ad- 
vantages. Having secured the _ balance, 
next take a watch oiler and “lift” the lever 
off its bank. The effect desired, is to bring 
about contact of the guard pin with the 
edge of the roller as shown in Fig. 6. 
If the intersection of the parts 1s correct, 
we will find on removing the oiler that 
the lever retusns to its bank under the in- 





fluence of “draw.” (Ihe student must not 
confuse a lack of draw with a butting er- 
ror.) When the intersecting arcs of the 
guard pin and the edge of the roller are 
insufficient, the guard pin will butt, or stick 
against the edge of the roller. This error 
we must in some way overcome, otherwise 
stoppage will most likely ensue. 
Students are 
Suppose the escapement under examuina- 


advis d to experiment. 


tion does not develop a butting error, then 
for self-instruction, the guard pin should 
be so bent, that under a test when the 
guard pin is brought into contact with the 
roller it shows an inclination to butt, or 
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“The Hardness of the Gold in 
N. A. W. Co. Gold Filled Watch Cases 
Adds Years of Good Service.’ 
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Let us convince you that 
we are making a watch 
case second to none. 
Seeing is believing. Write 
us for samples and be 


convinced. 


We bill through your 
jobber 





NORTH AMERICAN WATCH CO., Mansfield, Ohio 


The only watch case factory that operated full time during 1914 


NEW YORK OFFICE CHICAGO OFFICE SAN FRANCISCO OFFICE 
15 Maiden Lane 31 N. State St. 1235 Van Ness Ave. 
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stick, after which it should be replaced to 
its Original position. 

In Fig. 6 the part marked A represents 
the original position of the guard pin, 
which location is non-productive of a 
butting error, while the position marked 
B (Fig. 7) represents the bent guard pin’s 
position, wherein butting trouble developed. 
From the drawings it can be seen that to 
overcome the created tendency to butt we 
were compelled to readvance the guard 
pin to its original position. 

The advancement of a guard pin to over- 
come all tendencies to butt against the 
edge of a roller is not always possible. 
Among the causes which may prevent the 
advancement of the guard pin to over- 
come a butting error is that of a roller 
whose diameter is too great. When a 
roller diameter is too large, the advance- 
ment of the guard pin to obtain a higher 
point of intersection with reference to the 
edge of the roller is at times not pos- 
sible. In this event a new roller, smaller 
an diameter than the old one, must be sub- 
stituted. 

Changing the diameter of a roller in- 
volves other questions; for instance, we 
must be acquainted with what is known as 
“banked to drop” conditions in order to 
select and correctly fit the new roller. 

The subject of “banking an escapement 
to drop” is hardly within our present 
scope. We shall, however, give some brief 
instructions which will aid students who 
are experimentally inclined, as the ques- 
tion has a close bearing on our subject. 
To bank an escapement to drop it is neces- 
sary to close in each banking, so that drop, 
or first lock, alone is present; this means 
we eliminate the slide lock or draw. The 
elimination of draw is not possible when 
the teeth of the escape wheel are of irreg- 
ular length. In cheap watches, and espe- 
cially in such as have brass escape wheels, 
the teeth will as a rule be found to vary 
in length. The best under the circum- 
stances that “can then be done is to com- 
promise, that is, the long teeth will be 
banked to drop, while the shorter teeth 
will have a draw. Such conditions cannot 
be remedied, except by replacing the es- 
cape wheel with one whose teeth are more 
even in length. This defect in the length 
of the teeth will not hamper us in correct- 
ing a butting error. We have made men- 
tion of the defect in length of teeth, so 
that beginners will understand why some 
escapements cannot be successfully “banked 
to drop.” When an escapement is banked 
to drop, a slight space or freedom should 
be found between the guard pin and the 
edge of the roller. This statement regard- 
ing “freedom,” applies to all makes except- 
ing Dueber and South Bend watches. 
Should the watch be either of the makes 
mamed no freedom under banked to drop 
rules is allowable, as the guard pin will 
be found to touch the edge of the roller. 
The distinctions mentioned must be kept 
in mind. It must also be remembered that 
in such escapements as require some free- 
dom when banked to drop, the freedom of 
the guard pin from edge of the roller 
table must be less than the safety lock 
of the tooth on the pallet jewel. 


Let us assume that we have a watch 
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such as the two we have before us, 
and, owing to some defect in its run- 
ning, we are unable, with the escapement 
banked to drop, to overcome a butting 


error. We even try bringing the guard 
pin so close to the roller edge that it 
transgresses banked to drop rules, but 


without effect, for there still remains a 
tendency to butt. 

When a troublesome butting error, like 
that just mentioned, is encountered, we 
have two methods of making the correc- 
tion; first, we can replace the original roll- 
er with a new one of smaller diameter, or, 
secondly, we can make use of a lathe to 
reduce the diameter of the old one. As- 
suming we now have a roller smaller in 
diameter, we still keep the escapement 
banked to drop and proceed to readjust 
the guard pin. As the watch we have in 
hand is of the Elgin type, we provide a 
small amount of freedom between 
guard pin and the roller. A retest should 
now show that the butting error has been 
eliminated. 

At times we can overcome a slight tend- 
ency to butt, if the guard pin is light, by 
replacing it with a heavier one. If we are 
dealing with a straight guard pin and are 
compelled to bring it more forward, as 
we must do when the diameter of the 
table is decreased, it will be found ad- 
visable to make the guard pin question 
mark in form. The form suggested for 
the guard pin prevents the introduction 
of errors; the final adjustment of the pin 
being made while the escapement is 
banked to drop. This done, draw, as a 
vital feature of the escapement, is added. 

Young watchmakers can learn a great 
deal from experiments, and as some of 
the cheaper grades of watches possess soft 
parts, they are well adapted to research 
escapement work, and time, so spent, 1s 
wel] repaid. 


Thank You! 





NEw PHILADELPHIA, O., Jan. 27, 1910. 
JEWELERS’ CIRCULAR Pups. Co.: 

Gentlemen—The writer encloses _per- 
sonal check to cover subscription to THE 
JEWELERS’ CIRCULAR and Optical Review 
for the current year. 

Kindly remember us on the annual di- 
rectory. 

We take this occasion to express our 
appreciation of the many good things ap- 
pearing in the Workshop Department of 
THE CIRCULAR, and we wish to remind the 
man in charge not to forget that many 
ambitious boys are still fighting their first 
battles in polishing, common clock work 
and jewelry repairing, and many are de- 
pendent upon the antiquated suggestions 
of “The Boss” who all too often should 
be made to start over and start right. 

We repeat, we are glad to see the Work- 
shop and Technical end of THE JEWELERS’ 


, 


CIRCULAR growing. It will make better 
workmen, who will develop into better 
tradesmen. We believe that more informa- 


tion relative to the construction of its 
wares will go a long way toward lifting 
the jewelry business out of the barter and 
sale Very truly yours, 

Tue Watcu Suop Co., INc., 


rut. 





the 


Items from Abroad. 





HE watch and clock making industry 

in Chaux-de-Fonds, Switzerland, has 

already suffered a loss of $3,500,000 

through the war, according to an’ exchange. 
k * x 

The subjoined, printed a few weeks ago 
in the London Horological Journal, is in- 
teresting at the present time after recent 
occurrences. 

“The famous clock known as Big 
Ben is suffering from the Zeppelin scare. 
Its dial is no longer illumined, and its 
chimes no longer announce the hour for 
miles around. There has been some criti- 
cism of the “darkness” policy, and the feel- 
ing of the average citizen undoubtedly is 


that he would prefer illumination and 
would take his chance of Zeppelins. No 
doubt the authorities know better. The 


possibility of a Zeppelin raid may be re- 
mote, but it is as well that everything 
should be done to make any raid a ludi- 
crous fiasco. Whether the policy of stifling 
sounds as well as extinguishing lights pos- 
sesses any advantages is more open to 
question. Sounds from the earth are more 
audible above than sounds from above on 
the earth, but every navigator knows the 
difficulty of locating a sound which seems 
to come now from one direction, now from 
another, and the clangent notes of Big Ben, 
which is supposed to be cracked, would be 
a poor. guide to a Zeppelin up in the clouds.” 


es a 


An Odd Clock. 


N oddity in the way of a clock has 
lately been invented by a young jewel- 
er in Los Angeles, who claims that it is 
more accurate than the ordinary timepiece. 
The clock is placed upon the high end 
of a small table which is 18 inches long and 
of polished mahogany. 
Gravity draws it to the other end of the 
incline, but the speed is controlled by a 











ANGELES 


MADE BY A LOS 


JEWELER. 


GRAVITY CLOCK 


wonderful system of weights in the clock. 
There are no springs, and therefore no 
winding. Every 30 days the clock runs the 
18 inches, and is then taken up and started 
all over again. 

The case revolves as it runs down, but 
the dial remains in the usual position. 








A fire caused by defective electrical wir- 
ing did $15,000 worth of damage to stores 
on Dundas St.. London, Ont., Canada. W. 
J. Wray, 175 King St., a jeweler, was 
among those who suffered from the fire. 
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Wachter Patented Ball Bearing Bow 


cranted THE GOLD MEDAL 


At the Industrial Exposition at Bern, Switzerland, 1914 





Known 
throughout the 
United States 

and Europe 


Why is it 
so extensively 
used? 





BECAUSE 


It Possesses the Qualities—Safety, Durability and Individuality 
These o1ve the enterprising jeweler strong talking points to effect watch sales. 


WILL YOUR CUSTOMER understand a technical discussion on the mechanism of a watch? 
NO! Will he understand a discussion on the thickness of gold used on a gold filled watch 
case or its quality? VO.—He relies on you and you in turn on the manufacturer. 


But Your Customer Will and Wants 


to know about the safety of his watch, and this Bow on a watch case gives it individu- 
ality and also gives you a TALKING POINT. 

The great demand for watch cases with our Bow, and there are 
over eight million sold, is the best proof that the merits of our 
Bow are appreciated by the jeweler. But there are a great many 
jewelers want watch cases with our Bow, and who are easily in- 
fluenced by the representatives of jobbers who do not keep watch 
cases with our Bow, but try to sell you something else, saying they 
are “‘just as good.”’ 

TO THOSE JEWELERS we wish to say, insist on watches with 
our Bow, because it is you who must satisfy your customer, have all 
the trouble and pay the bills, not the representatives of the jobbers. 
Sample Pendant with our Bow attached, with one side cut away to show 
its construction, can be had from us free of charge. Demand of your im- 


porters and jobbers watches with our Bow: should they not have them write 
to us and we will furnish vou with them. 


THE WACHTER MFG. CO., Hartford, Conn. 
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The Time of Vibration of a Balance and Its Formula. 





Written expressly for The Jewelers’ Circular by Felix B. Pyms. 
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a time of vibration of a balance de- 
pends upon two fundamental condi- 
tions, viz.: 

(1) The and mass of the balance 
and the manner in which the mass is dis- 
tributed—i. e., upon the 
ertia” of the balance. 

(2) Ihe elastic nature and dimensions of 
the spring. These two factors, together 
with the distortion the spring is subjected 
to, form the “bending moment” of the 
spring when wound through any number 
of turns or part of a turn, the bending 
being equal to the turning moment of the 
force producing such distortion. By dis- 
tortion is meant that condition of the 
spring when it is being coiled up. By the 
“moment of inertia” wé mean the resisting 
effect of the mass of the balance and its 
“radius of gyration.” An increase in both 
the mass and the radius of gyration of the 
balance will cause the time of vibration to 
be longer. 

Let I represent the moment of inertia, 
M the mass of the balance, and K its ra- 
dius of gyration. Then | MK. The 
bending moment, which will be represented 
by B, of a spring of rectangular proportion 
wound through any angle (A) is such that 


size 


“moment of in- 





Ebt®'A 
B= — 
2L 
where E represents the modulus of elas- 
ticity of the material of which the spring 


is made, Lbt being, respectively, the length, 
breadth and thickness of the spring. A 1s 
the angle in radians through which the 
spring has been wound. It will be neces- 
sary here to give the definition of a radian. 
One radian is an angle such that the arc 
containing it is equal in length to the ra- 
dius. Thus, when the balance has been 
turned through half a turn from rest the 
spring will have been wound through 7 ra- 
dians, A = 3.1416. 

Why radians are used is because a bal- 
ance has angular velocity. The linear ve- 
locity of any point in a balance equals the 
angular velocity multiplied by the distance 
of the point from the axis, which 1s the 
center of the staff. Thus angular velocity 
is measured in radians and is equal to the 
radians described per second. 

We now come to angular acceleration, 
which is the increase of angular velocity 
per second—i. e., the rate of change of 
angular velocity. This is equal to the 
“turning moment” divided by the moment 
of imertia. 

Suppose B equals the bending moment 
when the spring has been wound through 


one radian so that A = I, then B will equal 
Ebt 

—~ and B’ (the “turning moment ) 
12 L 


equals B A. An increase in B will shorten 
the time of vibration; B’ might vary with 
the angle (A) without causing any varia- 


tion in the time of vibration. We thus see 
that the bending moment of a spring is 
proportional to A. But the distance to be 
undertaken by the balance is also propor- 
tional to A; thus A ceases to be a factor 
that has any effect on the time of vibration 
ot a balance. The time of a balance is 
independent of the arc described, as _ will 
readily be seen in the following. 

lt a balance vibrates twice the distance 
at one time as at another, the spring will 
be strained twice as much and, naturally, 
will be exerting twice the force. Again, in 
accordance with one of the laws of motion, 
it is known that any change of motion pro- 
duced in any given time is always propor- 
tional to the productive force. Therefore 
the balance, in describing the double dis- 
ance, will have twice the speed; and as it 
las to return through twice the distance, 
the time taken for both is just the same, 
thus proving the opening statement that 
time (T) is independent of the arc de- 
scribed. If we take into consideration the 
friction of the staff pivots, the disturbing 
or interfering effects of the escapement or 
the change of position of the center of 
gravity of the spring, and such effects, then 
the foregoing statement is not strictly true; 
but for all ordinary purposes of calculation 
of the time of vibration the effect of the 
may be neglected 


? 
t 
| 
I 


varying extent of arc 
and A may be omitted. 

Let I equal time of one vibration in sec- 
onds; then 


- | 

i= “\ ’ 

B 
The vibrations of a balance if isochronous 
is said to have a “pure harmonic motion.” 


The formula or law for harmonic mo- 
tion 1s 
— angular displacement 
angular acceleration 
The angular displacement, as will be 


easily seen, is the angle A, through which 
the balance has been turned. Now the an- 


cular acceleration is equal to 





Bending moment BA 
— an Of — - 
Moment of inertia L. 
Ang. displacement BA LA J 
a . ee = — 
Ang. acceleration | BA B 


and T will equal 7 \ 4 


| and B can be split up into their com- 
ponent parts: 


M K*12L 


T= \ 2b 
E b [ ' 
OT 
T= ~?M K?12L 
si E bt* 
\We can obtain from these formulas an 


expression for any one of the factors in 


Thus: 


terms of the cthers. 


m™M K*12L 
Ie and L 
TI’ bt° 


Te Eb t? 

12 w- Mi K? 
‘| O obtain the 

observed 


value of E by the 
would be 
carefully the 
exact values of K, b and t; but the deter- 
mination comparative values of E 
for various materials is a far simpler and 
easier matter. 


exact 
time of 
necessary to 


vibration, it 
determine very 


of the 


lf we take equal lengths of the various 
materials drawn through the same jeweled 
holes or rollers, we could coil them into 
springs exactly similar, have them attached 
to the same balance successively, and so de- 
termine the relative values of E by the 
d:fference in the rates. All experiments 
should be made at the same temperature, 
is greatly affected for most materials 
by variations of temperature 

The determination of K 
actly determined for any given or specified 
venerally assumed that it is 
from the axis to the 


as E 


cannot be ex- 
balance. It is 
equal to the distance 
outer edge of the rim—1. e., the edge against 
which the heads of the Should 
balances of different sizes be made in simi- 
lar proportions, then K will be proportional 
to the outer diameter. 

It will be noticed in the preceding for- 
mula that 12 and 7 are constants, and may 
from all calculations con- 
cerning the proportional effects of altera- 
factors in the expres- 
too, for the same 


screws rest. 


thus be omitted 


tions of any of the 
sion. FE is a constant, 
spring, unless, of course, it be subjected to 
any change of temperature. The breadth 
or thickness of the spring is generally not 
altered, so that in even temperatures all 
these may be looked upon as _ constants. 
“his leaves us with three factors that are 
capable of adjustment. We thus find that 
T is proportional to YW MK’*L. this is 
expressed thus: T«4/ Mass for one vi- 
bration. , or T’ « 
weight. 


Lherefore, To mass, 

In the second factor we find that To 4/ K’; 
therefore T « K, or time, is directly pro- 
portional to the radius of gyration. A 
change of size has more effect than a like 
change in weight. 

Suppose a balance is replaced by one of 
the same weight but six times its size, the 
time would be six times as long; but 1f one 
is replaced by one of the same size and six 
times its weight, the time would be only 
three times as long. In a specified balance 
small alterations in K can be effected by 
screwing the four quarter screws in or out. 
An excessive amount of alteration can be 
made in M by adding or subtracting weight. 

In the third factor capable of adjustment 
we obtain Tx 1 L, or T* x length of spring. 
The sign « means “is proportional to.” 
Considerable effect in the rate can be made 
here also by varying the acting length of 


the spring. For example: A watch with a 


balance spring 10 inches long is losing 30 
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A New Model—Smaller and Thinner 


$50,000 has been spent to produce a finer and more attractive looking 
Ingersoll Dollar Watch. 





As a result, the new model Yankee is thinner and smaller than any 
earlier model, and is very light because of its simple construction. It 
has a refined and finished appearance with its smooth band, its semi- 
bascine back and bezel, and improved lines. And, like its predecessors, 
it keeps good time. 


These advantages in addition to the guarantee and good will which 
Ingersoll watches possess will insure this new model being even a bigger 
seller than the old. 


Then, too, this Dollar Watch is and will continue to be advertised 
extensively in the big popular magazines of the country, and in the 
leading farm papers and foreign language papers. It is the watch the 
public know and will ask for. To carry goods which people know 
and have confidence in is one of the most successful of business policies. 


ROBT. H. INGERSOLL & BRO. 


New York Chicago San Francisco 
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minutes per day. What length should it 
be to record correct time? 

It is only recording 23% hours in the 
time it should record 24 hours; therefore it 
must be shorter in the inverse ratio of the 
specified intervals squared. 








2340" X 12 6627 
ie =e = = = 11.5 inches. 
24° 576 
11.5 inches (approximately ). 
A watch with a balance weighing 00 


one hour per day. What 
indicate correct 


grains is gaining 
weight should it 
time? 

It must naturally be heavier. It is re- 
cording 1,000 minutes, or 25 hours, when 
it should record 24 hours, or 1,440 minutes, 
only. Thus, 1,4407:1,500°::50:W. W= 
54.21 grains (approximately). 

In modern watches the weights and sizes 
have been determined by experience. The 
combined effect of both the mass and size 
is what we have throughout article 
called the moment of inertia. 

A large but light balance may have the 
same moment of inertia as a small but 
heavy one. Should such be the case, it will 
offer the same resistance to any change otf 
motion, will have the same time of vibra- 
tion and will require the same amount of 
energy—i. e., the same mainspring—in or- 
der to keep up the same arc of vibration 
for the same number of hours. It will 
therefore be observed that it is the moment 
of inertia (1) that has to be taken into 
consideration, such that the size of a bal- 
ance may sometimes depend upon the avail- 
able space, whereas the weight must to a 
great extent depend upon the stability of 
the pivots of the staff. It will therefore 
be found advisable to vary the relation be- 
tween weight and size so as to obtain the 
same resistance. 

The diameter of a balance in a modern 
watch should be approximately equal to the 
inner diameter of the barrel, and the height 
of the balance quite half the height of the 
barrel. This will depend greatly on the 
finish and style of the watch. 


have to 


this 





The Largest Clock in the World Damaged ? 


ig the reports can be credited that the 
famous chimes of the Notre Dame at 
Malines, Belgium, have been destroyed by 
shells, then the famous clock in the tower 
of this old church has probably met with 
the same fate. The news of the damage to 
the church is very likely to be true, be- 
cause Malines was taken by the Germans 
and retaken by the Belgians several times, 
the latter shelling the town as much as the 
enemy in the ensuing artillery duels. 

The Malines clock is of great interest on 
account of uhe fact that it disputes with the 
Colgate clock in Jersey City, N. J., the 
honor of being the largest clock in the 
world. Comparisons, however, are odious, 
and perhaps particularly in this case, for 
the latter is a modern advertisement with 
but one dial, the former an antiquity with 
four dials but only one hand (the hour 
hand) on each dial. 

The dials are of the “skeleton” variety. 








Otto Friend, Elkader, Ia., has sold out to 
M. M. Marshall & Son. 
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The Morgan Collection of Artistic and Antique Watches 


Written expressly for The Jewelers’ Circular by Chas. A. Brassler. 


























MONG the pursuits that occupy the at- 
tention of the collector there are few 

that are more costly, certainly none that 
calls for greater discrimination, than the 
collecting of antique and artistic watches. 
lo merit a place in collection a 
watch must be more than merely old-fash- 
ioned. Such a timepiece, for instance, as 
that owned by Captain Cuttle, which Dick- 
ens so humorously describes in his “Dom- 
bey and Son,” 
far as age was concerned, would hardly be 
regarded as worthy of inclusion in a watch 


such a 


while doubtless antique as 
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GOLD REPEATER WATCH, 19TH CENTURY. 
collection such as J. P. Morgan and other 
connoisseurs have gathered. The true col- 
lector of watches is on the lookout for 
those that are works of art in construction 
or decoration; those that are unique in 
their performance, or that mark some no- 
table departure in the watchmaker’s tech- 
nology. If they have at some time been 
the property of an historical celebrity, so 
much the better. For such timepieces 
hardly any price is considered too high by 
the true collector, and it is of these that 
the wonderful collection in Gallery No. 21 
of the Metropolitan Museum of Art, New 
York, forming part of the great Morgan 
art exhibit in that institution, consists. 
The collection of antique watches was 
one of the most recent objects of Mr. 
Morgan’s attention, and he had made com- 
paratively limited headway with it until he 
purchased, for a huge amount, the famous 
collection of Herr Carl Marfels, of Berlin. 
To this he subsequently added, in 1909, the 
collection of the late F. G. Hilton Price, a 
British collector whose wealth, enthusiasm 
and good judgment were revealed in his 
collection; and these two great collections, 
both of which were purchased in their en- 


tirety, with various specimens acquired by 
Mr. Morgan himself in the course of his 
indefatigable search for additions to his 
unique and artistic possessions, constitute 


the interesting feature of the Morgan ex- 
hibit of 239 watches. which the owner 
thought worthy of cataloguing and de- 


scribing in a work the preparation of which 
upward of 
catalogue, 


occupied several years and cost 
$100,000. The edition of this 





CIRCULAR ENAMELED L¢TH CENTURY.. 


WATCH, 


every page ot which is a work of art, was 
limited to 15 copies printed on pure vellum, 
in sumptuous blue-and-gold binding (one 
of which was presented to King George V. 
of England), 20 copies on Japanese vellum 
and 45 on hand-made paper, the illustra- 
tions being actual reproductions of the ob- 
jects themselves in their true colors, with 
the metal parts in heavy gold and silver 
leaf tooled or stamped to represent the 
original chasings. 

The collection, which was at one time 
loaned for exhibition at the Victoria and 
Albert Museum in London, comprises 
specimens of watches from the very dawn 
of the watchmaking art early in the 16th 
century. One of the watches is of British 
make, and dates from 1571; and there are 
several others of the same period. The 
oldest watch in the collection is of Nurem- 





FINGER-RING WATCH, 16TH CENTURY. 


berg make, has works of iron and steel, 
and is one of the first to be equipped with 
the fusee, by which the tension of the 
mainspring at different stages of winding 
was equalized. This device had been in- 
vented by Jacob Zech, a Nuremberg lock- 
smith, in 1525, and still forms part of va- 
rious watches. The watch referred to was 
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made in 1550, and is regarded as one of 
the oldest in existence. 

Lhe first Swiss watches were made in 
Geneva, now one of the world’s chief cen- 
ters of fine watchmaking, in 1585 by one 
Charles Cusin, and one of the watches he 
made is shown in the collection. It has 
works mainly of brass, which had gradu- 
ally replaced iron and steel as the material 
for this purpose, while the making of 
watches had passed in the meantime from 
the locksmith into the hands of the profes- 
sional watchmaker. 

One of the earliest forms assumed by 
the watch was the table watch or clock, the 
construction of which was made possible 
by the substitution by the actual inventor 
of the watch, Peter Henlein, a Nuremberg 
locksmith, of the mainspring for the 
weights and cords used before then as the 
motive power for timekeepers. One of 
these table clocks was presented by Hen- 





PCCKET-KNIFE WATCH, 18TH CENTURY. 


lein to Martin Luther, the German religious 
reformer, who greatly admired its mech- 
anism. The first pocket watches were oval- 
shaped (some authorities claim, however, 
that they were round), and were known, 
from the place of their origin, as “Nurem- 
berg eggs.” They were worn on a chain 
about the neck or waist, and several of 
these rare timepieces are to be seen in the 
Morgan collection, some of them, notably 
Nos. 5, 102, etc., in the collection, being of 
special interest. 

It was the introduction of a device per- 
forming the function of the modern es- 
capement, dependent for its operation on 
the elasticity of a pig’s bristle and known 
as a “Wippe,” which, by reducing the bulk 
of the watch, made it practicable as a port- 
able timekeeper of reasonable accuracy and 
opened the way for many unique horo- 
logical contrivances, of which the Morgan 
collection contains quite a number. At the 


close of the 17th century the mechanism 


of the watch was further revolutionized 
by the invention of the balance spring, on 
the introduction of which the watch as- 
sumed something like its present form; and 
this marks the advent of the art watch, in 
specimens of which, many of them of the 
most costly character, the collection is par- 
ticularly rich. 

One of the most beautiful of these is an 
English watch, oval in shape, the movement 
made by David Ramsay, a celebrated Eng- 
lish watchmaker of the 17th century. The 
inside of the case cover is exquisitely orna- 
mented with a picture in delicate Limoges 
enamel painting representing the nymph 
Lotis, who, pursued by Priapus, is trans- 
formed into a tree. There are three of the 
painted Limoges enamel watches in the 
Morgan collection, there being, it is said, 
but 12 in all the European museums, and 
these not all perfect. 

Another fine specimen of enamel work 
is a watch adorned with a portrait of 
Frederick William, Elector of Branden- 
burg, ascribed to Jean Pierre Huaud, of 
the famous Poitiers family of goldsmiths. 
A globular watch, half an inch in diam- 
eter, made in Augsburg, Germany, in the 
i7th century, is also finely enameled. A 
portrait of Napoleon in enamel on a gold 
watch made in France in the 19th century 
is regarded as an exceptionally fine picture 
of the “little corporal.” It is a repeater 
and musical watch, and the Emperor’s por- 
trait is encircled by a row of pearls, the 
bow and stem being set with a double row 
of pearls. This watch was presented to 
Marshal Murat by Napoleon on the fete 
day after the battle of Marengo, where, in 
command of the French cavalry, the Mar- 
shal had won great distinction. 

This is but one of numerous specimens 
in the collection to which, apart from their 
artistic merit, special interest attaches owing 
to their historical associations. 

One of these (No. 64 in the collection) 
pictures in enamel a balloon in course of 
inflation, with the workmen busy under and 
around it. It is one of 12 made in 1783 by 
D. Vanchez, of Paris, to celebrate the as- 
cension of the Montgolfier balloon. Only 
two of these watches have come to light, 
the Morgan collection having one. 

A watch made by Edward East, one of 
the honorable company of English Watch 
and Clock Makers which was granted a 
charter by Charles I. in 1631, and who was 
one of the assistant masters of the guild 
under David Ramsay, the first master, is 
of historical interest. It was presented by 
Charles IJ. as a prize to the winner of a 
tennis match played in his presence. An 
“East” watch was one of the King’s most 
frequent prizes, and by his eminence as an 
horologist the maker won a place of in- 
terment in Westminster Abbey. 


When Prince Rupert, the fiery cavalier 
who commanded a brigade of horse in the 
Royalist army in the great civil war in 
England, was made a Knight of the Garter 
in 1663 by his cousin, Charles II., he was 
presented with the handsome watch that 
figures as No. 143 in the Morgan collection. 
The collection is by no means lacking in 
other watches possessing historical interest, 
No. 17, for instance, having been commis- 
sioned in 1564 by the town of Besancon, 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 261 


tamous as center of the French watch- 
making industry, as a gift to Cardinal 


~~ 


Granville, and No. 244 having been ‘carried 
by Sir Walter Scott, the celebrated author. 


No. 207, made in England, was sent to 


China as a gift to the Emperor, but came 
back to Europe when the Anglo-French ex- 
pedition looted the Summer palace at Pekin. 
No. 87 is in the form of a ring, on which 
is mounted a tiny triptych ot the Cruci- 
fixion that forms the case for a little watch. 
Augsburg, 


This was made in Germany, 





PRESENTED TO CARDINAL GRANVILLE. loot. 


about 1560 for the Duke of Mantua. Then 
there is the case of a watch bearing the 
arms ot Lord Brooke and given to him by 
James J. about 1620: als 
the arms of the Payler 
Thomas Windson Montjoy), a 
handsome watch made for the Regent 
Philip of Orleans, and others to 
which interest attaches not only by reason 
of their artistic beauty, but because of the 


watches bearing 
family and of 
( Baron 


many 


historic personages by whom they have 
been owned. 
A peculiar-looking watch, in a _ three- 


sided case, was made in Lyons in the 16th 
century, while a minute watch made in 
Blois about 1622 is small enough for a 





ANOTHER VIEW OF ABOVE, 


finger ring or stud or to be set in a lady’s 
earring. Of the same period are the watch 
that is small enough to be set in the top 
of a walking stick and a chatelain watch 
with panels of agate set with diamonds and 
rubies in the form of a basket of flowers. 

Unique of its kind, there being but one 
other known to be in existence, is the watch 
set in a metal clasp-knife, made in France 
in the 18th century; also barrel-shaped 
watches, watches set in pins made to rep- 
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designed machinery 
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manufacture. It has taken 
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long experience in the opera- 
tion of special machines is a 
guarantee of quality and per- 
fect workmanship. 
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resent guitars, mandolins, lyres, etc., and a 
melon-shaped watch, one of 13 known to 
have been made by David Rousseau and 
his brother, relatives of Jean Jacques Rous- 
seau, the author, and Jacques Rousseau, 
the landscape painter, and the only one in 
existence. Another unique and very beau 
tiful watch has a case of rock crystal in 
the form of a tulip; while another, in a 
triangular has oval lenses of 
rock crystal ground to act as magnifiers. 
A queer little mechanical device forming 
watch shows two cupids sharpen- 


case. large 


part ot 





OLD WATCH BY RACINE, BERLIN, 
ing their darts, one using a grindstone, the 
other a hammer and anvil, for this purpose. 
Still another mechanical watch shows a 
bell on which two automatons hammer at 
suitable times. 

To protect the enamel and other decora- 


made use of as 


tions, outside cases were 
early as 1640. They were made of sha- 
green, tortoise shell, snake skin, etc, a 


number cf them being included in the col- 





1OTH CENTURY. 


NUREMBERG, 


TABLE WATCH, 


lection. In some instances an outer case 
of glass was also employed. 

The advisability of such protection will 
be evident on inspecting a gold watch, set 
with pearls, made in the 19th century, prob- 
ably in Switzerland. The elaborately or- 
nate gold case contains a first-class Swiss 
movement, but the attraction to the visitor 
will be the beauty of the pearl ornamenta- 
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tion and the skill with which it has been 
executed. 

Nearly all the 
ancient times, as 
smiths, artists in enamel work, stone 
ting, etc., of all nationalities, are repre- 
sented in this superb collection, in which 
students of horology can follow the devel- 
opment of the watch from the crude con- 
Nuremberg lock- 


tamous 
well as 


watchmakers ot 
celebrated gold- 
set- 


trivance turned out by 
smiths in the 15th century. From the time 
when Peter Henlein, the skilful mechanic 
in Nuremberg, made the first watch, in re- 
sponse to the demand for a timepiece that 
could be used by travelers, to the period of 
the most creations in artistic 
enamels, precious stones and the precious 
metals, the progress of art in watchmaking 
may be followed in the Morgan collection; 
and while the demand for such timepieces 
is likely to be small in this prosaic age of 
the thin watch, with its plain or engine- 
turned there is much to be learned 
from an artistic point of view by the study 
of these beautiful specimens of workman- 
ship which, thanks to the enterprise, liberal- 
ity and good judgment of the collector, 
have been placed on exhibition collectively 
for contemplation and comparison and as 
an education in one of the most interesting 
and useful of the arts. Also the time may 
not be far distant when discriminating peo- 
ple will again desire something exclusive in 
watch cases—something not manufactured 
wholesale, but showing individuality—ex- 
ecuted with the artist’s loving care. 


elaborate 


CaSe, 





Watchmakers’ Wages. 





O many inquiries relating to the employ- 
ment of watchmakers on a commission 
have been received that it has been 
deemed advisable to give the following 
facts. There are many stores, both large 
and small, which employ watchmakers on 
a commission basis. This has been, in most 
cases, modified and is now known as the 
piecework system. This system is differen- 
tiated from the commission system by the 
former paying the watchmaker a fixed mu- 
tual price for each individual piece of work, 
whereas in the latter system a percentage 
on the whole is given. 

In the larger stores the piecework system 
is generally adopted. Each repair to a 
watch or clock is paid for, e. g., a pinion, 
a staff, or if a new hairspring is fitted so 
much is given for that piece of work. Thus 
a watch requiring cleaning and any of the 
above-named parts supplied will be a source 
of much profit to the capable and energetic 
workman. The demands made on work- 
men of this class require them to be most 
capable and speedy in their work, if both 
satisfaction and pecuniary gain are required. 

This system is not to be entirely recom- 
mended, as it is a known fact that speedy 
work is not consistent with good work, and 
that naturally speedy work is obtained at 
the cost of good work, which latter is the 
most desirable of the two if satisfaction is 
the object to be gained. 

For this reason many watchmakers who 
wish to give satisfaction in their work ob- 
ject to the piecework system, as this satis- 
faction would mean their pecuniary loss. 

This system provides all its workmen with 


basis 





20> 


the necessary material that may be required 
during the course of their work. 
Watchmakers placed on the commission 
basis are given a percentage varying from 
40 per cent. to 65 per cent. of the total price 
charged for a certain repair. That is to 
say, a watch repair taken in, we will as 


sume, for $5 will be thoroughly repaired 
by the watchmaker, no matter what he does 
to it, and for which he will receive, if his 


percentage be 50 per cent., $2.50. Material 


is in 


this Cast generally shared according 

to the percentage in just the same way 
This system obviates speed to a cerlaill 
extent and allows more time to perform 
ing the work in a most satisfactory man 


ner, and yet 1s of no pecuniary loss t 
che watchmaker. This system is generally 
adopted by the where the 
employer and employe are in daily contact 
with each other. This is in reality more of 
a partnership than anything else. Of the 
two systems this is certainly the more pref- 
erable. Either or both are not practised to 
any extent in the city of New York, but 
are found to exist more extensively in 
outlying suburbs and States. 

These systems are practised on the same 
standard in both the large and small stores. 
with probably some slight variation, which 
is mutually agreed upon by both parties be- 
torehand. lor example, the employer may 
furnish the space, of light, material, 
etc., or vice versa; in either case the per- 
centage will vary accordingly. 

\ny prospective employer wishing to en- 
watchmakers on a commission 
would be recommended to give, say, 50 per 
cent., with material included; e. g., his 
share of the cost of material employed to 
be 00 per cent. The bench would. of course. 
be supplied free with lighting, etc 


} 1 
smaller stores, 


Re 
Tne 


C ST 


gage basis 


Some employers supply everything—ma- 
terial, lighting, space, rent, etc.—and pay 
the watchmakers a certain per cent. on the 
total receipts ae. 


Se 


Watch for Troops on the March. 





HERE has been invented by an Austrian 

a novel watch for the use of 
having charge of troops on the march. On 
the face 1s a little arm (illuminated by ra- 
dium for night use) which can be made to 
swing so many times each minute. Thus an 
ofhcer wishing to bring his men to a certain 
place at a certain time decides that they 
must march 120 paces a minute. He then 
sets the arm to swing 120 times a minute, 
sets the pace to keep time with the | 
and so regulates the speed of the 


othcers 


eat 


marci. 
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Jeweler Invents Miniature Motor. 

RETAIL jeweler recently exhibited in 

a university in Grand Forks, N. Dak., 
a workable motor measuring one-half inch 


high and one-quarter inch thick. This 
unique piece of mechanism weighs only 


five-thousandths of a pound. Its construc- 
tion consumed about one month of the 
jeweler’s spare time. The motor is oper- 


ated by a 2.5-volt battery. 








Geo. J. Boitnott, Maxwell, Ia., is closing 
out his jewelry stock at public auction. 
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This Brand of 
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excellence. 


Each Nicholson file is 


rigidly examined for shape, 









cutting qualities, soundness and 
temper before it is wrapped in 


our anti-rust paper, boxed and 





sealed. 


Save Time and Money 


Our rigid examinations guarantee the user 
of this Company's files a uniformly high 
efhciency not possible by any other system. 


Every Nicholson file is specially designed to do a definite 
kind of work, in the quickest and most economical way. 


Made at the finest equipped file factory in the world, by 
experts who have made file users’ problems a lifetime study. 


SOLD BY LEADING HARDWARE DEALERS AND SUPPLY HOUSES 


Our new Catalog is the only one ever printed containing illustrations of files from actual photograpits. 


lt shows over 600 files, and is invaluable to buyers and users of files. Sent FREE on request. 
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Watchmakers and Their Employers 
Suggest Plans for Incre«sed Efficiency 


An Unbiased Presentation of the Opinions on Both Sides 


Compiled Expressly for The Jewelers’ Circular 





















































What Employers Say. 
(No. 1.) 


After many years of experience in em- 
ployinag watchmakers it is my belicf that 
the most difficult problem is the choosing 
of the good mechantc from the inferior 
Ollc. 

Of course, we can all become acquainted 
with a man’s shortcomings after he has 
been on the payroll a few weeks and the 
result of his work begins to show, either 
in satisficd customers or “comebacks,” but 
there is no absolute way of determining a 
man’s real ability until he is tried out in 
your own place. 

I always make it a rule to gather what 1 
can of the man’s knowledge of the work 
by a few well-directed questions and giving 
him the opportunity to talk, which, unless 
he is too expert with his tongue, gives me 
an idea as to his ability. 

Oth-r requisites: Neat appearance; clean 
clothes, even though they are threadbare ; 
and, last but by no means least, teeth that 
show attention mstead of neglect. When 
these requirements are filled, the man 1s 
more than likely to be a good and careful 
workman. me ae C. 

+--+ 
(No. 2.) 

Hehen engaging a watchmaker | judge 
him principally by his past record, which, 
generally speaking, gives a good indication 
of a man’s qualifications. If he has worked 
in small towns I know Ins ability is not 
that of the man who has worked in the 
larger places. This 1s not a hard-and-fast 
rule, for it has its exceptions. 

lf a man changes his position often it 1s 
an indication that he 1s etther hard to sat- 
isfy, or ts troubled with the wanderlust, or 
ts not an AT workman. 

| expect mn return for the wages I pay: 
First, good work; second, quantity enough 
to leave me a small margin of profit above 
cost of wages, material, etc.; and, third, a 
character that is an asset to my store. Also, 
if J pay a man for nine hours’ work I ex- 
pect that amount. 

Any good workman filling these require- 
ments need not be long idle. Good men 
are scarce; second-rate men are as numer- 
ous as there are vacanct?s; poor workmen 
are far more plentiful than there are va- 
CANCICS. A bs Be 

x *« x 
(No. 3.) 

The question of honesty wtth the work- 
man seems to be one of our hardest prop- 
ositions. In small stores where the pro- 
prictor is himself a workman, or has served 
his time at the bench, he gives his repair 
dcepurtment his personal supervision, there- 


by keeping m closer touch with the fact as 

to whether his workmen are honest. 
IVhere we have from six to seven work- 

men under the supervision of the head man 


it 1s utterly impossible to allow them free 
access to material, as one dishonest work- 
man will carry away a great amount of 
material in a short time, even before the 
foreman would suspect tt. 

We have beew.forced to the plan of 
keeping the material under the foreman’s 
care, and requiring lim to be furnished 
with the broken or damaged pieces that 
are to be repaired, which makes it very 
hard for a workman to appropriate ma- 
terial, 

lhis system takes more time, but th: ma- 
tertal bills are much smaller. In regard to 
engaging and discharging workmen, we 
leave that to the foreman and hold him re- 
sponsible for results. 

lt 1s not dificult to get workmen in a 
city, as we have applications almost every 
week of the year. It is a matter of en- 
gaging help as we need it, the same as a 
contractor or any other institution. We 
never discharge a man on account of work 
unless the receipts from the department are 
not paying expenses, then, of course, we 
are forced to economize. Hh. & ©. 

(No. 4.) 

I think watchmakers are the most nerv- 
us, irritable, dissatisfied lot of workmen 
| have ever met. They complain tf they 
have too much work, and, on the other 
hand, would give a wooden Indian a spell 
of nerves by their nervousness if work gets 
low, fearing they will be “fired.” 

A few men, a very few, will work with- 
out a “strong hand” on their shoulders, 
but the majority need someone right at 
their heels to keep them going. There is 
room for a great improvement in their 
ranks. Ea BGs 

. eS 
(No. 5.) 

My experience with watchmakers has 
been very satisfactory. They are without 
doubt the most gentlemanly class of men | 
know. I have always paid a man all he 
proved to be worth; tf I started a thirty- 
dollar man on twenty dollars per week, it 
only took me a few weeks to find his value. 
Then he received his value, whether it was 
twenty-two, twenty-five or thirty dollars 
per week. 

With a little gudicious handling the best 
there is in a man can be brought out; they 
are all human and like to be treated like 
white men, not like slaves. 

Good ventilation, plenty of light and not 
over seven or eight hours a day at the 
bench, combined with a little diplomacy on 
the part of the employer, will produce good 
results. An annual dinner for the em- 
ploves pays good interest on the invest- 
ment; try tt. 

As a child reflects its parents’ teachings. 
so the employer's attitude ts mirrored by 
the employes. F. R. R. 


’ 





(No. 6.) 

I have had wn my employ some good 
workmen and some that were far from 
good. I have never had occasion to dts- 
charge a man for any fault except lack of 
ability in his work. 

1 demand a high grade of work, which 
is the first and main requirement, and if 
a man cannot do work up to my standard 
[ cannot use him. 

Ll have built up my business from a 
watch-bench tu a stock of $50,000, and | 
have done it by doing the work just a 
little better than anyone else. 

I have employed men who were excellent 
salesnien and had very pleasing personalt- 
ties, but were sadly deficient in mechanical 
ability. I have been forced to dispense with 
their service owing to my class of work. 

Another thing, I sertously object t 
watchmakers visiting other jewelry stores, 
or “talking shop” to watchmakers em- 


ployed in other heir 


M1 \ 


stores. mtentiions 


may be to keep little trade incidents under 
their “hats,” but too often they let them 
slip. 


My cxpertence has been that very few 
workmen are dishonest, not any more than 
other vocations, and when the opportunity 


they have is considered, I think they are 
far above the average im integrity. 
‘ W’. R. B. 
(No. 7.) 


There ts no trade that d-mands a more 
exacting combination than that of watch- 
making. The first-class watchmaker of to- 
day must be a ligh-grade workman, good 
salesman, of smart appearance and capable 
of filling the propnrietor’s place at times. 

Treat him as an equal and ho wall strive 
to be your equal; treat him as an inferior 
and you get inferior service. 5. Gok 


What Watchmakers Say. 
(No. 1.) 
During the years of service im 
timepieces [ have served from 
clock man to head watchmaker, working 
for several different men, no two alike 
cither in requirements or in disposition. 


repairing 
assistant 


Some employers are wvery exacting 118 
their work. Usually those that have served 
their time at the bench are not so particular 
about dress and appearance. Others are 
gust the opposite, satisfied with work that 
the critical man would not pass for a 
minute, trusting to their ability to smooth 
away any complaint that a customer might 
register. 

Vost men hav. idiosyncrasies of 
kind, and the sooner the watchmaker finds 
out these peculiarities and allows for them 
the sooner harmony wall exist. 

While there are a few men who will pay 
a watchmaker all that he ts worth, without 
the latter continually asking for 
money, the majority would let a man work 


SOME 


more 
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The only reason we show you a view of our Plant is because we think possibly you may be interested in the 
material additions we have recently made to it. This new addition was only recently completed and for the purpose 
of installing all of the late labor-saving machinery. It includes a sintering machine for the bricking of sweepings 
at a cost of over five thousand dollars. The interesting thing about it, of course, is that all this expansion in prem- 
ises indicates a corresponding expansion in business and is significant of what the GOLDSMITH SMELTER is 
doing to increase satisfaction and good will among shippers of OLD METALS and SWEEPINGS and buyers 
of GOLDSMITH PRODUCTS. But just where we do our work, or how many extra feet of floor space we occupy 
means nothing; the important thing is that with more room and new equipment we can do better work and GIVE 


MORE VALUE. 


TIGHT MONEY and the WAR 


Are Your Sales Quiet? 
Is Money Hard to Get? 


We know of no better way to raise funds than to pack 


up your OLD GOLD, SILVER, PLATINUM and DEAD- 
STOCK in the show cases. 


Send it by express and if our check 





by return mail is not satisfactory, your 





shipment returned at our expense. 





Give us a chance to bid on your Sweepings—Prompt Returns in 5 to 10 days. 





Are you selling Goldsmith (Hand-Made) Mountings 
with Stand-up Prongs? If not, Why Not? 


GOLDSMITH BROS. SMELTING AND REFINING CO. 


ESTABLISHED 1867 


NEW YORK, 20 JOHN STREET 


CHICAGO SEATTLE TORONTO 
Madison and Wabash Green Building 24 Adelaide West 
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dis lifetime without raising his wages after 
the workman has passed the apprentice 
class. H. C. H. 

* * * 

(No. 2.) 

A thorough understanding between the 
watchmaker and his employer is one of the 
necessities at the very start. Nothing is 
more disappointing to a watchmaker than 
to be led to belteve that the owner of the 
store wishes him to apply himself with 
the view of becoming interested in the 
business, then when he has become ac- 
quainted with the stock and the trade to 
have the employer inform him that he has 
exceeded his authority when he has han- 
dled some proposition and made a slight 
mistake. 

This tends to bring discord, and instead 
of being good friends and better business 
associaies they drift apart, with the result 
that the watchmaker seeks another place. 

W.R. H. 
*x . * 
(No. 3.) 

The necessity of watchmakers having to 
do clock work and jewelry work in con- 
section with their watch work is one of 
the most irritating parts of the trade. 

Many employers engage a man for watch 
work, then when a man starts to work he 
fines he has to repair clocks, from a 55- 
cent alarm to a grandfather hall clock. 
Clocks are a necessary evil and there are 
very few watchmakers who do not hate 
to repair them. Some repair departments 
do not have enough clock work to employ 
a man for that work alone, hence it falls 
to the lot of the watchmaker to take care 
of what there is in that line. N. W. B. 

* * * 
(No. 4.) 

During the 15 years of my service at the 
bench I have been very fortunate in work- 
ing for good men, but, like all watchmak- 
ers, each has a fault of some kind. One 
man who was a prince to work for would 
wind watches too hard, he would invanably 
break a single braced mainspring and some- 
times pull the cap out of the barrel with 
the T end spring. The very small watches 
would sometimes have bent teeth in the 
barre! after being on the rack for a few 
days. This fault cost this man many dol- 
lars in time of his workmen, but he seemed 
to be blind to the fact. 

Another employer insisted that the repair 
watches be wound on Sunday, and seemed 
to think it the duty of the watchmaker to 
make a trip to the store each Sunday morn- 
sng to do the winding. He would plan some 
trip in the country for himself and hts 
family, never asking the watchmaker tf it 
was convenient for him to wind the watches 
on that day, and although the employe 
would have an all-day outing planned for 
himself and family, he would have to find 
time to make the trip to the store. 

Taking everything into consideration, I 
think the jewelers are as good and kind a 
class of men to work for as any other 
line. There are good, bad and indifferent, 
which ts true of all trades. w. we &. 


(To be continued.) 





A good trade paper is indispensable. 
without it progress is difficult. 
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Burnishing Clock Escape Wheel Teeth. 


The Jewelers’ Circular by Walter Gribben. 



































HE tool shown in Figs. 1, 2 and 3 isa 
pair of adjustable V-blocks in which 

to hold the pivots of an escape wheel arbor 
while burnishing the tops of the teeth in 
order to get them smooth, and also to get 
them all of the same height as measured 
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Pig. 3. 


from the axial line of the pivots. It is 
made of cold rolled steel throughout. 

The round shank A is riveted into the 
flat bar B, which has a slot C cut through 
it for the greater part of its length. One 


. 


on 


on B but prevent it from getting twisted 
around. 

The tool above described is, of course, a 
special tool, but it is used by clamping the 
shank A in the boring tool holder shown 
in Figs. 5 and 6, this latter being a stand- 
ard shop tool, and is ordinarily used for 
all varieties of internal turning. The 
tongue H fits the T-slot of slide rest and 
is clamped thereto by the lever screw J. 





P 4 
Fi gy. &. 


The hole K is bored while the fixture is in 
place on slide rest, so it is the same height 
as the lathe centers. 

By clamping A in hole K so that bar B 
is approximately horizontal, and then ad- 
justing F so that the space between D and 
E is slightly greater than the length of es- 
cape wheel arbor between shoulders, the 
pivots may be laid in the V-blocks D and 
E and the tops of the escape wheel teeth 
can then be brought in contact with the 
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V-block D is screwed permanently to the 
end of B, while the other V-block E is 
screwed permanently to a plate F which 
slides lengthwise along B and is clamped 
in any desired position by the lever screw 
G, which passes freely through slot C and 
is tapped into F. The plate F has two 
studs driven into it which are a sliding fit 
in slot C, and allow F to be adjusted along 





fy. 6. 
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lap (Fig. 4) by manipulating 
screws of slide rest. 

The lap is a disc of tool steel turned to 
the shape shown in Fig. 4 and hardened 
glass-hard. The narrow face I is the part 
against which the wheel teeth are brought, 
and is made quite narrow intentionally, as 
it is then easier to prepare it for the lap- 
ping operation. This is done as shown in 


the feed 
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REPAIRING 


of any description on 
Jewelry, Silverware, 
etc. Monograms re- 


moved or filled in. 
Special order work. 
Watch bracelet 
and difficult repair- 
ing our specialties, 
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GUN METAL 


Guaranteed genuine, 
same as imported fin- 
ish. On Steel or 
Iron Mesh _ Bags, 


Purses, Watch 
Cases, Lorgnettes, 
Cigarette Boxes, etc. 
“Special prices 
quoted on quantity 
lots.” 





Where to Secure 


PROMPT SERVICE—MODERATE CHARGES 
SUPERIOR WORKMANSHIP 


PLATING 


of jewelry in any 


color or finish. Rose, 
Roman, Green or 
English. Genuine 
Platinum plating to 
stand acid _ test), 
Silverware replated 
equal to new. An- 
tique finishing. 








INVESTIGATE 


the merits and facilities of our concern 
by sending your next trial order of 


J ee REPAIRS 


= COHAN- EPNER C0.,% 


91-53 MAIDEN LANE NEW YORK 








MESH BAGS 


Repaired, resilvered 
and relined with kid 


or silk from 50c. to 
$1.00. Also solid 


gold, gilt, sterling 
silver and gun metal 
bags repaired or re- 
finished. Silk bags 
re-covered. 
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¢7, where a thin carborundum hone L 
ot moderately coarse grit is held between 
cardboards M in a bench vise N, with a 
narrow edge up, on which the lap is laid 
and moved back and forth in the direction 
of length of the hone, which causes 
hone to score the lap with marks that are 
approximately radial. 

When burnishing the tops of the teeth 
the arbor is held down in the V’s with one 
hand, while the other hand is used to 
slowly rotate the escape wheel so as to 
bring all its teeth in succession in contact 
with that part of the lap that is running 
downward, and so move the wheel that the 
that is 


Fig. 
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tooth being burnished will move 
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upward, as shown by the arrows in Fig. 3 
the V-blocks is 
will take various sizes of pivots, and 
also that the wheel is fed toward the lap 
with a yielding pressure, which prevents 


damage, as the pivot wil 
: | 


1 — es © : 1 
i he acgqvalhlitave Ol! (nat 


the y 


7 


] .] | ‘ 
be pushed up the 


right-hand slope of the V in case the slide 
rest teeds the arbor too near the lap. In 
case the wheel is much out of true. it is 
bes to burnish a tew ot the longest ee.) 
first, then lift the arbor out of the V’s and 
touch the points of the burnished teeth 

fine file, after which 


very lightly with a 
the arbor may be returned to the V’s and 
the operation until all the 

touch the lap with the same degree of pres 


continued 
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sure as judged by the hand that turns the 
wheel. 

[he same lap may be used for burnishing 
the dead faces of the teeth by resting the 
wheel on a P held in st 
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table 
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somewhat wider than tne arpor 
irough which the arbor projects, 
ne the wheel itself rest 


piece of thin wire or a small 
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Tools Nearly a Hundred Years Old. 





[- YUND recently in an old trunk which 
belonged to Orrin Sykes, at one time 
engaged in the jewelry business in Clinton, 
Ms Ye a number of interesting old 
horological tools. 

The tools consisted of a couple of solder- 
ing irons, a caliper, several drawplates to 
wire and a bundle of 


were 


reduce the size of 


solder, all of which were wrapped in a 
little package. The soldering irons are 
perhaps the most interesting. They are 


hand-made, and consist of a piece of steel 
about half an inch thick and an inch long, 
with a handle five inches long. The iron 
is crude but substantial, and from all ap- 
pearance was as good a tool of its kind as 
was in existence at the time it was in use; 
that was at ieast 75 years ago. The draw- 
plates are of steel, about two inches wide, 
a quarter of an inch thick and five inches 
long. There are three of them, and each is 
punched with about a dozen holes of va- 
\Vhen wire was too coarse it 
was pulled through a hole the size required, 
and in that way the jeweler of the olden 
days made two or 


rious SIZES. 


thre . Sizes ‘ I Wire SCTVe 
‘ 
1] purposes. 


Vow a je 
ie wants and drawplates are unknown, at 


weler buys the wire in any size 


east unused. No soldering irons are used 
in the jewelry business now, as that work 
takes too much time. Blowpipes do the 
work now. The old tools are interesting 


rad well wortn examination. 





Chicago’s Clocks. 


Saab HENRY J. COX, Governme 
weather forecaster, has made an ex- 
haustive study of the proposal to put Ch: 
cago clocks an hour ahead to coincide with 
eastern time. He considered climate 
and location, and has concluded the 
plan is not just what Chicago wants. 

“The idea is,” he said, “to start the day 
one hour earlier, so the workers of Chi- 
cago work when the singing 
lark begins instead of lying idly 
in bed and missing the beautiful early day- 


has 


| 
> +> + 
Lildl 


could go to 
his lay, 
light hours. 

“That’s very poetic. But, as a matter of 
fact, the hour between 6 and 7 o’clock is 
filled with riotous sunshine only about 3” 
per cent. of the year. A large part of the 
time it is black as midnight and cold as a 
part of the 
colder 


miser’s heart. It’s the coldest 
day—averaging about 10 
than at the end of the day. 

“Should you make the workers get up an 
hour earlier—in the night-time—and suffer 
hour of cold? I would say, let’s 


degrees 


another 
not do it. 

“They say Cleveland has adopted eastern 
But Cleveland is located closer to 
the center of eastern time than it is to 
central time. 

“T am not talking officially, 
personally whether they 
] 
| 


time. 


and I don’t 
shove the 
the simple 


Cart 
clocks ahead, but I have tole 


facts in the case.” 








D. D. Elliott, a jeweler at Versailles, O., 
has sold his store to Ira L. Spenny, Tiffin, 
QO. Mr, Elliott will re-locate in Columbus, 
Ind. 
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Technical 
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"W“HE vast amount of and 


saved by the 
the oxy-acetylene torch is now well known. 
This ingenious device indeed has wrought 
a revolution in many industries. Huge 
iron wheels, shafts, steel castings, machine 
parts, etc., which were previously thrown 
into the scrap heap because of the ex- 
pense which would be incurred in repair- 
ing them, are now reclaimed at a nominal 
cost. The oxygen and acetylene in the 
Davis-Bournonville torch combine in a 
manner which prevents injury to the parts 
being repaired. The: torch is constructed 
so that there is enough of each gas to 
make the process as effective as ingenuity 
can make it. The torches are made for 
welding and cutting all kinds and sizes of 
metal. Autogenous welding is uniting 
metals by heating, without hammering or 
compression. This has, of course, been 
done with hydrogen and oyxgen combined, 
as explained in an article published re- 
cently in THE JEWELERS’ CIRCULAR, but the 
oxy-acetylene flame attains a temperature 
of about 6,300 degrees F., while the oxy- 


money time 
remarkable invention of 


hydrogen flame is something less than 
4,000 degrees F. A very powerful flame ts 
condensed into very small volume. The 


process allows the uniting of such metals 
as platinum, copper, aluminum, steel, brass, 
etc., in such a manner that when smoothed 
over the joint is not visible. 


\ rapid and admirable method tor de- 
positing suitable metals 


glass so as to produce mirrors consists of 


nm tne Surrace 


lecomposing the metal by means of a high 
electric current. It is thus de- 


potential 
scribed in the 


rh ae YY l? 1 ay ’ 4 ] . 
: 1: 
(>. Rumelin. 


A metal plate 


with the glass plate which 1s to receiv 


is placed in juxtaposition 


T 


coating. The two plates are then placed 
flat on a table beneath the receiver of an 
air-pump suitable for producing a high de- 
oree of vacuum, such, for example, as the 
rotary pump of \ small quantity 
of an inert gas, such as hydrogen, is in- 
troduced into the vacuum, and a high po- 
tential current is then turned on by means 
of the negative pole cf a suitable source of 
electricity, this pole being attached to the 
metal Thirty duration of 
cathodic flow is sufficient to obtain a 
properly silvered mirror. Besides silver 
the metals gold, copper, platinum, nickel, 
iron, palladium and iridium may be em- 


Gaede. 


= . ’ 
piale. seconds 


this 


ployed. 





Distinguishing Silver From White Metals. 
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quantity of water, being, in fact, ind! 
in this, while most other metals 
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PLATINUM © 


in Any Shape and Hardness 


REFINERS AND WORKERS 
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PRECIOUS METALS 
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SQUAR= STONE BEZELS MADE IN PLATINUM AND GOLD 
STRAIGHT AND BEVELED—_WITH AND WITHOUT BEARING 
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A PERFECT WATCH OR CLOCK OIL 


must be “neutral,” which means that it must be absolutely free from acids of any 
kind. ‘The presence of acid means corroded and blackened pivots. 


FULCRUM OILS 


are the only WATCH, CLOCK and CHRONOMETER OILS produced that are free 
from all acids, AND WE CAN PROVE IT. 


ie 





Dr. F. W. Mann, probably the best-known oil chemist in 
the world, says: “Fulcrum Watch, Clock and Chronometer 
Oils are non-drying and CANNOT GUM, neither will they 
evaporate even when exposed to the atmosphere. 





“On account of the absence of free, fatty or ANY 
OTHER ACID, they cannot corrode any metal.” 
































If you are not using FULCRUM OILS, you are not using the BEST oils. 


Watch and Clock Oils, 35c. a bottle, $3.75 per dozen. Chronometer Oil, 50c. a bottle. 


For Sale by All Jobbers. 


FULCRUM OIL COMPANY, FRANKLIN, PA., U.S. A. 
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Question No. 3260.—Weight of Bal- 


— ype ere par he —* 
ance. i eve’ Casi j eat (I PLidilce J } ti.) 
w~rre f weight? * A. 

\NSWER:—With the balance in the watch 


7 


it can be tested by holding tne train, D\ 
means of a bristle, so that the balance 1: 
perfectly free from tne motive force and 
stands in a position of rest. Then mark 
on the plate with a little rouge the positio! 
if one of the arms of the balance or other 
similar guide by which the extent of the 
balance vibrations can be easily noted. 
Then start the watch by removing the 
bristle, and when the balance has acquired 
its nermal are of vibration make a mark 
indicating the full extent of the arc at- 
tained by the arm of the balance or other 
guide. the balance is then stopped once 
more in the position of rest and the number 
of vibrations that are found necessary to 
attain the full are are noted carefully. If 
the balance is too light it will acquire its 
full arc immediately; if too heavy, it may 
require 15 to 20 vibrations to do so. 

Question No. 3261—Cannon Pinion. 
Will you inform me as to the best method 
of tightening a loose cannon pinion on its 
center post? M. ON. 

ANSWER :—If the cannon pinion or center 
post is loose it may be tightened by twist- 
ing the center post around between the 
jaws of a dull-cutting pair of pliers. The 
cutting edges thus cause a couple of ridges 
or rings around the arbor, making it so 
much larger. Should the ridges be too 
large, twist the post between flat-nosed 
pliers. This will flatten the ridges suff- 
ciently till they just fit the cannon nicely, 
making it tight enough to carry the hands, 
but on no account should they be tighter 
than that. Another method that may be 
adopted is to roll the center post between 
two sharp files, thus causing a multitude of 
fine burrs on the surface. Should either of 
these methods be unsuccessful, then the 
best way would be to fit a new center post. 

Question No. 3262. Escape Wheel 
Teeth. Could you tell me what are thi 
Wdvantages claimed for the club-tooth over 
the rat. het-tooth escape wheels? 


Cy P. (). 
ANSWER:—The acting parts of ratchet 
‘scape wheels, which are generally found 
in English watches, are points the inclined 

lanes which produce the an ula 
on e pallet This has ntag 
it if Oll Wiel thicken d has le ss eme 
the rate of the Wat The reet aré 
Wever,r, fine and delicate. al d “an he « asily 


4 rT 4 . ‘ - 1 7 

DCTIT, Phe are aiSO UlavIe tO mold om 

, ; . cal PT 99 
the acting parts well. Considerable “drop 


in order 
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[Answers are also solicited from our re aders to ‘the questions tigi pt on 


attention paid to communications unless acco n 


— should be 


which is mostly 


high-class Swiss wat mse 
wheel of steel and beve 
edge off top and bottom, 
» almost a knife-edge. 
It can be seen, therefore, that the 
of the club-tooth escape- 
ratchet escapement are 1 
and ability of retaining oil, 
good eS toe 
eee Springs. 
> through the col- 


thus 5 tenia 


main advantages 


Will you pean 
1s the be we form ol sate. 


ANSWER :—The usual way of forming 
is to make two bends 


above the plane of the spring and the other 
making it parallel to the plane. 


but must be kept vertical 
This is in reality 
therefore the bend should not 
The best form of over- 
coil is that adopted by the American watch 
companies, which employ a gradual incline 


and bent only edgewise. 


made too abrupt. 


upward extending 
This is not so injurious to the spring ; 
incline should 


. too long, as it would cause the spring 


Difference Between 
Time at Two Places.—C 


between local time at | 
In order to determine 


Each place mus‘ 








DEPARTMENT et 


together these three conversions for one 
place, we have the difference between its 
time and that ot Greenwich: an advance if 
it is to the east, and a retardation if it 1s 
to the west. — the operations with 
regard to the second place. If both are to 
the east or 
the difference in local time will be civen 


eee to the west of Greenwich, 


by subtracting the less from the greater. 
lf one 1s to the east and the other to the 
west, the difference is obtained by adding 
together the two local times. As an ex- 
ample, one might want to know what is the 
cal time at Dublin, Edinburgh and St. 


Peters burg: also the difterence between 
that of Dublin and each of the other towns. 
The longitude of these cities are, respect- 
ively: Dublin, 6 d 


legrees 20 minutes west 
} degrees 1] 


minutes west of Greenwich; St. Petersburg, 


of Greenwich: Fe 


30 degrees 19 minutes east of Greenwich. 
Converting these into time, we find that the 
longitude of Dublin corresponds to six 
times four minutes plus 60 * 4 seconds, 
which is equal to 25 minutes and 20 sec- 
onds. The longitude of Edinburgh corre- 
sponds to three times four minutes plus 
Il X 4 seconds, or 12 minutes and 44 sec- 
onds. The longitude of St. Petersburg 
corresponds to 30 times four mjnutes plus 
IY *< 4 seconds, or 121 minutes and 16 sec- 
onds. Dublin and Edinburgh are both slow, 
or west of Greenwich. The difference in 
their local times is that obtained by sub- 
tracting 12 minutes 44 seconds from 25 
minutes 20 seconds, the result being 12 
minutes and 36 seconds. Dublin and St. 
Petersburg are, however, respectively to 
the west and east of Greenwich, so that 
their local times differ by an amount equal 
to the sum of their local times (which are 
25 minutes and 20 seconds and 121 minutes 
and 16 seconds), which is 2 hours 26 min- 
utes and 36 seconds. 

QUESTION No. 3265.—Rusted Staff 
Pivots.—K indly inform me the reason 
why the point of a staff rusts in new alarm 
clocks. I have found quite a few. In re- 
pointing the staff of an alarm clock I put 
it through this process: Soften it; then re- 
point it and temper it in cold water: rinse 
it in bensine, then in grain alcohol: then 
polish with oil and oilstone powder; re- 
place it and put oil on. After a month or 
two I have still comebacks that some turn 
rusty. Will you kindly tell me the cause? 


~ 


a 3. 

ANSWER :—Rust on the staff pivots of an 
alarm clock is due either through using an 
inferior oil—i. e., an oil containing too 
much acid—or through the oil leaving the 
pivots and thus causing them to run dry. 
By repolishing them with an Arkarsas oil- 
stone and making the pivots well tapered, 
then the application of an oil that is not too 
thin will be found to be all that is required. 
Care should be given to the screws, noting 
whether the V opening comes to a point, as 
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_~ New Thurston 
y Filing Machine 


HIS MACHINE is built for Filing, Blanking, Trim- 

ming, Punching, and Drawing Dies, or anything to be 
filed accurately. By adjusting the table to the graduated 
plate, any desired amount of clearance can be obtained 
in a cutting die, from one to ten degrees. By setting 
the machine at zero the walls of a drawing die can be 
filed or lapped perfectly square; something that is 1m- 
possible to do by hand. 

The number of strokes can be adjusted by the slot 
headed screw in the driving disc, carrying further from 
or closer to center, as the case may require. Speed 
from 300 to 350 revolutions per minute. 

Weight of machine 125 Ibs., not including table. 


Price of machine com- > o- 
plete with countershaft 





Send for Illustrated Catalogue of Special Jewelers’ Machinery 
which includes cuts and description of The Thurston Patent Die 
Milling Machines. 


Manutacturers and Engineers of Special Machinery, Fine I Li | | R % I C) N M hk & > + Q . 


Tools, Saws, Burrs and Cutters for Jewelers and Silver- 


smiths. 419 EDDY STREET, PROVIDENCE, R. lL. 


























K.&D. STAKING TOOLS -€ 


MADE IN U. S. A. 





UNIVERSALLY RECOGNIZED AS THE BEST IN EVERY WAY 


THE INVERTO. The most complete staking tool 


on the market, the last word in 
high-grade tools (No. 18) 120 Punches, 25 Stumps, $35.00. 


Send for our new catalog of staking tools 


IN MAHOGANY CASES 


NO. No. 

12B 100 Punches, 24 Stumps $22.00 {5B 50 Punches, 14 Stumps $15.00 
(3B 76 Punches, 29 Stumps 19.50 {6B 120 Punches, 30 Stumps 26,00 
(4B 60 Punches, 18 Stumps {7.00 {8 120 Punches, 25 Stumps 35.00 


GLASS COVER—High Base 


12 100 Punches, 24 Stumps $20.00 {4 60 Punches, 18 Stumps $15.00 
13 76 Punches, 20 Stumps 11.50 15 50 Punches, 14 Stumps 13.00 


GLASS COVER—Ball Bearing Base 


12A 100 Punches, 24 Stumps $21.00 {5A 50 Punches, 14 Stumps $14.00 
13A 76 Punches, 20 Stumps (8.50 {6A 120 Punches, 30 Stumps 25.00 


No. 18 : ita im] ! (4A 60 Punches, 18 Stumps 16.00 
Price, $35.00. 


KENDRICK & DAVIS CO. SUSSFELD, LORSCH & CO. 


Manufacturers Wholesale Distributors 


Lebanon, New Hampshire 90 Maiden Lane, New York 
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How to Make Beading Tools. 


Written expressly for The Jewelers’ Circular by C. 


Lindemann. 












































decorative 


appl.ed 
jewelry is the 


frequently 


A MOST 
effect on  stone-set 


beaded edge. During tie last few years 
especially it has been much in vogue. 
While it does not require more than 


average ability to impress beads upon a 
metal edge encircling a stone, it must not 
be overlooked that this can only be done 
with nicety and perfection with an assort- 
ment of first-class beading tools. 
Occasionally that workman of more than 
average ability who contrives to get along 
with a set of tools of a surprisingly poor 
quality is forced to admit that moderate 
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Fig. 1 


ability, assisted by excellent tools, has a 
big lead against the best of skill operating 
with poor tools. And this particularly in 
reference to beaded work. 

The usual and reliable way to make 
beading tools is by means of a beading die, 
a small steel plate provided with all sizes 
might possibly be needed. 
There are two kinds, of which the one 
shown in Fig. 1 is more commonly used. 
The beads rise in the center of small, round 
cavities arranged in rows. 

Fig. 2 shows the second kind, known un- 
der the name “Fion.” Here the beads form 
the tops of little cones rising from the level 
surface of the small steel plate. Either of 
these two types (fion more often) have 
heen successfully made by some jewelr) 
setters themselves. Generally, however, 
they are bought from tools supply houses, 










f beads that 
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having then been made by experienced tool 
makers. 

Next important is to get good quality of 
steel. Stub’s steel wire is excellent for the 
purpose, gauge 30 (about 3mm. diameter), 
will be just right ) wire into 
lengths of about three inc.es then 
file one end of each piece to a taper and 
the extreme end of the taper flat. The re- 
sulting small circular surface is to receive 
the ce ncavity or the reversed bead. 

Now bring a piece of steel prepared this 
wav over a bead in beading die and re- 
peatedly strike the top with a light ham- 
mer, turning the steel at the same time. 
It is advisable to start with a bead which 
is a few sizes smaller and, after an im- 






Cut the 


—_ 


| 
e€acti, 


pression has been made, to pass gradually 
to the desired size. Care should be taken 
to get the cavity exactly in the center of 
the steel;'to assist in this make a shallow 
hole with a narrow half-round graver in 
the center of it. 

Having produced the desired size of con- 
cavity by hammering on top, the super- 
fluous steel is filed away with a fine flat 
file. The other end is now filed to a taper 
so it may be secured in a handle. 

Notwithstanding the many compounds 
and mixtures that are recommended for 
hardening, most workers prefer the sim- 
ple process in which only water and a piece 
of soap are used. The tool is first gently 
heated and thrust into the soap whereby it 
becomes encrusted with it and will not 
oxidize so easily as the air has no access. 








Then it is heated again to a cherry red and 
plunged into cool water. 

After hardening the beading tool is 
brought to the proper degree of hardness by 
tempering. This is done best over an alco- 
hol lamp. The right temper is obtained 
when the tool turns straw yellow. To be bet- 
ter able to judge the appearance of this tint 
it is best to polish or brighten up the tool 
before on oilstone. 

Then the beading tool is thoroughly pol- 
ished by fastening it in drill stock and drill- 
ing upon a piece of leather fastened to a 
block of wood and charged with Parisian 
rouge or Vienna lime. 

Some workers make their beading tools 
without using a beading die. The reversed 
bead is by them simply cut in with a nar- 
row half-round graver. In order to do 
this the graver is held rigid and the steel 
is pressed against its cutting edge while 
turning it at the same time, in which way 
the concavity is produced. In following 


this procedure, however, there is a tend- 
ency to make the cavity too deep and not 
smooth enough. 
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Use of Silver Cyanide in Making Up Silver 
Plating Solutions. 
ILVER cyanide is now used very ex- 
tensively for making up silver-plating 
solutions, even more so than formerly, as 
the majority of silver platers are beginning 
advantages. The _ use, 
therefore, can be-said to be increasing 
There are 


to appreciate its 


silver compounds that 
employed in making a silver- 
plating solution in conjunction with potas- 
sium or sodium cyanide: 


three 


are being 


(1) Silver nitrate. 

(2) Silver chloride. 

(3) Silver cyanide. 

The use of silver nitrate has almost be- 
come obsolete, although there are a few 
platers who still use it and obtain good 
results. It was the first silver salt used 
that was recommended. Its objection lies 
in the fact that when dissolved in cyanide, 
sodium or potassium, nitrate is formed by 
the reaction, which ,fills the solution with 
an inert compound. This, however, is ap- 
parently not directly objectionable, as it ap- 
pears to have no deleterious effect, contrary 
to the usual opinion, upon the deposit. The 
real disadvantage is in filling the plating 
solution with the sodium or potassium ni- 
trate, which acts as so much foreign matter. 

The objection to silver chloride is that it 
fills the solution with inert sodium or potas- 
s:tum chlorides when it is dissolved in cya- 
nide. The reason why it has been and is 
still used is that it is much easier to make 
than the stlver cyanide. Any solution that 
contains silver and is ac.d or neutral in re- 
action may be precipitated by addition of 
hydrochloric acid, and an 
excess of these precipitants will not redis- 
solve the silver chloride formed. It may be 
understood, therefore, that silver chloride ‘s 
the easiest silver compound tO prepare, This 
is particularly true in the case of the large 
silverware concerns which have stripping 
to which it is only necessary 

hydrochloric acid to form 

silver, and it is so easy to 


common salt or 


solutions, etc., 
to add salt or 
the chloride of 
make it is not surprising that it was early 
used as the silver salt for making up a sil- 
ver-plating solution. 

The advantage of the silver cyanide lies 
in the fact that when dissolved in cyanide 
no inert salt is formed, but the double cya- 
nide of potassium or sodium and silver is 
produced. This gives an ideal solution for 
silver-plating, and one which is theoretic- 
ally correct. The solution may show a 
lower specific gravity than other solutions 
made from the chloride or the nitrate and 
still have more silver in it. This fact 
means that the solution will remain in good 
condition longer than the other solutions. 

The objection to the use of the silver 
cyanide has been one of making it. To 
produce the salt a neutral solution of silver 
nitrate is required, and to it 1s added so- 
dium or potassium cvanide to precipitate 
the silver cyanide. As the silver cyanide ts 
soluble in an excess of cyanide, no more 
should be added than is actually required 
to precipitate the silver. Beyond this, tl 
is no difference between the use of the cya- 
nide and the other silver compounds.—7/ 
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LEIMAN POLISHING 
DUST COLLECTOR 


sucks in all the dust at both hoods, 
keeping the shop neat and clean. 











All the 
leading 
factories, 
stores, 
and 





shops 
use it. 








clean. 








Working with this dust collecting outfit is a pleasure. 
You don’t have to put on a special working suit to pro- 
tect yourself. No dust flies around—the powerful suc- 
tion draws in the dust and keeps everything neat and 


LEIMAN BROS., 62 8B John Street, New York 
COMPLETE SHOP OUTFITTERS 














| Good Profits 
‘a Guaranteed 












We have made the 
auction business a care- 
ful study for the past 
20 years. 

Let us send you many refer- 
ences to prove we made 
from 32 to 44 per cent, profit. 


Write at once for full particulars, 


GOTTLIEB & O’NEIL 


World’s Renowned 
Auctioneers for MAK- 


ING LARGE PROFITS, 


8th Floor, Ashland Block. 
CHICAGO, ILL. 




















Watchmakers, Attention ! 








The 
Following 
isa 
Formula 
for a 
Perfect 
Watch ote OIL. 
New NonES Ne 
and pMass.. wit om 
. E 
q me red "q 
Glock Oil | 
Specific Gravity 15.5° C. = 0.9219 
Saponification Value = 278 
lodine Number = 29 
Viscosity (130° F.) = 61 Seconds 


This has been determined by a large number of tests, and is the 
first scientific information ever given to the watchmaker. 

Purchasers of Watch and Clock Oil can verify this by any relli- 
able chemist, or by any of the large Watch Manufacturers of the 
country. 

Pure Porpoise Jaw Oil is the only Oil in the world that will meet 
this chemical requirement. We are the only manufacturers who pro. 
duce this Oil from the Porpoise to the watch pivot. 

Porpoise Jaw Oil is the only known Oi] that will stand three 
years in the jewel of a watch without evaporation, creeping or oxi- 
dizing. 

This Oil is used b a Per Cent. of the Watch Manufacturers 
and Repairers in this 


WILLIAM F. NYE, “ass. 
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Etching by the Traasfer Process.* surfaces, spheres and squares, spiral FORMULA FOR ETCHING INK. 
shaped articles. single or double curved Beeswax ..................... ) ounces. 
A DESCRIPTION OF AN INTERESTING PROCESS surfaces, with equally good results. For Egyptian asphalt "4 ounce. 
eoR THE DECORATION OF METALS AS the benefit of the manufacturers we will Bayberry Te Seueueex see eeee: l ounce. 
ADOPTED BY JOHN R. BAYNES. enumerate some of the articles which can Aniline color (sol. in oil)..... le ounce 
ae be marked or ornamented by this method. Rosin ........................ “4 ounce 
HE general belief up to the present he jist includes tools of all descriptions, and 
time has been that mans ass etch.Mg = saws, etc., name plates, signs and tablets, Turpentine ................-. 14 ounces 
peda prea thoes pe natn Pr miner toygisoe sg tg ot caanggeiong Melt frst five ingredients over hre and 
therefore, this article is intended to show nie pose ed ia ee ae yea through cheesecloth. Remove nai 
that the method known as the transfer aie = cg poten tag — the fire, then add the turpentine. Stir all 
: ubing, square and round, bottle-cases, thoroughly and allow to cool. 


process can produce work of a most won- 
derful character, and second, if not equal 
to that of the photographic, while the va- 
uses are unlimited. There 
methods used in the cutting 
The best known of 


riety of its 
are several 
or etching of metals. 
which the rubber stamp process, the 
process of painting the design directly 
upon the surface to be etched, the pho- 
tographic process, and the transfer proc- 


- tg ie 


ess. 

The method first mentioned, the rubber 
stamp, is limited in its scope, owing to the 
imperfect character of the pattern used, 
and is suitable only in the marking of 
knife-blades, cutlery, etc., and in_ the 
cheapest grade of etching where line work 
is called for; the second the method 
where the design is painted on the metal 
(by means of a resist), requires skilled 
labor and can be appiied only to each ar- 
ticle separately, therefore is not adapted 
to work in quantity and is expensive; the 
third, the photographic, while having a 
great variety of uses, and being capable 
of producing etched work of a most per- 
fect character, nevertheless has its limita- 
tions and is extremely slow and costly; the 
fourth, the method, the one to 
which this article is devoted, eliminates 
many of the impractical features of the 
other processes and holds great advantages 
over each when worked with intelligence. 

The two strong features of this process, 
themselves will recommend it to 
its simplicity and its 
practicability. Let us sim- 
plicity. This is best illustrated by the fact 
that it can be worked throughout by un- 
Any person of ordinary 1in- 


transfer 


"Ks 
which in 
manutacturers, are 
consider its 


skilled labor. 
telligence can be taught the entire process 
in a few days’ time, and under slight direc- 
tion can go through all of the operations, 
from the printing of the paper pattern on 
the press to the cutting of the metal in the 
acid tank. These facts establish its sim- 
plicity. Now as regards its practicability. 
This can be shown by the many uses to 
which the process can be put. Mr. baynes 
has proved, as can be judged somewhat by 
illustrations, that 
shape or 
method. 

film 


the few accompanying 


any metal object. whatever its 
forn, can be decorated by this 

While the stripped photographic 
(which is costly and perishable) can be 
used as a pattern and made to conform to 
a curved or even double curved surface, 
the operation is a slow and delicate one, 
and is practical only on gold and sterling 
silver ware. To the contrary, the paper 
transfer pattern lends itself readily to 
complex shapes, and can be used to cover 
a variety of forms, such as tubes, indented 


*By H. 


Industry. 


B. B. by The Metal 


Copyrighted 


loving cups, etc., clocks and dials of every 
description, and many articles of jewelry, 
such as belt buckles and pins (for enamel- 
ing especially), also vanity cases, powder- 
boxes and toilet articles. 

We would mention that the metals these 
articles represent cover also a wide range, 
i. ¢., brass, copper, zinc, bronze, steel, Bri- 
tannia metal, German and sterling silver. 
Having stated the foregoing tacts con- 
cerning the process, we will now proceed 
with one of the formulas as adapted by 
Mr. Baynes. 


It is already understood by many who 
have a knowledge of etching that the pat- 





STERLING SILVER VACUUM BOTTLE CASES DECO- 
RATED BY THE BAYNES METHOD. 


tern used in this method is a paper trans- 
fer pattern, which is struck off from a 
copper or steel plate, known as the mas- 
ter plate, by means of a copper-plate press. 
\ letter may also be used.  lLhis 
master plate is an etched or hand-engraved 
plate, made of either steel, on 
which the design is represented by lines de- 
pressed or sunk in the metal. 

It is necessary, therefore, to first procure 
the master plate. After this has been ob- 
tained, the transfer paper is prepared. 


press 


coper or 


FORMULA AND DIRECTIONS FOR COATING 
PAPER.—THE PASTE. 

Qe | teaspoonful. 

| wh ewuees > ounces. 

Sp 4 ounces. 

SO eS eee 25 drops. 

Mix flour and cold water to a smooth 


paste: add glycerine to boiling water and 
stir the two slowly into the paste to avoid 
lumping; if lumps remain the whole may 
be strained through cheesecloth. 

The transfer paper should be made from 
a good quality of pliable tissue paper. It 
is prepared as follows: Cover paper, one 
side only, with a thin, even coating of the 
flour or starch paste by means of a soft 
sponge or a flat camel’s hair brush. Allow 
sheets to hang in a vertical position until 
thoroughly dry, after which cut into pieces 
of about the size of the plates to be 
printed. 





Never add turpentine while mixture 13 
over the fire; it 1s dangerous. 

The ink, made according to the 
formula, is now used to fill the plate, pre 
paratory to printing (a putty knife or any) 
Hat piece of steel may be employed for 
filling ). Force the ink into the depres 
sions of the plate with tool mentioned, and 
use same to scrape away all superfluous 
ink. The result will be that the depressed 
lines are now filled with ink, flush with the 
surface of the plate. 


al OVE 


After the master has been filled, as per 
directions, place it (face upward) on the 
bed of the press. 
transfer paper, coated side down, 
with a blanket (made of either sheet rub- 
ber or a piece of closely woven cloth) and 
run same through press. By this operation 
the paper is driven into close contact with 
the ink contained in the depressions of the 
plate. 

kemove 


Lay upon it a piece of 


COVeT 


blanket and The 
ink held in the plate is released, and being 
tacky in nature, adheres to the coated sur- 
face of the paper. 

The print ts now ready for transferring 
to the object to be decorated. If the sur- 
tace of the object is flat, the print is placed 
in the position desired and 


draw paper. 


forced into 
contact by a firm pressure of the hand 
the use of a small rubber roller: in the 
case of an object whose surface is curved 
the same method is employed, but it is 
generally necessary to cut the paper se 
that it will conform to the shape of the 
curve. (No set rule for the cutting can be 
given owing to the great variety of forms 
and this must be left entirely to the judg- 
ment of the operator. ) 
The print having been 
into contact, it is now 


: | | 
pressed rolled 


I 
iecessary to releas« 
the paper. This is accomplished by moist- 
ening with a wet sponge and holding for a 
few seconds under a tap of running water 
The water by dissolving the starchy coat 
ing releases the paper and leaves the print 
on the face of the metal in the form of an 
inky design in relief. The ink represents 
the resist and protects the metals which 
it covers from the action of the acid. Thus 
it must be borne in mind that the parts o! 
the design covered by the ink are the parts 
which will remain in relief after the cut- 
ting. 

Before placing the articles thus treated 
in the etching bath, care must be taken to 
coat all the exposed parts which are not in 
tended to be etched. A common method is 
to brush such places over with either as- 
phaltum or shellac varnish. In regard to 
the etching bath employed it is not prac- 
tical here to give formulas which will an- 
swer for the cutting of such a variety of 


(Continued on page 277.) 
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LEIMAN POLISHING 
DUST COLLECTOR 


sucks in all the dust at both hoods, 
keeping the shop neat and clean. 








All the 
leading 
factories, 
stores, 
and 





shops 
use it. 











Working with this dust collecting outfit is a pleasure. 
You don’t have to put on a special working suit to pro- 
tect yourself. No dust flies around—the powerful suc- 


tion draws in the dust and keeps everything neat and 





clean. 


LEIMAN BROS., 62 8B John Street, New York 
COMPLETE SHOP OUTFITTERS 


Watchmakers, Attention ! 


iW The ; i i] 


Following 














Good Profits 
Guaranteed 


Or No Pay 
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Formula 
for a 


Perfect 


and 











We have made the 





auction business a care- Specific Gravity 15.5° C. = 0.9219 
ful study for the past Saponification Value = 278 
20 years. lodine Number = 29 
Let us send you many refer- Viscosity (130° F.) = 61 Seconds 


ences to prove we made This has been determined by a large number of tests, and is the 
from 32 to 44 per cent, profit. first scientific information ever given to the watchmaker. 

Purchasers of Watch and Clock Oil can verify this by any reli- 
able chemist, or by any of the large Watch Manufacturers of the 


GOTTLIEB & 0’NEIL nee Porpoise Jaw Oil is the only Oil in the world that will meet 


this chemical requirement. We are the only manufacturers who pro. 
World’s Renowned duce this Oil from the Porpoise to the watch pivot. 

Porpoise Jaw Oil is the only known Oil that will stand three 
years in the jewel of a watch without evaporation, creeping or oxi- 


Write at once for full particulars, 


Auctioneers for MAK- 





ING LARGE PROFITS, dizing. 
: This Oil is used b eee Per Cent. of the Watch Manufacturers 
8th Floor, Ashland Block. and Repairers in this 


CHICAGO, ILL. WILLI AM FE. NYE, NEW BEDFORD 
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Etching by the Transfer Process.* 





INTERESTING PROCESS 
METALS AS 
BAY NES. 


A DESCRIPTION OF AN 
FOR THE DECORATION OF 
ADOPTED BY JOHN R. 


HE general belief up to the present 

time has been that high-c'ass etch.ng 
of metals could be accomplished only by 
means of one process, the photographic; 
therefore, this article is intended to show 
that the method known as the transter 
process can produce work of a most won- 
derful character, and second, if not equal 
to that of the photographic, while the va- 
unlimited. here 


uses are 


methods used in the cutting 


riety of its 


are several 

or etching of metals. The best known of 
which are: the rubber stamp process, the 
process of painting the design directly 


upon the surface to be etched, the pho- 
tographic process, and the transfer proc- 
ess. 

The method first mentioned, the rubber 
stamp, is limited in its scope, owing to the 
imperfect character of the pattern used, 
and is suitable only in the marking of 
knife-blades, cutlery, etc. and in_ the 
cheapest grade of etching where line work 
is called for; the the method 
where the design is painted on the metal 
(by means of a resist), requires’ skilled 
labor and can be appued only to each ar- 
ticle separately, therefore is not adapted 
to work in quantity and is expensive; the 
third, the photographic, while having a 
great variety of uses, and being capable 
of producing etched work of a most per- 
fect character, nevertheless has its limita- 
tions and is extremely slow and costly; the 
fourth, the transfer method, the one to 
which this article is eliminates 
many of the impractical 
other processes and holds great advantages 


Sec ynd 


devoted, 


features of the 
over each when worked with intelligence. 
The two strong features of this process, 
which in themselves will recommend it to 
manufacturers, are its simplicity and its 
practicability. Let us consider its sim 
plicity. This is best illustrated by the fact 
that it can be worked throughout by un- 
skilled labor. Any person of ordinary 1n- 
telligence can be taught the entire process 
in a few days’ time, and under slight direc- 
ion can go through all of the operations, 
from the printing of the paper pattern on 
the press to the cutting of the metal in tl 
tank. These facts establish its sim- 
Now as regards its practicability. 
the many uses to 
Mr. Baynes 


ie 


— 


acid 
plicity. 
This can be 
which the process can be put 
has proved, as can be judged somewhat by 
the that 
any whatever its shape or 
forn, can be decorated by this method. 
While the photographic film 
(which is costly and perishable) can be 
used as a pattern and made to conform to 
a curved or even double curved surface, 
the operation is a slow and delicate one, 
and is practical only on gold and sterling 
silver ware. To the contrary, the paper 
transfer pattern lends itself readily to 
complex shapes, and can be used to cover 
a variety of forms, such as tubes, indented 


shown by 


few accompanving illustrations, 


metal obiect. 


stripped 





B. B. Metal 


*By H. 


Industry. 


Copyrighted by The 





spheres and _ squares, _ spiral 
single or double curved 
surfaces, with equally good results. [or 
the benefit of the manufacturers we will 
enumerate some of the articles which can 
be marked or ornamented by this method. 
The list includes tools of all descriptions, 
saws, etc., name plates, signs and tablets, 
dies, rules and instruments of precision, 
cooper and steel rollers for printing pur- 

gun-barrels, architectural pieces, 
tubing, square and round, bottle-cases, 
loving cups, etc., clocks and dials of every 
description, and many articles of jewelry, 
such as belt buckles and pins (for enamel- 
ing especially), also vanity cases, powder- 
boxes and toilet articles. 

We would mention that the metals these 
articles represent cover also a wide range, 
As ie zinc, bronze, steel, Bri- 
tannia metal, German and sterling silver. 
Having stated the foregoing tacts con- 
cerning the process, we will now proceed 
with one of the formulas as adapted by 
Mr. Baynes. 

It is already understood by many who 
have a knowledge of etching that the pat- 


surfaces, 
shaped articles. 


poses, 


brass, copper, 





STERLING SILVER VACUUM BOTTLE CASES DECO- 
RATED BY THE BAYNES METHOD. 


tern used in this method is a paper trans- 
fer pattern, struck off from a 
copper or steel plate, known as the mas- 
ter plate, by means of a copper-plate press. 
\ letter may used. This 
master plate is an etched or hand-engraved 
plate, made of either coper or steel, on 
which the design is represented by lines de- 
pressed or sunk in the metal. 

It is necessary, therefore, to first procure 
the master plate. After this has been ob- 
tained, the transfer paper is prepared. 


which is 


press also be 


FORMULA AND DIRECTIONS FOR COATING 
PAPER.—THE PASTE. 

yy. £ os. re | teaspoonful. 

Se, ee, ow bees veeeks > ounces. 

Sf a) ae f ounces. 

Fy ey ee 25 drops. 

Mix flour and cold water to a smooth 


paste: add glycerine to boiling water and 
stir the two slowly into the paste to avoid 
lumping; if lumps remain the whole may 
be strained through cheesecloth. 

The transfer paper should be made from 
a good quality of pliable tissue paper. It 
is prepared as follows: Cover paper, one 
side only, with a thin, even coating of the 
flour or starch paste by means of a soft 
sponge or a flat camel’s hair brush. Allow 
sheets to hang in a vertical position until 
thoroughly dry, after which cut into pieces 
of about the size of the plates to be 
printed. 
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FORMULA FOR ETCHING INK. 


Beeswax 5 ounces. 


re e242 ee eee oe. 2 8 6 eee a 8 4 


Kgyptian asphalt .............. *+ ounce 

a a l ounce. 

Aniline color (sol. in oil)..... > ounce 

EE LS ne ae ee “4, ounce 
and 

So CN end ees 1%, ounces 


Melt first five ingredients over fire and 
strain through cheesecloth. 
the fire, then add the turpentine. 
thoroughly and allow to cool. 

Never add turpentine while mixture is 
over the fire; it 1s dangerous. 

The ink, made 
formula, is now used to fill the plate, p 
paratory to printing (a putty knife or 
fat piece of steel may be employed fo: 
filling). Force the ink into the depres 
sions of the plate with tool mentioned, and 
use same to away all superfluous 
ink. The result will be that the depressed 
lines are now filled with ink, flush with the 
surface of the plate. 

After the master has been filled, as pe 
directions, place it (face upward) on th 
upon it a 


Remove trom 


Stir all 


according to the above 


—~ 


“¢ 


all \ 


scrape 


bed of the press. 
transfer paper, coated side down, 
with a blanket (made of either sheet rub 
ber or a piece of closely woven cloth) and 
run same through press. By this operation 
the paper is driven into close contact with 
the ink contained in the depressions of the 
plate. 
kemove 


Lay piece of 


COVE 


blanket and Thi 
ink held in the plate is released, and being 
tacky in nature, adheres 
face of the paper. 


draw paper. 


LO the coated Sur- 


The print ts now ready for transferring 
to the object to be decorated. If the sur- 
tace of the object is flat, the print is placed 
in the position 
contact by a firm pre 


smal] 


and forced into 
sure ot the hand or 
rubber roller; in the 
case of an object whose surface is curved 
the same method is employed, but it is 
generally necessary to cut the paper s 
that it will conform to the shape of the 
curve. 


desired 
the use of a 
} 
i 


(No set rule for the cutting can be 
given owing to the great varietv of forms 


and this must be left entirely to the judg 
ment of the operator. ) 
The print having been pressed or rolled 


Into contact, it 18 now necessary to release 


the paper. This is accomplished by moist- 
ening with a wet sponge and holding for a 
few seconds under a tap of running water 
The water by dissolving the starchy coat 
ing releases the paper and leaves the print 
on the face of the metal in the form of an 
inky design in relief. The ink represents 
the resist and protects the metals whic! 
it covers from the action of the acid. Thus 
it must be borne in mind that the parts ot 
the design covered by the ink are the parts 
which will remain in relief after the cut- 
ting. 

before placing the articles thus treated 
in the etching bath, care must be taken to 
coat all.the exposed parts which are not in 
tended to be etched. A common method is 
to brush such places over with either as- 
phaltum or shellac varnish. In regard to 
the etching bath employed it is not prac- 
tical here to give formulas which will an- 
swer for the cutting of such a variety of 


(Continued on page 277.) 
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STILL SUPREME 


Patek, Philippe & Co. 
WATCHES 


GENEVA - SWITZERLAND 


ANNUAL TRIUMPH AGAIN REPEATED 


Nearest to Perfection as yet Reached by 
Portable Timepieces 


LATEST ACHIEVEMENTS 


Records of 1913-1914 


GENEVA OBSERVATORY TIMING 
CONTEST 


Ending February, 1914 
The Very First Prize between Makers for the 


Best Average Running (9 manufacturers com- 
peted). 
The Very First Prize for Best Average Running of 
a Single Watch. 
2 First Prizes out of 4, of which the Very First One. 
3 Second Prizes out of 9, of which the First Second. 
8 Third Prizes out of 20, of which the First Third. 
36 Honorable Mentions out of 63. 


50 Out of a Total of 103 Awards 


In individual watches the Patek, Philippe & 
Co. watch excelled all others by 24 points. 


Collectively the five Patek, Philippe & Co. 
watches excelled any other five watches 
by 14.6 points. 

















All of these Brilliant Results were accomplished by 
watches of our usual Commercial Quality. 


They are FOR SALE by the 
PATEK, PHILIPPE & CO. AGENTS 





Awarded Hors Concours (Beyond Competition): Milan, 1906; St, 
Louis, 1904; Paris, 1900; Geneva, 1896; Chicago, 1898; Antwerp, 1886; 
Zurich, 1888. Gold Medal: Nuremburg, 1905; London, 1885; Calcutta, 
1888; Groningen, 1880; Melbourne, 1880; Paris, 1878; Philadelphia, 
1876; Valparaiso, 1875; Paris, 1867; Paris, 1855; ‘London, 1851; Paris, 
1844. Silver Medal: New Y ork, 1858. Diploma of Honor: Amster. 
dam, 1888. Highest Award: Vienna, 18765. 


ALFRED G. STEIN 
68 Nassau Street New York 
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Know More—Earn More 


The person who has a complete knowledge of a busi- 
ness is the one who is in demand all the time and also the 
one who receives the largest salary. Make your trade an 
unfailing asset by being a complete master of it. Make 
up your mind to attend Bradley Institute immediately after 
the holidays and take a course in 


WATCHWORK, JEWELRY and ENGRAVING 


Then you will be in line for promotion at an increased 
salary and your services will always be in demand far in 
excess of those who have only a partial knowledge of the 
business. Thousands of Bradley students are working in 
different towns and cities of this country and all will attest 
to the good work done at this old, reliable and thoroughly 
up-to-date school. 


Write to-day asking for our latest Art catalog. Ad- 
dress HOROLOGICAL, BRADLEY POLYTECHNIC 
INSTITUTE, PEORIA, ILLINOIS. 





























WW \\\\ \ 


On*40} 


ONYEEK«. SaAaL_ArReyT 
Paid to Engravers 


Get particulars of our Home Study Course 
Catalogue Free. 





Residence and Correspondence School 


NEW YORK SCHOOL OF ENGRAVING 
71-73 Nassau Street, New York 


MQW 


RANLETT & 
LOWELL 
WATCH OIL 


Recognized and admitted superior to 
any other Watch Oil on the market 


Expert Watch Repairing 
for the Trade 


Over twenty years serving New Evgland field 
SEND FOR A SAMPLE 


| JOHN S. LOWELL 3.8; weest 
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The Pasting-On of Whole Pearls 


Drilling Holes for the Pegs—How to Make a Device to Hold the Pearls 
While Drilling — Selecting the Cements—The ‘‘Keying On’’ Process 


Written expressly for 
The Jewelers’ Circular 
by Carl Lindemann 
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2 aaeantence it does not require intimate 
acquaintance with our trade to know 
that the stones embellishing an ornament 
are secured in their respective settings by 
part of the metal being forced over them, 
this being effected either with gravers or 
by using hammer and punch. The less 
primitive the manner in which this is ac- 
complished and the higher the quality of 
beads and cutting, without being overbur- 
dened with meaningless decoration, the 
more artistic and modern is the setting. 
More circumstantially has this been de- 
scribed in articles appearing in recent is- 





In the 


CIRCULAR. 
methods mentioned there nothing is said 
about cement as a means of securing stones 
and we may add that its use for general 
work is not justified and strongly depre- 


sues of [HE JEWELERS’ 


cated. But there are exceptions as we shall 
see. 

Naturally, the full display of the beauty 
of a gem is somewhat impaired when part 
of it in order to hold it is covered with 
metal, and this detraction is distinctly dem- 
onstrated in case of whole-pearls. These 
pearls, which are often of considerable 
value, are rarely set in drilled holes; some- 
times they are put in cramp settings, prefer- 
ably, however, for the reason mentioned 
before, they are pasted on to pegs. 

Corals likewise are often set in such man- 
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ner. Occasionally color stones such as 
amethysts, etc., when used as pendants, are 
also fastened to a wire by means of ce- 
ment. 

Our attention, though, we will bestow 
chiefly on whole-pearls, because first, they 
are more often affixed in this manner, and 
second, they are, as a rule, drilled by the 
jeweler or setter himself, while other gems, 
perhaps with the exception of corals, are 
drilled by the lapidary. 

The first step in this work is the drilling 
of the pearls to provide holes for the pegs. 
This must be done with some caution, as 
too much pressure from drill will split a 
pearl. Most manufacturers have _ pearl- 
drilling machines installed in their places; 
they are easily operated and generally run 
by electricity. In shops where production 
is carried on on a smaller scale, the pearls 
are often drilled by hand. Devices for 





holding them during drilling can be bought 
from tool supply houses. The simple brass 
clamp which is just as good and used by 
many repairers can be made in very little 
time. It is merely a folded sheet of brass 
with holes of various sizes drilled in it be- 
tween which the pearls are held. (See Fig. 
1.) It should not be omitted to remove the 
burrs at the inner edges of the holes be- 
cause they are liable to scratch the pearls. 

Another way to hold the pearls during 
drilling is to use a cake of yellow cement 
such as the engravers have. Put the pearls 
upon a flat piece of iron or steel, heat the 
surface of the cake and press it down upon 
the pearls, embedding them; the side to be 
drilled will be on top and free. While this 
is a simple way it is at the same time a 
very safe one, and does not even require 
much time, as a dozen and more pearls can 
be handled at once. With little effort the 
cement around the pearl is chipped away 
after drilling. 


Every pearl before drilling must be ex- 
amined for the most attractive side, oppo- 
site which the hole should be drilled, so 
the best part is on top when pearl is 
mounted. Drilling should be done with a 
fine drill held in a light drill stock. 
Fig 2.) In pearl-drilling machines twist 
drills are generally used. If desired, the 
drill may be moistened with water. Oil 
should never be used in drilling pearls. If 
the hole is drilled to about three-fourths of 
diameter of pearl it will be deep enough; 
the peg for which pearl is intended is then 
cut off if too long. 


( sCFe 


Of the various brands of pearl cement, 
or mastic, one should be selected whose 
binding quality has been tested before. If 
it does not remain hard during tropical 
Summer heat it should not be employed. 

Having reduced a small quantity of ce- 
ment to fine pieces, fill the hole of pearl 
by picking up a few particles with the sharp 
point of a graver and pressing them into 
the drilled pearl held with tweezers. The 
jewelry article is now slightly heated over 
an alcohol lamp and the pearl put on the 
peg. Both are then heated once more and 
the pearl immediately pressed down with 
the finger to prevent it from rising. If too 
much heat is applied the pearl will be 
ruined. 


In order to be able to turn out durable 
work it should be borne in mind that the 
surfaces to be united by cement must be 
absolutely free from grease and dirt. This 
is even more important than the selection 
of the cement, as the best quality of the 
latter will give unsatisfactory results if ap- 
plied under unfavorable conditions. It 
also should be observed to use as little ce- 
ment as: sossible. After the pearls are 
pasted on and the article is cool, the sur- 
plus cement is removed with the sharp 
point of a graver or some other tool made 
specially for this purpose. 

Large and exceptionally valuable pearls 


are sometimes secured by the keying-on 
process. Instead of one piece of round 
wire the peg then consists of two half- 
round wires. A metal wedge made in pro- 
portion to the size of peg is then inserted 
betwen them (see Fig. 3, A). Previously 
the hole in pearl has been enlarged conically 
toward the inside. By pressing down the 
pearl the wedge is also driven down and 
forces apart the two halves of peg, whereby 
the pearl is secured (see Fig. 3, B). Be- 
fore this is done, a little cement may also 
be put in the hole of pearl. Secured in 
this manner a pearl will never come off, 
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and can be removed only by sawing off the 
peg at its base; the wire must then be 
drilled out. This keying-on process, by the 
way, requires the greatest caution because 
here the pearls are more liable to split. 

In pasting on corals it will not take long 
to discover that they are even more sen- 
sitive to the flame than pearls. A small 
excess of heat will cause a crack and spoil 
their color. Many use a special cement rec- 
ommended for corals; some use sealing 
wax in emergencies. 

A partly cracked coral may be improved 
by dipping in oil and warming it carefully; 
the oil will then enter the crack and ren- 
der the damage almost unnoticeable. 

Transparent stones are secured with a 
translucent stone cement or mastic. 


Etching by the Transfer Process. 





(Continued from page 275.) 


metals as are mentioned in this article. In 
veneral, however, we will state that in the 
case of brass, copper, bronze, steel, Ger- 
man silver and Britannia metal a diluted 
solution of nitric acid is used. 

The required strength of the solution 
cannot be accurately given owing to the 
varying changes of temperature under 
which it is worked, all of which affects its 
action, etc. An approximate temperature 
should be between 80 and 90 degrees F. 
The best results in etching of nearly every 
description are obtained by slow cutting of 
the metal (i. e., slow action of the acid), 
in fact, slow action gives the cleanest and 
sharpest results 

Mr. Baynes states that during his 20 
years of experience in decorative etching 
there is not one case in 20 where the 
transfer process cannot be used to advan- 
tage. In fact, he seldom uses any other 
method. The work shown in the few ac- 
companying cuts was done by girls trained 
in the Baynes process. 
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Mr. Jules dYurgensen 


COPENHAGEN 


begs to announce to his customers and the American trade 
generally, that now, as conditions in Switzerland are again 
nearly normal, he is ready to execute orders for his celebrated 
watches in the different styles. 




















GRAND PRyy RUDOLPH & SNEDEKER 
Paris, 1900 Sole Agents 
65 Nassau St. - New York 
C. O. BAKER, Pres. — C. W. BAKER, Vice-Pres. - 








BAKER & CO., INC. 


Refiners and Workers of 
Precious Metals 


SWMEEP SMELTERS 


Murray and Austin Streets 


Newark, N. J. 





New York Office, 30 Church Street 









































F &s S SILVER SOLD ERS 


ARE THE BEST 
“Ask the Man Who Uses It” 


A TRIAL WILL CONVINCE YOU OR MONEY REFUNDED FOR SALE BY ALL JOBBERS OR ORDER DIRECT 


N. J. FELIX & SONS, 50-56 John St., New York 
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Some Operations in the Manufacture of Silver” 


Rolling and Circling the Metal—Spinning—Molding a Jewel Case—The 
Engraving Bench—Press Tools for Mirror Backs 
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(Synopsis—The making of plated silver- 
ware is here described. 
first rolled to the correct thickness and 
afterward cut in round sheets, using a spe- 


described. The spinning op- 


cial machine 


erations are performed on wooden chucks 


which are made of the same contour as the 
finished part. In some of these the chuck 
is made in segments; this is to permit tt to 
be removed from the ptece after the spin- 
ning. Some of the molded parts are shown 
in detail. ) 
ANY of the operations in making sil- 
verware are performed by hand, and 
the skill of the employe is a great asset in 
obtaining the quantity and quality desired. 
of the operations employed by an 
American manufacturer are here described. 
ig. | shows the press used for rolling 
the britannia which used the 
base for the plated silverware. The meta! 
is first cast in ingots A; these are fed be- 
tween the rolls B until the required thick- 
ness is obtained. The handwheel C, which 
operates through the gears D, tightens 
down tae rolls until a sheet of the required 
gauge 1s produced. 

The thickness of plate used is either 1%, 
19, 20 or 21 gauge. At E is shown one o! 
the sheets, which has been rolled from an 
ingot to the required thickness. 

The sheet is cut into square pieces, 
shown in Fig. 2 at A, and then into r 
pieces with the machine B. The 
be cut is held on the machine by means o 


Sore 


is as 


metal 


as 
und 
heet | 


The cast metal ts 














a lower pad, and thus 1s held securely. The 
machine is provided with an adjustable stop 
E which is placed so that the pad will set 


round sheets A is placed over a wooden 
mold which is held on the spindle of the 


lathe. A wooden center B is tightened up 











ROLLING 
I: igs. ] 


and 2—Rolling and circling the metal. 














AND 


Fig. 





SPINNING. 


teapot be 


3—Spinning a Fig. 4—Wooden 


dy. 


chucks for spinning. 


in the center of the sheet. The stop is then 
swung out of the path of the sheet and the 
cutters F rotated by the gearing G. The 
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ENGRAVING AND MOLDING. 


lig. 5—The engraving bench. 


Fig. 6—Molds for auxiliary parts. 


Fig. 9—Molding a jewel case. 


Fig. 10—Press tools for mirror back. 


the pad C, which rests on the upper surface 
of the sheet, and by the operation of the 
toggle lever D the sheet is forced down on 


*Copyright, 1914, by the American Machinist. 





sheet is fed around and a circular shape is 
cut from the square piece. Some of the 
pieces cut are shown at H. 

The half-tone Fig. 3 shows the operation 
of spinning a teapot body. One of the 





| 


the outer surtace of the sheet. thus 
holding it firmly in position. The 
by 


against 
Operator 

. +] > < aa h: ] + +] z ? 
using the various hand tools on the rest 
sheet until 


|) 


first spinning 


the 
chuck. At 


springs 


.: forces or Cover 
it follows the contour of the 


7 
he 
1 

ie 


the piece after t 
operation and at E the second shape, ob 
tained by a subsequent operation. 

lig. 4 
which are used for spinning operations. It 
will be noticed that 


shown 


is 


shows two of the wooden chucks 


wing to the shape of 


the part produced it is mecessary to make 
the chucks in sections so that the piece 
after being made may be removed from the 
chuck. 

The chuck A 1s used for producing a 
water pitcher and B for the teapot C. The 


vith a lip which sets 
into a recess in the flange of the chuck, as 
may be seen on the specimen shown at B. 
[his during the 
spinning operation, being held to the flange 
D which is attached to the lathe spindle. 
When the part has been spun to the desired 
contour the chuck is screwed off the flange 


segments are made 


holds the chuck securely 


D, when the segments may be removed 
from the spun part. 
ENGRAVING THE PIECES, 


» shows one of the 
This work per- 
formed by hand, the piece resting in the 
pad A, which is placed at a convenient 
height for the engraver. Some of the en- 
graving tools are shown at B and an en- 
graved teapot at C. The sugar bowl D is 


The illustration Fig. 
engraving benches. is 
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LONG CRAMP SKELETON SETTINGS made 


in Gold, Platinum and Platinum Lined (Series 3) 
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l 2 3 A. 5 6 7 8 9 10 11 12 
Blancard § Zo., Ine. 
SETTING MAKERS 96-100 Maiden Lane, New York City 














Send for Large Display Cards GEORGE M. BAKER 


FURNISHED FREE 
. ree PROVIDENCE, R. lI. 
NEWSPAPER CUTS ALSO SUPPLIED scenic esctb 


























FOR ADVERTISING REFINER 


OF COLD, SILVER AND PLATINUM 








Our solicitation for a trial shipment of sweeps or 
any kind of refinings is based upon our motto: 


‘“‘Prompt and Satisfactory Returns” 


Send us your next lot of refinings 












































E. P. REICHHELM & CO., Inc. 


—— ee — Jewelers and Metal Workers’ Supplies 
: e speciausts 11 epairing, refinishing, reiining ali Kinds Ol 
\les Bags, Bead Bags, Vanity — and i Silver, 66 
Gold, Gun Metal Plating. We f mount Fm American- 


RK PLATING all German $1.0 Swiss” Files 
PLATING a Mesh 
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a iginal pi neers and largest Mes the Representing 
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States “good profit in t bu perate 
. Be connected with the best AMERICAN GAS FURNACE CO. 
Quality work with speed at lowest prices. Send your Mesh Bag 





Gas Blest Furnaces, Heating Me chines, 
Pressure Blowers, Fuel Ges Plants 


ge 
A. A. LUPIEN CO., Mesh Bag Repairin Price, $2000 AMERICAN-SWISS FILE & TOOL CO. 


4 Bailey Street, Attleboro, Mass. 24 JOHNSTREET - - - NEW YORK 
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The Acme o 
Poiectosian Watch Case Repairing 


is obtained only through patronizing men who have made this business a life 
study—_-M EN WHO KNOW—men of modern advanced ideas—men whose 
reputation as mechanics is at stake in the skilful production of such work—Not 
the “side-liner,”’ not the man with a dozen irons in the fire, but the Know How 
Man who Knows How because of study, ambition, thought and experience. 


eel Skilfull and perfect watch case and jewelry repairing can be made a valuable 
tore as well as to the store of the many successful retail mer- 


asset to your stor 
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chants who have already found the decided advantage of sending their watch case and jewelry repail 
work to men who KNOW wr sotingty Y"> > Y 

The intrinsic value of eve ry pi > WwW A T CH CASE REI AIRING 
we handle has been most fully i nonstrated in some of the largest je we ‘Iry stores in this country. 
Our facilities we turning out superior repair work are unequaled, In our magnificent new or peer 
we Rave autor! d with us a stall « f skil ed mechanies of exceptional ability in their chosen field who 


‘ever aiert to anticipate your every want. The open ene to perfection i in modern repairing lies before you. 
BE GC KE R-HECKMAN COMPANY 22.£2*t Madison Steet Chicago 
INVLUUNUNU0000000000000000000 0000000000000 AUOOEOOOOGSEOOSEOGUUOGUOOSOOGEEOGSEOGEOOSEOGOEOOOEUOOEUO 
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a piece which has been partly engraved. 

Fie. 6 shows some of the molds used for 
making the auxiliary parts which are sol- 
dered onto the silverware. Here are shown 
teapot handles, feet for teapots, handles for 
sugar bowls, cream jugs and spoon holders 
and spouts for teapots. The pieces are 
made from Hoyt’s metal. When the two 
parts ot the mold are placed together the 
molten metal is poured into it. After this 
has remained a short time, enough to so- 
lidify the outer surface, the rest of the 
metal is poured out. This leaves the cast 
ing hollow, as is desired in particular for 
parts such as spouts. If, 
metal is poured out too soon the wall of 


however. the 
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metal must remall Ss vained DY expe;ri- 


e1ce; an expert ma Nas t@w waste pieces. 
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the shelves at the rear of the illustration 


showing the variety of parts manufacture 
this plant. 


SOLDERING THE PARTS. 
The half-tone Fig. 7 shows the operation 


of soldering parts. Owing to the general 














C ur or some oT the parts 
Incoliventel make them in one piec 
[hese are then spun in two parts, wat 


4 , 7 
are afterward soldered togethet 


7 ] - > . > ** > 
At A is shown a teapot made in two 
re rer ae 1 . 
narts which is beine soldered e tw 
: ] ] ] ) ‘ ] ‘ ; 
nieces are held on the stand B,. and atte: 
CY, ici ¥ aha ll )) ALCU iii it 4 ? eae All il@ 
the joint 1s soldered. lhe fixtut S 
+] + 4), F ck Te eeenee 1 ' 
so that the stand bh will reé IVE he 
7 1 ‘ ‘ rraa 
. ne held rigidl the bencan. tinhis 
sa convenie method t pertorming this 
1 — } enn 1_} ™ ] : 
n, aS the part velng soldered May 





be revolved to any position without disturb- 
ing the pieces. 

The flame is conveyed by the pipes C. 
After the parts have been soldered the joint 
is turned until a smooth 
obtained. 

Fig. 8 shows the lathe used for this op 
eration; the parts here being machined are 
holders and pitchers. The 
part is held in a wooden chuck A and a 
center B. The joint is then turned away, 
using the tools C. finished 
parts may be seen in the box at the rear of 
the lathe. 


away surface 1s 


spoon Cream 


S me ot the 


MOLDING PARTS. 

The illustration Fig. 9 shows the molds 
used for making a jewel case. This is also 
made of Hoyt’s metal. The base of the 
case is made in two parts, which are shown 
at A and B, the molded part being at C. 
The cover D is made in one piece with the 
mold E. It will be seen that the molds are 
made with stopping-off parts F and G, 
which are for the base and cover respect- 
ively. The purpose of these is that the 
edge of the part molded will be smooth and 
of the correct contour. 

The molded part usually has a “fin,” as 
will be noted. This, however, is easily re- 
moved and, being away 


from the finished 


edge, does not impair the appearance. 
Fig. 10 shows a punch and die used for 
making the back of a mirror of a toilet set. 
; drop-hammer 
type; the die A ts held rigidly on the ma- 
chine by means of the screws B. 
The rolled sheet is then placed 
die and the punch C is dropped onto it, the 
punch being carried on the head of the ma 
chine. The blow forces down the metal 
into the die, and the design on the punci 
and die is reproduced on the metal sheet. 


rhe machine used is of the 





Cleaning Ivory Ornaments. 





7 


VORY figures and other similar articles 
may be quickly cleaned by brushing 
with a small bristle brush and dipping this 
occasionally into a hot soluti 
chlorite of potassium, one 
latter to half a pint of water. 
brushing until all dirt or other matter is 
removed; then rinse the article in warm 
water, dry, and polish with prepared chalk 
until the luster reappears. Chloride of 
lime dissolved in may be used in 
place of the above in the proportion of 
one ounce to the pint of water. Should 
the ornaments have become a little yellow, 
they will become much improved by adopt- 
ing this method. The brushing for luster 
is performed by placing a little of the pre- 
pared chalk upon the brush and applying 
the brush vigorously to the object requir- 
ing its luster to be and if 
will ‘ar almost as if new. 
lvory that has become yellow may be 
bleached in the follow: 


n of hypo- 
ounce of the 


Continue the 


water 


restored. well 


ione if app 


wing manner: The ar- 


ticle is placed under a glass bell over a 
saucer containing a small quantity of chlo- 
de of lim which 1s added a few drops 
f hydrochl ric acid, w| ereby chlorine gas 


saucer and 


a a 
mxed tne article 


is developed: over this under- 


glass bell 1s 
fie whole Hele [rit CAL sed 


when the bleaching power Or 


17 y 
Li iin. 


the chlorine wil the yellow pig- 


WHITE metal wh looks like German 
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ment upon the surface and the article will 
soon be restored to its original color, being 
assisted by the concentrated rays of sun- 
light, to which it should be exposed for 
several hours, or until the bleaching has 


been accomplished. When the ivory ts very 
dirty or greasy it is advisable to wash it 
previously in a warm solution of carbonate 
of soda to get rid of greasy matter. 

Ink marks are generally removed by 
means of a smail quantity of warm water 
into which has been dissolved a little oxalic 
acid. This solution is applied by means of 
a brush to intricate articles, and with a 
piece of flannel (as it may be to the others) 
to plain articles. An Indian method for 
renovating their carved figures consisted 
in soaking them for a few minutes in warm 
water to which spirits of wine and a few 
crystais of washing soda had been added, 
and then exposing them to sunlight. 

If very dirty 
out the 


a brush was used to clean 
when the was re- 


crevices, ivory 


dipped in a fresh solution oft the same 
mixture and left. to soak for about half 
al} h ut. Jewel, r and VMetalw rker 


A New White Metal. 
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will ordinary bronz 
To make 100 pounds of the white metal, 


put the 50 poune 


pounds of nickel in the 
time and let t 


you attempt 


crucible at the same 


s | , : re 
hem come down together. It 
to melt the nickel first it will 
take more heat toan you vet in an 


metal well covered w 
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Keep the 
charcoal while the melt is going on, and 


) ; ‘ » eae wlliendt te 
when the mixture of copper and nickel be- 


rurhace. 


gins to melt add a good handful of a flux 
composed of equal parts of borax and salt 
When the metal in the pot 1s all melted 


add 35 pounds of good spelter and stir well. 
Add one pound of tl 


the aluminum and c 
per alloy; stir and pull rne p } skim W 
and 
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pour at once. 
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We Purchase For Cash Anything Made 
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Wholly or in Part, of Gold or Silver 























The only positive way to get the real value 
of old gold and silver is by an assay. Any 
other method is merely an estimate. 

In justice to yourself and to us, have your 
shipments assayed. By so doing you will re- 
ceive full value for every one, from which we 
deduct a small charge for our labor and 
service. 

Look over your present stock, and dispose of 
,our old and unsalable articles for cash by 
ending them to us to be refined. Your repair 
department ought to have filings, polishing 
waste, sweeps, etc., that contain real money 
which ought to be in your bank account. 


Send us a shipment now, to-day! 








These are the prices we pay 
you promptly 


Send direct and save the Jobber's Profit 


| 
| 
| 


per dwt. per dwt. 

6Kt.... 24%e. 16 Kt... . . 66c. 

8 Kt.....33e. 18 Kt. .. 74e. 

10 Kt... . .4le. 20 Kt. .. 82e. 
12K...  *. c. 22 Kt. 90c. 
14 Kt. .58c. 24 Kt. . $1.01 


Old Silver at market quotations 








CONLEY & STRAIGHT 236 Eddy Street Providence, R. I. 
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Key in the fi 
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Suitable for Class ented Emblems, Etc. 


HERPERS BROS. 


ESTABLISHED 1865 


lowing 3 -'346- 


Sizes. 
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Newark, N. J. 
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Platinum For Jewelers 
Any Shape and Degree of Mardness 


Platinum, Gold and Silver Refiners 


Special 


The Roessler & Hasslacher Chem. Co. 


PLATINUM —s MAIN OFFICE 


Porth Amboy. 100 Wilham St.. N.Y. Cit, 
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Manipulation of Steel 
in Watch Work 


By JOHN J. BOWMAN 
Reduced Price, 50 Cents 
POSTPAID 
Jewelers’ Circular Publishing Co. 
ll John Street, New York 








5 Seamless Platinum Tubing 
any shape. Plate and Wire 


in any hardness. 


@yerer- 


Refiners, Assayers. 





WIRELESS 


TIME SETS 


$25.00 to $100.00 


We sell the BOWMAN and nearly all other 
reliable makes. 

Our Time Sets are in use from the At- 
lantic to the Pacific States and highly rec- 
ommended by Jewelers, Watch and Clock 
Factories and College Observatories. 

Send for circular and 

FREE AERIAL INSTRUCTIONS 


erect an aerial. 


our copyl ighted 


showing just how to 


EZRA F. BOWMAN’S SONS 


Dealing with Jewelers since 1878. 


LANCASTER, PA. 


Learn Watchmaking 


Refined, profitable labor. Competent men always 
in demand. We teach it thoroughly in as —7 
months as it formerly took years. Does away wi 
tedious apprenticeship. Money earned while study- 
ing. Positions secured. Easy terms Send for 
ratalogue, Address 


St. Louls Watchmaking School, st. Louis. Mo. 





W.H. Swenarton 


(Er-Eraminer U. S. Patent Office) 
Counselin Patent Causes 


2 Rector Street, New York 
Patents Trade=/Parks 











Our New York Office: 


CHARLES ENGELHARD 
30 Church ‘Street 
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A Swiss Method of Burnishing Silver- 
plated Hollow Ware by Steel Balls. 


(From The Brass World.) 
METHOD has recently been patented 
in the United States by Jean Ueber- 

sax, of the firm of Wenger & Co., Dele- 
mont, Switzerland, for burnishing silver- 
plated hollow ware by means of steel balls. 
While the use of steel balls offers nothing 
new, the process differs from the ordinary 
method in that it allows only the balls to 
move and the work practically remains 
stationary. 

The operation of 
special form of 


the process requires a 
17 


barrel which is really the 








feature of 
understood from the sketch accompanying 


essential the patent. It may be 
this article. The barrel is made of wood 
and is of hexagonal shape. It is preferably 
operated by a motor, although any desired 
method may be used. Variable speeds are 
necessary, however, and this can be accom- 
plished by any desired means, such as cone 
pulleys or, if a motor is used, by a suitable 
rheostat. Underneath the barrels (two are 
used on one stand) are situated two hop- 
pers into which the contents of the barrels 
are dumped after the burnishing operation 
has been completed. This serves to sepa- 
rate the balls from the article being treated. 
The barrels themselves are made to split 



































FIG. 2. 
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in the middle to allow charging and empty- 
ing readily, and a clamp holds these two 
parts together while the barrel is in opera- 
tion. 

A novel feature of the process, and one 
which, as far as known, is quite new, is in 
the use of steel pins in conjunction with 
the steel balls. The use of these 
it is believed, is new in the United States 
and their value apparently lies in reaching 


, ‘ 
arti ‘le (TO ve 


‘ | a ae » 
Sree! pins, 


portions of the surface of the 


. 1 . ; e ‘ | . ee ] : 
burnished which would not e TO iched )\ 
the balls. These pins. are apparently 
] : , 444-4 » i? 41 : , 4 
rounded and given a surface like the balls. 


lhe inventor gives the tollowing direc- 


tions for operating the barrel upon silver 
oteané ] ] : 
Pida@tCtl YPUOUWUUS. 
‘ 
re & | ene ; , nne . 
Suppose one drum of! ne apparatus to 
e, for example, 32 inches 1n length and its 
. P ‘ 1 ) : a oe a hoa 
parallel races to e V7 incnes apaft, Tire 
+) . ‘+? ‘ . | } " ] ‘? ‘ 1, ] ‘ ad eo - 
silver utensils to be burnished are intro 


duced into the drum with from five to 10 
quarts of water in which about an ounce 
or two of a suitable soap has been dis- 
solved. As many steel balls of from 's t 
4 inch in diameter and steel pins of from 
ts to % inch in diameter as are necessary 
to fill the drum and completely cover the 
silver-plated article. The proportion of 
steel balls and pins used is 130 pounds of 
steel pins to 250 pounds of balls; that 1s, 
for the size barrel previously mentioned. 

“The two drums of the apparatus having 
thus been charged, they are caused to turn 
for the required time in order to effect the 
polishing of the silver utensils under the 
combined action of the steel balls and pins, 
and from the soapy water on the said ar- 
ticles \fter the rotation has been finished, 
the drums are opened by separating the 
parts by releasing the clamp, and the con- 
tents are dumped into the trough under- 
neath. The soapy water then 
through the outlet in the bottom. 

“During the rotation of the drum the sil- 
ver utensils, which are liable to get out of 
shape, will remain always fully enveloped 
by the steel balls and pins; and as these 
balls and pins are much more mobile than 
the said utensils, the latter will never be- 
come much displaced in the radial direc- 
tion within the said drum during the rota- 
tion of the latter, and will consequently 
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not be subjected to deformation. The 
utensils have such a relation to the polish- 
ing mass in specific gravity as to be kept 
approximately central of the drum in its 
rotation, and will neither fall to the bot- 
tom nor rise to the top during the rotation 
of the drum. Hence they are kept from 
contact with the walls of the drum and pre- 
vented from being deformed in any way. 

“The speed of rotation varies according 
to the character of the article: that is, a 
perfectly round article would still remain 
central whether the speed Le high or low, 
but an article having projections, such as a 
water pitcher or the like, would be dis- 
lodged from an absolutely central position, 
due to the irregular action upon the pro- 
jecting parts. The speed, therefore, is ad- 
justed to suit the article being treated.” 

Among the articles which can be bur- 
nished in this manner, the patentee states 
that plates, coffee pots, 
etc., may all be tumbled in the 
previously described. 


teapots, pitchers, 


manner 








Non-Oxidizing Alloy. 
PARR, Urbana, Ill., in a 
eranted, (U. S. Pat- 

claims to have invented a 
resistant to the corrosive ac- 
or of ordinary acids 
that it can be used within calorimeters and 
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with platinum or gold plated copper, hav- 
> } 


ing the disadvantages of high cost and be 
ing easily damaged. 


The new alloy has a composition of 63 
parts nickel, five parts copper, 20 parts 
chromium, five parts molybdenum, two 


parts tungsten and less than two parts each 
of aluminum, boron and manganese. It is 
claimed to have a very high electrical re- 
sistance and resistance to corrosion, and to 
have a tensile strength for unworked metal 
of about 60,000 pounds per square inch. It 
may be used for valve seats and for the con- 
struction of chemical vessels, taking the 
place ot platinum for certain purposes.— 
lhe Brass World. 
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A New Aluminum Alloy. 


A NEW malleabi 
of aluminum 
Thomas A. 
ron George Clark, of 
composition varies 
aluminum, &0 to 49, 
and 


alloy consisting chiefly 
has been invented by 
Bayliss, of Warwick, and By- 
London, Eng. The 
between the limits of 

zinc, .JOUO] to 19.999 
JUL to 10 per cent. lwo 
particular ailoys given as examples are: 
| Aluminum 91, zinc eight, cadmium one 
per cent. 2. Aluminum &&, zinc 10, 
mium two per cent. 

The method of manufacturing the alloy 
consists in adding zinc and cadmium with 
or without the addition of a suitable flux, 
to the molten aluminum. The mass is main- 
tained in molten condition till the zinc and 
cadmium are evenly disseminated, and is 
then ailowed to cool. 

The alloy is claimed to*be extremely 
tough and strong and highiy malleable when 
cast in chill molds for rolling. When cast 
in sand molds, the castings have a fine, 
smooth surface and can be readily ma- 
chined, being suitable for stamping orna- 
mental objects, etc. It can also be rolled 
into long lengths of 100 or 200 feet, or 
formed into strip wire —The Brass World. 
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cad- 





Metal Cleaning Compound. 
TREATMENT of iron or steel to pre- 
vent rusting and to remove grease and 
oil before painting them, has been patented 
by Geo. D. Feidt, Philadelphia, Pa. (U. 5. 
Patent 1,119,781.) 

The ecieaning mixture consists of ortho- 
phosphoric acid and denatured alcohol, the 
proportion 1 volume (87 per cent. solution ) 
of the former, to 2 volumes of the latter 
(ethyl alcohol), being suitable for ordinary 
sheet steel work. A small excess of alco- 
hol is desirable, while the addition of one- 
quarter volume of carbon tetrachloride de 
stroys the inflammab.e nature of the mix 
ture. 

The result of the action of the 
alcohol is the formation of an alcoholic 
This is painted over the metal 


7 | a 
treated. and after a few 


acid in this 


phosphate. 
minutes the metal 








is wiped The cleaner dissolves rust and 
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changes grease, etc., into irmless SUD- 
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GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES: 


21 John Street 
NEW YORK 





SMELTING WORKS: 


32-40 Fiushing Avenue 
BROOKLYN 








Special Announcement 


Swartchild & Company’s New Catalog 
No. B-15 Now Ready 


The greatest publication ever issued in the Jewelers’ Supply Line 


It is absolutely complete—fully illustrating and describing 
the latest and largest variety of articles ever shown. 

catalog that every Watchmaker _ Engraver and Opti- 
cian should have. Sent FRE upon application to the 
legitimate trade, charges prepaid. Write for st et once. 


SWARTCHILD & COMPANY 


W orld’s Largest Jewelers’ Supply House 
29 East Madison Street Chicago, IIl, 





The Elizabethtown Smelting Co., Inc. 


SPECIALISTS IN THE TREATMENT 


OF 
JEWELER’S WASTES 
NEW JERSEY 





NEW ARK - : . : . ° 




















Enterprise Smelting & Refining Co. 
D. P. SAMMON, President | JACOVES, Treasurer. 


526 Smith Street, BROOKLYN, N. Y. 
Sweep Smelters and Assayers 


Platinum Scrap and _ . (Filings 
melted under your supervision 




















Can You Cet Better Prices Than These for Your 

> = léc. per dwt. 

‘EE es OLD GOLD an SILVER? 

8 Kt pesos 82c. per dwt. 

+ Kt...-. = per dwt We have been serving our customers satisfactorily for over 61 years. 

13 Kt. 48c. per dwt. We pay special attention to mail and express orders; we pay the bullion 

14 Kt. 66c. per dwt. assay price for same, and solicit a trial order. Ore assays a 

= = eee + sed ey specialty. Returns on express orders will be made within 24 hours. 

coceel c. p wt, 2 : 

$0 Kt. ....80c. per dwt. ur reputation is our strongest guarantee a 

s2 Kt.....88c. per dwt. 53 Ann Street, NEW 

84 Kt... .$1.00 per dwt. A. Cc. SONTHALL, Bet. Nassau and William Sts. 
Established 1860. Assayer, Smelter and Refiner SUCCESSOR TOL. DURR & BROS. 


WISE JEWELERS 


Kecp our cataloguc on filc and 
their names on our monthly 
bulictin iist. OO YOU? 


PNE-} 4) E-a a1 i. ae , fo] fe), Teles 
22 Eidridgo St. New York, N.Y. 

















HERMAN KOHLBUSCH, Sr. 


ESTABLISHED 1859 Etc. 
Manufacturer of Fine Balances and Weights Established 1850. 
for every purpose where accuracy is required J.&H. BERGE, 
Ottice and Salesroom, 170 BROADWAY, NEW YORK = 95 John Street, 
Send for Price List Tel. 370 Cortlandt NEW YORK. 


CRUCIBLGS. 


Jewelers’ Supplies, 











U. S. SMELTING AND REFINING WORKS 
L. & M. WOLLSTEIN, Inc., 16 John Street, New York 


Dealers in Gold and Silver Assay Office Bars. HIGHEST and MOST PROMPT RETURNS made for Sweeps and all kinds of Waste containing Precious Metals 
Positively Highest Prices Paid for Old Gold and Silver. 





Works: 16 New York Avenue, Newark, N. J. 
SVVEEP SMELTERS and ASSAYERS 


IMPORTERS OF PLATINUM Ore and Bullion Assays a Specialty 

















a LELONG & BRO. ASSAYERS AND SWEEP SMELTERS 


I S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK, N. J. 


ESTABLISHED 1858 


GOLD AND SILVER REFINERS 


SMELTING 
FOR THE TRADE 


Prompt attention given to 
Gold and Silver Bullion 
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2 WHICH «S CONTAINED A LIST OF THE LATEST PAT- 
(MTS GRANTED BY THE UNITED STATES AND GREAT 
\RITAIN THE UNITED STATES PATENTS THAT HAVE 
tXPIRED AND THE REGISTERED TRADE-MARKS.] 





UNITED STATES PATENTS. 





ISSUE OF JAN. 26, 1915. 


1,126,214. CLOCK MECHANISM. Watter J. 
HerscHeEpe, Cincinnati, O., assignor to the 
Herschede Hall Clock Co., Cincinnati, (). Filed 
July 19, 1912. Serial 710,337. 

In combination with a clock, a lunar disc jour- 
naled at a point above the dial thereof and pro 
vided with ratchet teeth on its periphery, a pendant 
arm having its upper end pivoted at a point above 
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the lower edge of said disc, means on the hour 


wheel arbor engaging the depending end of said 
arm to swing said depending arm as said arbor 
rotates, a pawl carried by said arm at a point be- 


tween its pivot and its engagement with said arbor, 

and a locking pawl. 

1,126,217. LOCKET. Epwarp B. Hoven, Provi- 
dence, R. I., assignor to the Wightman & 
Hough Co., Providence, R. I. Filed May 3, 


1913. Serial 765,254. 
A locket comprising a body having a top pro- 
vided with a central opening, a cover for said 
opening provided with an annular flange, a sub- 


stantially U-shaped hinge member secured at one 
side to said flange, means connected to the under- 





side of said top for pivotally supporting the other 
end of said hinge member, a spring also con- 
nected to the inner side of said top and acting 
on said hinge member to normally open the cover, 
and means for holding said cover in closed posi- 
tion, said cover being of a size to fit flush with 
said top when in closed position. 

1,126,488. SAFETY LOCKING DEVICE. An- 
WitHELM Kosk1 and THomaAs CASEY, 
Mass. Filed May 29, 1914. Serial 


DREW 
Fitchburg, 
841,843. 
device of the class described including a body 
bar having a longitudinal bore formed in one end 











thereof, a pin member having pivotal connection 
A 
15 4 42 
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with the bar near the inner end of the bore and 


provided with an enlarged head, oppositely disposed 
shoulders formed upon said head, a pivoted catch 
carried by the end of the bar and adapted for en- 
gagement with one of the shoulders to retain the 
pin in 
member 


with the bar, a spring 
bore and having one 


parallel relation 
arranged within the 





HOROLOGICAL REVIEW . 





46,887. PARTY 





AND TECHN 


end engaged with the opposite shoulder and the 


other end engaged with the catch near its pivot 
point, whereby when the catch is released from one 
of the shoulders, the spring member will bear against 
the opposite shoulders and move the pin outwardly 
away from the bar, as and for the purpose set 
forth. 

1,126,599. ALARM CLOCK. Ernest W. WEIN- 
MANN, Chicago. Filed Feb. 12, 1918. Serial 
747,883. 

The combination of a clock having alarm mecha- 


nism including a setting disc and striking clapper, 
of a notched disc rotatively mounted and geared 
at a ratio of two to one with the disc of the alarm 








mechanism; a sliding pin mounted in said clock 
and adapted to engage said notch; and an arm on 
said pin adapted to lock said clapper against oper- 
ation when said pin is in engagement with said 
notch, substantially as described. 


Designs. 


46,873. COLLAR BUTTON, ALEXANDER FRIEDE- 





BERG, New York. Filed Sept. 29, 1914. Serial 
864,169. Term of patent 7 years. 

46,880. SPOON, FORK OR SIMILAR ARTI- 
CLE. Water H. Host, Keene, N. H., assignor 


a 





Keene, N. H. 
Serial 867,660. Term of 


to the Newburyport Silver Co., 

Filed Oct. 20, 1914. 

patent 3% years. 
BOX. 


Lovis RusBenstein, Alex- 





Serial 


Filed Oct. 14, 
Term of patent 3% years. 


andria, La. 1914. 


866.7138. 


ICAL DEPARTMENT 


BRITISH PATENTS. 





(ABRIDGMENTS OF SPECIFICATIONS, 1912, From The 
Iilustrated Officsai Journal.) 
ISSUE OF JAN 13. 1915 


21,043. PENS. 
The vent tube 


J. S. Hitt, London. Sept. 17. 
described in the parent specifica- 
tion, instead of being detachably connected to the 
pen by means of a hook, is fixed securely to a 
suitable part of the pen, and may be provided with 


slots or openings for giving the imprisoned air 
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access to the tube. According to the construction 
shown in Fig. 1, the tube 2 is secured to the rear 
plug 4 of the pen and is provided with one or more 
openings 3. In a modified form, as shown in Fig. 
2, the tube 2 is secured by means of one or more 
divided rings 5 fitted inside the reservoir, and May 


or may not bear against the rear plug 4; in the 
latter case, the openings 3 may be dispensed with. 
21,180. WATCHES. H. Wrttramson, Lrp., and 


F. J. FLEMING, both in Coventry. Sept. 19. 
Pivoting.—In a _ stem-wound keyless watch, a 
flanged steel bushing A, secured to the brass top 


Ya ie 


+ 
: 





plate B, is provided for the boss of the contrate 

winding-wheel (not shown), to avoid mounting the 

wheel in a hole in the plate itself. 

21,350. JEWELRY. H. 
(trading as Kaeser 
Germany. Sept. 22. 

In order to transform 


Kaeser and E. CLeMENtT 
& Walter), Pforzheim, 


a neck-chain into a brace- 


d 





attached to 
rom the removable 


fastening-members d. 4d’, 


let, male 


links c, c', are disengaged f 
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Roy Watch Case Co. 


Manufacturers of 


14K. and 18K. 


GOLD CASES 


EXCLUSIVELY 








NE is known by the company he keeps. Merchandise, like the individual, 
is judged accordingly. 


February 3, 1915. 





Mr. Jeweler, you owe it to yourself that neither you nor your stock 1s 


misjudged. Handle the 
In ROY 14K. and 


New York Office: 
15 Maiden Lane 


to be had. 


TRADE MARK REGISTERED, 





See that your watches are encased 


San Francisco Office: 
704 Market St. 














The European 
War does not inter- 
fere with our busi- 
ness. 


Qur stock of 
Chime Clocks is 
complete. 


We fill all orders 
Same day received. 
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No. 516 KLONDIKE. 


All our new 
Chime Clock 
Movements have 
the following im- 
provements: 

Ist — Detachable 
main spring bar- 
rels. 


2nd — New rack 
strike. 


3rd — Transmis- 
sion winding 
post. 

4th—F our ham- 


mers for hour 
strike. 


KUEHL CLOCK COMPANY, 125 N. Wabash Ave., Chicago, Ill. 


























kebruary 3, 1915. 


and we inserted into 


as shown in Fig. 2. 


link §$', Fig. 1, 
in the pendant a, 


middle 
sockets 
Applicatsons for British patents. 
99. LADY’S HATPIN. Freperick Joun Rae and 
GEORGE ROWLEY. 


S7. BROOCHES OR PENDANTS. Davin Watsu. 





UNITED STATES TRADE MARKS. 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act. ] 





TRADE-MARKS PUBLISHED JAN. 26, 1915. 


Ser. 76,929. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Fisuet & Co., New 
York. Filed March 25, 1914. 


o\LV ERIT7, & 


Particulas 
ments for 
deaux, hatpins, 
pins, Ornaments 
ribbon sautoirs, 
lorgnettes, 


orna- 
ban- 
bow- 
collars and 

brooches, 


buckles. The 


arrings, 
barrettes, 


description of goods.—E 
braid pins and 
bar pins, cuff pins, veil pins, 
and clasps for velvet 
pendants, 
monocles, 


combs, 


bracelets, 
lorgnons, 


‘ 
’ 
sSnVoe 


aforesaid articles are made of an alloy of metals 
in imitation of silver. 
Claims use since about Feb. 14, 1913 


Ser. 76,930. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Fisuet & Co., New 


York. Filed March 25, 1914. 


Particular description of goods. 
ments for combs, braid pins and 
deaux, hatpins, bar pins, cuff pins, 
pins, ornaments and clasps for 
ribbon sautoirs, 
brooches, 


, 





karrings, orna- 
barrettes, ban: 
veil pins, bow 
velvet collars and 
buckles, pendants, 
monocles, clasps, 
atoresaid articles are 
metals in imitation of 


bracelets, shoe 

lorgnettes, lorgnons, 

scarfpins and cuff links. The 

made of a alloy of 

platinum. 

Claims use since about Jan. 10, 1911. 

Ser. 82,899. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Tue Barer & WILDE 
; Attleboro, Mass. Filed Nov. 25, 1914. 


A pIgloow ip” #, 














Particular description of goods.—-Men’s and 
women’s jewelry. 
Claims use since Sept. 15, 1914. 
Ser. 83,045. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Cuartes E. Han- 
cock Co., Providence, R. I. Filed Dec. 8, 


1914. 


KNOCK-ON-WooD 





articular description of goods.—Jewelry for 
p rsonal wear. 
Claims use since Oct. 20, 1914. 


Ser. 83,175. (CLASS 27. HOROLOGICAL 





HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


STRUMENTS.) H. 
New Y ork. 


W. Jouns-MANVILLE Co., 
Filed Dec. 9, 1914. 


J-M 


. 

Particular description of goods.—Automobile 

clocks. 
Claims use 1914. 


since Oct. 7, 
Ser. 83.229. (CLASS 28. 
CIOUS METAL 
Co., New York. Filed Dec. 11, 


JEWELRY AND PRE- 
WARE.) R. H. 
1914. 


Macy & 





Scarfpins, 
artificial 


lescription of goods. 


lavallieres, 


Particular 
necklaces, rings, pearl and 
pearls. 

Claims use 1914. 


since Nov. 16. 
== 


Ser, S3.277. (CLASS 27. HOROLOGICAL IN 
STRUMENTS.) KNICKERBOCKER WatcHo Co. 
New York. Filed Dec. 14, 1914. 


TRINITY 


—Watches. 


description of goo ls. 
June, 1914. 


HOROLOGICAL IN. 
Crock Co., Peru, 


Particular 


(laims use since 


Ser. 83,359. (CLASS 27. 
STRUMENTS.) WeEsTERN 
Ill, Iiled Dec. 17, 1914. 


EL ACORAZADO 


Particular description of goods.—Clocks and 
watches. 
1909, 


since about Feb. 8, 


HOROLOGICAL IN- 
Crock Co., Peru, 


Claims use 


Ser. S3.82860. (CLASS 27. 
STRUMENTS.) WESTERN 


lil. Filed Dec. 17, 1914. 


EL VIGIA 


Particular description’ of goods.-—Ctocks and 
watches. 


Claims yse 


Ser. 83,361. (CLASS 27 
STRUMENTS.) WeEstTeErRN CLockK Co., 
Ill. Filed Dec. 17, 1914. 


DAX 


Particular 
watches. 


about Sept. 5, 1911. 


HOROLOGICAL I)X- 
Peru, 


since 


description of goods.—Clocks and 


(laims use since May, 1910. 
TRADE-MARKS REGISTERED, JAN. 26, 1916 
102.171. CLEANING COMPOUND FOR 
CLEANING GOLD, PLATINUM AND 
OTHER JEWELRY. Ratru H. PLums, Des 


Moines, Ia. 


Filed Sept. 8, 1914. Serial 81,080. Published 
Oct. 20, 1914. 
102,188. WATCHES AND WATCH MOVE- 


MENTS. ApDOLPHE 
Filed May 29, 1914. 
Nov. 17, 1914. 
102,193. JEWELRY FOR 
C. Sypney Situ Co., 
Filed Aug. 5, 1914. Serial 80,350. 
Nov. 3, 1914. 


New York. 
Published 


SCHWOB, 
Serial 78,666. 
PERSONAL WEAR. 
Providence, R. I. 

Published 


2X7 


102,203. CERTAIN NAMED GOODS MADE 
OF OR PLATED WITH PRECIOUS 
METAL. Wma. Sucktinc & Sons, Birming- 
ham, Eng. 

Filed Aug. 12, 1914. Serial 80,519. Published 

Nov. 17, 1914. 

102,216. CASES OR CONTAINERS FOR SIL- 
VERWARE, JEWELRY AND CUTLERY. 
Tue UNitep Jewecers’, Inc., New York. 

Filed Aug. 19, 1914. Serial 80,690. Published 


Nov. 10, 1914. 








Canada Notes. 





\ by-law governing keeping retail stores 


open after hours and selling after hours 
was made workable at the pol:ce court, 
Lindsay, Ont., one morning recently, when 


a jeweler was fined $5 and costs for sell- 
ing after hours. It appears that the jewel- 


er had been holding an auction sale of 
jewelry and was fined for doing so after 
hours. For a similar offense previously 
he pleaded guilty and was taxed the sum 
of $2. 

he jewelry busaness of A. S. Welsman 


has changed ert 
elt. Mr. 


Kent St., Lindsay, Ont., 


the new proprietor being A. O. 

elt is not unknown to Lindsay business 
men, he having for a number of vears re- 
sided at Oshawa, his old home. Later he 
was in the jewelry business with his broth- 
er at Barrie, but of late years has been 
employed as head salesman and manager 
of the jewelry department of a large de- 


partment at Weyburn, Sask. He will 
purchase new stock 
will add to his present supply. 

\ youth about 17 years of age appeared 
recently before the magistrate at Kings- 
ton, Ont., on a charge of having stolen a 
large quantity of jewelry from the 
of L. Routbard, Princess, St. He pleaded 
remanded a 


store 


considerable which he 


store 


cuilty to the charge and was 
veek for sentence. On New Year’s night 
the store of Routbard was entered and 


jewelry worth over $200 stolen. Police have 
been on the case for time and sus- 
pected that the prisoner was the one who 
broke into the place. ‘He was later found 
Irving tO dispose of the goods. 


some 








Philadelphia. 





M. B. Osler, 1910 Germantown Ave., 
will take a two weeks’ vacation and visit 
relatives in Pittsburgh and Chicago. 

Myer Simon, who for some years was a 


member of the firm of A. Simon & Sons, 


jewelers, of 135 S. 13th St., has left that 


frm and gone — business for himselt 
at 47 N. 13th S 
Delayed letters informing him of th 


death of his aged father Vienna and the 
capture of his brother by the Russians and 
the latter's transportation to a Manchurian 
prison, have just been received by Julius 
Windner, 729 Sansom St., a manutacturing 
jeweler of this city, whose home ts at 1728 
Marlton Ave., West Philadelphia. \lr. 
Windner’s tather’s death hastened by 
rief over the capture ot his and the 
fact that the war had taken to the battle 
front a second son, and that he was un- 
able to see a third son, now in this country, 
who cannot reach Austria to give 
ices to that country in the war. 


Was 


| 


- 


Son 


J 


his SseTv- 








288 THE 


JEWELERS’ CIRCULAR-WEEKLY 








The National Bankruptcy Law. 























( I s kK BURNETT. 
Ss i the recent e! n of the National Jewelers Board of Trade but not 
L¢ ed. ) 

he w i Rank tcy” S bout s many the place of failure, and your dividend is exactly 
meanings as the i s Grecia livdra neads, the same s every Other credito No credit man 
and as the destruction of this reptile was one ot esitates to fill an order nowadays on the ground 
tMe tasks nposed pon Hercules, so the c ec that distance may make it hard I npossible tor 
interpretation of the law, and the bringing about im to collect his accour nm Cast f failure. * * * 
of its proper administration has become a Hercu- We are now ready to consider the second phase. 

lean Sk [ he nest but unfortunate person How We May Arp in Iis ADMINISTRATION. 
bon, . means terror: to the crooked merchant, You know, and I know, that strong and influ- 
profit: to the unscrupulous attorney, graft; to the ential efforts are being put forth to repeal this 


msolvent i¢ iler, reliet: and the professional mati- 


™ «* > 
ip ito DpPOoTti nN ty 
Our responsibility is a double one, first, to help 


make the present law effective, and second, to 
bend our efforts toward needed amendments 

The subject will be treated under two headings: 
The need of the law, and how we may aid in its 


Tue NEED Or THE Law 
In discussing the bankruptcy law, we should not 
t t] 


forget its history ‘in this country. Those wise 
statesmen wh framed the Constitution of the 
United States, and by the way, whose foresight, 


sagacity, and almost superhuman knowledge of the 
needs of that day, as well as later times, drew it 
with such skill as to make it well-nigh perfect so 
that it has stood the test for 114 years, and yet 
conform to the marvelous 

wisely incorporated into 


been elastic en ugh t 
growth 
Article 1, Section 8, along with the powers of 


€ oneress t bh rrow money, regulate commerce, Coin 


= 


money, establish post offices and post roads, sup- 
port an army and navy, etc., this clause: “To 
establish uniform laws on the subject of bank 
cuptcy throughout the United States.”’ 


Even in those days it was seen that the buyer 


might be located in one State, while the seller’s 
place of business might be another, and possibly 
eds of miles away, and that under State 
laws, with their preferences, lack of uniformity, 
prejudices against non-residents and exemptions, 
the jobber and merchant would never know whom 
to trust and chaos would reign. 
While the first Federal Bankruptcy law was 


passed by Congress in 1800, it may not be known 


s 


to all present that there have been times since when 


: 
there was no bankruptcy law, laws on this subject 
baving been passed and repealed several times 
Many of you here to-day can vividly remember 


the last period from 1878 to 1898 during which 
there was no bankruptcy act in existence. Those 
were the happy days for the opponents of the .aw, 
Those were the days 


and it has opponents galore. 
’ rr 4 7 ,* 
when the fellow who was “Johnny on the Spot 
would pounce down upon the poor untortunate 
tradesman, back his trucks up to the door and 
remove stock, fixtures and everything that was not 
too hot or too heavy to handle: some of them, to 


my own knowledge, would even do this in spite 


ef judgments that other creditors might hold, and 
im sore instances they have been known even tt 
break into places that bore the sherift’s papers, 
and take out the goods, then sit tight and fight it 
eut, while the ther creditors could whistle for 
their money, and the whistle was usually all they 
got—all that was needed was nerve and a shrewd 
lawye! 

Conditions becan nbearable [he honest un 

Or ns CCalli¢ ] Calavi J 

fortunate could not be absolved fr: s debts, 
and, therefore, could not make a new start in life 
Credits were restricted and trade and commerce 


suffered severely, and therefore, in 1898, the pres 
ent law, with amendments of 1903-190¢ 
became efiective and the bankruptcy court. a great 
piece of legal machinery, was set in motion by the 


government, not t manutacture weaith ror a cer! 


tain < lass of lawve rs, but to serve as a reliet t 
legitimate business, to those who have been un- 
fortunate It is a court of equity, a business cour 
for the business man, a court in which you and 
I may appear, select our representatives to admin- 


sster the estate, examine the bankrupt, approve o 
object to every move that is made, and at the 
same time 

by way of mortgages, pledges, sales, etc., will be 


»* ] 1] 7\? 7 > 
rest secure in mind that all preterences, 


set aside, and that if any creditors have made 
seizures or received payments during the period of 
msoly< ncy, they must give up the goods ind turn 
back the money What fairer treatment could one 
hope ror r expect’: e! ' 


be locate / Vour;,r clain is nied A t} the reTtere¢ af 


law. A fact, not a tendency, confronts us, and 
what 1s begun as diagnosis may be prolonged 
into an inquest. C« remind 
me very much of the old cartoon of the man up 


a tree, astride a limb, who was sawing it oft be 


mplacent business men 


tween the trunk and himself Glancing down at 


his young hopeful on the ground, he said, in his 


most suave tones “Now, Johnny, stand from 
under.”” Let me predict that you are riding to 
f-1] Ire 


a i mm east to west, north to south come 
wails and curses, complaints and threats, and if 

uu do not rally at the call to service repeal is 
inevitable, and no one is to blame but yourselves 

Let us analyze: First, what happens when you 
receive notice of a failure? Do YOu grit your 
teeth, and say, ““Damn,” and charge the account 
Don't do that. Grit your teeth, 
if you will; say “‘Damn” if you must; but put 
on your war paint and take the trail. File your 
claim, and file it direct with 


i 


to profit and loss? 


the court, don’t give 
a power of attorney to any one unless it be to 
bureau, Inc., of the National 
fewelers’ Board of Trade. Attend every meeting 
that is called, if near enough to your house, vote 
tor trustee, examine the bankrupt if you suspect 
fraud, know what fee the attorney for receiver 
and trustee is going to ask, and fight if it is un- 


+] ] 
ce { ollection 


reasonable. Scrutinize the expense accounts of 
those in charge of estates and get other creditors 
interested and enthused. 

We hear much these days about efficiency ex- 
perts, business doctors and systematizers. A good 
place to begin is with the latest available figures 
showing bankruptcy procedure as published by the 
Department of Justice for the fiscal year 1913. 
There are 20,930 cases filed, of which 7,465 were 
manufacturers. The total liabilities 


merchants or e 
were $227,000,000, and of this $177,000,000 was 


unsecured. To show the disgust of many creditors, 
those holding claims of $61,000,000, or 27 per cent. 
of the total liabilities, did not ever see fit to file 
or prove their claims. This may possibly be ex- 
plained in part from the fact that attorneys solicit- 
ing claims desire them largely to contro] election 
of trustees, and when that object is secured, have 
no further interest in the others. The total assets 
realized from all sources were $52,000,000, or 23 
per cent 

Unsecured creditors, $16,000,000: secured credit- 
ors, $11,000,000, while expenses for all purposes 
reached the sum of $9,766,000, the heading attor- 
neys carrying $3,171,000, or 


practically one-third 


of the whole. Stick a pin in this last and fasten 
it in your memory. 

Credit is too cheap. How many of these 21,000 
tailures were of those who had no right to be in 
business for themselves and escaped the wielder 
f the blue pencil, who overlooked the potent fac- 
tors of success, ability and experience. We have 
had drilled into us the enormous fire waste of the 
country, and it is high time we put a check or 


this business drain also, which, by the way, is 
not to be charged to one of nature's elements, but 
to our own dear selves, another cause of the high 


cost ot living 


How can we reduce the number of failures and 
ncrease the dividends? There is in many cities a 
lass of attorneys who do nothing but trade on 
the musfortunes of the weak merchant. Their 
nethod of procedure is about as follows: They 


have claims sent them for collection and by com 
paring notes with their fellows find enough credi 

rs whose claims will total $500. They convince 
these creditors that bankruptcy is the only remedy 
ind secure their consent to act as petitioning 


reditors—some times, it is feared, for a considera- 
tion. One of the gang files the petition, requests 


hat another nme be made receiver, and either he 


another of the inner circle becomes attornev 
fo- the receiver. Then the fun bezins. Often 
mes the reteree 1s prevailed upon bv arguments 


February >, L915. 


to agree to a sale of the assets before the first 
meeting of creditors, so that when the creditors 
do come together and select a trustee, his duties 


consist of apportioning the dividends, if any, and 


winding up the estate. No opportunity is given 


for those familiar with the line in which the fail- 
ure occurred to inspect the stock, suggest how or 
where it could be sold to produce the greatest 
return and to do the least harm in the market. 
The object of the prime movers in the case has 
been secured—a fat fee, as attorney for the re- 
ceiver, and the more reasonable receiver's fee as 
fixed by law. After this manner is one of the 
most salient provisions of the law annulled. 
Judge Learned Hand exploded a bomb in New 
York Cl 
effect that a receiver appointed by the Court, upon 
the filing of a petition, shall act solely as custo- 
dian ot the bankrupt’s effects, and will be re- 
quired within four days after his appointment to 


give creditors 10 days’ notice of a meeting at 
* * + 


-« 


y recently, by laying down a rule, to the 


which they shall select their own receiver. 

There is also a newcomer on the bench in New 
Jersey, Judge Thomas G. Haight, who, in speak- 
ing before a body of credit men only a short 
time ago, said “The bankruptcy law is one of 
the most beneficient statutes ever written I have 
been approached by some business men who have 
told me the law should be repealed. I do not 

ee with them. The purpose of the law is two- 
fold, its first purpose being to relieve a man who 
is so financially embarrassed that he cannot go 
1ead and carry on his business affairs. The sec- 
ond is to bring about an equal distribution of the 
insolvent estate among those entitled to it, namely, 
the creditors.”’ He further said: ‘‘The man who 
robs his creditors by fraudulently disposing of 
his assets is a greater menace to society and a 
more despicable thief than the burglar who enters 
a house in the dead of night to steal.”’ He showed 
the courage of his convictions within a week after 
making the above remarks by sentencing five men 
who were convicted of concealing assets and failing 
for profit.* * * Judge Rellstab, also of New 
Jersey, during the current month, sent a man to 
the penitentiary for eight months for concealing 
assets. With a few more judges like these, failing 
for profit will become less profitable and extremely 
hazardous 

The present Congress is composed of 96 Sena- 
tors and 435 Representatives, or 531 in all. There 
are 51 lawvers in the Senate or 53 per cent., and 
247 lawyers in the House or 56 per cent., while 
only eight that can be classed as business men and 
two bankers are in the Senate, and only 34 business 
men and four bankers are enrolled in the House. 
Lawyers areiall right in their place, but the coun- 
try would be better off if we had more business 
men and fewer lawyers in Congress and in our 
State legislatures at the present time. Our prob- 
lems are economic and commercial and should t- 
viewed and settled by the trained business mind. 


The last amendments to the bankruptcy law 
were framed by business men, before that by 
lawyers. Many feel that recent experience has 
taught that other amendments would be helpful. 
Why should not the law read that receivers should 
be required forthwith to call a meeting of credit- 
ors on 10 days’ notice, at which time they shall 
select their own receiver, and in the meantime the 
receiver appointed by the Court shall act as a 
mere custodian and shall not be privileged to select 
or appoint an attorney or sell or dispose of any 
of the assets. Another suggestion is, that if the 
foregoing be enacted, the double office of receiver 
and trustee be done away with and the trustee 
elected at the first meeting of creditors perform 
the duties now assigned to both, for this step would 
do away with double fees. As at present adminis- 
tered, the expense of fees to receiver and trustee, 
in nine cases out of 10 the same person, makes a 
large hole in the assets. The government appoints 
the referees, and it should also appoint the attorney 
for receivers and trustees. He should be a law- 
yer and not be permitted to practise during his 
term, but confine his labors to the winding up 
of estates, and receive a fixed salary. Better still, 
why not have a trustee in every district (a busi- 
ness man, and not a lawyer) who shall act in all 
cases, together with a committee of three or five 
creditors, selected by the creditors themselves, 
they to receive no compensation, but pass upon all 
matters of jmportance; the trustee to receive a fixed 
salary and not engage in any other business during 
his term of office. * * * 

Should we be called upon to act as receivers, 
trustees, appraisers or advisers, let us respond 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situations 
Wanted” 3c. a word; minimum charge, 75c. 

SITUATIONS WANTED lic. a word for first 
25 words. Additional words, Sc. per word. 

Heavy type Sc. a word; minimum charge, 
$1.2 

Name, address, initials and abbreviations count 
as words, and are charged for as part of the 
advertisement. 

Display cards, $4.00 per inch. 

In all cases, if answers are to be forwarded, 
10c. extra to cover postage must be enclosed. 

Advertisers who are not subscribers should 
send i10c. if they desire a copy of the paper 
containing their advertisement. 








Situations Wanted. 


Under this heading, only 1c. a word for first 
25 words, 3c. for each additional word; mini- 
mum charge, 25c. 
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RST CLASS TEWELER: does own si 9 
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YOUNG MARRIED MAN would like sition a: 
' it ] in¢ and @€nreraver,r. \d Tress i es VW 
Hale. 95 Woodland St.. Meriden. Cont 





EWELER,. stone setter and « shes 
Ss c ot references. \d esc }? 
stense 16 Scott St., Little R \ 





FIRST CLASS JE WELER, on repairing and 
special order k; long experience; age 87; 
eterence. Ww. Katz, 24 W. 112th St., New 
Y ork. 





PERMANENT POSITION desired at by 
nrst ~ r, stone setter and eng ls 
~<a i \ So ‘| 9734 a ( l¢ ‘ 





SITUATION by maker of fine lever watch: en- 

gtaver, salesman; ability to manage; Florida pre- 
terred. N. A. Bixler, General Delivery, Fort 
Wayn . Ind. 
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FIRST CLASS JEWELER, manufacturer, re- 
pairer, stone setter, engraver, clockmaker, 


wants to change his position; salary $25 week- 
ly Address “‘M., 9555,” care Jewelers’ Cir- 
ular 


FIRST CLASS platinum jeweler; work for finest 


. 7 2 
louses; 14 years experience; also very fast man. 
Address ‘Abrahams, ” 
Broo kiyn, 


437 Hamburg’  dAve., 





YOUNG \l \N, 25, married, vlesires position to 


wait on trade. keep stock or to keep books in 
- * : 2. ‘6 +1 : 
jewelry factory. Address ‘*Willing, 9743,’ care 
] \< lers’ ( ire ular 





YOUNG MAN, experienced counterman, with 


hirst iss pawnbroker, desires position; best 
eference furnished. \ddress ““Y., 9742,” care 
lewelers Circular 





] ] 


jewelry and cloc} repairer, in also do some 
vat work; good reterences J. M. Coldwell, 
Union City, Tenn. 


YOUNG MAN, 19 years old, wants position as 





— A LEI SM AN, Six years’ experience. desires to con- 
nect — retail oO! wholesale house; travelin 
‘ xpel eT) . \] rete rences, A 1 iress a 9652 ; 


’ 


ire Jewelers Curcular. 








WATCHMAKER, single, age 27, 12 years’ expe- 
rience: Can wait on trade, estimate On repairs, 


erences wn tools. \ddress **( 9682, 





\\ AN TED \] ONE FE. a position as first class 


vat ker ; vears’ experience; willing to do 
ewelr york \ddress ““Watchmaker 8&7, 310 
State en, aie icy: \ ¢ 





IRST Cl 135 WATCHMAKER, plain engraver, 
ewelry and clock repairer; age 24; nin vears’ 
eperience: best of references. \ddress “*W., 
WOH ire Tewelers’ Circular. 





FIRST CLASS all around jeweler, diamond sette 


esign n high grade platinum wo! 
yvishes position in western City. Address . 
9765," care Jewelers’ Circular. 





WATCHMAKER, young man, working four years 


la} , 
esent positi on, WOU! l ike nake i Cnanwe 
ive all tools; best of references, Address “X., 
7 ] , “<- ae | , 
, 41. iT Jewelers {( irculal 





WATCHMAKER wishes position anywhere; young 





EXPERIENCED STONE SALESMAN, inside or 





tside salesman. would like to get position with 
ible s expert in matching. Address 
'> ’ 2 Laig¢ l¢ \ ¢ { “i { la 
\MERIC AN, watchmak and engrave first class, 
\ es erere! cs, T position p 
\ irgin Carolina < Hudso tiver sections 
\ddress ¢ W. Betts. Mitchell, S. Dak 





SITUATION watchmaker, engraver, salesman, 
maker of fine watch and quarter hour strike 
lock: can take charge; minimum, $30; south. 

Address “Jeweler,” Box 21, Berne, Ind. 








WATCHMAKER, 15 years’ practical experi- 
, tomed ‘ vor} ' t lt ad WatCnes 
visnes sit th first ss € \ddress 
1B e Jos H. D , i O 
SAl I SM AN, high RZTraGde, aBRressive, proven a 
‘ Pc t —_ ry . ' } i | Wal 
‘ | ¢ T c Ad- 
: . Hu4 e J s | ] 





FIRST CLASS watchmaker, jeweler and fair 
ngraver, desires permanent positl over 10 


years experience: own tools: best of refer- 
es. Address “Box 183,”’ Anderson, Ind. 





-ENERAL ENGRAVER and salesman wishes posi- 
tion in San Diego or southern California; store 
and factory experience. Address Raymond 
rantz, 209 Tremont Ave., Davenport, Ia. 





ER M. ANE NT POSITION by jeweler and en- 

with reliable firm; marrie d, 25 years old, 
9 references. Add (;eorge Law- 
son, 1221 E. Lewis St., Ft. W ayne, Ind. 





SALESMAN, 25 ith established trade in the east 
ing vest, iesires tO Mak i change with gzood 


ern, manutacturing flied Of plated line. 
\ ldire ec «x ™ G7 Tages care Te weilers ( ircular. 








W ATCHM AKER, thorough, practical workman, 20 
years’ experience, American; can take in and 
jeliver work; New York city or vicinity only. 
Address “D., 9862,” care Jewelers’ Circular. 


YOUNG MAN, expert jewelry repairer, new 
worker, all around store experience, desires per- 
manent position anywhere; references. Address 
M. Borden, 1606 N, La Salle St., Chicago, I. 





YOUNG WOMAN, competent bookkeeper and office 
manager; 12 years’ experience, jewelry, diamonds 
or jewelers’ findings; can furnish best of refer- 
ences. Room 83, 37 Maiden Lane, New York. 





FIRST CLASS JEWELER, diamond setter, re- 
Dpalrter, new work, special order work an ad color- 
ing; good references; worked eight years in last 
meen n. Bb. Prager, 228 W. 124th St., New 

OTR. 





WATCIIMAKER and plain engraver desires posi- 
tion; willing to start at moderate salary if 
chance for advancement; good references. Ad- 

dress ‘‘Watchmaker,”’ 219 E. King St., Lancas- 





LADY seeks a position as double entry bookkeeper, 
also to take charge of an office, having hel 
position with large diamond importing house for 
nine years. Address “C., 9597,’’ care Jewelere’ 
Circular. 





WANTED POSITION as watchmaker, jeweler 
and plain engraver; nine years’ experience; 
Louisiana or Texas preferred; best of refer- 
ences. Address “L. X., 9576,” care Jewelers’ 
Circular. 





WATCHMAKER, having 12 years’ experience on 
Swiss and American w: itch _>} capable of ieahioe 

1 cylinders; first class reference; west 

\ddress “E., 9684,” care Jewelers’ 





JEWELER, all around on finest platinum and gold 
work, wishes steady position out of town: can 
take charge of factory o men; with best ot 

r \ddress a i 18, Cate Jewelers’ 





WATCHMAKER AND JEWELER, formerly in 
business, desires permanent position; capable of 
taking charge; best references: American. Ad- 
dress Pp. RK. Stetson, 30 Gorham St., West Somer- 
ville, Mas 





FOREMAN, first class jeweler and designer, un 
derstands thoroughly the manufactt uring of plat- 
inum and gold jewelry; 10 years’ experience: 
best references. Address “‘F., 9744,’’ care Jewel- 
ers’ Circular. 





MANAGER or watchmaker and salesman in retail 
desires position; age 30, married; 12 years’ ex- 
perience; one with executive ability; reference. 
Address M. O. McKinney, 111 Chester St., Gas- 
tonia, N. C 





FIRST CLASS American watchmaker, energetic, 
experienced salesman and plain engraver, de- 
Sires position in Pennsylvania or middle west; 
good references. Geo. L. Holland, 17 W. Market 
St., York, Pa. 





WANTED, POSITION as foreman with manufac- 


jeweler: understand jewelry in ail 
ranches, also silver and white stone work: with 
ne frm LS years. Address =a ™ 9679,” care 
Jewelers’ Circular 





ENGRAVER AND SALESMAN desires a perma 
nent sition in the middle states, Ohio or In- 
diana preferred; single ; seven years’ experience: 
yaees reasonable. Address “*R . 9697,”’ Car 





EXPERT WATCHMAKER desires change where 
exceptional ability is wanted: thoroughly compe- 
tent to take charge of repair department; high- 


? 
est references: state salary and hours 


| Box 48, 





S position ; thorougniy ac- 


YOUNG LADY desire ' 
juainted Wil every branch of the j¢ welry trade; 
KnoW ge | Keeping and steonography; with 
last : y s. Address “‘K., 9680," care 


lewe ers _ircular 





EXPERIENCED SALESMAN, 24, clean cut and 
reliable, would like to locate with first class 
ouse; 10 years’ experience in reta! | stores; ex- 


Address “H.,”’ 125 Martense 


cellent references. 
I lyn, 








WATCHMAKER AND ENGRAVER, thoroughly 


capable at both, desires position about Feb. 15: 


s ala ry or commission or both; corre nqentaeee 
ivi ted. Address “Wa laker, 808 W. Mar- 
ket St.. Scranton, Pa. 
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FIRST CLASS all around designer and engraver 
of heraldry, seal rings, monograms, inscriptions, 
ornamental and gold carving; long experience 
and the best of references. Address ‘‘C., 9700,” 
care Jewelers’ Circular, 





YOUNG LADY, bookkeeper, stenographer; five 
years’ experience, complete charge of office; thor- 
oughly experienced in the wholesale jewelry 
line; unquestionable reference. Address “B., 
9686,”" care Jewelers’ Circular. 





JEWELER, 29, recently in business, desires situ- 
ation; exerienced repairing and finishing bench, 
drop press and skilful die setting; salesman or 
store clerical work considered. Vagnini, 154 
Ninth Ave., Astoria, L. I, N. Y 





WATCHMAKER AND ENGRAVER of long ex- 
perience and good reference desires change at 
ynce; northern Ohio or northwestern Pennsy!l- 
vania preferred; salary $22; married. Address 
*O., 9698," care Jewelers’ Circular. 





ASSISTANT WATCHMAKER, 25, experienced in 
watch department of large jeweler, taking in and 
estimating repairs, also a knowledge of optics 
and jewelry repairing; best references. James A. 
Wheeler, 24 Grand St., Jamaica, N. Y. 





EXCEPTIONALLY GOOD jeweler and engraver 
lesires a change; able to do new work, platinum, 
gold, and good repairing, also good engraving; 
can take full charge; 20 years’ experience. Ad- 
jress ““H., 9730,’ care Jewelers’ Circular. 





SALESMAN for a business which needs a selling 
executive; a very clean, capable man, 27 years 
old; acquainted with jobbing houses, depart- 
ment and jewelry stores; first class reference. 
Address “L., 9678,’ care Jewelers’ Circular. 





REFINED YOUNG MAN, 30, desires position 
with jewelry house; was formerly manager of a 
large jewelry firm in Paris and Vienna; expe- 
rienced diamond setter on platinum; good de- 
signer, excellent judge of stones; moderate sal- 
ary. Address “F. B., 9747,” care Jewelers’ Cir- 
cular, 





WANTED, POSITION, by first class watchmaker 
and engraver; I can do the work, what will you 
pay? central states preferred; references gladly 
turnished; can take charge of department or 
store. Care Bechtold & Fritz, Sioux Falls, 
5S. Dak. 





SALESMAN with successful selling experience in 
a variety of kinds of goods, desires to represent 
manufacturer in New York city and vicinity and 
in eastern contributory territory; dependable, ac- 
tive; references; no objection to a commission ar- 
rangement. Address “Y., 9666,” care Jewelers’ 
Circular. 





FIRST CLASS WATCHMAKER, German, wants 
position in New York City; thoroughly compe- 
tent on fine American and complicated foreign 
watches and clocks; 11 years’ experience; best 
references. Address ‘“‘Delpha,’’ 2228 Broadway, 
New York. 





ENGRAVER and jewelry repairer, experienced 
salesman and window trimmer, will go anywhere 
for permanent position at reasonable salary; tem- 
perate, ambitious and of good appearance; will 
furnish Al _ reference. Address “W., 9760,” 
care Jewelers’ Circular. 


. 





FIRST CLASS watch and clockmaker, plain jewel- 

with little knowledge of optics, can take 

arge of repair department, desires steady posi- 

tion; 14 years’ experience; temperate, good ref- 

erences; own seal: salary $20. Address ‘‘K. 
H., 9753,” care Jewelers’ Circular. 





WATCHMAKER, engraver and jeweler, good all 

around man, desires position; can furnish first 
references and samples of engraving on 
request; age 27; 10 years’ experience in retail 
store; would prefer Ohio: salary $30. Address 
“S., 9708,” care Jewelers’ Circular. 


COMPLETE; watchmaker and engraver desires 
a change about March 15; 25 years’ ex- 
perience; $30 per week; up-to-date, rapid en- 


CiaSs 





graver; can combine or specialize; railroad 
experience; beautiful monogram and _ script. 
Address F. W. Russell, General Delivery, 


North Chicago, IIl. 





SUCCESSFUL SALESMAN in line of jewelry, 
watches, clocks, diamonds, silverware, etc., is de 
sirous of representing on road large manufacturer 
or jobber, special on general line; have large, 
favorable acquaintance with buyers throughout 
the country, especially in large cities; competent, 
reliable, active; references. .ddress “‘R., 9665,” 
care Jewelers’ Circular. 


CLOCKMAKER with 20 years’ experience on com- 
plicated foreign and domestic clocks, seeks posi- 
tion by March 1; refined appearance and address, 
able to take complete charge; only first class 
store and permanency considered; highest refer- 
ences; salary $20, $25. Address “C., 9669,” 
care Jewelers’ Circular. 





YOUNG MAN, experienced salesman, engraver, 
window trimmer, can quote prices on repairing, 
willing to take care of stock, experienced in sell- 
ing railroad watches and jewelry on the road, 
desires to connect with reliable wholesale or re- 
tail house; best of reference. Address “A., 
9711,” care Jewelers’ Circular. 





WATCHMAKER of wide experience desires to 
make a change; expert at bench and handling 
customers; at present in charge with a leading 
house; thoroughly acquainted with railroad in- 
spection and high grade work; optical graduate; 
age over 30, unmarried; unexcelled references. 
Address “Technical, 9738,’’ care Jewelers’ Cir- 
cular. 











Fill Your Wants 


BY TELLING THEM 


For 3 cents a word you can solve many 
of your problems—obtain help, sell your 
store, sell your stock, rent your store or 
space, obtain a partner, get capital, buy 
stock or tools—everything needing publicity. 


Advertise Here on These Pages 


THE JEWELERS’ CrmcuLar reaches the peo- 
ple you like to do busines; with. 








FIRST CLASS MAN open for engagement as 
manager, etc.; can guarantee results; up-to-the- 
minute man; create business, attract buyers; 
every qualification essential to a live retail jewel- 
ry store; 20 years’ experience; unquestionable 
reference; a half hour’s interview will convince 
you, Address “I., 9720,” care Jewelers’ Cir- 
cular. 





OPEN FOR ENGAGEMENT as manager, buyer 
and business getter; present position 5 years; 
thoroughly familiar with diamonds, watches and 

jewelry (retail); also in handling and training 

sales people (to get real money); can positively 
increase sales; Al reference; city experience. 

If you have a fair stock and not enough busi- 

ness address ‘“‘C., 9612,’’ care Jewelers’ Circular. 





SUPERINTENDENT of a jewelry fac- 
tory, manufacturing fine diamond 
jewelry, desires a change; expert esti- 
mator and foreman in every detail; 
accustomed to handling the trade. Ad- 
dress ‘“‘J., 9716,’ care Jewelers’ Cir- 
cular. 








SALESMAN has friendly customers from Lake 
Erie to Gulf of Mexico, from Atlantic to the 
Great West; 25 years as commercial traveler 


over 19 States; principal following in Ohio and 
Pennsylvania; is ready to close with right con- 
cern for either Spring or Fall season; manu- 
facturers’ lines preferred, but good jobbers appre- 
ciated; have represented both; endorsements and 
details furnished on request. 

9388,”" care Jewelers’ Circular. 


Address “‘Damon, 





Lines Wanted, 


3c. a word; minimum charge, 75c. 











WANTED, watches and jewelry to sell on com- 


ne Address “‘B., 9628,” care Jewelers’ Cir- 
cular, 





SALESMAN with established trade, Pittsburgh and 
westward, including Pacific Coast States, wishes 
additional line on commission. Address ‘‘D., 
9654,” care Jewelers’ Circular. 





Y 


ALESMAN with established trade, with best 
dealers on Pacific Coast, wishes additional line 
in conjunction with fine clocks; commission 
aaate. Address “‘H., 9653,” care Jewelers’ Cir- 
cular. 





CUT GLASS LINE WANTED on commis- 
sion basis for Boston and New England 
States. Address “D., 9613,” care Jewel- 
ers’ Circular. 





STERLING SILVER hollowware and nov- 
elty lines wanted on commission basis 
for Boston and New England States. If 
interested address “E., 9614,” care 
Jewelers’ Circular. 





SOUVENIR JEWELRY WANTED during 
San Francisco Exposition; | would like 
to represent a good live manufacturer’s 
line. Address Leon Nordman, Room 
903, 150 Post St., San Francisco, Cal. 





SILVER PLATED HOLLOWWARE and 
Sheffield plate lines wanted on commis- 
sion basis by wholesale jeweler in the 
Jewelers’ Building, Boston. If inter- 
erested address “F., 9615,” care Jewel- 
ers’ Circular. 








Side Lines. 


3c. a word; minimum charge, 75c. 








MANUFACTURER of diamond mountings and 
diamond jewelry wants to place small line on 10 
per cent. commission; southern territory; state 
lines now carried and what territory covered. 
Address “B., 9725,” care Jewelers’ Circular. 





SALESMAN TO CARRY LINE of balance staffs 
and jewels direct from manufacturer; good com- 
mission; old established house, well known; state 
lines you now carry, territory, how often you 
call, and reference. Address ‘“‘H., 9698,” care 
Jewelers’ Circular. 








belp Wanted. 


3c. a word; minimum charge, 75c. 








TOOLMAKER, must be experienced on gold jewel- 
ry work or do not apply. Rosenberg & Daniel, 
213-215 Grand St., New York. 





WANTED, first class clock and jewelry repairer; 


permanent position; references in first letter. 
W. E. Blanchard, Gloucester, Mass, 





DIE AND HUB CUTTER, must be experienced on 
gold jewelry work or do not apply. Rosenberg 
& Daniel, 213-215 Grand St., New York. 





COMPETENT watchmaker, jeweler and optician; 
must be a practical workman withaclean record: 
good position and satisfactory wages. Address 
““B., 9692,” care Jewelers’ Circular. 





WANTED, a canvasser with a following in the re- 
fining business; one who wants the full support 
of the firm in order to hold his trade. Address 
““B., 9717,” care Jewelers’ Circular. 








(Special Notices continued on page 292.) 
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Special Notices. 


page 291.) 


(Continued from 








HELP WANTED—Continued. 


- 








WANTED, WATCHMAKER, clock and jewelry 
repairer; must understand his business; steady 
position for right man; state salary and refer- 
ence in first letter. Charles Kausch, Bath, N. Y. 

WANTED, experienced salesman to carry side line 

f 14k. diamond mountings and 10k. stone 
ngs; extensive line of up-to-date goods. Ad- 
dress “‘A., 9745,’ care Jewelers’ Circular. 





MOUNTING and diamond jewelry 
rvices of a salesman for 
iburban towns; must have Al refet 
salary, etc. Address ‘“‘A., 
Circular. 


DIAMOND 
} 


use requires the S¢ 


ences: stat age, 
9724.”’ cafe Jewelers’ 





WANTED, WATCHMAKER, capable and _ thor- 
wh on fine Swiss work: state all particulars 
including salary; a desirable, permanent position 
for the right man. Berry & Whitmore Co., 11th 
and F Sts., N ’., Washington, D. C 








SALESMAN acquainted with the jewelry trade to 
Carry salary or commission, high grade line 
ot platinum mountings tor manutacturing con- 
cern; out of town and New York city trade. 
Address “‘A., 9754,”’ care Jewelers’ Circular. 

WANTED by a large and influential manufac- 


turer of cut and engraved glassware, a salesman 
(American), to travel on a commission basis; 
must have wide acquaintance with department 
Store buyers; apply, giving age, references and 
previous experience. Address “‘A., 9096,” care 
Jewelers’ Circular. 





WANTED, representative for Pennsyl- 
vania, New York, as well as New Eng- 
land States, on a commission basis for 
a 10kt. line of jewelry. Address 
Keller Jewelry Mfg. Co., 64 Nassau 
St., New York. 








for Sale. 


Stores, Stocks and Businesses. 
3c. a word; minimum charge, 75c 








JEWELRY STORE, 
part o! New York State. 
care Jewelers’ Circular. 


stock about $3,000; southern 
Address “‘J., 8917,” 





FOR SALE, the leading jewelry store in city of 
10,000, southern Minnesota; don’t answer unless 
you have $9,000 to $10, 000 cash. Address "ees 
9884,"’ care Jewelers’ Circular. 





ESTABLISHED JEWELRY STORE for sale, 
with or without stock; splendid opportunity for 
energetic man; good location; good reason for 
selling. Address “ 9712," care Jewelers’ 
Circular. 





oll VE RSMI CH’S SHOP in Chicago, with all tools 
hand-wrought sterling silver- 
hand; reasonable price; good 
y with capital. Address “*X., 9701,” 
Circular. 


manutactul!l in re 
Ware: some Ste ck at 
held for part 
Care lewe lers 








FOR SALE, jewelry store, best situated spot at 
136 Ek. Houston S established trade, being 12 
years in same place; stock and fixtures at very 
reasonable pri Inquire bh. Salter, 146 E. 
Houston St., New York. 

LONG ESTABLISHED loan and jewelry  busi- 
ness, $50,000 in high grade diamond and watch 
ledges carried, in one of the best locations in 
ren reason for selling, sickness: rare 

unity. Further particulars address “S., 


Circular. 


A COMPLETE SAMPLE LINE of silver 
deposit ware, samples about 750 pieces, 
to close out at a sacrifice, in whole or 
part. Commonwealth Silver Co., 168 
Madison Ave., New York. 


97 ~40.” care Jewelers’ 








STORE and fixtures; stock alone will 
about $3,000; good store and location; 
gt and « pportunity for someone 
plenty of work for 
eens will sell at a 
sroadway, Saratoga 


JEWELRY 
inventory 
rent reasonable; 
vanting a good business; 
which you can get good 
bargain J. J. oyle, 354 


Springs, N. Y. 


watch sales alone: 
best town 1n southern 
division and shops, coal mines, 


over $23,000 in secured r ailroa 
independent of competition; 
Illinois; railw: ay 


Tactories, etc.; big payroll; good location; invoice 
about $5,000; liberal discount for cash; poor 
health. Fayette Kerr, Murphysboro, III 





OWNER of a leading jewelry house, es- 
tablished for over 40 years in city 
of 300,000 population in north and 
central state, wants to retire; an ex- 
cellent opportunity is offered for a 
high grade man with some means; 
will consider time arrangement for 
part on satisfactory references. Ad- 
dress ‘“‘H. L. F., 9449,"’ care Jewelers’ 
Circular. 











for Sale. 


Tools, Fixtures, Equipment, Etc. 
$c. a word; minimum charge, 75c. 





--—-——— 





BIG BARGAIN in telescopes and trays. Mozar & 
k. 


Meyer, 38 Maiden Lane, New Yor 





BEAUTIFUL plate glass wall cases for sale, on 
account of alterations of my store; must be seen 
to be appreciated. Martin Zinner, 541 Fulton 


St., Brooklyn, N. Y 








Business Opportunities. 


Sc. a word; minimum charge, 75c. 








TO BUY JEWELRY STORE; have $1,500 cash; 
want terms on balance. ‘‘Watchmaker,” Box 
48. Fort Worth, Tex. 





COMPLETE JOBBER’S OFFICE, including four 
safes, counters and fixtures. Theo. Yankauer & 
Co., 71 Nassau St., New York. 





WANTED TO PURCHASE, an 


interest in a 





jewelry factory; have money and long expe- 
rience. Address “‘L., 9681,’ care Jewelers’ Cir- 
cular. 

WANTED TO BUY, jewelry business with good 
repair department, State of New York or New 
Tersey preferred. Address “J. D. W., 9733,’ 
care Jewelers’ Circular. 








WANTED TO PURCHASE, small stationery or 
talking machine store with good opening for 
jewelry stock; New York State preferred. Ad- 
dress “*Y., 9702,”’ care Jewelers’ Circular. 

A RARE BARGAIN ina fine marine chronometer, 
John Poole, London, maker; splendid condition, 
with very close rate; cheap for cash. Address 


“Chronometer,” 907 12th St., Sioux City, Ia. 





WANT TO GO with retail store where there is 
an opportunity for a live salesman who creates 
new business: am looking for a future and in- 
vestment. Address 2127 W. Broadway, Council 
Bluffs, la. 





FOR SALE OR EXCHANGE, one No. 5 and 
two No. 7 Oliver typewriters, very slightly used 
for demonstration only; will sell one or all at a 
bargain or exchange for watches and diamonds. 
S. J. Higgins, Canton, Ga. 





HIGH CASH PRICES paid for diamonds 
and watches; immediate returns 
made; bank references. Address M. 
Iralson, Masonic Temple, Chicago, Ill. 





|! PAY CASH for your surplus stock of 


diamonds, watches and jewelry; busi- 
ness confidential; national bank ref- 
erences. H. Schwartz, 1209 Hey- 
worth Bldg., Chicago, Ill. 





ARE YOU 





GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock, or part 
of jewelry, diamonds and fixtures; communicate 


with us, it will be to “snd advantage: rating and 
references of the highest order. Van Praag & 
Co., 15-17 Greene St., New York, established 
1889. 





watches, jewelry; send your stock to 
me and receive money by return mail; 
national bank references. Emil Noel, 
5418 Prairie Ave., Chicago, Ill. 





WOULD LIKE TO CONTRACT for manufactur- 
er’s output of a certain article to sell to the 
large trade, either in jewelry or silverware line; 
we are an established concern, with sufficient 
cash to advance manufacturer: New York office 
and salesrooms, with trade covering the States; 
write, stating article. Address “F., 9621,” care 
Jewelers’ Circular. 


IF YOU WISH TO RETIRE from busi- 
ness or have surplus stock to dis- 
pose of, consult with me; it will be 
to your benefit; | am in a position to 
pay better prices than anybody. Ben. 
Roth, wholesale jeweler, 235 S. Dear- 
born St., Chicago, Ill. 








AT ONCE! We pay spot cash for your 
entire or part of your stock of jewelry, 
diamonds and complete § jeweiry 
stores, with or without fixtures; send 
your entire or part of your stock to us 
at our expense and we will send to 
you, cash, immediately; if our offer Is 
not accepted we will return your 
goods; all communications answered 
quickly and kept strictly confidentlal; 
bank and mercantile references of 
high standing. Brooklyn Purchasing 
Syndicate. F. Walker, Prop., 608 
Broadway, Brooklyn, N. Y. Estab- 
lished 1887. 








Wanted to Purchase. 


3c. a word; minimum charge, 75c. 








ONE 


SET OF HAND ROLLS; one Scheff ring 
stretcher; one Little Giant ring bender; one pol- 
ishing lathe with blower (with or without motor) ; 























one set of diamond scales. Address “‘C., 9727,’’ 
care Jewelers’ Circular, 
To tet. 
3c. a word; minimum charge, 75c. 

Space for rent to first class engraver; reasonable 
rent. Rubenstein Bros., 14 Maiden Lane, New 
‘ork. 

PART OF OFFICE to let: good light; with en- 
graver and diamond setter; no machinery; rent 
reasonable. Room 120A, 51 Maiden Lane, 
New York 

PART OF OFFICE to let. suitable for manufac- 


ideal location: rent mod- 
341 Fifth Ave., corner 


turer’s representative: 
erate. \pply Room 1109, 
34th St., New York. 





Miscellaneous. 
3c. a word; minimum charge, 75c. 





—— 





HILES WATCHMAKING and Engraving School, 


and best equipped school in the 


the largest 
Market St., San Francisco, Cal. 


west. 717 








OURS is not the largest but is the best school for 


practical results; let us tell you why. 





Watchmaking School, 815 E. 12th St., Kansas 
City, Mo 

FIRST CLASS DESIGNER looking for firms 
who would like to purchase his modern draw- 
ings for gold and patinen jewelry. Address 
‘*C.. 9690,.”’ care Sewthas ’ Circular, 








ENGRAVERS to learn to engrave invitations, an- 


nouncements and cards by my method of copper 
plate engraving which shows how to lay out 
work and every cut necessary, at a cost to you 
of but $10. Write for information, S. G. B. 
Seymour, 66 Genesee St., Utica, MN. Y. 
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The Men Wirho Rhnow ! 


How to show you the way to complete freedom from anxiety by closing out your unsalable merchandise by holding 
one of our sales that make a social event out of a business enterprise. Our sales are conducted on dignified, safe plans, 
Do not indulge in any of the sensational practises of advertising or handling auctions that would violate the laws of 
good taste. When selecting auctioneers the only safe way is to take into consideration their standing as proven by the 
character of the firms whom they have sold for, the importance of the cities and territory covered. Have maintained 
a position of honor and leadership for over 25 years, as proven by references appearing in The Jewelers’ Circular 
and Keystone for that time. 

: : ' After six firms of jewelry auctioneers had submitted their credentials, 
An International Triumph * we were selected as usual to make the sale of the year in importance, 
that of the Stock & Bickel Co., 152-154 Yonge St., Toronto, Ont. Sale over $100,000 in 8 weeks. Entire stock. We were 
obliged to build theater seats to hold and accommodate more than 500 ladies and gentlemen who attended daily. 


: ! Has been our closing out sale of Troy’s pioneer jewelry store, estab. 1845. B. 
A York State Sensation * Marks, 10 Third St. Very high grade stock. There was a great rivalry to 





secure this engagement. Proven merit usually wins. 


Puget Sound Record Repeated! Our second sale for H. Silver & Co., 715 Second Ave., closing 


out the entire stock to the great satisfaction of the owner and 
the public. Our sales cover the Al cities and territory. 


Is It? That we are selected by representatives of the Government, by courts, receiverships, trustees and 
y * recommended by the Jewelers Board of Trade to conduct the important sales. Ask the trade and 
its representatives. 


A Few of Over 500 References 








sales. 
l.ippman Bros., Altoona, Pa. 


é ms sae HHiih| f , , ~ ~ 
Mermod, Jaccard & King, St. Louis, al R. Van Kuren, Savannah, Ga. 2 | 
Mo. : TW | 


Geneva Watch & Optical Co., Los | 


Sheff Bros., Wheeling, W. Va. 
Burt Ramsay, Cleveland, O. es RS a 
Welte & Weiting, Peoria, Ill. Meng < YS ae” (We 
Hight & Fairfield, Butte, Mont. Hi A . i 
The F. B. Lewis Co., Cleveland, O. Hl | Fad m\ 
T. R. J. Ayers & Bro., Keokuk, Ia. ! —  . se nh 
Kingsbacher Bros., Pittsburgh, Pa. 


Angeles, Cal. 2 sales. 

Chas. S. Stifft, Little Rock, Ark. 2 
sales. 

Sigler Bros. Co., Cleveland, O, 4 
sales. 

Kk. Wingerter, Akron, O. 

Henry Schaul, Atlanta, Ga. 


A. Rothschild, Brunswick, Ga. A. Schirmer, Saginaw, Mich. 
W. H. McKnight Sons, Louisville, The Pairpoint Corporation. 

Ky. White & McNaught, Minneapolis, 
A. Kurtzborn & Sons, St. Louis. Minn. 


= 


. F. Kirkpatrick & Co., St. Joseph, 

Mo. 2 sales. 

. J. Renkle, Augusta, Ga. 

Knickerbocker Co., New York City. 

a Marks, Pittsburgh and Kansas 
sity. 

Burns, Barry Co., Memphis. 

William Gill, St. Louis, Mo. 


Duhme Bros., Cincinnati, O. 

King, Moss & Co., San Francisco. 

Rushmer Jewelry Co., Pueblo, Colo. 
2 sales. 

P, H. Latchicotte, Columbia, S. C. 

Carl Von Suitter, Jackson, Miss. 

Keil & Hettich, Chicago. 

I... Luckhaidt, Johnstown, Pa. 


> 


; 


| 











Bolland Jewelry Ce., St. Louis. 
Made sales for the U. S. Govern- 
ment, being employed by the Col- A Made sale for Williams, Barker & 
lector of the Port, on account of ° Severn, of Chicago, of over 1,600 
knowledge as an Appraiser and Auc- iit hie ‘ ; pieces of Diamond Jewelry to the 


trade, valued at over $300,000. 


tioneer. 


Banner 15 Months Selling in the History of Auctioneering in America 


We give all sales our personal attention 


The E. O. Zadek Jewelry Co., the leading jewelry firm of Mobile, Ala., for 50 years. Three floors of elegant 
merchandise—not a dollar’s worth of plated goods. We made it a month’s social event in mid-Summer, conduct- 
ing it in such a manner as to merit the Sanction of every Visitor, Patron and the Firm. Selling over $75,000. 

The $275,000 stock of Hess & Slager, Jacksonville, Fla., one of Florida’s finest old pioneer concerns. Sale made on 
account of death of Mr. Maurace Slager. 

Great sale in Chicago for the Baughman Co., on Madison St. Closed out to settle an estate. 

The Eugene V. Haynes Co., Society Jewelers, Atlanta, Ga. Our ninth sale in this city. It was a grand success 
made in August. 

Wm. Reiman, Fifth Ave., New York city, three doors from Waldorf. Our second sale for this firm. 

M. Waldhorn & Co., 337-343 Royal St., New Orleans—zrand old house. Only the finest goods, highest art. Our 
fifth sale in the metropolis of the Gulf States. 

Splendid results in our sale for Thos. A. Brown of Quincy, Ill. Second sale in this city. 

10 solid weeks for Bingaman & Co., cor. 6th and Vine Sts., Cincinnati, Ohio. Third sale in this city. 

Fine sale in the hustling city of Miami, Fla., for Wm. Gallet. 

A phenomenal sale for the pioneer firm of Wm. Stolz, of Saginaw, Mich. Fourth sale in this city. 

Louis J. Schaul & Co., Augusta, Ga. Stock damaged by fire. Thousands could not get in the room. Third sale in Augusta. 
The A. P. Rich stock, Birmingham, Ala. Firm failed for $173,000. Sale made for American Trust and Savings Bank. 
A. V. Abbott, Receiver. Space forbids additional testimony of this record breaking year. 

Fine sale for W. H. Kress, Sheboygan, Mich.; Mrs. S. L. Spero, Rock Springs, Wyoming. 

We have proven that it is the greatest combination of talent ever available. Never separate the opportunity from 
the Salesman’s ability. Wire, write or call, and get the advice of America’s recognized specialists. Will come and 
see you at our expense. Give a bonded guarantee as to results. Over 500 credentials. $5,000 to charity if we cannot 
prove that we have made the largest and most important sales during the past 20 years. Will advarice any amount 
of cash, render every honorable assistance. Will sell in competition with any firm of Auctioneers in America. If 
not selected to continue sale no charge for our services. Small or large sales handled in the same conscientious 
manner. It costs no more to secure our services than men of questionable Salesmanship. We guarantee results or no pay. 


814-815 Stock Exchange BRIGGS & REID consdistincand Residence 


Building Dincteiiiintiaien Hyde Park 4745 
CHICAGO, ILL. HERMAN G. BRIGGS * Ieee ° 
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A Few of Over 500 References 
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Telephone 1624 Cortlandt 


Are Youin Trouble? 


and want to clear 
the decks for action 
= for 1915 y= 


WECAN AID YOU 


A. J. COMRIE W. H. BROKAW 




















Stop giving notes—and spending sleepless nights on how to meet them. 

Convert your merchandise into cash by our quick method—and be ready to meet prosperity when 
opportunity knocks at your door for 1915. 

We offer you our services, as the Most Expert and Successful Auctioneers in the field. 

We are just concluding our fifth sale in Kansas City, Mo. For the past three months we have been 
selling the stock of the J. R. Mercer Jewelry Co., one of the high-class jewelers of the Southwest. We 
have passed the $100,000 mark. 

We know how to hold the people—and get you satisfactory results. 

When you want the best, with a guarantee of assured success, write or wire us. 


BOOKLETS AND REFERENCES ON REQUEST. 


Panne ices & OMRIE & BRO KA . aw woe 














America’s Best Known Jewelry Auctioneers 


L. H. Dodd & Company 





AMERICAS 


JEWELRY sax AUCTIONEER 


4607 MICHIGAN AVENUE, Long Distance Phone, Drexel 2906 CHICAGO, ILLINOIS 
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Valuable Optical Books 


We prepay postage to all parts of the world. The 


prices quoted are net. 


GENERAL AND PRACTICAL OPTICS. By Lionel 
Laurance. 413 pages. Written by one of the 
famous authorities of the world and especially 
adapted for optometrists. A thorough knowledge 
of Theoretic Optics is the basis of Optometric 
Progress. All kinds of questions constantly aris- 
ing may be answered by referring to this book. 
Price, $2.50. 

GEOMETRICAL OPTICS. By A. S. Percival. A 
useful text-book of 132 pages with numerous 
diagrams. Cloth, $1.50. 


HAAB AND DE SCHWEINITZ ATLAS OF OPH- 
THALMOSCOPY. Second edition. Price, $3.00. 


HUMAN EYE MANIKIN. 94 parts of the eye in the 
color of nature, illustrated and described in the 
simplest language; strongly bound in linen. 
Price, $1.00. 

LIGHT, “FoR STUDENTS. By Edw’d Edser. 580 
pages. Profusely illustrated. Price, cloth, $1.50. 

MUSCLES OF THE EYE. By Howe. Two volumes. 
Each $4.25. 

MUSCULAR ANOMALIES OF THE EYE. By Hansel 
and Reber. Illustrated. Price, $1.50. 

NEW FINDINGS IN OPHTHALMOLOGY AND 
OTOLOGY. By A. W. Hazen. Price, $2.25. 
OCULAR THERAPEUTICS. By Ohlemann. Author- 
ized translation, and edited by Dr. Charles A. 

Oliver. Price, $1.75. 


OCULIST’S VADE MECUM. Comprising all the im- 
portant methods of testing the eyes devised by 
leading ophthalmic surgeons, besides many valu- 
able tables on the properties of lenses and meth- 
ods of Eepoeeure in the examination of the eye. 
Price, $1.00. 

OPHTHALMIC DICTIONARY. By Jas. J. Lewis, 
Ohp.D. A complete dictionary of the terms 
mr in optometry and ophthalmometry. Pro- 
nunciations, Derivations and Definitions. Prac- 
tical hints, things to be remembered and ques- 
tions for those contemplating present or future 
State examinations. Fourth edition. Price, $1.50. 


OPHTHALMIC MYOLOGY. By Savage. Price, $4.00. 
OPTICS FOR STUDENTS OF OPHTHALMOLOGY. 


By Suter. Price, $1.00. 

OPHTHALMOSCOPE, ON THE. By UHartridge. 
Fourth edition. With 4 colored plates and 68 
woodcuts. Price, $1.50. 


OPHTHALMOSCOPE AND HOW TO USE IT. By 
Thorington. With colored illustrations, descrip- 
tions and treatment of the principal diseases of 
the fundus; 73 illustrations; 12 colored plates. 


Price, $2.50. 
OPHTHALMOSCOPY, MANUAL OF. By Jennings. 
Illustrated. Price, $1.50. 


PRACTICAL EXERCISES IN LIGHT. A course in 
laboratory experiments for students, by Reginald 
S. Clay, D.Se. Used in Columbia University Op- 
tometry Courses. Price, 60 cents. 


PRISMS: THEIR USE AND EQUIVALENTS. A 
book containing a more extended knowledge on 
this branch of refraction than is contained in 
works on ophthalmology. Price, $2.00. 


REFRACTION AND MOTILITY OF THE EYE. 
With special chapters on Color Blindness, Field 
of Vision, The Relation of Functional Eye Dis- 
eases to General Medicine. By Ellice M. Alger, 
Adjunct Professor of Diseases of the Eye in the 
New York Post-Graduate Medical School and 
Hospital, ete. 122 illustrations. Extra cloth. 
376 pages. Price $1.50 net. 


REFRACTION OF THE EYE. By Hartridge. Four- 
teenth edition. A manual for students. 104 il- 
lustrations and sheet of test types; 267 pages; 


12mo. Price, Cloth, $1.50. 


REFRACTION OF THE EYE. By Morton. Its 
— and the correction of its errors. Price, 

STEREOSCOPIC TREATMENT OF HETEROPHORIA 
AND HETEROTROPIA. By David W. Wells, 
M.D., Associate Professor of Gyntheeneneey, 
Boston decay yon Medical School. Author of 
“Psychology Applied to Medicine.” Clear and 
concise directions for training the fusion faculty 
by means of the stereoscope. Especially suited 
for the optical treatment of squint. Price of 
book, $1.00; Charts, per set of 66, $1.00. 


11 John Street + 


No books sent on approval 


ANATOMY AND PHYSIOLOGY OF THE EYE. By 
Hirschfeld. With six finely colored plates suit- 
able for framing and office display. The text 
fully describes the plates. Price, $1.00. 


COLOR VISION AND COLOR-BLINDNESS. A prac- 
tical manual for Physicians, Oculists, Opticians 
and Railroad Surgeons. By J. Ellis Jennings, M.D., 
Professor of Ophthalmology, Barnes Medical Col- 
lege, St. Louis, Mo., formerly Clinical Assistant 
Royal London Ophthalmic Hospital (Moores- 
fields), etc., etc. Crown octavo. 132 pages. 27 text 
engravings and 1 colored plate. Cloth, $1.00 net. 


DICTIONARY, MEDICAL POCKET PRONOUNCING. 
30,000 Medical Words Pronounced and 
Defined. Price, Full Limp Leather, Gilt Edges, 
$1.00; Thumb Index, $1.25. 


DICTIONARY OF OPHTHALMIC TERMS. By John 
Welsh Croskey, M.D. Contains all those ophthal- 
mological words that are scattered throughout 
the ordinary medical dictionaries; 80 pages, in- 
cluding supplement, giving useful optometrical 
information. Price, in Pasteboard, 25 cents; in 
Limp Leather, 50 cents. 


DISEASES OF THE EYE AND THEIR TREAT- 
MENT. By Swanzy. Seventh edition, revised 
and enlarged; 164 illustrations, 1 plain plate and 
a zephyr test card. Price, $2.50 


DISEASES OF THE EYE, MANUAL OF. By Charles 
H. May, M.D., New York. For students and 
general practitioners, with 360 original illustra- 
tions, including 21 plates with 60 colored figures. 
Fourth edition, revised. Cloth, 390 pages. Price, 


DISEASES OF THE EYE. By Tiffany. Price, $5.00. 


DISEASES OF THE EYE AND HOW TO BECOG- 
NIZE THEM. <A book specially written for the 
pm tele oe and those who examine eyes. Illus- 
trated with original drawings and photographs. 
By C. W. Talbot, M.D. Price, $1.00. 


DISEASES OF THE EYE. With coreg chapters 
on Anatomy, Physiology, Bacteriology, The Rela- 
tion of the Eye to the Nose, etc. By Henry Culd- 
well Parker, Clinical Professor of Ophthalmology 
in the Indiana University School of Medicine, In- 
dianapolis, Ind. 116 text illustrations and 6 full- 
page chromo-lithographic plates with 19 figures. 
Flexible cloth. Rounded corners. 303 pages. 
Price, $2.00 net. 


DISEASES OF THE EYE. 696 pages. By De 
Schweinitz Illustrated. Price, Cloth, $5.00. 


DISEASES OF THE EYE AND OPHTHALMO- 
SCOPY. By Fick. Translated by A. B. Hale, 
M.D. 157 illustrations. Price, Cloth, $4.50; 
Sheep, $5.50. 


DISEASES OF THE EYE AND BEFRACTION, 
COMPEND OF. By Gould and Pyle. Including 
Treatment and Operations, and a Section on 
Local Therapeutics. With Formulae, Useful 
Tables, a Glossary and 111 illustrations, several 
of which are in colors. Price, Cloth, $1.00; In- 
terleaved, $1.25. 


DISEASES OF THE EYE. A treatise on. By Han- 
sell and Sweet. 253 illustrations. Price, $4.00. 


DYNAMIC SKIAMETRY IN THEORY AND PRAC- 
TICE. By A. Jay Cross. Illustrated. This work 
contains 184 pages and 94 illustrations, and 
gives a most thorough explanation of dynamic 
skiascopy. Price, $2.50. 


EYE, NOTES ON THE. By Henderson. 140 illustra- 
tions. A students’ manual of diseases of the eye, 
describing in simple language all those ocular 
diseases which the opticians should be able to 
recognize when met. Price, $1.50. 


EYESIGHT AND HOW TO CARE FOR IT. By 
Harlan. Illustrated. Price, 40 cents. 


FPRAMES AND LENSES. By Lockwood. 88 pages, 
illustrated and bound in paper. A manual which 
takes up the mechanical side of the practice of 
the art of optometry. The chapters in their 
order are: Lenses and Their Manufacture; 
Frames and Mountings; Facial Measurements 


and the Frame Prescription, Adjusting; Neutral- 
Price, 50 cents. 


The Optical Publishing ©@mpany 


izing and Testing Lenses. 
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: . SUCCESS WHERE OTHERS FAILED 
THE TRUE TEST OF SALESMANSHIP 


We are just completing an auction sale for A. McMillan of Ottawa, 
& ; Canada, whose stock is the third largest in Canada and whose 
> | Diamond Stock is the largest. 

| Mr. McMillan has made three other auction sales, all conducted 
by nationally advertised auctioneers, one of them being the late 
P. J. Borroughs of Chicago, who was recognized as the greatest 
jewelry auctioneer in America. 

These other sales were made at a time when financial conditions 
in Canada were good. he present sale is being made when, on 
account of the war, financial conditions are the worst known in 
years and ordinary trade practically dead. 

a The largest amount sold in any of the other sales was less than 


$10,000. 
WE HAVE SOLD NEARLY $100,000 AND THE SALE IS STILL BOOMING 


We have realized a good net profit, above cost and expenses, on 
every dollar sold. 

Watch our advertisements, every other week, for additional proof 
that WE SUCCEED WHERE OTHERS FAIL. You need not 
take our word for it. We will furnish unquestionable evidence that, 
following other auctioneers, we sell trom three to ten times the 
amount they do, real:zing better prices and using cleaner and more 
up-to-date methods. 


We Can More Than Double Your December Sales During the 
Spring Months and Make You Almost As Much Profit 


MITCHELL & TILLOTSON 
Jewelers’ Auctioneers 80 Maiden Lane, New York 











al 











MURRAY, The Most Successful 
Jewelry Auctioneer in the World 


At Present Selling the $100,000 Stock of the Crawford Jewelry Co., Tampa, Fla. 


Looking backward and looking forward. Looking backward for 20 vears you will find that I 
have made hundreds of sales, the largest ever made in America, and everyone has been a suc- 
cess. Average profits over cost on most of them was 20 to 80 per cent. You will also find that 

. . 


Se 8 | have sold their fixtures as well as the stock. You will also find that not a single man failed 
a an in business where he followed my advice. You will also find that I am the only auctioneer in 
the world that was able to sell six months in one spot, at 3A Maiden Lane, New York, the 

jewelry center of the world, where I closed out the 45 years’ established business of Oliver & 
Davis. Stock consisted of the finest quality of diamonds, rubies and pearls in 18 karat and 
platinum mountings. Every day the store was so crowded, not only with the buying public, 
but also dealers, who were there listening to my description of goods, learning about the 
formation of pearls, etc., as each and every piece of goods I sell I describe perfectly and accn- 
rately before I offer it for sale. No misrepresentation in goods through ignorance. You will 
also find where | made a sale in Cincinnati, S lling $60,000 in 59 days at $12.000 profit over 
cost. The firm is still in business, and in order to keep knockers from throwing mud at them 
I will only give you their name if you desire. During this sale two other large concerns in 
the same city started sales by auctioneers who blow that they are jewelry auctioneers, but 
who really never spent one hour at the bench as a workman, but learned auctioneering by 
selling Japanese bric-a-brac and imitation oi] paintings. They, thinking that I was making a 
fortune as a jewelry auctioneer, started in with flourishing advertisements, and as the retail 
jeweler is an easy prey for these fellows they have naturally made some money, and most of 
the jewelers who have had their sales are now out of business, because they have lost so much 


money in their sale. Looking forward, what I have done for others in the past 20 years I 





could surely do for you. If you have a stock of $100,000, and I could close it out for you 1m 
my way and advice, I could make $20,000 to $30,000 profit on the same and leave no stains on 
your future career. There are very few jewelers to-day making money in the retail business. 
Many jewelers I have sold out the last few years by my advice have ventured into other lines, 

added automobile supplies, and are making money to-day where they were losing money 
before they became acquainted with me or were standing still. I do not want you to write 
to me or telegraph to me unless you have preference of auctioneers or salesmen or have made 


ireful investigations. If you have no more respect for me, or would have no more confidence tn 
me than you would any ordinary auctioneer, don’t send for me, as I am an expert in every- 


ning pertaining to th business. positively retuse to miusrepresent goods and cannot make a 


success of a sale for a man who does not care anything about my experience or knowledge 
ind refuses to take my advice. lf you want a succ ssful sale, however, write me particulars 
} confidence All letters are answered personally by me, All large sales ar personally con- 
lucted by me, with a gentleman and salesman to assist me. I also employ a number of gentle- 
men that I send to small sales. Address me at the same place you have for the last 15 years, 
DAN I. _ \Y, 3 Maiden Lane, New York City, or 440 South Dearborn St., Room 460, 
(hicago ll. 


‘DAN IL. MURRAY 


No. 3 Maiden Lane, New York City, or 440 South Dearborn St., Chicago, Ill. 
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from Tue Cotumsus Dispatcu of Nov. 15.) 


Famous Auctioneer in Columbus 


Seller of Westwater Stock a Noted Knight of 
the Hammer 

When the 

Water, 

late 

auction 


W est- 
of the 
out by 


probate court directed John 
administrator! of the estate 
James M. Westwater, to close 
the old-established store of |. M. & 
\W. Westwater, the administrator realized that 
an auctioneer of more than ordinary ability 
would be needed. The Westwater store was 
established in 1840 by J. M. Westwater. It 
was the proneel! of its kind in the Middle West. 
Not even in Cleveland or Chicago there a 
stock as large or fine it. After long and 
careful investigation of the record and ability 
or auctioneers ot note, the administrator ob- 
tained the services of James a lland, of New 
York, to conduct this important sale There 
ardly a country on earth that has not con- 
tributed an object of art or useful product to 
the Westwater stock. The audience that greets 
Auctioneer Hand at each session of the sale 
a notable one. The best families of this 
of the State are represented and the auc- 
tion is most interesting. 

Mr. Hand has a world-wide 
connoisseur ot Jewelry, China 
having conducted many auction sales of large 
art famous in this country; and 
thousands of choice stocks of merchandise. ‘Ine 
of Mr. Hand the patrons of 
of the greatest courtesy, and is in 
with the integrity of this concern. 
auctioneer has a fine command of English, 
cultured gentleman and describes each 
offered in a most entertaining way. The 
in which this sale conducted is a 
to the old and honorable record of 
the Westwater store and it a fitting windup 
of the business affairs of this famous bt 
house. It can hardly be called an 
just an honest bidding sale, where 
obtains a square deal. There are 
imterestineg places to visit than the 
store during this auction and 
fiand is ‘naking hosts of friends 
by his honest and capable 
business. The auction will 
until the entire stock has been 
order of the probate court. 
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JAMES L. HAND 








(From DETROIT FRE! Press, July 1.) 


Noted Auctioneer in Detroit 


Seller of the Sturgeon Stock Famous 


THE 





in His Line of Work 





New York 








he that 1s first must perpetually live in the light 
When a man’s work becomes stand- 


leadership be invested in a man, emulation and envy are ever at work. 


ard for the whole 
mediocre 
him is merely added proof of that lcadership. 


a 


c] 


Si past yeatTs 
personally, assisted by a jewelry auctioneer of great ability. Only your own goods sold and your r-putation well guarded 
The only auctioneer in America specializing high class stores. 
Have conducted mahy sales under the supervision of the United States and Canadian governm:nts, for receivers, trustees, and 
have been selected by the National Jewelers Board of Trade to conduct many important sales. 
A Few of Over a Thousand Bonatide References 

P. W. Ellis & Co., Toronto, Canada. Henry Healy, Brooklyn, N. 4 C. F. Sentz, Columbia, S. C. 

Ihe Geo. Kapp Co., Toledo, O. E. J. Scheer, Rochester, N. L. W. Vilsack, Pittsburgh, Pa. 

7 ers Co., ae Nebr. Hg eng 1 Bag) Duluth, Minn. L. C. Smith, Gainesville, Fla. 

° irc er, avenpor 9 a. ate - worred, | empnis, enn. is ac Brush, Brid e rt. nn. 

J. M. : W. Westwater, Columbus, O. Casswell & Smith, Austin, Tex. Gaandiees Carrell Sule. Co. , Ala. 

is a Roehm, Detroit, Mich. | C. H. Bowen, Winchester, Ky. P. J. Harwood Calgary Alberta 

Ww. P. "Seles Co., Syracuse, N. Jonas B. Frankel, Attorney, Cincinnati, O. H. F Yy — ie. : 

: > - . F. Yergey, Columbia, Pa. 

» &@a& & Patterson, Pt. Huron, Mich. The Duhme Jewelry Co., Cincinnati. Friedbers & Son. Detroit. Mich 

J. O. Baxter, New Bern, N. C. Philip Present, Rochester, N. Y. Hi r ~—_ . 0 d ~~ Ny \ 

H. J. Shupp, Wilkes-Barre, Pa. Emil H. Leffert, Council Bluffs, Ia. a b- McCarter, Ugeenssurg. N. ¥. 

A. E. Siedle, Pittsburgh, Pa. Narcisse Beaudry, Montreal, Canada. E. H. Kortkamp, St. Louis, Mo. 

Thos. H. Bowen & Co., Bridgeton, N. J. . A. Sturgeon & Co., Detroit, Mich. August Jacobs, Quincy, Ill. 

W. M. Bell, Washington, N. ¢. Henry G. Goldschmidt, Davenport, la. L. Huber, Louisvile, Ky. 

Taylor Chapin, Oneida, N. Chambers & Stewart, Mt. Clemens, Mich. Frederick Ayres, Elmira, N. Y. 

Robert Strachan, Ft. William, Ont. F. King, Adrian, Mich. The Hasbrook China Co., Columbus, O. 
Small large sales receive the same careful attention. , costs no more to obtain the services of the “leading jewelry auc 
tioneer of America” than > auctioneer of questionable ab_lity. Will call on you without obligation on your part, advances 
cash or rend¢r any honorable assistance. Wire or write. Correspondence confidential. 
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shafts of the envious 
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Failing to equal or excel, the follower seeks to depreciate 
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Louder, We Say! 


Turn that Dead Stock into Cash 


It costs you 6% to carry every year. 
It eventually eats up all your profit. 








There are just two sure ways 
to realize quickly— 


First :—Sell your entire stock at private sale, for which 
we will send a representative to buy or forward 
your dead stock to us and receive cash by return 












mail, 
, | : 
| Second:—Hold an Auction Sale and sell your entire 
r\\\ stock or any amount you wish. Stop when you 
Av like. 


ie ||) 

! ee | | 

| We will take care of you either way in a manner that 
1 

| 

Me > ac. 


ei 


will insure you the largest possible cash returns. 






Auction sales are always a success and never injurious 
when conducted right. The success or failure depends 
upon the Auctioneer. 

Auctiogeering is a profession that every man is not a success at. We say Auctioneers are born, 


not made. We have on our staff only reliable, trustworthy, real Auctioneers. 


Inside Information that is Priceless to You 


This Department is in charge of one who knows ninety-nine per cent. of the so-called Auctioneers. 
Knows their record, what they were before they became Auctioneers, their ability, what kind of a sale 
they are most suited for. 

No matter whether you have a $100,000.00 or $1,000.09 stock, we have that particular man who will 
positively make your sale one big success in every way. 


Let us protect vou from that good adveriser and smooth correspondent who is an Auctioneer in 


name only, many of whom have none of the sterling qualifications required of an Auctioneer worthy of 
making your sale. Write us in detail concerning your line and your location. \Vhat you wish to 
accomplish. Every word kept strictly confidential. 


It an Auction Sale is not advisable, we will say so and not put vou to a lot of expense at the wrong 


time ot the vear under adverse cond:tions. 


The man we send you will have all the qualifications required, and must make good, one whom we 


stand back of. Our reputation and your successful sale is at stake. 
ADDRESS SALES MANAGER 


THE UNITED WATCH CO. 


5 SO. WABASH AVE. CHICAGO, ILLINOIS 





























Sales Made for Legitimate 
Jewelers Only 
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All Correspondence 
Confidential 


The Man of The Hour 





J. A. CONN 


OTHER NOTED SALES: 


Mr. Jeweler:— 
Why am I always busy 


Lhere must be a reason; 1 hink tt over. 


List of a few sales made in the past year. 
Write them all. 


Somme ©. BEBOOM.. i... cc es Jamestown, N. Y. 
Re ae Urichsville, Ohio 
ER ee Richwood, Ohio 
RR er re fronton, Ohio 
ee an ee Elyria, Ohio 
NN ae ee ee Georgetown, Ky. 
G. J. Williams Estate.............. Urbana, Ohio 
a a Louisville, Ky. 
The Ignatus Longtine Co........ Cleveland, Ohio 


WHOLESALE REFERENCES: 


(s00. BR. PONE CO. ... 2.6641 Akron, Ohio — Gilger, Cohn Co., Cleveland, 
Griffith Jewelry Co.....Cleveland, Ohio — a 
sae . , Acme Silver Co........ Cleveland, Ohio 
L. B ROWE. ow ce es Lorain, Ohio 


as be CO. . we cw ec 


Sigler McNamary Co... .Cleveland, Ohio 


Ravenna, Ohio H. W. Burdick Co......Cleveland, Ohio 


James K. Stebbins & Son’s, Ashtabula, White, Wile & Warner.... Buffalo, N. Y. 


Ohio. 


S. & H. Gilsie.......... Cincinnati, Ohio 


Now Selling for J. W. TALBOT, Nevada, Mo. 


J.-A. CONN 


Diamond—Jewelry—-Art Auctioneer 


Bell Phone, Marlo 2071 M 





City Office: 415 Hippodrome Bldg. 


1458 Spring Garden Ave., Lakewood, CLEVELAND, OHIO 














SO 
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RELIABLE TRADE-MARKS: 








Plated Hollowware : 
THE DERBY SILVER CO. 


(Factory B, International Silver Co., Successor) 


The round trade-mark appears 
on plated hollowware made by 
them, and the line made has al- 
ways been salable and desirable. 
In toilet ware the ‘‘Derby’’ line 
is world renowned, 


9 The other trade-mark is used 





on their line of nickel silver, 
white metal mounts, a grade of 


7 silver plate with a well-deserved 
2) Ss. reputation, 


«7 WORKS, DERBY, CONN. 


THE BARBOUR SILVER CO. 


(Factory A, International Silver Co., Successor) 
Nickel silver goods are stamped 
BARBOUR SILVER CO., NICKEL SILVER 


Nickel silver goods—reproductions of old 
Sheffield—are stamped 
E. P. 


Copper reproductions of old Sheffield Plate 


are stamped 
B.C. E. P. 
WORKS, MERIDEN, CONN. 


MERIDEN BRITANNIA CO. 
(Factory E, International Silver Co., Successor) 
EASE OND The round trade- 
GUARANTEED BY mark is used on 
their standard 
grade of White 
Metal hollowware. 
“Sheffield repro- 
ductions’’ in nickel 
silver, white metal 
** * ROGERS BROS. mounts, are stamp- 


ed as shown. The 

Silver Soldered 

'M; (J C. trade-marks are 
used on the finest 

EL iP. grade of Nickel 


Silver hollowware 
that can be pro 


INTERNATIONAL SILVER CO. duced, the upper 
SILVER SOLDERED mark on ware for 


no unemmasaanane - hotels and clubs, 
the lower on ware 
INTERNATIONAL SILVER C0. ion ‘family use, 


SILVER SOLDERED where the best 


rade of silver 
IE] (PI IN ; 








plate is desired. 
WORKS, MERIDEN, CONN. 





THE MERIDEN SILVER PLATE CO. 


(Factory F, International Silver Co., Successor) 


This trade-mark on plated hollow- 
ware has long been recognized as 
assuring fine quality. Ware so 
stamped has helped to increase 
the prestige of Meriden Silver. 


WORKS, MERIDEN, CONN. 





TRADE-MARK 


ROGERS, SMITH & CO. 
(Factory E, International Silver Co., Successor) 
: This Company was established 
in New Haven over fifty years 
ago, and the trade-mark shown 
has long been regarded as a 
guarantee of reliability. 


Y WORKS, MERIDEN, CONN. 


WILCOX SILVER PLATE CO. 


(Factory N, International Silver Co., Successor) 





)NRAW>,, The round trade-mark is used on 
we WEARS S. plated hollowware: the other 
Spay \ 0 trade-mark is used only on nickel 
tO, " silver, white metal mounts, car- 

ry rying a much heavier plating of 


. silver. Ware bearing either of 


oi Mo -< these stamps will prove 
(® Wai ~<S2 thoroughly reliable, 
d ¢ : 


RKS, 
MERIDEN, CONN. 
SIMPSON, HALL, MILLER & CO. 


(Factory L, International Silver Co., Successor) 
7 The round trade-mark has long 





P an Oh identified their well-known hol- 

; nee lowware. A large line of nickel 

= HALL MILLER! silver, white metal mounts, 
S &CO. vy comprising Platters, Vegetable 


Dishes, Casseroles, etc., is now 
stamped as below. 


SHMQQ ene 


WORKS, WALLINGFORD, CONN. 


THE WATROUS MFG. CO. 

(Factory P, International Silver Co., Successor) 
This trade-mark is used on small 
hollowware and novelties, clear- 
ette cases, vanity cas: s, coin 
holders, ete., heavily silver 
plated on nickel silver. 


WORKS, WALLINGFORD, CONN, 


Plated Flatware : 
HOLMES & EDWARDS SILVER CO. 


(Factory C, International Silver Co., Successo: ) 
* HOLMES & EDWARDS. 


This trade-mark appears on silver plated flat- 
ware manufactured by them. 


WORKS, BRIDGEPORT, CONN. 





THE WM. ROGERS MFG. CO. 
(Factory H, International Silver Co., Successor) 
Formerly Hartford, Conn. 
Trade-marks used on silver plated flatware 


and knives, Trade-Mark 


g ROCERS j 


1865 WM. ROGERS MFG. CO. 
WM. ROCERS & SON 


WM. ROGERS MFG CO. 
WORKS, MERIDEN, CONN. 


MERIDEN BRITANNIA CO. 
(Factory E, International Silver Co., Successor) 


1847 ROGERS BROS. 


The above trade-mark appears on plated flat 
ware first made by Rogers Bros. in Hartford, 
«established in the year 1847. 

WORKS, MERIDEN, CONN, 


ROGERS, SMITH & CO. 
(Factory E, International Silver Co., Successor) 
ROGERS, SMITH & CO. 


This trade-mark appears on plated flatware 


made by them. 
WORKS, MERIDEN, CONN. 


SIMPSON, HALL, MILLER & CO. 
(Factory L, International Silver Co., Successor) 

The trade-mark below has appeared for many 
years on their well-known ‘‘Eugle togers'’ 
brand of flatware. 


stW*ROGERSX 


Their new line of flatware of exceptionally 
high quality, made in one quality and one plate, 
is stamped thus: 


SHMee 


WORKS, WALLINGFORD, CONN, 


ROGERS & BROTHER. 


(Factory J, International Silver Co., Successor) 


*% ROGERS & BRO. A-l. 


This trade-mark appears on plated flatware 
made by them. Star (*) Rogers goods have 
been on the market for over sixty years, 


WORKS, WATERBURY, CONN. 





THE ROGERS & HAMILTON CO. 
(Factory K, International Silver Co., Successor) 
ROCERS & HAMILTON 

sf ROCERS & HAMILTON 
F a. = 


iret HAMILTON 


Bz. 
One or other of these trade-marks appears 


on the plated flatware made by them, 


WORKS, WATERBURY, CONN, 





Sterling Hollowware : 
THE BARBOUR SILVER CO. 


(Factory A, Iuternational Silver Co., Successor) 
hard located in Hartford. 


clusive jewelry trade 


WORKS, MERIDEN, CONN. C. 


This trade-mark appears on ster S 
ling hollowware for the most ex be . 
= 





WILCOX & EVERTSEN. 


(Factory E, International Silver Co., Successor) 


This trade-mark appears on ster- a 

ling hollowware made by them, (7 

The designs and finishes are un- ( 

surpassed, 925 
WORKS, MERIDEN. Conn, STERUNG FINE 


WILCOX SILVER PLATE CoO. 
(Factory N, International Silver Co., Successor) 
This trade-mark is used in con- a a on 
nection with the cut glass, ster- \tems/ 
ling mounted, made by them. 

WORKS. MERIDEN, CONN. ma 
SIMPSON, HALL, MILLER & CO. 
(Factory L, International Silver Co., Successor) 


This trade-mark appears on 


sterling hoHMowware, and in op Ay, 
cludes a large line of Bon ~ ¢ " BD 
tons and Dishes, Table and a Co 






Toilet. Ware. 
WORKS, WALLINGFORD, CONN. «0% 
tex 


oe. 
~~ 
THE WATROUS MFG. CO. 

(Factory P, International Silver Co., Successor) 
Used on sterling noy- 

elties, vanity and N 
cigarette cases, coin (w STERLI G 
holders, etec., on ster- sie ‘ 
ling toilet ware, hol- 92> _ cing 


lowware and flatware. 1O 
WORKS, WALLINGFORD, CONN. 





Sterling Flatware : 
WILCOX & EVERTSEN. 


(Factory E, International Silver Co., Successor) 


This trade-mark is on ster- TRADE MARK 
ling silver flatware made by 
them, and at the present 
time is being stamped on a 
large variety of desirable 
and very salable patterns 


WORKS, MERIDEN, CONN. 





STERLING #00 FINE 





SIMPSON, HALL, MILLER & CO. 


(Factory L, International Silver Co., Successor) 
This trade-mark appears on ster- 
ling flatware made by them, and 
includes a large variety of styles 
covering the wants of nearly 
every first-class dealer. 


WORKS, WALLINGFORD, CONN. 





Silver Inlaid Spoons and 


Forks : 


HOLMES & EDWARDS SILVER CO. 


(Factory C, International Silver Co., Successor) 


(Eve & EOWARDS ) 
SILVER -!NLAID 


This trade-mark appears on all Silver’ In- 








laid Spoons and Forks made by them. This 
trade-mark indicates that the article so 
stamped has pieces of silver inlaid at the 
points of greatest wear before plating. This 


brand is guaranteed in family use to wear 
twebty-fhve years 


WORKS, BRIDGEPORT, CONN, 








ORDER FROM THE FACTORY 


MAKING THE CLASS OF GOODS YOU REQUIRE, OR 
CHICAGO: NEW YORK CITY: 


5 North Wabash Avenue 


9-19 Maiden Lane and 49-51 West 34th Street 


SAN FRANCISCO: CANADA: 


150 Post Street 


GENERAL OFFICES, 


Hamilton and Toronto, Ontario 


MERIDEN, CONN. 
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Din ing at Home in 1847 


‘Silver 
Plate 


that 
Wears” 
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1847 RoGErRs Bros. ware is the ‘easiest selling 
merchandise in your store.”’ Because it 1s the most 
widely and most favorably known silver plated 
flatware. Your customers know it; you don’t need 


to ‘‘sell’’ them. 


It is also, now as in the past, the most exten- 
sively advertised silver plate—advertised every 


month in the year. 


And our advertising and display helps enable 
you to get your share. Write for circular 


1245-]. 


International Silver Co., Meriden, Conn. 


Successor to Meriden Britannia Co. 


49-51 West 34th St.—_NEW YORK —9-19 Maiden Lane 
5 North Wabash Ave., CHICAGO 150 Post St., SAN FRANCISCO 
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